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FY14 — overview imdeX

« Challenging market conditions in minerals sector continued throughout FY14
 Positive signs of improvement were evident during 4Q14
o0 Month-on-month increases in Minerals revenue from 3Q14
0 21% increase in the number of REFLEX rental instruments on hire from 3Q14
o0 Increasing throughput and revenue generated by REFLEX HUB
o Growing number of SRUs on hire, with further increases expected in early FY15
« Strong activity continued within the oil and gas sector — record divisional revenue
o financial performance adversely impacted by the product containment incident

* FY14 results impacted by a number of one-off balance sheet adjustments and
non-recurring items — resulting in a net loss of $3.2m

» Solid balance sheet, well positioned for FY15




FY14 key metrics

($m)
Statutory revenue

Combined revenue®

EBITA

EBITDA

NPAT

EPS (cents)

Operating cash flow
Gearing (ND / (ND + E))
Net assets

Number of employees

* Includes 30% of VES International |V revenue

FYl4
183.5
204.6
(2.8)
48
(5.3)
(25)
2.9
18.5%
176.9

567

FYI3
232.8
249.4
35.2
429
19.4
9.2
39.0
22.3%
188.4

604

Var.
voo21%
¥ 18%
voo89%
v 92%
voo7%
vooe%
¥vooe%




Combined revenue $204.6m imdeX :

REVENUE ($m)

278.9

. Minerals
Il Oil and Gas

137.0 134.3

i — ——— O) - —

\_/

20% 17% 13%

FY09 FYI10 FY11 FYi12 FYI3 FY14

Includes share of VES JV revenue 521.1m (FY13: 5$16.6m)



Normalised EBITA/EBITDA imdex>

NORMALISED EBITA ($m) NORMALISED EBITDA ($m)
75.2
82.0
48,1
50.8
35.2 43.0
ACEETE 278 254
8.l
0.5 =

FYO? FYIO FYIl FYI2 FYI3 FYI4 FYO9 FYIO FYIl FYI2 FYI3 FYI4

Includes 30% equity accounted VES International JV NPAT. Strong EBITDA margins in the JV of 37% (FY13: 31%).
Imdex share of result impacted by amortization , depreciation and tax charges.




Balance sheet

$m Aug 14 Jun 14 Jun I3

(Unaudited) (Audited) (Audited)
Net Cash 91 10.1 10.0
Receivables 46.4 39.8 45.2
Inventory 41.5 42.6 534
Investment in SEH - 14.7 265
VES 26.4 26.3 25.6
Fixed Assets 50.3 47.2 40.7
Intangibles 61.9 62.3 674
Other assets / deferred tax 255 19.8 17.1
Total assets 261.1 262.8 285.9
Payables 20.0 |43 25.8
Bank loans 39.2 49.7 63.5
HP finance 0.4 04 0.5
Other liabilities, provisions and current tax 20.8 18.5 7.6
Total equity 180.7 176.9 188.5
(CA - Inventory)/CL |.44 1.37 1.35
CA/CL 2.47 246 2.49
Gearing (ND / (ND + E) 14.5% 18.5% 22.3%
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Minerals Division imdex X

oy

REVENUE ($m)

B Europe (9%) 241.7
B Africa (16%)

B Americas (33%)
B Asia Pacific (42%)

177.7 182.7

FY09 FY10 FYI I FY12 FY13 FY 14



Revenue base - Minerals .imde>g_><f'-

CUSTOMER PROJECT PHASE COMMODITY
Non Mining

Others
27%

Production

23% _
/ Development

Intermediate/
Major 81%

46%

~60% from gold and copper
~70% from development and production with growing proportion from non mining

~81% from major and intermediate customers

Customer Type defined as annual revenue:; Drilling Phase defined as follows:

Major — Greater than US$500m Exploration - Pre-inferred resource/greenfields

Intermediate — Greater than US$50m Development - Post-inferred resource moving towards indicated and measured resource

Junior — Less than US§50m Production - In-Pit | Underground drifling , mine life extension driling programmes, resource delineation

drilling, grode control, dewatering, etc.
Non-Mining - Drilling in the Construction/Civil Industry, Non-Mining Waterwell and Non-Mining HDD.



