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Introduction to QuickFee
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QuickFee

ClientAccountant 
or lawyer
PAID IN FULL &

GUARANTEES THE CLIENT͛S 
LOAN

$
MONTHLY LOAN 

PAYMENTS

• QuickFee provides a payments processing portal with pay in full (PayNow) and payment plans with monthly 
instalments (PayLater) options available to clients of accountants and lawyers (professional service firms).

• High credit quality as client loans guaranteed by professional firms, often with a personal guarantee. Australian 
loans covered by a credit protection insurance policy.

• QuickFee has a proven business model, operating 11 years in Australia and 4 years in the US.

• A$60k lifetime bad debts from A$250 million in lending since 2009



QuickFee journey post IPO
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All ƚhingƐ paǇmenƚƐ͙

All ƚhingƐ receiǀableƐ͙͘

͙for profeƐƐional ƐerǀiceƐ firmƐ

From July-19 IPO to now

• Expanded leadership team
• Significantly grown the number of US firms on the 

platform (more than 25% of top 400) with strong 
continuing momentum

• Australian lending tracking to A$50m per annum
• US lending up 131% pcp and annualised rate of 

US$18m per annum
• Significant tech upgrade opportunities being 

progressed

Large opportunity to grow and 
capiƚaliƐe on ͚moderniƐing͛ US 
market and our first mover 
advantage

• US transactional revenue growth 
at record levels and accelerating 
as a result of COVID-19 ʹ
doubled between February and 
April 2020

• Payment plans (loans) at record 
levels as more people move to 
pay online and momentum 
accelerating as a result of 
COVID-19

• Increased cash flow generated 
by QuickFee solutions even 
more important to professional 
firms during COVID-19 crisis

• New SaaS revenue opportunity ʹ
will further embed QuickFee 
solution into professional firms

COVID-19 accelerating trend towards online payments



Executive summary
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QuickFee overview • QuickFee provides a payments processing portal with up front (PayNow) and loan instalment (PayLater) 
options available to clients of accountants and lawyers (professional service firms)

• QuickFee has a proven business model, having financed over A$250m in loans, operating 11 years in 
Australia and 4 years in the US

Key highlights • Record growth in lending to clients of professional services firms
• Australian lending reached A$35.8 million in 9 months ended March 2020, up 26% on pcp (9 

months ended March 2019)
• US lending reached US$9.1 million in 9 months ended March 2020, up 63% on pcp

• SigŶificaŶƚ acceƉƚaŶce Žf QƵickFee͛Ɛ ŽŶliŶe ƉaǇmeŶƚ ƉŽƌƚal iŶ ƚhe US
• Highly capable and experienced management team bolstered with additional key hires (CTO, Financial 

Controller, 6 new sales reps) since IPO to support continued business growth across the US and Australia

COVID-19 impact • Since COVID-19, QuickFee has seen considerable growth, particularly in the US market due to the 
changing needs of professional services firms, more than 25% of top 400 US CPA firms now signed up to 
QuickFee

• QƵickFee͛Ɛ ƵŶiƋƵe ƉaǇmeŶƚ ƉlaŶƐ haǀe ƉƌŽǀided ƉƌŽfeƐƐiŽŶal ƐeƌǀiceƐ fiƌmƐ ǁiƚh ƚhe ƚŽŽlƐ ƚŽ aƐƐiƐƚ ƚhem 
iŶ maŶagiŶg ƚheiƌ ŽǁŶ aŶd ƚheiƌ clieŶƚƐ͛ caƐh flŽǁ

• Growth has been especially strong in the online portal with transaction volumes more than doubling 
since February 2020 as COVID-19 expedited shift to online payments in the US

Growth strategy • Continue marketing and selling online payments and payment plans to professional firms
• Onboarding US professional services firms Æ Portal transaction processing Æ Loans
• Technology development to further embed QuickFee solution into professional services firms
• Additional equity alongside existing balance sheet liquidity to allow pro forma gross financing capacity to 

be up to US$21m for QuickFee US

Capital raising • To fund continued loan book growth and new growth initiatives, QuickFee is undertaking a placement of 
new shares as follows:

• A placement of A$7.5 million to fund new loan volume and technology development



The journey so far
Rapid growth ʹ United States

• US business established in 2016. Its revenue is split 50-50 between loans and transaction 
processing

• Transaction value annual run rate US$546m (based on April 2020)

• Transaction revenue annual run rate US$1.19m (based on $99k revenue in March 2020; 
April transaction volumes up a further 51% over March)

• COVID-19 accelerated shift to online payments
� Business owners require business survival and strategic advice
� Take up of online payments (PayNow) drives take up of payment plans (PayLater)

• Significant growth with major firms 
� Top 400 US accounting firms ʹ more than than 25% signed up 
� 23 of top 100 US accounting firms signed
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United States IPO ʹ 9 July 2019 March 2020 % increase

Up front (PayNow) monthly portal 
transaction value

US$10.7m
(FY 2019 average)

US$30.1m (March)
US$45.5m (April) ▲325%

Lending (PayLater) monthly 
transaction value 

US$650k
(FY 2019 average) US$1.5m (March) ▲131%



The journey so far
Continued growth ʹ Australia

• Established, profitable business, operating since 2009

• Australian law firms seeing changes in demand during COVID-ϭϵ͕ bƵƚ͙
� Increased demand for QuickFee payment plans
� Increased enquiry and signup of law firms

• Accounting segment remains resilient throughout COVID-19
� Proactively culled some smaller firms
� Accounting has some countercyclical elements

• Limited impact of payment deferrals and arrears in COVID-19 shown to date due to 
professional firm guarantees, followed by personal guarantee for smaller firms, and credit 
protection insurance
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Australia IPO ʹ 9 July 2019 March 2020 % increase

Up front (PayNow) monthly portal 
transaction value

A$2.4m (FY 2019 
average) A$3.6m ▲50%

Lending (PayLater) monthly 
transaction value 

A$3.5m (FY 2019 
average)

