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I CORPORATE OVERVIEW

« PainChek’'s SAAS Al Platform uses smart devices to accurately evaluate patients’ pain levels

« PainChek improves Patient care —and saves time and money for providers

126,000 contracted beds across 1,500 facilities globally - 60% market share in Australia, UK sales
accelerating, entered NZ and Singapore markets

e Strong revenue growth — Q3 FY22 Customer revenue up 66% on prior guarter to $304k

('\ e $4.3m ARR expected within 12 months from implementation of existing contracts and ongoing conversion
$ ’ of government funded beds to commercial subscriptions —excluding any additional new business.

« Regulatory clearances in Australia, Europe, UK, NZ, Singapore & Canada, US FDA in progress

« Patents granted in US, Japan and China — protection until 2037. Patents in process in Australia & Europe.

« Uniguely positioned to capture a large global market opportunity
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Our purpose is to give a voice to people
who cannot reliably verbalise their pain

3 | PainChek



I ITHE BREADIH OF THE PAINCHEK GLOBAL MARKET OPPORTUNITY

. _ l'., ‘. :4_;..__‘ - .
e verbal children ; A T 4 of hospital beds occupied
> » 7' by people with dementia

oeople living with
dementia

>150M expected by 2050

Ecology Communications Group. www.ecology.com/birth-death-rates

World Alzheimer Report 2016

Germossa et al. BMC Nursing (2019) 18:40
Tsai, I. P., Jeong, S. Y. S., & Hunter, S. (2018). Pain assessment and management for older patients with dementia in hospitals: an integrative literature review. Pain Management Nursing, 19(1), 54-71

Lancet Public Health —January 2022
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PAINCHEK ADULT — A UNIVERSAL FULLY DIGITAL SOLUTION

PainChak Mumarical
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« Mobile point of care and real time pain assessment App

« Fully digital technology — from sales, delivery and
Implementation — to assess pain or document pain for all
oeople, everywhere.

 SaaS Business model - B2B annual enterprise license per
oed or B2C subscription license per user

« Downloadable via Apple and Coogle Play Stores

« Technology fully embedded in the App — internet
independent and GDPR compliant

Analytics - provides greater insights for medical decision
mMaking on pain management, new product development
and collaborative opportunities with therapeutics industry
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KEY ACHIEVEMENTS

126,000 global licenses contracted, with an expected ARR of $4.3M within
12 months when fully implemented and transitioned - excluding new
business .

First New Zealand sale rollout started with Summerset
Holdings. - NZ's 39 |largest aged care provider

Adult and Infant Apps regulatory cleared for sale in

First hospital sale and implementation to
Australia, Europe, UK, NZ, Singapore & Canada

hospitals (Joondalup)

Infant App US market entry as a Clinical Decision

Home Care agreement with MPS and first
Support tool submitted in Q2 2022

sales to Home Care provider

UK RAC business established RAC with over 5000

Patents held in USA, Canada, Japan and China
contracted and 3,000 implemented beds

Patents in process in Australia®and Europe,

New UK integration agreements with Nourish Care and
Care Vision - Total CMS partnerships provide access up
to 275,000 RAC beds
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I ANZ SALES AND PARTITNERSHIP MILESTONES — FYZ22 YITD

are: nulsen

_ Finleyregiona

.I‘ better tomorrow <« A,
group

Finley Rec

4ummerset

The Nulsen Group
cor m%t , contracted as
PainChek's first PainChek's first

Sumerset Group NZ Joondalup Health
contractec Jf rtull Campus (Ramsay
PainChek IQHOL t Health Care) contracted

as PainChek first commercial Home Disability Support

Care client. (NDIS) client

NZ's 379 largest RAC Hospital client =

d

Provider

2

INntegration partner systems

mect mep MPS

11 Care Management 3 Medication Management INntegration and reseller
System partner System partnerships now partnership established now cover >180,000 beds
integrations upgraded established, with access to with MPS Connect, -79% of imp \er nented
for compatibility with >80% of NZ RACFs, and supporting PainChek’s PainChek licenses now
>850 AU RACFs entry into Home Care Nntegrated with CMS or MMS
systems.

PainChek® Universal
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I UK - RAPID ENTRY INTO THE 440,000 BED RESIDENTIAL AGED

CARE MARKET

o

UK market traction

growing — 5000
contracted beds with
3000 live beds and

~

strong pipeline

S Integrations
scheduled with
Medication
Management (eMAR)
partners

GCovernment funded
pilots in Scotland & Wales
- potential for national roll

outs across circ 100,000
peds

0%

7 Care Planning partner

275,@0@ UK be(:lg _ 1T
reseller agreement with
Care Vision

Integrations covering

New sales with Care UK

and Cedar Care in England
& Grace Healthcare in
ireland with larger roll out
opportunities

Building relations with
UK pharmacy
providers for Adult
app and Infant app
distribution

i

The greatest achievement to date s
a marked decrease in antipsychotic
use in those living with dementia.

Cheryl Baird, Director of Quality

and Care at Orchard Care Homes
N

i
We have a resident who struggles

to communicate when they are in
pain. We undertook a PainChek
assessment which confirmed to us
the resident was indeed in
discomfort.

