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No Warranties
Disclaimer

The material in this presentation has been prepared by archTIS Limited (“Company”).

This presentation may not be reproduced, redistributed or passed on, directly or indirectly, to any other person, or published, in whole or in part, for any purpose without 
prior written approval of the Company.  The material contained in this presentation is for information purposes only.  This presentation is not an offer or invitation for 
subscription or purchase of, or a recommendation in relation to, securities in the Company and neither this presentation nor anything contained in it shall form the basis 
of any contract or commitment.  Any offering of any of the Company's securities to Australian persons will be subject to Australian securities laws. The distribution of 
this document in jurisdictions outside of Australia may be restricted by law, and persons in to whose possession this document comes should inform themselves about, 
and observe, all such restrictions.

This presentation is not financial product or investment advice. It does not take into account the investment objectives, financial situation and particular needs of any 
investor. Before making an investment in the Company, an investor or prospective investor should consider whether such an investment is appropriate to their 
particular investment needs, objectives and financial circumstances, seek legal and taxation advice as appropriate and consult a financial adviser if necessary.

This presentation may contain forward-looking statements that are subject to risk factors associated with a waste management business. Forward looking statements 
include those containing such words as "anticipate", "estimates", "forecasts", "should", "could", "may", "intends", "will", "expects", "plans" or similar expressions. Such 
forward-looking statements are not guarantees of future performance and involve known and unknown risks, uncertainties, assumptions and other important factors, 
many of which are beyond the control of the Company. It is believed that the expectations reflected in these statements are reasonable but they may be affected by a 
range of variables and changes in underlying assumptions which could cause actual results or trends to differ materially. The Company does not make any 
representation or warranty as to the accuracy of such statements or assumptions.

This presentation has been prepared by the Company based on information currently available to it. No representation or warranty, express or implied, is made as to 
the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this presentation. To the maximum extent permitted by 
law, none of the Company or its subsidiaries or affiliates or the directors, employees, agents, representatives or advisers of any such party, nor any other person 
accepts any liability for any loss arising from the use of this presentation or its contents or otherwise arising in connection with it, including without limitation, any liability 
arising from fault or negligence on the part of the Company or its subsidiaries or affiliates or the directors, employees, agents, representatives or advisers of any such 
party.

Disclaimer
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Quarterly 
Highlights

Record 

Licensing 

Revenue and 

Gross Margins

Award winning 

recognition 

across both 

product lines

Significant 

Customer Wins 

and Renewals 

with Minimal 

Churn

Positive Q4 

Sales outlook 

to drive 

accelerated 

ARR

Key Customer Wins & Renewals

• Numerous cross-sell wins across Defense Industrials

• Named in a systems integration consortium led by 
KPMG, for the Australian Department of Defence. 

• Expansion of Licensing Footprint to SAP

• Continued Microsoft Co-sell Extension of Pipeline

• Renewed All Major Customer Contracts

Corporate

• Listed on US-Federal GSA contract schedule

• Finalised Cipherpoint acquisition consideration and 
escrow release

• Named new Chief Security Officer
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At a Glance - ASX:AR9 │OTCQB:ARHLF

Share Register (11 Apr 22)

Institutional 10.9%

Board & Management 19.3%

Top 40 Shareholders 48.9%

Capital Structure / A$ / 31 Mar 22

ASX Share Price $0.195

12 Month Share Price Range $0.16-$0.39

Shares on Issue 263,803,207

Market Capitalization $51,441,625

Options and performance rights 18,502,427

Average daily volume (ASX 1-month) 376,541

Cash (31 Mar 22) $9.8M 

Debt $0

Share Price Chart (ASX:AR9)

archTIS files IPO on the ASX exchange 

for 40,000,000 shares to raise a 

$8,000,000

18
September

Kojensi Product released to market after 

a decade of providing services and 

bespoke offerings

20
April 

archTIS wins landmark $4.2m Australian 

Department of Defence Joint 

Capabilities Group Contract

20
September

archTIS merges with US-based Nucleus 

Cyber to provide entry into the Microsoft 

markets while extending global 

distribution

20
December 

archTIS concludes record FY21 across 

revenue, ARR, gross profits and cash 

receipts

21 
June

Company Public History – 2018 / A$25M raised to date
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US$10B data-centric security market by 2026 with a 
23.1% CAGR.

• Increasing number of data & IP breaches with significant cost

• 2 proven technology products in Kojensi and NC Protect

• Provides military accredited protection layers to “Protected / 
Top Secret” information and to key Microsoft applications

Well-positioned to capture significant market share

• Global operational presence in Canberra – AUS (HQ), Boston, 
MA – US, London – UK

• Strong top-line licensing growth

• Strong ARR growth

• Increasing gross margins approaching 70%

• World-class alliances with Microsoft, Thales, Raytheon,

• Marquee global customers

• Experienced Executive Team

At a Glance - archTIS

AR9

Patented data-centric security software 
that secures information access, sharing 
and collaboration across the enterprise.

