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DISCLAIMER

THIS PRESENTATION HAS BEEN PRODUCED BY DROPSUITE LIMITED AND MAY CONTAIN FORWARD LOOKING STATEMENTS THAT ARE BASED ON MANAGEMENT’S CURRENT EXPECTATIONS, BELIEFS AND
ASSUMPTIONS AND ARE SUBJECT TO A NUMBER OF RISKS AND UNCERTAINTIES.

FORWARD LOOKING STATEMENTS CONTAINED IN THIS PRESENTATION ARE NOT GUARANTEES OF FUTURE PERFORMANCE AND INVOLVE RISKS AND UNCERTAINTIES THAT ARE DIFFICULT TO PREDICT, AND
ARE BASED UPON ASSUMPTIONS AS TO FUTURE EVENTS THAT MAY NOT PROVE ACCURATE. THEREFORE, THE ACTUAL OUTCOMES AND RESULTS MAY DIFFER FROM THOSE DESCRIBED.

IN ANY FORWARD-LOOKING STATEMENT IN WHICH DROPSUITE LIMITED EXPRESSES AN EXPECTATION OR BELIEF SUCH EXPECTATION OR BELIEF IS EXPRESSED IN GOOD FAITH AND BELIEVED TO HAVE A
REASONABLE BASIS, BUT THERE CAN BE NO ASSURANCE THAT THE STATEMENT OR EXPECTATION OR BELIEF WILL RESULT OR BE ACHIEVED OR ACCOMPLISHED.

WE ARE NOT UNDER ANY DUTY TO UPDATE FORWARD-LOOKING STATEMENTS UNLESS REQUIRED TO BY LAW.

THIS INVESTOR PRESENTATION IS NOT AN OFFER OF SECURITIES, AND DOES NOT FORM PART OF ANY PROSPECTUS THAT HAS OR MAY BE ISSUED. DROPSUITE LIMITED AND ITS DIRECTORS, EMPLOYEES,
ASSOCIATES, AFFILIATES AND AGENTS, MAKE NO: A. REPRESENTATIONS OR WARRANTIES, EXPRESSED OR IMPLIED, IN RELATIONSHIP TO THIS PRESENTATION OR THE ACCURACY, RELIABILITY OR
COMPLETENESS OF ANY INFORMATION IN IT OR THE PERFORMANCE OF DROPSUITE LIMITED; AND B. ACCEPT NO RESPONSIBILITY FOR THE ACCURACY OR COMPLETENESS OF THIS PRESENTATION.

THIS PRESENTATION IS INTENDED TO PROVIDE INFORMATION ONLY AND DOES NOT CONSTITUTE OR FORM AN OFFER OF SECURITIES OR A SOLICITATION OR INVITATION TO BUY OR APPLY FOR SECURITIES,
NOR IT OR ANY PART OF IT FORM THE BASIS OF, OR BE RELIED UPON IN ANY CONNECTION WITH ANY CONTRACTS OR COMMITMENT WHATSOEVER.

THE INFORMATION IN THIS PRESENTATION DOES NOT TAKE INTO ACCOUNT THE OBJECTIVES, FINANCIAL SITUATION OR PARTICULAR NEEDS OF ANY PERSON. NOTHING IN THIS PRESENTATION CONSTITUTES

INVESTMENT, LEGAL, TAX OR OTHER ADVICE. THIS PRESENTATION DOES NOT, NOR DOES IT PURPORT TO, CONTAIN ALL THE INFORMATION PROSPECTIVE INVESTORS IN DROPSUITE LIMITED WOULD DESIRE
OR REQUIRE IN REACHING AN INVESTMENT DECISION.