A$4.0m (FY 2020 
YTD average) ▲14%



AU and US charts
Increased activity across all metrics
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$5.6
million

$9.1
million

Jul-18 to Mar-19 Jul-19 to Mar-20

US PayLater (lending)
9 months ended March 2020

vs March 2019 (USD)

$28.6 
million

$35.8 
million

Jul-18 to Mar-19 Jul-19 to Mar-20

AU PayLater (lending)
9 months ended March 2020

vs March 2019 (AUD)

$12.7 
million

$13.1 
million

$14.8 
million

$19.5 
million

$19.0 
million

$21.7 
million $17.6 

million
$18.9 

million

$30.1 
million

$45.5 
million

Jul 19 Aug 19 Sep 19 Oct 19 Nov 19 Dec 19 Jan 20 Feb 20 Mar 20 Apr 20

US PayNow (up front) monthly portal transactions processed (USD)



Revenue sources
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Source Australian market US market

Interest and fee income from lending YES YES

Platform fees Some YES

Transaction income NO YES

Credit card processing income NO YES

SaaS e-invoicing tool revenue Q3 release Q3 release

Multiple revenue sources



US ʹ strong growth from both existing 
and new firms
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� Strong increase in US lending (PayLater) and US transaction volumes (PayNow)

� Approximately half the growth in PayNow from existing firms and half from new firms 
signed up in the past 12 months

PayNow transaction 
volume

4 months ended
April 2020 (USD)

PayNow transaction 
volume

4 months ended
April 2019 (USD) $ growth % growth 

Firms signed with QuickFee US
before 1 May 2019 $81.5m $49.2m $32.3m 66%

Firms signed with QuickFee US
since 1 May 2019 $30.7m - $30.7m N/A

TOTAL $112.2m $49.2m $63.0m 128%



Big data and automation opportunities
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Significant upside potential through offering e-invoicing (introducing 
new SaaS revenue opportunity)

• Delivery of every invoice for every firm electronically

• Ability to upsell to existing client base as more modules are added to technology platform:
• Automating late invoice reminders while offering QuickFee payment plans
• Replacing/shrinking accounts receivable teams in professional firms utilising increased automation
• E-invoicing with integration into accounting software and ERPs increases barriers to entry for 

potential market entrants



Marketing during COVID-19
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� In person conferences cancelled ʹ QuickFee proactively introduced virtual conferences
� Significant attendances at QuickFee organised webinars

� 1,100 attendees in week commencing 20 April
� Positions QuickFee as thought leader

� Increased inbound enquiry

https://www.quickfee.com/resources/webinars/profit-making-technology/#Video

https://www.quickfee.com/resources/webinars/profit-making-technology/%23Video


US business
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United States ʹ since IPO
Strong sales momentum being achieved
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• Substantial growth in lending ʹ up 63% to US$9.1 million in 9 
months to 31 March 2020 

• Enormous growth in PayNow transaction volumes ʹ up 325% 
to US$45.5 million in April 2020 (vs US$10.7 million monthly 
average in FY 2019) 

• Increased headcount to accelerate growth

• Appointed CTO in January 2020

$5.6 
million

$9.1 
million

Jul-18 to Mar-19 Jul-19 to Mar-20

US PayLater (lending)
9 months ended March 2020

vs March 2019 (USD)



US market is modernising
Creating significant opportunities for QuickFee
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• Large opportunity to grow both lending revenue and 
transactional revenue through the modernisation of the 
US market

• IŶ AƵƐƚƌalia͕ ϭϰ͘ϯй Žf ƚƌaŶƐacƚiŽŶƐ ŽŶ QƵickFee Ɛ͛ ƉŽƌƚal 
are loans 

• Extrapolating this to the US, where March 2020 
transactions were US$30.1m, this represents lending of 
US$4.2m
� Compared to US$1.5m achieved in March 2020
� This suggests that even without further customer 

acquisitions, we should expect to see rapid 
growth in lending in the US

• The trend towards electronic invoices also represents 
significant upside
� In Australia, around 84% of invoices are sent 

electronically vs 32% in the US
� As this increases in the US, we expect this to lead 

to more loans, and to generate more transactional 
revenue

• QuickFee well positioned to capitalise on the trend 



Transaction volume growth charts
Annualised run rate now US$546 million
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 $3,000,000
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 $6,000,000
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 $8,000,000

 $9,000,000

2-Mar 9-Mar 16-Mar 23-Mar 30-Mar 6-Apr 13-Apr 20-Apr

Up front (PayNow) monthly portal 
transaction value (USD) during COVID-19 

lockdown

Value of electronic payments processed 
by QuickFee US (USD)

Week commencing:

9 March: $4.4 million ▲
16 March: $4.9 million ▲
23 March: $6.4 million ▲
30 March: $7.2 million ▲

6 April: $7.6 million ▲
13 April: $8.2 million ▲
20 April: $8.4 million ▲

COVID-19 accelerated shift to online payments 



US user experience ʹ easy-to-use online payment 
portal 24/7
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AU vs US ʹ % of invoices sent electronically 
Enormous transformation opportunity in US
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AU 2020 US 2020

Source: QuickFee CSAT survey (February 2020)
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Australian business
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Australian update
Gaining strong traction in the legal market
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• Continued growth building on lending
� $35.8 million lent in 9 months 31 March 2020 ʹ up 

25% on comparative period

• Delivered pre-tax profit of $1 million in 9 months 
ended 31 March 2020 (unaudited)

• Firms demanding increased sophistication and 
automation

• Ϯ Žf ƚhe ͚Big ϰ͛ accŽƵŶƚiŶg fiƌmƐ ŽŶ ƚhe ƉlaƚfŽƌm

$28.6 
million

$35.8 
million

Jul-18 to Mar-19 Jul-19 to Mar-20

AU PayLater (lending)
9 months ended March 2020

vs March 2019 (AUD)



Australian user experience
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Placement and
use of funds
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Use of funds

• A$6.0 million ʹ Fund increased loan book

• Strong anticipated growth of lending book (equity portion of loans) as a result of the impact of 
COVID-ϭϵ cƌiƐiƐ ŽŶ accŽƵŶƚiŶg fiƌmƐ aŶd ƚheiƌ clieŶƚƐ͛ caƐh flŽǁƐ͗

• Reduce risk of any potential COVID-19 impact of restriction on credit availability and lower 
gearing levels

• DŽŶ͛ƚ ǁaŶƚ ƚŽ lŽƐe mŽmeŶƚƵm aŶd fiƌƐƚ mŽǀeƌ adǀaŶƚage dƵe ƚŽ caƉiƚal cŽŶƐƚƌaiŶƚƐ

• A$1.1 million ʹ Technology

• New payment platform to improve capital efficiency Æ US revenues from payments processing 
now match those from US lending and represent the highest margin on capital invested for 
QuickFee.

