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Scale & Growth at record: up 338% YOY (Q2 FY21)

Record growth in Q2 21 & H1 21 across all key

financial indicators (unaudited):

+ Total revenue for the half was $42.7M, up 243% year
on year (YoY).

« Total revenue for the quarter was $27.1M, up 338%
year on year (YoY) and 73% on Q1 21.

. Q2 21 recurring revenue up 116% YoY to $11.5M and
S&P** revenue up 1,768% YoY to $15.6M.

« H121Underlying EBITDA* in the range of $4.1M -
$4.4M (H1 20 was $1.6M).

« Positive Operating Cashflow for H1 FY21 of $4.3M.

+ Healthy balance sheet with $23.3M of cash and
available debt as of 31 December 2020.

« Acquisition integrations ahead of schedule.

* Underlying EBITDA excludes business acquisition &
integration costs, Share based payments & Restructuring
costs
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All numbers presented are on an unaudited basis
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Year on Year Revenue up 338% (Q2 FY21)
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e e Q2 Total Revenue Growth to $27.1M
$20.0M
$15.6M « Total revenue for the quarter at
$15.0M $27.1M, up 338% YoY and 73% on Q1 21.
$10.5M " « Recurring revenue at $11.5M, 116% up YovY
$10.0M and 21% up on the previous quarter.
36.2M e S&P** revenue at $15.6M, 1,768% up YoY
$5.0M I and 155% on the previous quarter.
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** Solutions & Projects Revenue. Project revenue includes government grant infrastructure
revenue

All numbers presented are on an unaudited basis
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Year on Year Revenue up 243% (H1 FY21)

$50.0M

$45.0M $42.7TM
$40.0M

$350M +243% H1 Total Revenue Growth to $42.7M
$30.0M « Total revenue for the half at $42.7M, up
$25.0M 243% YoY and 91% on H2 20.
$20.0M « Recurring revenue at $21.1M, 99% up YovY
$15.0M $12.5M and 63% up on the previous half.

$10.0M e S&P** revenue at $21.6M, 1,044% up YoY
65 00 and 128% on the previous half.

$0.0M
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B Recurring Revenue B S&P Revenue

** Solutions & Projects Revenue. Project revenue includes government grant infrastructure revenue
All numbers presented are on an unaudited basis
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Year on Year Recurring Revenue up 116% (Q2 FY21)

Q2 Total Recurring Revenue Growth
to $11.5M
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Total recurring revenue for the quarter at
$11.5M, up 116% YoY and 21% on Q1 21.

Managed Services recurring revenue at $4.2M,
630% up YoY and 21% up on the previous
quarter.

Cloud solutions recurring revenue at $1.1M, up
35% on the previous quarter.

Security services recurring revenue at $0.9M.
Data services recurring revenue at $4.0M.

Voice services recurring revenue at $1.2M, 41%
up YoY and 0.4% up on the previous quarter.
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Year on Year B2B Sales / TCV up 221% (H1 FY21)

$50.0M

bending H1 TCV at $23.1M excluding pending

$45.0M

ntalation installations & IT Sales:

$40.0M IT Services &

csom Technology « B2BTCV for the half at $23.1M, up 221% YoY and
Sales, $6.6M \ 226% on H2 20 .

$30.0M

e Total Data & IT services including pending
installations at $44.8M (pending

$25.0M $23.1M

$20.0M installations $15.1M, IT Services Technology
$150M +221% Sales $6.6M).
+2269

$I00M ¢ e IT Services Technology Sales includes orders

f $74AM
o om placed so far for the schools notebook

' l l program which runs from October to January.

$0.0M

H120 H2 20 H121 H121 H121

Note:

B2B TCV incorporates recurring revenue across data, voice and managed services and cloud solution contracts calculated as monthly recurring revenue contract
tenure in months.

