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Introducing Vault

Vault is a software development company that
helps businesses to meet and exceed their
risk, compliance and safety goals.

Vault's user-friendly, cloud-based platform and
mobile apps empower clients to monitor,
maintain and improve their businesses, while
bringing cost savings and critical safety
insights in real time.

Vault joined the ASX with a $4.3 million capital
raising at $0.02 per share in July 2016.




Vault Intelligence Ltd (ASX: VLT) @U T

Trading Information

Board of Directors and Key Management Personnel

Robert Kirtlan Non-Executive Chairman Stock code VLT \
David Moylan Managing Director Share price (20 Mar 17) $0.038
Trent Innes Non-Executive Director Shares quoted on ASX 347.3m
Sam Smart Non-Executive Director Market Cap (free-float) 313:2m
Tim Dowling GM Commercial Operations Escrowed Shares 292.9m
Options exp. mid 2019 62.3m
Share price performance since listing at $0.02/share warket cap (fully diluted) $26.7m J
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Y \\ Risk & Safety Management Software to help
MU LT you create a safer workplace

International sales presence:

\/ VAULTINTEL.COM
INFO@VAULTINTEL.COM



The Environmental Health & Safety (EHS) sector @U T

* The International Labour Organisation estimates that
globally, one worker dies and a further 153 have
accidents at work every 15 minutes. That equates to
2.3 million deaths and 313 million accidents every year.

Australian and NZ legislation
provides for penalties of up to
$3m (individually $600,000 and 5
years’ imprisonment) for unsafe
workplaces or practices that lead
to injury or death

« Effective EHS systems significantly enhance business
productivity and efficiency, and are critical in achieving
regulatory compliance.

« The EHS sector is fragmented: no one player owns the
space, and the industry lacks a solid solution to drive
SME compliance.

« Vaultis clearly positioned at the leading edge of the
latest generation of cloud-based software solutions.

VAULTINTEL.COM
INFO@VAULTINTEL.COM




Our fully integrated platform

e Empowering clients and their employees to drive risk
decisions through real time, actionable data

e Fully integrated suite of mobile applications

e Operate anywhere, anytime, on any device




Vault Mobile Applications @\U LT

Health and safety in the pocket of every worker: more
than 10,000 app users since launch in late 2016

ALL OPERATING SYSTEMS

MOBILE & TABLET OPTIMISED




Broad industry sector acceptance

Helping a blue-chip client base of more than 350

GAuLT

organisations in 8 countries to create safer workplaces
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Long-term growth in recurring revenue @\U 1T

Recurring revenue per half year e Robust business development

$900,000 across multiple sectors drove
$800,000 . — record FY16 sales revenue of $2.74
$700,000 e million

$600,000 .

. J/ e Sales team now established and
$500,000 VA 4 converting a fast-growing pipeline
$400,000 y 4 of potential clients
$300,000 A
$200,000 * Recentrebrand and launch of new
$100.000 website has had an immediate

impact on driving more web traffic

$0 : :
THFY 13 2HFY13 1THFY 14 2HFY 14 1HFY 15 2HFY15 1HFY 16 2HFY16 1HFY17 and bOOStlng lead conversion
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Our direction: the first fully open Safety & Risk platform, globally

e Industry benchmarking \_ RISK PLATFORM e Vault Check

e High value aggregatable e Vault Notify
data e Vault Audit

e Drive better insurance e Vault Track
outcomes

e Data driven prevention e Risk & Safety consultants n Xero G

e Trend analysis e IT & Cloud experts

e Outcome prediction e HR consultants q @




Sources of sustainable growth

* Australian sales team development:

- Commenced operations late 2016 and delivering
sales in first half 2017
- Continued expansion as required

» Grow the tech development team:

- Enhance enterprise platform functionality and
continued module enhancement
- Continue development of mobile apps

* China Joint Venture:

- HoA signed with Beckwell, experienced major

EHS consulting group based in Shanghai

- App products to launch in April with selected clients
of the group, with enterprise platform to follow

