C om p I{'/ ASX Announcement
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Investor Presentation

Complii FinTech Solutions Limited (Complii or the Company) (CF1.ASX) is pleased to release a
copy of the presentation to be provided by Craig Mason, Executive Chairman at the investor update

webinar commencing at 12:00 pm AEST today (Friday, 22 August 2025).
Registration is compulsory to attend.

To attend, register here:
https://us06web.zoom.us/webinar/register/8017551267210/WN _t2m1vBIfT1eegeSI3FWixQ

After registering, participants will receive an email confirmation containing information about joining

the webinar.

It is recommended that participants join at least 10 minutes prior to the webinar commencing.

This announcement is authorised to be given to ASX by Craig Mason (Executive Chairman) and

Alison Sarich (Managing Director) on behalf of the Board of Complii Fintech Solutions Limited.

- ENDS -
For more information please contact:
i Craig Mason i), Alison Sarich
v/ Executive Chairman v Managing Director
0437 444 881 (02) 9235 0028
investors@complii.com.au investors@complii.com.au

Complii FinTech Solutions Ltd

www.complii.com.au
ABN 71 098 238 585 investors@complii.com.au
Level 8, 8 Spring Street, Sydney NSW 2000 Telephone: 02 9235 0028
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The Group showed a strong commercial and financial performance in FY25

Strategic and Commercial

> International expansion of our Capital Raising solution in the UK and Canada, expanding our
addressable market

> Divestment of Registry Direct*, helping us refocus on our core strengths
> $11.bn raised by clients in FY25 using Complii’s Capital Raising solution

Financials

$2.05m cash at bank (incl TDs) + $0.162m in TD for office leases as at 30 June 2025
29% increase in Group Revenue to $8.13m

>
>
> 11% increase in cash receipts from customers ($9.56m FY25 v $8.59m FY24)
> 60% improvement in operating cash flow vs FY24 (+$1.88m)

>

$1.5m R&D grant for FY24 activities received

*  *40ct2024:$2.147m received along with $1.46m received for services
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Group Financial Performance

| FV25(5) | FY24(§) | Fv23(§)Restated

Group Income

Balance Sheet

FY25 Results
Commentary

Revenue from continuing operations
Otherincome
R&D Grant

Total Revenue and Other income

Cash at bank
Cash on Term Deposit
Cash on Term Depost for office lease

Total Cash at Bank and on Term Deposit

Net Assets

8,134,809
72,931
1,502,069

9,709,809

1,350,569
700,000
162,323

2,212,892

5,011,144

6,321,199

89,052
1,038,109
7,448,360

1,944,662

1,944,662
7,143,445

6,687,374
161,714
1,999,785

8,848,873

1,796,052
4,000,000

5,796,052

16,267,112

Group revenue has increased by 29% to $8.13m in the year ended 30 June 2025, up from $6.32m

ARR has continued to grow strongly across all segments within the group, with Group ARR up 14% on FY24

$2.05m cash at bank (incl TDs) plus $0.162m on term deposit for office security leases as at 30 June 2025

$1.5m R&D grant for FY24 activities received



Accelerating Group ARR Growth

Complii FinTech <zt

1SN

Group ARR up 14% year i PRIMARY :
P P y CFO n.P P L‘/ ‘ MARKETS' ;g; Caddle
on year (FY25 vs FY24) intec |
113% 1 3% 127% 7%
@ onFY24 onFY24 onFY24 onFY24
O ur focus |S on grOW| N g revenue . Group Annual Recurring Revenue (ARR)
and ARR, cross-selling to our o
. S000000
expanded client base and -
through further customer o
acquisition. e
5750000
We are actively engaged with $700000
several large customers that ——
should see ARR grOWth. $600,000
e a1 0z a3 o4 i 03 4 il jord a3 4
F¥23 F¥23 F¥23 FY23 F Fy¥Z FY¥id F¥25 F25 Fiy FYzi5



Complii FinTech <zt

(3]

A strong product roadmap

Core Product upgrade in the Compliance platform

> Enable the OFA service workflows and logic to meet new legislation requirements
Initial Release of the CRM’s module MVP and Compliance Management
> Go-live scheduled 1H FY26

Rebalancing workflow improvements

> Bulk rebalancing capability and rebalancing orders submitted to the Trading order pad