Using the PainChek assessment
data alongside Nourish information,
we were able to evidence this to
our GP, to support ongoing
conversations. We were able to
quickly prescribe pain relief and the

resident felt much better n

Louise Rowley — Owner of
Heathfield Residential home
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STRONG GCGROWTH IN CUSTOMER REVENUE

» Strongincrease in Q3 FY22 Customer Revenue over

N N D D \
CUSTOMER REVENUE BY QUARTER orior quarter (+ 66%)

AS$ (Q3 FY22 UNAUDITED)

+60% over
$350,0 . .
R orior quarter  Crowth driven by successful conversion of

$300,000 government funded users to commercial
$250,00( subscriptions
$200,000
$150,000 « YTD Customer Revenue is $645,000
$100,000
$50,000

) — Other Income:

$0

Mar-21 Jun-21 e Ve « VYTD R&D Incentive $1,090,000

e« VYTD Government Grant $648,710
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BUSINESS GROW TH REFLECTED IN TRAINING & CLINICAL USE

PAINCHEK® USERS NUMBER OF PAINCHEK ASSESSMENTS
TRAINED DIGITALLY PER QUARTER

1,076,714
Cumulative

219,747

250,000
204,992
200,000
172,225
150,000
126,087
100,000 89,01
o I

Mar-21 Jun-21 Sep-2] Dec-21 Mar-22 Mar-21 Jun-21 Sep-2] Dec-21 Mar-22

B Classrom (video and on site) Eelearning
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GCROWIH IN GLOBAL COMMERCIAL SUBSCRIPTIONS
- DRIVEN BY SUCCESSFUL CONVERSION OF GOVERNMENT FUNDED BEDS

CONTRACTED AND IMPLEMENTED
NUMBER

64,167

53,689
46,845
| I I
O I

Mar-21 Jun-21 Sep-21 Dec-21
m Beds active m Beds paying commercial fees

06,032

Mar-22

CONTRACTED AND IMPLEMENTED
ANNUAL RECURRING REVENUE

($M)

$31M $32M

$2.6M
$2.3M
$1.4M I

Mar-21 Jun-21 Sep-21 Dec-21 Mar-22

B Beds active m Beds paying commercial fees

Active beds are on Government trial and due to convert to commercial subscriptions during 2022
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$4 . 3m* ARR EXPECTED WITHIN 12 MONTHS FROM EXISTINCGC
CONTRACTS

100,000
90,000
80,000
70,000
60,000
50,000
40,000
30,000
20,000
10,000

O

TRANSITION TO COMMERCIAL CONTRACTS
(NEXT 12 MONTHS)

~92 000 Beds

Beds

B Commercial subscriptions today

ARR ~%$4 3 million

$3.0

ARR ($M)

B Convert Govt Trial to commercial

$45

91% Retention Rate of commercial (non- govt.) contracts on
renewal

Covernment funding ends in January 2023, when users must
convert to commercial terms

PainChek is achieving 80% conversion of government funded
trials to commercial subscriptions

Assuming just a 67% conversion rate of government funded beds
implies ARR of $4.2 million* by Q3 FY23 based on existing
contracts alone

This estimate is based on existing contracts only with no allowance
for new customer wins

PainChek’s clinical support and account management teams in
place to maximise client retention through this transition

*Sensitivity —a decrease of 1% in the renewal rate would reduce
ARR by 0.3%, a decrease of 1% in the conversion rate would reduce
ARR by 1.0%
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INTEGRATION PARTNERS in Australia, UK, NZ and Canada provide access to
more than 470,000 aged care beds

ners support the drive tc

Jpli

UNITED KINGDOM/EUROPEAN UNION

AUSTRALIA
PR . ) (";;\ .
KioyaCore 1 e (S Oraccess g CareVision
. . #Z¢\ PERSON = .
oK Lo CENTRED
CareLynx? ¢ % HealthMetrics lescare 3’%’ nourish — { X~ & THaRe ore
Intelligent Solutions for Health & Wellbeing we Mﬂkz Car;,\g Ef‘f—‘or-ﬂgss ~ MOBILE CARE MONITORING
manad pIus‘lL di 724\ PERSON NEW ZEALAND CANADA
aged care softwatre b()‘r ; me I ‘w'mu p X CENTRED
management advantage SOFTWARE - V,\ o & |86CQ(6
{ Ny MOBILE CARE MONITORING s Health Metrics Soluﬁbn s

Intelligent Solutions for Heailth & Wellbeing
We Make Caring Effortless \Ia aCare

| T HEALTH i Ve, re® medi \map are

International Ltd

I International Ltd
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HOME CARE PARTNERS

late 2021, PainChek announced our partnership
th MPS Connect, a subsidiary (:;:)T Sign
ealthcare.

MPS Connect AUSTRALIA NEW ZEALAND UNITED

P)—i = KINGDOM

A
o HealthMetrics
M7 Inteligent Solutions for Health &'\./Iel\bemg O a CCES S
)
¢ Health Metrics & leecare

) 7 Intelligent Solutions for Health & Wellbeing s o ' u " o n s
We Make Caring Effortless & |eeCC)re CANADA
Solutions
. T HEALTH We Make Caring Effortless ﬁ“
" \layaCare
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RAPID GLOBAL MARKET EXPANSION STRATEGY

Residential
aged care

Leverage existing ANZ base
for Asia market entry

Leverage existing UK base
for EU market entry

Build NA base in 2022 for
US/Canada entry

Leverage CMS and
Medication management
Integration partners in each
market for rapid local
Mmarket expansion

Home care &
direct to carer

Transition into Home care
through existing RAC
clients and integration
partners in each market

Build direct to Carer sales
through Apple store ana
Google store subscriptions
and partnerships with
Medication management
partners

Continue to build digital
global delivery capability
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INFANT APP RECULATORY CLEARED FOR SALE IN MULTIPLE MARKETST

World first facial recognition
technology to assess pre-verbal
iNnfant post-procedural pain
through a 3 second Al based

1. Post vaccination

« Approx.140 million children born .
globally each year with five existing
Immunizations in first year of life.