- Market opportunity is substantial, with Chinese
regulatory change set to encourage uptake of

online EHS solutions

KL

Beckwell (Chinese JV partner) customer sample
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Compelling valuation in sector with recent M&A

*Source - https://www.businessinsider.com.au/startup-safetyculture-raises-30-million-as-it-sets-its-sights-on-becoming-australias-next-atlassian-2016-10

environ B e»Entﬁi
TRENDING  EL 2016 AWARD WINNERS

EI-IS Software Leader Enablon Completes $275 Million Sale to Wolters
uwer

Market FY16 | Trailing
Company Code valuation | revenue | revenue
(ASm) | (ASm) | multiple
Safety Culture N/A 160 5 32
Xero ASX: XRO 2,497 189 13.2
9 Spokes ASX: 9SP 89 0.7 126

ARTICLES VIDEOS CONFERENCE WEBINARS WHITE PAPERS AWARDS

July 20, 2016 by Jessica Lyons Hardcastle

Global information services company Wolters Kluwer has completed its €250 million (5275 million) acquisition of

ELCONFERENCE 2017 ENERGY MANAGER TODAY

ENVIRORMENTAL MANAGEMENT AR WATER  WASTE

environment, health and safety (EHS) software provider Enablon.

The acquisition is one of the largest European venture capital exits this year, the companies said.

VAULT

Business

The Sudney Forning Herald

Home / Business / Markets

SEPTEMBER 26 2016

SAI Global ticks off on $1 billion buy out

Byron Kaye

§ SHARE W TWEET ﬂ MORE

Australian risk compliance services
firm SAI Global Ltd is backing a $1
billion takeover from Hong Kong-
based Baring Asia Private Equity,
two years after KKR & Co LP and a
domestic buyout firm scrapped a
higher offer.
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Vault Intelligence (VLT)

Investing for growth

Analyst | lan Christie

Quick Read

We llke the shift 1o a recurring revenue 5aas model. This is despite 2017 numbers which
demanstrate the mismatch between client acquisition costs (which are immediate) and
revenue (which takes time to ramp up). We remain positive on longer term growth
potential, forecasts on higher casts. Spec Buy
malntained on a revised blended valuation af $0.047 (prior $0.085)

Event & Impact | Negative

December quarter: Dperational hIghlignts Included:

* Continued user growth — VLT now has 900,000 people using ts platform, with app
users growing 80% over the quarter to >0,000

« The soft lounch of o partner 15 OH&S consuitant partners signed up

A marketing rebrand - the new webslte is driving increased traffic and lead generation

Ongoing pigeline opportunity development - 3 sales team has now been established

in Australls, and VLT secured 2 partnership with 2 Chinese-based risk specialist

Shifting the sales model: Shifting teward a recurring revenue base is taking longer than
we envisaged, and 2017 cash receipts of $0.69m were anly marginally higher than 1017,
Although it takes time to build up sales under 2 S2as model, we believe it is worth It for
longer term earnings sustainability. Nevertheless, we have pulled back our FY17 revenue
forecast from $4.0m o $3.6m. Longer term revenue forecasts are litle changed.

Investing in growth: While conversion of leads takes time, bullding the product suite and
sales pipeline necessitates up front spend on RAD, marketing and sales support. Over the
last & months this has been higher than we previously assumed, and extrapolating 1H17
cash coss {taking int account one-offs} sees our full year expense forecast climb ~20%.
A5 a result we assume  smal E81TDA loss in 2H17 and a full year underlying EBITDA loss
of ~$0.9m. Thereafter EBITDA climbs sharply as a result of the operating leverage on
inti revenue growth .

Cash flow to stabilise: An operating cash autflow of $0.5m for the December quarter left
VLT with $1.5m cash at the end of the period. On our forecasts we do not anticipate
further operating cash outflows from 2H17, and note that VLT reported that anuary
shawed amarked in sales ion and

Recommendation

Our valuation methodology Is unchanged, and on lower forecasts a blend of DCF, revenue
and EBITDA multiple calculations sees aur valuation fall to $0.047 (prior $0.055). This Is
still well ahead of the current share price. Together with our positive view on the
Company's grawth potential, it undrpins our malntained Spec Buy call

VAULT

Stockbroking, research and investment house
Argonaut Ltd maintains research coverage of Vault
Ltd with a current share price target of $0.047.

