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- Disclaimer - Forward-looking statements =

DISCLAIMER: The information may not be reproduced or distributed to any third party or published in whole or in part for any purpose.
The information contained in these materials or discussed at the presentation is not intended to be an offer for subscription, invitation
or recommendation with respect to shares or securities in any jurisdiction. No representation or warranty, express or implied, is made
in relation to the accuracy or completeness of the information contained in this document or opinions expressed in the course of this
presentation. Some data provided by third parties has been incorporated into these materials and no warranty or representation is
made in relation to the accuracy or completeness of that information. The information contained in this presentation is subject to
change without notification.

This presentation contains forward-looking statements which can be identified by the use of words such as “may”, “should”, “will”,
“expect”, “anticipate”, “believe”, “estimate”, “estimated”, “intend”, “pipeline”, “scheduled” or “continue” or similar expressions. Any
forward-looking statements or intended strategies contained in this presentation are subject to significant risks, uncertainties,
assumptions, contingencies and other factors (many of which are outside the control of, and unknown to, COVATA Limited (“CVT”) and
its officers, employees, agents or associates). Such factors may cause a change in strategy or cause the actual results or performance to
be materially different from any future result anticipated, expressed or implied by such forward looking statements. There can be no
assurance or guarantee that strategies pursued by the company or actual outcomes will not differ materially from these statements.



Executive summary

... there are good reasons to be upbeat

Costs cut, Leaner and Looking for
cash to FY19 focused growth
Demand is Cyber is Focus on
strong growing sales
Solid IP Use Agile to New
.. address tech products
Validation :
debt and services
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Covata has an experienced leadership team =

BILL MCCLUGGAGE
Chairman

DAVID IRVINE
Non-Executive Director

LINDSAY TANNER
Non-Executive Director

Advisory
TED PRETTY TRENT TELFORD
CEO & Managing Director PHILLIP DUNKELBERGER
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- The Company has valuable IP and a solid base ==

|~ 4@

CORPORATE INTELLECTUAL PROPERTY OPERATING
 Established 2007 e Patents on Secure Data Object * Market validation
* Listed November 2014 generation and management * 19 instances of Safe Share
e Ticker symbol - ASX:CVT * Mature.Safe Share product * 4 enterprise customers
e Shares on issue - 518,895,233 * Innovative Alpha release of * 15 government customers

Delta
* Team of dedicated and
experienced employees

* 1,095 originators and
2,481 collaborators ™"

* Share price” - 4.2c
* Market cap”- AS21.79m

*As at market open 4 April 2017
**As at 31 March 2017
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We provide data-centric security solutions

" I3

| |
PROTECT COLLABORATE CONTROL
Our solutions ensure Our solutions enable and Our solutions give you
security and privacy is not an encourage efficient and control of your sensitive
afterthought, by protecting trusted collaboration without information, allowing
sensitive information at a constraint across internal and effective risk management
data-level from the start, external stakeholders, devices, of external threats and
and at every point of its networks and geographic aiding compliance with
journey regions, ensuring sensitive legislative requirements

information is safely shared




Our flagship product Safe Share protects data =

KEY MANAGEMENT

One key per file with

Delta offers KMaaS*
on-device encryptlon
SafeShare Embed
Security

> Delta

*Key Management as a Service

IDENTITY POLICY

Right access to Real-time control
the right people of data
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Our security certifications include s ————

FIPS 140-2 LVL,
DESIGN ASSURANCE LVL 3

Certifies highest level of protection, US and Canada

FIPS 197 ADVANCED

Sufficient to protect classified information in US Government

ENCRYPTION STD 256

ISO/IEC 27001 is the best known standard for an information security
ISO 27001

management system (ISMS)
G-CLOUD 8 G-Cloud is UK public sector Digital Marketplace to procure pre-approved

Saas services

NIST

National Institute of
Standards and Technelogy
Technology Administration

U.S. Department of Commerce

G-Cloud

Supplier

‘ HM Government

o’



- Safe Share has an established footprint

=
g

.
Australian Government Australian Government
5 “ Department of Finance o The Treasury
s @ A
> ASIC
e Department of the Prime Minister and Cabinet

i s JAPRA

X% Bureau of
Australian Prudential Regulation Authority

Australian Government isas  FEDERAL COURT
AU ST RA L  Australian Taxation Office OF AUSTRALIA
O Partners St Aiitgs

