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Important Notice and Disclaimer

This presentation is provided by Bigtincan Holdings Limited ACN 154 944 797 (Bigtincan) to provide summary information about Bigtincan and
its subsidiaries (the Group). Statements in this presentation are made only as at 30 September 2017 and the information in this presentation
remains subject to change without notice. The information in this presentation is of a general nature and does not purport to be complete, is
provided solely for information purposes and should not be relied upon by the recipient.

This presentation is not, and does not constitute, or form any part of, an offer to sell or issue, or the solicitation, invitation or recommendation to
purchase any securities.

No representation or warranty, express or implied, is made as to the fairness, accuracy, completeness or correctness of the information,
opinions and conclusions contained in this presentation. This presentation does not purport to summarise all information that a recipient should
consider when making an investment decision, and should not form the basis of any decision by a recipient.

Recipients should carry out their own investigations and analysis of the Group and verify the accuracy, reliability and completeness of the
information contained in this presentation or any other form of communication to which the recipient is permitted access in the course of
evaluating an investment in Bigtincan.

No liability

To the maximum extent permitted by law, none of Bigtincan or Baillieu Holst Limited or Foster Stockbroking Pty Ltd or their respective affiliates
or related bodies corporate or any of their respective officers, directors, employees and agents (Related Parties), nor any other person,
accepts any responsibility or liability for, and makes no recommendation, representation or warranty concerning, the content of this
presentation, Bigtincan, the Group or Bigtincan securities including, without limitation, any liability arising from fault or negligence, for any loss
arising from the use of or reliance on any of the information contained in this presentation or otherwise arising in connection with it.

Baillieu Holst Limited, Foster Stockbroking Pty Ltd and their Related Parties have not been responsible for the preparation of, and have not
authorised, permitted or caused the issue, dispatch or provision of this presentation and do not make or purport to make any statement in the
presentation and there is no statement in this presentation which is based on any statement made by any of them. In accepting this
presentation, you represent, warrant and agree that you have not relied on any statements made by the Lead Manager or its respective Related
Parties in relation to the Group or Bigtincan securities and you also expressly disclaim that you are in a fiduciary relationship with any of them.

Eligible recipients

This presentation is provided to you as an investor to whom an offer document is not required to be given, and no registration, lodgement or
other formality is required, in connection with an offer of securities. In accepting this presentation you warrant that you are an investor within the
scope of this paragraph and that you accept this presentation on the basis set out in this notice.

This presentation is not, and does not constitute, or form any part of, an offer to sell or the solicitation, invitation or recommendation to purchase
any securities in the United States and neither this presentation nor anything contained herein shall form the basis of any contract or
commitment. This presentation may not be distributed or released in the United States. Securities may not be offered or sold in the United
States unless such securities are registered under the U.S. Securities Act of 1933, as amended (U.S. Securities Act) or in a transaction
exempt from, or not subject to, the registration requirements of the U.S. Securities Act and any other applicable securities laws. Any public
offering of securities in the United States would be made by means of a prospectus that would be obtained from the issuer or selling security
holder and that would contain detailed information regarding the company and management, as well as financial statements. Each institution or
person that reviews this presentation will be deemed to represent that each such institution or person is not in the United States.

The distribution of this presentation may be restricted by law. Persons who come into possession of this presentation should seek advice and
observe any such restrictions. Any failure to comply with such restrictions may constitute a violation of applicable securities laws.

Confidentiality

This presentation is confidential and not for further distribution. It is provided by Bigtincan on the basis that, by accepting this presentation, persons to
whom this presentation is given agree to keep the information confidential, not copy the presentation and not to disclose it, in whole or in part, to
anyone within their organisation except on a need-to-know basis and subject to these restrictions, or to anyone outside their organisation.

Not financial product advice

Reliance should not be placed on the information or opinions contained in this presentation. This presentation is for informational purposes only and
is not a financial product or investment advice or recommendation to acquire Bigtincan securities and does not take into consideration the investment
objectives, financial situation or particular needs of any particular investor.

You should make your own assessment of an investment in Bigtincan and should not rely on this presentation. In all cases, you should conduct your
own research of Bigtincan and the Group and analysis of the financial condition, assets and liabilities, financial position and performance, profits and
losses, prospects and business affairs of Bigtincan, the Group and its business, and the contents of this presentation. You should seek legal,
financial, tax and other advice appropriate to your jurisdiction.

Past performance
Past performance information given in this presentation is given for illustrative purposes only and should not be relied upon as (and is not) an
indication of future performance.

