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This investor presentation (Presentation) is dated 29 August 2022 and has been prepared by Splitit Payments Limited (ARBN 629 557 982) (Company or Splitit). By attending an investor presentation or briefing, or accepting,
accessing or reviewing this Presentation, you acknowledge and agree to the terms set out below. This Presentation has been prepared in relation to a placement of new fully paid ordinary shares in Splitit (New Shares) and options,
including the underlying ordinary shares (“Options”) to eligible institutional investors under section 708A of Corporations Act 2001 (Cth) (Placement).

Summary information

This Presentation is for information purposes only and is a summary only. It should be read in conjunction with Splitit's most recent financial report and Splitit’s other periodic and continuous disclosure information lodged with the
Australian Securities Exchange (ASX), which is available at www.asx.com.au. The content of this Presentation is provided as at the date of this Presentation (unless otherwise stated). Reliance should not be placed on information or
opinions contained in this Presentation and, subject only to any legal obligation to do so, Splitit does not have any obligation to correct or update the content of this Presentation.

As described further in the risk factors outlined on slide 20 of this Presentation, while steps have been taken to review all information provided in this Presentation, no representation or warranty, express or implied, is made as to its
fairness, accuracy, correctness, completeness or adequacy. Certain market and industry data used in this Presentation may have been obtained from research, surveys or studies conducted by third parties, including industry or general
publications. Neither Splitit nor its representatives have independently verified any such market or industry data provided by third parties or industry or general publications.

Not financial product advice or offer

This Presentation does not and does not purport to contain all information necessary to make an investment decision, is not intended as investment or financial advice (nor tax, accounting or legal advice), must not be relied upon as
such and does not and will not form any part of any contract or commitment for the acquisition of New Shares and Options. Any decision to buy or sell securities or other products should be made only after seeking appropriate financial
advice. This Presentation is of a general nature and does not take into consideration the investment objectives, financial situation or particular needs of any particular investor. Any investment decision should be made solely on the basis
of your own enquiries. Before making an investment in Splitit, you should consider whether such an investment is appropriate to your particular investment objectives, financial situation or needs. Splitit is not licensed to provide financial
product advice in respect of its shares or otherwise.

This Presentation is for information purposes only and is not a prospectus, product disclosure statement or other offering document under Australian law or any other law (and will not be lodged with the Australian Securities and
Investments Commission (ASIC) or any other foreign regulator). This Presentation is not, and does not constitute, an invitation or offer of securities for subscription, purchase or sale in any jurisdiction. The distribution of this
Presentation in jurisdictions outside Australia may be restricted by law and you should observe any such restrictions. Any failure to comply with such restrictions may constitute a violation of applicable securities laws.

In particular, this Presentation may not be distributed or released in the United States. This Presentation does not constitute an offer to sell, or the solicitation of an offer to buy, any securities in the United States or in any other
Jurisdiction in which such an offer would be unlawful. The New Shares and Options (including the underlying ordinary shares) have not been, and will not be, registered under the U.S. Securities Act of 1933 (U.S. Securities Act), or the
securities laws of any state or other jurisdiction of the United States, and may not be offered or sold, directly or indirectly, in the United States, unless they have been registered under the U.S. Securities Act (which Splitit has no
obligation to do or procure) or are offered or sold in a transaction exempt from, or not subject to, the registration requirements of the U.S. Securities Act and any other applicable securities laws of any state or other jurisdiction of the
United States. Further restrictions on the distribution of this presentation are set forth in the section captioned “Foreign Selling Restrictions”. Any failure to comply with such restrictions may constitute a violation of applicable securities
laws.
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Investment risk

An investment in Splitit shares is subject to known and unknown risks, some of which are beyond the control of Splitit and its directors. Splitit does not guarantee any particular rate of return or the performance of Splitit nor does it
guarantee any particular tax treatment. You should have regard to the risk factors outlined on slide [25] of this Presentation when making your investment decision. Cooling off rights do not apply to the acquisition of New Shares and
Options (including the underlying ordinary shares).

Financial information

All financial information in this Presentation is in US dollars ($ or USD) unless otherwise stated. [Investors should be aware that certain financial measures included in this Presentation are ‘non-IFRS financial information’ under ASIC
Regulatory Guide 230: ‘Disclosing non-IFRS financial information’ published by ASIC and also ‘non-GAAP financial measures’ within the meaning of Regulation G under the U.S. Securities Exchange Act of 1934, and are not recognised
under AAS and International Financial Reporting Standards (IFRS). Non-IFRS measures in this presentation include EPS, EBIT, EBITDA, RONA, Net Debt and Gearing. Such non-IFRS financial information/non-GAAP financial
measures do not have a standardised meaning prescribed by AAS or IFRS. Therefore, the non-IFRS financial information may not be comparable to similarly titled measures presented by other entities and should not be construed as
an alternative to other financial measures determined in accordance with AAS or IFRS. Although Splitit believes these non-IFRS financial measures provide useful information to investors in measuring the financial performance and
condition of its business, investors are cautioned not to place undue reliance on any non-IFRS financial information/non-GAAP financial measures included in this Presentation. Certain figures, amounts, percentages, estimates,
calculations of value and fractions provided in this Presentation are subject to the effect of rounding. Accordingly, the actual calculation of these figures may differ from the figures set out in this Presentation.