Full report available at:

https://www.vaultintel.com/health-and-safety-softw
are/about-vault/investor-centre

VAULTINTEL.COM
INFO@VAULTINTEL.COM
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Investment highlights @U T

« Long-term growth in recurring revenue with Vault having been in business
for more than 10 years, launching cloud-based system in 2011

* Business is driven by risk/EHS experts and is now moving to high tech
solutions

¢ Successfully launched channel partner program in late 2016. Vault has approximatel \
60,000 potential channel partners across ANZ

* Product development and sales historically focused on NZ; Australian
expansion commenced late 2016 and Asia in 2017

» Market is fragmented with substantial opportunity in Australia and Asia
plus potential global sales via digital and partner channels

* Regulated environment means businesses need to be on top of their risk
and safety systems; regulations will not get easier and the majority are
still running on dangerously unsophisticated systems

» Corporate activity rising with recent private equity buy-ins and buy-outs of

several groups globally and in Australia \/
VAULTINTEL.COM
Q INFO@VAULTINTEL.COM



INTELLIGENT RISK SOFTWARE

CREATING SAFER WORKPLACES \§

THROUGH SMART TECHNOLOGY
WWW.VAULTINTEL.COM

Contact:
David Moylan, Founder and CEO
Robert Kirtlan, Director
info@vaultintel.com

Investor and media enquiries:
tim@nwrcommunications.com.au
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Disclaimer @ULT

This presentation has been prepared by Vault Intelligence Limited (“VLT"), based on information available as at the date of this presentation. The information in this
presentation is provided in summary form and does not contain all information necessary to make an investment decision.

This presentation does not constitute an offer, invitation, solicitation or recommendation with respect to the purchase or sale of any security in VLT, nor does it constitute
financial product advice or take into account any individual’s investment objectives, taxation situation, financial situation or needs. An investor must not act on the basis of any
matter contained in this presentation but should make its own assessment of VLT as part of its own investigations. Before making an investment decision, investors should
consider the appropriateness of the information having regard to their own objectives, financial situation and needs, and seek legal, taxation and financial advice appropriate to
their jurisdiction and circumstances. VLT is not licensed to provide financial product advice in respect of VLT securities or any other financial products.

Although reasonable care has been taken to ensure that the facts stated in this presentation are accurate and that the opinions expressed are fair and reasonable, no
representation or warranty, express or implied, is made as to the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this
presentation. To the maximum extent permitted by law, VLT, including their officers, directors, employees and agents, nor any other person, accepts any responsibility and
liability for the content of this presentation including, without limitation, any liability arising from fault or negligence, for any loss arising from the use of or reliance on any of the
information contained in this presentation or otherwise arising in connection with it.

The information presented in this presentation is subject to change without notice and VLT does not have any responsibility or obligation to inform you of any matter arising or
coming to their notice, after the date of this presentation, which may affect any matter referred to in this presentation.

The distribution of this presentation may be restricted by law and you should observe any such restrictions.
Forward looking statements

This presentation may contains certain forward looking statements that are based on VLT's beliefs, assumptions and expectations and on information currently available to
their management. Such forward looking statements involve known and unknown risks, uncertainties, and other factors which may cause the actual results or performance of
VLT to be materially different from the results or performance expressed or implied by such forward looking statements. Such forward looking statements are based on
numerous assumptions regarding present and future business strategies and the political and economic environment in which they operate in the future, which are subject to
change without notice. Past performance is not necessarily a guide to future performance and no representation or warranty is made as to the likelihood of achievement or
reasonableness of any forward looking statements or other forecast. To the full extent permitted by law, VLT including their directors, officers, employees, advisers, agents and
intermediaries disclaim any obligation or undertaking to release any updates or revisions to information to reflect any change in any of the information contained in this
presentation (including, but not limited to, any assumptions or expectations set out in the presentation).

VAULTINTEL.COM
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