Future performance

This presentation contains certain forward-looking statements with respect to the financial condition, operations and business of the Group and
certain plans and objectives of the management of Bigtincan. Forward-looking statements can be identified by the use of forward-looking terminology,
including, without limitation, the terms “believes”, “estimates”, “anticipates”, “expects, “predicts”, “intends”, “plans”, “goals”, “targets”, “aims”, “outlook”,
“guidance”, “forecasts”, “may”, “will”, “would”, “could” or “should” or, in each case, their negative or other variations or comparable terminology. These
forward-looking statements include all matters that are not historical facts.

Such forward looking statements involve known and unknown risks, uncertainties and other factors which because of their nature may cause the
actual results or performance of the Group to be materially different from the results or performance expressed or implied by such forward looking
statements. Such forward looking statements are based on numerous assumptions regarding the Group’s present and future business strategies and
the political and economic environment in which the Group will operate in the future, which may not be reasonable, and are not guarantees or
predictions of future performance. No representation is made that any of these statements or forecasts will come to pass or that any forecast result
will be achieved, or that there is a reasonable basis for any of these statements or forecasts.

Forward-looking statements speak only as at the date of this presentation and to the full extent permitted by law, Bigtincan, the Lead Manager and
their respective affiliates and related bodies corporate and each of their respective Related Parties and intermediaries disclaim any obligation or
undertaking to release any updates or revisions to information to reflect any change in any of the information contained in this presentation (including,
but not limited to, any assumptions or expectations set out in the presentation).

Financial data
All figures in the presentation are A$ unless stated otherwise.

Financial Information

Any pro forma and forecast financial information provided in this presentation is for illustrative purposes only and do not represent a forecast or
expectation as to the Group’s future financial condition and/or performance. This document has been prepared at a time where the review of financial
information contained in this presentation has not been completed and accordingly, you should only rely on any forecast or expectation as to the
Group’s future financial condition and/or performance that is contained in a prospectus or other offering document which may be issued by Bigtincan
in connection with any offer of Bigtincan securities.
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I WHAT WE DO

A GLOBAL LEAD

ER IN SALES ENABLEMENT

With hundreds of enterprise customers, over 100,000 paying, licensed users and
an established business in North America, Bigtincan is well positioned to be the
next Australian software success story

ASX Ticker BTH

Listing on ASX 24 March 17
Market Capitalization $35.3M
Share Price* $0.20
Shares on Issue 176.3M
Headquarters Boston

*As at 30.9.17

MRR @June 17 $907K
MRR Growth FY16 53%
GAAP Revenue FY17 $9.2M
Cash at Bank @
September 30 Bl
US based revenue % 90%
: : Sydney, UK +
Key Engineering Centers Singapore

Bigtincan’



I WHAT WE DO

Bigtincan”

Bigtincan’s Cloud based SaaS software empowers the world’s
leading sales teams to sell more and be more productive at scale

O Bigtincan’



I WHAT WE DO

+

1990°S

Reps show
brochures

SALES HAS CHANGED

2000°'S

Reps presented
on laptops

&

2010’'S TODAY
Internet becomes Abundance of content
the main content becomes a stumbling

source block for sales reps

O Bigtincan’



SALES TEAM CHALLENGES

65% of sales reps say they can't find content to send
to prospects

87% of training content is forgotten within 30 days

13 Hours each week spent looking for & creating
marketing material

Sources: Kapost & EMI Industry Intelligence Report & Corporate Executive Board



I WHAT WE DO

WHAT IF THERE WAS A WAY SOFTWARE
COULD HELP REPS DO BETTER?

O [ _ O
Organize & prioritize Streamline prep & Continuously
materials follow through develop skills

Bigtincan



I WHAT WE DO
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Customer Success Manager
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Stephanie Schalow
Marketing Manager

Jared Nichols
Customer Success Manager

David Keane

Clarizza Fernandez
Content Strategist

€E6D

Jason Gill

Chris Williams

6

Technology Vertical & Partnerships

Following

Smart Apps

Bigtincan’s SaaS Platform

A complete set of tools for Sales & Service

Adaptive Delivery

Virtual Meetings

Analytics/Reporting
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I WHAT WE DO
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With Bigtincan’s SalesAl using data from your entire sales team

MAKES EVERY SALES REP SMARTER
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I MARKET OPPORTUNITY

HOLOGIC

BRI e soenceorsur

=23 2,000+ reps

IPads

Salesforce.com

f Sales

1 Reps productive

f Customers connected

WELCOME TO THE HUB!

