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Important Notice and Disclaimer

This presentation is provided by Bigtincan Holdings Limited ACN 154 944 797 (Bigtincan) to provide summary information about Bigtincan and
its subsidiaries (the Group). Statements in this presentation are made only as at 22" November 2017 and the information in this presentation
remains subject to change without notice. The information in this presentation is of a general nature and does not purport to be complete, is
provided solely for information purposes and should not be relied upon by the recipient.

This presentation is not, and does not constitute, or form any part of, an offer to sell or issue, or the solicitation, invitation or r \dation to
purchase any securities.

No representation or warranty, express or implied, is made as to the fairness, accuracy, completeness or correctness of the information,
opinions and conclusions contained in this presentation. This presentation does not purport to summarise all information that a recipient should
consider when making an investment decision, and should not form the basis of any decision by a recipient.

Recipients should carry out their own investigations and analysis of the Group and verify the accuracy, reliability and completeness of the
information contained in this presentation or any other form of communication to which the recipient is permitted access in the course of
evaluating an investment in Bigtincan.

No liability

To the maximum extent permitted by law, none of Bigtincan or Baillieu Holst Limited or Foster Stockbroking Pty Ltd or their respective affiliates
or related bodies corporate or any of their respective officers, directors, employees and agents (Related Parties), nor any other person,
accepts any responsibility or liability for, and makes no recommendation, representation or warranty concerning, the content of this
presentation, Bigtincan, the Group or Bigtincan securities including, without limitation, any liability arising from fault or negligence, for any loss
arising from the use of or reliance on any of the information contained in this presentation or otherwise arising in connection with it.

Baillieu Holst Limited, Foster Stockbroking Pty Ltd and their Related Parties have not been responsible for the preparation of, and have not
authorised, permitted or caused the issue, dispatch or provision of this presentation and do not make or purport to make any statement in the
presentation and there is no statement in this presentation which is based on any statement made by any of them. In accepting this
presentation, you represent, warrant and agree that you have not relied on any statements made by the Lead Manager or its respective Related
Parties in relation to the Group or Bigtincan securities and you also expressly disclaim that you are in a fiduciary relationship with any of them.

Eligible recipients

This presentation is provided to you as an investor to whom an offer document is not required to be given, and no registration, lodgement or
other formality is required, in connection with an offer of securities. In accepting this presentation you warrant that you are an investor within the
scope of this paragraph and that you accept this presentation on the basis set out in this notice.

This presentation is not, and does not constitute, or form any part of, an offer to sell or the solicitation, invitation or r 1dation to purchase
any securities in the United States and neither this presentation nor anything contained herein shall form the basis of any contract or
commitment. This presentation may not be distributed or released in the United States. Securities may not be offered or sold in the United
States unless such securities are registered under the U.S. Securities Act of 1933, as amended (U.S. Securities Act) or in a transaction
exempt from, or not subject to, the registration requirements of the U.S. Securities Act and any other applicable securities laws. Any public
offering of securities in the United States would be made by means of a prospectus that would be obtained from the issuer or selling security
holder and that would contain detailed information regarding the company and management, as well as financial statements. Each institution or
person that reviews this presentation will be deemed to represent that each such institution or person is not in the United States.

The distribution of this presentation may be restricted by law. Persons who come into possession of this presentation should seek advice and
observe any such restrictions. Any failure to comply with such restrictions may constitute a violation of applicable securities laws.

Confidentiality

This presentation is confidential and not for further distribution. It is provided by Bigtincan on the basis that, by accepting this presentation, persons to
whom this presentation is given agree to keep the information confidential, not copy the presentation and not to disclose it, in whole or in part, to
anyone within their organisation except on a need-to-know basis and subject to these restrictions, or to anyone outside their organisation.

Not financial product advice

Reliance should not be placed on the information or opinions contained in this presentation. This presentation is for informational purposes only and
is not a financial product or investment advice or recommendation to acquire Bigtincan securities and does not take into consideration the investment
objectives, financial situation or particular needs of any particular investor.

You should make your own assessment of an investment in Bigtincan and should not rely on this presentation. In all cases, you should conduct your
own research of Bigtincan and the Group and analysis of the financial condition, assets and liabilities, financial position and performance, profits and
losses, prospects and business affairs of Bigtincan, the Group and its business, and the contents of this presentation. You should seek legal,
financial, tax and other advice appropriate to your jurisdiction.

