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Propell, the Digital Finance Platform
for Small Business

*  Atailored finance solution to help SMEs manage and

optimise their finances, with products including: propell® - Q-
— Business Insights for knowledge and guidance | 3 tome xvelcomewpwpe"
. . o P Available cash Payment due Gross payments Net sales
— Lending for operating and growth il vening $1600 $300 cowwss | $13893  am  OF
—  Payment acceptance for cash flow and consumer PR ‘ propoll . e
. a1 Sales Statistics .
experience o s
$85,119 > OTAL REVENUE PREDICTED MONTHLY REVENUE REFUNDS you forward
E o . . $485,985 $6,579.00 12
*  We're on a mission to simplify and open up access to

$99,942 >
saes

finance for small business

0\ MGG HeridSun  measmie  Seesbay bk
3 / 5 T o
\ - Business Insights -

*  We've built our platform to digitise the process, capturing \/\ swoosn | eso moreer
and connecting to extensive customer data, allowing us to NN/
then automate their journey moving forward (Signup, ?1?:'7"3?'. :m
Assessment, Onboarding and Utilisation) H A

*  Completed IPO in April 2021 raising $5m. Ticker PHL.ASX o

Video link here

2  Propell Investor Presentation prope"“


https://vimeo.com/514860526
https://vimeo.com/514860526

The Propell platform is a unique proposition for SMEs

TECHNOLOGY
Providing core payments capability to

PAYMENTS
Providing core payments capability to
SMEs in a centralised solution

SMEs in a centralised solution

; Payments incl. Credit, Debit,

BNPL, Digital wallets —
DATA continually expanding
Rich proprietary data

generated across all

business areas:

»

- Product
- Customer
- Payments LENDING
- Financial = e Access to In-house & 3-party
- Behavioural - platform connected lending
products
=Y Proprietary assessment using predictive
INSIGHTS & GUIDANCE “f/ Y y gp
Critical business insights for SMEs analytics & machine learning with

driving actions and purchases demonstrated results
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Propell at a glance

>200% increase in customers, Multiple platform developments Solid pipeline of partnerships
>145% increase in lending delivered on or ahead of and platform developments
on platform since IPO schedule since IPO planned for Q1 FY22
Large addressable market Unique platform and proposition ~ Well defined product and customer Constantly growing
with >2.1m SMEs in Australia combining in-house and 3™ growth strategy delivering growth proprietary data to add
>55 million SMEs in key Western party products for payments in customer numbers and further value
markets (US, UK, Europe) and lending revenue per customer

Propell Investor Presentation

propell”



5

Most common problems faced by SMEs

Large

Target
Market

2.1million SMEs
in Australia

Over 1million
loan of < S2m

>55 million SMEs in
key Western markets
(US, UK, Europe)

Estimated >300
million SMEs globally

Propell Investor Presentation

Problems

Cashflow represents the most

common problem

Limited financial knowledge
& experience

Difficulty accessing financial

products & services

Solutions

Paid Expert Advice

Invoice Finance

Traditional Payments

Buy-now Pay-later

Unsecured SME Finance

Secured Finance

Financial Guidance

Bank Account & Card

|
propell’

a¥a

Propell allows SME’s to manage all financial operations on one platform

propell®



A well-defined strategy to better serve SMEs through partnerships

propell” Today

propell” Future

TOOLS & SERVICES
~'¢ BUSINESS INSIGHTS

LENDING
¥¢ 6-MTH LOC

PAYMENTS
~¢ PAYMENTS

visa @D G Pay

&zippay SPLIT®
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TOOLS & SERVICES
~'2 BUSINESS INSIGHTS  %'# FINANCE GUIDANCE

¢ ACCOUNT & CARD
myob Quicken
Invoice2§©
LENDING

¥¢ 6-MTHLOC %% 12-MTHLOC <% OVERDRAFT
earlypay® BI1Z CAP grappleAd ‘Eebroker ({8 scotishpaciic

PAYMENTS

~2 PAYMENTS  %%# BNPL
stripe [ Sauare GPay VISA @D Pror

&1zip pay afterpayav E2 Alipay € \WechatPay

propell®



Delivering on well defined growth strategy

Increasing customer
numbers & revenue

PHASE 3
PH AS E 2 Business Insights with automated

actions and product discovery

P H A S E 1 Premlum supscrlptlon—based
. Business Insights
* Business Insights beta . Broad range of proprietary and

launch

platform-connected products and

* Invoice payments services

« Zip BNPL . International market expansion

Since IPO 12 - 24 months

propell®
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Virtuous cycle of growth