. "
[« T™H

“ Department of Industry, o
.@ aion iy OMBUDSMAN

B! Australian Government bestrnien Gere
_& PARLIAMENT of AUSTRALIA % P % Do HAGIE
and Water Resources

O Clients

9 Employees | B —




Covata deploys across varying environments

Customers use three different Safe Share deployment models

/L .
G g On-Premises QOEE'L Fybrid

O08[ store keys behind a
Ol Hosted in-house :
O| protected firewall and your

encrypted data in the cloud
e Cloud

Cloud expected

Hosted by a trusted provider to grow at
. . highest rate
Cyber security market size by &
deployment mode (USD billion) 2014 2015 2016-¢ 2021-p *CAGR}ZDJ.QZDM
Cloud 73.23 83.81 95.08 163.06 11.4%
On-Premises 22.66 25.01 27137 39.30 7.9%
Total 95.89 108.82 12245 202.36 10.6%
Source: Markets and Markets: Cyber Security Market — Global Forecast to 2021 *Compound Annual Growth Rate | (e) estimated | (p) projected
11
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— The drivers and opportunities are compelling —

-

~

Rise in security breaches
Stringent compliance
and regulatory
requirements — SOX,
GDPR

Data sovereignty

Rise in multi cloud-
based solutions
Emergence of risk-based
frameworks for cyber

security

4 )

* High cost of internal
innovation
e Budget constraints

MARKET RESTRAINTS

* Shortage of cyber
security talent

* Lack of awareness
about advanced
cyber threats

Growing market for
secure applications and
platforms

Rise in demand for data
centric security solutions
Leveraging big data
analytics for cyber
security

MARKET DRIVERS

Source: Markets and Markets: Cyber Security Market — Global Forecast to 2021
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Cyber crime
drives cyber
security

spending

D 4

Cybercrime will cost
S6tr annually by 2021

Source: Markets and Markets: Cyber Security Market —
Global Forecast to 2021

4,149 confirmed
breaches exposed
4.2b records in 2016

Source: Risk Based Security: ‘Data Breach Quickview Report’

14

Serious data breaches are on the rise

Privacy in
enterprise
IS @ growing
concern

D 4

GDPR-related security
software S811m in 2016,
to $1.8b by 20109.
GDPR-related storage
software $258m in 2016,
to $1.7b by 2019

Source: IDC: EU Data Protection will drive growth in
European Security and Storage Markets

Cost of security breaches to rise

March 14, 2017

Report: Cyber-threat to UK business is "significant
and growing"

Fortune 1000 Companies Two Times More Prone
To Data Breaches, Says Report

9 March 2017, 5:51 am EST By Anne Baker Tech Times

Neiman Marcus data breach settlement tells us plenty
about the ROI of security (2017) - Computer World
There is a security ROI dance in retail today.

McDonald’s Canada says info of 95,000 job
applicants compromised

Canadian Underwriter (2017)

McDonald’s Canada says the jobs section of its
website has been hacked, compromising the personal
information of about 95,000 applicants over the last
three years.

All dollar values in USD unless otherwise stated
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http://www.computerworld.com/article/3186285/retail-it/neiman-marcus-data-breach-settlement-tells-us-plenty-about-the-roi-of-security.html
http://www.canadianunderwriter.ca/insurance/mcdonalds-canada-says-info-95000-job-applicants-compromised-1004111169/

And cyber security is growing = e —————

(2016-2021)

Global cyber
security market

ASIA-PACIFIC
L 17.9% )

% 15.5% $21.87b a

2016 - $122b

MIDDLE EAST AND AFRICA $45.02b
2021 - $202b Ta% (2016-2021)
% 14.6%
CAGR 10.6%
" () Market Share % (n2016)
’_‘ @ cacr%(2016-2021)
Source: Markets and Markets: Cyber Security Market — Global Forecast to 2021 All dollar values in USD unless otherwise stated
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— |t’s also growing in Covata’s target markets

Market Size (USD Billion)

