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IMPORTANT INFORMATION!

Purpose of presentation:  This presentation has been prepared by Spectur Limited (ACN 140 151 
579) (Spectur).

It is intended for experienced, sophisticated or professional investors (as those terms are defined in 
the Corporations Act 2001 (Cth)), and their professional investment advisors, for the sole purpose of 
providing high-level background information on Spectur and its operations.  This presentation is not 
investment advice and should not be relied upon to make any investment decision.

Nature of presentation:  This presentation is not a prospectus, product disclosure statement or other 
investment disclosure document, and the level of disclosure in this presentation is less that such 
disclosure documents.  This presentation does not purport to contain all of the information that a 
prospective investor may require to make an evaluation of Spectur or its business activities and 
nothing in this presentation is, or is intended to be, a recommendation to invest in Spectur.  Spectur 
does not purport to give financial or investment advice.  No account has been taken of the 
objectives, financial situation or needs of any recipient of this presentation.  

Forward-looking statements:  This presentation contains forward-looking statements which may be 
predictive in nature and incorporate an element of uncertainty or risk, such as ‘intends’, ‘may’, ‘could’, 
‘believes’, ‘estimates’, ‘targets’ or ‘expects’.  These statements are based on an evaluation of current 
economic and operating conditions, as well as assumptions regarding future events.  These events are, 
as at the date of this presentation, expected to take place, but there cannot be any guarantee that 
such will occur as anticipated, or at all, given that many of the events are outside Spectur’s control.  
The stated events may differ materially from results ultimately achieved.  Accordingly, neither Spectur 
nor any of its directors, employees, contractors or advisors make any warranty or assurance that the 
results, performance or achievements expressed or implied by the forward-looking statements 
contained in this presentation will actually occur.  Further, other than as required by law, Spectur may 
not update or revise any forward-looking statement if events subsequently occur or information 
subsequently becomes available that affects the original forward-looking statement.

Disclaimer:  Neither Spectur nor its officers, employees, contractors or advisers give any warranty or 
make any representation (express or implied) as to the accuracy, reliability, relevance or completeness 
of the material contained in this presentation.  Nothing contained in this presentation is, or may be 
relied upon as a promise, representation or warranty, whether as to the past or the future.  Except for 
statutory liability which cannot be excluded, Spectur, its officers, employees, contractors and advisers 
expressly disclaim any responsibility for the accuracy or completeness of the material contained in this 
presentation and exclude all liability whatsoever (including in negligence) for any loss or damage 
which may be suffered by any person as a consequence of any information in this presentation or any 
error or omission therefrom. 

No offer:  This presentation does not make nor contain any offer of securities or any other offer to 
invest in Spectur to any person.  

Professional advice:  Recipients of this presentation should consider seeking appropriate professional 
financial, taxation and legal advice in reviewing the presentation and all other information with respect 
to Spectur and evaluating its business, financial performance and operations.

Proprietary information and copyright:  This presentation and the information it contains is 
proprietary to Spectur.  Spectur holds the copyright in this paper.  Except as permitted under the 
Copyright Act 1968 (Cth), this paper or any part thereof may not be reproduced without its written 
permission.
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Industrial Technology Company operating in the following markets: 
Autonomous Security; 
Remote Monitoring; and 
Video Surveillance as a Service (VSaaS) markets.

Market leading primary product is the Spectur HD4 security camera system !

Immediate Growth plans: !

government and critical infrastructure.

Current revenue forecast: !

Large and global growing market: !

* Source: Transparency Market Report

SUMMARY

www.spectur.com.au

To expand sales Australia wide; 
Increasing percentage of recurring revenues from VSaaS; and

Expand industries targeted including construction, civil engineering, mining, energy, �

$1.325m for FY17, a strong base for growth.

Increasing demand for security, remote asset monitoring and VSaaS;
Forecast industry Compound Annual Growth Rate of 15% +* in all categories.