Past performance

Past performance, including past share price performance of Splitit and pro forma financial information given in this Presentation, is given for illustrative purposes only and should not be relied upon as (and is not) an indication of Splitit's
views on its future financial performance or condition. Past performance of Splitit cannot be relied upon as an indicator of (and provides no guidance as to) the future performance of Splitit. Nothing contained in this Presentation, nor any
information made available to you is, or shall be relied upon as, a promise, representation, warranty or guarantee, whether as to the past, present or future. Future performance and forward-looking statements This Presentation contains
certain forward-looking statements. The words “expect’, “anticipate”, “estimate”, “intend”, “believe”, “guidance”, “should”, “could”, “may”, “‘will”, “predict”, “plan” and other similar expressions are intended to identify forward-looking
statements. Indications of, and guidance on, future earnings and financial position and performance are also forward-looking statements. Forward-looking statements in this Presentation include statements regarding the future
strategies and results of Splitit’s business and the opportunities available to it and the timing and outcome of the Offer. Forward-looking statements, opinions and estimates provided in this Presentation are based on assumptions and
contingencies that are subject to change without notice and involve known and unknown risks and uncertainties and other factors that are beyond the control of Splitit, its directors and management. This includes statements about
market and industry trends, which are based on interpretations of current market conditions. Forward-looking statements are provided as a general guide only and should not be relied upon as an indication or guarantee of future
performance. Actual results, performance or achievements may differ materially from those expressed or implied in such statements and any projections and assumptions on which these statements are based. These statements may
assume the success of Splitit’s business strategies. The success of any of those strategies will be realised in the period for which the forward-looking statement may have been prepared or otherwise. Readers are strongly cautioned not
to place undue reliance on forward-looking statements, particularly given the current economic climate and the significant volatility, uncertainty and disruption caused by the ongoing impact of COVID-19 as well as the military conflict in
Ukraine. None of Splitit, its representatives or advisers assumes any obligation to update these forward-looking statements. No representation or warranty, express or implied, is made as to the accuracy, likelihood of achievement or
reasonableness of any forecasts, prospects, returns or statements in relation to future matters contained in this Presentation. The forward-looking statements are based on information available to Splitit as at the date of this
Presentation. Except as required by law or regulation (including the ASX Listing Rules), none of Splitit, its representatives or advisers undertakes any obligation to provide any additional or updated information whether as a result of a
change in expectations or assumptions, new information, future events or results or otherwise. Indications of, and guidance or outlook on, future earnings or financial position or performance are also forward-looking statements.

@ splitit



Disclaimer

The Lead Manager is acting as lead manager, broker bookrunner to the Placement. The Lead Manager is acting for and providing services to Splitit in relation to the Offer. The Lead Manager has been engaged solely as an independent
contractor and is acting solely in a contractual relationship on an arm's length basis with Splitit. The engagement of the Lead Manager by Splitit is not intended to create any agency, fiduciary or other relationship between the Lead
Manager and Splitit, its shareholders or any other investors. The Lead Manager is, in conjunction with its affiliates, is acting in the capacity as such in relation to the Offer and will receive fees and expenses for acting in this capacity. The
Lead Manager and its affiliates have provided, and may in the future provide, financial advisory, financing services and other services to Splitit and to persons and entities with relationships with Splitit, for which they received or will
receive customary fees and expenses. In the ordinary course of its various business activities, the Lead Manager and its affiliates may purchase, sell or hold a broad array of investments and actively trade securities, derivatives, loans,
commodities, currencies, credit default swaps and other financial instruments for their own account and for the accounts of their customers, and such investment and trading activities may involve or relate to assets, securities and/or
instruments of Splitit, and/or persons and entities with relationships with Splitit. The Lead Manager and its affiliates may also communicate independent investment recommendations, market colour or trading ideas and/or publish or
express independent research views in respect of such assets, securities or instruments and may at any time hold, or recommend to clients that they should acquire, long and/or short positions in such assets, securities and instruments.

To the maximum extent permitted by law, Splitit and the Lead Manager and their respective related bodies corporate and affiliates, and their respective officers, directors, employees, agents and advisers: (i) disclaim all responsibility and
liability (including, without limitation, any liability arising from fault, negligence or negligent misstatement) for any loss arising from this Presentation or reliance on anything contained in or omitted from it or otherwise arising in connection
with this Presentation; (ii) disclaim any obligations or undertaking to release any updates or revision to the information in this Presentation to reflect any change in expectations or assumptions; and (iii) do not make any representation or
warranty, express or implied, as to the accuracy, reliability, completeness of the information in this Presentation or that this Presentation contains all material information about Splitit, or that a prospective investor or purchaser may
require in evaluating a possible investment in Splitit or acquisition of shares in Splitit, or likelihood of fulfilment of any forward-looking statement or any event or results expressed or implied in any forward-looking statement.

Neither the Lead Manager, nor its or Splitit's respective advisers or any of their respective affiliates, related bodies corporate, directors, officers, partners, employees, agents or advisors have authorised, permitted or caused the issue,
submission, dispatch or provision of this Presentation and, for the avoidance of doubt, and except for references to their names, none of them makes or purports to make any statements in this Presentation and there is no statement in
this Presentation which is based on any statement by any of them. Further, the Lead Manager and its related bodies corporate, affiliates, officers, directors, employees, agents and advisers do not accept any fiduciary obligations to or
relationship with you, any investor or potential investor in connection with the Offer or otherwise.