Minerals Division highlights imdeX X

» Continued technology development during the cycle

Expansion of customer base

Greater exposure to resource companies — production phase of the mining

Increased exposure and capabilities within non-mining applications

o HDD and waterwell markets

Development of underground and heli-portable SRUs

Positive feedback from field trials globally

Increasing number of SRUs on hire — particularly in the Americas

REFLEX HUB - increased throughput and continuing positive feedback

10



Unique sumpless technology imdeX

INCREASING NUMBER OF 5RUs
ON HIRE

KEY DRIVERS:

* Increasing environmental
regulations & awareness

* Reducing cost of operations

* Increasing drilling efficiency

* Increasing focus on safety of
personnel

* Exploration at remote,
challenging or sensitive sites

*  Reduced water consumption

CUSTOMERS ARE EMBRACING ENVIRONMENTAL & ECONOMIC BENEFITS

AMEC

ENVIRONMENT

AWARD WINNER ;‘l (G V‘-’ ALE
ol 2014 AMEL. bhpbilliton ~ RioTinto  BARRICK ~ Cameco
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@ KNOW
M MORE

N SHARE
<>

o8 FASTER

MINE

s SMARTER

Geospatial intelligence the minute it comes out of the ground, anywhere in the world.

Give yourself more time for action. Reflex Hub enables reliable geospatial data to be
disseminated instantly, around the world, enabling impartant and informed decisions to be
made quickly and with confidence. Reflex is a leader in advanced information technology,

and downhole survey and core orientation instruments for the mining industry. ‘H REFLEX®

For more information please go to www.reflexnow.com intelligence on demand




The REFLEX HUB

%r’fsﬂ.

REFLEX HUB

ini |
REFLEX ' The Mining Cycle

SOFTWARE MOBILE

Q'_n. — i “-‘-’JTH_ _—-ﬂ

Data access, and

analysis Data acquisition EXPLORATION  DEVELOPMENT  PRODUCTION
THE REASON THE ACT
FOR DRILLING OF DRILLING
Geology Shift Details
Geochemistry Consumables
Geophysics Safety
Geometallury "'l" Maintenance
Rezource Equipment Performance
Companies Operator Performance
Training/Accreditation
Directional Surveys
Sampling Systems  *§* Core Orientation
Directional Control
A 4

Elwlrnnrm-m.ﬂ Cnntrnl

-

REFLEX

MOBILE

Data access,
management and

Data AcquIsItion
aptmizaton

Contractors
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REFLEX Mobile

Daily shift reports '
+  Pre-starts o —
. Safety oy
+  Maintenance N
+ Training
+ Accreditation Y i 3

REFLEX Instruments
+  Surveys

+ Core Orientation

+ RigAlignment

REFLEX XRF

+ Geochemistry o TP »
i qc samples “ - L
— 58 — N N
| Geologists

REFLEX Logger

+ Drillhole info

+  Sample info

+ Geological Logging
+ Geotech Logging

REFLEX
Geochemistry

) REFLEXEQR ¢ o Single source of truth Data Analysis
Y o d A and Interpretation
+  Weight on Bit [WOB)

+  Fluid pressure
Fluid flow

Lt o Increased productivity

KNOW MORE SHARE FASTER MINE SMARTER




Seamless & integrated

COLLECT DATA

REFLEX
Logger
REFLEX REFLEX RIG

Mobile MONITORING

REFLEX HUB

/—-) MANAGE AND ANALYSE DATA (-\
_ CONTRACTORS ~ GEOLOGISTS 224 REFLEX GEOCHEMISTRY

COLLECT DATA TAKEACTION

TRADITIONAL
PROCESS

REFLEX HUB DATA INFO ANALYSIS ACTION

P TIME 15;

DATA INFORMATION ANALYSIS ACTION




REFLEX HUB resource customers -"md@s_}{}i

N woodside RioTinto mfﬂﬁ‘?ﬁﬂf 7 et VIVALE

bhpbilliton BARRICK

BE B Teck . 2 ¢

} e FIRST QUANTLUM
B o W rarbemal ilsnce Viausr Ruanirnn Himtt % Resources et et Sty e Q i

MMG Goldfields Ltd b’ ESOURCES
£ BRIV Mutiny ﬂ 0 h
!‘an{‘lln_-qua - TI"E'VEIJ Jabiru Hﬁﬂt’: ‘lljlll’[ll
L ; .
f
A oA truegold N 4¥n  INVICTUS
ig&;ﬁﬁDLD ’ Where gold comes to lile rzu)pq:uﬂ.; NORILSIK NICKEL
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REFLEX Barometer imdeX >

NUMBER OF INSTRUMENTS ON RENT

*Monthly reductions from July 12 peak to December 13 reflecting cyclical slowdown
*Up month-on-month for last 5 months, reflecting bottom of cycle
*The typical seasonal shut down is throughout December and January 17



OlIl & Gas Division

COMBINED REVENUE ($m)

79.2

B VES International |V revenue

B AMC Oil & Gas go:]

FY09 FYI0 FYII FYI2 FYI3 FYI4

MARKET SHARE

B Schlumberger

B Haliburton

B Baker Hughes

B Newpark Resources
Others

Source: Spears & Associates Qilfield Report (October 2013)
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Oil & Gas Division highlights imdeX X