Propell Investor Presentation

Reduce
customer

acquisition

cost

Larger
eco-
systems

Grow revenues
and revenues
per customer

Attract new
customers to

the Platform

Accumulate
proprietary

Enhance
Platform with
new product

“Propell is delivering on its growth strategy to
attract customers, adding new products and
features to enhance the platform,

resulting in increased revenues while continually
generating valuable proprietary data”

Y,

Al
»w

propell



Revenue model

- - N == ACCOUNTS
@ ravments =@ Lenoine 0Y SAAS | W o CARDS

FY21

Transaction processing fees on Interest income on 6-mth
customer card transactions Line-of-Credit

transaction processing fees expanded lending product platform product
range (12-mth LOC, acquisition

* |nvoice payment processing ]
Commercial Overdraft)

fees
¢ Revenue-share on 3™ party

* Subscription for full-suite s i
product (Invoice Financing)

payment service

H1 FY22 * Buy-Now Pay-Later * Interest income on Business Insights led

H2 FY22 Expanded acceptance of Expanded lending product Subscription fees for Subscription fees for
payment providers (BNPL, Digital range (Merchant Cash premium Business Propell SME Account
wallet, International) and Advance, Insights & Guidance & Card
payment types (Pay-on-phone, Asset-backed)

Card-present)

propell”
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Traction with SMEs

750

650

550

450

350

250

$800k

$600k

$400k

$200k

S0k

PLATFORM CUSTOMERS

>200% growth
since IPO

N

Mar-21 Apr-21 May-21 Jun-21 Jul-21

GROWTH IN NEW LENDING

>145% growth
since IPO

™~

FY20 Q4 Fy21Q1 FY21 Q2 FY21Q3 FY21 Q4
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Mar-21

New LOC - Small B New LOC - Medium

Mar-21

IMPROVED CUSTOMER QUALITY

[
Apr-21 May-21 Jun-21 Jul-21

New LOC - Large B New LOC-V Large

GROWTH IN APPROVED FACILITY

Apr-21 May-21 Jun-21 Jul-21

propell®



Targeted marketing strategy

o - %
Propell is the best option X\ (24 prope"
to grow your business. -
Get funds quickly and w )\ \ Li § dit to $100K
141 t ice. Ine ot creait up 1o
Targeted Digital Focus e <l P
, 2 e

Digital marketing forms the backbone of Propell’s

marketing program, including: Line of credit up to $100K

* QOutbound — Paid search, Search retargeting, e
Social media advertising & Social post promotion Small business
. finance that moves
* Inbound — Sophisticated lead nurture system, Sortyotrbysiess |\ M you forward
Referral program p / cash flow in under € p’°pe"%j sz;s;::rr:r;er:::xi:;n7minutes

10 minutes.

Propell takes a data driven approach to digital e

marketing incorporating real-time analytics to optimise
the type & quality of applications, with over 85% of

. . . We don'’t just back small Finance that moves
customers applying for, & using the platform, via a * Kk kK J

= businesses, we propel them. r
The service is quick ' you forward.

and efficient.
- Terry -

mobile device.

* Kk ok ok k

The service is quick
and efficient.

-Terry -

propell”

propell*
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Propell at a glance

Unique, in-demand proposition Demonstrated strong growth Strong pipeline of developments
in the chronically of key drivers, ... Will continue to demonstrate
underserved SME segment product and customer growth the validity of strategy

Rapidly growing sector High level of activity in fintech Propell’s valuation well positioned
undergoing generational shift with fund-raising and acquisitions to peers from development
from traditional institutions expected to accelerate and growth perspective

12 Propell Investor Presentation prope"“



Experienced team

MICHAEL DAVIDSON
FOUNDER / CEO

Michael found his passion for
technology & small enterprise
early in his career in Australia &
UK. He has been CEO of a
leading SMIE payments provider
for 5 years, growing the business
from mobile payments to in-store
payments as well as expanding
the alternative payment methods
offering. Michael was integral in
securing service provider deals
with large Australian banks

in/
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BRETT WAYNE
CFO

Brett is a highly experienced and
strategic finance executive having
spent over 25 years in financial
services and the insurance
sectors across Europe and
Australia.

