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No Warranties
Disclaimer

The material in this presentation has been prepared by archTIS Limited (“Company”).

This presentation may not be reproduced, redistributed or passed on, directly or indirectly, to any other person, or published, in whole or in part, for any purpose without prior
written approval of the Company. The material contained in this presentation is for information purposes only. This presentation is not an offer or invitation for subscription or
purchase of, or a recommendation in relation to, securities in the Company and neither this presentation nor anything contained in it shall form the basis of any contract or
commitment. Any offering of any of the Company's securities to Australian persons will be subject to Australian securities laws. The distribution of this document in jurisdictions
outside of Australia may be restricted by law, and persons into whose possession this document comes should inform themselves about, and observe, all such restrictions.

This presentation is not financial product or investment advice. It does not take into account the investment objectives, financial situation and particular needs of any investor.
Before making an investment in the Company, an investor or prospective investor should consider whether such an investment is appropriate to their particular investment
needs, objectives and financial circumstances, seek legal and taxation advice as appropriate and consult a financial adviser if necessary.

This presentation may contain forward-looking statements that are subject to risk factors associated with a cyber security technology business. Forward looking statements
include those containing such words as "anticipate", "estimates", "forecasts", "should", "could", "may", "intends", "will", "expects", "plans" or similar expressions. Such forward-
looking statements are not guarantees of future performance and involve known and unknown risks, uncertainties, assumptions and other important factors, many of which are
beyond the control of the Company. It is believed that the expectations reflected in these statements are reasonable but they may be affected by a range of variables and
changes in underlying assumptions which could cause actual results or trends to differ materially. The Company does not make any representation or warranty as to the
accuracy of such statements or assumptions.

This presentation has been prepared by the Company based on information currently available to it. No representation or warranty, express or implied, is made as to the
fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this presentation. To the maximum extent permitted by law, none of
the Company or its subsidiaries or affiliates or the directors, employees, agents, representatives or advisers of any such party, nor any other person accepts any liability for any
loss arising from the use of this presentation or its contents or otherwise arising in connection with it, including without limitation, any liability arising from fault or negligence on
the part of the Company or its subsidiaries or affiliates or the directors, employees, agents, representatives or advisers of any such party.

Disclaimer
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Chairman’s Overview

FY22 Summarized

• Largest deal in company history

• Cipherpoint technology asset acquisition

• $6.9M capital raise

• US-OTCQB public market listing

• New product innovations to market

• Expanded Microsoft co-sell

• Macro economic headwinds of COVID and 

tech micro-cap market challenges

• Exciting FY23 outlook
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FY22 Year End Highlights
Continued strategic execution

*Prior Comparative Period (PCP) 

$7M

largest deal in 

Company history 

with Australian 

Department of 

Defence

Gross margin 

70.5%

Licencing revenue 

+126%*

Annual Recurring 

Revenue (ARR)

+70%* Acquisition of 

Cipherpoint assets, 

customers and 

employees

Strong cash position 

$6.5M

($2M collected 

post-period)

FY23 outlook:

Minimum 60%
revenue growth

$9.5M of cash 

receipts
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FY22 Highlights
Quality Licensing Revenue Growth and Margins
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ANNUAL RECURRING REVENUE (A$)

+126%  

pcp

+70% vs 

pcp

(A$000) FY22 FY21

Licensing Revenue $2,610 $1,153

Services Revenue $2,029 $3,225

Equipment Revenue $0 $249

Total Revenue $4,639 $4,627

Annual Recurring Revenue $3,257 $1,913

% ARR increase vs PCP 70.2%

Gross Margin 70.5% 66.6%

Underlying OPEX $10,287 $6,371
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56%

28%

18%

Employee or contractor negligence

Criminal & malicious insider

Credential thief (imposter risk)

Insider 
Incident
Sources1

of companies are 

experiencing between 

21 and 40+ insider 

incidents per year; 

up 60% from 2020.1

67%

The global data-centric security market is 

expected to be worth $39.3B by 2030, 

registering a CAGR of 30.6% 

(MarketsandMarkets)

Companies are looking for Automation, 

security and AI to solve the challenge 

saving an average of $3.1M annually 

(Ponemon Institute)

Rise in data breaches and insider incidents 

provides opportunities to Data-Centric 

Security vendors

New defense security regulations on the 

horizon coupled with remote work 

challenges

The Challenge The Opportunity
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FY23 Strategic Growth
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Government, Defence & DIB 
Opportunities

Leverage Australian prior successes in key 
government agencies and Defense industrial 
entities

Leverage Key Partnerships

Microsoft, Thales, Raytheon and global 
reseller channel

Continuous Product Innovation

Embrace Zero-trust security architecture 
across ABAC technologies for data-centric 
offerings
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Military Grade Product Innovation

Dynamic Access & Data Protection for 
Microsoft 365 & File Shares

• Discover, classify and secure sensitive information

• Prevent data loss, misuse and human error

• Audit and report for compliance

• Works across cloud, on-premises & hybrid 

environments

Sensitive & Classified Information –
Shared Securely

• Share sensitive and classified files securely

• Accredited secure document collaboration platform

• Enforce zero trust with attribute-based access 

control (ABAC)

• Multi-Level Security Platform
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Market Success within AUS Defence
A critical first step

Core strategy building significant momentum 

domestically, notably Australia’s Department 

of Defence:

• Recently announced $7M Kojensi on-

premise deal;

• NC Protect™ solution for SharePoint; 

and

• KPMG-led systems integration 

consortium.

