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Disclaimer and important notices
The following notice and disclaimer applies to this investor presentation (Presentation) and you are therefore advised to read this carefully before reading or making any other use of this Presentation or any information contained in this 
Presentation. By accepting this Presentation you represent and warrant that you are entitled to receive the Presentation in accordance with the restrictions, and agree to be bound by the limitations, contained within it. This Presentation has 
been prepared by Electro Optic Systems Holdings Limited ACN 092 708 364 (Company or EOS) and is dated 22 March 2024. This Presentation has been prepared in connection with the Company's proposed placement of new fully paid 
ordinary shares (New Shares) to institutional and sophisticated investors (Placement). The Placement is being conducted under section 708A of the Corporations Act 2001 (Cth) (Corporations Act). Following completion of the Placement, 
the Company proposes to make a follow-on offer of New Shares under a share purchase plan which will be made available to existing shareholders of the Company with a registered address in Australia and New Zealand (SPP and together 
with the Placement the Equity Raising). The SPP will be made in reliance on the relief provided by ASIC under the ASIC Corporations (Share and Interest Purchase Plans) Instrument 2019/547 which permits eligible Shareholders participating 
in the SPP to apply for up to $30,000 worth of New Shares.

Summary information

This Presentation contains summary information about the Company and its subsidiaries (Group) and their respective business activities which is current as at the date of this Presentation. The information in this Presentation is of a general 
nature and does not purport to be complete nor does it contain all information which a prospective investor may require in evaluating a possible investment in the Company or that would be required in a prospectus or product disclosure 
statement prepared in accordance with the requirements of the Corporations Act.

This Presentation should be read in conjunction with the Company's other periodic and continuous disclosure information lodged with the Australian Securities Exchange (ASX) which are available at www.asx.com.au, or on the Company’s 
website at https://eos-aus.com. Certain market and industry data used in connection with this Presentation may have been obtained from research, surveys or studies conducted by third parties, including industry or general publications. 
None of the Company, its representatives or advisers have independently verified any such market or industry data provided by third parties or industry or general publications.

Bell Potter Securities Limited ACN 006 390 772 and Canaccord Genuity (Australia) Limited ACN 075 071 466, (each a JLM, and together the JLMs) are acting as joint lead managers, underwriters and bookrunners to the Placement. Each JLM 
its affiliates, directors, partners, officers, employees and advisers (JLM Group) have not authorised, permitted or caused the issue or lodgement, submission, despatch or provision of this Presentation or any of its contents and there is no 
statement in this Presentation which is based on any statement made by any member of a JLM Group. No member of a JLM Group accepts any responsibility or liability for the contents of this Presentation, makes any warranty or 
representation as to the accuracy of the information in this Presentation and to the maximum extent permitted by law, excludes and disclaims all liability for losses incurred as the result of any information being inaccurate or incomplete. This 
includes for any indirect, incidental, consequential, special or economic loss or damage (including, without limitation, any loss or profit or anticipated profit, fines or penalties, loss of business or anticipated savings, loss of use, business 
interruption or loss of goodwill, bargain or opportunities). The Company and the members of each JLM Group make no recommendation as to whether a reader of this Presentation should participate in the Equity Raising and makes no 
warranties concerning the Equity Raising. The reader acknowledges that neither it nor members of each JLM Group intend that any member of the JLM Group act or be responsible as a fiduciary, or assume any duty, to the reader, its officers, 
employees, consultants, agents, security holders, creditors or any other person. Each of the reader and the JLMs (on behalf of each other member of each JLM Group), by accepting and providing this Presentation respectively, expressly 
disclaims any fiduciary relationship between them, or the assumption of any duty by a JLM Group to the reader, and agrees that it is responsible for making its own independent judgments with respect to the Equity Raising, any other 
transaction and any other matters arising in connection with this Presentation. Members of each JLM Group may have interests in the securities of the Company, including being directors of, or providing investment banking services to, the 
Company. Further, they may act as a market maker or buy or sell those securities or associated derivatives as principal or agent. The JLMs may receive fees for acting in its capacity as joint lead managers, underwriters and bookrunners to the 
Placement.

Not an offer

This Presentation is for information purposes only and is not a prospectus, disclosure document, product disclosure statement or other offering document under Australian law or any other law (and will not be lodged with the Australian 
Securities and Investments Commission (ASIC)). This Presentation is not and should not be considered an offer or an invitation to acquire New Shares or any other financial products and does not and will not form any part of any contract for 
the acquisition of the New Shares.

The distribution of this Presentation outside Australia may be restricted by law and any such restrictions should be observed. In particular, this Presentation does not constitute an offer to sell, or the solicitation of an offer to buy, any 
securities in the United States. The New Shares have not been registered under the US Securities Act of 1933 or the securities laws of any state or other jurisdiction of the United States and may not be offered or sold in the United States 
except in transactions registered under the US Securities Act or pursuant to an exemption from, or in transactions not subject to, the registration requirements of the US Securities Act of 1933 and any applicable US state securities laws.

Any failure to comply with such restrictions may constitute a violation of applicable securities laws (see International Selling Restrictions in the Appendix of this Presentation). By accepting this Presentation you represent and warrant that you 
are entitled to receive such presentation in accordance with the above restrictions and agree to be bound by the limitations contained therein. 
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Disclaimer and important notices
Not financial product advice

This Presentation does not constitute financial product or investment advice or any recommendation to acquire New Shares or accounting, legal or tax advice. Each recipient of the Presentation should make its own enquiries and 
investigations regarding all information in this Presentation including but not limited to the assumptions, uncertainties and contingencies which may affect future operations of the Group and the impact that different future outcomes might 
have on the Group. Information in this Presentation is not intended to be relied upon as advice to investors or potential investors and has been prepared without taking account of any person’s individual investment objectives, financial 
situation or particular needs. Before making an investment decision, prospective investors should consider the appropriateness of the information having regard to their own investment objectives, financial situation and needs and seek legal, 
accounting and taxation advice appropriate to their jurisdiction. The Company is not licensed to provide financial product advice in respect of the New Shares. Cooling off rights do not apply to the acquisition of New Shares under the 
Placement.

Investment risk

An investment in New Shares is subject to known and unknown risks, some of which are beyond the control of the Company, including possible delays in repayment and loss of principal and income invested. The Company does not 
guarantee any particular rate of return or the performance of the Group, nor does it guarantee the repayment of capital from the Company or any particular tax treatment. Persons should have regard to the risk factors outlined in this 
Presentation.

Financial data

All dollar values are in Australian dollars (A$ or AUD) unless otherwise stated.

Past performance

The operating and historical financial information given in this document is given for illustrative purposes only and should not be relied upon as (and is not) an indication of the Company's views on the future performance of the Group. You 
should note that past performance of the cannot be relied upon as an indicator of (and provides no guidance as to) future performance. This Presentation includes certain historical financial information extracted from the Company's audited 
consolidated financial statements, and pro forma historical financial information of the Company, which is derived from such financial statements and has been adjusted to reflect the matters set out in this presentation (collectively, the 
Historical Financial Information). The Historical Financial Information has been prepared and presented in accordance with the measurement and recognition principles of the Australian Accounting Standards (including the Australian 
Accounting Interpretations) (AAS). The Historical Financial Information is presented in an abbreviated form insofar as it does not include all the presentation and disclosures, statements or comparative information as required by the AAS and 
other mandatory professional reporting requirements applicable to general purpose financial reports prepared in accordance with the Corporations Act. Neither the pro forma Historical Financial Information nor the adjustment made to 
prepare it have been audited.

