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Important notice and disclaimer

This presentation provides general information about
MedAdvisor Solutions which is current at the date this
presentation is made. This presentation is not a prospectus,
product disclosure statement, or any other offering document
under Australian law (and will not be lodged with the
Australian Securities and Investments Commission [ASIC]) or
any other law and does not contain all material information
which a prospective investor may require in evaluating a
possible investment in MedAdyvisor Solutions. This presentation
is for information purposes only and is not an invitation to
acquire or offer securities for subscription, purchase, or sale
in any jurisdiction.

The information contained in this presentation does not
constitute financial advice and is not intended to be relied upon
as advice to investors or potential investors. The information
contained in this presentation has been prepared without taking
iInto account any person’s individual investment objectives,
financial situation, or particular needs. Information in this
presentation remains subject to change without notice.

While the information contained herein has been prepared

in good faith, neither MedAdvisor Solutions nor any of its
shareholders, directors, officers, agents, employers, or advisers
give, have given, or have authority to give, any representations
or warranties (express or implied) as to, or in relation to, the
accuracy, reliability, or completeness of the information in this
presentation, or any revision thereof, or of any other written

or oral information made or to be made available to any
interested party or its advisers (all such information being
referred to as “information”) and liability therefore is expressly
disclaimed. Accordingly, neither MedAdvisor Solutions nor any
of its shareholders, directors, officers, agents, employees, or
advisers take any responsibility for, or will accept any liability
whether direct or indirect, express or implied, contractual,
tortious, statutory, or otherwise, in respect of the accuracy or
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completeness of the information or for any of the opinions
contained herein or for any errors, omissions, or misstatements,
or for any loss, howsoever arising, from the use of this
presentation.

This presentation may contain forward-looking statements
about MedAdvisor Solutions’ financial results, guidance, and/
or business prospects that may involve risks or uncertainties
and may involve significant items of subjective judgement and
assumptions of future events that may or may not eventuate.
such items include government policy changes, changes

in the competitive environment, litigation, loss of contracts,
and unexpected changes to business costs or expenses.
Given these uncertainties, readers are cautioned not to place
undue reliance on such forward-looking statements. No
representation or warranty is given as to the accuracy or
likelihood of achievement of any forward-looking statement in
this presentation, or any events or results express or implied in
any forward-looking statement.

This presentation should not be considered as the giving of
investment advice by MedAdvisor Solutions or any of its
shareholders, directors, officers, agents, employees, or advisers.
Each party to whom this presentation is made available must
make its own independent assessment of MedAdvisor Solutions
after making such investigations and taking such advice as
mMay be deemed necessary. In particular, any estimates or
projections or opinions contained herein necessarily involve
significant elements of subjective judgement, analysis, and
assumptions and each recipient should satisfy itself in relation
to such matters.

This presentation has not been filed, lodged, registered,
reviewed, or approved by any regulatory authority in any
jurisdiction and recipients should keep themselves informed of,
and comply with and observe, all applicable legal and

regulatory requirements. This presentation does not constitute
an offer (or the solicitation thereof) in any jurisdiction in which
such an offer (or the solicitation thereof) is not permitted under
applicable law.

In particular, this presentation does not constitute an offer to sell,
or a solicitation of an offer to buy, securities in the United States
or to or for the account or benefit of any U.S. person (as defined
in Regulation S under the U.S. Securities Act of 1933, as amended
(the U.S. Securities Act). Securities may not be offered or sold in
the United States or to, or for the account or benefit of, any U.S.
person, unless the securities have been registered under the U.S.
Securities Act or an exemption from registration is available.

Neither the information contained in this presentation, nor any
copy hereof may be, directly or indirectly, taken or transmitted
into or distributed, in whole or in party, in any other jurisdiction
which prohibits the same except in compliance with applicable
securities laws. Any failure to comply with this restriction may
constitute a violation of the applicable securities laws. The
recipient in any jurisdiction where distribution of this presentation
nis prohibited or restriction must inform itself of, and comply with,
any such prohibitions or restrictions. The recipient represents
that it is able to receive this presentation without contravention
of any unfulfilled registration requirements or other legal
restrictions in the jurisdiction in which it resides or conducts

its business. By receiving or retaining this presentation, the
recipient acknowledges that it will be solely responsible for its
own assessment of the market and the market position of
MedAdvisor Solutions and its subsidiaries (“the Group”) and that
it will conduct its own analysis and be solely responsible for
forming its own view of the potential future performance of the
business of the Group.
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2Q FY25 business summary

Business affected by headwinds in 2Q and set to take advantage of tailwinds

. $8.9m
GI‘OUp THRIV Revenue
° 1 (0]
AUD ($m) 2Q FY25 2Q FY24 Change Transformation 360° on track.
« January 2025 restructure - expected net
Revenue $30.8m $50.2m -38.6%
savings of $1.4m in FY25.
Gross Profit $19.6m $27.7m -29.2%
« Strategic review In progress. $3.3m
Gross Margin 63.6% 55.2% +8.4ppts
us $0.9m
« Lower vaccination rates led to a deferral of _
AUD ($m) 2Q FY25 2Q FY24 Change | 2QFY23 2QFY24 2QFY25
spend on vaccine related health programs.
Revenue $25.3m $44.9m -43.7% . .
« Vaccine related revenue is 64% of 2Q FY25 $0.8m
Gross Profit $15.3m $23.2m -341%
revenue (2Q FY24: 59%). ANZ Health Programs
Gross Margin 60.5% 51.7% +8.8 ppts
$0.5m
ANZ $0.4m
AUD ($m) 2Q FY25 2Q FY24 Change « MedAdvisor for Pharmacy cloud migration is
Revenue $5.4m $5.3m +1.9% progressing according to plan.
° (o)
e T $43m $4.4m 55 Health programs saw a growth of over 60%

in revenue for 2Q FY25 vs. 2Q FY24.
Gross Margin 79.6% 86.2% -6.6 ppts Q Q 2QFY23 2QFY24 2QFY25
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US: Vaccine market