Ineffective and costly 
traditional forms of site 
and asset security 
which includes fixed 
guards, security patrols, 
guard dogs and fencing 
do not provide adequate 
security or stop site 
intrusions and are 
relatively expensive. 

Growing need from 
mining, utilities and 
government to cut !
the cost of securing, 
monitoring and 
managing remote assets. 

Major cost to many 
global industries from 
site theft and site/asset 
damage. 

Cost of installation of 
powered video 
surveillance systems is 
expensive, including 
laying of cables, 
connection to mains 
power etc. 

THE PROBLEM



Super intelligent !
security systems:  !
Spectur's camera systems 
provide live intelligent 
monitoring and live intruder 
response systems on site, 
while live images are 
uploaded to the cloud, a web 
based client interface which 
is managed and controlled by 
the back end platform, which 
is linked to analytical 
software and professional 
monitoring stations, forming 
a total security system.

Autonomous asset 
monitoring systems:  
Spectur's camera systems 
can provide live autonomous 
monitoring of critical 
infrastructure and assets 
through the use of additional 
plug ins including a range of 
sensors via the inputs and 
outputs.

Rapid and simple 
deployment: !
Non-powered means fast 
installation by a Spectur 
technician or the option to 
ship direct to clients for self 
installation, which opens 
reseller and global market 
penetration strategies. 

Cost savings: !
Spectur’s security camera 
systems are able to be 
installed and monitored for a 
lower cost than traditional 
security solutions.

THE SOLUTION

IOT (INTERNET OF THINGS) MANAGEMENT PLATFORM, ALLOWS THE 
SYSTEM TO MANAGE MULTIPLE DEVICES WITH A DIGITAL OUTPUT.



MARKETING ANALYSIS AND OPPORTUNITY

The global physical security market is estimated to be valued at approximately �
US$71.17 billion in 2016

The VSaaS market by services was estimated to be valued at US$1.28 billion in 2016 which is 
forecast to grow at circa 28%*

The VSaaS market by hardware was estimated to be valued at US$21.5 billion in 2016 which �
is forecast to grow at circa 15% *

Video surveillance and VSaaS could replace a large portion of the physical security market
•  28 million HD CCTV cameras are forecast to be shipped globally (2016);
•  The total raw capacity of enterprise storage used for video surveillance is �

forecast to increase by 48% (2016); !

The disruptive growth in remote monitoring and remote management vs physical site �
attendance can drive take-up via cost savings and increased physical safety.
* Source: Transparency Market Report
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RENENUE
Revenue CAGR 
growing in excess 
of 40% pa over �
the last three years �
(FY2015 to 
FYF2017). 

1
SEVEN YEARS�
The technology has 
been developed by 
Spectur over seven 
years including over 
5,000,000 camera 
hours operation in �
the field;

2
99.5%�
Operational 
uptime target for 
the Spectur HD4 
of 99.5%;

3
800 CAMERAS + �
Over 800 camera 
systems currently 
deployed in the 
field;

4
CLIENTS �
Existing clients include 
federal and local 
government 
organisations, industrial 
and commercial 
companies in Australia;

5
REPEAT BUSINESS�
Customer retention 
at high levels and a 
large portion of 
sales from repeat 
business or 
referrals; and

6

EARLY COMMERCIAL SUCCESS
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Dominate the Australian market: expansion into all states �
to drive revenues and camera installations

Target new industries: to capitalise on demand for remote 
asset monitoring and autonomous management

Research and Development: bringing new products and 
service extensions to market

Global strategy: target US and other markets (pending 
international certifications)

Sector Acquisitions: Seek to acquire or partner with synergistic 
technology and operating businesses that can assist with growth.