TO THE MAXIMUM EXTENT PERMITTED BY LAW, DROPSUITE LIMITED, THEIR OFFICERS, DIRECTORS, EMPLOYEES, ASSOCIATES, AFFILIATES OR AGENTS, NOR ANY OTHER PERSON ACCEPTS ANY LIABILITY
FOR ANY LOSS, CLAIM, DAMAGES, COSTS OR EXPENSES OF ANY NATURE (WHETHER FORESEEABLE OR NOT), INCLUDING, WITHOUT LIMITATION, ANY LIABILITY ARISING FROM FAULT OR NEGLIGENCE ON

THE PART OF ANY OF THEM OR ANY OTHER PERSON, FOR ANY LOSS ARISING FROM THE USE OF THIS PRESENTATION OR ITS CONTENT OR OTHERWISE ARISING IN CONNECTION WITH IT OR ANY ERRORS
OR OMISSIONS IN IT. THE DISTRIBUTION OF THIS PRESENTATION IN JURISDICTIONS OUTSIDE OF AUSTRALIA MAY BE RESTRICTED BY LAW. THIS PRESENTATION HAS NOT BEEN FILED, LODGED, REGISTERED

OR APPROVED IN ANY JURISDICTION AND RECIPIENTS OF THIS PRESENTATION SHOULD KEEP THEMSELVES INFORMED OF AND COMPLY WITH AND OBSERVE ALL APPLICABLE LEGAL AND REGULATORY
REQUIREMENTS.

IN AUSTRALIA, THIS PRESENTATION IS MADE ONLY TO SOPHISTICATED OR PROFESSIONAL INVESTORS UNDER THE CORPORATIONS ACT, BUT WILL BE RELEASED ON THE ASX.
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We are a global partner-centric company ‘ \

building secure, scalable and highly
useable data backup technologies
for businesses, big and small.

Ermiail Siorage Used

@ Global Partner/User Footprint el - -

Highly Scalable Business Model

Cloud-native Technology Platform

@ Experienced Leadership Team



2018 FINANCIAL SUMMARY

FY2017 VS, FY20138

77%




MULTIPLE VALUE CATALYSTS

e Growing Addressable Market REVENUE ($000)
<7l Favourable Market Tailwinds

X Strong Track Record

R

vy Superior User Experience

% Committed and Agile Team 2015 2016 2017
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THE CHALLENGE




FOUR PILLARS OF GROWTH

Dropsuite product, sales and marketing efforts and resources will continue to revolve around those pillars

sl

onll

s

Growth Through Diversify Continuous Increase
Global Reseller Revenue and Product Sales Through
Partnerships Boost Revenue Innovation Existing
Per User with Scalable Partners
Technology
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GROWTH THROUGH GLOBAL RESELLER PARTNERSHIPS

Expanded geographic footprint, doubled revenue generating partners to 142 and grew the sales funnel.

GIACOM®

pax8

B'STRATO

*tarsus

@UuUoL

Leading B2B marketplace in
Europe

UK's largest cloud marketplace for

- - o0
managed service providers eoce

A leader in cloud distribution in the
North America

Leading hoster in EU, part of the o
United Internet Group

South Africa's leading cloud
enablement partner

The largest online content and
digital services company in Brazil
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DIVERSIFY REVENUE AND BOOST REVENUE PER USER

8 Exponential growth from the email backup REVERIDE MIX MARCH1S — MARCH19
and archiving products AMERIEAS 80% 72%
APAC 18% 22%
@ Top 10 partner revenue contribution EMEA 296 17%
continues to decline, meaning less
concentration risk EMAIL PRODUCTS REVENUE MIX
9

Revenue per user from our fastest growing
distribution channels selling to larger SMBs
(10-1000 users) is 2x that from traditional
hosting channels selling to micro-
businesses (1-5 users)
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CONTINUOUS PRODUCT INNOVATION
AND DIFFERENTIATION

2018 Product and Techology Milestones

SCALABILITY & SECURITY USER EXPERIENCE w

New Scalable Billions of objects/day, 9 data centers,
Platform 8 languages, 132 product enhancements
Complete Email, One Drive, SharePoint, Groups/Team with

0365 solution Azure Single Sign-on

Insights & Relationships, productivity and email utilization
Analytics analytics to enable actionable insights
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PRODUCT + TECHNOLOGY IN FOCUS