@

Intrusn::n

Identity and | Risk and Data Loss Unified
Access | Compliance B Threat .ﬁntivirusmn
Manageme | Manageme Encryption PniDveLr:;on Manageme Firewall timalware Sysﬂen'ts
nt (LAM) nt nt (UTM) (IDS/IPS
m2016 8.93 6.51 3.67 1.14 2.55 7.68 10.75 3.68
2021 16.84 10.83 a.02 2.37 4.35 10.27 14.59 7.02
CAGR 13.5% 10.7% 16.9% 15.7% 11.3% 6.0% 6.3% 13.8%
By solution, Encryption is

16

expected to grow at the
highest CAGR during the

forecast period

Others

Secumy&
Vulnerabllny Disaster DDoS Web
Manageme | Recovery | Mitigation | Filtering . . . .
coo0 Banking, Financial Services &
co00 Insurance vertical expected
£ oo @ to grow at the highest CAGR
2 w00 during the forecast period
% 20.00
z
Aelgt?;epa';:: & gﬁ;i;nmﬁ;iteﬁ BFSI IT & Telecom Healthcare Retail Manufacturing Others
m2016 34.20 26.91 19.35 11.40 9.73 6.74 9.10 5.00
©2021 54.70 45.83 33.46 18.40 16.17 11.33 14.62 7.85
CAGR 9.8% 11.2% 11.6% 10.0% 10.7% 10.9% 9.9% 9.4%

Source: Markets and Markets: Cyber Security Market — Global Forecast to 2021
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- Although it’s a competitive market ...

4 72 sy € onehub N 4 N 4 ) 4 N\
EGNX)X.TE syncplicity 1
il T A IONIC  © SpIDERDAK EGNXTE oNIC
A =25 omices e . s
ceoLome  @tresorit CVRERMAVEN ‘ tresorit
@5 e com . egress’ COVERTI X keep x safe Newelilers 1 ' e‘

VERA g ;arS; ek huddle @ huddle CYBERHAVEN

ugarSy .

15 . ® SPIDEROAK SECLORE i Accellion 1 )

INTRALINKS Accelion T, © gy 0 L A ‘ tresorit

&, OneDrive ~ o INTRALINKS
box 3 Dropbox @ covata G. egress pcovata @ covata @ covata

KEY
ELECTRONIC FILE DATA LOSS
SYNC & SHARE r PROTECTION COLLAEEEf o MANAGEMENT /
[ 4 “ PROTECTION

... Covata has a strong footprint
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And Covata is well-placed

Information Dispersal Algorithy
Format-Preserving En i
Key Management as a Service
Content-Aware Mobile DLP

File Analysis
Data Data Classificgf

User and Entity Behavior Analytics O

expectations Covata’s focus
SaalS Plaﬂﬁrar: a%i?:': #

Cloud Data Protection Gateways

0 Data Sanitization

Mobile Data Protection for Workstations

Fraud Detection
atic Data Masking

Batabase Encryption
Infonomjse h ” ¥:§gﬁ?z:hmahh Storage Security
Slockcnain for ata S . Interoperable Storage Encryption

Bockchain Database Audit and Protection

Data Loss Prevention

laas Container Encryption
Enterprise Digital Rights Management
File-Centric Audit and Protection
Cloud Storage Gateway As of July 2016
Peak of
Innovation Trough of Plateau of
Trigger Ex:;?:ai;ﬂB:ns Disillusionment Sliops of Enlighienment Productivity
time "
Years to mainstream adoption: obsolete

Olessthan2 years O Z2to5years @ 5it010years A morethan 10 years @ before plateau

Figure 1: Gartner Report: Hype Cycle for Data Security (July 2016)
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We are focused on improving the business

CASH PLATFORM MARKETING RESOURCES SALES PIPELINE
& PRODUCT & CHANNELS
o .
PN
A 1
N B
& v $9m at bank (end v Proven product with v’ Existing structure in v" Solid core team with B Poor track record
o Feb 2017) customer validation place good experience of sales
S . .
8 \\; E:Sﬁeet))(ttended . v Strong development m®» Poor channel support m» Limited prodtuct B Minimal revenue
B Technical debt managemen
Q2FY19 from Barmer
* Manage cash * Address technical debt * Rebuild channel support * Dedicated product * Reset pricing model
3 * FY18 build revenue * Move to rolling 5- * Better targeting management * Requalify and rebuild
o quarter product * Build additional sales sales pipeline
roadmap utilising Agile team capability * Expand to enterprise
development market, specifically,
methodology Banking, Financial Services

