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Disclaimer norwood
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This presentation has been prepared Norwood Systems Ltd (the “Company”). It does not purport to contain all the information that a prospective investor may require in connection with any
potential investment in the Company. You should not treat the contents of this presentation, or any information provided in connection with it, as financial advice, financial product advice or
advice relating to legal, taxation or investment matters.

No representation or warranty (whether express or implied) is made by the Company or any of its officers, advisers, agents or employees as to the accuracy, completeness or reasonableness of the
information, statements, opinions or matters (express or implied) arising out of, contained in or derived from this presentation or provided in connection with it, or any omission from this
presentation, nor as to the attainability of any estimates, forecasts or projections set out in this presentation.

This presentation is provided expressly on the basis that you will carry out your own independent inquiries into the matters contained in the presentation and make your own independent
decisions about the affairs, financial position or prospects of the Company. The Company reserves the right to update, amend or supplement the information at any time in its absolute discretion
(without incurring any obligation to do so).

Neither the Company, nor its related bodies corporate, officers, their advisers, agents and employees accept any responsibility or liability to you or to any other person or entity arising out of this
presentation including pursuant to the general law (whether for negligence, under statute or otherwise), or under the Australian Securities and Investments Commission Act 2001, Corporations Act
2001, Competition and Consumer Act 2010 or any corresponding provision of any Australian state or territory legislation (or the law of any similar legislation in any other jurisdiction), or similar
provision under any applicable law. Any such responsibility or liability is, to the maximum extent permitted by law, expressly disclaimed and excluded.

Nothing in this material should be construed as either an offer to sell or a solicitation of an offer to buy or sell securities. It does not include all available information and should not be used in
isolation as a basis to invest in the Company.

Future matters

This presentation contains reference to certain intentions, expectations, future plans, strategy and prospects of the Company.

Those intentions, expectations, future plans, strategy and prospects may or may not be achieved. They are based on certain assumptions, which may not be met or on which views may differ and
may be affected by known and unknown risks. The performance and operations of the Company may be influenced by a number of factors, many of which are outside the control of the Company.
No representation or warranty, express or implied, is made by the Company, or any of its directors, officers, employees, advisers or agents that any intentions, expectations or plans will be achieved
either totally or partially or that any particular rate of return will be achieved.

Given the risks and uncertainties that may cause the Company’s actual future results, performance or achievements to be materially different from those expected, planned or intended, recipients
should not place undue reliance on these intentions, expectations, future plans, strategy and prospects. The Company does not warrant or represent that the actual results, performance or
achievements will be as expected, planned or intended.

US Disclosure
This document does not constitute any part of any offer to sell, or the solicitation of an offer to buy, any securities in the United States or to, or for the account or benefit of any “US person” as
defined in Regulation S under the US Securities Act of 1993 (“Securities Act”). The Company’s shares have not been, and will not be, registered under the Securities Act or the securities laws of any

state or other jurisdiction of the United States, and may not be offered or sold in the United States or to any US person without being so registered or pursuant to an exemption from registration
including an exemption for qualified institutional buyers.
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Norwood Systems’ business:
-High-value, global Over-The-Top (OTT) services

norwood
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5 million App Most downloaded
5 international downloads Travel App in
patent families 109 countries

Public company
— listed on ASX

Palo‘Alte

Top grossing
Travel App in
125 countries

33 languages
supported

Buenos Aires
()

Used in over
5100 cities
worldwide

Cape town |

Innovative Shared Economy Representation on

platform in over 70 countries four continents

Strong Sales
Pipeline

Major corporate
accounts

White label
solution for top
International
Loyalty
Programmes

Multiple telcos
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Whatis an OTT Service?

An OTT service delivers value-added services, such as telephony, messaging or TV
“Over The Top” of existing data services, e.g. VolP over 3G/4G mobile data networks.

Notable examples are services such as WhatsApp, Skype or Netflix.