The pro forma historical financial information and the Historical Financial Information provided in this Presentation is for illustrative purposes only and is not represented as being indicative of the Company's views on its future financial 
condition and/or performance. Recipients of this Presentation should also be aware that certain financial data included in this Presentation is "non IFRS financial information" under Regulatory Guide 230 Disclosing non IFRS financial 
information published by ASIC and “non-GAAP” financial measures under Regulation G of the US Securities Exchange Act of 1934. The Company believes this non IFRS financial information provides, and these non GAAP financial measures 
provide, useful information to users in measuring the financial performance and conditions of the Company. The non IFRS/ non GAAP financial information does not have a standardised meaning prescribed by AAS and, therefore, may not be 
comparable to similarly titled measures presented by other entities, nor should it be construed as an alternative to other financial measures determined in accordance with AAS. Recipients of this Presentation investors are cautioned, 
therefore, not to place undue reliance on any non IFRS / non GAAP financial information and ratios included in this Presentation. The pro forma historical financial information has been prepared by the Company in accordance with the 
measurement and recognition requirements, but not the disclosure requirements, of applicable accounting standards and other mandatory reporting requirements in Australia. Investors should also note that the pro forma historical financial 
information is for illustrative purpose only and does not purport to be in compliance with Article 11 of Regulation S-X of the rules and regulations of the US Securities and Exchange Commission
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Disclaimer and important notices
Effect of rounding

A number of figures, amounts, percentages, estimates and calculations of value in this Presentation are subject to the effect of rounding.

Forward-looking statements 

This Presentation contains certain "forward looking statements" that are based on management's beliefs, assumptions and expectations and on information currently available to management. Forward looking statements can generally be 
identified by the use of forward looking words such as, “expect”, “anticipate”, “likely”, “intend”, “should”, “could”, “may”, “predict”, “plan”, “propose”, “will”, “believe”, “forecast”, “estimate”, “target” “outlook”, “guidance” and other similar 
expressions within the meaning of securities laws of applicable jurisdictions and include, but are not limited to, the outcome and effects of the Equity Raising and the use of proceeds. Indications of, and guidance or outlook on, future 
earnings or financial position or performance are also forward looking statements. You are cautioned not to place undue reliance on forward looking statements. Any such statements, opinions and estimates in this Presentation, speak only 
as of the date hereof and are based on assumptions and contingencies subject to change without notice, as are statements about market and industry trends, projections, guidance and estimates. Forward looking statements are provided as 
a general guide only. The forward looking statements contained in this Presentation are not indications, guarantees or predictions of future performance and involve known and unknown risks and uncertainties and other factors, many of 
which are beyond the control of the Group, and may involve significant elements of subjective judgement and assumptions as to future events which may or may not be correct. Refer to the “Key Risks” section of this Presentation for a non-
exhaustive summary of certain general and specific risk factors that may affect the Group.

There can be no assurance that actual outcomes will not differ materially from these forward looking statements. A number of important factors could cause actual results or performance to differ materially from the forward looking 
statements, including the risk factors set out in this Presentation. Investors should consider the forward looking statements contained in this Presentation in light of those risks and disclosures. The forward looking statements are based on 
information available to the Company as at the date of this Presentation.

No representation, warranty or assurance (express or implied) is given or made in relation to any forward looking statement by any person (including the Company or any of its advisers). In particular, no representation, warranty or assurance 
(express or implied) is given that the occurrence of the events expressed or implied in any forward looking statements in this Presentation will actually occur. Actual operations, results, performance, production targets or achievement may 
vary materially from any projections and forward looking statements and the assumptions on which those statements are based. Except as required by law or regulation (including the ASX Listing Rules), the Company disclaims any obligation 
or undertaking to update forward looking statements in this Presentation to reflect any changes in expectations in relation to any forward looking statement or change in events, circumstances or conditions on which any statement is based.

Statements made in this Presentation are made only as at the date of this Presentation. The information in this Presentation remains subject to change without notice. The Company reserves the right to withdraw the Equity Raising or vary 
the timetable for the Equity Raising without notice.

This Presentation is authorised for release by the board of directors of Electro Optic Systems Holdings Limited.
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Executive Summary
Geopolitical uncertainty is creating supportive market conditions and opportunities to accelerate growth 

• EOS designs, manufactures, and exports high precision remote weapon systems (“RWS”) and other products

• Product range covers traditional remote weapon systems, high energy laser weapons, counter-drone systems, space intelligence and
space control products and services, and satellite communication terminals

• In 2023, EOS recorded its highest ever revenue, generated positive underlying EBITDA, focused on cash management and delivered 
operating cashflow of $113m

• Expected Q1 20241 revenue of $75-$85m

Leading developer 
of defence systems

Significant near-
term market 

opportunities

Equity Raising to 
fund growth 
acceleration

• Geopolitical uncertainty is creating supportive market conditions for RWS and in particular those with counter-drone applications

• The Company's customer base has widened and EOS believes there are significant opportunities arising from geographic and 
product diversification

• EOS grew revenue by $81.4m in 2023 (up 59.0% on prior year continuing operations2) and had a contract backlog as at 31 December 
2023 of $622m3 (up $312m from 31 December 2022)

• EOS has good visibility on near-term organic growth opportunities

• In seeking to capitalise on these growth opportunities, the Company today launches a fully underwritten $35 million Placement at an 
issue price of $1.70 per New Share, with funds raised seeking to support future sales growth in key global markets:

• Investment in long lead time critical weapon supplies, specifically RWS cannons; and

• Investment in other long lead time equipment components and security deposits for bank guarantees

1. Represents expected revenue for the three months ended 31 March 2024.  Given the lumpy nature of EOS’ revenue, quarterly figures should not be used to imply full year estimates
2. 2022 was impacted by a slowdown in Australian defence spending following the announcement of the Defence Strategic Review, delays in contract awards and delays in delivery on existing contracts due to supply chain impacts at both EOS and customers
3. Includes $181m of conditional contracts



EOS Overview
EOS has designed, manufactured and exported advanced technology systems for nearly 40 years

STRATEGIC POSITIONING OUR STRENGTHS

>65% export 
revenue

Global Non-
ITAR market 
(non-US)

Growing 
market size

Accuracy and 
tracking

Technology and 
innovation

Established 
>2,500 RWS 
in service

PRODUCT AREAS

Remote Weapon Systems

High Energy Laser Weapons Naval Satellite Communications

Space
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Recent Financial Performance
FY2023 results summary

• Highest ever revenue $219.3m up $81.3m on prior year continuing operations
• Underlying EBITDA1 positive $5.7m up $48.6m on prior year continuing operations
• Cash received from customers $325.5m up $179.6m on prior year continuing operations
• Net Operating Cashflow $113.1m up $164.7m on prior year continuing operations
• Debt repayment of $26.9m in September 2023

Cash balance as at 15 March 2024 was $35m, with expected revenue for the quarter to 31 March 2024 of $75 - $85m2

Strong recent financial performance is expected to enable EOS to repay $20.5m working capital facility from current cash balance on or before 
the due date in April 2024

Strong recent financial performance and robust execution allows EOS to focus on acceleration of organic growth

1. Underlying EBITDA is a non-IFRS measure and comprises net profit after tax, adjusted to exclude tax, net finance costs, profit/loss on disposal of assets, depreciation and amortisation and foreign exchange impacts. Underlying EBITDA is unaudited. A reconciliation between the net profit 
after tax and Underlying EBITDA is set out in the appendix to this presentation. The directors consider it useful as it enables readers to obtain an understanding of results from operations. Underlying EBITDA is not audited by the Company's auditors