« Covid 19 infant vaccination
scheduled for 2022 .

1 http://www.ecology.com/birth-death-rates 2 ABS 2016

UK, CE & TGA c\.earance for Infant PCK infant clinical study
version achieved Q2 CY2I oublished in Lancet Digital
US market entry as a Clinical Decision Health November 2021

Support tool submitted in Q2 2022

2. Post procedural 5. Partnerships & licensing
Pain associated with surgical + Collaborate with global
procedures e.g. post therapeutic companies
tonsillectomy & ENT providing pain medication
procedures and management -

Westmead Children's & for health care professional
Melbourne Children's hospital and families and research
studies puUrposes

3 Management Estimates



HOW PAINCHEK® INFANT CAN SUPPORT HCP's & PARENTS
Sl TER MANAGE POST PROCEDURAL PAIN FOR INFANTS

Infant prior to PainChek Infantis Parent can access Parent can utilise

vaccination or post available for health care PainChek via retail or PainChek to continually

surgical procedure orofessional to document Apple Store — App includes assess and manage
pain resolution pre- education and training on infant pain In home
discharge from the clinic signs and symptoms of environment

post procedural infant pain

ﬁ Simple, cost- Actively supports Partner discussions in place Goals include better

L effective & can be rmonitoring of post to develop pain medication home care pain

LL implemented now procedural pain at doctors and management management and

5 office and In the home capability into PainChek reduction in hospital and
m Infant App doctor office visits
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INTECGRATED PAIN ASSESSMENT & MEDICATION MANAGEMENT
KET

|
TARGET MAR S

BUSINESS MODEL TARGET MARKETS/USERS

Healthcare Professionals
B2B Enterprise licence

- Hospitals - Dementia
. Care Homes &/geriatric wards

~ Home care - ER/Post surgical

- Primary Care infant care
- Residential &
X Home care
providers

B2C Direct to Carer Subscription licence

- Pharmacy services - Mum's & Dad's
PainChek PainChek _ Retajl stores - Personal Home
Adult INnfant _ Direct from Carers
supplier - Visiting
~ Apple/Google hea\thciare
° Play Store orofessionals
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PAINCHEK STRATECGIC PILLARS FOR 2027

FOCUS ON
COMMERCIALISATION
OF INFANT APP

Implement contracted beds Initial target markets and users: Build Home Care & Hospital
across ANZ and transition govt - Post procedural and post business model & sales in ANZ
funded to standard PCK vaccination initial focus

contracts - Health care professionals & home
consumers

- Global therapeutic partnerships Leverage ANZ learnings in UK &

Potential as key tool in COVID-19 SIlIET QVEISSEs Tar (Eis
vaccinations Submit FDA de novo clinical
study as a basis for US market
entry

Establish disability market entry
model

Expansion of UK beds licences
& Integrations

Establish broader market

position in NZ, Singapore &

Canada Large market opportunity in
regulatory cleared overseas
markets
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PORITFOLIO PLANNING AND POTENTIAL ANNUAL MARKET VALUES

PRODUCT PLAN - MAJOR MARKETS 2022-2024 N
I O : D)

EU, ANZ CANADA, SINCAPORE, UK
Residential Aged Care

USA CLINICAL USA FDA CLEARANCE & 2022/3 2023/4
STUDY MARKET ENTRY - RAC ONLY $133m $234m

JAPAN CLINICAL JAPAN MARKET
STUDY ENTRY

Home Care/Direct to carer
2022/3 2023/4

- EU, ANZ, UK, CANADA, SINGAPORE #780m - $780m
DEVELOPMENT ’ ’ ’ ’ el

2022/3 2023/4

EU, ANZ, UK, CANADA, SINGAPORE $780m $780m

EU, ANZ, UK, CANADA, SINCAPORE & USA
Infant /Children

2022/3 2023/4

EU, ANZ, UK, CANADA, SINGAPORE & USA $70m  $280m

Multi- Dimensional EU, ANZ, CANADA, USA, UK

*inclusive adults/kids
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| THE TEAM

Nill \ \ " Jeff Hug A\ndrew Hoggan ' McC
CEO lan: hief Scientif Head of Operation

N ' ‘4 > ice H‘
Philip is a highly accomplished global Jeff is a professor in the School of Pharmacy, Andy is a Psychologist, management lain has over 20 years finance &
business leader & people manager. Philip Curtin University in Western Australia. Jeffis ~ consultant, business leader & executive transformational change experience within
has held senior global leadership positions one of the team who developed the coach. Andrew has worked in both listed high growth multinational software &
with Cochlear & Roche in Europe, US & PainChek® concebt P Australia & the UK across aged care & services companies, including iSoft &
Australia. Pt home care services. eServGlobal.