OTT voice and OTT messaging are often associated with a “race to the bottom” game:

“WhatsApp erased an estimated $33 billion in SMS revenue from wireless
operators in 2013. That number is growing.

“Between 2012 and 2018 the entire telecommunications industry will

have lost a combined $386 billion because of OTT services like WhatsApp
and Skype, according to Ovum Research.”

Source: Forbes

Norwood is changing the rules of the OTT game:
Norwood uses OTT technology to deliver new services to its clients, where value is delivered
through solving a business need of the customer rather than through basic price competition
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« Norwood develops and sells OTT solutions that create substantial operational benefits and savings for its clients

«  We have clients and a strong developing pipeline across three sectors:
— Enterprises, Telcos, Travel & Loyalty

« Our strategy is to create value through solving a business need of the customer, rather than through
price-based competition (tariff arbitrage)

« Tight segment focus on different revenue streams - for example:
— For Enterprises, Norwood provides compelling “Bring Your Own Device” (BYOD) solutions (covered further overleaf)

— For Telcos, Norwood provides modernised end-to-end OTT service infrastructure
(to be covered in a later update)

— For Travel & Loyalty service providers, Norwood offers differentiated “white label” propositions for their members
(to be covered in a later update)

« The Company owns and uses internally-developed, highly-evolved IP and technologies to service these segments,
presented to clients as Apps and Cloud Service Platforms

« Corerevenue is driven by a per-seat Software as a Service (SaaS) model in addition to per minute,
per message and per GB revenue for for voice, messaging and data usage.




Comparative strengths of the evolved OTT strategy
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Tariff Arbitrage strategy:

Value is a function of price competition
Dependent on pricing differences persisting
between mobile and fixed networks for roaming
and international calls

Variable geographic application

Subject to wide market-by-market pricing
variation. Voice and messaging OTT services
require a roaming 3G/4G or Wi-Fi data connection

Exposed to price-based replication
Exposed to competitive pricing moves by
operators, for example the introduction of
roaming day packs

Lower-margin Telco usage model
Margin constrained by wholesale costs

Business Needs strategy:

Value is a function of intrinsic demand

Customer’s need for Norwood’s enterprise solutions is
independent of prevailing pricing deltas between our
services and standard mobile services

Universal application

Many businesses worldwide currently issue mobile
phones to their staffl Our service operates on domestic
3G/4G and local Wi-Fi data services

Difficult to replicate

We use modified App-based user interfaces paired with
global cloud servers, a capability not readily replicable
by mobile operators, who are dependent on phone and
messaging Apps developed by Apple and Google

High-margin SaaS revenue model
Driven by per-seat software licensing fees

Business Needs Strategy bolsters longer-term positioning for Norwood’s services
Tariff Arbitrage Strategy still valuable to drive incremental short-term value




Strategy Update
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Three core, long-term opportunities:

Enterprise Telco Travel & Loyalty

rg)al:;ztr)lé:‘:t International App-based Voice, Messaging and Wi-Fi Global Service Customer Insights & White Label Payment Insights &
optimisation and roaming acquisition service platforms Apps Communications Analytics Apps Capture Analytics

Message

Employee Customer
Archival

Privacy Continuity

Optimisation

Network Operator MVNO Solutions Data-onlyMVNO

Roaming Solutions Solutions Global Travellers Loyalty Benefit Programs

Fleet Management Identity Management Compliance Management

$5B addressable mkt (est.) $5B addressable mkt (est.)

i + @
$75B addressable market $12B addressable market $3B addressablemarket $20B addressable markett $5B addressable market $5B addressable market #

Corona | Europa | | World Phone || World Message || World Wi-Fi |
World Phone World Message World Wi-Fi World Phone H World Message H World Wi-Fi Europa
Corona

Europa Corona




Enterprise solutions
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Solutions

Solution sectors

Platforms

T http://www.grandviewresearch.com/industry-analysis/bring-your-own-device-market
* https://'www.lockpath.com/blog/the-grc-market-is-expanding-at-an-exponential-rate/