• E-invoicing technology to be added to platform

• A$0.4 million ʹ Transaction costs
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Offer structure and indicative timetable
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Equity raising • QƵickFee ǁill ƵŶdeƌƚake aŶ iŶƐƚiƚƵƚiŽŶal ƉlacemeŶƚ ;͞Offeƌ͟Ϳ ƚŽ eligible iŶƐƚiƚƵƚiŽŶal iŶǀeƐƚŽƌƐ ƚŽ ƌaiƐe AΨϳ͘ϱm
• With a A$7.5m capital raising, pro forma gross financing capacity post the completion of the Offer will be 

US$21m

Use of proceeds • The proceeds of the Placement will be used as follows:
• Lending book growth - A$6m
• Technology development - A$1.1m
• Costs of the Offer - A$0.4m

Ranking • New shares issued under the Placement will rank pari passu with existing securities

Underwriting • The placement is not underwritten

Description Date

Trading halt 10 am (Sydney time), Tuesday, 5 May 2020 ʹ Wednesday, 6 May 
2020

Trading halt lifted, investor presentation and ASX announcement 
released

10 am (Sydney time), Thursday, 7 May 2020

Settlement of new shares under the Placement Thursday, 14 May 2020

Allotment and commencement of trading of new shares under the 
Placement

Friday, 15 May 2020



Risks
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Risks
QuickFee specific risks1
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AŶ iŶǀeƐƚmeŶƚ iŶ QƵickFee ;͞CŽmƉaŶǇ͟Ϳ iƐ ŶŽƚ ƌiƐk fƌee͘ BelŽǁ aƌe ƐŽme Žf ƚhe ƌiƐk facƚŽƌƐ ƚhaƚ ƐhŽƵld be cŽŶƐideƌed͘

Client and firm credit risk

There is a risk of potential failure of clients or firms to meet their obligations at the appropriate time with respect to loans granted to them. The Company 
will seek to monitor and manage counterparty risk through internal controls and protocols.

Three main drivers for why a client or firm may not repay their financial obligations include:
(iͿ a deƚeƌiŽƌaƚiŽŶ iŶ ƚhaƚ clieŶƚ Žƌ fiƌm͛Ɛ bƵƐiŶeƐƐ͛ fiŶaŶcial ƉeƌfŽƌmaŶce Žƌ ƚhe clieŶƚ Žƌ fiƌm ƉƌiŽƌiƚiƐeƐ Žƚheƌ fiŶaŶcial payments ahead of their payments 
to the Company;
(ii) a general economic slow-down resulting in a deterioration of the financial performance of the client or firm and a resulting inability to pay;
(iii) failure by the Company to assess appropriately which clients and firms can and will repay their obligations and as a consequence, money has been lent 
to clients or firms who have not repaid, and who do not have the capacity to repay, their loans.

Company financing risk

A lŽƐƐ Žf͕ Žƌ adǀeƌƐe imƉacƚ ƚŽ ŽŶe Žƌ mŽƌe Žf ƚhe CŽmƉaŶǇ͛Ɛ fƵŶdiŶg ƐŽƵƌceƐ͕ cŽƵld limiƚ ƚhe CŽmƉaŶǇ͛Ɛ abiliƚǇ ƚŽ ǁƌiƚe Ŷeǁ loans or to write new loans 
on favourable terms. This includes an inability to extend or refinance expiring facilities, an inability to set up new funding platforms to fund growth in 
lŽaŶƐ͕ Žƌ aŶ iŶcƌeaƐe iŶ fƵŶdiŶg cŽƐƚƐ ǁhich ƌedƵceƐ ƚhe CŽmƉaŶǇ͛Ɛ ƌeǀeŶƵeƐ Žƌ caƐh flŽǁ͘ ThiƐ ƌiƐk iƐ miƚigaƚed bǇ ƚhe fƵŶding from the proposed capital 
raising, which will be used to grow the lending book of the Company supplementing debt facilities for loan book growth.

Failure to execute growth 
strategies

The Company plans to achieve high rates of growth by executing its strategies, which include achieving a high level of repeat rates from existing firms and 
fƵƌƚheƌ ƉeŶeƚƌaƚiŽŶ aŶd acƚiǀaƚiŽŶ Žf iƚƐ diƐƚƌibƵƚiŽŶ ŶeƚǁŽƌk͘ Theƌe iƐ ŶŽ gƵaƌaŶƚee ƚhaƚ all Žƌ aŶǇ Žf ƚhe CŽmƉaŶǇ͛Ɛ gƌŽǁƚh strategies will be successfully 
implemented, deliver the expected returns or ultimately be profitable. There is also a risk that the growth strategies may be subjected to unexpected 
delays and additional implementation costs. Furthermore, the Company may also fail to adopt and execute growth strategies that will enable it to 
successfully maintain or improve its product offering and match any change in customer preferences. Failure in achieving growth strategies is likely to have 
a ƐigŶificaŶƚ adǀeƌƐe imƉacƚ ŽŶ ƚhe CŽmƉaŶǇ͛Ɛ Ɛhaƌe Ɖƌice͘

US regulatory risk

The cŽmmeƌcial leŶdiŶg ƐecƚŽƌ iŶ ƚhe US iƐ ƌegƵlaƚed ŽŶ a Sƚaƚe bǇ Sƚaƚe baƐiƐ͘ QƵickFee US͛Ɛ lŽaŶ cŽŶƚƌacƚ deƐigŶaƚeƐ CalifŽrnia as the state law that 
governs the transaction. US States fall into two categories:
(i) States where the law does not generally apply to or regulate commercial non-real estate lending, either through licensing or substantive restrictions 
(Permissive States); and 
(ii) States where there may be a licensing law or interest rate limitation applicable to business-purpose loans (Choice-of-Law States) such that enforcement 
of the California choice-of-law clause has enhanced importance.

