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Disclaimer

This presentation has been prepared by ZipTel Limited (the “Company”). It does not
purport to contain all the information that a prospective investor may require in connection
with any potential investment in the Company. You should not treat the contents of this
presentation, or any information provided in connection with it, as financial advice,
financial product advice or advice relating to legal, taxation or investment matters.

No representation or warranty (whether express or implied) is made by the Company or
any of its officers, advisers, agents or employees as to the accuracy, completeness or
reasonableness of the information, statements, opinions or matters (express or implied)
arising out of, contained in or derived from this presentation or provided in connection
with it, or any omission from this presentation, nor as to the attainability of any estimates,
forecasts or projections set out in this presentation.

This presentation is provided expressly on the basis that you will carry out your own
independent inquiries into the matters contained in the presentation and make your own
independent decisions about the affairs, financial position or prospects of the Company.
The Company reserves the right to update, amend or supplement the information at any
time in its absolute discretion (without incurring any obligation to do so).

Neither the Company, nor its related bodies corporate, officers, their advisers, agents and
employees accept any responsibility or liability to you or to any other person or entity
arising out of this presentation including pursuant to the general law (whether for
negligence, under statute or otherwise), or under the Australian Securities and
Investments Commission Act 2001, Corporations Act 2001, Competition and Consumer
Act 2010 or any corresponding provision of any Australian state or territory legislation (or
the law of any similar legislation in any other jurisdiction), or similar provision under any
applicable law. Any such responsibility or liability is, to the maximum extent permitted by
law, expressly disclaimed and excluded.

Nothing in this material should be construed as either an offer to sell or a solicitation of an
offer to buy or sell securities. It does not include all available information and should not
be used in isolation as a basis to invest in the Company.

Future matters

This presentation contains reference to certain intentions, expectations, future plans,
strategy and prospects of the Company.

Those intentions, expectations, future plans, strategy and prospects may or may not be
achieved. They are based on certain assumptions, which may not be met or on which
views may differ and may be affected by known and unknown risks. The performance
and operations of the Company may be influenced by a number of factors, many of which
are outside the control of the Company. No representation or warranty, express or
implied, is made by the Company, or any of its directors, officers, employees, advisers or
agents that any intentions, expectations or plans will be achieved either totally or partially
or that any particular rate of return will be achieved.

Given the risks and uncertainties that may cause the Company’s actual future results,
performance or achievements to be materially different from those expected, planned or
intended, recipients should not place undue reliance on these intentions, expectations,
future plans, strategy and prospects. The Company does not warrant or represent that
the actual results, performance or achievements will be as expected, planned or
intended.

US Disclosure
This document does not constitute any part of any offer to sell, or the solicitation of an
offer to buy, any securities in the United States or to, or for the account or benefit of any
“US person” as defined in Regulation S under the US Securities Act of 1993 (“Securities
Act”). The Company’s shares have not been, and will not be, registered under the
Securities Act or the securities laws of any state or other jurisdiction of the United States,
and may not be offered or sold in the United States or to any US person without being so
registered or pursuant to an exemption from registration including an exemption for
qualified institutional buyers.
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The B2B Communication Opportunity
New Strategy and Focus — Zipt Systems

To make the B2B value creation engine run, you must:
« transform the operations, and
* build new capabilities

The key areas of change are In:
 digitisation of operations

« modularisation of solutions, and
e acquisition of new capabilities

Source: B2B Igniting the new telco value engine, Monitor Deloitte



https://www2.deloitte.com/au/en/pages/technology-media-and-telecommunications/articles/b2b-igniting-telco-value-engine.html
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Introducing Zipt Systems 20
Modern Communications for any Business Environmentsy®
Zipt Systems is:
« the ZipTel entity set up to house the Company’s Enterprise Solutions Product Suite;
e a specialist B2B communication services provider, utilising cutting-edge Voice over IP

(VolP) technologies to deliver bespoke solutions.

Zipt Systems’ point of difference:
 is targeting industries and deployments that are not typically supported by competitors
 including satellite and offline environments, where mobile radios are still prevalent.