S

Six distinct solutions delivering valuable operational benefits

v

BYOD Optimisation

Employee
Privacy

Customer
Continuity

Cyber

Intelligence Archival

Message

Fleet Management

$75B addressable markett

Identity Management

$12B addressable market*

Compliance Management

$3B addressable market”

World Phone

World Message

World Wi-Fi

* http://www.marketsandmarkets.com/PressReleases/identity-access-management-iam.asp



Telco solutions
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Solutions

Solution sectors

Platforms

<
<

Five distinct solutions delivering valuable operational benefits

v

Outbound
roamer cost
optimisation

International App-based
and roaming acquisition

Voice, Messaging and Wi-Fi
service platforms

Network Operator
Roaming Solutions

$20B addressable market®

MVNO Solutions

$5B addressable market #

Data-only MVYNO
Solutions

$5B addressable market #

Europa

World Phone

World Message

World Wi-Fi

Corona

T http://www.juniperresearch.com/press-release/mobile-roaming-pr1

* http://www.grandviewresearch.com/industry-analysis/mobile-virtual-network-operator-mvno-market



Travel and Loyalty solutions norwood
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-

v

Five distinct solutions delivering valuable operational benefits

Global Service Customer Insights & White Label Payment Insights &

Solutions Apps Communications Analytics Apps Capture Analytics

Global Travellers Loyalty Benefit Programs
Solution sectors

$5B addressable mkt (est.) $5B addressable mkt (est.)

World Phone World Message World Wi-Fi

Platforms Europa

Corona




Segment economics
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Size of End-user Base

1K — 100K

Enterprise

Employee Customer
Privacy Continuity

Message

Optimisation Archival

Fleet Management Identity Management Compliance Management

$75B addressable markett $12B addressable market* $3B addressable market”

Corona

World Phone World Message World Wi-Fi

Europa ‘

A

10K - 1M

Telco

Outbound
roamer cost
optimisation

International App-based Voice, Messaging and Wi-Fi
and roaming acquisition service platforms

Network Operator MVNO Solutions Data-onlyMVNO
Roaming Solutions Solutions

$20B addressable market! $5B addressable market $5B addressable market *

Europa |

World Phone H World Message H World Wi-Fi ‘

Corona ‘

SaaS Revenue Potential

A 4

100K - 10M

Travel & Loyalty

Global Service Customer Insights & White Label Payment Insights &

Apps

Communications Analytics Apps Capture Analytics

Global Travellers Loyalty Benefit Programs

$5B addressable mkt (est.) $5B addressable mkt (est.)

World Phone || World Message || World Wi-Fi |

Europa ‘

Corona ‘

$10/user/month

$1/user/month

$0.20/user/month



Sales pipeline dynamics norwood

Sales cycle

6-12 months 1- 3 years 6-12 months

Enterprise Telco Travel & Loyalty

Optimisation Employee Customer Message rgjrﬁzs‘érc‘a:t International App-based Voice, Messaging and Wi-Fi Global Service Customer Insights & White Label Payment Insights &
ptimisatiol Privacy Continuity Archival optimisation and roaming acquisition service platforms Apps Communications Analytics Apps Capture Analytics

Fleet Management Identity Management Compliance Management M OparEien WVIN@ Seltidiams PEE-ei7R Global Travellers Loyalty Benefit Programs
Roaming Solutions Solutions
+ + a
$75B addressable market $12B addressable market: $3B addressable market T e g $5B addressable market # $5B addressablemarket* $5B addressable mkt (est.) $5B addressable mkt (est.)
Corona | Europa | | World Phone || World Message || World Wi-Fi |
World Phone World Message World Wi-Fi ‘ World Phone H World Message H World Wi-Fi ‘ ‘ Europa
Europa ‘ ‘ Corona Corona

Who makes the decision to buy?

C-suite sign-off Multi-business heads sign-off Staged multi-party sign-off




Where is Norwood currently focusing? norwood

Many potential addressable segments - where to prioritise?