QuickFee US may be subject to regulatory changes which may adversely affect its ability to advance funding. QuickFee US's competitors may also 
experience favourable regulatory changes to their funding arrangements which could result in increased competition.

1. The above details some of the risk factors that should be considered in participating in the investment, it is strongly recommeŶded ƚhaƚ ƉŽƚeŶƚial iŶǀeƐƚŽƌƐ ƌeǀieǁ QƵickFee͛Ɛ 
prospectus lodged to ASX on 10 July 2019 for detailed explanations.



Risks (continued)
QuickFee specific risks1

26

Australian regulatory risk

The financial services sector in Australia is undergoing a significant period of political and regulatory scrutiny and expected regulatory change. Future 
changes to law or regulation, or potential changes to law or regulation which oblige industry participants to proactively change their business models, alter 
ƚheiƌ fƵŶdiŶg aƌƌaŶgemeŶƚƐ Žƌ chaŶge ƚheiƌ ƉƌiciŶg diƐclŽƐƵƌe cŽƵld haǀe a maƚeƌial adǀeƌƐe effecƚ ŽŶ ƚhe CŽmƉaŶǇ͛Ɛ bƵƐiŶeƐƐ͕ financial position, operating 
and financial performance, and/or growth.

There are a number of current regulatory developments that could impact the Company, including:
(i) Banking Royal Commission (Commission) into Australia's banking, superannuation and financial services sectors. 
(ii) ASIC has released a report regarding Credit for Small Business. Among its recommendations, the report suggests that legislative change should occur to 
impose more specific requirements for entities assessing a customer's ability to repay a loan when that customer is a small business.
(iii) In the future, protections, similar to the kind provided to consumers under the National Consumer Credit Protection Act, may be extended to include 
small businesses. 
(iv) Legislation that commenced on 1 July 2018 and as a result of recent changes put into effect due to COVID-19 limiting the ability of creditors to exercise 
rights (including to demand payment and enforce security) as a result of certain insolvency and related processes occurring in respect its customers could 
impact the timing of recoveries by QuickFee AU from insolvent clients and firms (including guarantors).

Competition risk

There are various companies providing services similar to QuickFee AU within the Australian market. Large finance providers maintain broad market 
presence and economies of scale not accessible for smaller players such as the Company. If a larger, better funded company markets or creates a 
cŽmƉaƌable ƉƌŽdƵcƚ aƚ a lŽǁeƌ Ɖƌice ƉŽiŶƚ͕ ƚhiƐ cŽƵld ŶegaƚiǀelǇ imƉacƚ ƚhe CŽmƉaŶǇ͛Ɛ gƌŽǁƚh iŶ ƚhe US maƌkeƚ Žƌ cŽƵld dimiŶish ƚhe CŽmƉaŶǇ͛Ɛ maƌkeƚ 
share in the Australian market.

QuickFee US is targeting a new segment within the US professional services market, which introduces unknowns, such as potential downward impacts to 
expected interest rates, retention rates, and firm adoption. QuickFee US may also not have accurately forecasted demand for its product in this market 
segment, given the unknowns of new market segments.

Providing fee financing for clients and firms is available to potential competitors, of which are number currently exist in the Australian market. The 
Company will need to continue to differentiate itself on the fee financing front over time. It may prove difficult for the Company to establish itself as a well-
known brand in the competitive financing space, and the product may be in a market where customers will not have brand loyalty. If competitors develop 
equal or better platforms and products, or competitors with existing platform on a pricing basis, which could negatively affect its revenue.

Reliance on key management
The responsibility of overseeing the day-to-day operations and the strategic management of the Company depends substantially on its senior management 
and its key personnel. Several senior managers have been hired since the IPO and there can be no assurance given that there will be no detrimental impact 
on the Company if one or more of these employees cease their employment.

1. The above details some of the risk factors that should be considered in participating in the investment, it is strongly recommeŶded ƚhaƚ ƉŽƚeŶƚial iŶǀeƐƚŽƌƐ ƌeǀieǁ QƵickFee͛Ɛ 
prospectus lodged to ASX on 10 July 2019 for detailed explanations.



Risks (continued)
QuickFee specific risks1
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International operations

The Company operates in Australia and the US, and may do business in other international jurisdictions at a later date. 

The CŽmƉaŶǇ͛Ɛ ŽƉeƌaƚiŽŶƐ cŽƵld ƚheƌefŽƌe be ƐƵbjecƚ ƚŽ a ŶƵmbeƌ Žf ƌiƐkƐ iŶheƌeŶƚ iŶ glŽbal ŽƉeƌaƚiŽŶƐ͕ iŶclƵdiŶg ƉŽliƚical and economic instability in 
foreign markets, inconsistent product regulation by foreign agencies or governments, imposition of product tariffs and burdens, cost of complying with a 
ǁide ǀaƌieƚǇ Žf iŶƚeƌŶaƚiŽŶal ƌegƵlaƚŽƌǇ ƌeƋƵiƌemeŶƚƐ͕ ƌiƐkƐ ƐƚemmiŶg fƌŽm ƚhe CŽmƉaŶǇ͛Ɛ lack Žf lŽcal bƵƐiŶeƐƐ eǆƉeƌieŶce iŶ specific foreign countries, 
foreign currency fluctuations, difficulty in enforcing intellectual property rights, foreign taxes, and language and other cultural barriers. 

