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Future performance - Forward looking statements, opinions and estimates provided

in this presentation are based on assumptions and contingencies which are subject

to change without notice, as are statements about market and industry trends,

which are based on interpretations of current market conditions. Forward looking

statements including projections, guidance on future earnings and estimates are

provided as a general guide only and should not be relied upon as an indication or

guarantee of future performance. An investment in Altium shares is subject to

investment and other known and unknown risks, some of which are beyond the

control of Altium Limited. No representation or warranty, express or implied, is

made as to the fairness, accuracy, completeness or correctness of the information,

opinions and conclusions contained in this presentation. To the maximum extent

permitted by law, none of Altium employees, its directors, employees or agents, nor

any other person accepts any liability, including, without limitation, any liability

arising out of fault or negligence, for any loss arising from the use of the information

contained in this presentation. In particular, no representation or warranty, express

or implied is given as to the accuracy, completeness or correctness, likelihood of

achievement or reasonableness of any forecasts, prospects or returns contained in

this Presentation nor is any obligation assumed to update such information. Such

forecasts, prospects or returns are by their nature subject to significant uncertainties

and contingencies. Before making an investment decision, you should consider, with

or without the assistance of a financial adviser, whether an investment is

appropriate in light of your particular investment needs, objectives and financial

circumstances.

Financial data

All dollar values are in US dollars (US$) unless as otherwise 
presented.

This presentation has been prepared by Altium Limited (ACN 009 568 772) and

is for information purposes only. It does not constitute financial product or

investment advice or a recommendation to acquire Altium shares and has

been prepared without taking into account the objectives, financial situation or

needs of individuals. Before making an investment decision prospective

investors should consider the appropriateness of the information having

regard to their own objectives, financial situation and needs and seek legal

and taxation advice appropriate to their jurisdiction. Altium is not licensed to

provide financial product advice in respect of Altium shares.

Altium, Altium Designer, Altium Vault, Ciiva, Circuitmaker, Circuistudio,

Octopart, PCBWorks, Protel and Tasking, and their respective logos, are

trademarks or registered trademarks of Altium Limited, or its subsidiaries. All

other registered or unregistered trademarks mentioned in this presentation

are the property of their respective owners, and no trademark rights to the

same are claimed

Disclaimer
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Strong net profit growth of 22%

Record revenue growth of 18%

11% increase in subscriber seats to 34,522

Over 5,500 Altium Designer licenses sold

Revenue EBITDA Revenue growth

Altium's FY17 Financial Highlights

2012 2013 2014 2015

$100m

$70m

$50m

$30m

$90m

$60m

$40m

$20m

$10m

$0m

$80m

$55.1m

$61.9m

$71.0m

$80.2m

$110.9m

$93.6m

2016

$110M

2017

$33.3m 

(30.0%)

18%

13%

14%

$0.3m

(0.5%)

12%

15%

17%

$27.4m

(29.3%)

$5.9m

(9.5%)

$18.3m

(25.9%)

$22.7m

(28.3%)

Record EBITDA Margin of 30% (32.3% underlying)  
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5,520
Altium Designer Seats

(Up 7%)

$110.9m Revenue 
(Up 18%)

$44.3m
Cash

$28.1m
NPAT

(Up 22%)

Debt
Free

A$1.1bn
Market Cap

30%
EBITDA Margin

(Up 29.3%)

34,522 
Subscribers

(Up 11%)

$33.3m
EBITDA
(Up 21%)

$113.4m Sales 
(Up 13%)

21.7c EPS 
(Up 21%)

53% Recurring Revenue
AU 23c

Dividend
(Up 15%)

5 Year Revenue CAGR 
(Up 15%)

$29.5m
EBIT

(Up 19%)

$35.9m
Op Cash Flow

(Up 155%)

600
Employees

Driving Performance from a Position of Financial Strength
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Industry-Leading Performance
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Last Twelve Months (LTM) EBITDA Margin

20% 30%

LTM
Revenue

Growth %

EBITDA

Margin %

Altium

Synopsys

Dassault

Mentor

Ansys

Cadence

Zuken

PTC

Autodesk

18.5

12.0

8.9

8.6

7.5

5.4

1.8

-1.6

-15.4

30

20.0

32.6

25.5

42.5

30.8

11.6

22.0

-3.6

48.5

32.0

41.5

34.1

50.0

36.2

13.4

20.4

-19.0

Growth

+ Margin Company

EBITDA Margin

Revenue Growth Rate
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Dominating the PCB Landscape