Htt Robertson avid Allsopp ‘ fandeep Gill

ef Te gy Office ead of Business pre S <cnior Busines:

ng stel evelopment AN Developme Manager, UK
Scott has over 25 years’ experience David has extensive account Tandeep is a registered pharmacist in both the
designing, deploying & managing management, relationship management. hospital & community setting, with ten years
enterprise software systems, adapting to He is renowned for establishing trusting, experience in senior health & social care positions.
changing client needs. transparent & long-standing relationships He has spent three years leading the advancement

In the healthcare space. of technology solutions in the UK.
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ITHE BOARD

25 years in tech & Venture
Capital. Founder of
Technology Venture
Partners, ex Chair of
Residential Aged Care
provider. Multiple non-exec
board roles.

Philip is a highly
accomplished global
business leader & people
manager. Philip has held
senior global leadership
positions with Cochlear &
Roche in Europe, US &
Australia.

Senior global medical
device executive with
Nucleus & experienced
healthcare NED.

Corporate finance executive
with extensive capital
markets experience.

30 years executive
leadership experience as
well as significant board and
operational experience in
residential and home aged
care services in Australia.
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CORPORATE SUMMARY

Financial information

Share price (21 June 2022) A$0.033
Shares on issue 1132.6m
Market capitalisation A$37.4m
Cash (31 March 2021) A$47m
Unlisted options/performance rights 58.8m
Debt Nl
Top shareholders %

Peters Investments Proprietary Ltd 998%
Board & key staff 4 3%

23
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INVESTMENT HIGHLIGHTS

DOMINANT MARKET POSITION

60% market share in Australia , accelerating presence
in the UK and New Zealand, 126,000 contracted beds
across 1,500 facilities globally

RAPIDLY CROWING ARR
$4.3m ARR expected within 12 months from existing
contracts (excluding new business wins)

HIGH RETENTION RATES
91% Retention rate for cormmercial contract renewals

NEW MARKET ENTRIES — Regulatory approvals in
Australia, Europe, UK, NZ, Singapore & Canada with
recent UK sales accelerating

STRONG REVENUE CROWTH
Q3 FY22 Customer revenue up 66% on prior quarter to
$304k

ONGOING CONTRACT WINS

UK sales increasing significantly, integration
agreements signed with Nourish Care and Care Vision
CMS expands access to 275,000 local RAC beds

SIGNIFICANT GLOBAL MARKET OPPORTUNITY -
Uniguely positioned to capture a large global market
opportunity

EXPERIENCED BOARD & MANAGEMENT -
Accomplished board and management team
supported by the recent addition of non-executive
director Cynthia Payne
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I OFFER SUMMARY

A$S4 6 million equity raising comprising:
Offer structure b J 2 . E

c A non-underwritten placement to raise approximately A$3.0 million, utilising the Offeror’s available capacity under ASX
Listing Rule 7.1 ("Placement”); and
O An underwritten 1 for 20 non-accelerated non-renounceable pro rata entitlement offer (“Entitlement Offer”) to raise
approximately A$1.59 million.
o A shortfall facility is available for eligible shareholders to apply for additional shares in excess of their entitlement
(“Shortfall Facility")
o The Placement and the Entitlement Offer together are referred to as (“The Offer”)
Offer price C Offer priced at A$0.028 per New Share (“Offer Price"), representing a:
. 15.2% discount to the last traded price of A$0.033 on 21 June 2022;
e 17.5% discount to the 20-day Volume Weighted Average Price (“VWAP") of A$0.034 up to and including 21 June 2022
e 19.0% discount to the 30-day Volume Weighted Average Price (“VWAP") of A$0.035 up to and including 21 June 2022
Use of funds Proceeds of the offer will be used to fund:
[ ]

General working capital requirements and costs of the Offer;

° Sales & Marketing and Operations & Support Staff;

o Product development including a core technology upgrade, development of the Infant App V2, and to support the
production of the USA FDA Adult App; and
C Obtain US FDA clearance and provide funding to support clinical trials
Ranking C New Shares issued under the Placement and Entitlement Offer will rank equally with all existing PainChek shares
Lead Manager c Canaccord Genuity (Australia) is acting as Lead Manager to the Offer and Underwriter to the Entitlement Offer
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TIMETABLE, SOURCES AND USES

ltem

Date

Source of Funds

Trading Halt

Wednesday, 22 June 2022

Announcement of Entitlement Offer and

Placement

Normal trading resumes

results of

Friday, 24 June 2022

Record date for the Entitlement Offer

7:00pm (AEST) on
Wednesday, 29 June 2022

Placement Settlement Date

Thursday, 30 June 2022

Placement Allotment Date

—~ -

Friday, 1July 2022

Offer Booklet + Entitlement & Acceptance Form

lssued

Entitlement Offer opens

10:00am (AEST) on
Monday, 4 July 2022

Entitlement Offer closes

5.00pm (AEST) on
Wednesday, 27 July 2022

Announcement of results of Entitlement Offer

including Shortfall (if any)

Friday, 29 July 2022

Settlement of Securities issued under th
Entitlement Offer

D

a

Tuesday, 2 August 2022

Placement A$3.0m
Entitlement Offer A$1.6m
Total Sources A$4.6m
Use of Funds

Sales & Marketing and Operations & Support staff A$0.2m
Working capital to break even in Australia A$0.6m
Product development A$TOM
US FDA clearance, clinical trials A$1.5mM
Offer costs A$0.4m
Total Sources A$4.6m