2. Represents expected revenue for the three months ended 31 March 2024. Given the lumpy nature of EOS’ revenue, quarterly figures should not be used to imply full year estimates

Highest ever 
revenue

Record 
Operating Cash Flow

Positive Underlying 
EBITDA1

Strong 
Markets

Wider Product & 
Customer Range

Strategic 
Discipline

EOS has implemented a number of initiatives to turnaround the business, including: 

 Refresh of management team, right-sizing of structure and recruitment of key personnel with commercial / industrial experience

 Terminated loss-making businesses – e.g. SpaceLink

 Widened product range by launching new products – including counter-drone

 Widened customer base by changing go to market strategy and professionalising sales function

 Strengthened focus on cash receipts

 Disciplined management of costs and capital

The EOS Board and senior management continuously review and assess opportunities to further enhance and optimise the business



Accelerating Growth
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Market Conditions
Geopolitical uncertainty is creating supportive market conditions, particularly for counter-drone products

Context

• Entrenched conflict in Ukraine and 
broadening conflict in Middle East

• Changing geopolitical situation and 
increasing tensions between nations in 
several regions

• Changing nature of warfare:
• Mass manufactured drones 
• Electronic warfare (EW) 
• Autonomy/unmanned
• Future AI
• Space domain

Outcome

• Increased defence spending 
• Global defence spending increased by 9% to a record 

US$2.2tn in 2023
• NATO European allies defence spending to rise to a 

record US$380bn in 20241

• Shift to cannon-based air defence as a cost-effective counter-
drone (C-UAS) solution

2,240 

 -

 500

 1,000

 1,500

 2,000

 2,500

Global military spending (US$bn)

Source: Statista1. NATO secretary general Jens Stoltenberg statement reported on 14 February 2024
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Recent Business Wins

Contract 
announcement Contract Revenue Expected 

Timing

13 Nov 2023 R600 RWS customer in Southeast Asia $28m 2024-26

27 Dec 2023 RWS follow-on order Western European 
Government customer $25m 2024

29 Jan 2024 Slinger Counter-drone systems Diehl 
Defence in Germany $15m 2024

The business has recently demonstrated a strong track record in winning contracts (including with new products), which is 
expected to drive momentum for the future
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• Significant opportunities arising:
• Market-leading products
• Market growth driven by conflict

• Focus on European opportunities: 
• Significant growth achieved in 2023
• Further opportunities in 2024

• Improved geographic spread of revenues – In 2023, Europe accounted 
for 1/3 of revenue

• Continued focus on market growth:
• Europe
• Middle East
• North America 
• Southeast Asia
• Australia

Expanding Customer Base

Revenue by geography, %

Significant progress was made in 2023 in expanding and diversifying the customer base

0%

20%

40%

60%

80%

100%

2021 2022 2023

Australasia Middle East North America Europe



Contract Backlog

Contract Backlog (secured) - 31 December 2023

• Contract backlog includes large Middle East contract with ~$82m revenue remaining to earn in 
2024 and 2025

• Progressing final demonstrations for conditional Ukraine contracts (~$181m) and expected to be a 
revenue opportunity for 2024 and especially 2025

• In January 2024 EOS secured an initial order for Slinger counter-drone products sold to Germany 
for ~$15m (not included in the 31 Dec 23 contract backlog figures).

12

During 2023 EOS widened the product base and significantly increased the order book size ​

Contract Backlog, $m

Description $m Business

RWS 206 Defence

Royal Australian Navy 187 EM Solutions

Other 48

Total 441

342 312 
441 

181 

622 

 -

 100

 200

 300

 400

 500

 600

 700

Dec-21 Dec-22 Dec-23

Secured Conditional on orders
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Identified Growth Opportunities
Current market demand expected to be filled through the innovative products launched by EOS during 2023

R150 Lightweight
System

• Formal production launch in 2023
• Suitable for light vehicles
• Future UGV opportunity

2023-25

Counter-Drone 
Kinetic System

• Launched “Slinger” in 1H 2023
• Proven, world-leading accuracy
• Initial evaluation order received

2024-25

Large R800 Remote 
Weapon System

• Continued to develop and test
• Low cost and heavy firepower
• Launched in 2023, market intro in 2024

2024-26

Integrated Counter-Drone 
Laser Dazzler

• Launched in October 2023
• Capable of disrupting incoming drones
• First to market

2024-25

* The global defence industry supports innovation – product development can take five years and more, with commercial launches taking two-three years or more to reach maturity.  See also ‘Key Risks’ in the Appendix.

Indicative revenue timing *
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Equity Raising 
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Equity Raising Overview
Equity Raising of up to $40m to enable acceleration of growth

Offer Size and 
Structure 

 EOS is raising $35 million via a fully underwritten institutional Placement1, comprising the issue of approximately 20.6 million New Shares, equivalent to 12% of total EOS existing issued share 
capital. 

 Share purchase plan to eligible shareholders to raise up to a further $5 million. The Company reserves the right (in its absolute discretion) to scale back applications under the SPP if demand 
exceeds $5 million or to accept oversubscriptions (subject to ASX Listing Rules and Corporations Act 2001 (Cth)). The SPP will not be underwritten. 

 New Shares issued under the Placement and SPP will rank pari passu from their respective issue dates with existing fully paid ordinary shares in EOS.

 Shareholder approval for the Equity Raising is not required as the Placement is pursuant to the Company’s available placement capacity under ASX Listing Rule 7.1 and ASX Listing Rule 7.1A

Equity Raising Price

 Fixed Placement price of $1.70 per New Share (“Offer Price”), which as at 22 March 2024, represents a discount of:
 18.3% to the last closing price of $2.08 per share;

 11.9% discount to the 5-day volume weighted average price (“VWAP”) of $1.93; and

 11.4% discount to the 10-day VWAP of $1.92.

SPP Details

 Eligible EOS shareholders with a registered address in Australia, New Zealand or United Kingdom as at the Record Date of 7.00pm (AEST) 20 March 2024, will have the opportunity to apply 
for up to $30,000 of New Shares per eligible shareholder under the SPP.

 SPP offer price of $1.70 per New Share, being the same Offer Price as the Placement.
 Further details on the SPP will be provided to shareholders in due course.

 SPP is not underwritten

 No brokerage, commission or transaction costs are payable by eligible EOS shareholders on the SPP.

Risks of investing in 
EOS

There are a number of risks associated with investing in EOS, including those set out in the “Key Risks” on pages 22-27 such as that the manufacturing facilities may not be sufficiently accessible, 
efficient or appropriate for EOS’ requirements; there may be supply chain disruptions; there may be loss of or adverse changes to EOS’ customer contracts and the business is subject to 
regulatory and legal risks including an ongoing ASIC investigation in connection with 2022 revenue guidance.

Broker Syndicate  Canaccord Genuity (Australia) Limited and Bell Potter Securities are acting as Joint Lead Managers, Underwriters and Bookrunners to the Placement.

1. Institutional investors who do not reside in Australia or other eligible jurisdictions will not be eligible to participate in the Placement – see ‘International Offer Restrictions’ in the Appendix for the eligible jurisdictions and relevant selling restrictions. 