New Seats / Customers 5500+ new licenses sold in FY17
New license growth estimated to be low or 

negligible

Subscription Pool
34,500 - the largest and the fastest growing 

in the industry
Generally static or declining

Direct Sales Capability 75% +  and growing direct sales
No significant transactional sales force (only 

through resellers) 

Approach to Partnership Strategic Tactical

Revenue Growth 2-3X the average growth for the industry Below market growth

Software Technology
The only PCB design tool with unified design 

data model

Separate design tools between layout and 

schematic

Software Release Frequency Annual Updates Irregular and infrequent updates 



Expanding Direct Reach in Europe
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Existing direct sales
• Germany
• Switzerland
• Austria

Completed in FY17
• United Kingdom
• Ireland
• France
• Netherlands
• Belgium
• Luxemburg
• Denmark
• Sweden
• Finland 
• Norway

Planned for FY18
• Italy
• Spain
• Portugal

New

Planned

Existing

• Successful innovation in the age 
of IoT depends on building and 
maintaining a direct relationship 
with end users

• Altium is the only design tool 
company with an expanding 
direct sales force
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Delivered major upgrade to Altium’s flagship product, Altium Designer 17, representing 

the fifth consecutive annual upgrade

Expanded direct sales presence in Europe acquiring long-time resellers in the 

Netherlands and the United Kingdom

Octopart delivered strongest business unit growth through improved search experience and 

business momentum

China delivered strongest regional performance through growing success of our License 

compliance selling approach 

TASKING achieved highly-sought industry accreditation to further drive the adoption of 

TASKING’s compiler in the automotive industry  

Post year end acquisition of Upverter, developer of the world’s first fully web-based 

electronics design platform, securing Altium’s future in the cloud

FY17 Significant Achievements



BSD - EMEA 

Achieving Market Leadership by 2020

10

2015

2017

2020

2025

Strong Strategy,  
Leading Technology 

& Revenue 
Momentum

$100 + Million
Revenue & 

Expansion of 
Market Opportunity

PCB Market 
Leadership & 

Emerging Leader 
in Systems 

Design

BSD - Americas 

Octopart

TASKING

ATINA

BSD – Rest of World

30-35%

7.5-10%

7.5-10%

7.5-10%

Transforming 
Electronic Design 

and its 
Realization

$200M -
Revenue

35% --
EBITDA Margin

15-20%

20-25%

* The target revenue of $200M may include 5-10% from future acquisitions
** 35% reported EBITDA margin or better in fiscal year 2020 
BSD – Board and Systems Division (accounts for all PCB products excluding ATINA) 

*

2020 Target Revenue Breakdown

**
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Revenue Sources
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40

20

60

80

100

120

$41.2
(37.3%)

US Millions

$39.6
(35.7%)

$7.7
(6.9%)$3.8

(3.4%)
$2.2

(2.0%)

$0.4
(0.4%)

$1.2
(1.1%)

$1.7
(1.5%)

$4.0
(3.6%)

$6.8
(6.1%)

$2.3
(2.0%)

T
o
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$110.9
(100%)

Recurring 
Revenue

$58.2
(52.5%)

Non-recurring 
Revenue

$52.7
(47.5%)
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Revenue – Board and Systems

