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Disclaimer

Important notice and disclaimer

This presentation(the “Presentation”)is dated 3 May 2024 and has been prepared by QuickFee Limited ACN 624 448 693
(ASX: QFE)(the “Company”)and its subsidiaries from time to time (“Group”)in connection with the Company’s proposed
placement of new fully paid ordinary shares to certain persons in Australia who are institutional, sophisticated and
professional investors("Placement"”), and an offer of new fully paid ordinary shares to eligible shareholders in Australia and
New Zealand under a share purchase plan (“SPP”")(together, the Placement and SPP are the “Capital Raising”). You
acknowledge and agree that you will rely on your independent assessment of any information, statements or
representations contained in this Presentation and such reliance will be entirely at your own risk. By receiving this
Presentation, you are agreeing to the following restrictions and limitations.

Summary information

This Presentation contains certain summary information about the current activities of the Company as at the date of this
Presentation. The information in this Presentationis of a general background nature and does not purport to be complete,
include all information that prospective investors would require to evaluate their investment in the Company, nor does it
contain all of the information which would be required to be disclosed in a prospectus, product disclosure statement or
other offer document under Australian law or under any other law. This Presentation has not been filed, registered or
approved by regulatory authorities in any jurisdiction. The Company may, in its absolute discretion, but without being under
any obligation to do so, update or supplement this Presentation or the announcement to which it is attached. Any further
information will be provided subject to the terms and conditions in this Disclaimer. This Presentation should be read in
conjunction with the Company’s periodic and continuous disclosure announcements filed with the Australian Securities
Exchange, available at www.asx.com.au.

In addition, the information contained in, and the statements made in, this Presentation should be considered in the context
of the circumstances prevailing at the time. There is no obligation to update, modify or amend such information or
statements or to otherwise notify any recipient if any information or statement set forth herein, changes or subsequently
becomesinaccurate or outdated. The information contained in this

Presentationis provided as at the date of this Presentation and is subject to change without notice. Recipients should read
the “Risks” section of this Presentation for a non-exhaustive summary of the key risks that may affect the Company, its
financial and operating performance and key risks associated with the Capital Raising and an investment in the Company.

Not a prospectus or offer of securities

This Presentationis for information purposes only and is not a prospectus, disclosure document or other offering or
solicitation document under any law (and will not be lodged with the Australian Securities and Investments Commission
("ASIC")), nor does it form part of, and should not be construed as, any present or future invitation, recommendation or offer
to purchase or sell securities of the Company or an inducement to enter into investment activity in any jurisdiction. This
Presentationis not subject to the disclosure requirements affecting disclosure documents under Chapter 6D of the
Corporations Act 2001(Cth)(“Corporations Act”).

This Presentation does not constitute or form part of any offer for sale or subscription of or solicitation or invitation of any
offer to buy or subscribe for any securities nor shall it or any part of it form the basis of or be relied on in connection with
any contract or commitment whatsoever. This is intended as an outline only of the proposed Capital Raising and does not
purport to list or summarise all of the final terms and conditions of the proposed Capital Raising, nor to identify or define all
or any of the risks that would be associated with an investment in the Company. No representation, warranty or undertaking,
express or implied, is made as to, and no reliance should be placed upon, the quality, fairness, accuracy, completeness or
correctness of the information or opinions contained in this Presentation or as to the reasonableness of any assumptions
contained herein or in any other information made available (whether in writing or orally) to the recipient and the Company,
their respective affiliates, directors, officers, employees, representatives or advisors, expressly disclaim any and all liability
based, in whole or in part, on such information, errors therein or omissions therefrom.

Not financial product advice or offer

Any investor that intends to deal in any existing or prospective securities of the Company is required to make its own
independent investigation and appraisal of the business and financial condition of the Group and the nature of the securities
at the time of such dealing. No one has been authorised to give any information or to make any representations other than
those contained in this Presentation, and if given or made, such information or representations must not be relied upon as
having been authorised by the Company, the Joint Lead Managers or their respective affiliates. The information in this
Presentation does not constitute financial advice (nor investment, tax, accounting or legal advice)and does not take into
account an investor’s individual investment objectives, including the merits and risks involved in an investment in the
Company or its securities, or an investor's financial situation, tax position or particular needs.

This Presentation is not and should not be considered an offer or an invitation to acquire new ordinary shares of the
Company or any other securities or financial products and does not and will not form any part of any contract for the
acquisition of new ordinary shares of the Company in relation to the Capital Raising.

Neither the Company nor any of their respective affiliates is advising you in respect hereof. Accordingly, prior to making any
decisionin respect of the proposed Capital Raising, each person should conduct such investigation and analysis regarding
the ordinary shares as he/she deems appropriate and to the extent he/she deems necessary, each person receiving this
Presentation should consult his/her professional advisor to ascertain the suitability of the ordinary shares as an investment.
For the avoidance of doubt, the Company does not make any representation or warranty that it intends to accept or be
bound to any of the terms herein nor shall the Company be obliged to enter into any further discussions or negotiations
pursuant thereto but shall be entitled in their absolute discretion to act in any way that they see fit in connection with the
proposed Capital Raising. Any discussions, negotiations or other communications that may be entered into, whetherin
connectionwith the terms set out herein or otherwise, shall be conducted subject to contract.

Future performance and forward-looking statements

This Presentation contains forward-looking statements and comments about future events, including statements regarding
the Company's intentions, objectives, plans, expectations, assumptions and beliefs about future events, including the
industry and markets in which the Company operates, the Company’s expectations in relation to the financial and operating
performance of its business, and the timetable and outcome of the Capital Raising. The words “anticipate”, “believe”,
“expect”, “project”, “predict”, “will", “forecast’, “estimate”, “likely”, “intend”, “outlook”, “should”, “could”, “may”, “target”, “plan” and
other similar expressions can generally be used to identify forward-looking statements. Indications of, and guidance or
outlook on, future earnings or financial position or performance are also forward-looking statements. Investors and
prospective investors are cautioned not to place undue reliance on these forward-looking statements as they involve
inherent risk and uncertainty (both general and specific)and should note that they are provided as a general guide only.
Thereis arisk that such predictions, forecasts, projections and other forward-looking statements will not be achieved.
Subject to any continuing obligations under applicable law, the Company does not undertake any obligation to publicly
release the result of any revisions to these forward-looking statements to reflect events or circumstances after the date of
this Presentation, to reflect any change in expectations in relation to any forward-looking statements or any change in
events, conditions, or circumstances on which any such statements are based. Actual results may vary in a materially
positive or negative manner from any forward-looking information included in this Presentation.




