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No Warranties
Disclaimer

The material in this presentation has been prepared by archTIS Limited (“Company”).

This presentation may not be reproduced, redistributed or passed on, directly or indirectly, to any other person, or published, in whole or in part, for any 
purpose without prior written approval of the Company. The material contained in this presentation is for information purposes only.  This presentation is not an 
offer or invitation for subscription or purchase of, or a recommendation in relation to, securities in the Company and neither this presentation nor anything contained in it 
shall form the basis of any contract or commitment.  Any offering of any of the Company's securities to Australian persons will be subject to Australian securities laws. 
The distribution of this document in jurisdictions outside of Australia may be restricted by law, and persons into whose possession this document comes should inform 
themselves about, and observe, all such restrictions.

This presentation is not financial product or investment advice. It does not take into account the investment objectives, financial situation and particular needs of any 
investor. Before making an investment in the Company, an investor or prospective investor should consider whether such an investment is appropriate to their 
particular investment needs, objectives and financial circumstances, seek legal and taxation advice as appropriate and consult a financial adviser if necessary.

This presentation may contain forward-looking statements that are subject to risk factors associated with data-centric cyber security business. Forward looking 
statements include those containing such words as "anticipate", "estimates", "forecasts", "should", "could", "may", "intends", "will", "expects", "plans" or similar 
expressions. Such forward-looking statements are not guarantees of future performance and involve known and unknown risks, uncertainties, assumptions and other 
important factors, many of which are beyond the control of the Company. It is believed that the expectations reflected in these statements are reasonable, but they may 
be affected by a range of variables and changes in underlying assumptions which could cause actual results or trends to differ materially. The Company does not make 
any representation or warranty as to the accuracy of such statements or assumptions.

This presentation has been prepared by the Company based on information currently available to it. No representation or warranty, express or implied, is made as to 
the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this presentation. To the maximum extent permitted by 
law, none of the Company or its subsidiaries or affiliates or the directors, employees, agents, representatives or advisers of any such party, nor any other person 
accepts any liability for any loss arising from the use of this presentation or its contents or otherwise arising in connection with it, including without limitation, any liability 
arising from fault or negligence on the part of the Company or its subsidiaries or affiliates or the directors, employees, agents, representatives or advisers of any such 
party.

Disclaimer
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Q323 Quarterly Highlights
Triple-digit Revenue Growth Combined with Decrease in Operating Costs Supports Growth
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Revenue of $1.78M
Up 107% PCP

Up 65% prior Q

Operating Expenses
Decreased 38% PCP

Decreased 15% prior Q

Closed Largest European deal in history 
of $350k (tcv)

ARR of $3.5M
Up 67% PCP

Cash Burn 
Decreased 30% PCP Reserve for outlook statement

Strong top line revenue growth 

with operating expense 

reduction

Annual revenue outlook 

modified with cash receipts and 

cash outflow on target

Closed deals in a number of 

international markets with a 

number of POCs

Industry acknowledgement -

Cyber company of the year and 

Microsoft product finalists

Continued alliance acceleration 

with Microsoft, Thales and 

NetApp

Positive market outlook from 

Australian Defence Strategic 

Review (DSR)
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Q323 Financials  
Revenue Growth supporting decreased Operating Cash Net Outflow

*Unaudited results

Revenue up 107% PCP

Revenue up 65% PQ

ARR of $3.5M

Up 67% PCP

Operating Expenses

Decreased 38% PCP

Decreased 17% PQ

Net Operating Cash Outflow

Decreased 31% PCP

* Prior Comparative Period (PCP) / Prior Quarter (PQ)
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Year on year revenue 
growth of

30-40%

Revenue decrease of $1.6M 
based upon low-margin 

equipment procurement delays 
with DSR

$9.5M minimum cash 
receipts 

Operating Cash Net 
Outflow expected to 

halve (vs FY22)
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(vs FY22), 127% increase in 
overall cash receipts

Detail ($ '000's) $ 

YTD Customer Receipts 5,560

ATO R&D Rebate Refund 1,822 

Forecasted Q4 Customer Receipts 2,250

Total Forecasted FY23 Cash Receipts 9,632 

Detail ($ '000's) $

YTD Revenue 4,120 

Forecasted Q4 License Revenue 800

Forecasted Q4 Services & Equipment 

Revenue
1,109

Total Forecasted FY23 Revenue 6,029

YoY Growth % 30-40%

Detail ($ '000's) $

Ave FY22 Monthly Cash Outflow (895)

Targeted FY23 Monthly Cash Outflow (448)

YTD Monthly Cash Outflow (407)

FY23 Outlook Statement

Continued stabilization with 
decrease of operating expenses 
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Defence Strategic Review (DSR)
Supporting AR9 Growth Initiatives

Key takeaways

• Investment horizons and clear 

priorities set by the Government and 

Defence

• Data Centric Security is a key enabler 

across multi-party collaboration 

• Cyber and Security clear themes and 

including assurance of people, ICT 

systems and data sharing

“Australia’s cyber and information 

operations capabilities must be scaled 

up and optimised.”
Defence Strategic Review (DSR)
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Continued Customer Adoption

• KPMG Australian Technologies Solutions (KTech) for data-
related architecture consulting services including data 
taxonomy, modelling, and security for a Defence Data Program

• A South Korean top ten business enterprise for defence 
manufacturing selected Kojensi SaaS for secure collaboration 
of sensitive files.

• An additional Australian Defence agency selected NC Protect 
to enforce data protection across their infrastructure 
communications.

• A multinational manufacturing company for the protection of 
intellectual property across their R&D teams using NC Protect.

• Renewal of Kojensi SaaS licensing by SAP to communicate 
with national defence agencies across the globe.
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• Microsoft Security Excellence Awards Compliance & Privacy Trailblazer Finalist

• Multiple go-to market activities at RSA

• Senior US FED Executive meetings

• US government co-sell pipeline opportunities mapping to US fiscal year-end

• Named Verified Solution partner

• Integration of NC Encrypt with strategic alliance partner Thales CipherTrust Manager 

• New global pipeline creation across Cloud Product Licensing team (CPL)

• Multiple go to market activities creating executive awareness

• Attained NetApp ISV partner membership

• Completed NetApp On Tap certification

• Key Defence initiative around securing file share data

Continued Alliance Traction
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Strategic Growth Objectives
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The premium provider of Policy Enforced 
Access Management products to the 
Global Defence market

The thought leader in data-centric 
architecture

The preferred platform for sharing 
information across Government, Defence 
and defence Industry 
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Q&A

Thank you
Level 3 , 10 National Circuit
Barton ACT 2600 Australia

1300 ARCHTIS
+61 2 6162 2792
+61 419 528 061

www.archtis.com
@arch_tis
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