BSD - Americas 5 Yr Revenue CAGR: 17%

5 Yr Recurring CAGR: 18%

FY12 FY13 FY14 FY15 FY17FY16

$20m

$40m

$30m

$10m

$35m

$25m

$15m

$5m 10.3m

FY17 Revenue Growth: 12%

BSD – Rest of World

FY12 FY13 FY14 FY15 FY17FY16

$10m

$20m

$5m

5 Yr Revenue CAGR: 9%

5 Yr Recurring CAGR: 12%

FY17 Revenue Growth: 19%

$15m

BSD - EMEA USD

FY12    FY13 FY14 FY15 FY17FY16

$20m

$30m

$10m

$15m

$25m

$5m

5 Yr Revenue CAGR: 12%

5 Yr Recurring CAGR: 16%

FY17 Revenue Growth: 18%

BSD – Total

FY12 FY13 FY14 FY15 FY17FY16

5 Yr Revenue CAGR: 13%

5 Yr Recurring CAGR: 16%

FY17 Revenue Growth: 15%

$50m

$90m

$70m

$30m

$80m

$60m

$40m

$20m

$10m

13.2m
15.7m

18.4m
20.9m

23.6m

19.4m
22.2m

24.5m

32.9m

37.9m
42.4m

7.6m 9.4m

12.5m
13.4m 13.4m

15.7m

16.2m
17.8m

22.5m
22.8m

24.5m

29.0m

5.0m

5.5m 6.3m
5.4m

6.4m

13.3m

4.1m

14.9m
15.8m

16.8m 16.8m

20.0m

22.0m
27.5m

33.6m
38.1m 39.7m

45.8m

48.8m

54.9m

62.9m
72.5m

79.2m

91.4m

Revenue

Recurring

Revenue

Recurring

Revenue

Recurring

Revenue

Recurring



Revenue – TASKING and Octopart

Revenue

Recurring

14

TASKING

FY17 Revenue Growth: 19%

5 Yr Revenue CAGR: 39%Octopart

$2m

$4m

$6m

$8m

$10m

FY13 FY17FY16FY12

6.2m

2.4m 

6.0m

7.8m 7.7m

9.9m

11.8m

2.8m

FY14

3.2m 

FY15

3.4m
3.5m

4.2m

5 Yr Revenue CAGR: 14%

5 Yr Recurring CAGR: 12%

$12m

FY17 Revenue Growth: 50%

$2m

$4m

$6m

FY12 FY13 FY14 FY15 FY17FY16

1.5m 1.7m

2.5m

3.8m

5.2m

7.7m

Revenue



Board and Systems – Underlying Metrics 

Americas EMEA Rest of World

Altium Designer New Seats Sold

5,000

3,000

2,000

1,000

FY13 FY17

4,000

6,000

FY14 FY15 FY16

1,766 (+89)

1,681 (+95)

2,073 (+155)
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Subscription Pool

Americas EMEA Rest of World

25,043

28,006 
(+1,923)

12,695 (+ 728)

14,802 (+ 811)

7,025 (+ 662)

25,000

15,000

10,000

5,000

20,000

30,000

2,177
(+ 15)

26,083 
(+1,040)

31,134 
(+3,128)

35,000

Jun-13 Jun-14 Jun-15 Jun-16 Jun-17

34,522 
(+3,388)

4,711

4,655
(-56)

4,318
(-337)

5,181
(+863)

5,520
(+339)



Altium’s Subscription Pool
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20,000

10,000

5,000

0

15,000

25,000

30,000

35,000

40,000

+5,841

+2,747 -5,460

28,006

+6,269

+2,724 -5,605

31,134

34,522
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June 2016 June 2017

Growth pool ~ Developed Countries
87% of subscription pool 
86.6% renewal rate (FY16 - 86.6%) 
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13% of subscription pool 
35.8% renewal rate (FY16 - 30.3%) 
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Operating Expenses

No Waste Culture – Every Dollar Counts

We support a Value-Based Market but, we service 
this market with a commodity selling model

R&D is driven by a high product release rate

What Drives Altium’s Unique 
Operating Leverage?

Operating Expenses as a Percentage of Revenue

Acquisitions

R&D

Sales & Marketing

G&A

100%

60%

40%

20%

80%

15.7%

41.6%

16.8%

18.9%

35.7%

17.1%

20.0%

31.0%

19.5% *

FY14 FY15 FY16

17.7%

31.9%

19.1%

1.4%
Margin

25.9%
28.3% 29.3% 30.0%

FY17

* Includes approximately 5% in acquired R&D expenses



Balance Sheet
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FY11 FY12 FY13 FY14 FY15 FY17FY16

$10m

$20m

$30m

$40m

$50m

$60m

$70m

6,630

13,246

$0

14,756

22,049

61,906

38,139

44,273

Jun-17 Jun-16 Jun-15 Jun-14

$ '000 $ '000 $ '000 $ '000

Cash and cash equivalents 44,273 38,139 61,906 22,049 

Trade and other receivables 32,672 30,406 20,704 22,429 

Other current assets 2,861 1,548 1,955 1,582 

Total current assets 79,806 70,093 84,565 46,060 

Trade and other receivables 2,531 5,379 1,499 1,136 

Property, plant and equipment 7,317 5,091 3,886 1,908 

Intangible assets 38,196 33,508 0 0

Other non-current assets 82,946 82,301 81,622 4,898 

Total non-current assets 130,990 126,279 87,007 7,942 

Total assets 210,796 196,372 171,572 54,002

Trade and other payables 10,179 7,188 6,048 5,559 

Tax liabilities 1,008 2,713 4,989 338 

Provisions 7,600 3,568 1,908 1,773 

Deferred revenue 38,436 32,234 28,773 29,727 

Total current liabilities 57,223 45,703 41,718 37,397 

Deferred tax liability 5,276 4,793 0 0

Provisions 703 4,230 1,202 2,829 

Deferred revenue 6,958 9,038 6,091 5,981 

Other liabilities 674 1,813 959 204 

Total non-current liabilities 13,611 19,874 8,252 9,014 

Total liabilities 70,834 65,577 49,970 46,411 

Net assets 139,962 130,795 121,602 7,591 

Contributed equity and reserves 137,452 135,571 131,767 94,268 

Accumulated profits (losses) 2,510 (4,776) (10,165) (86,677)