Offer

Wednesday, 3 August 2022

27

PainChek




I KEY RISKS

PCK %*'—‘5 commenced selling its Adult App in Australia and certain in Lv’\mat”ma\ markets, 'w"*q the United Kingdom, Nex
Successful of PCK's products to international markets is still in early J\d ge is No certainty of comparable success in these jurisdictions to that of Australia. Such
~'H depend on market acceptance and adoption of PCK's products. Market acceptance of PCK's products will depend on many factors, including
vical trial results (where additional clinical trials are required) and PCK's ability to develop and market products tha ognised and accepted as
e, efficaciol ost effective. Clinical evidence may be t ased on trials conducted bv third parties, and as such, PCK will be partially reliant on Lh’\
accur f the trials and reports produced by those third parties. There is no guarantee Lhat adoption o( PCK's ting products and r
markets pro be s ntial or sufficient to meet PCK's sales ou tives. If sufficient market acceptance nternational markets is not achieved, the gm
PCK's revenue may slow or decline which will have an adverse

N Zealand and Singapore. Expansion

nd th

s

commercialisation JL
~ . DOSI|
of Adult App in ﬁ““ﬂ
internationsa

are re

Xi

vy and effi

th o

= impact on PCK's operating and financial performance.

potion of the product. PCK has r¢ ved re

on ;ur oort device

PCK has not commenced selling the Infant App, and its success will depend on market accept:

Successful approval in European Union, United ng@ \d Australia. In the Usu \h@ \m‘;—m App is J\/d\\db le \or use
- rarelallieasihe by Healthcare Professionals. Market acceptance of PCK's products w end on ma ctors, including positive C
commercialisation by Healthcare Prc sionals. Ma "<k,vtj =ptan of PCK's produ ill depend many fac tors cluding positive clinic

~ : clinical trials are required) and PCK's ability to develop and market products W at are gnised
of Infant App in S , i e ] [ e e s S K il be
) 7 : Clinical evidence may be based on trials conducted by L’Hfd parties, and as such, PCK will be pa
Internatio reports produced by thc third parties. There is no guarantee H doption J PCK's existing p
narkets JC 's sales objwv*t\/f _If sufficie wL market acceptance in international markets is not achieved, the gr

e an adverse impact on PCK's operating and financial pcf ormance

atory
= initially for use
here additional

st effective.

as a Clinical Dec

| trial resu
Q’HCL—C\O; (
acy and efficier \;y of the trials and
vill be substan '

revenue may (:‘k) or decline which

Elgle awpmpd as reliab
ally reliant on the accu
ucts and new prodt
Vada! d PC

~

—

LtO

Ju

a\’mmg or Mmaintaining rec
and

 per
pe

ed t J/ aPF
Th@‘

The distribution of PCK's produ

Regulatory
approvals

C and incur ung

D nay result in a delay to the intended launch date of certain ‘”)d\ ICt

ormance. If R‘K is unable to <:‘bm n any of these required regulatory approvals,
offerings or geographic expansior es may be materially impaired

= Covid-19 pandemic has delayed commencement of planned clinical trials in 2022 for the Infant App and approval from the U.S. Food and Drug
Adr’r“w’whaﬂo 'w w‘FDA\‘ fO' the launch OTU@ Adult App in the United States. In addition, the pandemic has seriously disrupted the operations of Residential
g bd ly. This has resulted in some existing RAC customers delaying full implementation of the Hﬂ 11t App, and potential RAC
ers eeir q m ribe to the Adult App. If the Covid-19 pandemic contint delay planned clinica and the FDA approval of PainChek's
Hﬂ Mt App fo ran extended p ')d of time this will have an adverse impact on PCK's growth plans.

Delays resulting
from Covid-19
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I KEY RISKS

— o Ot
Competition

service

could he

1er companies may develop competing prc J)d:\ or

f
against existing competitors and potential new entrants

PCK's failure to compete effectively
cial performance.

in in target market segments
1 PCK's operating ar nd fina

) RAC customers in Australia who have signed up to rec
v the Australian Federal Government) will continue using PainChe
for PainChek products. Further, there is also no gt
e contracts become due for renev

e 12-month trial of PCK's
ce their free trial enc
/il elect to renew

Customer
retention

j wrex Hr«\((“T ctgu

PCK's busines dependent on the continued improvement of existing products and deve
chnology. PCK cannot ¢ Ntee that any products under developmen
products and product enhancements on a timely basis, the products may k
ympetitive position will suffer. Difficulties or delays opment or Prog

N research, d\
/ products and technologies may reduce future revenues

pment of new products utilising current or other potential future
S \admch of a commercially viable product. If PCK does not develop
bsolete over time and revenues, cash flow, profitability and

ion of new products and services or failure to gain market

ely affect PCK's comp

Product
Development

>ptance of

anad advers

CItive position.