Disclaimer

Forward-looking statements are provided as a general guide only and should not be relied on as an indication or guarantee of
future performance. They are subject to known and unknown risks, including the risk factors described under the “Risks”
section of this Presentation, uncertainty, assumptions, and contingencies, many of which are outside the Company’s control,
and are based on estimates and assumptions that are subject to change and may cause actual results, performance, or
achievements to differ materially from those expressed or implied by such statements. You should carefully consider the
foregoing factors and the other risks and uncertainties described in the “Risks” section of this Presentation and other
documents filed by the Company time with the ASX and the ASIC. These filings identify and address other important risks
and uncertainties that could cause actual events and results to differ materially from those contained in the forward-looking
statements.

If any of these risks materialise or the Company’s assumptions prove incorrect, actual events and results could differ
materially from those contained in any forward-looking statements. There may be additional risks that the Company
presently does not know or that the Company currently believes is immaterial that could also cause actual events and results
to differ from those contained in the forward-looking statements. In addition, forward-looking statements reflect the
Company's expectations, plans or forecasts of future events and views as of the date of this Presentation. The Company
anticipates that subsequent events and developments will cause the Company’s assessments to change. While the Company
may elect to update these forward-looking statements at some point in the future, the Company specifically disclaims any
obligation to do so.

To the maximum extent permitted by law, responsibility for the accuracy or completeness of any forward-looking
statements whether due to new information, future events or results or otherwise is disclaimed. This Presentation should
not be relied upon as a recommendation or forecast by the Company as of a date subsequent to the date of this
Presentation. Accordingly, undue reliance should not be placed upon the forward-looking statements.

Past performance information(including past share price performance of the Company and pro-forma and combined
financial information) given in this Presentation is given for illustrative purposes only and is not necessarily a guide to future
performance and no representation or warranty is made by any person as to the likelihood of achievement or reasonableness
of any forward-looking statements, forecast financial information, future share price performance or any underlying
assumptions. Nothing contained in this Presentation, nor any information made available to you is, or shall be relied upon as,
a promise, representation, warranty or guarantee as to the past, present or the future performance of the Company.

Financial data

This Presentation includes certain figures or measures that are not standard measures under A-IFRS, such as EBTDA. These
measures should not be considered in isolation or construed as an alternative to cash flows, netincome or any other
measure of performance or as an indicator of the summaries Company's operating performance, liquidity, profitability or
cash flows generated by operating, investing or financing activities. Investors should consider, among other things, the
components and relevance of such measures. These non-standard measures have beenincluded because it is believed that
eachis a useful supplement to cash flow data as a measure of the Company's performance and its ability to generate cash
flow from operations to cover debt service and taxes. The non-standard measures presented herein may not be comparable
to similarly titled measures presented by other companies, as not all companies use the same definition.

Disclaimer

To the maximum extent permitted by law, the Company, each member of the Company’s group, the Joint Lead Managers, and
their respective affiliates, subsidiaries, shareholders, directors, officers, partners, employees, agents, advisors,
representatives or any other person: (i) disclaim all liability and responsibility (including, without limitation any liability arising
from fault, negligence, negligent misstatement or otherwise)for any direct or indirect expenses, costs, loss or damage
arising from this Presentation or through use or reliance on anything contained in or omitted from it or otherwise arising in
connection with this Presentation; (ii) disclaim any obligations or undertaking to update, modify or amend such information
or statements or to otherwise notify any recipient if any information or statement set forth herein, changes or subsequently
becomesinaccurate or outdated:; (iii) disclaim all liabilities in respect of, and do not make any representation or warranty,
express or implied, as to, and no reliance should be placed on, the currency, accuracy, adequacy, reliability or completeness
of, any statements, estimate, opinions or other information in this Presentation or that this Presentation contains all
material information about the Company or that a prospective investor or purchaser may require in evaluating a possible
investment in the Company or acquisition of securities in the Company, or likelihood of fulfillment of any forward-looking
statement or any events or results expressed or implied in any forward-looking statement; (iv) disclaim all liabilities in
respect of any errors, omissions or misstatements, negligent or otherwise, relating thereto or for possible loss arising from
the use of this Presentation, its contents, its omissions, reliance on the information contained within it or on opinions
communicated inrelation thereto or otherwise arising in connection therewith; and (iv) disclaim any fiduciary relationship
between them and the recipients of this Presentation or the participantsin the Placement. No recommendation is made by
the Company as to whether any person should participate in the Capital Raising.

Statements in this Presentation are made only as of the date of this Presentation(unless otherwise stated) and the
information in this Presentation remains subject to change without notice.

BY VIEWING OR ACCESSING A COPY OF THIS PRESENTATION, IN WHOLE OR IN PART, YOU AGREE TO BE BOUND BY THE
FOREGOING LIMITATIONS.
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Executive Summary

Quickfee is undertaking a capital raise supported by new and existing shareholders to fund growth in the US and AU

loan books

Business Overview

03FY24
Operating Highlights

Outlook & Strategy

Equity Raising Overview
& Use of Funds

Offers online payments and e-invoicing options designed specifically for professional service firms
Integration with leading practice management solutions with flexible price tiers for firms >STm in annual
revenue

Customers benefits from increased revenue, improved cash flow, improved operational efficiency, and
reduced cost base

Strong revenue growth, up 36% on pcp, driven by successful execution of Finance product strategies
200% increase in new US firms utilising Finance in Q3 FY24 on pcp

Completed transition to ‘direct to bank’ model

Continue tracking towards operating profitability

Focus on reaching profitability with H2 FY24 expected to be stronger than H1 FY24
Focus on unlocking transformational growth in the US through a scalable technology and ongoing firm
adoption of QuickFee Connect

Equity raising of AS4.25 million at AS0.08 per New Share
+ Two-Tranche Institutional Placement (“Placement’) to raise AS3.75 million; and
+ Share Purchase Plan (“SPP”) to raise ~AS0.5 million to existing eligible shareholders
Funds will be used to accelerate growth of the loan book:
+ Expected increased lending from QuickFee Finance products (including legal disbursement funding)in
Australia and USA; and
+ Equity portions of loan book growth

QuickFee.
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About QuickFee

Since 2009, QuickFee has offered payments and
financing for professional services firms, helping
them increase revenue, get paid faster, improve
cash flow, reduce aging receivables and
automate their engagement-to-cash workflow

Serving Australia (since 2009)
and the US (since 2016)

Why firms work with QuickFee:

They want to Reduce A/R - A/Ris the #1
item on the balance sheet for most firms
and we can help turn A/Rinto cash.

They want to Grow their Business -
there are many priorities competing for
cash, and we can help find more of it for
firms and their clients.