Enterprise Telco Travel & Loyalty

Optimisation Employee Customer Message ri‘:ﬁzi‘fgzt International App-based Voice, Messaging and Wi-Fi Global Service Customer Insights & White Label Payment Insights &
ptimisatiol Privacy Continuity Archival optimisation and roaming acquisition service platforms Apps Communications Analytics Apps Capture Analytics

Network Operator MVNO Solutions Data-onlyMVNO

Roaming Solutions Saliems Global Travellers Loyalty Benefit Programs

Fleet Management Identity Management Compliance Management

$5B addressable mkt (est.) $5B addressable mkt (est.)

i + .
$75B addressable market $12B addressable market $3B addressable market $20B addressable markett $cB addressable market® $5B addressable market®

Corona

Corona | Europa | | World Phone || World Message || World Wi-Fi |
World Phone World Message World Wi-Fi World Phone H World Message H World Wi-Fi Europa
‘ ‘ Corona ‘

Europa ‘ ‘
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BYOD Compliance Loyalty

Capture Analytics




Pipeline Update
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BYOD - Solution Description norwood

BYOD Optimisation = . a
— O
| m— —
Fleet Management - m“: — - .t;‘;uju?;,“ - {
$75B addressable market? é " 3 _c —— :....
= = 7' .
—_—
World Phone + World Message Corona Cloud
A virtualised business cellphone: “A phonewithina phone” « Easy OTT management of large virtual mobile fleets
Delivered as two Apps on an employee’s personal handset + Real-timecall logging and reporting
“Bullet-proof”, “utterly seamless” OTT telephony and messaging + Scalablefrom SMBs to Enterprises
Superb end-userexperience and userinterfaces « Centralised credit managementand policies
Unique business-credit mode - zero employee record-keeping « Secure Stripe-enabled payment back-end

utioN: - Replace an employee’s business mobile phone with 2 high-quality Apps

uve So\ . o . .
 Delivers 70% savings on corporate mobile fleet expenses

unid
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Bring Your Own Device (BYOD) case study:

BYOD Optimisation
« How it works: $6,000
Fleet Management — Install World Phone / World Message on staff devices _g' 5,000
m ’
$75B addressable market — Business manages centrally via Corona Cloud E g 70%
2 ; $4,000 savings
« Three sources of savings: O v
G
. I © § 33,000
— Reduction of hardware acquisition cost 2 E
: : o’
— Reduction of contracted service fees © g 52,000
©
— Reduction of ongoing IT support E

$1,000
« Operational benefits: N - .

— Staff carry one device 1,000 2,500 5,000
— Zero staff expense management overhead Mobile fleet size
— Centralised business expense reporting

— Credit allocations and spend policies centrally managed

Implementing Norwood’s BYOD on an enterprise’s 5,000-strong mobile fleet can save it

more than $3M p.a. generating $600K of annual recurring SaaS revenue to Norwood




BYOD - Pipeline update’
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BYOD

Optimisation

Client

Status

Annual contract value**

Fleet Management

$75B addressable market®

1. Multi-national engineering firm

2. Multi-national manufacturing firm

3. International engineering firm — phase 1
3. International engineering firm - phase 2
4. International travel firm - phase1

4. International travel firm - phase 2

5. State-wide healthcare provider

6. Global insurance firm

7. National media firm

8. International media firm

Awaiting contract signature
Contract signed

Contract signed

Pending phase 1 rollout

In pilot

Design phase

In pilot

In pilot - AU only

Awaiting pilot go-ahead

Awaiting AU pilot go-ahead

$100,000 pa
$30,000 pa
$30,000 pa
$1,000,000 pa
$250,000 pa
$1,000,000 pa
$1,200,000 pa
$350,000 pa
$300,000 pa

$500,000 pa

* Representative sample, not exhaustive

** Pending contract, not guaranteed



Compliance - Solution Description
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L e
Message } m N
Archival =
e World Message traffic is
i persistent and guaranteed

Compliance Management \

$3B addressable market”