IT Services Technology Sales reflect orders placed for non-recurring revenue items to be billed in January / February.
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Growth coming in H2 FY21

RESELLERS
GROWING

i
o )
80+ new resellers signed

nationally — further growth

in play

SALES
ORDERS

Strong sales pipeline of
large contracts across:
Corporate, Education and
Health verticals.
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SPIRIT BRANDED
MOBILE PRODUCT
TO LAUNCH

New Spirit branded
mobile products and
bundles to be launched
nationally across Q3 21

NBN
s ENTERPRISE
' ETHERNET

PROMOTIONS

Spirit sees material upside
in light of new NBN EE
geographic expansion and
reduced pricing
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LiveCall &
LivePBX
LAUNCHED

First unified voice
communications platform
operating from Spirit's own
infrastructure at 75% gross

margin

SPIRIT X
DIGITAL
PLATFORM
RECORD SQ’'S

Over 20,000 new leads /
service qualifications
since 1Jan 20.

[~ FEDERAL
(O GOVERNMENT
= BUDGET TAX
= INCENTIVES

Spirit sees material
demand from businesses
refreshing IT&T needs —
taking advantage of tax
incentives

ACQUISITIONS
OPPORTUNITIES

©®

Target negotiations

& DD continues
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Disclaimer - Important Information

The information in this presentation is an overview and does not contain all information necessary for investment decisions. In making investment decisions in connection with any
acquisition of securities, investors should rely on their own examination and consult their own legal, business and/or financial advisers.

This presentation is not an offer, invitation, solicitation or other recommendation with respect to the subscription for, purchase or sale of any securities in the Company. This presentation
has been made available for information purposes only and does not constitute a prospectus, short form prospectus, profile statement or offer information statement. This presentation
is not subject to the disclosure requirements affecting disclosure documents under Chapter 6D of the Corporations Act 2001 (Cth). The information in this presentation may not be
complete and may be changed, modified or amended at any time by the Company, and is not intended to, and does not, constitute representations and warranties of the Company.

The Company does not have a significant operating history on which to base an evaluation of its business and prospects. Therefore, the information contained in this presentation is
inherently speculative.

The information contained in this presentation is strictly confidential and you must not disclose it to any other person. While the information contained in this presentation has been
prepared in good faith, neither the Company or any of its directors, officers, agents, employees or advisors give any representation or warranty, express or implied, as to the fairness,
accuracy, completeness or correctness of the information, opinions and conclusions contained in this presentation. Accordingly, to the maximum extent permitted by law, none of the
Company, its directors, employees or agents, advisers, nor any other person accepts any liability whether direct or indirect, express or limited, contractual, tortuous, statutory or
otherwise, in respect of, the accuracy or completeness of the information or for any of the opinions contained in this presentation or for any errors, omissions or misstatements or for any
loss, howsoever arising, from the use of this presentation.

This presentation may contain statements that may be deemed “forward looking statements”. Forward risks, uncertainties and other factors, many of which are outside the control of the
Company can cause actual results to differ materially from such statements. Such risks and uncertainties include, but are not limited to, commercialisation, technology, third party
service provider reliance, competition and development timeframes; limited operating history and acquisition and retention of customers; reliance on key personnel; maintenance of key
business partner relationships; brand establishment and maintenance; the Company’s products may contain programming errors, which could harm its brand and operating results;
competition; changes in technology; data loss, theft or corruption; security breaches; liquidity and realisation; and additional requirements for capital.

The Company makes no undertaking to update or revise such statements, but has made every endeavour to ensure that they are fair and reasonable at the time of making the
presentation.

Investors are cautioned that any forward-looking statements are not guarantees of future performance and that actual results or developments may differ materially from those
projected in any forward-looking statements made.

EBITDA is a financial measure which is not prescribed by Australian Accounting Standards (‘AAS’) and represents the profit under AAS adjusted for depreciation, amortisation, interest
and tax. Underlying EBITDA is EBITDA adjusted to exclude business acquisition & integration costs, share based payments and business restructuring costs. The Directors considerthat
these measures are useful in gaining an understanding of the performance of the entity, consistent with internal reporting.
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