Past performance
Past performance information given in this presentation is given for illustrative purposes only and should not be relied upon as (and is not) an
indication of future performance.

Future performance

This presentation contains certain forward-looking statements with respect to the financial condition, operations and business of the Group and
certain plans and objectives of the management of Bigtincan. Forward-looking statements can be identified by the use of forward-looking terminology,
including, without limitation, the terms “believes”, “estimates”, “anticipates”, “expects, “predicts”, “intends”, “plans”, “goals”, “targets”, “aims”, “outlook”,
“guidance”, “forecasts”, “may”, “will", “would”, “could” or “should” or, in each case, their negative or other variations or comparable terminology. These

forward-looking statements include all matters that are not historical facts.

Such forward looking statements involve known and unknown risks, uncertainties and other factors which because of their nature may cause the
actual results or performance of the Group to be materially different from the results or performance expressed or implied by such forward looking
statements. Such forward looking statements are based on numerous assumptions regarding the Group’s present and future business strategies and
the political and economic environment in which the Group will operate in the future, which may not be r and are not gu or
predictions of future performance. No representation is made that any of these statements or forecasts will come to pass or that any forecast result
will be achieved, or that there is a reasonable basis for any of these statements or forecasts.

Forward-looking statements speak only as at the date of this presentation and to the full extent permitted by law, Bigtincan, the Lead Manager and
their respective affiliates and related bodies corporate and each of their respective Related Parties and intermediaries disclaim any obligation or
undertaking to release any updates or revisions to information to reflect any change in any of the information contained in this presentation (including,
but not limited to, any assumptions or expectations set out in the presentation).

Financial data
All figures in the presentation are A$ unless stated otherwise.

Financial Information

Any pro forma and forecast financial information provided in this presentation is for illustrative purposes only and do not represent a forecast or
expectation as to the Group’s future financial condition and/or performance. This document has been prepared at a time where the review of financial
information contained in this presentation has not been completed and accordingly, you should only rely on any forecast or expectation as to the
Group’s future financial condition and/or performance that is contained in a prospectus or other offering document which may be issued by Bigtincan
in connection with any offer of Bigtincan securities.
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DIGITAL TRANSFORMATION
OF THE ECONOMY

buy and sell Interact get productive




I BIGTINCAN OVERVIEW AND MARKET REVIEW

Digitization of Sales is happening now

&

1990°'S 2000'S 2010'S TODAY
Reps show Reps presented Internet becomes Enterprise organizations
brochures on laptops the main content need a new way to solve
source the problem
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SALES ENABLEMENT
MARKET OVERVIEW
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I MARKET OPPORTUNITY

MARKET
GROWTH
2015-2021

ARAGON
RESEARCH

Total Sales Market
$80B

Cloud
Office Suites
$19B

Sales Enablement
Platforms

$5B
Fastest
growing
sector
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I BIGTINCAN OVERVIEW AND MARKET REVIEW

“Sales enablement platforms have emerged
as a significant part of organizations' sales
technology roadmaps." "

*Gartner report Sales Enablement Technology Transforms the CRM Sales
Landscape August 2017
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BIGTINCAN SALES ENABLEMENT
AUTOMATION PLATFORM
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I BIGTINCAN OVERVIEW AND MARKET REVIEW

Bigtincan creates a globally leading Cloud scale, SaaS based
Sales Enablement Automation Platform that leading sales and
service organizations to improve core business results and drive
employee productivity across any device and any network
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DELIVERING REAL RESULTS

TO ACHIEVE SALES ENABLEMENT SUCCESS

Be more prodUctive . \
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BIGTINCAN FY'17 HIGHLIGHTS
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I COMPANY HIGHLIGHTS

FINANCIAL
HIGHLIGHTS

YoY FY17/FY16

MRR
$907K

%53

CASH BURN
$363K

$13%

PROFIT/LOSS
($6.0M)

$ 24,

CASH

$11m

GAAP
$9.2M

232

DEBT
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I COMPANY HIGHLIGHTS

BUSINESS
HIGHLIGHTS

Expanded partnership with Salesforce.com, achieved
Gold status in record time through sales growth, and
won the prestigious DemoJam award at Salesforce.com
Dreamforce New York in May 2017

Extended partnership with Apple —joint events
worldwide and new Sales opportunities with Apple
hardware

Multi-million dollar deal for a leading US based
NASDAAQ listed business covering thousands of
locations across the USA