Protection of intellectual 
property rights

The cŽmmeƌcial ǀalƵe Žf ƚhe CŽmƉaŶǇ͛Ɛ iŶƚellecƚƵal ƉƌŽƉeƌƚǇ aƐƐeƚƐ iƐ deƉeŶdeŶƚ ŽŶ aŶǇ ƌeleǀaŶƚ legal ƉƌŽƚecƚiŽŶƐ͘ TheƐe legal mechanisms, however, do 
not guarantee that the intellectual property will be protected or that the Company's competitive position will be maintained. No assurance can be given 
that employees or third parties will not breach confidentiality agreements, infringe or misappropriate the Company's intellectual property or commercially 
sensitive information, or that competitors will not be able to produce non-infringing competitive products. Competition in retaining and sustaining 
protection of technologies and the complex nature of technologies can lead to expensive and lengthy disputes for which there can be no guaranteed 
outcome. There can be no assurance that any intellectual property which the Company (or entities it deals with) may have an interest in now or in the 
future will afford the Company commercially significant protection of technologies, or that any of the projects that may arise from technologies will have 
commercial applications.

It is possible that third parties may assert intellectual property infringement, unfair competition or like claims against the Company under copyright, trade 
secret, patent, or other laws. While the Company is not aware of any claims of this nature in relation to any of the intellectual property rights in which it 
has or will acquire an interest, such claims, if made, may harm, directly or indirectly, the Company's business. If the Company is forced to defend claims of 
intellectual property infringement, whether they are with or without merit or are determined in the Company's favour, the costs of such litigation may be 
potentially significant and may divert management's attention from normal commercial operations. 

Taxation risk
The acquisition and disposal of Shares will have tax consequences for investors, which will vary depending on the individual financial affairs of each 
investor. All potential investors in the Company are urged to obtain independent professional taxation and financial advice about the consequences of 
acquiring and disposing of Shares from a taxation viewpoint and generally. 

Strategies

There are no limits on strategies that the Company may pursue. The strategy may evolve over time due to, among other things, market developments and 
trends, technical challenges, the emergence of new or enhanced technology, changing regulation and/or industry practice, and otheƌǁiƐe iŶ ƚhe CŽmƉaŶǇ͛Ɛ 
sole discretion. As a result, the strategy, approaches, markets and products described in this document may not reflect the strategies, approaches, markets 
and products relevant to, or pursued by, the Company at a later date. 

Product liability
AƐ ǁiƚh all ƉƌŽdƵcƚƐ͕ ƚheƌe iƐ ŶŽ aƐƐƵƌaŶce ƚhaƚ ƵŶfŽƌeƐeeŶ adǀeƌƐe eǀeŶƚƐ Žƌ defecƚƐ ǁill ŶŽƚ aƌiƐe iŶ ƚhe CŽmƉaŶǇ͛Ɛ ƉƌŽdƵcƚs. Adverse events could 
expose the Company to product liability claims or litigation, resulting in the removal of regulatory approval for the relevant products and/or monetary 
damages being awarded against the Company. In such event, the Company's liability may exceed the Company's insurance coverage, if any. 

1. The above details some of the risk factors that should be considered in participating in the investment, it is strongly recommeŶded ƚhaƚ ƉŽƚeŶƚial iŶǀeƐƚŽƌƐ ƌeǀieǁ QƵickFee͛Ɛ 
prospectus lodged to ASX on 10 July 2019 for detailed explanations.
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Disputes

The acƚiǀiƚieƐ Žf ƚhe CŽmƉaŶǇ maǇ ƌeƐƵlƚ iŶ diƐƉƵƚeƐ ǁiƚh ƚhiƌd ƉaƌƚieƐ͕ iŶclƵdiŶg͕ ǁiƚhŽƵƚ limiƚaƚiŽŶ͕ ƚhe CŽmƉaŶǇ͛Ɛ iŶǀeƐƚŽrs, competitors, regulators, 
partners, distributors, customers, directors, officers and employees, and service providers. The Company may incur substantial costs in connection with 
such disputes.

Further, a change in strategy may involve material and as yet unanticipated risks, as well as a high degree of risk, including a higher degree of risk than the 
CŽmƉaŶǇ͛Ɛ ƐƚƌaƚegǇ iŶ Ɖlace aƐ Žf ƚhe daƚe heƌeŽf͘ 

Loss of customers QuickFee AU and QuickFee US have established important customer relationships through development of their businesses to date. The loss of one or 
more customers through termination or expiry of contracts may adversely affect the operating results of the Company.

Litigation

The Company is exposed to possible litigation risks including, but not limited to, intellectual property ownership disputes, contractual claims, 
environmental claims, occupational health and safety claims and employee claims. Further, the Company may be involved in disputes with other parties in 
ƚhe fƵƚƵƌe ǁhich maǇ ƌeƐƵlƚ iŶ liƚigaƚiŽŶ͘ AŶǇ ƐƵch claim Žƌ diƐƉƵƚe if ƉƌŽǀeŶ͕ maǇ imƉacƚ adǀeƌƐelǇ ŽŶ ƚhe CŽmƉaŶǇ͛Ɛ ŽƉeƌaƚions, financial performance 
and financial position. The Company is not currently engaged in any litigation.

Data loss, theft or corruption

The Company will store data in its own systems and networks and also with a variety of third party service providers. Exploitation or hacking of any of the 
CŽmƉaŶǇ͛Ɛ ƐǇƐƚemƐ Žƌ ŶeƚǁŽƌkƐ cŽƵld lead ƚŽ cŽƌƌƵƉƚiŽŶ͕ ƚhefƚ Žƌ lŽƐƐ Žf ƚhe daƚa ǁhich cŽƵld haǀe a maƚeƌial adǀeƌƐe effecƚ on ƚhe CŽmƉaŶǇ͛Ɛ bƵƐiŶeƐƐ͕ 
fiŶaŶcial cŽŶdiƚiŽŶ aŶd ƌeƐƵlƚƐ͘ FƵƌƚheƌ͕ if ƚhe CŽmƉaŶǇ͛Ɛ ƐǇƐƚemƐ͕ ŶeƚǁŽƌkƐ Žƌ ƚechŶŽlŽgǇ aƌe ƐƵbjecƚ ƚŽ aŶǇ ƚǇƉe Žf ͚cǇbeƌ͛ crime, its technology may be 
perceived as unsecure which may lead to a decrease in the number of customers.

