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FORWARD LOOKING STATEMENTS

This presentation has been prepared by K-TIG Limited (ACN 158 307 549)
("Issuer”) for the sole purpose of providing an overview of its current
prospects and proposed development strategy to recipients (“"Recipient”).

The presentation is based on information available to the Issuer as at the
date of the presentation. The information contained in this presentation
has not been verified by the Issuer nor has the Issuer conducted any due
diligence in relation to that information. The presentation contains
selected information and does not purport to be all inclusive or to contain
all information that may be relevant to the Recipient. The Recipient
acknowledges that circumstances may change and this presentation may
become outdated as a result. The Issuer accepts no obligation to update
or correct this presentation.

This document includes forward-looking statements. When used in this

nou

document, the words such as "could”, “plan”, "estimate

, "expect”,
"intend”, "may", "potential”, "should" and similar expressions are forward-
looking statements. Although the Issuer believes that the expectations
reflected in these forward-looking statements are reasonable, such
statements involverisks and uncertainties, and no assurance can be given
that actual results will be consistent with these forward-looking

statements.

No representation or warranty, express or implied, is made as to the
fairness, accuracy, completeness or correctness of the information,
opinions and conclusions contained in this presentation. To the maximum
extent permitted by law, none of the Issuer, its directors, employees or
agents, advisers, nor any other person accepts any liability for any loss
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arising from the use of this presentation or its contents or otherwise
arising in connection with it, including, without limitation, any liability
arising from fault or negligence on the part of the Issuer or its directors,
employees or agents. Nothing in this Presentation is a promise or
representation as to the future. Statements or assumptions in this
presentation as to future matters may prove to be incorrect and
differences may be material. The Issuer does not make any representation
or warranty as to the accuracy of such statements or assumptions.

The information in this presentation does not take into accountthe
investment objectives, financial situation and particular needs of any
Recipient. The Recipient should not make an investment decision on the
basis of this presentation alone and the Recipient should conductits own
independent investigation and assessment of the content of this
presentation. Nothingin this presentation constitutes financial product,
investment, legal, tax or other advice. Nothing in this presentation should
be construed as a solicitation to buy or sell any security or to engage or
refrain from engaging in any dealing in any security.

Photographs, maps, charts, diagrams and schematic drawings appearing
in this presentation are owned by and have been prepared by or
commissioned by the Issuer, unless otherwise stated. Maps and diagrams
used in the presentation are illustrative only and may not be drawn to
scale. Unless otherwise stated, all data contained in charts, graphs and
tables is based on information available at the date of this presentation.
By accepting this presentation the Recipient agrees to be bound by the
foregoing statements.




K-TIG | TECHNOLOGY

= A transformative, industry-disruptingwelding
technology that changes the economics of fabrication.

= Performs a conventional multi-hour multi-pass TIG weld
into a 3 minute single pass weld.

= Reduces fabrication costs by up to 80-95%.
= Welds to the highest-grade welding quality.

= Proprietary technology meets all relevant US, European 0000600
and Australasian welding standards and certified by  WINNER

Defence

Lloyds and Bureau Veritas. Industry

Innovator

Award
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COMMERCIALLY PROVEN | GLOBAL CLIENTS

Changing the economics of fabrication

for the world's:mast productive fabricators
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BUSINESS UPDATE | QUARTER TO DATE

Key Achievements

K-TIG is expected to delivery record quarterly revenues of $700,000+, which is on the top end
of guidance. This quarter-on-quarter growth is expected to continue into future quarters

The company in the quarter has significantly increased its capacity to execute with
the employment of 5 strategic hires across USA, UK, and Australia taking its total FTE countto 21

K-TIG has accelerated its UK Nuclear decommissioninL? strategy and gained significant market
traction, with execution of the UK Nuclear AMRC MO

On the back of successfully building out the USA infrastructure and accelerating its pipeline
a}?d sales, éhe company has expanded is sales strategy into the UK and employed boots on
the groun

The company has continued its collaborative work with global defence

467k

company Hanwha on delivering an automated welding solution
for their potential Australian and global tenders