They want to Automate their Processes
- we increase efficiency while improving
the client and employee experience.

They want to Save on Fees - stop
spending money on credit card fees by
reducing or eliminating surcharges.

QuickFee.



Unique product and payments portfolio

Our customers benefit from increased revenue, improved cashflow, reductionin
accountsreceivable, improved operational efficiency and reduced cost base.

PAY NOW | ACH/EFT + PAY OVER TIME QUICKFEE CONNECT
CARD FINANCE AUTOMATION
Traditional digital payment Invoice and fee financing for An easy way to automate the
methods. clients of professional entire bill-to-cash workflow.
+ Onepaymentlink to services firms. + Save hours of unbillable
securely accept online + Get paidinfull every time time and make the switch
credit card, debit card, or and give extra breathing to e-invoicing _
ACH/eCheck room for good clients who + Setautomated email e
+ NocapsonACH fall behind reminders to help clients .
processing or maximums + Generate client payment pay ontime Payment Method
oninvoicing plans with 3, 6, 9, or 12- + Clients get personalised
+ Credit card surcharge month terms invoice links so they can
paid by the client + No costtothe Firm payinlclick
+ No credit checks or + Integrations with leading
lengthy applications for practice management

clients solutions

QuickFee.



Winning with a unique customer value proposition

Traditional ACH and
card processors

No integration with
practice management
solutions, manual
workflow for firms

Credit card surcharges
are not able to be
passed onto their
clients

Other ‘Pay Over
Time' Finance
providers

Consumer focused, low
invoice maximum
(typically $17,500)

Hard credit check
required for every
customer

Other A/R
automation
platforms

Only serve top tier, very
large firms, and are too

highly priced for most of
the market

QuickFee.

Designed specifically for professional
service firms

No invoice maximum for QuickFee
Finance

No hard credit checks for clients of
firms

Integration with the leading practice
management solutions

Pricing that works for all sizes of firms

QuickFee.



Sizing the US accounting services
market opportunity

S 102B

> S1M firms

S 84B -

Firms Servicing B2B Customers(83%)

QuickFee
Current
Firms
Portfolio

S10B|S1.2B

Current accounting firm revenue (9% share of SAM)|
Transaction volume using QuickFee (12% of rev)

www.quickfee.com 3 May 2024 9



Engaging our US target customers

Focus segment: The legal opportunity
+ Professional services with a business-to-business
(B2B)focused client base. Total Addressable
Market (TAM) of
firms with >52M in
° ° /e :SHIEB
Primary verticals: rEvente
+ Accounting and Legal, or solution providers to R
accounting or legal (for example: accounting -~ addressable market
software or CPA State Society). Se;fﬁlgmf;i:gssses

=$108B

Secondary verticals:
+ Recruiting firms, management consulting,
marketing agencies, training and development,
architectural, engineering.

Key requirements:
+ Professional qualification / licensing.
+ Firm revenue greater than S1M for primary
verticals, S2M for secondary verticals.

Secondary verticals
There are over 50K businesses in the
US in the secondary verticals listed.

www.quickfee.com 3 May 2024
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Strong revenue growth continues, up 36% on pcp

Strong revenue growth:
+ Driven by successful execution of core Finance product strategies
+ US Finance revenue up 54% on pcp: Total Transaction Volume (TTV)up 36% and revenue yield up 120 bps
+ Australia Finance revenue up 50% on pcp: TTV up 20% and revenue yield up 310 bps
+ Total Finance revenue now 63% of total group revenue

0& 200% increase in new US firms utilising Finance in 03 FY24 on pcp

+ Improved firm onboarding process launched last year are delivering tangible results

[€] Completed transition to ‘direct to bank’ model
+ Provides internal control for ACH processing and full redundancy via multiple banks
+ Reduced third party processing costs

(7 Continue tracking towards operating profitability
+ March EBTDA at break-even

+ Q4 FY24 expected to be stronger than Q3 FY24

+ H2 FY24 expected to be stronger than H1 FY24

QuickFee.



QuickFee Pay Over Time (Finance)

Revenue growth driven by both volume and yield

+ Inboth markets, revenue growth has come
from both TTV growth and yield improvements

+ Yield improvements are driven primarily by
increases in interest rates charged to clients
of firms

+ Interestrate increases were made in October
2022 and July 2023

+ Interestrevenue onloansisrecognised over
the life of the loans, so the effect of recent
rate increases will be seen wellinto FY24

AU FINANCE TTV ASM

13.1
10.9

03 FY23 Q03 FY24

USFINANCETTV
USSM

6.8
5.0

Q3 FY23 Q3 FY24

AU FINANCE REVENUE
YIELD %

15.4%
12.3%

03 FY23 03 FY24

US FINANCE REVENUE
YIELD %

10.4%
9.2%

03 FY23 03 FY24

AU FINANCE REVENUE
ASM
0.4
0.3
YIELD
v
1.3 03 FY23
REVENUE
US FINANCE REVENUE
USSM
0.10
0.10
YIELD
v
0.50 03 FY23
REVENUE

QuickFee.



Strong revenue growth expected to continue

GROUP REVENUE BY QUARTER (ASM) ‘LAST 12 MONTHS' ROLLING
GROUP REVENUE (ASM)
O1FY23  02FY23  Q3FY23  Q4FY23  OIFY24  Q2FY24 Q3 FY24 O1FY23  02FY23  Q3FY23  Q4FY23  OQIFY24  Q2FY24 Q3 FY24
Seasonality

+ Revenue strongerin Q2 and Q4, due to Pay Now seasonal volumes; Q4 traditionally stronger than Q2

+ 01: US northern hemisphere summer, AU start of financial year + 02: USlead-up to 1January tax season start, AU lead up to
summer break

+ 03: UStaxseasonruns 1January - 15 April, AU summer break + 0Q&: US out of tax season and billing backlog, AU lead up to EOFY

QuickFee.
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Unlocking transformational growth in the US

Drive Cost Effective Growth

Through Automation

Leverage automation across all
functional areas to ensure we are
driving growth in the most efficient,
cost-effective, scalable way
possible.

Strategic Alliances +
Partnerships
Leverage strategic partnerships
to bring new customers to
QuickFee at scale.

QuickFee Finance

Revenue yields on the Finance
product are approximately 25x
those of Pay Now.

-------- e Connect Adoption
Early results show that
firms that adopt Connect
can see double transaction
volume over pcp.

Differentiated Technology

Shift Product Development from a cost
center to a difference maker, delivering
world-class solutions that provide a
significant competitive advantage.

QuickFee.



