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Summary of information: This presentation contains general and background information about Mach7 
Technologies Limited (“M7T”) activities current as at the date of the presentation and should not be considered to 
be comprehensive or to comprise all the information that an investor should consider when making an investment 
decision. This presentation is not a prospectus, disclosure document, product disclosure statement or other offering 
document under Australian law or under any other law.  The presentation does not purport to contain all the 
information that a prospective investor may require in assessing a possible investment in M7T nor does it contain 
all the information which would be required in a prospectus prepared in accordance with the requirements of the 
Corporations Act 2001 (Cth). The information provided is in summary form, has not been independently verified, 
and should not be considered to be comprehensive or complete.  It should be read solely in conjunction with the 
oral briefing provided by M7T and all other documents provided to you by M7T. The information in this presentation 
remains subject to change without notice. M7T is not responsible for providing updated information and assumes 
no responsibility to do so.  

Not financial product advice: This financial information provided in this presentation is for information 
purposes only.  The information contained in this presentation is of a general nature only and is not a financial 
product, investment advice or a recommendation to acquire M7T securities and has been prepared without taking 
into account the objectives, financial situation or needs of any person or entity.  Before making an investment 
decision prospective investors should consider the appropriateness of the information having regard to their own 
objectives, financial situation and needs, and seek legal, taxation and financial advice appropriate to their 
jurisdiction and circumstances. M7T is not licensed to provide financial product advice in respect of its securities or 
and other financial products.  Cooling off rights do not apply to the acquisition of M7T securities. M7T assumes that 
the recipient is capable of making its own independent assessment, without reliance on this document, of the 
information and potential investment and will conduct its own investigation.  

Disclaimer: M7T and its related bodies corporate and each of their respective directors, agents, officers, 
employees and advisors expressly disclaim, to the maximum extent permitted by the law, all abilities (however, 
caused, including negligence) in respect of, make no representations regarding, and take no responsibility for, any 
part of this presentation and make no representation or warranty as to the currency, accuracy, reliability or 
completeness of any information, statements, opinions, conclusions or representations contained in this 
presentation.  In particular, this presentation does not constitute, and shall not be relied upon as, a promise, 
representation, warranty or guarantee as to the past, present or future performance of M7T.

Future performance: This presentation contains certain forward-looking statements and opinions.  The 
forward-looking statements, opinions and estimates provided in this presentation are based on assumptions and 
contingencies which are subject to change without notice, as are statements about market and industry trends, 
which are based on interpretations of current market conditions.  Forward-looking statements, including 
projections, forecasts and estimates, are provided as a general guide only and should not be relied on as an 
indication or guarantee of future performance and involve known and unknown risks, uncertainties and other 
factors, many of which are outside the control of M7T. Past performance is not necessarily a guide to future 

performance and no representation or warranty is made as to the likelihood of achievement or reasonableness of 
any forward looking statements or other forecast.  

Risks: An investment in M7T securities is subject to investment and other known and unknown risks, some of 
which are beyond the control of M7T. You should have regard to the ‘Key Risks’ section of this presentation which 
outlines some of these risks.  

Not an offer: This presentation is not, and should not be considered as, an offer or an invitation to acquire 
securities in M7T or any other financial products and neither this document nor any of its contents will form the 
basis of any contract or commitment.  This presentation is not a prospectus.  Offers of securities in M7T will only be 
made in places which, or to persons to whom it would be lawful to make such offers.  This presentation must not 
be disclosed to any other party and does not carry any right of publication.  Neither this presentation nor any of its 
contents may be reproduced or used for any other purpose without the prior written consent of M7T.

No distribution in the US: This presentation is not an offer of securities for sale in the United States.  Any 
securities to be issued by M7T have not been and will not be registered under the US Securities Act of 1933, as 
amended (the “US Securities Act”) and may not be offered or sold in the United States absent registration or an 
exemption from registration under the US Securities Act. No public offer of the securities is being made in the 
United States and the information contained herein does not constitute an offer of securities for sale in the United 
States.  This presentation is not for distribution directly or indirectly in or into the United States or to US persons.  

Monetary values: Unless otherwise stated, all dollar values are in Australian dollars (AUD$). The information 
in this presentation remains subject to change without notice.  

Sophisticated and professional investor: By attending this presentation, you present and warrant 
that (i) if you are in Australia, you are a person to whom an offer of securities may be made without a disclosure 
document as defined in the Corporation Act 2001 (Cth) (“Corporation Act”)) on the basis that you are exempt from 
the disclosure requirements of Part 6D.2 in accordance with Section 708(8) or 708(11) of the Corporations Act; (ii) 
if you are in the United States, you are a qualified institutional buyer (as defined under Rule 144A Under the U.S. 
Securities Act; (iii) if you are outside Australia and the United States, you are a person to whom an offer and issue 
of securities can be made outside Australia without registration, lodgement or approval of a formal disclosure 
document or other filing in accordance with the laws of that foreign jurisdiction.  If you are not such a person, you 
are not entitled to attend this presentation.  Please return this presentation and any copies and do not provide this 
presentation to any other person.  

No distribution: Distribution of this presentation may be restricted by law. Persons who come into possession 
of this presentation should seek advice on and observe any such restrictions. Any failure to comply with such 
restrictions may constitute a violation of applicable security laws.  