HOLOG
I

Biopsy Navigation

Image Analytics

. Breast and Skeletal Health

Image

Biopsy Workflow. (A

Tissue Acquisition
and ‘Marking

Skeletal Health

Image Workflow

Treatment
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I MARKET OPPORTUNITY

MO
308 5y
20M sales B
employees
US market” Market opportunity per employee™”*

*CSO Insights ** Sirius Decisions




I MARKET OPPORTUNITY

MARKET
GROWTH
ER(,)A\(losN 202 1 I%E:tefgrIrEnnSabIement
RESEARCH $5B
Fastest
Cloud growing
Total Sales Market Office Suites sector

$80B $19B




I MARKET OPPORTUNITY

“Sales enablement platforms have emerged
as a significant part of organizations' sales
technology roadmaps.”

*Gartner report Sales Enablement Technology Transforms the CRM Sales
Landscape August 2017
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I COMPANY HIGHLIGHTS

FINANCIAL
HIGHLIGHTS

YoY FY17/FY16

MRR
$907K

%453

CASH BURN
$363K

$13%

PROFIT/LOSS
($6.0M)

$ 24,

CASH

$11m

GAAP
$9.2M

%32

DEBT




I COMPANY HIGHLIGHTS

BUSINESS
HIGHLIGHTS

Expanded partnership with Salesforce.com, achieved
Gold status in record time through sales growth, and
won the prestigious DemoJam award at Salesforce.com
Dreamforce New York in May 2017

Extended partnership with Apple — e.g. shipping
FastLane support inside the Bigtincan Hub product, joint
events worldwide and new Sales opportunities with
Apple hardware

Multi-million dollar deal for a leading US based
NASDAAQ listed business covering thousands of
locations across the USA

CODIE Award for Best Sales Enablement Platform
against global tier one competition

Growing the team with important new management,
sales and technology structure and hires

O Bigtincan’



I COMPANY HIGHLIGHTS

- DECEMBER 2017 FORECAST

$1.07M $11.7M =2.0

MRR Dec 31 GAAP Rev CY2017 EV Multiple




I COMPANY HIGHLIGHTS

EXP E RI E N C E D To Amos Wayne Stevenson John Scull

INDEPENDENT NON-EXECUTIVE  INDEPENDENT NON-EXECUTIVE NON-EXECUTIVE DIRECTOR
B O A R D CHAIRMAN DIRECTOR

| g
David Keane Geoff Cohen

MANAGING DIRECTOR / CEO COMMERICAL DIRECTOR/CFO

O Bigtincan’



I COMPANY HIGHLIGHTS

MANAGEMENT
TEAM

Sy
David Keane Geoff Cohen
MANAGING DIRECTOR / CEO COMMERICAL DIRECTOR/CFO

Anthony Turco Patrick Welch

CHIEF TECHNOLOGY OFFICER PRESIDENT / COO
US SALES OPERATONS

@ Bigtincan’
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I GROWTH STRATEGY

01

22+ strategic
channel partners
operating in over
30 countries

GO TO MARKET

02

Partnerships with
Apple and
Salesforce.com
as their partners
for the space

03

Direct sales team
focused on
Enterprise and
Mid-Market




I GROWTH STRATEGY

EMPOWER SALES THROUGH THE POWER OF Al

USING ANY DEVICE ACROSS ANY NETWORK

Sales process management O

(@

@

Knowledge development O o

&

Learning and onboarding () -

Content platform ()~
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I FY17 RESULTS

Key Operational Metrics

MRR end of period

Retention rate
Cash

Av. mthly burn rate

Financial Metrics

Revenue

Gross margin

Operating expenses

Net profit/(loss) before tax

FY 2017

$907,000
88%
$11.0M

($363,000)

FY 2017

$9.23M
84%
$14.192M

($5.941M)

FY 2016

$594,000
92%
$0.3M

($419,000)

FY 2016

$7.015M
81%
$12.224M

($7.821M)

Vs 2016

+53%

-4%

n/a

n/a

Vs 2016

+32%

+3%

+16%

+24%

IPO Forecast

FY17

$895,000

92%

n/a

($427,000)

CY17

$1,070,000

92%

n/a

($259,000)

IPO Forecast

FY17

$9.679M
85%
$13.882M

($4.649M)

CY17

$11.737M
86%
$16.418M

($4.978M)

O Bigtincan’



I WHAT WE DO

Global leader
in Sales Enablement
recognized by analysts
and customers

Strong growth
in a growing market

Bigtincan

Well positioned
to achieve |IPO
forecasts and continue to
scale SaaS channel
model

Long term success
Business, technology
and go-to-market
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