US Finance revenue up 54% in Q3 FY24 on pcp

QuickFee Finance is a key differentiator in competitive payments

market

Revenue yields on the Finance product are approximately 25x

those of Pay Now

200% increase in new US firms utilising Finance in 03 FY24 on pcp

+

+ Focusononboarding larger firms with higher revenue

+ Strategies to capture more of our customer’s payment flow

Improved onboarding processes for new firms

Strategic partnership with IRIS is progressing well

+ QuickFeeto attend, and present at, IRIS User Conference as a

gold sponsor in May

New integration partnership with Knuula

+ Provides QuickFee customers with best-in-class engagement

letter functionality

Completed transition to ‘direct to bank’ ACH model

US FINANCE 'LAST 12 MONTHS ROLLING' TTV

(USSM) 26.2

24.4

22.0
20.9

19.3
178 18.7

Q1FY23  02FY23  0Q3FY23 0Q4FY23 01FY24 Q2FY24 Q3FY24

US FINANCE REVENUE (US$000)
646

709

561
515
459
409

347

O01FY23 0Q2FY23 03FY23 0Q4FY23 OQ1FY24 02FY24 Q3FY24
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Q3 FY24 Operational metrics in the US

+ US Active Customers up 14% to 97,000 and US Active Firms up 3% to 689 on pcp

+ The strategic decision to focus on the core, higher-margin Finance product, in conjunction with a refreshed sales strategy with
incentive alignment on commissions, has driven stronger Finance TTV, up 36% on pcp to $S6.8 million

+ Continued negligible credit losses

US FINANCE TTV (US$M) | US PAY NOW TTV (USSM) |~ USACTIVEFIRMS | ACT"(’EO%‘STO"ERS

[ +36% | | 7% 1 I +3% | +u%

6.8 307 667 683 97

263 85
5.0

03FY23 0Q3FY24 053FY23 0Q3FY24 03FY23 03FY24 03FY23 0Q3FY24
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Australia: Continued strong organic growth

i

QuickFee well established as a market leader, with

~40% of the AU market for fee funding

+

+

+

AU Finance revenue up 50% on pcp
Strong organic growth through existing firms

In a mature market, favourable economic
conditions continue to drive demand

ow credit losses

s RSM

W McInnesWilson

LAWYERS O Piper’A|derman

AU FINANCE 'LAST 12 MONTHS' ROLLING TTV

(ASM) 519 53.4

48.5
445 46.4

391 41.5

01FY23  Q2FY23 03FY23 Q4FY23 O1FY24 02FY24 Q3FY24

AU FINANCE REVENUE (AS000)

1914 2,014

1,693
1,555

1232 1,343
1,096

Q1FY23 0Q2FY23 03FY23 0Q4FY23 OQ1FY24 02FY24 Q3FY24
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Q3 FY24 Operational metrics in Australia

+ AU Finance TTV up 20% on pcp to S13.1million
+ AU Active Customers up 25% on pcp to 15,000, AU Active Firms stable on pcp at 411

+ Legal disbursement funding TTV (included within Finance TTV) continues to be a growing component of the AU business

AUFINANCE TTV (ASM) | AUPAYNOW TTV (ASM) | AUACTIVEFIRMS | *° ACT"(’EO%‘STOMERS

| +20% 1 | % 1 | % | +25% 1
131 16 409 4N i

14
10.9 12

03FY23 Q3FY24 03FY23 Q3FY24 03FY23 0Q3FY24 03FY23 O0Q3FY24
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On the path to profitability

Path to profitability

9.3
Track record of revenue growth

5.7

4.5 4.3 4.7 4.9 4.5 4.9

Track record of gross profit growth 3.2 3. 3.4

Cost base stable I I I I
-2.6 -2.7 -2.7
-3.7
2 5.5
-7.1

Year-on-year EBTDA growth
expected to continue for H2 FY24

H1FY21 H2 FY21 H1FY22 H2 FY22 H1FY23 H2 FY23 H1FY24

Revenue ASM Gross profit ASM  EEBTDA ASM

QuickFee.



Stabilised cost base

Underlying operating expenses
reduced in H1FY24 vs H1 FY23.

G&A expensesincreased in H1 FY24 by

S0.2 million vs H2 FY23 due to share- ..
based payments expenses in H1 FY24

(H2 FY23: nil).

General &
administrative

*Non-recurring product development

expenses relate to one-off consulting L]
project and transition costs to a lower 34
FTE/higher contractor model in HT

FY24 H1FY23 H2FY23 H1FY24

Operating expenses (ASM)

9.7
8.4

H2 FY21 H1FY22 H2 FY22 H1FY23 H2 FY23

Operating expenses by Half Year (ASM)

Selling &
marketing

Customer
acquisition

0.5*
7.9

HTFY24

Product
development *

0.5*
B m m

HTFY23 H2 FY23 H1FY24

H1FY23 H2 FY23 H1FY24

H1FY23 H2 FY23 H1FY24

QuickFee.



Fixed cost leverage effect

Variable costs:

+ Mainly comprise AU card processing and US ACH Indicative impact of fixed cost leverage on
processing costs and interest hypothetical future half-yearly year-on-year

+ Are approximately 30% - 35% of revenue CUEUR PN G ULz

+ Are 30% - 40% of total costs (which include cost of

sales and interest) Fixed cost leverage effect (ASM)

14 =
12 /,/'
Fixed costs are expected to grow at a 10 =
slower rate than variable costs 8

”~

H [ixed costs Variable costs ====Revenue

3.2
4

H1FY21 H2 FY21 H1FY22 H2 FY22 H1FY23 H2 FY23 H1FY24

QuickFee.



Cash and loan book growth funding

Cash and liquidity

+ AS3.2 million cash on hand, with borrowing capacity of a further AS23.2 million from
existing facilities available to fund future loan book growth, as at 31 March 2024

+ QuickFee has adequate headroom to achieve sustainable profitability within its existing
cash and borrowings facilities

‘ QuickFee loan book growth funding
+ QuickFee funds 10-15% of loan book growth from cash reserves

+ Rate of loan book growth determines the capital required to fund loan book growth in both
markets

www.quickfee.com 3 May 2024 24



Outlook

(il Focus on reaching profitability

+ Positive momentum in key metrics
+ Continue to manage cost base carefully
+ Focus on fastest path to profit: QuickFee Finance and Connect solutions

+ Expectstronger H2 FY24 than H1FY24

5] Focus on unlocking transformational growth in the US |
+ Experienced team executing on the growth strategy

+ Engaging with firms outside of key verticals in accounting and legal
+ Building scalable technology foundation with enhanced systems redundancy
+ Build and execute strategic partnerships to enable exponential growth

+ Focus on Connect product development and firm adoption in Q4 FY24, and additional integrations
with practice management systems continue to be executed

www.quickfee.com 3 May 2024 25
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Equity Raising Overview

Capital Raising

Offer Price

Director Participation

QuickFee is raising AS4.25 million via the issuance of approximately 53.1 million fully paid ordinary new
shares ("New Shares”’) at an Offer Price of AS0.08 per New Share (“the Offer”), comprising:

+ A Two-Tranche Institutional Placement (“Placement”) to professional and sophisticated investors:
+ Approximately 42.5 million shares to raise approximately AS3.4 million under the Company’s ASX
Listing Rules 7.1and 7.1A;
+ 4.375 million shares to raise AS0.35 million, subject to shareholder approval; and
+ A Share Purchase Plan (“SPP”) to raise approximately AS0.5 million via the issue of approximately 6.25
million ordinary shares to eligible existing shareholders.

