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Disclaimer

Equity Story Ltd (ASX: EQS) provides GENERAL ADVICE ONLY. We DO NOT offer any personal financial advice and all parties are 
encouraged to do their own research and seek their own independent financial advice.

Equity Story Pty Ltd (ABN 94 127 714 998) is registered with the Australian Securities and Investment Commission under Australian Financial 
Services Licence (AFSL) 343937.

Corporate deals and offerings are provided by Equity Story Securities Pty Ltd (ESS; ACN 659 382 466), a division of Equity Story Ltd (ASX: 
EQS). ESS is a corporate authorised representative (001297372) of Baker Young (Baker Young Limited; ACN 006 690 320; AFSL 
246735). 

This presentation is intended to provide general securities advice only and has been prepared without taking into account your specific 
investment objectives, financial situation, or needs. Before acting on any advice contained in this presentation, you should consider its 
appropriateness having regard to your personal circumstances.

If any advice relates to the acquisition or possible acquisition of a particular financial product, you should obtain independent advice and a copy 
of the Product Disclosure Statement (PDS) for that product before making any investment decision.

This presentation may contain forward-looking statements that are based on management’s current expectations, estimates, and projections. 
These statements are not guarantees of future performance and involve known and unknown risks, uncertainties, and other factors—many 
of which are outside the control of Equity Story—that may cause actual results, performance, or achievements to differ materially from 
those expressed or implied in these statements. Any forward-looking statements speak only as at the date of this presentation and should 
not be relied upon as an indication or guarantee of future performance.

• While this presentation is based on information from sources considered reliable, Equity Story Ltd, its directors, employees, and 
consultants do not represent or guarantee, expressly or impliedly, that the information is complete or accurate. Nor does Equity Story Ltd 
accept any responsibility to inform you of any matter that subsequently comes to its notice which may affect any of the information 
presented.



Equity Story’s History
• Listed on ASX in 2022 (ASX: EQS)

• Investor Education, Technical Analysis (CTM), Funds & Wealth 
Management, ECM

• 35,000+ Content subscribers & community members

• EQS Fund: $4.8M | outperformed benchmark by +17.31% over 12 months

• Licencing partnership (CAR) - Baker Young – December 2024

• Strategic Investment into EQS by Capital Haus - March 2025



Equity Story’s Vision
• Build a national financial services ecosystem

• Deliver holistic investor services: Retail & Wholesale, 
Corporate Advisory, Education, Funds

• Empowering clients through education, tools, and full-service 
advice

• Growth via selective M&A and organic expansion



Acquisition Overview
• Binding HOA signed 16 April 2025

• Boutique stockbroking firm with 40+ year history

• $700M FUM incl. $180M under discretion

• 6,000+ client accounts | High-net-worth and retail focus

• 9 Advisors in two states (SA and QLD)

• Over a decade of Individually Managed Accounts with measured performance 
history

• Extensive history in corporate activity

• $4.5m in revenue (FY24)



Acquisition Strategic Resonance
• Cultural and strategic fit with EQS

• Proven track record, strong client trust

• Enhances EQS’s national footprint

• Leadership continuity: Alan Young & David Baker remaining on 
board 

• Experienced advisory and management team



Acquisition Offers opportunity to Advisors
• Building a national network of teams with decades of 

supporting history, products and services

• Discretionary Accounts to better serve your clients

• Remuneration linked to commissions and a divisional profit 
share

• Opportunity to have listed equity ownership



Acquisition Cost
• Purchase Price: $4.2M

– $3M upfront via debt

– $1.2M earn-out

– 10M options to Seller’s nominees

• Profit-share model to incentivise and retain advisors and staff

• Baker Young is retained as the Full Service Advisory brand 
under EQS



Expanded Equity Story
Lifetime investor engagement from learning to delegation

• Do-It-Yourself: EQS Membership, CTM tools, education

• Do-It-With-You: Group coaching, Ask-the-Analyst, reviews

• Do-It-For-You: Discretionary Portfolio management, full-
service advice, HNW advisory, Investment Fund



Expanded Equity Story
High Net Worth and Family Office Support

• Expanded Emerging Capital Market Access

• Expanded alternative investment opportunities
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Equity Story’s Vision in in action
• Building Australia’s most accessible, trusted and innovative 

investor services group.

• Combining legacy excellence with digital tools and education 
to improve investment outcomes for all Australians.

• Expand investment services and opportunity for HNW, Private 
Clients and Advisors through acquisition and strategic 
alignment (Baker Young, Capital Haus ………)



Equity Story’s Next Chapter is about Growth

For more information, please visit:

EquityStory.com.au

EquityStoryFund.com.au

BakerYoung.com.au

CapitalHaus.com



Equity Story’s Next Chapter is about Growth

HNW Investors Join for access to deal flow

Private Investors Join for full-service stockbroker support

Listed Companies Join for exposure to more than 35k investors

Advisors Join with an aligned belief in offering the best service, and 
being rewarded for profitable performance
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