The Company has not been hacked, but it is possible that the Company may experience negative publicity if their systems are able to be hacked at some 
point in the future.

Foreign exchange 

The Company will be operating in a variety of jurisdictions, including the US and Australia, and as such, expects to generate revenue and incur costs and 
eǆƉeŶƐeƐ iŶ US dŽllaƌƐ͘ CŽŶƐeƋƵeŶƚlǇ͕ mŽǀemeŶƚƐ iŶ cƵƌƌeŶcǇ eǆchaŶge ƌaƚeƐ maǇ adǀeƌƐelǇ Žƌ beŶeficiallǇ affecƚ ƚhe CŽmƉaŶǇ͛Ɛ results or operations and 
cash flows. For example, the appreciation or depreciation of the US dollar relative to the Australian dollar would result in a foreign currency loss or gain. 
Any depreciation of currencies in foreign jurisdictions in which the Company operates may result in lower than anticipated revenue, profit and earnings of 
the Company. 

1. The above details some of the risk factors that should be considered in participating in the investment, it is strongly recommeŶded ƚhaƚ ƉŽƚeŶƚial iŶǀeƐƚŽƌƐ ƌeǀieǁ QƵickFee͛Ɛ 
prospectus lodged to ASX on 10 July 2019 for detailed explanations.
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Insurance coverage

The Company faces various risks in conducting its business and may lack adequate insurance coverage or may not have the relevant insurance coverage. 
The Company proposes to arrange and maintain insurance coverage for its employees, as well as directors and officers liability insurance. The Company will 
need to review its insurance requirements periodically. If the Company incurs substantial losses or liabilities and its insurance coverage is unavailable or 
iŶadeƋƵaƚe ƚŽ cŽǀeƌ ƐƵch lŽƐƐeƐ Žƌ liabiliƚieƐ͕ ƚhe CŽmƉaŶǇ͛Ɛ fiŶaŶcial ƉŽƐiƚiŽŶ aŶd fiŶaŶcial ƉeƌfŽƌmaŶce maǇ be adǀeƌƐelǇ affected. Investors should note 
that the Company currently has no insurance policies in place in respect of its business or assets. The Company intends to insure its operations in 
accordance with industry practice (including obtaining credit insurance if commercially acceptable terms are available) once the CŽmƉaŶǇ͛Ɛ ŽƉeƌaƚiŽŶƐ aƌe 
of a sufficient magnitude. The occurrence of an event that is not covered or fully covered by insurance could have a material adverse effect on the 
business, financial condition and results of the Company.

Additional requirements for 
capital

The CŽmƉaŶǇ͛Ɛ caƉiƚal ƌeƋƵiƌemeŶƚƐ deƉeŶd ŽŶ ŶƵmeƌŽƵƐ facƚŽƌƐ͘ DeƉeŶdiŶg ŽŶ ƚhe CŽmƉaŶǇ͛Ɛ abiliƚǇ ƚŽ geŶeƌaƚe iŶcŽme fƌŽm iƚƐ operations, the 
Company may require further financing in addition to amounts raised under the Offer. Any additional equity financing will dilute shareholdings, and debt 
financing, if available, may involve restrictions on financing and operating activities. If the Company is unable to obtain additional financing as needed, it 
may be required to reduce the scope of its operations and scale back its development and research programmes as the case may be. There is however no 
guarantee that the Company will be able to secure any additional funding or be able to secure funding on terms favourable to the Company.

Shareholder dilution In the future, the Company may elect to issue Shares or other securities. While the Company will be subject to the constraints of the ASX Listing Rules 
regarding the issue of Shares or other securities, Shareholders may be diluted as a result of issues of Shares or other securities. 

1. The above details some of the risk factors that should be considered in participating in the investment, it is strongly recommeŶded ƚhaƚ ƉŽƚeŶƚial iŶǀeƐƚŽƌƐ ƌeǀieǁ QƵickFee͛Ɛ 
prospectus lodged to ASX on 10 July 2019 for detailed explanations.
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Economic conditions and other 
global or national issues

General economic conditions, laws relating to taxation, new legislation, trade barriers, movements in interest and inflation rates, currency exchange 
controls and rates, national and international political circumstances (including wars, terrorist acts, sabotage, subversive activities, security operations, 
labour unrest, civil disorder, and states of emergency), natural disasters (including fires, earthquakes and floods), and quarantine restrictions, epidemics 
aŶd ƉaŶdemicƐ͕ maǇ haǀe aŶ adǀeƌƐe effecƚ ŽŶ ƚhe CŽmƉaŶǇ͛Ɛ ŽƉeƌaƚiŽŶƐ͘

Market conditions

Shaƌe maƌkeƚ cŽŶdiƚiŽŶƐ maǇ affecƚ ƚhe ǀalƵe Žf ƚhe CŽmƉaŶǇ͛Ɛ ƋƵŽƚed ƐecƵƌiƚieƐ ƌegaƌdleƐƐ Žf ƚhe CŽmƉaŶǇ͛Ɛ ŽƉeƌaƚiŶg ƉeƌfŽƌmance. Share market 
conditions are affected by many factors such as:
(i) general economic outlook;
(ii) introduction of tax reform or other new legislation;
(iii) interest rates and inflation rates;
(iv) changes in investor sentiment toward particular market sectors;
(v) the demand for, and supply of, capital; and
(vi) terrorism or other hostilities.

The market price of securities can fall as well as rise and may be subject to varied and unpredictable influences on the market for equities in general and 
technology or defence stocks in particular. Neither the Company nor the Directors warrant the future performance of the Company or any return on an 
investment in the Company.

Further, the value of the Shares may fluctuate more sharply than that of other securities, given the fact that investment in the Company is highly 
speculative.