The value of PCK's products is dependent on PCK's ability to protect its inte

lectual property, including f\\/wadomarw copyright, patent and moral rights. Any
e to adeqguately protect its intellectual property rights could have an adverse impact on PCK' 1d financi d\ performance. PCK is in the process
eveloping and protecting its intellectual property, and currently has granted patents in the L;m'ted ﬁates,Ja n and China. PC K S Siting patent
ction in Australia and Europe. PainChek's Australian patent dpph"atm\ for its computer assisted pain ment tool is | 0sed e Patent
by an unknown party. PainChek has responded to the opposition and wil \Jgiﬁmd at an initial hearing paczteo in Q3 (j\/A 2, U et Mm for final
lution is not currently known and there is no guarantee that this defence will be successful. PainChek has pa tr'Tff gfa"‘md in USA, Japan a _hina. There
anted. PCK's inte HHVt Jal property rights are dependent on legal protections. However, W ese

Intellectual

property -
protection is a risk th

>ach pemdmc patent application will not &

protectio 0 not guarantee that PCK will have commercially significant pr ion of its intellectual property or Tth Ts competitive positior Il be
maintained. Further, ac ay not be adequate or enforceable. The prosecution of intellectual property

tions that P “K takes to protect its intellectual p'o},»erty m
rights claims are costly and time consuming and their outcome is uncertain. Fai
impact on PCK's operating and financial performance..

ure by PCK to protect its intellectual prope

v rights could have an adverse

PCK's busines
partie
pr od T

s relies on its ability to attract and retain in-house or third pdrtw technology suppliers. PCK has contractual ac
> and Darwin Digital for support and ¢ vpﬂ ent of its applications. Any inab
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I KEY RISKS
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I IMPORTANT NOTICE

This Presentation has been prepared by PainChek Ltd (ACN 146 035 127) ("PainChek" or "Company").

Summary Information

This Presentation contains selected summary information about PainChek and does not purport to be all inclusive or relevant, or to contain all of the information that may be relevant, or which a prospective investor may require in when making an investment decision. It
should be read in conjunction with PainChek’s other periodic and continuous disclosure announcements lodged with the Australian Securities Exchange, which are available at www.asx.com.au. The information in this Presentation is current as at the date of this
Presentation unless otherwise specified and is subject to change without notice.

Not Financial Product Advice

This Presentation is for information purposes only and is not financial product advice or a recommendation to acquire or sell shares. It has been prepared without taking into account any investor’s objectives, financial position, situation or needs. Recipients should not rely
on this Presentation in considering the merits of PainChek or the acquisition of shares in PainChek. Before making an investment decision, the recipient should consider the appropriateness of the information in this Presentation and have regard to their own objectives,
financial situation and needs, and conduct their own independent investigation and assessment of the contents of this Presentation, including obtaining investment, legal, tax, accounting and such other advice as it considers necessary or appropriate. Any references to or
explanations of legislation, regulatory issues, benefits or other legal commentary (if any) is indicative only, does not summarise all of the relevant issues and are not intended to be a full explanation of a particular matter. PainChek is not licensed to provide financial product
advice in relation to an offer of shares. Cooling off rights do not apply to the acquisition of the New Shares.

Not an Offer

This Presentation is not an offer or an invitation to acquire or sell shares in PainChek or any other financial products, or a solicitation to invest in or refrain from investing in, shares in PainChek or any other financial products. It is not a prospectus, product disclosure
statement or other disclosure document under the Corporations Act. It has not been, and is not required to be, lodged with the Australian Securities and Investments Commission (ASIC).

Financial Information

All references to monetary amounts in this Presentation are in Australian dollars unless stated otherwise. A number of figures, amounts, percentages, estimates, calculations of value and fractions in this Presentation are subject to the effect of rounding. Accordingly, the
actual calculation of these figures may differ from the figures set out in this presentation and totals may vary slightly due to rounding.

Past Performance

Information regarding past performance, including past share price information, given in this Presentation is given for illustrative purposes only and should not be relied upon as (and is not) an indication of future performance.

Disclaimer

Canaccord Genuity (Australia) Limited ACN 075 071 466 ("Lead Manager") is the lead manager to the Offer and underwriter to the Entitlement Offer. The Placement is not underwritten. To the maximum extent permitted by law, PainChek, its related bodies corporate and
their respective officers, directors, employees, advisers, partners, affiliates and agents (the "PainChek Parties"), and the Lead Manager, its related bodies corporate and their respective officers, directors, employees, advisers, partners, affiliates and agents (the "Lead
Manager Parties"), make no representation or warranty, express or implied, as to the accuracy, completeness, timeliness or reliability of the contents of this Presentation. To the maximum extent permitted by law, none of the PainChek Parties nor the Lead Manager Parties
accept any liability (without limitation, any liability arising from fault or negligence) for any loss whatsoever arising from the use of or reliance on this Presentation or its contents or otherwise arising in connection with it.

Forward-looking statements

This Presentation may contain “forward-looking” statements including statements, guidance, forecasts, estimates, prospects, projections or statements in relation to future matters, including statements regarding PainChek’s intent, belief or current expectations with
respect to its business operations, market conditions, results of operations, financial conditions, and risk management practices. Forward-looking statements can generally be identified by the use of forward-looking words such as “anticipated”, “expected”, “aim”,

” u 7 on ” o« ” u o n u

“predict”, “projections”, "should", "plans", “guidance”, “forecast”, “estimates”, “could”, “may”, “target”,

”

consider”, “wil

”

and other similar expressions. Indications of, and guidance on, future earnings, financial performance, and financial position are also forward-looking
statements. Forward-looking statements including projections, indications or guidance on future earnings or financial position and estimates are provided as a general guide only and should not be relied upon as an indication or guarantee of future performance. Forward-
looking statements, opinions and estimates are based on assumptions and contingencies which are subject to certain risks, uncertainties and change without notice, as are statements about market and industry trends, which are based on interpretations of current market
conditions. Many of these risks are not in the control of PainChek. Should one or more of the risks or uncertainties materialise, or should underlying assumptions prove incorrect, there can be no assurance that actual outcomes will not differ materially from these
statements. No independent third party has reviewed the reasonableness of these forward-looking statements.