Quarterly Revenue Revenue ($K)
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STRATEGIC PRIORITY 1
CUSTOMER ACCELERATION AND GLOBAL SALES EXPANSION

K-TIG in the quarter has

v" Delivered record quarterly sales of $700,000+, with expectations of delivering quarter
on quarter growth into the USD 93 billion welding equipment sales market

v The record sales has been delivered on the back of the infrastructure developed in
the USA, which includes on the ground sales force, demonstration sites, distribution
agreements, andin country dispatch & servicing. Thisis now being replicatedand §
rolled Out |n the UK K-TIG DEALS IN PIPELINE
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STRATEGIC PRIORITY 2
NUCLEAR DECOMMISSIONING - GO TO MARKET

K-TIG accelerates its Nuclear Decommissioning strategy with:

v The appointment of Ben Hall as the General Manager UK & Europe. Ben's role
is focused on closing the UK Nuclear opportunities and establishing our local
footprint and distribution partners.

v Working collaboratively with the Nuclear Advanced Manufacturing Research

Centre (Nuclear AMRC) to develop the next generation of automated welding
cells for the UK sector

v The company has also earmarked, with the UK Nuclear AMRC, that it intends
to deploy the technology in its own right as a cornerstone of its involvementin
the sector. This will assist with the company and UK Nuclear AMRC to further
develop the technology and potentially reduce costs.

v The company s also working with the incumbent sector players on near term
opportunities for the fabrication of nuclear waste containers
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STRATEGIC PRIORITY 2
NUCLEAR DECOMMISSIONING — UK MARKET

UK Nuclear Decommissioning Plan

The UK has 17 Nuclear sites already permanently shut to be decommissioned. The K-TIG
technology has already been utilised on the Sellafield site to build high-grade stainless-
steel containers.

Tranche 1 « Tranche 1 of up to 2200 boxes, with first phases being awarded in May 2015 as beta/pilot
(200 boxes)

« 2000 boxes in steady state production (phase 2, contingent upon phase 1 performance)

« Currently there is two companies delivering boxes of which one is already using the K-TIG
technology

« Total tranche value is anticipated to be up to GBP £200M' and concluding in March 2028

« K-TIG is working with sector participants on the delivery of this tranche

Tranche 2 « Between 14,300 & 17,300 boxes to be procured

« RFQ currently scheduled for April 2023

« Contract commencement in August 2025, concluding in June 2032

« Contract value anticipated as up to GBP £1.5Bn’

«  K-TIG will work with the UK Nuclear AMRC and other participants to provide turnkey
automated welding solutions for this tranche

« K-TIG is aiming to deploy the technology in its own right on a portion of these contracts

Tranche 3 « Based on ongoing dialogue, 50,000 boxes anticipated to be tendered in 2028
« GBP £5Bn? of contract value anticipated to be delivered by 2058

Tactual contract values unpublished, based upon industry

intelligence of box price circa GBP £100,000
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STRATEGIC PRIORITY 2
NUCLEAR DECOMMISSIONING — GLOBAL MARKET

According to the International Atomic Energy Agency (IAEA) there are currently
444 operating reactors across the globe.

The IAEA lists 194 reactors across the globe as permanently shut down and 144
currently in a formal stage of the decommissioning process. The agency also

states 25% of existing nuclear capacity in advanced economies is expected to be
shut down by 2025.

Nuclear reactors by region Permanent shutdown reactors
*World nuclearperformancereport2021 based on 443 reactors *IAEA correctas at 21 Sep 21
2
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STRATEGIC PRIORITY 3
DEFENCE APPLICATIONS

K-TIG's technology advantages in the defence sector include:

v Low energy inputs and reduced passes, which means less macro and micro
distortion of the base metals i.e., less warping and degradation of the original
steel’'s mechanical properties

» harderwelds in armour plate

» tolerance maintenance with reduced thickness, which equals less weight

v The system is designed to be highly automated, which is inline with global
defense trends away from manual weldingand in particular the USA's target of
>70% of the Next Generation Fighting Vehicle? program heavy welds to be
constructed via automated welding

v The K-TIG system captures weld data 50 times per second, which results in
better quality controls and assurance for the end product