You acknowledge and agree that determination of eligibility of investors for the purposes of the Placement is determined by reference to a number of matters, including legal and / or requlatory requirements and the discretion of Splitit
and the Lead Manager and each of Splitit and the Lead Manager disclaim any duty or liability (including for negligence) in respect of the exercise or otherwise of that discretion, to the maximum extent permitted by law. The Lead
Manager may have interests in the securities of Splitit, including by providing investment banking services to Splitit. Further, they may act as market maker or buy or sell those securities or associated derivatives as principal or agent.
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What is Splitit? How We're Different?

Splitit provides the technology that 1. Clear path to profitability

empowers Merchants to offer

installment payments embedded 2. Greatest merchant value

within their customer journey.

We are the only installment 3. Zero regulatory risk

payment solution that allows

shoppers to use their existing credit 4. Empowering the incumbents

card at checkout without increasing

their debt.

@splitit



Recent Highlights

Refreshed growth strategy
Splitit to become the
orchestration layer for
BNPL by leveraging its
unique technology.

Instalments-as-a-Service
Splitit unveils white label
Instalments-as-a-Service
offering, OCM as 1st
customer to utilise.

Funding costs reduced
Shareholders approve
proposal to significantly
reduce Goldman Sachs
funding costs - strengthening
margins, and assisting with the
global expansion of an
existing major merchant.

Board strengthened
Payments industry veteran
Dan Charron (former
Chairman Global Business
Solutions at Fiserv), Nandan
Sheth to join Splitit board.

Nandan Sheth appointed CEO
Brings more than 20 years
experience and a powerful
network within the payments
and fintech space

FEBRUARY

Senior team strengthened
Sheth joins the company.
Senior team further
strengthened with seasoned
industry executives: Head of
Product, Head of Operations

@splitit

A pathway to profitability
Q1 results show a material
reduction in operating
expenditure in line with
re-focussed strategy and
differentiated business
model, highlighting an
accelerated pathway to
profitability.

and ISVs.

Joins Visa Ready for BNPL
Splitit joins Visa Ready for
BNPL to enable flexible
instalment payments

BlueSnap partnership
Splitit and BlueSnap
announce joint partnership
to simplify BNPL for
Merchants, marketplaces

Everyware ISV Partnership
Splitit and Everyware
announce joint partnership
for pay-by-text BNPL.

Senior team strengthened
Addition of industry
veteran as Chief Revenue
Officer.



Recent News Coverage

BUSINESS / TECHNOLOGY
How Splitit's new CEO plans to make A Critical Take on BNPL, an Insider’s View IBSintelligence
BN PL more bank frlendly ks s casm o company bong scer. Globel FinTech Perspectives
©_13 BNPL Companies disrupting the
PYMNTS payments space
s ow LT By Edlyn Cardoza PYI\/NTS
Third Genera_tion of QNPL Holds Potential to|
R,ers: ape Entire Credit Industry S THE WALL STREET JOURNAL. Splitit Joins Visa Ready for BNPL Program
Fina Splitit’s Move to Drop Branding Cuts - e
— erivath Customer Acquisition Costs, CEO Says F- t
How fo make BNPL even better? Focus on — . FInextia
these three areas , Splitit hires former
@® ModernRetail Fi N d
wwn Why BNPL provider Splitit launched a white- Iserv exec an an
WOMEN'S WEAR DAILY label service
BUSINESS / RETAIL oy cabrtssaro Sheth as CEO
Consumer Survey Reveals Buy Now, Pay e 26 January 2022 0 0
Later Preferences
The survey was conducted by Attest on behalf of Spiitit and included more than 2,400 respondents. DOW JONES
e The best buy now, pay later J NEWSWIRES
apps: Affirm isn't your onl .. .
PAYPERS ogzon y y Splitit Shares Jump on Talks With
Splitit and BlueSnap to simplify Buy Google Over US Payments
NOW, Pay Later for merchants Buy now, pay later apps make it easy for consumers to mak.e a Iarge Published: April 27,2022 at 9:54 p.m. ET
Tuesday 24 May 2022 15:13 CET | News purchase and pay it off in small installments. Here are our six favorites.
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2022 H1 Financial Update

Splitit Financial Snapshot

30-Jun-22 30-Jun-21

(US$'000) (US$'000)
Merchant Sales Volume 194,804 172,505
Revenue (Non IFRS) 4,794 5,006
NTM Finance Costs (1,702) (2,396)
Other variable transaction costs (592) (139)
Impairment Expenses (379) (1,944)
Total NTM Costs (2,672) (4,479)
Net Transaction Margin $ (NTM $) 2,121 527
NTM % 1.3% 0.3%
Operating expenditure (Non IFRS) (10,915) (14,055)
EBITDA (Non IFRS) (8,794) (13,528)

Refer to appendix for operating metrics definitions

@' 302% NTM $ growth

o 81% reduction in impairment expenses
o 29% reduction in NTM financing costs

@ 22% operating cost reduction

@ 35% EBITDA improvement

@ splitit



2022 H1 Financial Update (cont'd)

Net Transaction
Margin' growth

Operating Cost (Non
IFRS)" Reductions

Continued YoY MSV'
growth

EBITDA (Non IFRS)’

Accelerating the path to profitability

NTMs of 1.3% (compared to 0.3% prior year).