Brett has managed all aspects of
finance including financial
performance & reporting,
strategy development,
reinsurance and key stakeholder
relations.

ing

SHAWN LOY
CTO

Shawn has over 20 years’ global
experience in technology
generating real business value
through varying IT executive &
management positions. He
oversaw the launch of a new
digital banking platform across
three major clients, including core
banking, internet banking & loan
origination services & led the IT
transformation at
RACQ Bank

i

JEREMY LOFTUS
DIRECTOR

Jeremy’s experience spans more
than 20 years & has included
several ASX listed companies as
well as multiple start-ups. Within
a diverse range of sectors in
Australia, he has contributed in
early growth phases through to
public listing & beyond, capturing
opportunities in equity & debt
funding to sustain high growth

in/

BEN HARRISON
EXECUTIVE CHAIRMAN

Ben has broad experience in
advising & investing in
companies. He is CIO of

alternative asset manager Altor
Capital. Ben has been
instrumental in numerous
successful exits & is actively
involved at the board level of
investee companies

in
propell”



Propell is focused on supporting SMEs

Several consumer lead FinTechs exist, aiming to help manage personal finances,
however none of these are focused on serving the needs of small business

Traditional Banks Neo Bank / Challenger

3 nab jUdO

CAP I TAL

SME

Wi Festpac
CommonwealthBank
Personal o @ *86400
JANEN ¢ \/B)arl]lé
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Finance Platform / Wellness

aVa

propell*

Douugh
Traiz

propell”



Propell has the most comprehensive offering

Capital light Financial Digitally
(no banking licence) Lending Payments wellness focussed
propell”
prospa X X
) Moula X X
tyro X X X
¥nab X X X
Wfestpac X X X
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Bank account
functionality

X
X

(1)

propell®



Existing platform architecture

We've developed our own 100%
owned proprietary technology stack
l l using proven technologies, &

partnering with best-in-class
D gi I technology providers

LENDING PAYMENTS DASHBOARD 3 Party Callouts I

[ 4
N
T

P -
\
I Assessment

/Scorecard
'
Postgre
SQL

Propell APl & Micro Services Payments

K Kotlin

salesforce

Lending )
: Bank Account A Electronic ) ) Payment
/Sggirc]:rd - Authentication [ e DocusSign Notify Gateway

Platform Handlers / API Layer

PostgreSQL

—______________________________________
N e e e e o e e e e e e e e e e e e e e e e e e e e e e e e e e -

Development & maintenance of internal capability for all technology pathways

N e o — ————————
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The case for fintech solutions for SMEs is gathering momentum

With open banking on the horizon, the fintech-SME love story is

With open L .
JsEReEiie  yahoo/finance

Fintech has a role to play in SMEs' post-pandemic

recovery .
Finlech

LATEST | PRODUC'

Pandelmic highlights inefficiencies of Aussie SMEs

business With open banking on the horizon, the

fintech-SME love story is just
beginning T~

New study reveals the struggles many businesses face in
getting paid during the COVID-19 pandemic

With open banking on the horizon, the fintech-SME love story is
just beginning

Y7 T Why it's time for Aussie SMEs to up the quality of their
yahOOo finance automated experiences T

business
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Important Notice & Disclaimer

This presentation (Presentation) is dated August 2021 and has been prepared by Propell
Holdings Limited ABN 62 614 837 099 (Propell or the Company).

INFORMATION IN THIS PRESENTATION

The information in this Presentation is of a general background nature, is in summary form and
does not purport to be complete. It does not contain all information relevant or necessary for
an investment decision or that would be required to be included in a prospectus or other
disclosure document under the Corporations Act for an offer of securities in Australia or in any
other jurisdiction. The content of this Presentation is provided as at the date of this
Presentation (unless otherwise stated). The information in this Presentation is subject to
change without notice and, subject only to any legal obligation to do so, Propell does not have
any obligation to correct or update the contents of this Presentation.

NOT A PROSPECTUS OR AN OFFER OF SECURITIES

This Presentation is not, and does not constitute, an invitation, offer or recommendation of
securities for subscription, purchase or sale in any jurisdiction and must not be relied upon as
such.

PAST PERFORMANCE

Past performance information given in this Presentation is given for illustrative purposes only
and should not be relied upon as (and is not) an indication of future performance.