Near-term RWS sales prospects

• The market for RWS is strengthening, particularly in counter-drone applications 

• EOS will invest in its parts inventory for long-lead items, particularly cannons.  
This will enable it to move quickly on prospective sales opportunities, a key point 
of differentiation in the market.  EOS also intends to improve its capability to 
secure future new contract wins by being able to issue and collateralise bank 
guarantees where required

Use of funds1 $m

To support future sales growth in key global markets, through:
• Investment in long lead time critical weapon supplies, specifically 

RWS cannons
• Investment in other long lead time equipment components and 

security deposits for bank guarantees

38.2

Costs associated with equity raising 1.8

Total 40.0

16

Investing for growth

• The large, lumpy nature of EOS’ cash inflows (e.g. contract receipts) and outflows 
(e.g. purchase of inventory and manufacturing expenses) means there can be 
significant movements in cash balances between periods

• Cash flow since 31 Dec 2023 has included significant payments for products sold 
and delivered (and paid for) in 2023 and sourcing for 2024 deliveries, while 
contract receipts are expected to be weighted to later in the year on a relative 
basis due to normal seasonal trends

Pro-forma cash and short-term deposits $m

Cash and short-term deposit balance at 15-Mar-24 35.0

Net capital raising proceeds1 38.2

Pro-forma cash and short-term deposits 73.2

• In addition to the 15-Mar-24 cash balance of $35.0m EOS had restricted 
cash of $75.0m in security deposits for bank guarantees

Use of Funds
Proceeds from the Equity Raising are expected to allow EOS to accelerate growth in RWS

1. Assumes $5m is raised under the SPP
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Event Date (2024)1

SPP record date Wednesday, 20 March

Trading halt Thursday, 21 March

Launch of Placement Friday, 22 March

Results of Placement announced, trading halt lifted and recommencement of trading Monday, 25  March

Settlement of Placement Thursday, 28 March

Despatch of SPP Offer Booklet and SPP opening date Tuesday, 2 April

Issue of New Shares issued under the Placement Tuesday, 2 April

SPP closing date Tuesday, 16  April

Issue of New Shares issued under the SPP Monday, 22  April

1. The above timetable is indicative only and subject to change. The commencement of trading and quotation of New Shares issued under the Placement and SPP is subject to confirmation from ASX. Subject to the requirements of the Corporations Act, the ASX Listing Rules and other 
applicable rules, EOS reserves the right to amend this timetable at any time, including extending the period for the SPP or accepting late applications, either generally or in particular cases, without notice. All times above are to Sydney, Australia time.

Timetable
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Appendix



Remote Weapon Systems Product Range

Sensor Unit Ultralight RWS 
R150

Light RWS 
R400

Medium RWS 
R600

Heavy RWS 
R800

Multi-Mission 
Sensors

Light Turret
T1600

Common Control Interfaces MLRSCommon Range of Platforms and Applications

Truck Protected 
Vehicle UGV CUAS

19



$m Principal Term Maturity Total Rate Repayment1 Status

Working Capital Facility 20.0 12m Sep 23 19% 26.9 REPAID

Working Capital Facility 15.0 18m Apr 24 19% 20.5
TO BE REPAID ON OR BEFORE 
SCHEDULED DATE IN APR-24
FROM EXISTING CASH RESERVES

Term Loan Facility 35.0 36m Oct 25 26% 52.1

20

• Facilities set up in Sep/Oct 2022 with longstanding equity investor WHSP
• Borrowing facilities include a 100% make whole clause for prepayment or early repayment

1. The repayment at maturity includes repayment of principal, and capitalised interest & fees.

Debt Position



Reconciliation of Statutory Profit / (Loss) and Non-GAAP measures
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Continuing Operations
$m 2023 2022

(Loss) for the year from continuing operations (34.1) (53.6)

Income tax (benefit) (6.1) (9.3)

(Loss) before tax (40.2) (62.9)

Finance costs 35.6 14.3

Impairment of assets - 7.3

Foreign exchange (gain) (0.9) (12.7)

Underlying EBIT (loss) (before impairment and foreign exchange gains) (5.5) (54.0)

Depreciation & amortization & other 12.4 11.1

Other one-off adjustments (1.2) -

Underlying EBITDA gain/(loss) (before impairment and foreign exchange gains) 5.7 (42.9)

Total Operations (Continuing & Discontinuing)
$m 2023 2022

Continuing
2022

Discontinuing
2022 
Total

Loss for the year (34.1) (53.6) (81.7) (135.3)

Gain on assignment and effective disposal of SpaceLink - - 19.7 19.7

Net loss for the year attributable to discontinued operations (34.1) (53.6) (62.0) (115.6)

EOS generated positive Underlying EBITDA in 2023 



Key risks

This section describes the key business risks of investing in EOS, together with the risks relating to participation in the Equity Raising each of which may affect the value of the New Shares. It does not describe all the risks of an
investment. Before investing in EOS, you should be aware that an investment in EOS has a number of risks, some of which are specific to EOS and some of which relate to listed securities generally, and many of which are beyond
the control of EOS. Investors should consult their own professional, financial, legal and tax advisers about those risks and the suitability of investing in light of their particular circumstances. Investors should also consider publicly
available information on EOS (including information available on the ASX website) before making an investment decision.

RISKS RELATED TO EOS’ BUSINESS AND THE INDUSTRY IN WHICH IT OPERATES

Manufacturing facilities

The EOS business plan relies on establishment, continued access to and effective operation of significant high technology manufacturing capacity. There is risk associated with developing and maintaining the manufacturing
facilities used by the business so that EOS has sufficient access to them, they operate efficiently and to capacity, and remain appropriate for the nature and scale of EOS' activities. Any failure in the development, effectiveness or
suitability of, or access to, EOS' manufacturing facilities may materially impact the business, its financial performance and prospects. EOS' facilities or operations could be and have been adversely affected by events outside of its
control, such as natural disasters, wars, health epidemics or pandemics, or security incidents.

Regulatory and legal risks

The Group is subject to a wide range of regulatory and legal obligations in different countries. These include regulations relating to export licenses for its products, security obligations (including relating to sites, people, data and
classified activities) and compliance with the requirements of the Australian Securities Exchange and the Corporations Act 2001 (Cth) in Australia (and similar legislation in other countries). Compliance with this wide range of
regulatory requirements can be costly. In addition, the Group’s regulatory and legal environment is subject to change and the Group can face new regulatory requirements. For example, in Australia, changes are proposed to export
legislation (and associated) regulations under the Defence Controls Amendment Bill 2023 that is being considered by the Parliament of Australia.

Changes in regulatory and legal requirements can impact the Group’s ability to sell, manufacture or export key products or components. There is no certainty that any mitigating actions taken may be effective in a way that allows
the Group to continue operating without short-term or long-term impacts.

The Group’s relationships with counterparties (including customers, suppliers, and others) are governed by contracts and relevant legislation in Australia, the United States of America and other countries. In addition, the Group’s
ongoing operations depend on continuing to meet regulatory and licencing requirements in different parts of the business and different jurisdictions. In particular, the Group requires specific government permits (including export
licenses) under the applicable export laws of the country of manufacture for each export of defence equipment. Such permits are issued and occasionally withdrawn for political and strategic reasons by the issuing government.
Delivery contracts must be declined or terminated without fault if an export license is not granted and the Group works to manage this risk.

EOS operates in a highly regulated industry and is listed on the Australian Securities Exchange. As a result, EOS deals with many regulators in different jurisdictions, including handling their enquiries, reviews, notices and other
forms of oversight and examination. The company works to maintain appropriate standards of compliance and regulatory relations by ensuring regulatory matters arising are addressed promptly and subject to appropriate
supervision and governance processes.

