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Disclaimer
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This presentation has been approved by the Board

This presentation is the property of Cipherpoint Limited (Cipherpoint). It is a 
presentation of non-specific background information about the current 
activities of the Company. It is information given in summary form and does not 
purport to be complete. 
All persons should seek appropriate professional investment advice in reviewing 
or considering this presentation and all other information with respect to 
Cipherpoint, its business, financial performance and operations. Neither the 
provision of this presentation nor the information contained therein, or any 
associated communication to any person should be taken as constituting 
financial advice regarding the purchase or dealing of shares in Cipherpoint. This 
presentation does not purport to provide all information that might reasonably 
be required to complete a detailed assessment of an investment in Cipherpoint.
This presentation must be kept confidential and must not be reproduced, 
copied or circulated, in whole or in part, to any third party without the express 
written consent of the Company.
Individuals should conduct their own investigation of investment and financial 
parameters relevant to their personal requirements for investment purposes. 
The presentation may contain forward looking statements regarding the 
intentions of  the Company, and these will be affected by many other factors 
beyond the control of the Company. Forward-looking statements include, but 
are not limited to, statements concerning Cipherpoint’s planned strategies and 
programs and other statements that are not historical facts. Although both  
believe that its expectations reflected in these forward-looking statements are 

reasonable, such statements involve risks and uncertainties and no assurance 
can be given that actual results will be consistent with these forward-looking 
statements The presentation must be considered in the light of these 
uncertainties and investments in Cipherpoint should be considered as 
speculative in nature.
To the maximum extent permitted by law, the Company and its professional 
advisors and their related bodies corporate, affiliates and each of their 
respective directors, officers, partners, employees, advisers and agents and any 
other person involved in the preparation of this presentation disclaim all 
liability and responsibility (including without limitation any liability arising from 
fault or negligence) for any direct or indirect loss or damage which may arise or 
be suffered through use of or reliance on anything contained in, or omitted 
from, this presentation.
This presentation does not constitute an offer, invitation or recommendation to 
subscribe for, or purchase any security and neither this presentation nor 
anything contained in it shall form the basis of any contract or commitment. 
This presentation does not constitute an offer or invitation in any jurisdiction 
anywhere, or to any person to whom, such an offer would be unlawful.
Neither Cipherpoint nor its advisors have any responsibility or obligation to 
inform the reader of any matter arising or coming to their notice after the date 
of this presentation, which may affect any matter referred to in this 
presentation.



We Are Cipherpoint
Enabling large enterprises to securely engage in digital transformation
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Financial Year Highlights
A transformational year for the Group
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Major 
Customer

Sale of 
SafeShare European Base New Partners 

and Sales
New Product 
Milestones

Master supply & 
services agreement 
with DHL

Sale of SafeShare 
business to Cybr5 
for $5 million
(5x revenues)

Established 
Cipherpoint GmbH 
to support 
expansion into the 
European market

Signing of TeBS in 
along with first 3 
new customer wins 
from Singapore

Framework for 
cp.Cloud & 
cp.Cloud+ to 
extend products 
into popular Cloud 
products like 
Microsoft Teams



Strategy – 2020-22
Focus on customer growth in Europe; supporting digital transformation
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GmbH HQ

drive  
cp.Cloud+
adoption

recurring 
revenue 
model 

high-
profile 

customers

new 
channels & 

partners

European based investment

Data discovery, 
classification, 

security a key to 
US$284bn digital  
transformation

market
Market size: Grand View Research 2020



Financial Information
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Notes
1. Refer to pages 22 and 26 of the Annual Report – 31 March 2020 for further details regarding the summaries above.

Profit & Loss

A$'000 FY2020 FY2019 variance +/(-)

Revenue from continuing operations 673 217 456 
Operating expenses (5,567) (6,471) 904 
Results from operating activities (4,894) (6,254) 1,360 

Finance income/(costs) 43 (147) 190 
Loss before tax - ongoing operations (4,851) (6,401) 1,550 

Income tax - - -
Profit/(loss) after tax - ongoing operations (4,851) (6,401) 1,550 

Profit/(Loss) from discontinued operations 4,178 (1,933) 6,111 
Loss attributable to Shareholders (673) (8,334) 7,661 