Counter-party

AU

delivery. :

Norwood Systems
Europa” server clusters SVIS Gateway
- T
| o] > % >
]
o]

DU % U
{ Persistence API }
DiD Gateway

! The Enterprise storage must ensure that
' communications cannot be tampered. This
, is animportant part of case-reconstruction

I |
i If the Counter-party is offline or not a World Message user |
the ir E:

nessage can be converted to SMS. SMSs sent and

I received via World Message are persistent and can be

I gathered for case reconstruction. I
L I SMS traffic is highly reliable but not guaranteed delivery. It |
| N |

I

| Counter-party #

| Classification:

| Subject ID /URN

Seamless SMS and App-2App messaging
Drop-in replacement for native messaging

First platform to enable SMS archival for
regulated verticals

— Financial services

— Legal services

— Health services

FINRA (US) and FCA (UK) driving need to
archive all client-facing communications

Similar MiFID-II regulation pending in EU
from 2018

« World’s first archival solution for inbound and outbound SMS traffic
« Market defined by regulation (“have to”) and need for record-keeping



Compliance - Key market drivers
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« How it works:
Compliance Management — Install World Message on staff devices

$3B addressable market” — Users provided with unique mobile ID

— Firm manages centrally via Corona Cloud

« Two key drivers:

— Regulation: for example, many regulated financial firms have now banned
their staff from texting their clients in order to comply with new regulations

— “Guilty until proven innocent” syndrome: Firms believe they have to keep
substantiating records on all commercial activities due to legal pressures
« Operational benefits:

— Virtually identical end-user experience, compared to native App

— Seamless network-side archival of App2App and App2SMS communications

— Centralised administration, integrated with regulatory-compliant archival hubs

Cyber vessage Market is defined by Regulation and need for record-keeping:

Intelligence Archival

FINANCIAL CONDUCT AUTHORITY

HIPAA
COMPLIANCE

ISB

LEGAL SERVICES
BOARD

Regulatory-compliant SMS Archival = a high-value, greenfield opportunity.

Applicable to financial, legal and health-care regulated sectors




Compliance - Pipeline update’
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Cyber
Intelligence

Message
Archival

Client

Status

Annual contract value**

Compliance Management

$3B addressable market”

1. US-based investment bank
2. US-based investment bank
3. AU-based state healthcare provider
4. UK-based investment bank

5. UK-based telco channel partner

Awaiting pilot go-ahead
Awaiting pilot go-ahead
Awaiting pilot go-ahead
Awaiting pilot go-ahead

In partnering discussions

$1,000,000 pa
$250,000 pa
$500,000 pa
$250,000 pa

Targeting City of London

* Representative sample, not exhaustive
** Pending contract, not guaranteed



Loyalty - Solution Description norwood
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White | Payment | Insights & Card/ service issuer
Label Apps|| Capture | Analytics (banks airlines etc )
b ) *

Loyalty Benefit Programs

$5B addressable mkt (est.) —&
Affinity Card processor ——»
’ benefits
packager -
e
Partners with Norwood Optional second tier Card/service issuer
to create white label to offer pre-packaged presents white labelled
versions of World Apps benefit(s) to issuing World Apps as part of a
banks, airlines, etc. roster of packaged benefits

with card or service

. So\uﬂom Building scalable channel to consumer market based on great App
\N'\t'\"““g quality and highly aligned fit with target customer segment needs



Loyalty - Economics
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White
Label Apps

Payment || Insights &
Capture || Analytics

Loyalty Benefit Programs

$5B addressable mkt (est.)