Total equity 139,962 130,795 121,602 7,591 
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Cash Flow

Dividends paid/declared

FY12 FY13 FY14 FY15 FY16 FY17

5AUD¢

10AUD¢

15AUD¢

20AUD¢

25AUD¢

0

5

8

3

8

4

8

8

10

10

12

11

Final

Interim

FY17 FY16 FY15 FY14 

$ '000 $ '000 $ '000 $ '000 

Cash flows from operating activities

Receipts from customers 116,436 92,121 81,517 75,689 

Payments to suppliers and employees (77,635) (71,461) (60,692) (55,708)

Payments for expenses relating to acquisitions                     (145) (1,143) - -

Net Interest paid 5 (53) 305 138 

Net income taxes paid (2,800) (5,383) (732) (1,667)

Operating Cash Flow 35,861 14,082 20,398 18,452 

Capital Expenditure

Payments for property, plant and   
equipment

(4,343) (2,720) (2,354) (1,296)

Payments for intangibles (515) (250) - -

Proceeds on sale of assets - - 16 -

Free Cash Flow 31,003 11,112 18,060 17,156 

Cash flows from investing activities

Payments for purchase of subsidiary, net of cash acquired (4,183) (17,039) - -

Cash flows from financing activities

Proceeds from issue of shares - - 39,966 2,943 

Dividends paid (20,791) (17,631) (15,886) (12,808)

Repayment of borrowings (51) (43) (66) (157)

Subtotal 5,978 (23,601) 42,074 7,134

Effects of exchange rate changes 156 (166) (2,217) 159 

Increase in cash and cash equivalents 6,134 (23,767) 39,857 7,293
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Full Year Results Key Metrics

USD millions FY17 FY16
+/-

%
FY15 FY14

Revenue (excl. interest) 110.9 93.6 18% 80.2 70.9

Reported expenses 77.6 66.2 17% 57.5 52.6

• Business expenses 75.1 64.7 16% 56.9 52.4

• One-off expenses 2.5 1.5 N/A 0.6 0.2

EBITDA 33.3 27.4 21% 22.7 18.3

Depreciation and 

amortization
3.8 2.7 41%

1.3 1.2

EBIT 29.5 24.7 19% 21.4 17.1

Net interest - (0.1) 0.2 -

Profit before income 

tax
29.5 24.6 20%

21.6 17.1

Income tax expense 1.4 1.6 (13%) (70.8) 6.0

Profit after income tax 28.1 23.0 22% 92.4 11.1

FY17 FY16 FY15 FY14

EPS 21.70 17.89 74.84 10.26

Dividends (AU cents) 23 20 16 12

Key Margin Analysis

EBITDA Margin

Net profit before tax margin

Net profit after tax margin

Return on equity

Effective tax rate

30.0%

27%

25%

20.7%

4.7%

29.3%

26%

25%

18.2%

6.5%

28.3%

27%

115%

143%

N/A

25.9%

24%

16%

174%

35.1%

Balance Sheet (USD millions)

Cash and equivalents

Net assets

44.3

140.1

38.1

130.8

61.9

121.6

22.0

7.6

Operating cash flows 35.9 14.1 20.4 18.5
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Rise of Smart Connected Devices  

22
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Printed Circuit Boards Central to Electronics

At the Heart of All Intelligent Systems is Electronics     



Transformation of the EDA Industry 
Creating Opportunities for Altium to Lead...