Dropsuite simplifies data protection so businesses can focus on what they do best, by

providing industry-leading backup, archiving, compliance, discovery and recovery
delivered at scale to power any organization’s defence

APIs.& Simple Data Scalable . Deepgr Full Office
Plug-ins Protection Architecture Integrations 365 suite
Fits any partner Feature rich yet Process billions With strategic Backup/ Archiving

infrastructure

easy to use of items daily partners

Coverage

Insights and Provisioning

Military-Grade Compliance &

Analytics Platform Encryption AUditing
Actionable and For partners 256-AES Built for regulated
useful of any size Encryption industries

@ & OneDrive [ Contact i Calendar iZE Task  «¢ SharePoint % Groups &

Prasetyanto PersonalQ1+102

prasetyanto.personal01+102@gmail.com

Prasetyanto Dheka01+1534389588
prasetyanto.dheka01+1534389588@gmail.com




INCREASE SALES THROUGH EXISTING PARTNERS

4093%

o Three new entrants in top INDEX REVENUE FROM NOTABLE
10 revenue contributing PARTNERS LAUNCHED IN 2018

partners OCT 2018 = 100%

5 Solid growth from most of
our key 2018 email backup
partners

1792%

A More growth expected in
2019 and beyond.

* Refers to Latin American Partner with stable /
flat revenues
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TAILWINDS PROPELLING GROWTH

Favourable Market and Regulatory Drivers

13

CYBERSECURITY &
DATA THREATS

91% of sophisticated
cyber-attacks start
through email 62% of
breaches and data loss
occur through human
error

© 2019 DROPSUITE LIMITED.

DATA REGULATORY
COMPLIANCE

GDPR and multiple
regulations in
healthcare, financial and
other verticals dictate
strict data protection
and governance

ECONOMICAL
PRESSURES

Cloud services
disrupting IT providers’
margin streams making
the focus on recurring
revenue services critical
to survival

EN
N

SEAMLESS USER
EXPERIENCE

Partners demand

a seamless user
experience throughout
the sales and support
cycle



THE DROPSUITE ADVANTAGE

“You must understand, you guys hc fantastic.”

14 Unprompte anager - Tarsus (South Africa)
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CORPORATE OVERVIEW

SHARE TABLE AMOUNT SHARE PRICE # SHARES

ORDINARY FULLY PAID SHARES 493,680,533 00033 493.68M

As of May 16, 2019

PERFORMANCE SHARES LINKED TO REVENUE GOAL* 19,433,333

MARKET CAP * 52 WEEKS
TOTAL POTENTIAL SHARES 513,113,866 1 6 29M 0 025 O 1 62
*Revenue goal is $600,000 per month for 3 consecutive months : LOV.V Hig.h

TOP 12 SHAREHOLDERS

HOLDER NAME

CHARIF ELANSARI (CEQ)

JOHN FEARON

QUEK SEOW KEE

BNP PARIBAS NOMINEES PTY LTD
AAG MANAGEMENT PTY LTD
RIDLEY RUTH (COQ)

RONALD HART (CTO)

JASMEET KAUR

HSBC CUSTODY NOMINEES (AUSTRALIA)
TRACY FEARON

THEO HNARAKIS (Chairman)
GALIA HOLDINGS INC

Total as of May 7, 2019

% IC

5.84%
5.15%
4.98%
4.85%
3.58%
3.56%
2.61%
2.53%
2.43%
2.43%
2.25%
2.20%

42.41%

OWNERSHIP BY DOMICILE

Rest of the World

18%

Australia

44%

Singapore

33%

* ordinary securities issued by the entity will be included in the calculation
of a listed entity’s market capitalisation.



dropsuite.com

charitf@dropsuite.com
Managing Director, Dropsuite

Ben Jarvis & Henry Jordan

Six Degrees Investor Relations
+61 2 9230 0661

dropsuite_ir

Dropsuite Limited

14 Emerald Terrace
West Perth WA 6005, Australia