FUTURE PERFORMANCE

The Presentation contains certain “forward-looking statements”. The words “forecast”,
"expect", "anticipate", "estimate", "intend", "believe", "guidance", "should", "could", "may",
"will", "predict", "plan" and other similar expressions are intended to identify forward-looking
statements. Indications of, and guidance on, future earnings and financial position and
performance are also forward-looking statements. Forward-looking statements, opinions and
estimates provided in this Presentation are based on assumptions and contingencies which are
subject to change without notice and involve known and unknown risks and certainties and
other factors which are beyond the control of Propell, and its directors and management, and
may involve significant elements of subjective judgement and assumptions as to future events
which may or may not be correct. This includes statements about market and industry trends,
which are based on interpretations of current market conditions. In particular, the market data
was prepared before the onset of COVID-19, the final economic effect of which is currently not
possible to predict with any certainty. Consequently, while the Company has no reason to
believe that the markets to which the data relates will not return to the operating levels
experienced before COVID-19, the impact of COVID-19 (if any) on the market data that is
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referenced is not possible to currently predict with any certainty and investors are cautioned
against placing undue reliance on such data.

Forward-looking statements are provided as a general guide only and should not be relied
upon as an indication or guarantee of future performance. Actual results, performance or
achievements may differ materially from those expressed or implied in such statements and
any projections and assumption on which these statements are based. Recipients are
cautioned not to place undue reliance on forward-looking statements. No representation or
warranty, express or implied, is made as to the accuracy, likelihood of achievement or
reasonableness of any forecasts, prospects, returns or statements in relation to future matters
contained in this Presentation. The forward looking statements are based on information
available to Propell as at the date of this Presentation. Circumstances may change and the
contents of this Presentation may become out-dated as a result. Except as required by law or
regulation, none of Propell, its representatives or advisers undertakes any obligation to provide
any additional or updated information whether as a result of a change in expectations or
assumptions, new information, future events or results or otherwise. Indications of, and
guidance or outlook on, future earnings or financial position or performance are also forward
looking statements.

INFORMATION IS NOT FINANCIAL
OR PRODUCT ADVICE

This Presentation is not, and is not intended to constitute, financial advice, or an offer invitation,
solicitation or recommendation to acquire Propell shares or any other financial products in any
jurisdiction.

The information contained in this Presentation has been prepared without taking account of
any person’s investment objectives, financial situation or particular needs and nothing
contained in this Presentation constitutes investment, legal, tax or other advice. The
information provided in this Presentation may not be suitable for an investor’s specific needs
and should not be relied upon by an investor in substitution of it obtaining independent advice.
An investor is solely responsible for forming its own opinions and conclusions on such matters
and the market and for making its own independent assessment of the information provided.
Any investment decision should be made solely on the basis of the investor’s own enquiries
and it should consider whether such an investment is appropriate to its particular investment
objectives, financial situation and needs. No reliance may be placed for any purpose
whatsoever on the information included in this Presentation or on its accuracy or
completeness. Propell is not licensed to provide financial product advice in respect of Shares.

An investment in securities is subject to known and unknown risks, some of which are beyond
the control of Propell and its directors, including, possible loss of income and principal invested.

Propell does not warrant or represent that the information in this Presentation is free from
errors, omissions or misrepresentations or is suitable for an investor’s intended use. Subject to
any terms implied by law and which cannot be excluded, Propell accepts no responsibility for
any loss, damage, cost or expense (whether direct, or indirect, consequential, exceptional or
special damages including but not limited to loss of revenue, profits, time, goodwill, data,
anticipated savings, opportunity, business reputation, future reputation, production or profit,
any delay costs, economic loss or damage) incurred by an investor as a result of any error,
omission or misrepresentation in this Presentation. Propell does not guarantee any particular
rate of return or the performance of Propell, nor does it guarantee any particular tax
treatment.

FINANCIAL INFORMATION

The Financial Information has been prepared in accordance with the recognition and
measurement principles prescribed by the Generally Accepted Accounting Principles in
Australia which complies with the International Financial Reporting Standards (IFRS). The
Financial Information is presented in an abbreviated form.

It does not include all of the presentation and disclosures required by the IFRS and other
mandatory professional reporting requirements applicable to general purpose financial reports
prepared in accordance with the Corporations Act or Australian law. All financial amounts
contained in this Prospectus are expressed in Australian currency, unless otherwise stated. Any
discrepancies between totals and sums of components in tables contained in this Prospectus
are due to rounding.

THIRD PARTY INFORMATION AND MARKET DATA

The views expressed in this Presentation contain information that has been derived from
independent third party reports, research, papers, surveys or publicly available sources that
have not been independently verified by Propell or its advisers. No representation or warranty
is made as to the accuracy, completeness or reliability of the information.

ACCEPTANCE

By attending a presentation or briefing, or accepting, accessing or reviewing this Presentation
you acknowledge and agree to the terms set out in this section of the Presentation titled
‘Important notice and disclaimer’. This Presentation may not be reproduced or published, in
whole or in part, for any purpose without the prior written permission of Propell.
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