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Audinate : bringing the IT revolution to the AV industry

Dante technology distributes audio signals across computer networks

The Dante
Audinate is the leading supplier of digital audio networking for the platform is used

Professional AV industry in thousands of

installations
globally

Melbourne Convention Centre
Melbourne, Australia
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Our competitive advantages

Comprehensive toolbox for manufacturers and users

Selected products

Chips Cards

Modules

Software

Rapid product

Simplified connection
development Plug and play management Interoperability Product ecosystem
Commercially Auto discovery with Simple, logical user
supported, turnkey

Interoperability
between all Dante-
enabled devices
regardless of
manufacturer

one-click routing and interface, easy to
solution for OEMs, stored network

scale, real-time
with unsurpassed configuration network monitoring
networking expertise

Large number of
available Dante-
enabled devices,
interoperability, and
support services

Analogue signal
distribution

Dante signal
distribution
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Audinate 101

Audinate products Customers (OEM Brands) OEM Products

Chips Modules . €YAMAHA _BOSE-

SHURE @BOSCH | -

-
Solid State Logic WEL SEBAHEISER

i SOUND || visioN
Cards Software SONY
. ©Symetrix
. Focusrite &%
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Increasing OEM customer adoption: pipeline for growth

OEM customers shipping Dante-enabled products 438
369 392 217 OEMs
310 346 Yet to ship
258
189 192 221
180
148 144 160
120 109
73 93
i =1 =f N0 D
1H14 2H14 1H15 2H15 1H16 2H16 1H17 2H17 1H18 2H18
B OEM Customers shipping Dante-enabled products B Total OEM Customers

Audinate has grown to
438 OEM customers
at end of FY18

221 OEM customers have
announced products in
the market

Built in revenue growth as
new OEM customers bring
products to market

Note: per financial year
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Competitive landscape — Networked Audio Products
Total products per protocol()
1800 1639
) ) 1600
Audinate is the clear global "
market leader compared to 5|
. . . o
competing audio networking a | 1200
solution providers. = | 1000 916
H H -g 800
Dante has nearly five times the 2 618
adoption of its closest 600
competitor 400 >~ 343
200 124 288 116268
0 <=4 31
2013 2014 2015 2016 2017 2018
—Dante Cobranet Ravenna e==Qthers =—=AVB

1) RH Consulting, Networked Audio Products 2018 and Audinate company data
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Core business growth strategy

Increase the number of
OEMs adopting Dante

Increase penetration of Dante
throughout each OEM brand’s
Increase market awareness DU (e Bl

of Dante products

Educate end users, system designers Encourage existing OEM customers to Continue to sign new OEM partner

and integrators so that they install more Dante-enable more of their product brands and help them to get Dante
Dante products in their AV systems — range — some manufacturers make many enabled products to market
driving growth in chips/modules sales hundreds of products
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Growth Drivers

Robust core audio networking business

* Strong historic growth in revenue and units shipped

* 1639 products shipping from 221 manufacturers, and growing

* Strong pipeline of 217 manufacturers yet to ship first product (see slide 5)

* Plenty of runway for growth — management estimate digital conversion is 7%

New products to more than double addressable market to AUD $1bn
* Dante AVIO Adapters — connect legacy equipment to Dante

e Dante System Management software

* Video Solution
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Dante AVIO Adaptors — Network Everything

Dante for Introduced 6 new “Problem solver” for
“brown-field” installations Dante AVIO products System Integrators

Online retail & Pull through

S ppeel e country distributors Dante products

* Rationale
- Add Dante to brown-field AV installations (mostly analogue)
- Add Dante to existing audio products (analogue, USB and AES3)
- Pull through Dante products and software
e Established a global distribution channel of online retailers and country distributors

- 50 resellers and growing

- Strong initial demand with sales performance exceeding FY18 expectations

* Marketing campaign to be rolled out in FY19
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Dante Domain Manager — System Management Software

Secure Control Scale beyond a LAN Logging & Auditing

Shipped Q3 SEICSEEME EEIBICe Sold to Installed Base
(System Integrators)

e Commercial launch Feb 2018 at Integrated Systems Europe (ISE) tradeshow

— Approaching 100 resellers (System Integrators) signed to date
 DDM depends upon new Dante firmware features

— Top 25 manufacturers by volume are rolling out firmware (existing and new products)
e Offered in Silver, Gold and Platinum Editions

