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Important Notice
This presentation is dated 4th February 2021 and has been prepared by Oneview Healthcare PLC (the Company or Oneview) (Presentation).

Summary Information

This Presentation contains summary information about the Company and its industry. The information in this Presentation is general background information and does not purport to be complete. It should be read in conjunction with 
Oneview’s most recent financial report and Oneview’s other periodic and continuous disclosure information lodged with the Australian Securities Exchange (ASX), which is available at www.asx.com.au.

No attempt has been made to independently verify the information contained in this Presentation. The content of this Presentation is provided as at the date of this Presentation (unless otherwise stated). Reliance should not be placed on 
information or opinions contained in this Presentation and, subject only to any legal obligation to do so, Oneview does not have any obligation to correct or update the content of this Presentation.

Certain market and industry data used in this Presentation may have been obtained from research, surveys or studies conducted by third parties, including industry or general publications. Neither Oneview nor its representatives have 
independently verified any such market or industry data provided by third parties or industry or general publications.

Not financial product advice or offer

This Presentation does not and does not purport to contain all information necessary to make an investment decision, is not intended as investment or financial advice (nor tax, accounting or legal advice), must not be relied upon as such 
and does not and will not form any part of any contract or commitment for the acquisition of new CDIs. Any decision to buy or sell securities or other products should be made only after seeking appropriate financial advice. This Presentation 
is of a general nature and does not take into consideration the investment objectives, financial situation or particular needs of any particular investor.

Any investment decision should be made solely on the basis of your own enquiries. Before making an investment in Oneview, you should consider whether such an investment is appropriate to your particular investment objectives, financial 
situation or needs. Oneview is not licensed to provide financial product advice in respect of its shares.

This Presentation is for information purposes only and is not a prospectus, pathfinder document, product disclosure statement, disclosure document or other offer document under Australian law or any other law, and will not been lodged 
with the Australian Securities and Investments Commission or any other foreign regulator.

Financial Information

All financial information in this Presentation are in Euros unless otherwise specified. All references starting with FY refer to the financial period ended 31 December.

This Presentation has been prepared in accordance with International Financial Reporting Standards. The pro-forma historical financial information provided in this Presentation is for illustrative purposes only and is not represented as being 
indicative of the Company's views on its, nor anyone else’s, future financial position and/or performance. A number of figures, amounts, percentages, estimates, calculations of value and fractions in this Presentation are subject to the effect 
of rounding. Accordingly, the actual calculation of these figures may differ from the figures set out in this Presentation.

Past Performance

Past performance information given in this document is given for illustrative purposes only and should not be relied upon as (and is not) an indication of future performance. Actual results could differ materially from those referred to in this 
document.

Future performance and forward-looking statements

This Presentation contains certain forward-looking or hypothetical statements. The words “expect”, “anticipate”, “estimate”, “intend”, “believe”, “guidance”, “should”, “could”, “may”, “will”, “predict”, “plan” and other similar expressions are 
intended to identify forward-looking statements. Indications of, and guidance on, future earnings and financial position and performance are also forward-looking statements. Forward-looking statements, opinions and estimates provided in 
this Presentation are based on assumptions and contingencies that are subject to change without notice and involve known and unknown risks and uncertainties and other factors that are beyond the control of Oneview, its directors and 
management. This includes statements about market and industry trends, which are based on interpretations of current market conditions.

Forward-looking statements are provided as a general guide only and should not be relied upon as an indication or guarantee of future performance. Actual results, performance or achievements may differ materially from those expressed 
or implied in such statements and any projections and assumptions on which these statements are based. Readers are cautioned not to place undue reliance on forward-looking statements and except as required by law or regulation, 
none of Oneview, its representatives or advisers assumes any obligation to update these forward-looking statements. No representation or warranty, express or implied, is made as to the accuracy, likelihood of achievement or 
reasonableness of any forecasts, prospects, returns or statements in relation to future matters contained in this Presentation. The forward-looking statements are based on information available to Oneview as at the date of this Presentation. 
Except as required by law or regulation (including the ASX Listing Rules), none of Oneview, its representatives or advisers undertakes any obligation to provide any additional or updated information whether as a result of a change in 
expectations or assumptions, new information, future events or results or otherwise. Indications of, and guidance or outlook on, future earnings or financial position or performance are also forward-looking statements.
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Investment highlights
1. Market opportunity: COVID-19 has demonstrated the need 

for new virtual models of care highlighting the importance of 

bedside technology

2. Cloud on track: Move to full SaaS platform and ISO 27001 
certification is on track for March 31 delivery.  Expected to 

shorten sales/implementation cycles and reduce total cost of 

ownership (TCO) for customers by approx. 30%

3. New SaaS Sales Leaders in both key markets:  Brandon 
Wilcher (Dallas) and Eleni Tzaros (Melbourne)

4. New partnerships: partnerships enabled by cloud and 

focused on distribution and virtual care

5. Marquee customers: Opportunity to cross- and up-sell with 

leading hospital systems

6. Cost management: Strategic reorganization in 2020 has 
reduced quarterly cash burn by 73% yoy to -€922 k in most 

recent quarter1

1 Data as at 31st December 2020

(3,377) 