Continued reduction in funding costs, negligible bad debts, and one-third of MSV on non-funded
model (with no interest rate exposure)

Lower exposure to interest rate changes with one-third of book on guaranteed (non-funded)
model, which will continue to be promoted heavily

Steady and predictable NTMs expected going forward, as we are shielded from rising consumer
defaults unlike much of the industry

22% YoY operating expense reduction
Greater YoY operating expense reductions to be realised going forward, given cost
rationalisation exercise not completed until March 2022

Continued MSV growth (13% YoY), despite some deliberate attrition on unprofitable Merchants
Will be a continued heightened focus on growth only through profitable MSV

Chief Revenue Officer appointed May 2022

Major global merchant expansion negotiations progressing as planned?

Combination of the above factors has resulted in a 35% YoY EBITDA improvement

1) Refer to appendix for operating metric definitions
2) Refer to Notice of AGM dated 24 March 2022 for further details

@spliti



2022

@splitit

H2 Outlook & Priorities

Signing major global merchants

Partnering with new large payment processor and/or ISV
distributors

Expand Splitit's white-label Instalments-as-a-Service
product across its base of Merchants

Continue to unlock BNPL for issuers through deepened
strategic partnerships with networks and issuers

Continued transaction margin improvements, and cost
efficiencies to accelerate path to profitability



Business Overview
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A Clear Path Forward

e BNPL is only becoming more relevant, reaching nearly US$100bn or approx 2% of global e-Commerce sales in
2020"

e By utilising available credit card balances, Splitit has access to a substantially larger TAM and already operates
within the industry’s regulatory framework

e Legacy BNPL are facing increasing headwinds, many of which are points of strategic advantage for Splitit, given
it's unique business model and technology

e As the next generation of BNPL embedded within the existing payments ecosystem, Splitit is able to provide the
technology infrastructure via a single network API for network instalments

e This enables Merchants to retain the customer relationship and issuers to provide instant instalment solutions at
the Point of Sale

e It also provides Splitit with a pathway to profitability via three strategic focus areas:

o Scaling the existing model, with an enhanced focussed on distribution partners
o Offering a white-label, Instalments as a Service

o Unlocking issuer credit at merchant Checkout

1. CNBC, "How buy now, pay later became a $100 billion industry”, https://waww.cnbc.com/2021/09/21/how-buy-now-pay-later-became-a-100-billion-industry.html -

’Splitit September 21, 2021 .



The legacy BNPL model is failing, now is the time for enterprise
Merchants to implement embedded card-based instalments.

’Splltlt 1. https://www.consumerfinance.gov/about-us/newsroom/consumer-financial-protection-bureau-opens-inquiry-into-buy-now-pay-later-credit/
2. Financial Review, “Afterpay and Zip have a loyalty problem®, https://www.afr.com/chanticleer/afterpay-zip-have-a-loyalty-problem-20210521-p57twp 13



Splitit's Key Differentiators

= o]

Best conversion rates Own your customer Simple & scaleable

e 80%+ approval rates' e White-label e Single API
e No friction at checkout e No customer e Global flexibility

e Highest AOV ($1,000+) cliliriiofimeg il on e Same back office

e Brand consistency processes

e No applications or
underwriting e Merchant loyalty e Universally issuer
agnostic

o

Best for consumers

No increase in credit
exposure

More responsible
No hidden fees
CCs are already regulated

1. In line with industry average credit card authorization rates, see CMSPI, “Credit Card Rejections During Pandemic Mean Frustration for Consumers, Missed Sales for Retailers”,
https://cmspi.com/nam/en/resources/content/excessive-online-credit-card-rejections-during-pandemic-mean-frustration-for-consumers-missed-sales-for-retailers/ 14



Maximize conversion and Average Order Value with Splitit

Splitit Other BNPL

Shoppers at checkout
Payment Button Selection

Shoppers at checkout

The least amount of steps in the
purchase journey delivers the
highest conversion
Underwriting/
: Payment

vvv v
’Splltlt 15




Splitit's White-label Experience

Why it's important?

Splitit is not a payment method, an offers engine
or a super app. We want brands want to own their
customer relationships, that's why we provide the
tech and let Merchant's control the rest.

e Merchants own the end-to-end journey

e Embedded Installments-as-a-Service

e No third-party registration or redirects

e No data harvesting

e No competitive cross sell to your shoppers
e Increase your brand loyalty

e Keep card on file with merchant



Splitit unlocks USS3.3T of existing underwritten credit
for instalment payments...

80%

of issued credit is
unutilized

’ split|t 1. Finder.com, https://www.finder.com/credit-card-statistics




Merchants are starting to understand the value of Splitit

= D P royPal

@splitit
8 o/o US consumers with FICO Score under 550 &2
o CREDIT SCORE?
1 7 /o US consumers with FICO Score between

Prime, Super Prime, over 650 with high
550-650 purchasing power.

SHOPPER PROFILE

Infrequent users of legacy BNPL, more
established, loyal shoppers that value
rewards.

CREDIT SCORE?

Subprime, under 650, with low purchasing
power.

PURCHASE PROFILE

AOV over $1,000, key categories include home
furnishings and improvement, jewelry, luxury,
sporting goods, health and wellness.

US consumers with FICO Score over 650 5 /o

1. Note: FICO scores under 550 are considered “Very Poor” limiting financing options, Experian, “Can You Get a Personal Loan With a Credit Score of 5507”,

.. https.://www.experian.com/blogs/ask-experian/can-you-get-a-personal-loan-with-a-credit-score-of-550/

’ spl |t |t 2. FICO, "Average U.S. FICO® Score at 716, Indicating Improvement in Consumer Credit Behaviors Despite Pandemic” as at April 2021, 18
https://www.fico.com/blogs/average-us-ficor-score-7 16-indicating-improvement-consumer-credit-behaviors-despite-pandemic

SHOPPER PROFILE

Legacy BNPL power users, younger, mercenary
shoppers driven by offers.