To the fullest extent permitted by law, the PainChek Parties disclaim any obligation or undertaking to release any updates or revisions to the information to reflect any change in expectations or assumptions. Except as required by law, none of the PainChek Parties assume
any obligation to release any updates or revisions to forward-looking statements to reflect any changes.

Investment Risk

An investment in securities in PainChek is subject to investment and other known and unknown risks, some of which are beyond the control of PainChek, including possible loss of income or principal invested. PainChek does not guarantee any particular rate of return or
the performance of PainChek, nor does it guarantee any particular tax treatment. Investors should have regard to the risk factors outlined in this Presentation when making their investment decision and should make their own enquiries and investigations regarding all
information in this Presentation, including the assumptions, uncertainties and contingencies which may affect future operations of PainChek and the impact that different future outcomes may have on PainChek.
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IMPORTANT NOTICE (CONT )

General
The distribution of this Presentation to persons or in jurisdictions outside Australia may be restricted by law and any person into whose possession this document comes should seek advice on and observe those restrictions.
Any failure to comply with such restrictions may violate applicable securities law. No party other than PainChek has authorised, permitted, caused the issue, submission, dispatch or provision of this Presentation, or takes any responsibility for, or makes or purports to make

any statements, representations or undertakings in this Presentation. None of the PainChek Parties take any responsibility for the information in this Presentation or any action taken by the recipient on the basis of such information. To the maximum extent permitted by
law, the PainChek Parties:

. exclude and disclaim all liability, including for negligence, or for any expenses, losses, damages or costs incurred by you as a result of your participation in the Offer and the information in this Presentation being inaccurate or incomplete in any way for any reason,
whether by negligence or otherwise; and
. make no representation or warranty, express or implied, as to the currency, accuracy, reliability or completeness of information in this Presentation.

Determination of eligibility of investors for the purpose of the Offer is determined by reference to a number of matters, including legal requirements and the discretion of PainChek and the Lead Manager. The PainChek Parties and Lead Manager Parties disclaim any liability
in respect of the exercise or otherwise of that discretion, to the maximum extent permitted by law.

International Offer Restrictions

This document does not constitute an offer of new ordinary shares ("New Shares") of the Company in any jurisdiction in which it would be unlawful. In particular, this document may not be distributed to any person, and the New Shares may not be offered or sold, in any
country outside Australia except to the extent permitted below.

Hong Kong

WARNING: This document has not been, and will not be, registered as a prospectus under the Companies (Winding Up and Miscellaneous Provisions) Ordinance (Cap. 32) of Hong Kong, nor has it been authorised by the Securities and Futures Commission in Hong Kong
pursuant to the Securities and Futures Ordinance (Cap. 571) of the Laws of Hong Kong (the "SFO"). Accordingly, this document may not be distributed, and the New Shares may not be offered or sold, in Hong Kong other than to "professional investors" (as defined in the
SFO and any rules made under that ordinance).

No advertisement, invitation or document relating to the New Shares has been or will be issued, or has been or will be in the possession of any person for the purpose of issue, in Hong Kong or elsewhere that is directed at, or the contents of which are likely to be accessed
or read by, the public of Hong Kong (except if permitted to do so under the securities laws of Hong Kong) other than with respect to New Shares that are or are intended to be disposed of only to persons outside Hong Kong or only to professional investors. No person
allotted New Shares may sell, or offer to sell, such securities in circumstances that amount to an offer to the public in Hong Kong within six months following the date of issue of such securities.

If you (or any person for whom you are acquiring the New Shares) are in Hong Kong, you (and any such person) represent and warrant that you are a "professional investor" (as defined in the Securities and Futures Ordinance of Hong Kong, Chapter 571 of the Laws of Hong
Kong).

The contents of this document have not been reviewed by any Hong Kong regulatory authority. You are advised to exercise caution in relation to the offer. If you are in doubt about any contents of this document, you should obtain independent professional advice.

New Zealand

This document has not been registered, filed with or approved by any New Zealand regulatory authority under the Financial Markets Conduct Act 2013 (the "FMC Act").

The New Shares are not being offered to the public within New Zealand other than to existing shareholders of the Company with registered addresses in New Zealand to whom the offer of these securities is being made in reliance on the Financial Markets Conduct
(Incidental Offers) Exemption Notice 2021.

Other than in the entitlement offer, the New Shares may only be offered or sold in New Zealand (or allotted with a view to being offered for sale in New Zealand) to a person who:

* isaninvestment business within the meaning of clause 37 of Schedule 1 of the FMC Act;

¢ meets the investment activity criteria specified in clause 38 of Schedule 1 of the FMC Act;

* s large within the meaning of clause 39 of Schedule 1 of the FMC Act;

* isagovernment agency within the meaning of clause 40 of Schedule 1 of the FMC Act; or

* s an eligible investor within the meaning of clause 41 of Schedule 1 of the FMC Act.

If you (or any person for whom you are acquiring or procuring the New Shares) are in New Zealand, you (and any such person):

(a) represent and warrant that you are a person who (i) is an investment business within the meaning of clause 37 of Schedule 1 of the Financial Markets Conduct Act 2013 (New Zealand) (the "FMC Act"), (ii) meets the investment activity criteria specified in clause 38 of
Schedule 1 of the FMC Act, (iii) is large within the meaning of clause 39 of Schedule 1 of the FMC Act, (iv) is a government agency within the meaning of clause 40 of Schedule 1 of the FMC Act or (v) is an eligible investor within the meaning of clause 41 of Schedule 1 of the
FMC Act (and, if an eligible investor, have provided the necessary certification);
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IMPORTANT NOTICE (CONT )

New Zealand (cont.)