CODIE Award for Best Sales Enablement Platform
against global tier one competition

Growing the team with important new management,
sales and technology structure and hires

O Bigtincan’




I COMPANY HIGHLIGHTS

ONGOING
PRODUCT
INNOVATON

Technology Firsts/Leadership in Sales Enablement
- Al powered sales enablement platform

- Support for Apple CallKit, TouchlD, AppleWatch,
FastLane and Native Mac App

Integrated chat service for sales enablement

Native Windows App with custom Home Screen

- New Android solution with support for SalesAl
content recommendations

- Salesforce.com Appexchange app with Al powered
recommendations

- 18 new releases over iOS, Android, Web, Salesforce,
Mac, and Windows

O Bigtincan’



I COMPANY HIGHLIGHTS

Product
Development
Glasgow

Global Sales HQ

TEAMGROWTH .o °© .° ®...
s Angeles N/ = 3/ Tokyo
FOCUSSED ON O

[/ \ Product Development
/ Singapore

THE MARKET

Dev?:g%dre:{g (\/\ ’
GotoMarket Team i O\
iali USA Based
June 16 - > June 17 35 specialists JSA Based

globally

'1 33% ' 1 750/0
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GROWTH STRATEGY
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MARKET OPPORTUNITY FOR BTH
Solve the big problems of user engagement

_ y CONTENT _
Multiple “REPORTING _ TOOL Lack of guidance
silo’d tools & platforms 1 TR s A through Al to help them
for sellers to understand o SNy “FORMAL' . © perform better

-~ 1; SALES LEARNING
TOR - DAM > TOOLE o
<@>, ] o s :

‘CRM ' * e O
P!_UgilN ONBOLARDING Ry

e N\ Abundance of content
RN INFORMAL ~ .. is a stumbling block for
Nxwq (MICRO)LEARNING TOOL: Sales reps

Custom dev created
as there is no unifying tool
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OCTOBER 2017 BTH BRINGS IT ALL
TOGETHER IN ONE PLATFORM

Adaptive Onboarding
& Learning

Collaboration
& Coaching

Sales Content
Management

BIGTINCAN
HUB

Customer
Engagement

Sales & Marketing
Integration

Dynamic Reporting
Programmability
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I Growth Strategy for FY’18
:'bé‘ . ey
.. CONTONDO Acquisition

Israeli based software provider Sa|eS E Na blement
in Sales Enabl :
sttt Automation for OEMs

Acquisition adds leading Sales Enablement KPI: Analyzes the alignment between
experts to BTH'’s data science content and pipeline and shows gaps by value and needs

team Automate onboarding: Analyzes and automatically matches
CRM deals and available content based on relevancy

CRM API (and optional plugin) can automatically push
content into CRM pages and Sales Enablement tools

Adds to BTH's strategy of

building the core technology
set that is required to deliver H s avallablc for: ’D‘y‘ng”,j;'gfg;fM
key value to customers and

shareholders
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I GROWTH STRATEGY

EMPOWER SALES THROUGH THE POWER OF Al

USING ANY DEVICE ACROSS ANY NETWORK

Sales process management O

o

@

Knowledge development ()~

&

Learning and onboarding O

Content platform O
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FY'17 RESULTS
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I FY17 RESULTS

IPO Forecast

Key Operational Metrics FY 2017 FY 2016 Vs 2016
FY17 CY17
MRR end of period $907,000 $594,000 +53% $895,000 $1,070,000
Retention rate 88% 92% 4% 92% 92%
Cash $11.0M $0.3M n/a n/a n/a
Av. mthly burn rate ($363,000) ($419,000) n/a ($427,000) ($259,000)
Financial Metrics FY 2017 FY 2016 Vs 2016 PO Forecast
FY17 CY17
Revenue $9.23M $7.015M +32% $9.679M $11.737M
Gross margin 84% 81% +3% 85% 86%
Operating expenses $14.192M $12.224M +16% $13.882M $16.418M
Net profit/(loss) before tax ($5.941M) ($7.821M) +24% ($4.649M) ($4.978M)
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I WHAT WE DO

O Bigtincan

Global leader Strong growth Well positioned Long term success
in Sales Enablement in a growing market to achieve IPO Business, technology
recognized by analysts forecasts and continue to and go-to-market
and customers scale SaaS channel

model




@ Bigtincan’

THANK YOU
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