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OUR VISION

Is to be the world’s most adaptive and comprehensive cloud cyber-security platform



Key Strategic Highlights

Phase One: “Enable” Completed

% $10.41 million in capital raised
+» Public cloud security platform launched — Sydney, Singapore, North America
<+ APAC business development team in market

*» Distribution and reseller agreements signed — First orders/revenue
Q4 FY18

+» Software original equipment manufacturer (OEM) development and license
agreement signed. Pre-sale activity commenced

“ Channel capacity - foundation established to achieve 3 and 5 year
strategic aspiration

Phase Two: “Expand” Commenced

+» Experienced CEO, David Kirton appointed

++» Strengthening pipeline across multiple new channel partners




Strategy Execution

1% market share of $13.8 billion industry by 2023

Revenue $7.8m FY18 Audited Financial Results
“Enable" FY18 EBITDA ($6.3)m
Cash Balance $5.8m Invested capital to date $25m
Revenue $50m Target three year plan
“Expand" FY19 — FY21 EBITDA Margin ~20%
Cash Requirement $15m Invested capital $40m
Revenue $138m Target five year plan — 1% market
share of global cyber security
“Scale" FY22 — FY23 EBITDA Margin ~25% T [ et
Capital Expenditure ~2%

Capex as a % of revenue
* Source: Cybersecurity Ventures and IHS Technology Cloud and CPE Managed Security Services Annual Market Report: Regional 3.4.2017




“Enable” Phase — FY18

Solidifying the foundation

Launch Public Cloud
Security Platform

Capital Raise:
$4.35m

International Reseller
Agreement
“Mindflow” Malaysia

1. Agreement With Ingram Micro
2. Established Singapore Entity
3. Opened Global Delivery Centre In India

A

1. Established North

American Entity 7\ David Kirton

2. First Orders Received Appointed CEO And
On Public Cloud Security Reaffirms Strategic
Platform Aspirations
A A
' 2018 /2018
AUG

1. Signed OEM Agreement
(Cisco Systems INC.)
2. Pre-sale Activity
Commenced




FY18 Financial Performance

Phase 1 “Enable”

» 33% increase in recurring revenue, decline in

(o)
ARG 13 6.4 e 21 nonrecurring revenue from $0.8m to $0.3m
Gross margin 4.3 4.0 0.3 8% < 8% increase in gross margin driven by
incremental Next Generation Firewall volumes

Operating cost 1.2 8.0 3.3 41%

** Increase in operating cost to support expansion
EBITDA (6.3) (3.5) (2.9) (83%) of operations into international markets

“» Reversal of deferred tax asset $1.1m
NPAT (8.7) (5.0) (3.7) (72%)

%+ Capital raised in FY18: $10.1m

Cash Balance 5.8 1.8 4.0 241%




FY18 EBITDA Bridge

Improvement in domestic business and investment in international expansion

(6)

FY17 EBITDA

DOMESTIC

(2.1)

NTERNATIONAL

Comments

+* Domestic Business: 21% increase in revenue and
68% EBITDA improvement

% International: $2.1m investment; expansion into
Singapore and North America — setup and business
development activity

*» Corporate: Increase in expenditure, to support
International expansion and once-off restructuring
costs ($0.3m)

(1.4) (6.3)

CORPORATE FY18 EBITDA



Right Market At The Right Time

Cyber crime is exploding across the globe

43% 300%

increase in cyber attacks
aimed at SMBs*

increase in ransomware
attacks daily to 4000***

3,947%

increase in data breach cost to
average company by 2020**

1in 131

emails now
contain malware*

230,000

new malware samples
produced every day**

$3,000,000,000

cost to business from email phishing
attack over past 3 years**

$2,000,000,000,000+

cyber crime cost to business by 2019**

*2017 Internet Security Threat Report’ Symantec
*The Future of Cybercrime & Security: Financial and Corporate Threats & Mitigation’ Juniper Research, 2015
**How to protect your networks from Ransomware’ FBI 2017




World Leading Cloud Platform

Advanced security management in a multi-cloud world

Email Security Firewall Web Security
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X Scales to manage Joins Spin up products Single control and Built to add
ESP Inside millions of deployments multiple clouds anywhere view of multiple any vendors
partners and users globally and products with one touch products and users and regions

FirstWave’s proprietary
software intelligence that Deploys to Telecommunication Companies, Data Centres and Partners - Globally
adds another layer of
advanced threat
management and control
to develop stronger,
enforceable policy through
deep-content analysis

Cloud One Stop Support and
Integration Billing Ticketing

ey & I WAVE




Going To Market Through Six Channels

Tier 1 Telco’s Regional System Integrators

Australia — 1 delivered, 1in pipeline (; ’.v APJ — MindFlow, Kronicles and
APJ — 3 in pipeline ~ - Soflogic delivered, 1in pipeline
EMEA - 3 in pipeline