(b) acknowledge that: (i) Part 3 of the FMC Act shall not apply in respect of the offer of New Shares to you, (ii) no product disclosure statement or other disclosure document under the FMC Act may be prepared in respect of the offer of New Shares and (iii) any information

provided to you in respect of the offer is not required to, and may not, contain all of the information that a product disclosure statement or other disclosure document under New Zealand law is required to contain;

(c) warrant that if in the future you elect to directly or indirectly offer or sell any of the New Shares allotted to you, you undertake not to do so in a manner that could result in (i) such offer or sale being viewed as requiring a product disclosure statement or other similar

disclosure document or any registration or filing in New Zealand, (ii) any contravention of the FMC Act or (iii) the Company or its directors incurring any liability; and

(d) warrant that (i) any person for whom you are acquiring or procuring New Shares meets one or more of the criteria specified in subclause (a) above and (ii) you have received, where required, a safe harbour certificate in accordance with clause 44 of Schedule 1 of the

FMC Act.

Serbia

This document has not been, and will not be, registered with or approved by the Serbia Securities Commission or other regulator in Serbia. Accordingly, this document may not be made available, nor may the New Shares be offered for sale, in Serbia except in

circumstances that do not require a prospectus under the Law on the Capital Markets of Serbia, including to persons who are "qualified investors" (as defined in the Law on the Capital Markets).

If you (or any person for whom you are acquiring the New Shares) are in Serbia, you (and any such person) represent and warrant that you are a "qualified investor" (as defined in the Law on the Capital Markets of Serbia).

Singapore

This document and any other materials relating to the New Shares have not been, and will not be, lodged or registered as a prospectus in Singapore with the Monetary Authority of Singapore. Accordingly, this document and any other document or materials in connection

with the offer or sale, or invitation for subscription or purchase, of New Shares, may not be issued, circulated or distributed, nor may the New Shares be offered or sold, or be made the subject of an invitation for subscription or purchase, whether directly or indirectly, to

persons in Singapore except pursuant to and in accordance with exemptions in Subdivision (4) Division 1, Part 13 of the Securities and Futures Act 2001 of Singapore (the "SFA") or another exemption under the SFA.

This document has been given to you on the basis that you are an "institutional investor" or an "accredited investor" (as such terms are defined in the SFA). If you are not such an investor, please return this document immediately. You may not forward or circulate this

document to any other person in Singapore.

Any offer is not made to you with a view to the New Shares being subsequently offered for sale to any other party. There are on-sale restrictions in Singapore that may be applicable to investors who acquire New Shares. As such, investors are advised to acquaint

themselves with the SFA provisions relating to resale restrictions in Singapore and comply accordingly.

If you (or any person for whom you are acquiring the New Shares) are in Singapore, you (and any such person) represent and warrant that you:

* arean "institutional investor" or an "accredited investor" (as such terms are defined in the Securities and Futures Act 2001 of Singapore ("SFA"));

* will acquire the New Shares in accordance with applicable provisions of the SFA; and

* acknowledge that the offer of the New Shares is subject to the restrictions (including resale restrictions) set out in the SFA.

United Kingdom

Neither this document nor any other document relating to the offer has been delivered for approval to the Financial Conduct Authority in the United Kingdom and no prospectus (within the meaning of section 85 of the Financial Services and Markets Act 2000, as amended

("FSMA")) has been published or is intended to be published in respect of the New Shares.

The New Shares may not be offered or sold in the United Kingdom by means of this document or any other document, except in circumstances that do not require the publication of a prospectus under section 86(1) of the FSMA. This document is issued on a confidential

basis in the United Kingdom to "qualified investors" within the meaning of Article 2(e) of the UK Prospectus Regulation. This document may not be distributed or reproduced, in whole or in part, nor may its contents be disclosed by recipients, to any other person in the

United Kingdom.

Any invitation or inducement to engage in investment activity (within the meaning of section 21 of the FSMA) received in connection with the issue or sale of the New Shares has only been communicated or caused to be communicated and will only be communicated or

caused to be communicated in the United Kingdom in circumstances in which section 21(1) of the FSMA does not apply to the Company.

In the United Kingdom, this document is being distributed only to, and is directed at, persons (i) who have professional experience in matters relating to investments falling within Article 19(5) (investment professionals) of the Financial Services and Markets Act 2000

(Financial Promotions) Order 2005 ("FPO"), (ii) who fall within the categories of persons referred to in Article 49(2)(a) to (d) (high net worth companies, unincorporated associations, etc.) of the FPO or (iii) to whom it may otherwise be lawfully communicated (together

"relevant persons"). The investment to which this document relates is available only to relevant persons. Any person who is not a relevant person should not act or rely on this document.

If you (or any person for whom you are acquiring the New Shares) are in the United Kingdom, you (and any such person) represent and warrant that you are:

* a'"qualified investor" within the meaning of Article 2(e) of the UK Prospectus Regulation; and

*  within the categories of persons referred to in Article 19(5) (investment professionals) or Article 49(2)(a) to (d) (high net worth companies, unincorporated associations, etc.) of the UK Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as
amended.
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