• Strong sales growth – first half 10.9M and second half YTD already at 12M
• Strong demand for Enterprise Viewing solutions in COVID environment
• Significant contract wins from US premier healthcare provides - Trinity Health 

(Q2) & Adventist (Q3)
• First half revenue has been impacted by timing of sales orders – this will 

correct & lead to a stronger second half
• Recurring revenue annualized at $10.2M, providing 64% coverage of operating 

expenses
• Strong financial position with $14.4M cash at hand, and no debt.
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Highlights:
• Sales growth is continuing, despite COVID-19
• $10.9M sales orders 1H 21 (up 24%, from $8.8M)
• Strong start to 2H 21 - $12M orders so far (up 

224% on 2H 20)
• Sales orders to date will provide a significant 

contribution to 2H 21 revenue via Trinity and 
Adventist wins, and HAHK purchase order ($3M)

• High demand for Enterprise Viewing solution to 
enable teleradiology in COVID environment

• “Land and expand” approach is working
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Strong eUnity growth offset by the timing recognition of major contracts
1H 2020 1H 2021 % Change

eUnity 0.5 M 2.7 M 418%
Mach7 8.6 M 4.4 M -49%
Total 9.1 M 7.1 M -22%

Highlights:
• “eUnity” revenue up 418% following successful integration of 

Client Outlook business
• Recurring revenue (subscriptions, annual support) up 88% 

to 5.1M for the half-year.
• Total revenue growth has been impacted by strengthening 

AU$ (7% of movement) and timing of sales orders – in 
particular:
o Trinity and Adventist contracts won this half ($13.2M 

TCV) will contribute to revenue in 2H21 due to the 
timing of purchase orders

o HAHK purchase orders of $3M (100% revenue, 100% 
Gross Margin) have been recognised in Q3 (2H21)

• Management expect 2H21 to be strong, far exceeding 1H21
0.0 M
1.0 M
2.0 M
3.0 M
4.0 M
5.0 M
6.0 M
7.0 M
8.0 M
9.0 M
10.0 M

H1 21H1 20H1 19H1 18

Revenue split

Software licence fees Professional service fees

Annual maintenance fees* Subscription, Pay-per-use*
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Improved Gross Margins & synergies realized will increase profitability for 2H 21
Highlights:
• Gross margins have improved as the Group no longer 

incurs reseller fees on the client outlook product.
• Operating expenses of 8M for 1H 21 are expected to 

fall in 2H21 as a full half of integration synergies will 
be recorded.  

• Recurring revenue is providing 64% coverage of 
operating expenses for 1H21, this is likely to improve 
for 2H21. 

• Increased revenues and reduced expenses leading to 
a positive EBITDA forecast for the second half.

1H 2020 1H 2021 % Change
Revenues 9.1 M 7.1 M -22%
Distributor Fees 0.9 M 0.3 M -200%
Gross Margins % 90% 96%
Operating expenses* 5.7 M 8.0 M +40%
EBITDA (adjusted basis) 2.5 M (1.2 M) -146%

*excluding non-cash items share-based payments and unrealized exchange losses, and one-
off integration costs of $0.5M
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- $14.4M in cash at 31 December
- Debt-free
- Positive cash flow (and EBITDA) expected for second half
- Client Outlook acquisition has resulted in an additional $40.2M* of intangible 

assets net of related deferred tax liabilities.  It is expected that $31.7M* of these 
will be amortised over 5-7 years.
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*Amounts are recognised in accordance with AASB3 Business Combinations and are preliminary at this stage.  These amounts are subject to a full audit and will be finalised by 30 June 2021.



Trinity Health
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Highlights:
• Total contract value A$5.26 million
• 7-year license for Mach7’s eUnity enterprise viewer 

and associated support services
• Trinity Health is the fifth largest IDN in the United 

States, serving more than 30 million people through 
92 hospitals across 22 states.

• eUnity enterprise viewer will be installed across 
multiple facilities in the Trinity Health network

• eUnity enterprise viewer will help clinicians across the 
Trinity Health network by providing increased clinical 
intelligence, helping improve patient care.



Adventist Health System
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Highlights:
• Total contract value A$7.9 million, includes migration 

services & 5 years of support
• Licensed Mach7 Enterprise PACS (Enterprise 

Imaging Platform, eUnity diagnostic viewer, Universal 
Worklist, QC Module, Clinical Portal)

• Adventist Health is a nonprofit integrated health 
system service more than 80 communities in 
California, Oregon and Hawaii

• Mach7 will be installed across all 22 hospitals in the 
Adventist Health network

• Mach7 Enterprise PACS will provide a flexible and 
scalable foundation that meets the needs of 
radiologists across the health network



• Growing optimism within the Healthcare IT sector. Emphasized by continued 
M&A consolidation 

• Strong sales performance for 2H (compared to 1H) is expected due to timing of 
deals. As indicated, we already are seeing strong sales orders in Q3 

• Travel bans, trade show cancellations do have an impact
• A new way to do business is emerging within the marketplace 
• Increase spending on marketing and brand awareness 
• Increased emphasis on industry rankings like KLAS and Frost & Sullivan will 

become important

• 2020 was about building up our business in a sustainable way. In 2021 our 
focus turns to our customers needs and creating an inclusive product roadmap 
to shape our long-term product direction
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Thank you!
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