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No Warranties
Disclaimer

The material in this presentation has been prepared by archTIS Limited (“Company”).

This presentation may not be reproduced, redistributed or passed on, directly or indirectly, to any other person, or published, in whole or in part, for 
any purpose without prior written approval of the Company.  The material contained in this presentation is for information purposes only.  This 
presentation is not an offer or invitation for subscription or purchase of, or a recommendation in relation to, securities in the Company and neither this 
presentation nor anything contained in it shall form the basis of any contract or commitment.  Any offering of any of the Company's securities to 
Australian persons will be subject to Australian securities laws. The distribution of this document in jurisdictions outside of Australia may be restricted 
by law, and persons into whose possession this document comes should inform themselves about, and observe, all such restrictions.

This presentation is not financial product or investment advice. It does not take into account the investment objectives, financial situation and 
particular needs of any investor. Before making an investment in the Company, an investor or prospective investor should consider whether such an 
investment is appropriate to their particular investment needs, objectives and financial circumstances, seek legal and taxation advice as appropriate 
and consult a financial adviser if necessary.

This presentation may contain forward-looking statements that are subject to risk factors associated with data-centric cyber security business. 
Forward looking statements include those containing such words as "anticipate", "estimates", "forecasts", "should", "could", "may", "intends", "will", 
"expects", "plans" or similar expressions. Such forward-looking statements are not guarantees of future performance and involve known and 
unknown risks, uncertainties, assumptions and other important factors, many of which are beyond the control of the Company. It is believed that the 
expectations reflected in these statements are reasonable, but they may be affected by a range of variables and changes in underlying assumptions 
which could cause actual results or trends to differ materially. The Company does not make any representation or warranty as to the accuracy of 
such statements or assumptions.

This presentation has been prepared by the Company based on information currently available to it. No representation or warranty, express or 
implied, is made as to the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this 
presentation. To the maximum extent permitted by law, none of the Company or its subsidiaries or affiliates or the directors, employees, agents, 
representatives or advisers of any such party, nor any other person accepts any liability for any loss arising from the use of this presentation or its 
contents or otherwise arising in connection with it, including without limitation, any liability arising from fault or negligence on the part of the Company 
or its subsidiaries or affiliates or the directors, employees, agents, representatives or advisers of any such pay.

Disclaimer
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Founded in 2006, archTIS has evolved to create best-in-class data-centric security products servicing 
defence agencies and companies around the world

AR9 - Journey to date

Founded in 2006 as a consulting company, archTIS has evolved to create best-in-

class data-centric security products:

– 18+ years operating experience; 6+ years as a listed company 

– Broad use case; provides solutions to enterprise IP, government, defence, 

multinationals and university research

– Successful operational focus in last two years:

➢ Strong revenue growth: 37% in FY23 and 54% in FY24

➢ Disciplined management has reduced cost base to $5.8m in FY24 (FY22: 

$9.0m) 

– Products implemented across government, military departments, and private 

industry (including Thales, SAP, Hanwha, Babcock, NIOA, Aust DOD)

– Multi award-winning platform, including 2022 and 2023 Australian Defense 

Industry Cyber Business of the Year Award
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Q1 FY25 Quarterly Highlights
Continued strategic execution

*Unaudited / Prior Comparative Period (PCP) 

ARR $3.96M 

up 16% PCP

Revenue of $1.45M

Licensing $0.95M 

Services $0.5M 

Gross margin 75

a 26-basis point 

improvement

Launched 

archTIS Trusted 

Data Integration

Operating 

expenses 

decreased 5% PCP

AUS Defence signed 

and paid $2.3M (in Oct)

for new and expanded 

user licensing of 

NC Protect
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Q1 FY25 Financial Overview 

*Unaudited results

$1.92M

$0.50M

$1.10M

$0.95M

Q1 FY24 Q1 FY25

$3.02M

$1.45M

Q1 FY24 Q1 FY25

47%

75%

+28 Bps

License Revenue

Service Revenue

$3.40M

$3.96M

Q1 FY24 Q1 FY25

+16%

$2.04M
$1.94M

Q1 FY24 Q1 FY25

-5%

Gross Margin ARR Operating Expense

*Defence Contract valued at $2.3m closed in Oct 24 
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DYNAMIC ACCESS & PROTECTION FOR MICROSOFT 
365, SHAREPOINT &  FILE SHARES

• Discover, classify and secure sensitive information

• Prevent data loss, misuse and human error

• Enforce zero trust with Attribute Based Access 
Control (ABAC) and data protection policies

• Audit user file access and interactions for security 
and compliance reporting

• Maintain control of encryption keys in M365 with 
Bring Your Own Key (BYOK) Support