The Company reserves the right to accept oversubscriptions and increase the size of the Offer subject to
additional demand.

All shares under the Placement and SPP will be issued at AS0.08 per New Share (“Offer Price”),
representing:

+ A10.1% discount to last close of AS0.089 Tuesday, 30 April 2024; and

+ A10.4% discount to the 15-day VWAP of AS0.0893 as of Tuesday, 30 April 2024.

QuickFee Director and Chair Dale Smorgon intends to participate in the Placement, which would be
subject to shareholder approval at an Extraordinary General Meeting ("EGM") to be held in or around June
2024 and allotted under the Tranche 2 Placement. Other QuickFee Directors may also participate in the
SPP in their capacity as eligible shareholders.

QuickFee.



Equity Raising Overview (cont.)

Two-Tranche Placement to raise up to approximately $3.75 million via the issue of approximately 46.9 million
New Shares to Professional and Sophisticated investors, comprising:

+ Approximately S$3.4 million via the issue of approximately 42.5 million New Shares at an Offer Price of $0.08

per share within the Offeror’s existing placement capacity under ASX Listing Rule 7.1(*Tranche 1
Placement Placement”); and

+ $0.35 million via the issue of 4.375 million New Shares at an Offer Price of S0.08 per share, subject to
shareholder approval at an Extraordinary General Meeting (‘EGM”) to be held in or around June 2024
(“Tranche 2 Placement”).

The Company reserves the right to increase the size of the Placement if there is additional demand.

The Company intends to offer eligible shareholders the opportunity to participate in a Share Purchase

Plan (“SPP") and apply for up to AS30,000 of New Shares, to raise an additional $0.5 million. The record date for
determining eligibility for the SPP is 7:00pm (AEST) on Thursday, 2 May 2024.

Further details in relation to the SPP, including the scale-back policy, will be provided to eligible shareholders in
an SPP Offer Booklet.

The Company reserves the right to accept oversubscriptions under the SPP subject to the ASX Listing Rules and
the Corporations Act 2001(Cth).

New Shares issued in the Placement are not eligible for participation in the SPP.

Share Purchase Plan

New Securities issued in the Equity Raising will rank equally with existing fully paid ordinary shares on issue in

Ranking the Offeror.

Bell Potter Securities Limited (“Bell Potter”) and Canaccord Genuity (Australia) Limited (“Canaccord”) are acting
as Joint Lead Managers to the equity raising.

Joint Lead Managers
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Equity Raising Overview (cont.)

Share Purchase Plan

Commitments

+ While the SPP is not underwritten, the Company intends to receive binding commitments (“SPP

Shortfall Commitments”’) one or more investors who participate in the Placement (the “SPP Shortfall
Investors”), to subscribe for up to an additional AS0.5 million of new, fully paid ordinary shares ("SPP
Shortfall Shares”), in the event the SPP is undersubscribed and there is a shortfall.

If the SPP is undersubscribed and the Company decides to issue the SPP Shortfall Shares, it will do
so without shareholder approval and by utilising the balance of the Company’s existing 25%
placement capacity for the purposes of ASX Listing Rules 7.1and 7.1A.

The SPP Shortfall Shares will not be issued under the SPP. To the extent the Company issues any SPP
Shortfall Shares to the SPP Shortfall Investors, the issue price per SPP Shortfall Share will be the
same as the issue price per SPP Share. Furthermore, one or more of the SPP Shortfall Commitments
may be terminated by the Joint Lead Managersin the event any of the SPP Shortfall Investors breach
the terms of its SPP Shortfall Commitment.

If, however, the SPP is oversubscribed, the Company may determine to raise a higher amount under
the SPP or decide to scale back applications received from eligible shareholders in its absolute
discretion. No SPP Shortfall Shares will be issued in the event the SPP is oversubscribed or the
Company receives applications from eligible shareholders for the entire AS0.5 million.

QuickFee.



Sources and Uses of Funds

Proceeds will be used to fund growth in loan books.

Sources of Funds ASm %
Placement (Tranche 1) S3.4m 79.0%
Placement (Tranche 2) S0.4m 9.3%
SPP S0.5m 1.7%
Total $4.3m 100.0%
Uses of Funds ASm %
Lending book growth S4.0m 93.0%
Costs of the Offer S0.3m 7.0%
Total $4.3m 100.0%

Rationale

Revenue growth in FY24 year-to-date is expected to continue in Q4 FY24 and accelerate in FY25 and the capital raised
will ensure Quickfee is well-funded to meet the 10% -15% of QuickFee Finance loan book growth that is funded from its
own cash reserves.

Key drivers of revenue growth include new firm sign-ups and organic lending growth from existing firms, as well as
opportunitiesin the Australian legal disbursement funding market.

While the Company has sufficient capital to become, and remain, profitable, the capital raised will be used to fund
further loan book growth in both markets, in order to support the positive momentum in the business.
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Timetable

Trading Halt

Institutional Placement opens

Final bids due with the right to close early

Placement Confirmation Letters and CARD Forms due
Record Date for the SPP

Trading Halt lifted and announcement to ASX of the Offer
Trade Date of Placement Shares(Tranche 1Placement)
Settlement Date of Placement Shares(Tranche 1Placement)
Allotment of New Shares(Tranche 1Placement)

Retail Offer Booklet dispatched and SPP opens

Commencement of trading of Placement Shares

SPP Offer closes

Issue of New Shares under SPP Offer
Extraordinary General Meeting to approve Tranche 2 Placement Shares
Settlement Date of Placement Shares(Tranche 2 Placement)

Allotment of New Shares(Tranche 2 Placement)