Increased number and concentration of vaccines leading to an opportunity to spread

vaccines across the year

Weekly Vaccine Volume
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Adult vaccines in
market increased by
~25% from 2022 - 2023

Fluzone

Moderna COVID —Pfizer COVID —Prevnar —Shingrix Other

2023

The FDA and CDC
offered conflicting RSV
guidelines

~76% of adults
60+ are still not
vaccinated for RSV

MedAdyvisor Solutions



US: Vaccine market

Driving vaccine messaging and delivery across the year

Increasing uptake and improving public health

Season Cumulatives Aug - Jul —Abryzvo —Arexvy —Boostrix —Comirnaty —Fluad —Fluarix —Flucelvax
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Promote Shingles and
other non-seasonal
vaccines during off-
peak times

Fluzone Moderna COVID —Pfizer COVID —Prevnar —Shingrix —Other

®

2023

Promote seasonal
vaccines like flu during
peak seasons
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public health
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Business summary

Business set to take advantage of tailwinds

The global vaccine market is strong and growing

« $69B Value of global vaccine market by 2025
¢ 6% Expected annual growth rate (CAGR 2025-2029) '

Pharma is investing substantially in vaccines

- $1B Value of 2024 Novavax and Sanofi Partnership: related to vaccines?

- $5B Moderna’s projected investment in vaccine initiativess

- $5B Blackstone Life Sciences fund targeting investments for healthcare and vaccines 4
Vast majority of vaccinations delivered in pharmacy °

* 90% Americans living within 5 miles of a community pharmacy °

« 33% Americans visiting a pharmacy at least once/week ©

Our vaccine programs deliver results

« 50% higher vaccination rate across all Covid programs
« 40% higher vaccination rate across all RSV programs
¢ 25% higher vaccination rate across all vaccine programs

!,_Staista, Vaccines Worldwide

2 Jquvig, Trends in Vaccine Administration in the US, 13/01/2023

3 Jl of the American Pharmacists Assn, Access to community pharmacies: A nationwide geographic information systems cross-sectional analysis, 22/12/2022
4 CVS Health, The Rx Report: The future of community pharmacy opens doors to healthier communities, 2024

5 https://www.business—stondord.com/world—news/novovox—signs—covid—19—Iicense—deoI—With—sonofi—secures—business—viobility—124051000593_1.htm|

6 https://investors.modernatx.com/news/news-details/2024/Moderna-RD-Day-Highlights-Progress-and- Strategic-Priorities/default.aspx

7 https://www.wsj.com/articles/blackstone-eyes-5-billion-for-life-sciences-investments-124b0f22?utm _source=chatgpt.com

2Q FY25 Update MedAdyvisor Solutions


https://www.statista.com/outlook/hmo/pharmaceuticals/vaccines/worldwide?utm_source=chatgpt.com
https://www.iqvia.com/insights/the-iqvia-institute/reports-and-publications/reports/trends-in-vaccine-administration-in-the-united-states
https://www.japha.org/article/S1544-3191(22)00233-3/fulltext
https://www.cvshealth.com/content/dam/enterprise/cvs-enterprise/pdfs/2024/CVSHealth-Rx-Report-Winter-2024.pdf?utm_source=chatgpt.com
https://www.wsj.com/articles/blackstone-eyes-5-billion-for-life-sciences-investments-124b0f22?utm_source=chatgpt.com

Australia Progress: Cloud migration and expanded scope of practice pilots

MedAdyvisor for Pharmacy Cloud Expanded Scope of Practice

Migration

The cloud migration began in September 2024 Expanded Scope of Practice programs and :'§ gon ==
and focused on migrating 95% of pharmacies pilots are designed to address regional T AL
to the cloud to enhance services, reduce demand for healthcare, based on the needs of

burden and deliver anytime, anywhere access individual states and territories.

to MedAdyvisor for Pharmacy, allowing

pharchists as they take on equnded roles. MedAdyvisor Solutions has been selected as the preferred ESoP

software provider to support a growing list of ESoP programes;,
including UTI, oral contraceptives, skin conditions, vaccinations,
dermatology and more.

JU% 1010)7 L Soud 15000 121000 ©

Pharmacies Pharmacies expected Pharmacies Patients received Services completed
transitioned to stage 2 to be migrated to the participating in services

of a three stage cloud my March 2025 ESoP across 7 states

migration and territories

Progress related to cloud migration and ESOP as at 28 January 2025
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2H FY25 half outlook

2Q FY25 Update

2H FY25 Revenue Uplift: US revenue
recovery driven by diversified pipeline
and deferred vaccine programs.

ANZ Stability: Steady performance
supported by cloud migration and
expanded health programs.

Cost Savings: Business restructuring to
save $5M annually from FY26.

Strategic Options: Evaluating options
to address valuation gaps while
progressing business plans.

Innovation Focus: Advancing Al and
platform upgrades to boost efficiency
and profitability.

MedAdyvisor Solutions



Thank You
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