One such enquiry is an ongoing investigation by ASIC in connection with compliance with disclosure obligations and related duties in relation to the Company’s 2022 revenue guidance. The company and the board take their legal
obligations and directors’ duties very seriously and accordingly, EOS has fully co-operated with ASIC in respect of its enquiries and complied with notices issued to the Company by ASIC. EOS has not received any indication from
ASIC that any action will be taken in relation to the matters being investigated. As with any investigation of this nature it is not possible to predict whether any action may be taken by ASIC or third parties or, if any action were
proposed, which penalties or remedies may be sought, noting that the range of actions and remedies potentially available to ASIC or others could have a material adverse impact on the Company’s financial position.
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Key risks

Supply chain

EOS’ supply chain is globally distributed and a majority of its production activity is outsourced to suppliers of components, assemblies and sub-systems. A failure or delay in the supply chain caused by, or in connection with, an
individual supplier, shipping agent, government control or transport company (whether for operational reasons at the supplier's facilities, contractual issues between the supplier and EOS, acts or war or terrorism or otherwise)
could adversely impact the EOS business by causing an interruption to the availability of materials, components or equipment. A disruption in global trade, including air and sea freight, could delay production on forecasted
timelines, which could adversely affect EOS' business and results of operations.

Occupational health and safety

EOS manufactures large quantities of products and its activities also involve the use of explosives and lethal equipment by EOS personnel for testing purposes. A major health or safety issue arising in the workplace or during
testing activities could disrupt or delay EOS programs, with negative impact on EOS' financial performance. Existing and future environmental health and safety laws and regulations could result in increased compliance costs or
additional operating costs or construction costs and restrictions. Failure to comply with such laws and regulations may result in substantial fines or other limitations that may adversely impact EOS' financial results or results of
operation.

Contracts

A portion of EOS' revenues may depend on its ability to do business with the Australian government as well as the U.S. and other foreign governments and their various agencies, whether directly or indirectly. Such customers may
award or terminate contracts at their convenience; terminate, reduce or modify contracts or subcontracts if its requirements, budgetary constraints, political decisions or policies change; cancel multi-year contracts and related
orders if funds become unavailable; shift their spending priorities; adjust contract costs and fees on the basis of audits done by its agencies; use and practice intellectual property developed in the performance of a government
contract or subcontract; claim rights to intellectual property not properly protected pursuant to applicable contract terms; seek penalties and fines exceeding the value of a contract for contract activity that results in the
submission of a false claim to the government; debar EOS or its subsidiaries because of legal and other actions undertaken by or against EOS or its subsidiaries, EOS' officers, directors, shareholders, employees and affiliates, or
convictions of EOS' officers, directors, shareholders, employees or affiliates; and inquire about and investigate business practices and audit compliance with applicable rules and regulations. The impact of any of these occurrences
may have a negative effect on EOS' revenues and performance.

There are also a number of risks associated with contracts entered into by EOS, including the risk that those contracts may contain unfavourable provisions, or be terminated, lost or impaired, or renewed on less favourable terms.

Product liability

As with all new products, even after the granting of regulatory approval, there is no assurance that unforeseen adverse events or manufacturing defects will not arise in EOS' products. Adverse events could expose EOS to product
liability claims or litigation, resulting in the removal of regulatory approval for the relevant products and/or monetary damages being awarded against EOS. In such event, EOS' liability may exceed EOS' insurance coverage, if any.
EOS' existing or future technology or products could have undetected defects, errors or bugs in hardware or software which could reduce adoption, damage its reputation with current or prospective and/or expose it to product
liability and other claims that could materially and adversely affect its business. If EOS' products fail to perform as expected, its ability to develop, market and sell or lease its products could be harmed. EOS may choose to or be
compelled to undertake product recalls or take other actions, which could result in litigation and adversely affect its business, prospects, results of operations, reputation and financial condition.
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Key risks

Competition

EOS operates in markets which attract strong competition. Accordingly, there is no certainty that EOS' current market share will be maintained or that its expected market share will be achieved in the near future or if at all.

Taxation

Unanticipated tax laws or any changes in tax rates or in the application of existing tax laws to EOS or its customers may adversely impact its profitability and business. EOS continues to expand its operations internationally, which
exposes it to additional tax, compliance, market and other risks.

Availability of capital

Any additional equity financing will dilute shareholdings, and debt financing, if available, may involve restrictions on financing and operating activities. There is no assurance that EOS will be able to obtain additional debt or equity
funding when required, or that the terms associated with that funding will be acceptable to EOS and this may have a material adverse effect on EOS.

Cash receipts, liquidity, borrowing covenants and funding

The Group is required to comply with certain borrowing covenants under its financing facilities. The Group is reliant on cash collections from customers, including a large customer in the Middle East. The receipt of adequate cash
from this and other customers depends on customers making timely payments for the goods supplied in accordance with contractual terms, the continued realisation of the Group’s contract asset, and on the Group securing new
additional cash positive sales orders from customers. The Group is a party to large contracts which can create relatively large receipts and payments,. in short periods of time. The Group is exposed to risk if receipts are delayed and
this can create additional liquidity requirements at short notice. If adequate cash is not received, the Group may breach borrowing covenants and/or may not have sufficient liquidity and funds to continue operations. In addition, it
may be required to renegotiate with lenders and/or other finance providers and to complete further debt or equity raisings. There is no assurance that the Group will be successful in any potential future recapitalisation and/or
refinancing should this be required. If the Group is unable to receive adequate cash receipts from customers, or to obtain additional funding as required, it may have a material adverse effect on the Group’s ability to continue
operating and its ability to continue as a going concern.

The Group is regularly asked to issue bank guarantees under new customer contracts. The issuance thereof is subject to constraints in borrowing facility agreements, which in some circumstances, require approval from
financiers. There is no guarantee that such approval will be obtained and this can impact the Group’s ability to secure customer contracts on attractive terms.

Customer concentration & future sales revenue risks

Currently, the Group’s activities are concentrated with a relatively small number of customers and the Group has a contract backlog of over $600m. The Group’s ability to continue operating depends on its ability to secure
profitable future sales contracts from existing and new customers. The results of the Defence Strategic Review in Australia will impact on future sales opportunities in Australia. Future sales revenue and cash receipts are likely to
continue to be dependent on the performance of customers and others. For example, EOS sometimes relies on the availability of customer vehicles, or critical components (such as cannons) from suppliers. The Group assesses this
risk and takes steps to mitigate this risk, for example by securing appropriate contract terms where possible. There is no guarantee that the Group will be successful in securing new sales orders, diversifying the business or
mitigating potential future non-performance of customers and others.
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Key risks

Foreign exchange risks

The Group typically incurs costs in Australian dollars and United States dollars, and sells products priced in Australian dollars, United States dollars and other currencies. This can create a foreign exchange exposure, particularly as
costs are often incurred prior to sales proceeds being received, and the Group holds assets (including contract assets) denominated in foreign currency. Typically, receipts and payments with foreign exchange risks are incurred over
extended periods of time. Except for the natural hedge afforded by having operating assets in different countries, the Group does not hedge foreign exchange transactions. The Group may incur exchange gains and losses as a
result of this approach.

Human resources risks

The Group’s ability to continue operating effectively depends on its ability to retain and attract (where required) high quality managers and staff with skills aligned to the future needs of the Group (such as personnel with high-
level engineering skills), particularly as our order book expands. The market for hiring new staff remains challenging in several key areas. While the Group employs a range of initiatives to attract and retain appropriate resources,
(including implementing remuneration strategies and other employee benefits), there is no guarantee that the Group will be able to retain or attract key managers and staff. This may have an adverse impact on the Group’s
financial and operating performance.