Wednesday, 1 May 2024

Wednesday, 1May 2024

12:00pm Thursday, 2 May 2024

7:00pm Thursday, 2 May 2024

7:00pm Thursday, 2 May 2024

Friday, 3 May 2024

Monday, 6 May 2024

Wednesday, 8 May 2024

Thursday, 9 May 2024

Friday, 10 May 2024

Friday, 10 May 2024

Tuesday, 11June 2024

Monday, 17 June 2024

TBC

TBC

TBC
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Pro Forma Capital Structure

Capital Structure

No. of Securities

Issued share capital . . .
(pre-equity raising)

%

Securitiesissued in
equity raising

No. of Securities
(post-equity raising)

%

(on an undiluted

Existing investors 275,064,852

Other securities issued in equity raising -

Total 275,064,852

basis)
100.0% - 275,064,852 83.8%
- 53,125,000 53,125,000 16.2%
100.0% 53,125,000 328,129,852 100.0%

Options, Warrants and Performance Rights on Issue 26,497,686

26,497,686
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Pro Forma Balance Sheet (undiluted)

ASM 31December 2023 Capital raising Pro forma
Cash and cash equivalents 3.9 4.0 7.9

QuickFee.

Loan receivables(current) 46.5 - 46.5

Trade and other current assets 1.0 - 1.0

Loan receivables(non-current) 1.3 - 1.3

Fixed assets and other non-current assets 0.6 - 0.6

Borrowings 421 - 421

Firm settlements outstanding 23 - 23

Trade and other current liabilities 25 - 25

Total non-current liabilities 0.5 - 0.5
]

Contributed equity 47.4 4.0 51.4

Other reserves 1.2 - 1.2

Accumulated losses (42.7) - (42.7)
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RISKS

QUICKFEE SPECIFIC RISKS

An investment in QuickFee ("Company”)is not risk free. Below are some of the risk factors that should be considered in
connection with the Company, the Capital Raising and other general market risks.

Client and firm credit risk

There is a risk of potential failure of clients or firms to meet their obligations at the appropriate time with respect to loans granted to them. This could, in turn, impact the
Company’s ability to discharge its own payment obligations owing to its financiers and may give rise to a default by the Company under its facilities. The Company will seek to
monitor and manage counterparty risk through internal controls and protocols.

Three main drivers for why a client or firm may not repay their financial obligations include:

(i)a deterioration in that client or firm’'s business’ financial performance or the client or firm prioritises other financial payments ahead of their payments to the Company;

(ii)a general economic slow-down resulting in a deterioration of the financial performance of the client or firm and a resulting inability to pay;

(iii) failure by the Company to assess appropriately which clients and firms can and will repay their obligations and as a consequence, money has been lent to clients or firms who
have not repaid, and who do not have the capacity to repay, their loans.

There is a risk that the Company’s credit systems and processes will not produce an accurate evaluation of a client or firm’s credit risk, including as a result of reliance on
inaccurate data provided by third parties, human error, software errors, technology failure and changes in the correlation of customer attributes with credit performance. If any
of these events were to occur, this could result in higher levels of default by clients and firms, which could in turn have a material adverse impact on the Company’s operations,
financial performance, financial position and/or future prospects.

Company financing risk

Access to funding is a fundamental requirement for the success of the Company’s business. A loss of, or adverse impact to one or more of the Company'’s funding sources,
without access to alternative funding sources on comparable terms, could limit the Company’s ability to write new loans or to write new loans on favourable terms. This includes
an inability to extend or refinance expiring facilities, an inability to set up new funding platforms to fund growth in loans, or an increase in funding costs which reduces the
Company’s revenues or cash flow.

The Company's ability to secure funding in the future may be affected by macroeconomic, market and industry conditions and events. If the Company is not able to secure
financing on favourable terms, or at all, to meet its future capital needs, additional capital raisings that could dilute the capital of the Company may be required. If the Company is
unsuccessful in extending and/or refinancing its corporate facilities in the future and there is no alternative funding available to support the business, this could have a material
adverse impact on the Company's operations, financial performance, financial position and/or future prospects.

Failure to execute growth
strategies

There is no guarantee that all or any of the Company’s growth strategies will be successfully implemented, deliver the expected returns or ultimately be profitable. Thereis also a
risk that the growth strategies may be subjected to unexpected delays and additional implementation costs. Furthermore, the Company may also fail to adopt and execute
growth strategies that will enable it to successfully maintain or improve its product offering and match any change in customer preferences. Failure in achieving growth
strategies is likely to have a significant adverse impact on the Company’s share price.

Loss of customers

The loss of one or more customers through termination or expiry of contracts may adversely affect the operating results of the Company.
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RISKS

QUICKFEE SPECIFIC RISKS

US regulatory risk

The commercial lending sector in the US is requlated on a State by State basis. QuickFee US's loan contract designates California as the state law that governs the transaction.
US States fall into two categories:

(i) States where the law does not generally apply to or regulate commercial non-real estate lending, either through licensing or substantive restrictions (Permissive States); and
(ii) States where there may be a licensing law or interest rate limitation applicable to business-purpose loans (Choice-of-Law States) such that enforcement of the California
choice-of-law clause has enhanced importance.

QuickFee US may be subject to regulatory changes which may adversely affect its ability to advance funding. QuickFee US's competitors may also experience favourable
regulatory changes to their funding arrangements which could result in increased competition.

Australian regulatory risk

The financial services sector in Australia is undergoing a period of political and regulatory scrutiny and expected regulatory change. Future changes to law or regulation, or
potential changes to law or regulation which oblige industry participants to proactively change their business models, alter their funding arrangements or change their pricing
disclosure could have a material adverse effect on the Company’s business, financial position, operating and financial performance, and/or growth.

The Company operates a “buy now pay later” product in Australia called “Q Pay Plan”. There are a number of current reqgulatory developments that could impact the Company,
including:

(i) ASIC has released a report summarising its review of “buy now pay later” arrangements, which recommended extending ASIC’s product intervention powers to all credit
facilities regulated under the Australian Securities and Investment Commission Act 2001(Cth), and is continuing to collect data to monitor the adequacy of consumer protections
in that sector.

(i) In the future, protections, similar to the kind provided to consumers under the National Consumer Credit Protection Act, may be extended to include small businesses, and may
be extended to expressly cover “buy now, pay later” transactions.

Competitionrisk

There are various companies providing services similar to QuickFee AU within the Australian market. Large finance providers maintain broad market presence and economies of
scale not accessible for smaller players such as the Company. If a larger, better funded company markets or creates a comparable product at a lower price point, this could
negatively impact the Company’s growth in the US market or could diminish the Company’'s market share in the Australian market.