(3,021) 

(2,122) 
(2,241) 

(922) 

(4,000) 

(3,500) 

(3,000) 

(2,500) 

(2,000) 

(1,500) 

(1,000) 

(500) 

-

Q4 2019 Q1 2020 Q2 2020 Q3 2020 Q4 2020

Net Operating Cash Outflow 

Quarterly Trends (€'000s)



44

Samsung Partnership

• Samsung SDSA America, Inc. (Samsung SDSA) distributing Oneview’s

Cloud Start in US from Feb 2021

• Samsung SDSA will bundle Samsung tablets with Oneview Cloud Start

• Cloud Start is the first tier in Oneview’s new product suite

• Bundle will be distributed to healthcare-enterprise focused enterprise 

resellers

• Simple for end-customers to get started with Oneview, streamlining 

procurement and implementation

• Cloud Start enables the secure reliable and scalable delivery of apps 

and digital services at patient bedside, including virtual rounding, virtual 

visitation and virtual translation

• Upgrade path to the Cloud Enterprise tier with additional features
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1. Get live with Cloud Start

Tier migration and upsell

Education Library Personalized Education

Cloud Enterprise

Virtual Care Virtual Care

Meal Ordering

Patient Concierge

Cloud Start

Apps

2. Move to Cloud Enterprise

Apps

Platform

Cloud Start enables customers to get started faster, with upgrade path to Cloud Enterprise for full 

integration and optional apps 
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The Oneview digital platform

Oneview’s secure, flexible and scalable platform is the digital infrastructure for content, apps and 

services at the point of care. Our new cloud tiers enable customers to benefit from faster, easier 

and lower-cost implementation and operation
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Cloud deployment

Cloud deployment is expected to make it faster, easier and lower-cost to implement and operate 

Oneview’s Care Experience Platform, providing competitive advantage

• Update: Full SaaS platform on target for end Q1 2021

• Expecting TCO reduction of approx. 30% based on 

customer analysis

• Already seeing evidence of reduction in time of sales 

and implementation cycles

• Competitive advantage: first enterprise SaaS platform 

with ISO27001 certification
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On-Prem Responsibilities | Cloud Responsibilities 

Server-side network

Media Hosting

VPN setup

Client device network (incl. Wi-Fi)

Client device management

Client application provisioning

Application services provisioning

Infrastructure/network monitoring

Disaster Recovery infrastructure

Database backups

Database hosting

Application Server maintenance

Application Server hosting

Hospital IT

Oneview

Application monitoring

Hospital IT
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Why cloud?

Faster

• Go-live

• Software 
enhancements

Easier

• Implementation

• Software 
upgrades

• Infrastructure 
maintenance

Lower-cost

• Infrastructure

• Project & 
operating costs

• Professional 
services
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Oneview Data Analytics

Customer A

Customer B

Customer C

Capture Process VisualizeOperational

De-identified Data

Cloud 

Data 

Store

Peer Perform 

Benchmarking Nursing Leadership

Patient Experience

Executives

Powerful near rear-time operational and analytical insight

Events

Dashboards
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Enabling virtual care at the bedside

12

COVID-19 has demonstrated the need for new virtual models of care highlighting the importance 

of bedside technology and Oneview’s value proposition. New partnerships with Caregility and 

Cloudbreak enable us to offer an end-to-end solution to customers.

• Oneview reselling Caregility’s virtual 

care platform globally

• First customer contract signed for a 

COVID-19 unit

• Oneview reselling Cloudbreak’s Martti

language services in the US market
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Conclusion 

• Partnerships for distribution are aligned to customer priorities for 
inpatient virtual care and will broaden our market reach

• New Oneview SaaS Sales Leaders in US and Australia

• Cloud has reinvigorated sales conversations with a number of 
major healthcare providers in the US and Australia 

• Hospital budgets remain challenged, but this feels like the right 
product at the right time
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Unifying the care experience.


