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No Warranties
Disclaimer

The material in this presentation has been prepared by archTIS Limited (“Company”).

This presentation may not be reproduced, redistributed or passed on, directly or indirectly, to any other person, or published, in whole or in part, for any purpose without 
prior written approval of the Company.  The material contained in this presentation is for information purposes only.  This presentation is not an offer or invitation for 
subscription or purchase of, or a recommendation in relation to, securities in the Company and neither this presentation nor anything contained in it shall form the basis 
of any contract or commitment.  Any offering of any of the Company's securities to Australian persons will be subject to Australian securities laws. The distribution of 
this document in jurisdictions outside of Australia may be restricted by law, and persons in to whose possession this document comes should inform themselves about, 
and observe, all such restrictions.

This presentation is not financial product or investment advice. It does not take into account the investment objectives, financial situation and particular needs of any 
investor. Before making an investment in the Company, an investor or prospective investor should consider whether such an investment is appropriate to their 
particular investment needs, objectives and financial circumstances, seek legal and taxation advice as appropriate and consult a financial adviser if necessary.

This presentation may contain forward-looking statements that are subject to risk factors associated with a waste management business. Forward looking statements 
include those containing such words as "anticipate", "estimates", "forecasts", "should", "could", "may", "intends", "will", "expects", "plans" or similar expressions. Such 
forward-looking statements are not guarantees of future performance and involve known and unknown risks, uncertainties, assumptions and other important factors, 
many of which are beyond the control of the Company. It is believed that the expectations reflected in these statements are reasonable but they may be affected by a 
range of variables and changes in underlying assumptions which could cause actual results or trends to differ materially. TheCompany does not make any 
representation or warranty as to the accuracy of such statements or assumptions.

This presentation has been prepared by the Company based on information currently available to it. No representation or warranty, express or implied, is made as to 
the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this presentation. To the maximum extent permitted by 
law, none of the Company or its subsidiaries or affiliates or the directors, employees, agents, representatives or advisers of any such party, nor any other person 
accepts any liability for any loss arising from the use of this presentation or its contents or otherwise arising in connection with it, including without limitation, any liability 
arising from fault or negligence on the part of the Company or its subsidiaries or affiliates or the directors, employees, agents, representatives or advisers of any such 
party.

Disclaimer
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Quarterly 
Highlights
Data-centric security technology 
to prevent malicious and 
accidental loss of information​

Driving Licensing 

Revenue / ARR and 

Gross Margins

Delivering Innovation 

across 2 Product 

Lines

Significant Customer 

Wins and Renewals

International Capital 

Raise & US-OTCQB
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Expanded Licensing and ARR
Focused Growth Strategy

*Q2 FY22 Highlights Relative Prior Comparative Period (PCP) 

Licencing revenue up 

1,163% on PCP*

Annual recurring revenue 

up 104% on PCP* and 15% 

from prior quarter

Gross margins for 

quarter at 69%

International capital raise 

of $6.9M with closing cash 

balance of $12.5M

Commenced quotation 

on the US-based 

OTCQB market

Launched Kojensi V2.0 & 

NC Protect Data Connector 

for Azure Sentinel
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Q2 Overview – Tactical Execution

• Key Customer Wins & Renewals

• Contract Win with Australian National Intelligence and Law 

Enforcement agency 

• New Microsoft Co-sell Customer and Extension of Pipeline

• Expansion of Licensing Footprint to Existing Customers

• Renewed All Major Customer Contracts

• Product Innovation Releases

• Corporate

• Capital Placement & SPP

• Commenced Trading on US-OTCQB

• Research & Development Claim Receipt

• Completion of Cipherpoint integration, Subsidiary 

Expansion & Staff Investments

FY22 FY21

A$'000 Q2 Q2

Licencing revenue 645.2 51.1

Services revenue 153.1 640.6

Total revenue 798.3 691.7

% increase prior comparative period 15%

Annual Recurring Revenue 2,018 990.1

% increase prior comparative period 104%

Gross margin 69% 75%

OPEX (after capitalising development costs) 2,866 949.1

% increase on prior comparative period 202%

*Unaudited results
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Our Customers 
Driving ARR with strong renewals and minimal churn

Americas Asia PacificEurope Middle East & Africa

• Microsoft IP Co-sell for global 

entertainment company

• Multinational firm for ITARs 

compliance in Office 365

• An integrated community health 

organization to deliver encrypted 

documents through cp.Protect

• An enterprise application software 

company to communicate with 

national defence agencies across the 

globe with Kojensi SaaS

• Global European bank to provide 

secure collaboration to an initial 

division.

• An Australian National Intelligence 

and Law enforcement agency for the 

deployment of structured data 

security through Okera partnership

• Major defence contractor deployed 

both Kojensi and NC Protect to 

secure protected and sensitive 

information

• Singapore procurement agency for 

encrypting documents with 

cp.Protect
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Customer Success Story
NC Protect Manages Controlled Unclassified Information (CUI) for this Defense 
Supply Chain Manufacturer

Organization

Global manufacturer of lighting systems for military and aerospace applications

Industry 

Manufacturing / Defense Supply Chain

Challenge 

How to automate the management of Controlled Unclassified Information (CUI) to 

comply with numerous regulations for its safeguarding and dissemination controls.