Providing fee financing for clients and firms is available to potential competitors, of which are number currently exist in the Australian market. The Company will need to continue
to differentiate itself on the fee financing front over time. It may prove difficult for the Company to establish itself as a well-known brand in the competitive financing space, and
the product may be in a market where customers will not have brand loyalty. If competitors develop equal or better platforms and products, or competitors with existing platform
on a pricing basis, which could negatively affect its revenue.

Reliance on key management

The responsibility of overseeing the day-to-day operations and the strategic management of the Company depends substantially on its senior management and its key
personnel. The loss of any key personnel, including senior management, could cause disruption to the conduct of the Company’s business and could have a material adverse
impact on the Company's operations, financial performance, financial position and/or future prospects. It may be difficult to replace key personnel, or to do so in a timely manner
or at comparable expense.
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RISKS

QUICKFEE SPECIFIC RISKS

International operations

The Company operates in Australia and the US, and may do business in other international jurisdictions at a later date.

The Company’s operations could therefore be subject to a number of risks inherent in global operations, including political and economic instability in foreign markets,
inconsistent product regulation by foreign agencies or governments, imposition of product tariffs and burdens, cost of complying with a wide variety of international regulatory
requirements, risks stemming from the Company’s lack of local business experience in specific foreign countries, foreign currency fluctuations, difficulty in enforcing
intellectual property rights, foreign taxes, and language and other cultural barriers.

Protection of intellectual property
rights

The commercial value of the Company’s intellectual property assets is dependent on any relevant legal protections. These legal mechanisms, however, do not guarantee that the
intellectual property will be protected or that the Company's competitive position will be maintained. No assurance can be given that employees or third parties will not breach
confidentiality agreements, infringe or misappropriate the Company's intellectual property or commercially sensitive information, or that competitors will not be able to produce
non-infringing competitive products. Competition in retaining and sustaining protection of technologies and the complex nature of technologies can lead to expensive and
lengthy disputes for which there can be no guaranteed outcome. There can be no assurance that any intellectual property which the Company (or entities it deals with) may have
an interest in now orin the future will afford the Company commercially significant protection of technologies, or that any of the projects that may arise from technologies will
have commercial applications. In addition, there is a risk that measures implemented by the Company to protect its intellectual property may not always be sufficient.

Itis possible that third parties may assert intellectual property infringement, unfair competition or like claims against the Company under copyright, trade secret, patent, or
other laws. There is also a risk that the validity, ownership or authorised use of intellectual property relevant to the Company’s business may be successfully challenged by third
parties. Such claims, if made, may harm, directly or indirectly, the Company's business and may potentially lead to the inability to use the intellectual property in question. If the
Company is forced to defend claims of intellectual property infringement, whether they are with or without merit or are determined in the Company's favour, the costs of such
litigation may be potentially significant and may divert management's attention from normal commercial operations, which could have a material adverse impact on the
Company’s operations, financial performance, financial position and/or future prospects.

Strategies

There are no limits on strategies that the Company may pursue. The strategy may evolve over time due to, among other things, market developments and trends, technical
challenges, the emergence of new or enhanced technology, changing requlation and/or industry practice, and otherwise in the Company’s sole discretion. As a result, the
strategy, approaches, markets and products described in this document may not reflect the strategies, approaches, markets and products relevant to, or pursued by, the
Company at a later date.

Product liability

As with all products, there is no assurance that unforeseen adverse events or defects will not arise in the Company'’s products. Adverse events could expose the Company to
product liability claims or litigation, resulting in the removal of requlatory approval for the relevant products and/or monetary damages being awarded against the Company. In
such event, the Company's liability may exceed the Company's insurance coverage, if any.

The Company is exposed to possible litigation risks including, but not limited to, intellectual property ownership disputes, contractual claims, environmental claims, occupational

Litigation health and safety claims and employee claims. Further, the Company may be involved in disputes with other parties in the future which may result in litigation. Any such claim or
dispute if proven, may impact adversely on the Company's operations, financial performance and financial position.
The Company faces various risks in conducting its business and may lack adequate insurance coverage or may not have the relevant insurance coverage. If the Company incurs
Insurance coverage substantial losses or liabilities and its insurance coverage is unavailable or inadequate to cover such losses or liabilities, the Company’s financial position and financial

performance may be adversely affected.
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RISKS

QUICKFEE SPECIFIC RISKS

Data loss, theft or corruption

Through the ordinary course of business, the Company collects a wide range of confidential information from its customers (including personal, financial and credit related
information). The cyber threat to companies in Australia, the United States and around the world is growing and unrelenting and as an online business, the Company is not
immune to these risks. Cyber-attacks may compromise, or breach technology platforms used by the Company to protect confidential information. A cyberattack or hack of the
Company systems, including those of third-party providers of information technology services to the Company, could have serious impacts on the Company’s reputation,
operational and financial performance.

The Company’s business may also be adversely affected by malicious third party applications that interfere with, or exploit, security flaws in its websites. Viruses, worms and
other malicious software programs could, among other things, jeopardise the security of information stored in a user's computer or in the Company’s computer systems or those
of third party service providers or attempt to change the internet experience of users by interfering with the Company’s ability to connect with its users.

There is arisk that the measures taken by the Company may not be sufficient to detect or prevent unauthorised access to, or unauthorised disclosure of, such confidential
information. Any data security breaches or the Company’s failure to protect confidential information could result in the loss of information integrity, or breaches of the
Company's obligations under applicable laws (including relevant privacy laws) or agreements, each of which could have a material adverse impact on the Company’s operations,
financial performance, financial position and/or future prospects. Further, laws relating to data privacy are evolving across all jurisdictions and any changes to standards may
adversely impact the Company's systems and operating procedures.

Foreign exchange

The Company will be operating in a variety of jurisdictions, including the US and Australia, and as such, expects to generate revenue and incur costs and expenses in US dollars.
Consequently, movements in currency exchange rates may adversely or beneficially affect the Company’s results or operations and cash flows. For example, the appreciation or
depreciation of the US dollar relative to the Australian dollar would result in a foreign currency loss or gain. Any depreciation of currencies in foreign jurisdictions in which the
Company operates may result in lower than anticipated revenue, profit and earnings of the Company.

Disputes

The activities of the Company may result in disputes with third parties, including, without limitation, the Company's investors, competitors, reqgulators, partners, distributors,
customers, directors, officers and employees, and service providers. The Company may incur substantial costs in connection with such disputes.

Further, a change in strategy may involve material and as yet unanticipated risks, as well as a high degree of risk, including a higher degree of risk than the Company’s strategy in
place as of the date hereof.