Price of Shares
As a publicly-listed company on ASX, the Company is subject to general market risk that is inherent in all securities listed on a stock exchange. After the end 
of the relevant escrow periods affecting Shares in the Company, a significant sale of then tradeable Shares (or the market perception that such a sale might 
ŽccƵƌͿ cŽƵld haǀe aŶ adǀeƌƐe effecƚ ŽŶ ƚhe CŽmƉaŶǇ͛Ɛ Shaƌe Ɖƌice͘

Investment speculative

Shares to be issued pursuant to this Offer carry no guarantee with respect to the payment of dividends, returns of capital or the market value of those 
Shares.

Potential investors should consider that the investment in the Company is highly speculative.

1. The above details some of the risk factors that should be considered in participating in the investment, it is strongly recommeŶded ƚhaƚ ƉŽƚeŶƚial iŶǀeƐƚŽƌƐ ƌeǀieǁ QƵickFee͛Ɛ 
prospectus lodged to ASX on 10 July 2019 for detailed explanations.
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͞We kneǁ ǁe needed a leǀel Žf accŽƵnƚing adǀice ǁe cŽƵldn͛ƚ affŽƌd ǁhilƐƚ alƐŽ 
investing in the product development itself; QuickFee meant we could set up the 
bƵƐineƐƐ fŽƵndaƚiŽnƐ ƚhe ƌighƚ ǁaǇ becaƵƐe iƚ helƉed ƵƐ ƐƉƌead ƚhe cŽƐƚ͘͟

͞Iƚ allŽǁed ƵƐ ƚŽ deal ǁiƚh a caƐhflŽǁ ƐhŽƌƚage͘ We ƌeƋƵiƌed a lŽƚ Žf ǁŽƌk ƚŽ be 
carried out by our accountants which without QuickFee we would not have been 
able ƚŽ finance͘͟

͞I cŽƵld mainƚain ƚhe accŽƵnƚanƚ Žf mǇ chŽice and fƌee ƵƉ caƐhflŽǁ in mǇ 
bƵƐineƐƐ͘͟

Why clients choose QuickFee payment plans
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Richard Formoe
Chief Revenue Officer

Investment in the US and AU team

Bruce Coombes
Chief Executive Officer

Andreas Dewing
Marketing Director

James Drummond
Chief Operating Officer

Barry Lewin
Non-Executive Chairman

Dale Smorgon
Non-Executive Director

Francesco Fabbrocino
Chief Technology Officer

Corey Struve
Financial Controller



ϯϭ March ϮϬϮϬ
AΨ

Interest revenue calculated using the effective interest rate method ϯ,ϯϰϱ,0ϳϱ                
ϲ0ϱ,ϲϰϰ                   

Cost of sales (ϭ,ϯϭϯ,ϭϲϲ) 
Gross profit Ϯ͕ϲϯϳ͕ϱϱϯ                

Other income ϳ,ϴϰϰ                        
Other gains/(losses) – net ϮϮ,ϰϳϲ                     
Operating expenses (ϭ,Ϯϳϳ,ϱϵϭ) 
Operating profit before customer acquisition costs ϭ͕ϯϵϬ͕ϮϴϮ                

Customer acquisition costs (ϯϵϭ,ϲϯϵ) 
Profit before income tax ϵϵϴ͕ϲϰϯ                   

QuickFee Australia Pty Ltd ;QuickFee AUͿ
Profit or loss ;unauditedͿ
For the ϵ months ended ϯϭ March ϮϬϮϬ

Revenue from contracts with customers

The above profit or loss is unaudited and does not necessarily comply with Australian Accounting Standards. It should be read in conjunction 
with the ϯϭ December Ϯ0ϭϵ half-year report and ϯ0 June Ϯ0ϭϵ annual report.



ϯϭ March ϮϬϮϬ
AΨ

ASSETS
Current assets
Cash and cash equivalents ϲϯϯ͕ϱϯϰ                   
Loan receivables Ϯϲ͕ϵϴϯ͕ϴϳϳ              
Other receivables ϰϳ͕ϲϴϮ                     
Other current assets ϵϵ͕ϴϳϮ                     
Total current assets Ϯϳ͕ϳϲϰ͕ϵϲϱ              

NonͲcurrent assets
PropertǇ͕ plant and equipment ϳϭ͕ϲϲϰ                     
Deferred taǆ assets ϰϮ͕ϯϳϭ                     
Other nonͲcurrent assets ϯϭ͕Ϭϭϯ                     
Total nonͲcurrent assets ϭϰϱ͕Ϭϰϴ                   

Total assets Ϯϳ͕ϵϭϬ͕Ϭϭϯ              

LIABILITIES
Current liabilities
Loan settlements outstanding Ϯ͕ϴϱϭ͕ϳϰϰ                
Trade and other paǇables ϭϱϯ͕ϵϯϳ                   
Contract liabilities ϭ͕ϱϯϰ͕ϰϱϭ                
Borrowings ϭϳ͕Ϭϳϲ͕ϱϳϭ              
EmploǇee benefit obligations ϭϮϱ͕ϴϭϳ                   
Total current liabilities Ϯϭ͕ϳϰϮ͕ϱϮϬ              

NonͲcurrent liabilities
Intergroup loans ϯ͕ϭϱϳ͕ϭϲϲ                
Total nonͲcurrent liabilities ϯ͕ϭϱϳ͕ϭϲϲ                

Total liabilities Ϯϰ͕ϴϵϵ͕ϲϴϲ              

Net assets ϯ͕ϬϭϬ͕ϯϮϳ                

EQUITY
Contributed equitǇ ϴϮϬ͕ϬϬϮ                   
Retained earnings Ϯ͕ϭϵϬ͕ϯϮϱ                
Total equitǇ ϯ͕ϬϭϬ͕ϯϮϳ                

QuickFee Australia PtǇ Ltd ;QuickFee AUͿ
Balance sheet ;unauditedͿ
As at ϯϭ March ϮϬϮϬ

The above balance sheet is unaudited and does not necessarily comply with Australian Accounting Standards. It should be read in conjunction 
with the ϯϭ December Ϯ0ϭϵ half-year report and ϯ0 June Ϯ0ϭϵ annual report.



