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DELIVERING VALUE GROWTH 
2017 INVESTOR BRIEFING DAY 

 
Woodside today outlined its plans to further grow production in the years ahead, focusing on cost-
effective opportunities to maximise the potential of its existing assets while unlocking value from its 
significant resource base. 
 
At Woodside’s annual Investor Briefing Day, CEO Peter Coleman said the company had 
successfully navigated a challenging external environment and was now poised to deliver value 
growth while maintaining its commitment to shareholder distributions. 
 
“In the near term we expect to generate increasing cash flow and returns from our existing business 
and committed projects, and we see further upside potential from lower capital intensity and quicker-
to-market opportunities. 
 
“Our portfolio offers exciting prospects for growing shareholder value that will coincide with rising 
global demand for gas and an anticipated supply shortfall. 
 
“In particular, Woodside is well positioned to capitalise on an expected increase in demand from 
emerging Asian markets.  
 
“Woodside has taken advantage of market conditions to strategically build its portfolio with a view 
to growing production by attracting resources to existing facilities on the planned Burrup Hub. 
 
“At a time when large greenfield projects are challenging, Woodside is preparing to capture new 
value from low-cost brownfield developments. 
 
Mr Coleman outlined three five-year horizons, during which Woodside would focus on cash 
generation, unlocking value and repeating successes. 
 
To access the live webcast of the Investor Briefing Day, follow the link from www.woodside.com.au.  
 
A copy of Woodside’s Investor Briefing Day 2017 slide pack is attached. 
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