Affinity distribution model:

How it works:
— Revenue is derived from an end-user “breakage” model: a mix of
flat monthly Saa$ fees plus some telco revenue

— Revenue is driven by a flat upfront annual fee per card holder,
whose card is issued with a number of bundled benefits including,
in this instance, one or more of the World Apps

— The white labelled World Apps plus bundled services
(minutes/messages/data) are offered as a fixed fee per subscribed user
per year, being part of a card’s benefits bundle

Norwood’s prospective partners act as “benefits packagers”
to card issuers and loyalty program providers
— Apps offered will be “white label” versions of Norwood’s World Apps

Strong interest from partners for World Phone and World Wi-Fi
white label solutions

norwood

connect globally, locally

Affinity benefits
packager

Card processor

Cardissuer

Millions of
consumers

High volume market: Affinity-branded cards generate more than $800 billion in annual transactions.
The top 3 major debit and credit cards processors each manage a billion or more cards.




Loyalty - Pipeline update’
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White Payment | Insights & Client
Label Apps|| Capture | Analytics

Status

Annual contract value**

1. Multi-national loyalty affinity firm #1

Loyalty Benefit Programs

$5B addressable mkt (est.) 2. Multi-national loyalty affinity firm #2

3. Flag carrier airline

Awaiting contract signature
Expected December 2016**

Initial discussions

Initial discussions

S500K-3M pa

$100K-3M pa

S500K-1M pa

* Representative sample, not exhaustive

** Pending contract, not guaranteed
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Comprehensive OTT platform portfolio
— Provides full service coverage

norwood

connect globally, locally”

5 million downloads to date
V2.0 just released

P~
N > %
World Phone World Message World Wi-Fi
Voice Messaging Data
72 country Points of Presence > billion 40+ million

destination addresses
Shipping Q4, CY16

Wi-Fi Access Points
Shipping Q4, CY16

europa

corona

Norwood’s multi-service federated networks




Corona Cloud & GTS - Just released and out of Beta!

. . . norwood
- The key enabler of our unique enterprise solutions

connect globally, locally”

corona

Voice, messaging and data products for Businesses — using patented, award-winning tech

EXISTING

corona

CORONA On-Prem

* On-premises architecture

* Mainly targeting large
organisations’ roaming
business travellers

NEW

corona

CORONA Cloud

e ‘Cloud-first’ scalable

architecture

* Centralised web

dashboard for managing
multiple users and groups

e Scalable from SMBs to

Enterprises

NEW

corona Grs)

CORONA
Global Trunk Services

Connects all-of-office voice
traffic to Norwood’s global
federated network

Single vendor solution for
multi-sited, multi-country
organisations




CORONA Cloud example:

. . | norwood
- Simple, real-time management of mobile fleet OTT usage

connect globally, locally”

Top User®
. Trafficsummary
ToPDestinﬂ“""s
Jser Status w2
Location D
v ActiVitY
Cor na ~ "\f\ — e
. (= o=
T ek
anec gt Cost
puration
User Activity Location UserStatss TopDestaons Tfcsommay gl Rate per TS $0.00
O n \ 5 $000AUD z‘::::s $0.01 Cor n a Dashboard ~ Settings  Log Out  Acme Widgets Ltd - balance: $2100.00 norwood
- f\ ‘\ i‘\ . $0.06AUD o $o.01 connect globally, locally
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United Kingdom 3 0.25 24 R Alston 10 0.74
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My Account

3 oromm

£ Settings

% World Phone

Connect globally, locally™

World Credit: $246.10

World Minutes: 44

“The Switcher”

ELECT ACCOUNT

Select Account
Personal account

M Business account

WORLD CREDIT

B) Recharge using iTunes

SHARE WORLD PHONE WITH FRIENDS

{ij Invite friends
and call them for free!

Free calling
app-to-app!