Cyber / information technology risks

The Group is dependent on the performance, reliability and availability of technology platforms, data centres and technology systems, including services provided by third parties. The Group operates in the defence industry and
has a higher inherent cyber / information technology risk profile than other organisations. There is a risk that technology systems may be adversely affected by disruption, including by factors outside the Group’s control. This
could lead to a prolonged disruption to the Group’s activities, with adverse effects on the Group’s products and services, operations, interactions with suppliers, employees and others, delivery to customers, cash receipts and net
cash flows, and on the Group’s reputation. The technical nature of this risk is subject to ongoing rapid evolution. If this risk arose, there is no guarantee that the Group’s mitigation activities would be effective, and in this situation,
it could have an adverse effect on the ability of the Group to continue operating.

Geopolitical change risks

The Group has customer and supplier relationships in a number of foreign countries and EOS’ customers are often sovereign states. EOS is therefore exposed to changes in geopolitical risks, including changes in the operating
environment that arise from wars, terrorist acts and tensions between states that impact global security. The Group operates in international markets in the defence industry and has a higher inherent geopolitical risk profile than
other organisations. The Group is also exposed to the risk of political and economic instability in international markets, inconsistent product regulation by national governments or their agencies (including arbitrary enforcement
decisions or changes in policy), imposition of product tariffs and burdens, difficulty in enforcing intellectual property rights, national taxes, and language and other cultural barriers. In connection with its business with sovereign
states, EOS is subject to a wide range of budget, political and strategic pressures which may trigger change at the contractual or operational level. Changes in geopolitical situations, local economic conditions or legal requirements
could have an adverse impact on market development, sales opportunities, revenues, operations, costs, profits, and cash receipts and net cash flows, including the ability of customers to pay for products and services supplied.

Stakeholder dissatisfaction risks

The Group interacts with a wide range of stakeholders. These include customers (including various government, defence force and other buyers) suppliers, industrial partners, regulators, lenders and funding providers, employees,
equity investors and others. The ongoing operation of the Group depends on the level of trust and confidence of stakeholders in the Group. There is no guarantee that the Group will be able to satisfy stakeholder requirements.
Ultimately this could lead to stakeholders withholding co-operation and could disrupt the Group’s ability to continue operating.
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Key risks

Product development risks

Ongoing sales of existing products to customers require the maintenance and development of these existing products and services to ensure that they remain effective and saleable. In order to continue operating, existing
products require the maintenance of legacy software, and the implementation of new software.

The Group sells high technology products and services and there is the risk that fundamental technology changes occur over time rendering the group’s existing products obsolete. For example, global security endeavours could
become more focussed on missiles than land-based technologies, presenting a risk and an opportunity. Product development work is subject to risk, including that if the Group does not have access to the necessary investment
funding and the necessary skills and capabilities, this could disrupt or delay product development programs and ultimately the ongoing operation of the Group.

The technical and commercial development of new products depends on the assessment of evolving market needs and a range of complex factors. Product development can consume significant amounts of investment and may
not result in the development of commercially viable products for extended periods of time or ever. The Group’s access to appropriate sources of development funding and technical, commercial and strategic capability is a key
determinant of future product viability and the Group may not be able to access these. The Group regularly reviews it product portfolio and evolving market trends and continues to develop product plans to mitigate these risks.
There is no guarantee that the Group will be able to maintain or develop commercially viable products.

ESG: Environmental, Social and Governance risks

The Group is exposed to a wide range of ESG risks. The Group’s products (including Remote Weapons Systems) and other services may be used in ways that impact human rights. The Group is required to comply with export
controls in Australia, the United States and other countries. The Group is exposed to other social risks, including evolving community expectations and obligations relating to supply chain ethics, modern slavery, diversity rights and
behaviour of Directors and employees. The Group is subject to the impacts of changes in environmental requirements and compliance obligations (including reporting) and to the impacts of changes in the environment on supply
chain availability. The Group’s activities, products and services may have an adverse impact on the environment. he Group is exposed to governance risks, including those relating to Board governance and diversity and the ability
to retain and attract Board Directors with the requisite skills and experience. In addition, there is the risk that Board review and decision-making processes may not be effective in ensuring compliance with relevant obligations and
the ongoing viability of the Group at all times. ESG risks continue to evolve rapidly and there is no guarantee that the Group will be able to continue to anticipate or fully mitigate these risks.

Potential Portfolio Changes

EOS’ core strategic advantages are its accurate remote weapon systems and laser optical systems it has developed over many years. EOS is experiencing strong customer demand within its core RWS segment and opportunities in
this segment may continue to increase over the medium term. The Company has also identified future growth opportunities in High Energy Laser Weapons and Space. The proceeds from the equity raising will be used to
capitalise on these near term RWS sales prospects.

EOS regularly reviews its business portfolio as it continues to align its operations with its strategy. Such reviews consider a range of potential capital reallocation, product development and funding initiatives, including strategic
investments, acquisitions and divestments. From time to time EOS takes steps, including interactions with third parties, to explore such transactions. Whilst these reviews and exploratory steps, some of which are current (albeit
preliminary), may result in transactions (including material transactions), there are currently no complete proposals and there can be no certainty that any of these actions would lead to a transaction.
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Key risks
GENERAL RISKS

Market perceptions

Shares are a speculative investment and are vulnerable to macroeconomic changes including sudden changes in the market's perception of a company’s value. Positive financial returns are not guaranteed, and the EOS share price may
be affected by various factors, many of which may be outside of EOS’ control. These can include investor sentiment and general market conditions. In particular, the share price of EOS can be affected by factors including, among other
things, development of new defence products or technologies by EOS or its competitors, domestic and foreign government policy, litigation and dispute matters including in relation to intellectual property, and the retention and
reimbursement of key personnel.

Changes in political environment and international conflicts

EOS’ share price and ability to generate returns to investors can be affected by changes in legislation, domestic or foreign governments and government policy. In particular, government policies can have a sudden and material impact
on EOS if it results in new defence or security projects being announced, or alternatively if such projects are cancelled or postponed. Additionally, EOS’ future sales and returns may be influenced by any future domestic or international
conflicts or peacekeeping missions, particularly where such conflicts may involve the deployment of troops or other defence resources of EOS’ customers. EOS’ financial performance may depend on whether EOS is awarded significant
contracts in relation to any such events.

Risks associated with an investment in New Shares

There are general risks associated with investments in equity capital such as New Shares. The trading price of EOS’ shares may fluctuate with movements in equity capital markets in Australia and internationally. This may result in the
market price for the New Shares being less or more than the offer price. Generally applicable factors that may affect the market price of shares include: general movements in Australian and international stock markets; investor
sentiment; Australian and international economic conditions and outlooks; changes in interest rates and the rate of inflation; changes in government legislation and policies, in particular taxation laws and climate-related laws and
regulations; announcement of new technologies; pandemics; epidemics; geo-political instability, including international hostilities and acts of terrorism; demand for and supply of EOS shares; announcements and results of
competitors; and analyst reports.

No assurance can be given that the New Shares will trade at or above the offer price or that there will be an active market in EOS shares. None of EOS, its directors nor any other person guarantees the performance of the New Shares.

The operational and financial performance and position of EOS and EOS’ share price may be adversely affected by a worsening of general economic conditions in Australia, as well as international market conditions and related factors.
It is also possible that new risks might emerge as a result of Australian or global markets experiencing extreme stress, or existing risks may manifest themselves in ways that are not currently foreseeable. The equity markets have in the
past and may in the future be subject to significant volatility.