Cashflow Statement

A$'000 FY2020 FY2019

Opening cash balance 1,605 4,472 

Receipts from customers 1,307 990 
Operating cash out flows - 5,010 - 5,360 
Net operating cash flows - 3,703 - 4,370 

Net investing cash flows 2,578 - 489 

Net financing cash flows 429 1,995 

Impact of FX on cash 13 - 3 
Net cash movement - 683 - 2,867 

Closing cash balance 922 1,605 



We Have 3 Key Products
for enterprises that need to locate, understand and protect their data 
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cp.Discover
We discover sensitive data 
within systems classify and 
tag to give control.

cp.Protect
We protect sensitive data 
from external and insider 
threats be it deliberate or 
inadvertent.

We stop people who should 
not access or see sensitive 
data from doing so.

cp.Content
We control and report on 
data access, ensuring 
compliance and without 
impacting productivity. 



…And Are Innovating for the Future
growing our business by adding solutions for tomorrow
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cp.OEM
We provide core modules 
with REST APIs ready for 
developers to integrate our 
technology into their 
products 

cp.Cloud
We provide a single console 
to enforce policy. cp.Protect 
extended to SharePoint 
Online and OneDrive

cp.Cloud+
cp.Cloud extended to 
Exchange Online and Teams. 
With early interest from an 
existing large customer



How Our Products Work
helping organisations understand, track and protect their most sensitive data
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we use smart 
tech to discover 
where data is

we classify it 
using our 
clever IP

the data owner decides 
who needs access and who 
does not 

sensitive data 
is protected

the software  tracks 
what is going on 

unstructured data

sensitive data

payroll docs

board docs

Customer Environment

SharePoint

OneDriveFile Server

cp.Protect

AES 
encrypted

authorised users

un-authorised users

cp.Discover cp.Content



What Makes Us Competitive?
we put enterprises (not users or vendors ) in control of their data
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reduce risk limit insider 
threat

enforce 
policy

reduce cost

• Facilitate digital transformation
with secure cloud migration

• We use machine learning/AI to 
discover and classify data

• We protect against insider data
breaches 

• Encryption keys are held by 
enterprises not vendors 



Scalable business model
we generate leads, use partners and charge recurring revenues
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revenue model

licence subscription volume
legacy perpetual model 
paid up front with 20% 
maintenance & support 
paid annually – help 

recurring revenues, based 
on no. of users – paid 12 
months in advance (SaaS)

based on $ per GB of data 
scanned/classified

marketing model

digital channel direct
Focus on digital 
marketing
• Google SEO
• Adwords
• LinkedIn Campaigns
• Xing
• Twitter

• Major League 
Sharepoint -
Germany

• TeBS – Singapore
• further relationship 

with PWC & other 
professional services 

• reduced requirement 
for large sales force

• grow within existing 
large customers: 
DPDHL & California 
State University

• nurture important 
direct customer 
opportunities, i.e 
Lufthansa



Share Purchase Plan
Key information regarding the Company’s current Share Purchase Plan (SPP)
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Key details regarding the offer
Number of fully paid shares to be issued 38,461,538
Issue price (AUD) $0.013
To raise up to (AUD) $500,000
Record date 7:00PM 21 Apr 2020
Closing date 5:00PM 26 Jun 2020
Issue date Approx. 3 Jul 2020



Why Invest?
four reasons why you should invest in Cipherpoint
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1 2 3 4

team product market stage
Lean and agile team; 
providing an excellent 
blend of business and 
technical expertise. 
Deep cyber security 
experience and 
understanding of 
customer problems

Solving real-world 
problems – leveraging AI 
to help enterprises find 
and understand 
sensitive data; reducing 
the cost of insider data 
breach and facilitating 
secure digital 
transformation. 
We own our IP and are 
innovating for the future

Global market, driven by 
regulation and 
sensitivity to data 
privacy. The business is 
already positioned to 
service major global 
markets of Europe, US 
and Asia Pacific.

Proven product with 
existing, high-value 
customers. The business 
is now ready to move 
from an extended start-
up phase into scaling up 
within existing 
customers and 
converting new 
opportunities



COO & Director
steven.bliim@cipherpoint.com

+49 152 3625 7821
+49 800 000 8399

Steven Bliim
Non-Executive Chairman

ted.pretty@cipherpoint.com
+61 2 8412 8200

Ted Pretty