NA - 2 in pipeline

Tier 2 Telco’s
Malaysia — 1in pipeline \'

Brunei — 1in pipeline

Cloud Service Providers
./ Interactive (Australia)

Global Security/Tech Vendors (f.) (;\) Online
S\ -y

Cisco, Palo Alto, Ingram Micro To be developed during the
(Australia) “Scale” phase of strategy

FirstWave Online Branding
Underpinning Channel
Partner Sales

ey & I WAVE




“Expand” FY19 Milestones

Product Growth

9
NS

Geographic Growth

G

Revenue Growth

Invest and “Scale” our product offering and development teams, adding additional
features, functions and virtualised security appliances to our Cloud Cyber Security
Platform

Invest in the establishment of an additional business development team to cover
Europe and North America, with first orders expected to be received from this region in
Q4 FY19

International revenue growth to exceed year on year domestic revenue growth

First orders and revenue from our Palo Alto Networks virtualised NGFW security
appliances in Asia

First orders and revenue under the software OEM development and license agreement
with Cisco



“Expand” FY19 - FY21 Ambitions

@@”")

Product Integration

%

Geographic Expansion

®
=

Shareholder Return
& Value Creation

FirstWave Cloud Content Secure Gateway Orchestration Platform deployed in leading
Service Provider, Enterprise and Government organisations globally

FirstWave Platform as a Service offering deployed through leading cloud platform
providers globally

Revenue generation derived across 4-Key regions (ANZ, APJ, EMEA, North America)

International revenue target $30m
Domestic revenue target $20m

FirstWave becomes cash self sufficient



Disclaimer

Summary information

This Presentation contains summary information about FirstWave and its activities current as at 31 August 2018, unless otherwise stated. The information in this Presentation does not purport to be complete. It should be read in conjunction with the
FirstWave’s other periodic and continuous disclosure announcements lodged with the Australian Securities Exchange, which are available at www.asx.com.au.

Not financial product advice

This Presentation is for information purposes only and is not financial product or investment advice or a recommendation to acquire FirstWave shares and has been prepared without taking into account the objectives, financial situation or needs of
individuals. Before making an investment decision, prospective investors should consider the appropriateness of the information having regard to their own objectives, financial situation and needs and seek legal and taxation advice appropriate to their
jurisdiction. FirstWave is not licensed to provide financial product advice in respect of FirstWave shares. Cooling off rights do not apply to the acquisition of FirstWave shares.

Not tax advice

Tax implications for individual shareholders will depend on the circumstances of the particular shareholder. All shareholders should therefore seek their own professional advice in relation to their tax position. Neither FirstWave nor any of its officers,
employees or advisers assumes any liability or responsibility for advising shareholders about the tax consequences of the return of capital and/or share consolidation.

Financial data

All dollar values are in Australian dollars (A$) unless otherwise stated.

Future performance

Forward looking statements, opinions and estimates provided in this Presentation are based on assumptions and contingencies which are subject to change without notice, as are statements about market and industry trends, which are based on
interpretations of current market conditions. Forward looking statements including projections, guidance on future earnings and estimates are provided as a general guide only and should not be relied upon as an indication or guarantee of future
performance. An investment in FirstWave shares is subject to investment and other known and unknown risks, some of which are beyond the control of the FirstWave, including possible delays in repayment and loss of income and principal invested.
FirstWave does not guarantee any particular rate of return or the performance of the FirstWave nor does it guarantee the repayment of capital from FirstWave or any particular tax treatment. Persons should have regard to the risks outlined in this
Presentation. No representation or warranty, express or implied, is made as to the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this Presentation. To the maximum extent permitted by law, none of
FirstWave, its directors, employees or agents, nor any other person accepts any liability, including, without limitation, any liability arising out of fault or negligence, for any loss arising from the use of the information contained in this Presentation. In particular,
no representation or warranty, express or implied is given as to the accuracy, completeness or correctness, likelihood of achievement or reasonableness of any forecasts, prospects or returns contained in this Presentation nor is any obligation assumed to
update such information. Such forecasts, prospects or returns are by their nature subject to significant uncertainties and contingencies. Before making an investment decision, you should consider, with or without the assistance of a financial adviser, whether
an investment is appropriate in light of your particular investment needs, objectives and financial circumstances.

Past performance

Past performance information given in this Presentation is given for illustrative purposes only and should not be relied upon as (and is not) an indication of future performance.

Not an offer

This Presentation is not, and should not be considered, an offer or an invitation to acquire FirstWave shares.

ASIC guidance

In December 2011, ASIC issued Regulatory Guide 230. To comply with this Guide, FirstWave is required to make a clear statement about whether information disclosed in documents other than the financial report has been audited or reviewed in accordance

with Australian Auditing Standards. This Presentation is unaudited.



http://www.asx.com.au/