There may be changes in accounting standards

Accounting standards may change. This may affect the reported earnings of EOS and its financial position from time to time. EOS has previously and will continue to assess and disclose, when known, the impact of adopting new
accounting standards in its periodic financial reporting.

Adverse changes to tax laws may occur

Future changes in taxation laws in jurisdictions in which EOS operates, including changes in interpretation or application of the law by the courts or taxation authorities, may affect the taxation treatment of an investment in EOS shares
or the holding and disposal of those shares. Further, changes in tax law, or changes in the way tax law is expected to be interpreted, in the various jurisdictions in which Orica operates, may impact the future tax liabilities of EOS.

An investment in shares involves tax considerations that differ for each investor. Investors are encouraged to seek professional tax advice in connection with any investment in EOS.
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This document does not constitute an offer of New Shares of the Company in any jurisdiction in which it would be unlawful. In particular, this Presentation may not be distributed to any person, and the New Shares may not be offered or sold,
in any country outside Australia except to the extent permitted below.

European Union (excluding Austria)

This document has not been, and will not be, registered with or approved by any securities regulator in the European Union. Accordingly, this document may not be made available, nor may the New Shares be offered for sale, in the European
Union except in circumstances that do not require a prospectus under Article 1(4) of Regulation (EU) 2017/1129 of the European Parliament and the Council of the European Union (the Prospectus Regulation).

In accordance with Article 1(4)(a) of the Prospectus Regulation, an offer of New Shares in the European Union is limited to persons who are “qualified investors” (as defined in Article 2(e) of the Prospectus Regulation).

Hong Kong

WARNING: This document has not been, and will not be, registered as a prospectus under the Companies (Winding Up and Miscellaneous Provisions) Ordinance (Cap. 32) of Hong Kong, nor has it been authorised by the Securities and Futures
Commission in Hong Kong pursuant to the Securities and Futures Ordinance (Cap. 571) of the Laws of Hong Kong (the SFO). Accordingly, this document may not be distributed, and the New Shares may not be offered or sold, in Hong Kong
other than to “professional investors” (as defined in the SFO and any rules made under that ordinance).

No advertisement, invitation or document relating to the New Shares has been or will be issued, or has been or will be in the possession of any person for the purpose of issue, in Hong Kong or elsewhere that is directed at, or the contents of
which are likely to be accessed or read by, the public of Hong Kong (except if permitted to do so under the securities laws of Hong Kong) other than with respect to New Shares that are or are intended to be disposed of only to persons
outside Hong Kong or only to professional investors. No person allotted New Shares may sell, or offer to sell, such securities in circumstances that amount to an offer to the public in Hong Kong within six months following the date of issue of
such securities.

The contents of this document have not been reviewed by any Hong Kong regulatory authority. You are advised to exercise caution in relation to the offer. If you are in doubt about any contents of this document, you should obtain
independent professional advice.

New Zealand

This document has not been registered, filed with or approved by any New Zealand regulatory authority under the Financial Markets Conduct Act 2013 (the FMC Act).

The New Shares are not being offered or sold in New Zealand (or allotted with a view to being offered for sale in New Zealand) other than to a person who:

 is an investment business within the meaning of clause 37 of Schedule 1 of the FMC Act;

 meets the investment activity criteria specified in clause 38 of Schedule 1 of the FMC Act;

 is large within the meaning of clause 39 of Schedule 1 of the FMC Act;

 is a government agency within the meaning of clause 40 of Schedule 1 of the FMC Act; or

 is an eligible investor within the meaning of clause 41 of Schedule 1 of the FMC Act.

International Selling Restrictions 
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Singapore

This document and any other materials relating to the New Shares have not been, and will not be, lodged or registered as a prospectus in Singapore with the Monetary Authority of Singapore. Accordingly, this document and any other document or
materials in connection with the offer or sale, or invitation for subscription or purchase, of New Shares, may not be issued, circulated or distributed, nor may the New Shares be offered or sold, or be made the subject of an invitation for subscription
or purchase, whether directly or indirectly, to persons in Singapore except pursuant to and in accordance with exemptions in Subdivision (4) Division 1, Part 13 of the Securities and Futures Act 2001 of Singapore (the SFA) or another exemption
under the SFA.

This document has been given to you on the basis that you are an “institutional investor” or an “accredited investor” (as such terms are defined in the SFA). If you are not such an investor, please return this document immediately. You may not
forward or circulate this document to any other person in Singapore.

Any offer is not made to you with a view to the New Shares being subsequently offered for sale to any other party in Singapore. On-sale restrictions in Singapore may be applicable to investors who acquire New Shares. As such, investors are
advised to acquaint themselves with the SFA provisions relating to resale restrictions in Singapore and comply accordingly.

United Kingdom

Neither this document nor any other document relating to the offer has been delivered for approval to the Financial Conduct Authority in the United Kingdom and no prospectus (within the meaning of section 85 of the Financial Services and
Markets Act 2000, as amended (FSMA)) has been published or is intended to be published in respect of the New Shares.

The New Shares may not be offered or sold in the United Kingdom by means of this document or any other document, except in circumstances that do not require the publication of a prospectus under section 86(1) of the FSMA. This document is
issued on a confidential basis in the United Kingdom to “qualified investors” within the meaning of Article 2(e) of the UK Prospectus Regulation. This document may not be distributed or reproduced, in whole or in part, nor may its contents be
disclosed by recipients, to any other person in the United Kingdom.

Any invitation or inducement to engage in investment activity (within the meaning of section 21 of the FSMA) received in connection with the issue or sale of the New Shares has only been communicated or caused to be communicated and will
only be communicated or caused to be communicated in the United Kingdom in circumstances in which section 21(1) of the FSMA does not apply to the Company.

In the United Kingdom, this document is being distributed only to, and is directed at, persons (i) who have professional experience in matters relating to investments falling within Article 19(5) (investment professionals) of the Financial Services and
Markets Act 2000 (Financial Promotions) Order 2005 (FPO), (ii) who fall within the categories of persons referred to in Article 49(2)(a) to (d) (high net worth companies, unincorporated associations, etc.) of the FPO or (iii) to whom it may otherwise be
lawfully communicated (relevant persons). The investment to which this document relates is available only to relevant persons. Any person who is not a relevant person should not act or rely on this document.

United States

This document does not constitute an offer to sell, or a solicitation of an offer to buy, securities in the United States. The New Shares have not been, and will not be, registered under the US Securities Act of 1933 or the securities laws of any state or
other jurisdiction of the United States. Accordingly, the New Shares may not be offered or sold in the United States except in transactions exempt from, or not subject to, the registration requirements of the US Securities Act and applicable US state
securities laws.

The New Shares will only be offered and sold in the United States to:

“institutional accredited investors” within the meaning of Rule 501(a)(1), (2), (3), (7), (8), (9) and (12) under the US Securities Act; and

dealers or other professional fiduciaries organized or incorporated in the United States that are acting for a discretionary or similar account (other than an estate or trust) held for the benefit or account of persons that are not US persons and for
which they exercise investment discretion, within the meaning of Rule 902(k)(2)(i) of Regulation S under the US Securities Act.