ϯϭ March ϮϬϮϬ
USΨ

Interest revenue calculated using the effective interest rate method ϱϳϲ,ϲϮϭ                   
ϳϲϳ,ϴϱϳ                   

Cost of sales (Ϯϯϲ,ϯϲϮ) 
Gross profit ϭ͕ϭϬϴ͕ϭϭϲ                

Other income ϭ,ϴϱϴ                        
Other gains/(losses) – net (ϯϲ,0Ϯϴ) 
Operating expenses (ϭ,ϭϴϱ,ϯϴϳ) 
Operating loss before customer acquisition costs ;ϭϭϭ͕ϰϰϭͿ 

Customer acquisition costs (ϴϰϴ,ϭϯϭ) 
Loss before income tax ;ϵϱϵ͕ϱϳϮͿ 

QuickFee Group LLC ;QuickFee USͿ
Profit or loss ;unauditedͿ
For the ϵ months ended ϯϭ March ϮϬϮϬ

Revenue from contracts with customers

The above profit or loss is unaudited and does not necessarily comply with Australian Accounting Standards. It should be read in conjunction 
with the ϯϭ December Ϯ0ϭϵ half-year report and ϯ0 June Ϯ0ϭϵ annual report.



ϯϭ March ϮϬϮϬ
USΨ

ASSETS
CƵrrenƚ asseƚs
Cash and cash equivalents ϰ,ϳϮϱ,ϭϳϭ                
Loan receivables ϱ,ϵϲϵ,ϰϰϯ                
Other receivables ϳϰ,ϴϲϱ                     
Other current assets ϰϮ,ϯϴϱ                     
Toƚal cƵrrenƚ asseƚs ϭϬ͕ϴϭϭ͕ϴϲϰ              

NonͲcƵrrenƚ asseƚs
Property, plant and equipment ϵϳ,ϴϳϭ                     
Other non-current assets ϱϴ,ϭϰϳ                     
Toƚal nonͲcƵrrenƚ asseƚs ϭϱϲ͕Ϭϭϴ                   

Toƚal asseƚs ϭϬ͕ϵϲϳ͕ϴϴϮ              

LIABILITIES
CƵrrenƚ liabiliƚies
Loan settlements outstanding ϯ,ϲϲϮ,ϴϭϰ                
Trade and other payables ϭϴ,ϰϳϬ                     
Contract liabilities ϯϲϬ,Ϭϱϱ                   
Borrowings ϯ,ϰϲϴ,ϴϳϱ                
Toƚal cƵrrenƚ liabiliƚies ϳ͕ϱϭϬ͕Ϯϭϰ                

NonͲcƵrrenƚ liabiliƚies
Intergroup loans ϰ,ϳϯϮ,ϳϯϰ                
Toƚal nonͲcƵrrenƚ liabiliƚies ϰ͕ϳϯϮ͕ϳϯϰ                

Toƚal liabiliƚies ϭϮ͕ϮϰϮ͕ϵϰϴ              

Neƚ ;deficiencǇ ofͿ asseƚs ;ϭ͕Ϯϳϱ͕ϬϲϲͿ 

EQUITY
Contributed equity Ϯ,ϭϬϬ,ϬϮϲ                
Accumulated losses ;ϯ,ϯϳϱ,ϬϵϮͿ 
Toƚal eqƵiƚǇ ;ϭ͕Ϯϳϱ͕ϬϲϲͿ 

QƵickFee GroƵp LLC ;QƵickFee USͿ
Balance sheeƚ ;ƵnaƵdiƚedͿ
As aƚ ϯϭ March ϮϬϮϬ

The above balance sheet is unaudited and does not necessarily comply with Australian Accounting Standards. It should be read in conjunction 
with the ϯϭ December Ϯ0ϭϵ half-year report and ϯ0 June Ϯ0ϭϵ annual report.
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Contact details:
Bruce Coombes, CEO
P: +61 418 286 842
E: bruce@quickfee.com



Disclaimer

The material contained in this document is a presentation of general information about QuickFee Limited activities current as at the date of this 
presentation (5 May 2020).

It is provided in summary and does not purport to be complete. You should not rely upon it as advice for investment purpose as it does not take 
into account your investment objectives, financial position or needs. These factors should be considered, with or without professional advice 
when deciding if an investment is appropriate. 

This presentation may contain forward looking statements including statements regarding our intent, belief or current expectations with 
ƌeƐƉecƚ ƚŽ QƵickFee͛Ɛ bƵƐiŶeƐƐeƐ aŶd ŽƉeƌaƚiŽŶƐ͕ maƌkeƚ cŽŶdiƚiŽŶƐ͕ ƌeƐƵlƚƐ Žf ŽƉeƌaƚiŽŶ aŶd fiŶaŶcial cŽŶdiƚiŽŶ͕ caƉiƚal adequacy, specific 
provisions and risk management practices. Readers are cautioned not to place undue reliance on these forward looking statements. QuickFee 
does not undertake any obligation to publicly release the result of any revisions to these forward looking statements to reflect events or 
circumstances after the date hereof to reflect the occurrence of unanticipated events. While due care has been used in the preparation of 
forecast information, actual results may vary in a materially positive or negative manner. Forecasts and hypothetical examples are subject to 
ƵŶceƌƚaiŶƚǇ aŶd cŽŶƚiŶgeŶcieƐ ŽƵƚƐide QƵickFee͛Ɛ cŽŶƚƌŽl͘ PaƐƚ ƉeƌfŽƌmaŶce iƐ ŶŽƚ a ƌeliable iŶdicaƚiŽŶ Žf fƵƚƵƌe ƉeƌfŽƌmaŶce. 

To the extent permitted by law, no responsibility for any loss arising in any way (including by way of negligence) from anyone acting or refraining 
from acting as a result of this material is accepted by the QuickFee or any of its related bodies corporate. 
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