P2 Chara Wird Bhana

: hod

This Month LastMonth  Monthly Average

Real-time monitoring of usage and access
Incredibly simple to administer and provision credit
Tight coupling with World Phone 2.0 App

First-rate employee user experience



World Phone 2.0: Just released! norwood

31 . .
- Great interface, utterly seamless, cost-effective connect globally, locally

Great value nd Easily switc_:h between Phone calls . Seamlessly integrated for

m o ! | ative < ‘ € — - erto

eeee T 9:41am $ 100% D # eeoee T 9:41am % 100% B0 # eeeee T 9:41am N 3 100% END # S 9:41 AM 1 3 100% B 4

Online World Credit: $144.96 &

£ Settings My Account Dynamic Favorites

/
+ 1 (41 5) 555—1 234 SHARE WORLD PHONE WITH FRIENDS RebeCCa CO|e @ John Appleseed

Call rate: 3.3¢/minute D Invite friends Free calling World Phone Audio... §

and call them for free! app-to-app! %« Samantha Tucker

John Appleseed
with your social networks

a Rebecca Cole Phone  WorldPhone  FaceTime
PHONE NUMBERS

5 Set up a number @ Tyler Brody - iPhone
Lease a personal local number N +1(415) 555-1234

ASY
2 Share World Phone " y & Aaron Smith

8 ° +1 (415) 555-1234 T FaceTime
My mobile number

+1 (415) 555-4321 [ Fensawg
Expires in 26 days &)
9 { ®

Hide Calling ID Remind Me Message
Tap to hide

Send Message

AFFILIATE PARTNER OFFERS
Share Contact
B3 Book a place to stay

Booking.com - Best Prices Guaranteed! y
Add to Favourites

: oA ‘ i = e

5 million downloads since launch end of July 2015

* 5 115849
D Available on the Average Rating 130 Ratings il e ANOROID APP O 4 2 * 4 [2520

Fa— w3 1952

App Store BRI S 0 Google play *k kR " B

2413

Jo
»



Recap: norwood

- Why businesses trust World Phone performance connect globally,locally
Call from Minimal time Maximal time on Greatguality,
World Phone on Internet Federated Telco Network well priced call

SR

Internet is whereJ

the lag and
dropouts occur

Minimal time on Cheap, no
Telco Network quality control

Call from Maximal time
Standard VOIP on Internet



World Message

norwood

— The first DFA-compliant” corporate & SMS messaging client connect globally, locally

Seamless SMS and App-2-App messaging
Drop-in replacement for native messaging

First App to enable SMS archival for regulated
financial services firms

eeecovodafone AU F  1:02PM 7% 76% m_> eeeco vodafone AU 4G 11:43PM © 13 9% mm s

* Send and receive SMS Chmmm e am * Free on-net messages
My 10:30 has been moved to e ®
messages from the App e TR (App-to-App) -
e Sendto any number . FEg e ® B|g SaVingS Versus atke +aq
_ international/roaming hone 51
* Canreplace native R
, , SMS costs
messaging App (Mobile Sl
Device Management at > Nat|Ve addreSS bOOk o 0
Enterprise needed for S fully integrated afele]r]tfv]ulilo]r
. ) ) asdf ghj kI
i0S) * Planned integration  AnBnORn

with Slack, Twitter

* DFAis “Dodd-Frank Act” - Compliance certification will be sought in H1, 2017 from various regulators

Available on the

App Store 0&0
wo

eec00 vodafone AU 4G 8:47 am 7% 99% m-

First targeted corporate o owso g
application: pr—

* SMS and App-to-App
message archival for
Financial Services firms
regulated under FCA
(UK) and FINRA (US)




World Wi-Fi NOrw d
- Revolutionising global data access connect globally,locally

Delivering a revolutionary new user experience

ﬁ y\ (oogl( play
Leveraging global Wi-Fi aggregator partnerships ﬂ; In testing phase
Available on the
- : - : D App Store
Initial footprint > 40 million Access Points i
Solving Solving discovery Solving security
fragmentation « AR/ Eokémon Go-style discovery - Trusted payment
«  Onesign-on | OfW'_F' hotspots via World Credit
« Federated ' e Premium VPN
network service also
available

 Accesstoover
40 million
access points




World Wi-Fi differentiation

norwood

connect globally, locally”

Single
Sign-In

norwood

Federated
Network

Partnerships in place:

de\;v;:e
scI:a pe 4
fon~

Partnerships planned:

Global access to 40m+ hotspots




The Future is Bright...

The Futureis OTT Y eEEy
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