International Selling Restrictions 
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EOS has entered into an underwriting agreement with the Joint Lead Managers in respect of the Placement (Underwriting Agreement). The Underwriting Agreement contains representations and warranties and indemnities in favour of the Joint 
Lead Managers. Details of the fees payable to the Joint Lead Managers are included in the Appendix 3B released to ASX on the date of this Presentation. A Joint Lead Manager may terminate its obligations under the Underwriting Agreement where:

A. any of the following occur:
a. EOS fails to perform or observe any of its obligations under the Underwriting Agreement;
b. a representation or warranty made or given by EOS under the Underwriting Agreement is breached or proves to be, or has been, or becomes, untrue or incorrect or misleading or deceptive;
c. there is introduced into the Parliament of the Commonwealth of Australia or any State or Territory of Australia a law or any new regulation is made under any law, or the Reserve Bank of Australia, or any Commonwealth or State 

government agency adopts or announces a new policy (other than a law or policy which has been announced or generally known before the date of the Underwriting Agreement);
d. a general moratorium on commercial banking activities in Australia, the U.S, the United Kingdom, the European Union, Hong Kong or Singapore is declared by the relevant central banking authority in any of those jurisdictions or 

there is a material disruption in commercial banking or security settlement or clearance services in any of those jurisdictions;
e. trading in all securities quoted or listed on the ASX, the Hong Kong Stock Exchange, the London Stock Exchange, the New York Stock Exchange or the Singapore Stock Exchange is suspended or limited in a material respect for one 

day on which that exchange is open for trading;
f. there is a change to EOS' CEO, CFO or board of directors (other than a change or proposed change has been disclosed to the ASX on or prior to the date of the Underwriting Agreement);
g. hostilities not existing at the date of this agreement commence (whether war has been declared or not) or a major escalation in existing hostilities occurs (whether war has been declared or not) involving any one or more of 

Australia, the U.S., the United Kingdom, any member state of the European Union, Ukraine, the People’s Republic of China, Israel or Iran or a state of emergency (other than due to a natural disaster) is declared by any of those 
countries or in any part of any of those countries (other than as already declared prior to the date of this agreement), or a major escalation occurs in relation to a previously declared state of emergency by any of those countries (or 
in respect of part of any of those countries) or a major terrorist attack is perpetrated anywhere in the world;

h. EOS fails to comply with a provision of its Constitution, the ASX Listing Rules, the Corporations Act, applicable laws, or a requirement, order or request, made by or on behalf of ASIC, ASX or any government agency, or any material 
agreement entered into by it;

i. EOS receives correspondence from ASIC in relation to its ongoing investigation that indicates that ASIC is continuing its investigation;
j. a regulatory body (other than ASIC) commences or gives notice of an intention to commence a prosecution of EOS or a hearing or investigation into EOS;
k. a director or the chief executive officer or chief operating officer/chief financial officer of EOS (i) is charged with an indictable offence relating to any financial or corporate matter, or fraudulent or misleading or deceptive conduct, or 

any regulatory body or government agency commences any public action against a director in his or her capacity as a director of EOS or announces that it intends to take any such action, or (ii) is disqualified from managing a 
corporation under the Corporations Act; or

l. a member of the Group (other than EOS or a dormant entity with no or immaterial assets or a member of the Group which is insolvent as at the date of the Underwriting Agreement) is insolvent or there is an act or omission, or a 
circumstance arises, which is likely to result in any such Group member becoming insolvent.

and such event (i) has, or is likely to have, individually or in the aggregate, a material adverse effect on the success of, the ability of the Joint Lead Manager to market, or the settlement of, the Placement, the willingness of investors to apply for, and 
settle the purchase of, the New Shares or (ii) has given or could reasonably be expected to give rise to a contravention by, or a liability of, the Joint Lead Manager under any law or regulation or any judicial decision, official administrative 
pronouncement, published or private ruling, regulatory procedure, notice or announcement (including any notice or announcement of intent to adopt such procedures or regulations);

Underwriting Agreement Summary
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B. at any time prior to 4.01pm on the settlement date (SD) for the Placement, the ASX/S&P 200 Index closes at the end of an ASX trading day at a level that is 10% or more below its level at market close on the ASX trading day immediately 
prior to the date of this agreement (Base Level) or on the SD the ASX/S&P 200 Index falls to 10% or more below the Base Level;

C. EOS ceases to be admitted to the official list of the ASX or the Shares are suspended from trading on, or cease to be quoted on, the ASX (which, for the avoidance of doubt, does not include any voluntary suspension otherwise implemented 
with the consent of the Joint Lead Managers or any trading halt under Listing Rule 17.1);

D. EOS withdraws the Placement as a whole or EOS withdraws the SPP or EOS is unable to issue the New Shares on the date of issue of New Shares under the Placement

E. EOS is insolvent or there is an act or omission, or a circumstance arises, which is likely to result in EOS becoming insolvent;

F. ASIC holds or commences, or gives notice of intention to hold or commence, a hearing or investigation in relation to EOS, the Placement, the SPP or the Offer materials (other than ASIC’s ongoing investigation) or any government agency 
prosecutes or gives notice of an intention to prosecute, or commences proceedings against, or gives notice of an intention to commence proceedings against, EOS or any of its directors, officers, employees or agents;

G. a certification given by EOS under the Underwriting Agreement is not furnished when required or a statement in such certificate is untrue, incorrect or misleading or deceptive in any material respect (including by omission);

H. unconditional approval by the ASX for official quotation of the New Shares is refused or is not granted or, if granted, is modified or withdrawn;

I. any event specified in the timetable Offer is delayed for one or more business days, without the prior written approval of the Joint Lead Managers;

J. the Offer materials omit any information required by the Corporations Act or any other applicable law, contain a statement which is or becomes misleading or deceptive or is likely to mislead or deceive in each case in all material respects or 
otherwise fail to comply with the Corporations Act or any other applicable law or any statement about a future matter expressed in the Offer materials is not, in all material respects, based on reasonable assumptions or the issue or 
distribution of the Offer materials is misleading or deceptive or likely to mislead or deceive;

K. an obligation arises on EOS to give the ASX a notice in accordance section 708A(9) of the Corporations Act

L. EOS alters its capital structure or constitution without the prior written consent of the Joint Lead Managers (such consent not to be unreasonably withheld or delayed), other than by repayment of debt in the ordinary course or issuing Shares 
required as a consequence of the exercise of any options currently on issue, conversion of any convertible securities which are on issue as at the date of this agreement, pursuant to the terms of the Placement or the SPP or by issuing 
securities under any employee incentive scheme in place on the date of the Underwriting Agreement;

M. there is an event, occurrence or non-occurrence after the execution of the Underwriting Agreement which makes it illegal or commercially impractical (in the case of commercially impractical, acting reasonably) for a Joint Lead Manager to 
satisfy a material obligation under the Underwriting Agreement, or to market, promote or settle the offer of New Shares, or that causes the Joint Lead Managers to delay satisfying a material obligation under the Underwriting Agreement, 
including (i) any acts, statute, order, rule, regulation, directive or request of any government or government agency or orders of any courts, or (ii) any acts of God or other natural forces, civil unrest or other civil disturbance, currency 
restriction, embargo, action or inaction by a government agency;

N. there is a Material Adverse Effect (as defined in the Underwriting Agreement); or

O. EOS fails to give the ASX the Cleansing Notice in accordance with the Underwriting Agreement.

If a Joint Lead Manager terminates its obligations under the Underwriting Agreement, that Joint Lead Manager will not be obliged to perform any of its obligations that remain to be performed. Termination of the Underwriting Agreement could 
have an adverse impact on the amount of proceeds raised under the Placement. 

Underwriting Agreement Summary
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