24

The rise of smart connected devices is driving a deep transformation in the EDA industry with 
the Board & Systems Design going mainstream while Chip Design is becoming highly specialized



2018

1985

25

Delivering the Next Generation PCB Design Tools

1999

2000 2009

2010 2017

Protel 97

2025

Altium’s Next Generation PCB Design Software



A Unique PCB Solution For Every Usage Profile

26
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Exploration
(Discovery & Invention)

Innovation
(Pioneering & Development)

Adoption
(Accessibility & Refinement)

Innovation in the Age of Internet of Things

Modelling, digitalizing and integrating all objects and 
processes associated with the design and realization of smart 

products is critical for increasing the speed of innovation
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Speeding up the Pace of Innovation

Success depends on the ability to move through 
innovation cycles faster than competitors

Electronics is critical to speeding up 
cycles of innovation

Existing Product Lifecycle 
Management (PLM) tools do not 
adequately address the needs of 
high-tech products 



Altium’s Product Design & Realization Strategy
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A product design and realization platform centred around 
electronics that connects concept to design and realization is 

critical to support the proliferation of smart products
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The Emergence of Product Design and Realization Platforms 

PLM360
“360 Product Design 
and Realization Suites” 
are emerging for each 
engineering discipline 
with Altium well 
positioned to lead the 
ECAD360 platform
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Altium’s Long-Term Outlook…

The proliferation of electronics through the rise of smart connected devices 

continues to drive growth for our business in the foreseeable future

Altium will continue to drive top line growth and expand operating margin

Altium remains confident in its business momentum and its ability to achieve its 

aggressive 2020 revenue target of US$200 million

Altium will grow its reported EBITDA margin steadily and aim at achieving 35% or 

better by 2020

Altium will continue to pursue partnership and M&A opportunities to support its 

long-term vision of creating a product design and realization platform that is 

centered around electronics
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1985

1991

Altium's Journey - a Long History and a Promising Future

1999

34

2006

2010

2014
2015

2016

Now

The company was founded by 
creating the first version of Altium 
Designer, Protel PCB

Altium Launches Protel for 
Windows - World's first 
Microsoft Windows-
based PCB design system

Altium Successfully 
completes an IPO 
on Australian 
Stock Exchange

Altium launches Altium 
Designer 6, the world’s 
first Native 3D PCB 
design software

Altium launches Altium Designer 
13 introducing DXP 2.0, its next 
generation integration platform 
opening up Altium Designer to 
third-party developers

2- Altium relocated its HQ to 
California USA

1- Successful capital 
raising of $44M on ASX

1- Altium acquires Octopart, 
the #1 electronic parts search
engine in the world

2- Altium acquires Ciiva a cloud 
based electronic components 
management system

Altium partners with Dassault 
Systemes SOLIDWORKS to 
deliver a specialized version of 
its PCB design software for 
SolidWorks users 

1- Altium surpasses $US100 million 
revenue target and delivers $US110 
million for financial year 2017
2- Altium acquires Upverter, the 
developer of the world’s fully cloud, fully 
collaborative electronics design systems
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Printed Circuit Board Design and 
Manufacturing Process 

Bare BoardLayout Film Assembled BoardCircuit Diagram

Design Capture Layout Fabrication Assembly
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Altium - A Long History of Innovation in 
Productivity & User Friendliness

One of the first affordable 
PCB layout tools on PC

First PCB layout tool on 
Microsoft Windows 

First integration of SCH and PCB 
tools within single application 

First integrated 3D PCB design 

First unified application with 
single data model for PCB design 

First with realistic Rigid-
Flex 3D PCB visualization 
and checking 

First with Live Links to 
Multiple Supplier Data 
Sources

First with 3D STEP model support
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Altium Has Always Been Easy to Do Business With

Uncomplicated 
Value Proposition

Direct Sales 
Force

Free Technical 
Support

Easy to Get Up 
and Running

Easy to Learn, 
Easy to Use

Easy to Maintain 
with No Hidden 
Costs

Altium’s DNA



Altium Products

38



Diversity of Application

39
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High Profile Customers

Automotive

Electronics & High-Tech

Life SciencesAerospace & Defence Consumer- Electronics

SemiconductorsIndustrial ControlsResearch & Education

Mobile Devices

Computers



Global Reach

41



7.82
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Global Engineering Software 
Market revenue, 2014 and 2022
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The Altium Advantage

Transformational Leadership

Established Global Business User-Centric DNA



Altium’s High-Level Strategy
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Altium’s Long-Term Outlook

• The proliferation of electronics through the rise of smart connected devices continues to drive 

growth for our business in the foreseeable future

• Altium will continue to drive top line growth and expand operating margin

• Altium remains confident in its business momentum and its ability to achieve its aggressive 2020 

revenue target of US$200 million

• Altium will grow its reported EBITDA margin steadily and aim at achieving 35% or better by 2020

• Altium will continue to pursue partnership and M&A opportunities to support its long-term vision 

of creating a product design and realization platform that is centered around electronics