Additional requirements for capital

The Company’s capital requirements depend on numerous factors. Depending on the Company’s ability to generate income from its operations, the Company may require further
financing in addition to amounts raised under the Offer. Any additional equity financing will dilute shareholdings, and debt financing, if available, may involve restrictions on
financing and operating activities. If the Company is unable to obtain additional financing as needed, it may be required to reduce the scope of its operations and scale back its
development and research programmes as the case may be. There is however no guarantee that the Company will be able to secure any additional funding or be able to secure
funding on terms favourable to the Company.

Economic conditions and other
global or national issues

General economic conditions, laws relating to taxation, new legislation, trade barriers, movements in interest and inflation rates, currency exchange controls and rates, national
and international political circumstances (including wars, terrorist acts, sabotage, subversive activities, security operations, labour unrest, civil disorder, and states of
emergency), natural disasters (including fires, earthquakes and floods), and quarantine restrictions, epidemics and pandemics, may have an adverse effect on the Company’s
operations.
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RISKS

CAPITAL RAISING AND INVESTMENT RISKS

Shareholder dilution

Existing shareholders who do not participate in the Capital Raising will have their percentage shareholding in the Company diluted. Depending on the size of a shareholder’s
existing holding, a participating shareholder may still be diluted even though they participate in the Capital Raising, depending on the number of shares allocated to them under
the Capital Raising.

In the future, the Company may elect to issue Shares or other securities. While the Company will be subject to the constraints of the ASX Listing Rules regarding the issue of
Shares or other securities, Shareholders may be diluted as a result of issues of Shares or other securities.

Market conditions

Share market conditions may affect the value of the Company’s quoted securities regardless of the Company's operating performance. Share market conditions are affected by
many factors such as:

(i) general economic outlook;

(i) introduction of tax reform or other new legislation;

(i) interest rates and inflation rates;

(iv)changes in investor sentiment toward particular market sectors;

(v)the demand for, and supply of, capital; and

(vi)terrorism or other hostilities.

The market price of securities can fall as well as rise and may be subject to varied and unpredictable influences on the market for equities in general and technology or defence
stocks in particular. Neither the Company nor the Directors warrant the future performance of the Company or any return on an investment in the Company.

Further, the value of the Shares may fluctuate more sharply than that of other securities, given the fact that investment in the Company is highly speculative.

Taxationrisk

The acquisition and disposal of Shares will have tax consequences for investors, which will vary depending on the individual financial affairs of each investor. All potential
investors in the Company are urged to obtain independent professional taxation and financial advice about the consequences of acquiring and disposing of Shares from a
taxation viewpoint and generally.

Changes in tax law, or changes in the way tax laws are interpreted may impact the tax liabilities of the Company, shareholder returns or the tax treatment of an investment. Tax
law is frequently being changed, both prospectively and retrospectively. Any actual or alleged failure to comply with, or any change in the application or interpretation of tax
rules applied in respect of such transactions, may increase the Company’s tax liabilities or expose it to legal, regulatory or other actions.
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RISKS

CAPITAL RAISING AND INVESTMENT RISKS

Price of Shares

As a publicly-listed company on ASX, the Company is subject to general market risk that is inherent in all securities listed on a stock exchange. After the end of the relevant
escrow periods affecting Shares in the Company, a significant sale of then tradeable Shares (or the market perception that such a sale might occur) could have an adverse
effect on the Company’s Share price.

Investment speculative

Shares to be issued pursuant to this Offer carry no guarantee with respect to the payment of dividends, returns of capital or the market value of those Shares.

Potential investors should consider that the investment in the Company is highly speculative.

Share Purchase Plan Commitment
risk

As disclosed in this Investor Presentation, the Company intends securing binding commitments from one or more investors who are participating in the Placement to commit
to cover the SPP component of the Capital Raising and take up additional shares in the event that the SPP is undersubscribed and existing, eligible shareholders do not take up
the full $0.5 million. There is a risk that the commitments may be terminated by an investor or that an investor may not ultimately have sufficient liquidity to meet its obligations
under its commitment letter. If a commitment letter were terminated or an investor defaulted on its obligations under its commitment letter, this could have a material adverse
impact on the Company’s ability to cover the shortfall on the SPP (if any) and could ultimately lead to the Company raising less than the total $4.0 million to $4.5 million
envisaged as part of the total Capital Raising proceeds.

Failure to raise sufficient funds under the Capital Raising could have a material adverse impact on the Company’s operations, financial performance, financial position and/or
future prospects.

The above risks should not be taken as a complete list of the risks associated with an investment in the Company. The risks outlined above and other risks not
specifically referred to may in the future materially adversely impact the value of the Company’'s securities and the Company’s operations, financial performance,
financial position and/or future prospects. Accordingly, no assurance or guarantee of future performance or profitability is given by the Company in respect of its

shares.
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Foreign Selling Restrictions

This document does not constitute an offer of New Securities of the Company in any jurisdiction in which it would be unlawful. In particular, this document may not be distributed
to any person, and the New Shares may not be offered or sold, in any country outside Australia except to the extent permitted below.

New Zealand

The New Shares are not being offered or sold to the public within New Zealand other than to existing shareholders of the Company with registered addresses in New Zealand to
whom the offer of the New Shares is being made in reliance on the Financial Markets Conduct (Incidental Offers) Exemption Notice 2021.

This document has not been registered, filed with or approved by any New Zealand regulatory authority under the Financial Markets Conduct Act 2013. This documentis not a
product disclosure statement under New Zealand law and is not required to, and may not, contain all the information that a product disclosure statement under New Zealand law is
required to contain.

The Shares are not being offered or sold in New Zealand (or allotted with a view to being offered for sale in New Zealand) other than to a person who:
* isaninvestment business within the meaning of clause 37 of Schedule 1of the FMC Act;
* meets the investment activity criteria specified in clause 38 of Schedule 1 of the FMC Act;
* islarge within the meaning of clause 39 of Schedule 1 of the FMC Act;
* isagovernmentagency within the meaning of clause 40 of Schedule 1 of the FMC Act; or
* isaneligible investor within the meaning of clause 41of Schedule 1of the FMC Act.

Notice to nominees and custodians

Nominees and custodians may not distribute this Presentation, and may not permit any beneficial shareholder to participate in the SPP, in any country outside Australia and New
Zealand except, with the consent of the Company, to beneficial shareholders resident in certain other countries where the Company may determine it is lawful and practical to
make the offer constituted under the SPP.
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CONTACT DETAILS

Simon Yeandle, CFO p: +61 2 8090 7700
e: simon.yeandle@quickfee.com

Katie Mackenzie, Investor Relations p: +61 455 502 197
e: kmackenzie@belleviewir.com.au
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