PURCHASE PROFILE

AOV under $250, key categories include
fast-fashion apparel, footwear, electronics,
cosmetics.



How we will get there

e Strengthen payment operations and product teams

Scale EXiSting Splltlt \VileYo =) e Focus on distribution partnership

e Sales focus on priority verticals

e Merchants retain control of their brand and customer

White-label Instalments as a e Commercialise white-label funded and
. Instalments-as-a-service bundles
Service e Go direct to top 100 Merchants in target verticals

e US market focus

e Integrate into network BNPL programs

¢ Ubiquitous acceptance, Splitit as the stand in
e Simplify issuer onboarding

e Monetise BNPL for issuers

Unlock BNPL for Issuers

...all built off the product we already have.

@ splitit 19
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Key Risks - Operational Risks

Failure to scale the
business and gain
market share

Failures or disruptions
to the Splitit Platform

Security breaches and
data protection

Intellectual Property
Protection

Liquidity and funding
risk

@splitit

Splitit's ability to increase transaction volumes, merchants, revenue, and ultimately achieve profitability, is dependent on its ability to attract new merchants and partners, as well as the
continued relationships with current merchants. There can be no guarantee that these existing relationships will continue or, if they do continue, that these relationships will continue to
be successful. Furthermore, the failure to successfully attract new merchants and partners at sufficient scale, or to successfully implement and integrate new merchants and partners to

the Platform, may adversely impact Splitit’s ability to achieve future profitability.

Splitit depends on the constant real-time performance, reliability and availability of its technology system and third-party communication networks. There is a risk that these systems may
fail to perform as expected or be adversely impacted by a number of factors, some of which may be outside the control of Splitit, including damage, equipment faults, power failure, fire,
natural disasters, computer viruses and external malicious interventions such as hacking or denial-of-service attacks. Events of that nature may cause part or all of Splitit's technology
system and/or the communication networks used by Splitit to become unavailable. Splitit's operational processes and contingency plans may not adequately address every potential
event. This may disrupt transaction flow and adversely impact Splitit's financial performance and reputation.

Through the ordinary course of business, Splitit collects a wide range of confidential information. Cyber-attacks may compromise or breach the technology platform used by Splitit to
protect confidential information. There is a risk that the measures taken by Splitit may not be sufficient to detect or prevent unauthorised access to, or disclosure of, such confidential
information. Any data security breaches or Splitit's failure to protect confidential information could result in the loss of information integrity, or breaches of Splitit's obligations under
applicable laws or agreements, each of which may materially adversely impact the Splitit’s financial performance and reputation.

Splitit relies on laws relating to trade secrets, copyright and trademarks to assist in protecting its proprietary rights. Although Splitit presently has a number of registered patents and
trademarks, there is a risk that unauthorised use or copying of Splitit's software, data, technology or platforms will occur. In addition, there is a risk that the validity, ownership or
authorised use of intellectual property relevant to Splitit’s business may be successfully challenged by third parties. This could involve significant expense and potentially the inability to
use the intellectual property in question, and if an alternative cost-effective solution were not available, it may materially adversely impact Splitit's financial position and performance.

Splitit's current funded business model is reliant on the ability to pay merchants upfront, before collecting payment back in installments over time. Whilst the Company currently has
access to a US$150m funding facility through Goldman Sachs, should future liquidity be required to fund merchants in excess of what is available to Splitit at the time, there is a risk that
merchants may be dissatisfied and unwilling to continue on Splitit's non-funded business model. This could have an adverse impact on Splitit's financial performance.

The Goldman Sachs debt facility has a number of customary financial and performance covenants, including minimum liquidity and net tangible assets requirements. Should Splitit be
unable to maintain compliance with all covenants, there is a risk of an event of default under the loan facility. In addition, Splitit may be required to raise additional equity or debt
funding in the future to support continued growth in merchant funding and general working capital. An inability to secure required equity and/or debt funding when required may impact
both the pursuit of new business opportunities, and also Splitit's ability to continue as a Going Concern
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Key Risks (Continued) - Operational Risks

Loss of key
management
personnel

Competitors and new
market entrants

Receivables
Impairment Expenses

Currency risk

Macroeconomic
factors

@splitit

Splitit's ability to effectively execute its growth strategy depends upon the performance and expertise of its key management personnel. The loss of key management personnel, or
any delay in their replacement, may adversely affect Splitit's future financial performance.

There is a risk that new entrants enter the market, which may disrupt Splitit's business and existing market share. Existing competitors as well as new competitors entering the
industry, may engage in aggressive customer acquisition campaigns, develop superior technology offerings or consolidate with other entities to deliver enhanced scale benefits.
Such competitive pressures may materially erode Splitit's market share and revenue, and may materially and adversely impact Splitit's revenue and profitability.

Splitit's business model exposes the Group to two areas of credit risk:

1) Merchant default risk, due to shopper collections that are passed to a merchant prior to being collected by Splitit

2) Shopper default risk on a limited amount of payment gateways where a secured pre-authorisation is not possible, or on legacy debit card transactions (i.e. non-secured
authorisation model). This risk is now heavily mitigated due to the fact that internal policy and lender covenants restrict non-secured receivables to 10% of the portfolio, larger
and/or higher risk merchants have been migrated to secured gateways after going live, and debit card transactions were disabled as an offering after 31 December 2020.