A Data Centric Security solution for 
every data sharing problem

SECURE SHARING AND COLLABORATION 
PLATFORM FOR CLASSIFIED DATA

• Compartmentalized military-grade classified 

information collaboration and file sharing

• IRAP assessed and accredited up to 

PROTECTED

• Control access and sharing with data-centric 

ABAC policies, including security classification, 

country, organization and releasability

• Audit all user interaction and changes made to 

files, workspaces and other administrative tasks

POLICY-BASED ACCESS ORCHESTRATION & 
CONTROL FOR SENSITIVE & CLASSIFIED DATA

• Adds Zero Trust Data Centric Security 

capabilities to structured data access

• Source and integrate data from multiple 

authoritative data sources based on access 

context

• Centrally author and apply access control 

policies for security and compliance across data 

transactions with minimal user impact

• Enable seamless information and data 

collaboration with multiple third parties

• Enables speed of relevance for decision-making
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Organic Growth Strategy – Revenue Verticals

• Become the default Data 

Centric Security products for 

Defence 

• Drive an enterprise 

agreement to go deeper into 

Australian Defence

• Existing Proof of Concepts

• Quoted opportunities 

Australian 
Defence Market

Global Defence 
Industrial Base 

(DIB)
• Sell-to / Sell through

• Advanced features to meet 

Defence Industry compliance 

requirements including 

Export Controls and security

• Referenceable into DIB 

internationally

• Existing POCs

• Continue to organically grow 

use case in other verticals

• Migrate customers from On-

premises to Cloud 

• Leverage archTIS unique 

products to support critical 

Infrastructure industries

• Support global business  

partners 

Enter New Vertical

Markets

• Referenceable into Coalition 

Forces (US / Five-Eyes / 

AUKUS, etc.)

• Existing Proof of Concepts

• Microsoft relationship

• AUKUS

• Mandated compliance 

requirements

Replicate Success 
Across Coalition 

Forces
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Drive Defence Enterprise 
Licenses growth

Aus Defence Industrial Base Build Sell-to / Sell-thru DIB 
relationships

Build Reference ability for 
international Expansion

Front 1

Front 2

Front 3

Front 4

Winning the Australian Defence Market

• Expand and grow Defence 
TS deployment 

• Win Enterprise Licence 
agreement in a division  
Defence Environment

• Win Deployed services

• Introduce new Product into 
Deployed services

• Win Use Cases in Navy and 
Subs programs

• Prove capability in Defence 
cloud environment

• Become DCS default 
products for SECRET and 
PROTECTED Network

• Win Defence Industry 
clients 

• Become Industry market 
leading platform

• Win Defence Programs that 
share information with 
Industry

• Gain Defence Endorsement 
as an Industry Information 
Sharing  platform

• Become default DCS 
products for Aus Industry

• Win International Defence 
Primes as customers

• Win Defence Providers as 
Sales Partner

• Win Global Defence ICT 
Providers as partners

• Target Defence Programs 
that share with allies

• Target use case that partners 
can resell in different 
geographies

• Target use case that can be 
referenced by client

Partial wins/ positive progress

Active Opportunity

Front 5

Enter New Vertical Markets

• Target Vertical in Critical 
Infrastructure Industries

• Target Manufacturing 
Industry

• Target Banking and Finance

Successfully completed 
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Win Global Defence 
Enterprise Licenses 

Win Global Defence Industrial 
Base Clients

Build Sell to Sell thru DIB 
Relationships

Build Reference Ability for 
International Expansion

Front 1

Front 2

Front 3

Front 4

Global Expansion through Coalition Forces & Industry

• Gain access and exposure of 
products in Allied Defence 
organisations

• Introduce new Products 
into International markets

• Prove capability in Defence 
International cloud 
environments

• Gain Defence accreditations 
for products

• Win License sales in an 
international Defence 
organisation

• Expand products and grow 
licenses in international 
Defence organisation

• Gain access and exposure 
of products to International 
Primes 

• Win international Defence 
Industry clients

• Win Defence Programs that 
share information with 
International Industry 
partner

• Become default DCS 
products for Global Defence 
Industry

• Win International Defence 
Primes as customers

• Win Defence Providers as 
Sales Partner

• Win Defence programs with 
Global Defence ICT 
Providers as partners

• Target Defence Programs 
that share with allies

• Target use case that partners 
can resell in different 
geographies

• Target use case that can be 
referenced by client

Front 5

Enter New Vertical Markets

• Target Vertical in Critical 
Infrastructure Industries

• Target Manufacturing 
Industry

• Target Banking and Finance

Partial wins/ positive progress

Active Opportunity

Successfully completed 
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Inorganic Growth Strategy

Scale 

Revenue

Accretive 

cashflow

Direct entry into 

key clients

Complementary 

sectors



www.archTIS.com

Q&A
Level 3 , 10 National Circuit
Barton ACT 2600 Australia

1300 ARCHTIS
+61 2 6162 2792
+61 419 528 061

www.archtis.com
@arch_tis
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