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Disclaimer

The information contained in this presentation is published by Clime Investment Management
Limited (Clime). It is based on information contained within the Clime FY2021 Annual Report.

The information contained herein is not intended to be advice and does not take into account
your personal circumstances, financial situation and objectives. The information provided
herein may not be appropriate to your particular financial circumstances and we encourage you
to obtain your own independent advice from your Financial Adviser before making any
investment decision. Please be aware that investing involves the risk of capital loss and past
results are not a reliable indicator of future performance and returns.
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September Quarter Update: Q1 FY22

Key performance drivers

 Increased advice activity across Madison Financial Group
 New business growth in Private Wealth
 Australian Income funds outperformance vs benchmark
 Smaller Companies fund outperformance vs benchmark
 Rationalisation of operating systems

The results have also benefitted from solid growth in Funds Under Management and Advice 
(FUM&A), now $5.3 billion, improved operating earnings, and solid balance sheet returns.



FUMA: Q1 FY22

This is comprised of:

• Private Wealth growth

• Clime Capital Notes conversion

• New business growth – retail platforms

Funds Under Management and Advice (FUMA) as at 30 September 2021 exceeds $5.3 billion

Funds Under Management & Advice (FUMA)



Clime gross FUM ($M) 



Strong fund performance

Commercial in Confidence

Fund / Investment Performance: 30 Sep 2021

• It has been a productive year for all Clime funds, with all 
products adding positively to client portfolio returns. 

• The CAIF is ranked in the top 10 in its category in 
Morningstar, over all time frames (from ~100 funds). 

• CSCF is now available for investment on several leading 
investment platforms, enabling access to Australia’s 
advice community.



Educating the advice community

256

549

0

100

200

300

400

500

600

In person Virtual

Professional 
Development

513Advice & 
Governance

161

External
91

Insurance
73

Investment
40

• Strong attendance and engagement
• Quality sessions led by experts (inhouse 

& education partners
• Hybrid delivery
• 4.5/5 average rating



Helping clients be confident with their investment decisions
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We have a long history of engaging with clients through 
seminars/webinars. By scaling engagement through other 
digital platforms, we are creating open environments which 
connect people.
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Ralton Asset Management
• Established 2005
• Managed Account service launched 2008
• Available on 7 platforms
• 4 specialist SMA portfolios
• All portfolios outperformed relevant benchmark over September quarter
• Zenith rated
• Strong brand recognition as leader in SMA (separately managed accounts)
• 15-year track record of outperformance
• $60m FUM across 35 AFSLs



Clime in the media
Clime Portfolio 

Manager expertise 
actively contributing to 

reporting season



Creating a responsive ecosystem - Company, Client and Community working together to create mutual benefit 
and success

• People adapting to new ways of working

• Insight led client engagement

• Data and insights to provide real time intelligence

• Exploring new markets and opportunities

Strategic roadmap FY2022-2025



Educating and serving our clients to create better financial and life outcomes
Clime exists to add value for its clients & shareholders
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Distribution

Direct and indirect
Cost-efficient
Multi-channel delivery

Innovation Processes

Clear framework supporting the  
implementation of new products, 
services and business

Client Management

Hyper-personalisation
Integrated ecosystem
'Right next move'

Human Capital

Transferable & agile skills
Succession and talent coaching
Fit for purpose education

Information Capital

Client & adviser data and insights
Investment research data
Education and knowledge sharing

Organisational Capital

Values driven (culture) 
CRM platforms
Unified communication platform 
(i.e. Office 365)

Operations Management

Maximise profitability
Aligned to strategic goals
Measurable 

Product & Service attributes Relationship Education

Learning & 
growth

Financial

Client 
perspective

Internal 

Productivity strategy Revenue growth strategy

Competitive Exceptional 
servicePerformance Accessible DIY | DIWM | DI4MRisk MgtConfigurable

Improve cost structure

Fixed & variable
Revenue linked
Increase operating leverage

Increase asset utilisation

Increase ratio
Remove non-effective assets
Improve effective assets

Increase market penetration

Retail distribution - B2B & B2C
Wholesale - Private Wealth (ext) 
Managed Accounts - bespoke

Joint Ventures

Integrated wealth businesses
Investment strategies
Investment products
AFSL services

INTEGRITY   |   TRANSPARENCY   |   CONVICTION   |   PROGRESSOur values



Current trading and Q3 momentum

Progress – into Q2 
FY22

New Markets and growth opportunities
• Continued momentum in IMA new business
• New markets opening NFP, Foundations and Family Offices – with recent new mandate 

wins
• Increased education events for new and existing advisers and clients continues to identify 

new business opportunities

Pipeline
• Continued growth in Adviser recruitment pipeline , with opportunities for joint ventures and 

acquisitions

SMA Growth
• SMA book growing, with a move to bespoke SMAs underpinned by Clime Investment team 

expertise and strong investment framework
• Combining our SMA business with Ralton AM Pty Ltd

Clime Direct
• Focus on Clime Direct, increase content generation, increase of digital engagement to 

increase subscriber base

Clime Funds
• Increase retail footprint for Clime managed funds and SMAs – available on more platforms



12 August 2021

Conclusion

Commercial in Confidence

• We expect to see continued growth in FUM & A to the year end

• Due diligence ongoing with several business opportunities, aligning to our 
strategic objectives

• Delivery of a comprehensive and informative education program 
throughout Q3, for Advisers and Private Wealth clients

• A strong pipeline of new business

• Our program of work on data and insights will continue into Q3 FY22



Adviser Services 1300 789 575 | Investor Services 1300 788 568 | info@clime.com | clime.com.au

Invest in people, who invest in you.