Whilst Splitit expects to continue to derive a majority of its revenue from the United States in US dollars, it also derives revenue in GBP, Euro, Yen, AUD, CAD. It is also required to
make payments in all of the aforementioned currencies, as well as the Israel New Shekel (NIS). Accordingly, changes in the exchange rate between the US dollar and any other
currencies would be expected to have a direct effect on the performance of Splitit.

Splitit's business depends on end-customers transacting with merchants, which in turn is affected by macroeconomic conditions that impacts consumer spending power. These
factors include unemployment, interest rates, customer confidence, inflation, cost of living, economic recessions, downturns or extended periods of uncertainty or volatility.
Unforeseen global events such as pandemics, war, and natural disasters may also impact macroeconomic conditions and consumer spending. This may subsequently impact Splitit's
ability to generate revenue.

Additionally, Splitit is exposed to interest rate movements through its debt facilities. An inability to pass on increased costs to merchants may impact Splitit's profitability.

22



Key Risks (Continued) - Operational Risks

Litigation, claims and
disputes

Laws and regulations

@splitit

Splitit may be subject to litigation and other claims and disputes in the ordinary course of business, including contractual disputes, employment disputes, indemnity claims, and
occupational and personal claims. Even if Splitit is ultimately successful, there is a risk that such litigation, claims and disputes could materially and adversely impact Splitit's
operating and financial performance due to the time and cost of settling such claims, and also affect Splitit's reputation.

Splitit advises that proceedings have been commenced against the Company in an Israeli court concerning alleged entitlements to finders fees in connection with a pre_IPO capital

raise, the Company's IPO and secondary capital raising in May 2019. The Company previously paid approximately US$480,000 in connection with those agreements. The Company

has assessed the claims and intends to vigorously defend them. Furthermore, the Company does not intend to make any provision in its accounts for any claim for cash payments.

The claims include the following:

(@) aclaim that the plaintiffs are entitled to 724,792 options to acquire SPT ordinary shares at an exercise price of AUD$0.1329 per share, 2,700,000 options to acquire SPT
ordinary shares at an exercise price of AUD$0.20 per share, and and 1,687,500 options to acquire SPT ordinary shares at an exercise price of AUD$0.80 per share;

(b) a claim that the plaintiffs are entitled to a cash payment of approximately AUD$1,350,000; and

(c) a claim for compensation relating to the fall in the SPT share price since January 2021.

Splitit is subject to a range of legal and industry compliance requirements in the jurisdictions in which we conduct business. This includes privacy laws, consumer protection laws,
contractual conditions, card network rules, Anti-Money Laundering/Counter Terrorism Financing Act in relation to merchant customers, Accounting Standards, ASX listing rules, and
relevant local corporate and securities laws. Failure to comply with these obligations, or to appropriately respond to changes in obligations, may result in significantly increased
compliance costs, cessation of certain business activities or the ability to conduct business, litigation or regulatory enquiry or investigation and significant reputational damage.

23



Key Risks (Continued) - Investment Risks

General Investment There are risks associated with any listed company investment. The price at which shares are quoted on the ASX may be subject to fluctuations in response to various factors, many of
risk which are outside Splitit's control, such as general movements in stock markets, changes to government fiscal, monetary or regulatory policy, changes in legislation or the regulatory
environment, recommendations by brokers and analysts, changes in the market valuation of other comparable companies, changes in general domestic and global economic conditions
including interest rates and exchange rates, and general macroeconomic conditions. As a consequence, Splitit shares may trade at a higher or lower price than the issue price of the
shares issued under the Offer.

Liquidity Risk There can be no guarantee of an active market for Splitit shares, or that the price of shares will increase. Shareholders who wish to sell their shares acquired under the Offer may be
unable to do so at an acceptable price, or at all, if insufficient liquidity exists in the market. This may result in investors under the Offer receiving a market price for their shares that is less
than the Offer Price.

Dilution Risk Existing shareholders who do not participate in the capital raising will be diluted as a result of the issue of new shares. A participating shareholder may still be diluted even though they
participate in the Offer, depending on the number of shares issued to them. In the future, Splitit may elect to issue additional shares to raise funds for operations, and shareholders may
be diluted as a result.

Macroeconomic Splitit's business depends on end-customers transacting with merchants, which in turn is affected by macroeconomic conditions that impacts consumer spending power. These factors
factors include unemployment, interest rates, customer confidence, inflation, cost of living, economic recessions, downturns or extended periods of uncertainty or volatility. Unforeseen global
events such as pandemics, war, and natural disasters may also impact macroeconomic conditions and consumer spending. This may subsequently impact Splitit's ability to generate
revenue.

Additionally, Splitit is exposed to interest rate movements through its debt facilities. An inability to pass on increased costs to merchants may impact Splitit’s profitability.
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Foreign Selling Jurisdictions
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Foreign Selling Restrictions

New Zealand

Singapore

@splitit

WARNING: This document has not been, and will not be, registered as a prospectus under the Companies (Winding Up and Miscellaneous Provisions) Ordinance (Cap. 32) of Hong Kong,
nor has it been authorised by the Securities and Futures Commission in Hong Kong pursuant to the Securities and Futures Ordinance (Cap. 571) of the Laws of Hong Kong (the "SFO"). No
action has been taken in Hong Kong to authorise or register this document or to permit the distribution of this document or any documents issued in connection with it. Accordingly, the New
Shares and Options have not been and will not be offered or sold in Hong Kong other than to "professional investors" (as defined in the SFO and any rules made under that ordinance).