* New CEO of AMC Oil & Gas appointed
* FY14 — record revenue levels for Oil & Gas reflecting investment in the Division
* 39% of combined Group revenue

 AMC QOil & Gas (Europe and Middle East) cash positive in 4Q14 and Division
EBITA positive in July 2014

Further investment in equipment, working capital and talented personnel to
support ongoing growth

Continuing strong revenue and EBITDA performance by VES joint venture

Imdex Technology successfully relocated from Germany to California in the USA

Investment in InFlex (previously the Target INS) resulting in the most accurate
and fastest downhole survey instrument in the oil & gas industry

19




Robust oil and gas market imdex

AMC Recycling Unit AMC [ 500-R AMC De-watering System

Focused on Europe, Middle Strong markets - Drilling fluids market Solids control & waste
East, East Africa & Asia Pacific oil & gas, geothermal forecast to grow >20% to management market
& civil industries US$13.5 billion* forecast to grow

>|5% to US$4.3 billion*®

* Spears & Associates Oilfield Report (October 2013)
20



VES JV

($m) unaudited
Revenue (100%)
EBITDA (100%)
Depreciation (100%)
EBITA (100%)
Interest (100%)
Amortisation (100%)
Tax (100%)

NPAT (100%)
Imdex 30% share
Imdex 30% share

Other *

Share of associate profits
*FY 13 includes $3.0 million profit on dilution

Acquisition accounting finalised in FY |3 with additional $3.3m non-cash amortisation and $1.5m tax charge

usD
usD
usD
usD
usD
usD
usD
UsD
usD
AUD
AUD
AUD

FY14

63.7
23.5
(7.6)
15.9
(0.9)
(7.8)
(5.9)

0.4
0.4
0.3

0.7

FYI3
56.9
17.8
6.1)
1.7
0.7)
(10.9)
(7.0)
(6.9)
@.1)
(2.0)
33

1.3
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VES joint venture mdex

30% investment in VES joint venture strong performance in FY | 4, Continued development of Inflex
ongoing organic growth technology — formerly Target INS
FY15 and beyond

22



FY14 operational summary imdeix.

Continued development during minerals cycle

Maintained product leadership and competitive advantage

Positive signs of improvement evident during 4Q14

Diversified customer base and revenue generated by new technologies

Increasing number of SRUs on hire

Blue chip companies investing in REFLEX technologies for the long-term

o Monthly annuity revenue stream being developed

Increasing exposure and capabilities within non-mining applications
» Substantial opportunities for long-term growth in oil and gas sector

» Strong operational leadership to drive growth profile in FY15 and beyond

23




FY15 — the outlook is positive imdeixi

» Evidence of increasing activity and growing optimism for Minerals Division
 Increased interest in new technologies

o Attractive platform for further revenue growth in FY15 and beyond

» Alignment with customers focused on maximising efficiency and productivity
 Activity within the energy sector remains robust

» Substantial year-on-year growth opportunities for Oil & Gas Division

« Market for drilling fluids and associated equipment globally is approximately
US$18 billion and growing

« Strongly positioned to capitalise on a number of opportunities within core
markets

» Forecasting improved results for FY15

24




FY15 — key areas of focus imdleX X

Investing in Imdex’s oil and gas business to accelerate growth

Marketing new technologies to new and existing customers globally

Increasing annuity revenue streams via REFLEX HUB

Supporting customers to increase operational productivity and efficiency

Increasing exposure and capabilities within non-mining applications

0 Including HDD and waterwell markets

Leveraging Imdex’s specialist expertise and product development capabilities

Increasing market share in previously under-penetrated regions

Strong cost discipline and prudent working capital management

Identification of select strategic market opportunities and acquisitions

« $3m equity acquisition of 2iC Australia Pty Ltd completed 1 September 2014

25




The growth phase

imdef{X )

Significant investment in new technologies and personnel

Minerals and Oil & Gas

l

Strategic introduction of NEWV |

to customers enabling them to

Services

'ECHNOLOGIES
_LOWER COSTS

and INCREASE EFF

CIENCIES
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Appendix

27



Business overview :‘mde&_){i

Rig REFLEX

intelligence on dermaond

REFLEX INSTRUMENTS

REFLEX's range includes downhole
SUrvey al d core ornentation
instrumentation, topether with data
collection and management software,
which enable the seamless integration
of field operational data = readily

accessed from any location

[he company’s technologies are
acknowledged for their reliability,
ease of use and accuracy. REFLEX
customers knaw maore, get
informatian faster and mine smarter.