& Insurance
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-_—  After our ‘reset’ we are leaner and more focused

EMPLOYEE HEADCOUNT QUARTERLY BURN (PAYROLL & NON-PAYROLL COSTS)

$4,000

46
$3,500
$3,000
$2,500 \
‘ @ $2,000
$1,500
24 $1,000
$500 »
N
Sep 2016 Dec 2016 Mar 2017 Jun 2017 Sep 2017 Dec 2017
e Extended cash runway into Q2 FY19*
* Focus on rebuilding revenues
» Estimated closing cash for March qtr approx. $7.7m (as at 31

March 2017)**, cash outflow for March estimated $3.4m**

Amounts in 000s

Jan 2017 Apr 2017
* Assumes zero revenues
** Cash after restructuring charges - pending 4C finalisation
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Now we are pursuing 3 steps to growth

Define and develop next- Grow

generation solutions /
L)
L)

Reset the base

w  Open new markets
 Stronger sales 0 Complementary
O Address focus acquisitions
o Leaner technical debt O Quarter-by-
structure O New channels quarter product
™ Focused O Connectors, releases
team integrations

February - March 17 April - July 17 August 17 - July 18




We are expanding our product and services roadmap =

Services Layer
Automated| Self-Service | Managed

Services

_ . Secure
dentity key [ eDiscovery §f Etvent B g pata Archival

Product Rl and Services | andData Qg Tracking and

. . and
Access Mapping Audit Analytics .
Deletion

Platform Covata Capability




And rethinking the business and revenue model =—

= Managed services
= Consult (Breach, @ covata
GDPR, PClI)

] e || e
= OEM




- Near-term segments are enterprise and government

GOVERNMENT
Government use includes:
Cabinet level agencies requiring high assurance data
security
Community service departments
Specialists agencies

SPECIAL

GOVERNMENT Special Government use includes:

= Defense

m mm = Aerospace

= |ntelligence

Targeting Banking, Financial Services & Insurance:
R = Customer data sharing, property data
= Transaction integrity - PCI DSS
HHHE = Regulatory compliance

Health also a potential market - HIPAA




We have genuine pipeline opportunities

AUSTRALIA UK/NORTHERN IRELAND EUROPE

Direct Direct Indirect

v’ Trial use of Safe Share in v’ Continued pre-sales activity v Reactivated discussions
sensitive data exchange with 5 key UK government with T-Systems on German
between banks agencies market given GDPR privacy
_ v’ Negotiating to implement rules

Indirect multi-agency instance at v’ Additional licences sold to

Tier 2 security level Messe Berlin
v Northern Ireland

Government discussions

progressing well Our focus must be
v Prime Tenderer bid still

underway but competitive
v" New targets in pipeline

v’ Safe Share (Macquarie
Telecom branded SigBox)
use by 15 Australian
Government agencies
expanding

v Approaches made to new
channels to market

on execution
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In summary ...

... there are good reasons to be upbeat

Costs cut, Leaner and Looking for
cash to FY19 focused growth
Demand is Cyber is Focus on
strong growing sales
Solid IP Use Agile to New
.. address tech products
Validation :
debt and services
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Shareholder calendar

February 2017
April 2017

July 2017
August 2017
October 2017
November 2017
January 2018

Half results v/

EGM
Appendix 4C (Jan-Mar)

Appendix 4C (Apr-Jun)
Full year financial results
Appendix 4C (Jul-Sep)
AGM

Appendix 4C (Oct-Dec)
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CONTACTS

Ted Pretty
CEO & Managing Director
ted.pretty@covata.com

BERMERPENILE

VP Marketing, Communications & Investor Relations
+61 (0)400 993 305

dana.danieli@covata.com

Sydney, Australia London, United Kingdom
Level 4 3rd Floor, West Building
152-156 Clarence Street 1 London Bridge

Sydney NSW 2000 London SE1 9BG

Phone: Phone:


tel: +61 2 8412 8200
tel: +44 207 901 1293