— Majority of DDM installs are Platinum and Gold Edition

— Management software more than doubles the revenue opportunity associated with
the core business
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Dante Video: Distribute video signals across an IT network

Common management for Lower installation and Independent routing of
audio and video cabling costs Audio and Video signals

Prototype Demonstrated Displaces expensive Integration with Dante
June 2018 matrix switches Domain Manager

* Dante AV — audio and video signal distribution
- E.g. HDMI video across an IP network
- Same familiar Dante management tools for audio and video
e Audinate Video Prototype shown at Infocomm tradeshow June, 2018
» Solution targeted for OEMs (step/repeat audio business model)

* Expected product launch to OEMS targeted end of FY19
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First quarter FY19 update

e Record first quarter result for cash collections Cash collections since IPO ASm

e Strong growth in core business + good initial uptake of
adapters

e Customers billed in USD = favourable impact on collections

* Sales demand & pipeline necessitated > inventory spend

6.8
5.9
4.8
4.4 4.5 4.5
* Positive operating cashflow $0.1m (pcp?! -$0.6m)
* Total cash flow negative $0.8m (pcp!-51.5m)
Result positions Audinate well for another year of
good consistent growth in FY19

4Q17 1Q18 2Q18 3Q18 4Q18 1Q19

!pcp adjusted to exclude IPO impacts
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Key Priorities to drive ongoing growth in FY19

* Geographically expand of sales and support teams
* Broaden our suite of core Dante products to accelerate penetration within OEMs
@ * Invest in the development of our Dante video solution by end of FY19

@ e Continue the roll-out of Dante Domain Manager and Dante AVIO adapters

@ * Audinate will continue to invest in growth initiatives to drive future revenue
- Reliable ongoing execution of the Group’s strategy
- Revenue growth in a range consistent with historical performance
- Further investment in R&D and expanding the sales footprint
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Important notice and disclaimer

Disclaimer

To the maximum extent permitted by law, none of the
Audinate Group Limited or its subsidiaries or their directors,
employees or agents accepts any liability, including, without
limitation, any liability arising out of fault or negligence, for
any loss arising from the use of the information contained in
this presentation. In particular, no representation or
warranty, express or implied, is given as to the accuracy,
completeness or correctness, likelihood of achievement of
reasonableness of any forecasts, prospects, statements or
returns contained in this presentation. Such forecasts,
prospects, statements or returns are by their nature subject
to significant uncertainties and contingencies. Actual future
events may vary from those included in this presentation.

Summary information

This presentation is for information purposes only is not a
recommendation or advice in relation to Audinate or any
product or service offered by Audinate or any of its
subsidiaries. The information in the presentation is of a
general nature only and is not intended to be relied upon as
advice to investors or potential investors.

Currency

All amounts in this presentation are in Australian dollars
unless otherwise stated.

Past performance

Past performance information, including past share price
information, given in this presentation is given for illustrative
purposes only and should not be relied upon as an indication
of future performance.

Future performance

Forward-looking statements, opinions and estimates provided
in this presentation are based on assumptions and
contingencies which are subject to change without notice, as
are statements about market and industry trends, which are
based on interpretations of current market conditions.

Financial information

Certain financial data included in this presentation is 'non
IFRS financial information.! These measures are used
internally by management to assess the performance of the
business and make decisions on the allocation of resources
and are included in this presentation to provide greater
understanding of the underlying financial performance of the
Group's operations. When reviewing business performance,
this non-IFRS information should be used in addition to, and
not as a replacement of, measures prepared in accordance
with IFRS. Readers are cautioned not to place undue reliance
on any non-IFRS financial information and ratios included in
this presentation. The non-IFRS information has not been
subject to audit or review by Audinate's external auditor. The
non-IFRS measures do not have any standard definition under

IFRS and may be calculated differently by other companies.
Market share information

All market share information in this presentation is based on
management estimates and internally available information,
unless otherwise indicated.

No offer of securities

Nothing in this presentation should be construed as either an
offer to sell or a solicitation of an offer to buy or sell Audinate
securities in any jurisdiction.

Reliance on third party information

The views expressed in this presentation contain information
that has been derived from publicly available sources that
have not been independently verified. No representation or
warranty is made as to the accuracy, completeness or
reliability of the information. This presentation should not be
relied upon as a recommendation or forecast by Audinate.
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