2 Army introduces weld automation for next generation combat vehicles | Article | The United States Army
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STRATEGIC PRIORITY 3
DEFENCE STRATEGY — GO TO MARKET

K-TIG's technology continues to develop its defence market activities:

v K-TIG continues its collaborative work with its two current MOU partners Axiom
Precision Engineering and Hanwha to deliver unique automated welding
solutions as previously outlined to the market.

v K-TIG is in continuing its engagementwith the maritime defence sector and its
conversations with associated global defence primes.

v The company is expanding its capability with the strategic hire of a defence
focused business development manager and is set to benefit from this in the
near term

Armored Steel Projects Land 400, Land 8116
Low Distortion Welding | SEA 1000, SEA 5000
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STRATEGIC PRIORITY 4
RESEARCH AND DEVELOPMENT

K-TIG’s will maintain technology leadership through:

v" Proven application in more metals through ongoing expansion of the range of
independently verified keyhole welding parameters developed

v" Development of Evolve 3 Controllerto support optional advanced functionality
that allows market segmentation and recurrent license revenue

v" Development of additional value adding functionality such as weld inspection,
automated seam tracking, robotic interfaces, multi-torch application, etc.

v Development and sale of turnkey welding cells integrating K-TIG Systems with
appropriate automation and weld procedure IP to provide further value and
reduce customer risk
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CORPORATE OVERVIEW

Capital Structure

Trading History - Since Listing

Share Price (16-Sep-21) A$0.39
Market Cap (16-Sep-21) A$65.95m
Shares On Issue 169.11Tm
Cash (30-Jun-21) A$5.06m
Debt (30-Jun-21) -
Enterprise Value A$60.89m
Share Ownership Summary
% of
Name Shares °
Shares
ADVANCED SCIENCE & INNOVATION 19,717,068.0 11.2%
HSBC CUSTODYNOMINEES 18,870,977.0 10.7%
NEIL GARRYLE QUESNE 11,962,407.0 6.8%
PARKSIDE FAMILY (SA) PTY LTD 7,523,164.0 4.3%
J P MORGAN NOMINEESAUSTRALIA 5,767,676.0 3.3%
KAREN CHRISTINEJARVIS 3,412,807.0 1.9%
SRG PARTNERSPTYLTD 2,769,770.0 1.6%
SYED BASAR SHUEB 2,708,155.0 1.5%
MR RICHARD SMITH 2,650,000.0 1.5%
HSBC CUSTODYNOMINEES 2,365,621.0 1.3%

K-TIG | Investor Presentation | September 2021

2 0.7
06
B 15 05 g
ie) <
§ 04 3
v 10 03 g
S : 02 &
0.1
0 "huu_..._lu_..u.l...._..._...-l“l._n_J_L._.-..lJ..n_.l_.k-um.-.l_Ju_I..a.n.LlLu..._._.....Jn.i 0
NP S S S SN N SR A AR AR A
P NG NPT Y A
o° oS o},‘<° o% %,\0 o},@ o° o O’XQ' oF %,\0 o}y"
B \/olume Close Price
Management Overview
Stuart Carmichael Non-executive Chairman
Syed Basar Shueb Non-executive Director
Anthony Mcintosh Non-executive Director
Mark Twycross Non-executive Director
Adrian Smith Managing Director
Stephen Unerkov Chief Financial Officer
Brett Tucker Company Secretary
Deborah Ho Company Secretary
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For more information please contact:

Company enquiries:

Adrian Smith
Managing Director
K-TIG Limited

+61 8 7324 6800

adrian.smith@k-tig.com

Corporate enquiries:

George Rogers

SRG Partners Pty Ltd

P:+61 438815 495
rogers@srgpartners.com.au

Media enquiries:

MichelleVella
Corporate Conversation
+61 8 83727822

Michelle.vella@corporateconbersation.com.au
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