Zipt Systems has assembled:
« a Technical Team with a proven track record delivering Low Bandwidth communications
e a Sales Team to support Enterprise rollouts

In excess of $5 million has been invested,

in enabling the Enterprise Platforms to scale at no further cost to ZipTel
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B2B Communication Why Zipt Systems is different
Solutions
* Solutions providers (B2B and Enterprise space) o Voice, Video and Text for Any Connectivity Scenario
typically focused on reselling traditional, 3rd-party

telecommunications technologies o Proprietary Technology Solutions & Expertise

o Global Knowledge & Support

* Network, carrier or technology lock-in reduces
deployment flexibility and limits innovation

o Network / carrier agnostic solutions and
OTT product focus provides for greater

flexibility and innovation
 Hardware focus and costly implementations have

traditionally defined the space as service providers
generate maximum revenue in this area
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% Target Markets & Industry focus ©
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Maritime Aerospace Mining

Merchant vessels, superyachts,

ferries and cruise liners
Global Maritime satellite communications
market is worth ~USD $2.01 Billion

Safety

Site alert and warning

information delivery
The market for critical communications LTE
networks is worth ~USD$600 Million

Inflight calling available in more
locations and with minimal

install disruption to airlines
The in-flight entertainment & connectivity
market is worth ~USD $2.85 Billion

Remote sites

Communication solutions tailor

made for remote locations

Global mobile radio market is worth
~USD$7.5 billion

Improving communications on remote
mine sites including customisable

information delivery
A single mine site could host hundreds of high ARPU
corporate users

)

Agriculture

Improving communications on
remote farms including

customisable information delivery

Material Australian grant funding opportunities are
available

Zipt Systems targeting addressable global markets in excess of USD$12 Billion




Our products

address the Full Spectrum of Connectivity

<<< Our Competitive Advantage

No internet Satellite only Low Bandwidth
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3G, 4G High speed
HSPA WiFi, NBN

WV
WV

2G, CDMA
O O
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Zipt.systems Secure, sitewide Satellite optimised Ultra-low bandwidth Small/Medium business Whitelabeling of the
comms, Closed communications communications and Enterprise solutions Flagship Zipt platform
User group
Only Product in Proven in satellite network Bespoke comms Offeri £l i i
this space conditions @ 1/3 the optimised for specific ering a tull-site solution in
(patent pending) bandwidth of current connectivity a crowded/fragmented market
solutions challenges
N\ g
\4 Agtel
25 Minetel SpeedTalk Modern Communications for any Business Environment
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Custom solutions

In-house technology experts and developers allow Zipt Systems to deliver
bespoke, customised solutions to partners. These solutions allow partners to:

 Engage with customers providing tangible benefits and value to
existing products and services

 Track customers and gain valuable insights into behaviour

* Enable team communications, improving transparency and
knowledge transfer

* Develop new revenue streams through premium services

« Offer branded solutions backed by full service delivery and
support channels




& Go to Market ©

 Strategic Partnerships

- In advanced discussions with key industry partners to execute MOUs

- High level of interest in solutions offered and their revenue generative applications
- With the technology built out, roll outs to commence imminently

« Grants & Industry Engagement

- Technology opens access to material grant funding opportunities
- Engagement with industry research bodies opening up further opportunities

* Network Partnerships

- In advanced discussions with key connectivity partners




Zipt Systems — Key Points

« Zipt Systems is ZipTel's new overarching Brand in the Enterprise
Segment

« Zipt Systems delivers solutions which can be
customised to address ANY connectivity scenario
challenge (even and especially no connectivity)

* A key focus will be the Mobile Radio Market which is
ripe for DISRUPTION — more information will be
provided when the first ZIFI product is launched
next week — 16 November 2016




Zipt.systems
ENTERPRISE SOLUTIONS /

Thank You! /

- Contact detalils:
Info@zipt.io

http://zipt.systems
http://zifi.i0
http://sattalk.io
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