No advertisement, invitation or document relating to the New Shares and Options has been or will be issued, or has been or will be in the possession of any person for the purpose of issue,
in Hong Kong or elsewhere that is directed at, or the contents of which are likely to be accessed or read by, the public of Hong Kong (except if permitted to do so under the securities laws of
Hong Kong) other than with respect to New Shares and Options that are or are intended to be disposed of only to persons outside Hong Kong or only to professional investors. No person
allotted New Shares and Options may sell, or offer to sell, such securities in circumstances that amount to an offer to the public in Hong Kong within six months following the date of issue of
such securities.

The contents of this document have not been reviewed by any Hong Kong regulatory authority. You are advised to exercise caution in relation to the offer. If you are in doubt about any
contents of this document, you should obtain independent professional advice.

This document has not been registered, filed with or approved by any New Zealand regulatory authority under the Financial Markets Conduct Act 2013 (the "FMC Act").
The New Shares and Options are not being offered or sold in New Zealand (or allotted with a view to being offered for sale in New Zealand) other than to a person who:
eis an investment business within the meaning of clause 37 of Schedule 1 of the FMC Act;

emeets the investment activity criteria specified in clause 38 of Schedule 1 of the FMC Act;

eis large within the meaning of clause 39 of Schedule 1 of the FMC Act;

eis a government agency within the meaning of clause 40 of Schedule 1 of the FMC Act; or

eis an eligible investor within the meaning of clause 41 of Schedule 1 of the FMC Act.

This document and any other materials relating to the New Shares and Options have not been, and will not be, lodged or registered as a prospectus in Singapore with the Monetary Authority
of Singapore. Accordingly, this document and any other document or materials in connection with the offer or sale, or invitation for subscription or purchase, of New Shares and Options, may
not be issued, circulated or distributed, nor may the New Shares and Options be offered or sold, or be made the subject of an invitation for subscription or purchase, whether directly or
indirectly, to persons in Singapore except pursuant to and in accordance with exemptions in Subdivision (4) Division 1, Part 13 of the Securities and Futures Act 2001 of Singapore (the
"SFA"), or as otherwise pursuant to, and in accordance with the conditions of any other applicable provisions of the SFA.

This document has been given to you on the basis that you are (i) an "institutional investor" (as defined in the SFA) or (ii) an "accredited investor" (as defined in the SFA). In the event that
you are not an investor falling within any of the categories set out above, please return this document immediately. You may not forward or circulate this document to any other person

in Singapore.

Any offer is not made to you with a view to the New Shares and Options being subsequently offered for sale to any other party. There are on-sale restrictions in Singapore that may be
applicable to investors who acquire New Shares and Options. As such, investors are advised to acquaint themselves with the SFA provisions relating to resale restrictions in Singapore and
comply accordingly.
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Foreign Selling Restrictions (Continued)

United Kingdom Neither this document nor any other document relating to the offer has been delivered for approval to the Financial Conduct Authority in the United Kingdom and no prospectus (within the
meaning of section 85 of the Financial Services and Markets Act 2000, as amended ("FSMA")) has been published or is intended to be published in respect of the New Shares and Options.
The New Shares and Options may not be offered or sold in the United Kingdom by means of this document or any other document, except in circumstances that do not require the
publication of a prospectus under section 86(1) of the FSMA. This document is issued on a confidential basis in the United Kingdom to "qualified investors" (within the meaning of Article 2(e)
of the UK Prospectus Regulation). This document may not be distributed or reproduced, in whole or in part, nor may its contents be disclosed by recipients, to any other person in the United
Kingdom.

Any invitation or inducement to engage in investment activity (within the meaning of section 21 of the FSMA) received in connection with the issue or sale of the New Shares and Options
has only been communicated or caused to be communicated and will only be communicated or caused to be communicated in the United Kingdom in circumstances in which section 21(1)
of the FSMA does not apply to the Company.

In the United Kingdom, this document is being distributed only to, and is directed at, persons (i) who have professional experience in matters relating to investments falling within Article 19(5)
(investment professionals) of the Financial Services and Markets Act 2000 (Financial Promotions) Order 2005 ("FPQ"), (ii) who fall within the categories of persons referred to in Article
49(2)(a) to (d) (high net worth companies, unincorporated associations, etc.) of the FPO or (jii) to whom it may otherwise be lawfully communicated (together "relevant persons"). The
investment to which this document relates is available only to relevant persons. Any person who is not a relevant person should not act or rely on this document.

United States This announcement has been prepared for publication in Australia and may not be released to US wire services or distributed in the United States. This document does not constitute an
offer to sell, or a solicitation of an offer to buy, securities in the United States. The New Shares and Options (including the underlying ordinary shares) have not been, and will not be,
registered under the US Securities Act of 1933 or the securities laws of any state or other jurisdiction of the United States. Accordingly, the New Shares and Options (including the underlying
ordinary shares) may not be offered or sold in the United States except in transactions exempt from, or not subject to, the registration requirements of the US Securities Act and applicable
US state securities laws.