Capital Raising enhancements

> New intuitive User Interface experience for the Deal Listing page

AccountFast upgrades

> Improved operational workflow

Complii is actively engaged with several existing and new customers to
implement these new and upgraded tools.
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Covering the whole corporate lifecycle from
inception to unicorn

> Unlisted share trading facilities (including pre-1PO),

> Capital raising (from seed round to IPO listing) and
administration tools

> Compliance controls required for those dealing for
and in capital markets

> Consulting in regulatory risk and compliance

> CPD management and e-Learning
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Group growth strateqgy

Growth strategy is a layered approach, to build
recurring subscription revenue, supplemented
with transactional revenue

Continue to grow market
footprint and be the fully
integrated end to end
provider across:

Organic growth via
cross-module sales to
increase client

Customer value penetration

Stockbrokers

Corporate advisory firms
Wealth managers
Financial planners

Corporate growth

Continuous product and Ensure existing clients are
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O addlt.lonal product increases inclusive of unlisted
offerings securities trading services

~N



Complii FinTech <zt

0

The Complii Group
has built a unique,
differentiated and
hard-to-imitate end-
to-end platform
delivering a whole
suite of solutions for
equity capital

markets participants.

After strong
investment in
building our
ecosystem, we are
focused on
monetisation.

Investment thesis

A growing market

Our TAM (total
addressable market) is
growing through our
acquisitions,
international
expansion, increased
product developments
efforts and roll-outs, as
well as cross-selling
opportunities

=

A unique offer

Our integrated,
modular offer is
unique in the market;
we have strong
customer retention
and have seen great
traction

A clear growth path

We have been investing
strongly to build a strong
customer base and are
now focused on
monetisation through
sales and marketing



Questions?
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Disclaimer

This presentation has been prepared by Complii FinTech Solution Ltd (ASX.CF1) (“Complii” or the “Company”) based on
information available to it as at the date of this presentation. The information in this presentation is provided in summary form
and does not contain all information necessary to make an investment decision.

This presentation does not constitute an offer, invitation, solicitation or recommendation with respect to the purchase or sale
of any security in Complii, nor does it constitute financial product advice or take into account any individual’s investment
objectives, taxation situation, financial situation or needs. An investor must not act on the basis of any matter contained in this
presentation but must make its own assessment of Complii and conduct its own investigations. Before making an investment
decision, investors should consider the appropriateness of the information having regard to their own objectives, financial
situation and needs, and seek legal, taxation and financial advice appropriate to their jurisdiction and circumstances. Complii is
not licensed to provide financial product advice in respect of its securities or any other financial products. Cooling off rights do
not apply to the acquisition of Complii securities.

Although reasonable care has been taken to ensure that the facts stated in this presentation are accurate and that the opinions
expressed are fair and reasonable, no representation or warranty, express or implied, is made as to the fairness, accuracy,
completeness or correctness of the information, opinions and conclusions contained in this presentation. To the maximum
extent permitted by law, none of Complii, its officers, directors, employees and agents, nor any other person, accepts any
responsibility and liability for the content of this presentation including, without limitation, any liability arising from fault or
negligence, for any loss arising from the use of or reliance on any of the information contained in this presentation or otherwise
arising in connection with it.

The information presented in this presentation is subject to change without notice and Complii does not have any
responsibility or obligation to inform you of any matter arising or coming to their notice, after the date of this presentation,
which may affect any matter referred to in this presentation.

The distribution of this presentation may be restricted by law and you should observe any such restrictions.

Forward looking statements

This presentation contains certain forward-looking
statements that are based on the Company’s
management’s beliefs, assumptions and
expectations and on information currently available
to management. Such forward looking statements
involve known and unknown risks, uncertainties,
and other factors which may cause the actual results
or performance of Complii to be materially different
from the results or performance expressed or
implied by such forward looking statements. Such
forward looking statements are based on numerous
assumptions regarding the Company’s present and
future business strategies and the political and
economic environment in which Complii will operate
in the future, which are subject to change without
notice. Past performance is not necessarily a guide
to future performance and no representation or
warranty is made as to the likelihood of achievement
or reasonableness of any forward-looking
statements or other forecast. To the full extent
permitted by law, Complii and its directors, officers,
employees, advisers, agents and intermediaries
disclaim any obligation or undertaking to release any
updates or revisions to information to reflect any
change in any of the information contained in this
presentation (including, but not limited to, any
assumptions or expectations set out in the
presentation).
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A broad, growing client base
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