• Use case validating precisely what 

our products achieve

• Active referenceable account

With NC Protect we can increase our collaboration by 

automatically controlling access to classified information. 

Before NC Protect, we had to lock everything down so very few 

users could access content to the extent that it inhibited our 

ability to collaborate with our coalition partners in theatre.

Brigadier General Warren Gould

Director General Systems and Integration,

Department of Defence

“
”
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Customer traction
Broader industry adoption and recognition

Industry Recognition

100% ACCOUNT GROWTH

• Northrop Grumman and SAP Australia renewed and 

expanded their use of Kojensi SaaS

• “Network growth” effect of Kojensi SasS across AUS 

higher-educational institutions 

• Secure collaboration with Defence

U.S. Department of 

Health and Human 

Services

Global IT 

distributor of 

computer and IT 

components 

U.S. energy 
conglomerate 

Middle Eastern 

nuclear 

government 

agency

Large US real 

estate 

management
company

European 

specialist 

developer and 

provider of 

advanced 

healthcare
technologies 

GROWING 
ENTERPRISE 
CUSTOMERS

i-Sprint, a new 

Singapore 

partner procured 

a 3-year 

education 

customer for NC 

Protect 

(Microsoft 365)
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Expanding Distribution
Leverage of strategic alliance partnerships validates strategy

KEY ALLIANCES DEFENCE PRIMES

GLOBAL 
CHANNEL 
PARTNERS

1. https://www.minister.defence.gov.au/minister/andrew-hastie/media-releases/managing-defence-data-military-and-strategic-advantage

2. NC Protect and Kojensi received 8 Gold Product Awards in the 2022 Cybersecurity Excellence Awards (February) across variety of categories. 

Also finalist in 2021 Australian Defence Industry Awards (August).

https://www.minister.defence.gov.au/minister/andrew-hastie/media-releases/managing-defence-data-military-and-strategic-advantage
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Microsoft Partnership and IP Co-Sell
Growing Defence & Intelligence pipeline

Opportunity Drivers
• Coalition collaboration 

(Microsoft 365, Teams)

• Secure dynamic watermark

• CUI labelling / CMMC

• SharePoint on-premise

• E3 competitive blocker

What We Influence
• Azure consumption revenue 

(Microsoft 365)

• Teams platform adoption

• Monthly active users

• Sentinel (SIEM), etc.

>$3M 
Closed 

Co-Sell Deals
Co-marketing campaign

Global seller presos
& Executive briefings 

(CTO/CVP)
Microsoft Inspire

Eurosatory

Expanding 
$17.5M 
pipeline
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Targeted Revenue Thread Opportunities*

• Go deeper into Australian  

Defence.

• KPMG – Deliver agency-wide 

security architecture

• Referenceable into Coalition 

Forces (US / Five-Eyes / 

AUKUS, etc.)

• Existing POCs

• Quoted opportunities 

Defence Agencies

• Sell-to / Sell through

• Advanced features of CUI, ITAR, 

CMMC, Dynamic Watermarks

• Migrate from SharePoint On-

prem to Cloud 

• Support data file shares

• Existing POCs

Defence 
Industry

• Provide additional feature 

functionality to M365

• Drive Azure Consumable 

Revenue, Team Users and 

migration to Cloud

• “Military Grade” proven

• Broaden exposure and 

introductions into field

Microsoft 
Co-Sell

• Update user count and expand 

existing customers

• NC Encrypt – Provide simplified 

encryption technology 

leveraging M365 and Thales 

CipherTrust

• Convert cp.Protect into 

NC Protect

Targeted Accounts

35% 20% 30% 15%
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FY23 Outlook
Growth pillars to expand our business 

• $12.5B data-centric security 

market by 2026 (23.1% CAGR¹)

• Increased threats, breaches due 

to remote work, geopolitical 

tension, digital investment (cloud), 

compliance enforcement

• Embrace zero-trust architecture 

• Increased global tensions across 

Quad/Five eyes/AUKUS

Take advantage of robust 
industry tailwinds

• Provide differentiation for 

deployment military-grade 

technology

• Kojensi and NC Protect, two 

proven technology products

• Accredited protection layers to 

“Protected / Top Secret” 

information and key Microsoft 

applications (Microsoft 365 / 

Teams)

Innovate, ensuring lasting 
competitive advantage

• “Network effect” to build upon 

encouraging foundations

• Continue to mobilise expanded 

direct sales & marketing teams

• Maximise value from key 

strategic partner alliances 

Enhanced capability to drive 
results across Defence

• Leverage domestic success 

across key government agencies 

and DIB, globally

• Increased focus on winning new 

customers/contracts as pipeline 

remains at all-time high

• Pursue positive lead-indicators 

across U.S. and EMEA

Enable global export of 
products, across industry
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FY23
Outlook statement

Do you want to add anything re July / August trading?

Minimum 60% year 
on year revenue 

growth

(vs FY22), with current 
visibility for triple-digit growth

$9.5M minimum cash 
receipts 

Cash burn expected to halve 
(vs FY22)

Core gross margins 
expected to remain at 

~70%

Continued stabilization of 
operating expenses 

FY23 Outlook Statement
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Level 3 , 10 National Circuit
Barton ACT 2600 Australia

1300 ARCHTIS
+61 2 6162 2792
+61 419 528 061

www.archtis.com
@arch_tis

Company Enquiries

Daniel Lai

Managing Director, archTIS

E: investors@archtis.com

Investor Relations

NWR Communications

sam@nwrcommunications.com.au

Q&A
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