The New Shares and Options (including the underlying ordinary shares) will only be offered and sold in the United States to:

einstitutional accredited investors (as defined in Rule 501(a)(1), (2), (3), (7), (8), (9) and (12) under the US Securities Act); and

edealers or other professional fiduciaries organized or incorporated in the United States that are acting for a discretionary or similar account (other than an estate or trust) held for the benefit
or account of persons that are not US persons and for which they exercise investment discretion, within the meaning of Rule 902(k)(2)(i) of Regulation S under the US Securities Act.

The New Shares and Options have not been registered, and no prospectus will be issued, under the Israeli Securities Law, 1968 (the "Securities Law"). Accordingly, the New Shares and
Options will only be offered and sold in Israel pursuant to private placement exemptions, namely to no more than 35 offerees who fall within a category of sophisticated investor as described
in the First Addendum of the Securities Law.

Neither this document nor any activities related to the Offer shall be deemed to be the provision of investment advice. If any recipient of this document is not the intended recipient, such
recipient should promptly return this document to the Company. This document has not been reviewed or approved by the Israeli Securities Authority in any way.
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Operating metrics - definitions

. Underlying sales volume for successful transactions

. Revenue invoiced to merchants for the period, translated to reporting currency. Under the
funded model, revenue is invoiced upfront at the date of funding. Under the basic model, revenue is invoiced
monthly as each instalment is processed. This non-IFRS measure has not been independently audited or reviewed,
and will differ from IFRS revenue due to IFRS revenue recognition rules.

o Operating expenses exclusive of non-cash items (share-based payments, warrants
expenses, unrealised foreign exchange gains/losses, depreciation and amortisation, amortisation of deferred debt
costs).

. Revenue (Non-IFRS) less variable transaction costs (finance costs directly

associated with receivables funding, third party revenue share, processing costs) less Bad Debts (transaction losses)

. NTM ($) / MSV invoiced to merchants during the period (note: MSV invoiced will
differ from overall MSV reported, given basic model MSV is invoiced monthly as instalments are processed).

NTM ($) less Operating Expenditure (Non IFRS)

. Year-over-Year growth to prior corresponding period
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Legacy BNPL providers disintermediate Merchants and threaten
the entire payments ecosystem

Merchants spend
significant resources to
acquire customers and
turn to BNPL to help
convert sales.

@ splitit

When consumers use a
BNPL they lose the
relationship and become
targets for offers — even
from competing brands.

— <

Qo) ( 1 =

Acquirers/
Processors

Merchants

e

Issuing Banks

Repeat purchase habits
shift to the BNPL diluting
overall customer lifetime
value (LTV)

Legacy BNPL

N\

[=

Card Networks

$u
3][4]

Legacy BNPL are challenging the entire
payments value chain. Vying for acquirer, issuer
and network revenue, impacting E2E merchant
acquiring revenue streams.

30




Checkout clutter is impacting conversion...

We Accept

-
PayPal - @ ¢ 2
y VISA mastercard maestro

DISCOVER @ Klarna. dfterpaye® *
—f®  Diners Club P

P&Gor  PayPal Credit  (Buy now, pay over time)
aff@ Affirm  (Pay over time)

\ VNN y uplift  Uplift - Total price US$ 357.54 or from US$ 32/mo
“freescale s I
I.INCOLN -

aerpaye  Afterpay  (Pay in 4 instalments)

~ / E Kiama Klarna -
\ °  4interest-free payments of $89.50 with Klarna. Learn more

Klarna.  Pay monthly (12 months)

2P  Zip (used to be Quadpay)  (Pay in 4 instalments)
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Splitit's Instalments-as-a-Service is easy to adopt and grow

Simple Back Office

Single API

The same back office
experience for Merchants:

One APl and single entry
point for all different
installment services
embedded into the card
networks.

o Keep the same
processor, acquirer and
reporting processes.

@ splitit
v

VISA ~ DISCOVER

@
EXPRESS HREx

Reconciliation
consistent with existing
card processing.

No change to
chargeback, refunds or
reversal processes.

@ splitit

Scalable Globally

Because we deliver our
solution via the existing
card network infrastructure,
our Merchants ability to go
global through Splitit is
simple.

e 100+ countries

e 100+ currencies
e Multiple card networks
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What consumers really want from their BNPL provider?

60% prefer a
BNPL that works B
with existing lgg |
credit cards vs. a / & tour.sandbox.splitit.com

new line of credit

@splitit

Credit Card Number

AN
[ ]

75% want
more than four
installments for
purchases over

$1,000

56% would rather
make monthly vs.
bi-weekly installment
payments

E)giration Date

12/33

Cvwv

123

e

Perks like cash
back, rewards,

points or miles KO’
are important to

consumers

Pay now $707.32

3
Payments

$235.77
* per month

83% say perks are
important to them

60% would spend
more or upgrade
if they could pay

over time

Other credit card
behaviors

71% say credit cards are a
key part of a healthy per-
sonal finance approach

s ’ I n th
Splitit consumer survey, “U.S. Consumer 55% iﬁgs:?:: o they 64% would spend more if
Perspectives: Credit Cards and Buy Now they could make interest-
Pay Later”, February 2, 2022, 48% main reason they $78.59 free installments
https://www.prnewswire.com/news-re/ease use card Payments + per month
s/splitit-survey-shows-most-prefer-a-buy-no 40% pay off their balance
each month

w-pay-later-option-on-existing-credit-cards-
vs-a-new-line-of-credit-301473575.htm/
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