RAPID GROWTH PLANS
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RESEARCH AND DEVELOPMENT A POINT OF DIFFERENCE

THE COMPANY IS BUILT ON ONGOING RESEARCH AND DEVELOPMENT AND HAS A STRONG 
PIPELINE OF PRODUCTS AND SERVICES THAT IT PLANS TO DEVELOP AND BRING TO MARKET 
AS PART OF IT’S AGGRESSIVE GROWTH STRATEGY

•  Research and Development centre in Melbourne to become the centre of Company wide R&D efforts;

•  New product lines in various stages of the development to ensure an ongoing two year new product 
development pipeline;

•  Targeting Security, Video, VSaaS and IOT markets for commercial and industrial grade products and 
services; and

•  Potential for corporate activities via acquisition and partnerships to expand product technology, 
distribution and services capability.



INDUSTRIES THAT UTILISE VIDEO SURVEILANCE AND VaaS
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O I L  A N D  G A S 
C O N S T R U C T I O N 
S TO R A G E  YA R D S
P O W E R  G E N E R AT I O N
A S S E T / P R OJ E C T  M O N I TO R I N G
G O V E R N M E N T  ( F E D E R A L  &  L O C A L  C O U N C I L S ) 
C R I T I C A L  I N F R A S T R U C T U R E 
P R O P E R T Y  M A N A G E M E N T
A G R I C U LT U R E 
E N V I R O N M E N TA L 
S E C U R I T Y 
M A R I N E



Direct sales of camera systems to end customers;

OEM (Original Equipment Manufacturer) or reseller sales of camera systems; and

Rentals of camera systems. Delivery of camera systems to site on daily or monthly �
rental terms.

THE SPECTUR REVENUE MODEL

UP FRONT REVENUES INCLUDE:

RECURRING REVENUES INCLUDE:
Camera software and cloud storage. A monthly fee is charged for ongoing use of the 
intelligent camera software, cloud based software and cloud storage;

Video Surveillance as a Service (VSaaS) / full monitoring station integration. Clients can 
opt to have their system monitored by Spectur via a professional security monitoring station in 
addition to on-site and autonomous alarm systems and client monitoring; and

Spectur provides data plans for 3G/4G mobile connectivity. 

www.spectur.com.au



RICHARD WILKINS �
EXECUTIVE CHAIRMAN

PETER HOLTON   
MANAGING DIRECTOR

STEPHEN BODEKER   �
NON-EXECUTIVE �
DIRECTOR

ANDREW HAGEN �
NON-EXECUTIVE �
DIRECTOR

SUZIE FOREMAN 
COMPANY SECRETARY

THE BOARD OF DIRECTORS AND SENIOR MANAGEMENT

DR NICK LE MARSHALL 
TECHNOLOGY AND 
DEVELOPMENT 
MANAGER



CAPITAL STRUCTURE / TOP 10 SHAREHOLDERS
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41,000,000 Fully Paid Ordinary Shares - FPO  

13,250,000 Options (20c 2020)     

21,000,000 Performance Shares (revenue milestones)

TOP TEN - FPO Number %
1 GILLIAN WOODFORD 2,500,000

2 MR PETER ANTHONY 2,000,000

3 CHARLES RICHARD WALLACE WILKINS 1,592,500

4 PETER WILLIAM HOLTON & SARAH JANE FRANCES HOLTON 1,520,000

5 PABASA PTY LTD 1,125,000

6 OLDVIEW ENTERPRISES PTY LTD 1,065,785

7 L C RINALDI 1,000,000

8 BASAPA PTY LTD 1,000,000

9 DRP 2006 SUPER PTY LTD 717,500

10 GASMERE PTY LTD 715,000

TOTAL  13,235,785      32.3%



CONTACTS

RICHARD WILKINS �
richardw@spectur.com.au�
08 9414 9059

PETER HOLTON   
peterh@spectur.com.au�
08 9414 9059

SUZIE FOREMAN �
suzie@athenacorporate.com.au

MANAGING DIRECTOR

COMPANY SECRETARY

www.spectur.com.au

EXECUTIVE CHAIRMAN