ARHLF
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Q322 Update
Historic Software Licensing Growth and Gross Margins

*Q3 FY22 Highlights Relative Prior Comparative Period (PCP) 

Record-breaking quarterly 

licensing revenue up 92% on 

PCP

Annual recurring revenue 

(ARR) up 50% on PCP
Quarterly Gross Margin

of 78.5%

Strong cash position at 

quarter end of $9.8M

Consistent operating expenses 

across prior 3 quarters

Positive Q4 Sales outlook 

supports accelerated ARR
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Q3 Overview – Driving Tactical Execution

*Unaudited results

 FY22  FY21 

(A$'000) Q3  Q3 

Licencing Revenue 783  407 

Services Revenue 75  735  

Equipment Revenue -  113 

Total Revenue 858  1,255 

    

Annual Recurring Revenue 2,067  1,382 

% Increase on prior comparative 
period 

50%   

    

Gross Margin 78.5%  62.8% 

    

OPEX (after capitalising development 
costs) 

 2,693  1,688 

 

Low customer churn rate of under 1%

Triple-digit Licensing Growth Y/Y (ytd)
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Our Customers 
Driving Predictable ARR with strong renewals with less than 1% churn 

Americas Asia PacificEurope Middle East & Africa

• Global financial institution for the 

creation of information barriers using 

NC Protect

• Multinational manufacturing 

company for the protection of 

intellectual property across their R&D 

teams.

• Leading US health insurance 

provider for the identification and 

protection of personal health 
information.

• SAP – Expansion of Kojensi SaaS 

licensing to communicate with 

national defence agencies across the 

globe

• Global Defence Aviation provider –
Kojensi SAAS for defence industry 
collaboration

• Managed Services Provider – NC 
Protect for outsourcing for state 
government intelligence agency

• Global Defence Prime - Kojensi SAAS 
continued expansion across defence 
projects
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Direct Sales

• Coalition Defence Agencies 

• Defense and Intelligence / Public 
Safety & Justice

• US DIB CUI / ITARs

• Opportunistic vertical (inbound 
leads)

• Targeted account management 

Focused Channel

• Technology Focus:
Microsoft / Security

• Regional 

• Vertical

Microsoft IP Co-sell

• Registered deals

• Identified field reps 

• Joint Go-To-Market (GTM) 
activities / programs

Delivering on Strategic Sales Focus
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Gaining Market Mindshare

• Hundreds of PR influenced articles, published executive interviews and press 
release pick-ups 

• 15 Bylined Thought Leadership Articles
• 6 Podcasts

• Australia: The Australian, CRN Australia, ARN, Defence Connect, Cyber Risk Leaders, 
Security Brief Australia, ITWire…

• US: Channel Futures, HelpNet Security, Dark Reading, Redmond Magazine, Tech 
Republic, 
Continuity Central, UC Today, Security Boulevard…

• UK / EMEA: Top Business Tech, Business Express, Beta News, IT Web…

• 9 Gold Awards in the 2022 Cybersecurity Excellence Awards in:
• Access Control – GOLD WINNER: NC Protect
• Application Security –

• GOLD WINNER: NC Protect
• GOLD WINNER: NC Protect for Microsoft Teams

• Data Leakage Prevention (DLP) – GOLD WINNER: NC Protect
• Data Security Platform – GOLD WINNER: Kojensi
• Data-centric Security – GOLD WINNER: NC Protect
• Insider Threat Solution –

• GOLD WINNER: NC Protect
• GOLD WINNER: NC Protect for Microsoft Teams

• Industry Solution for Government – SILVER WINNER – Kojensi

2022 
Media 
Coverage 
Highlights

2022 
Awards
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Technology Innovation Driving Sales

Microsoft Teams Integration
• Leverage application 

development framework to 
integrate Kojensi and 
“structured” data components 
directly through Teams

Kojensi
• KojNC combined feature sets 

including Secure Viewer

• the ITAR document schema to 
enable collaboration on ITAR 
controlled assets.

• Microservices architecture to 
enable future releases to be more 
agile

Azure Marketplace
• Certified and optimized NC 

Protect across Azure 

environments for on-line 

procurement directly through 

Microsoft

Encryption
• Provide best of breed solutions 

based upon Microsoft 

Information Protection (MIP), 

internal technology and third-

party devices
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Close US Fed & Defence 
Opportunities

Leverage Australian prior 
successes in key government 

agencies and Defence industrial 
entities

Leverage 
Key Partnerships

Continue to drive key 
pipeline opportunities with 

Microsoft, Thales, Raytheon 
and global reseller channel

Continuous Product 
Innovation

Embrace Zero-trust security 
architecture across ABAC 

technologies for data-centric 
offerings

Strategic Growth Confirmation



www.archTIS.com

Why Invest Now
Early Financial 

Growth Success

Transformational

Mergers to Scale 

Marquee Global 

Customer Wins

Established 

Product 

Offerings

Good Value Repeatable Growth

Industry-leading Partners & 
Customers

Strong Market 
Tailwinds

Global Distribution

- Who should have access to data and 
when

- What users should be able to do 
with it once they have access
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Q&A

Company Enquiries

Daniel Lai

Managing Director, archTIS
E: investors@archtis.com

Investor Relations

Media & Capital Partners

E: archtis@mojomedia.com.au

Level 3 , 10 National Circuit
Barton ACT 2600 Australia

1300 ARCHTIS
+61 2 6162 2792
+61 419 528 061

www.archtis.com
@arch_tis