Complementing these advanced
technologies 1s REFLEX's unrivalled
expertise in the analysis and
interpretation of geo-scientific data

AMC MINERALS

AMC Minerals manufactures

and supplies qualty dnlling fluids,
chemicals and equipment Lo
custarmers within the miming, water
well, HDD, ewil and tunnelling

industries worldwide

The company provides customer:
specific solutions and on-site
support to optimise the efficiency
of operations — it has the flexibility
to respond and adapt quickly to the
needs of all customers,

Customers trust AMC as a partner

for unrivalled support, quality
products and environmental solutions

AMC OIL & GAS

AMC Ol & Gas manufactures and
supphes gualty dnlling tluicls, products
and completion chemicals, and
equipment to customers within the
comventional and unconventional ol

and gas markets worldwice

The company provides customer
specific solutions and on-site support
to optimise the efficiency of operations
AMC has the flexibility to respond

and adapt quickly to the needs of all
custemers — fram small operations to

the largest dnlling programs.



FY14 EBITA segment result imdeX >

FYl4 FYi4 FYi4 IHI14 2HI14

Including One-offs ~ Normalized Normalized ~ Normalized ~ Normalized

One-offs
AMC Oil & Gas (18.23) (15.77) (2.46) (0.97) (1.49) (2.46)
Oil & Gas R&D (Instrumentation) 3.71) (1.15) (2.56) (0.98) (1.58) (2.56)
VES V 0.72 0.00 0.72 0.27 0.44 0.72
Oil & Gas - incl VES |V (21.23) (16.92) (431) (1.68) (2.63) (431)
Minerals 1.58 (9.02) 10.60 7.13 3.48 10.60
Corporate 16.86 22.69 (5.83) (3.06) @.77) (5.83)
Combined EBITA (2.78) (3.24) 0.46 2.39 (1.92) 0.46

The FY14 result includes profit on partial sale of investment in SEH (524.1m), one-off balance sheet
adjustments (518.2m) , together with costs and provisions relating to product containment incident

(59.1m)
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($m) I' __________ ":
| o L9 1 (07) 4y
| . | -
| |
| |
| |
| 3.1 |
|
s | |
_l.. __________ 2

WORKING CAPITAL CASH
RELEASE $15.7m

7.6
EBITA Doprociaton MNom-Cash Taxes Roceivables  Inventories Payablos VES Prafit on SEH Interes Cash from

[tema aperations

* 52.9m of cash generated from 52.8m of EBITA loss

* Working capital release due to improvements in stock and debtor levels
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SRUs — what are the benefits?

Heli-portable SRU - Flinc

KEY BENEFITS:

Sumpless technology

— ground sumps are
eliminated

Minimal drilling footprint
Lower site set up &
remediation costs

s, South Australia

* Access to environmentally
sensitive sites

* Reduced water
consumption

+ Efficient solids removal

* Optimal mud conditions

Ability to drill at
inaccessible or confined
sites

Lower mud costs

Less wear & tear to
drilling components

-

Efficient cuttings
management & lower
disposal costs

Lower safety &
contamination risk

S51



SRUs — quantifying the benefits .imdep{“.

DOOO6O

$20,700 SAVINGS PER RIG PER MONTH

SRU, Pilbara, Western Australia

WATER COSTS REDUCED BY 90%

UG-SRU, Wallaby, Western Australia

DRILLING FOOTPRINT REDUCED BY /0%

HP-SRU, Flinders Ranges, South Australia

MUD WASTE CARTAGE COSTS REDUCED BY 96%

SRU, Morobe, Papua New Guinea

WATER USAGE REDUCED BY 75%

SRU, Nevada, USA

ENABLED SITE ACCESS

SRU, Private Farmland, Western Australia
32




Disclaimer lmdex_x |

This presentation has been prepared by Imdex Limited (“the Company”). It contains general background
information about the Company’s activities current as at the date of the presentation. It is information given in
summary form and does not purport to be complete. The distribution of this presentation in jurisdictions outside
Australia may be restricted by law and you should observe any such restrictions.

This presentation is not (and nothing in it should be construed as) an offer, invitation, solicitation or
recommendation with respect to the subscription for, purchase or sale of any security in any jurisdiction, and neither
this document nor anything in it shall form the basis of any contract or commitment. The presentation is not
intended to be relied upon as advice to investors or potential investors and does not take into account the
investment objectives, financial situation or needs of any particular investor. These should be considered, with or
without professional advice, when deciding if an investment is appropriate.

The Company has prepared this presentation based on information available to it, including information derived
from publicly available sources that have not been independently verified. No representation or warranty, express or
implied, is made as to the fairness, accuracy, completeness, correctness or reliability of the information, opinions
and conclusions expressed.

Any statements or assumptions in this presentation as to future matters may prove to be incorrect and differences
may be material. To the maximum extent permitted by law, none of the Company, its directors, employees or
agents, nor any other person accepts any liability, including, without limitation, any liability arising from fault or
negligence on the part of any of them or any other person, for any loss arising from the use of this presentation or
its contents or otherwise arising in connection with it.
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