Solution 

NC Protect

Results 

• Ensures compliance with CUI information handling requirements.

• Scans and identifies files with CUI and classifies them according to the 
CUI Level.

• Restricts who in the organization can access documents containing CUI by 
classification and geolocation.

• Controls the type of access allowed: full or read-only.

• Applies a secure digital watermark with the current date, current user and 
CUI Level.
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• Scale core sales infrastructure– leverage partners in region
• Microsoft

• Field sales & Customer support managers

• Technical architects & Blackbelts (Azure / O365 / Modern Workplace / Security)

• Thales / Raytheon / Other DIBs

• 35 Reselling Partners

• 170 NTT DACH

• Partners building pipeline & funnel
• $5M added in Q2

• Customer acquisition
• Trusted advisor sale

• Shorten sales cycle

• Established referenceable customers

• Shortened procurement cycles (partner is current vendor)

Scaling Sales Processes
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Product Innovation

NC Protect Data Connector for 

Azure Sentinel 

• Available in the Microsoft Azure 

Marketplace

• Installed and configured from within 

the Azure Sentinel portal.

• Built-in Sentinel workbooks.

• Create custom reports and 

visualizations to analyze user activity 

and behavior tracked by NC Protect.

• Get advanced auditing capability by 

aggregating NC Protect access data 

with existing SIEM processes.

• Trigger real-time alerts and workflows 

on suspicious user activity.

Kojensi Enterprise v2.0
• An in-app Secure Document Viewer that 

enforces read-only viewing of sensitive 

information for multiple file formats.

• Expanded search and classification 

controls to assist with granular 

management of content.

• Improved UI for the management of 

notifications and process management.

• Simplified deployment for on-premises 

environments.

• Enhanced integration points for future 

technology inclusions.

• Active synchronisation of attributes and 

content across instances to assist with 

bandwidth and local policy constraints.



www.archTIS.com

Market Tail Winds

• Remote Work (Microsoft 
Teams)

• 80% of companies see data 
leakage as the greatest potential 
threat from remote work. 

• Despite this, 86% of companies 
are likely to support remote work in 
the future.1

• Zero Trust (US Executive 
Order for Cybersecurity)

• Spending on zero trust network 
access (ZTNA) solutions will grow 
from $820 million this year to 
$1.674 billion in 2025, attaining a 
26% CAGR.2

• 92% return on investment (ROI) on 
zero trust solutions within three-
years with a payback period of 
fewer than six months.3

• Digital Transformation 
(Hybrid)

• In 2021, around 86% of Microsoft 
SharePoint users utilized cloud-
based SharePoint servers rather 
than on-premises servers.

• In 2018 only around 67% used the 
cloud-based server.4

• Data-centric Audit and 
Protection (DCAP)

• The global DCAP market is 
expected to reach USD 5,825.4 
million by 2022, growing at a 
CAGR of 23.1%.

• North America, followed by 
Europe, will be the major markets 
accounting for more than 30-35% 
of the total DCAP market.5

1 2021 State of Remote Work Security Report

2 Gartner 

3 The Total Economic ImpactTM of Zero Trust solutions from Microsoft

4 https://www.statista.com/statistics/986351/worldwide-microsoft-sharepoint-deployment-type/

5  Markets&Markets: Data-centric Audit and Protection – Global Forecast to 2022

https://info.archtis.com/2021-remote-work-security-report
https://query.prod.cms.rt.microsoft.com/cms/api/am/binary/RWRIEi
https://www.statista.com/statistics/986351/worldwide-microsoft-sharepoint-deployment-type/
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Close US Fed & Defence 
Opportunities

Leverage Australian prior 
successes in key government 

agencies and Defence industrial 
entities

Leverage 
Key Partnerships

Continue to drive key 
pipeline opportunities with 

Microsoft, Thales, Raytheon 
and global reseller channel

Continuous Product 
Innovation

Embrace Zero-trust security 
architecture across ABAC 

technologies for data-centric 
offerings

Strategic Confirmation
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5 Reasons to Invest Now

Low priced EV of 

A$41.5M with 

$12.5M on balance 

sheet

ARR growth 

supported by higher 

margins and low 

customer churn

Microsoft IP Co-sell 

relationship with 

established pipeline 

and marquee 

customers including 

AUS Defence

Global market 

tailwinds with 26% 

CAGR for data-

centric security 

across zero-trust 

architecture

Built-out global 

sales infrastructure 

US / APAC / EMEA
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Q&A

Company Enquiries

Daniel Lai

Managing Director, archTIS
E: investors@archtis.com

Investor Relations

Media & Capital Partners

E: Archtis@mojomedia.com.au

Level 3 , 10 National Circuit
Barton ACT 2600 Australia

1300 ARCHTIS
+61 2 6162 2792
+61 419 528 061

www.archtis.com
@arch_tis


