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Market Update June 2020



This document has been prepared by Linius Technologies Limited (LNU). The information contained in this document is for information purposes only and has been prepared for use in
conjunction with a verbal presentation and should be read in that context.

The information contained in this document is not investment or financial product advice and is not intended to be used as the basis for making an investment decision. In preparing and
providing this document, LNU has not considered the objectives, financial position or needs of any particular recipient. LNU strongly suggests that investors consult a financial advisor prior to
making an investment decision.

No representation or warranty, express or implied, is made as to the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this
presentation. To the maximum extent permitted by law, none of LNU, its related bodies corporate, or their shareholders, directors, officers, employees, contractors, agents or advisors, nor any
other person accepts any liability, including, without limitation, any liability arising out of fault or negligence for any loss arising from the use of information contained in this document.

This document includes “forward-looking statements” within the meaning of securities laws of applicable jurisdictions. Forward looking statements can generally be identified by the use of the
words “anticipate”, “believe”, “expect”, “project”, “forecast”, “estimate”, “likely”, “intend”, “should”, “could”, “may”, “target”, “plan”, “guideline”, “guidance” and other similar expressions.
Indications of, and guidance on, revenue models, pricing, earnings and financial position and performance are also forward-looking statements.

Such forward-looking statements are not guarantees of future pricing, performance and events, and involve known and unknown risks, uncertainties and other factors, many of which are
beyond the control of LNU, its related bodies corporate, and their directors, officers, employees, contractors, agents and advisors, that may cause actual results to differ materially from those
expressed or implied in such statement. Actual results, performance or achievements may vary materially from any projections and forward-looking statements and the assumptions on which
those statements are based. In particular, potential revenue opportunities and guideline pricing models set out in this document are based on certain assumptions which may in time prove to
be false, inaccurate or incorrect. Readers are cautioned not to place undue reliance on forward looking statements and LNU assumes no obligation to update such information.

This document is not, and does not constitute, an offer to sell or the solicitation, invitation or recommendation to purchase any securities in any jurisdiction, and neither this presentation nor
anything contained in it forms the basis of any contract or commitment. Without limiting the foregoing, this document does not constitute an offer to sell, or a solicitation of an offer to buy,
any securities in the United States. The securities of LNU have not been, and will not be, registered under the U.S. Securities Act of 1933, as amended (Securities Act) or the securities laws of
any state or other jurisdiction of the United States, and may not be offered or sold in the United States except in compliance with the registration requirements of the Securities Act and any
other applicable securities laws or pursuant to an exemption from, or in a transaction not subject to, the registration requirements of the Securities Act and any other applicable securities laws.

In the recent event of Covid-19 and in these changing times, Linius is performing its operations in a very nimble manner and reacting to changes and opportunities on a day-by-basis. For this
reason, the content within this presentation is subject to change.

Disclaimer
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A recording of the Zoom Webinar hosted 
by The Board of Directors can be accessed 

via this link. 

https://www.linius.com/linius-market-update-062020/
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AGENDA

1. Introduction
2. Our plan
3. Technology
4. Client Demonstrations

• Corporate Communications
• Sports Broadcasting
• News

5. Revenue Example
6. Corporate Overview
7. Q&A



INTRODUCTION

• Linius is growing and is very well placed to ride through difficult times

• Quickly reduced expenditure

• Market impact

• Sports Hero

• Essendon

• NBL

• And others about to sign stalled

• Winning new clients:

• Grafa

• Livetiles

• Achieved commercial validation
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OUR PLAN

Commercial Validation + Roll-out Replicable Solutions

1. Commercial Validation:
We have now commercially validated our tech by winning substantial 
anchor clients in targeted customer segments, developed solutions that 
add significant value to their business’ and generating revenue for Linius. 
Target sectors:

• Corporate Communications – won LiveTiles
• Sports – Many clients won with Racing.com live
• News – won Grafa

2. Roll-out Replicable Solutions: 
Having the tech commercially validated in core customer segments, we 
can now roll out into mega markets, through:

• Further direct sales
• Established relationships with Microsoft, Amazon, IBM 
• Other global co-sell partners such as Swanbay in Europe
• OEM
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Linius (VVE) 
turns video into 

data

Artificial 
Intelligence

Metadata/
deep tagging

Business Rules

Viewers receive 
personalized video
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Broadcaster 
edits video

Viewers get 
same video

Old world:

Linius world:

TECHNOLOGY

Linius has invented and secured all patents, trademarks and copyrights, and built the assets we are now rolling out 
commercially. No one else can do this. 



Corporate 
Comms
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• The video conferencing market size surpassed USD 14 billion in 2019 and is anticipated to grow at 
over 19% CAGR between 2020 and 2026. (video conferencing market trends statistic report)

• In April 2020, there was more than 200 million Microsoft Teams meeting participants in a single day, 
generating more than 4.1 billion meeting minutes. (marketwatch.com)

• Microsoft Teams now has 75 million daily active users and Zoom over 200 million. (theverge.com) 

• There has been a once-in-a-lifetime generational shift to working from home, and an increased need 
for corporate communications via video-conferencing. 
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LiveTiles is headquartered in NYC and provides an intelligent workplace intranet platform for SharePoint, Azure and Office365.

• LiveTiles Objective: Increase ARPU and attract new customers

• Value Proposition: The world's first intelligent meeting solution

• Commercials: US$3 per user per month
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LiveTiles 
Demonstration
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June 

July

August 

September

Oct – Dec

30th March contract signed

Prepare:
• Work together to define use cases
• Strategize GTM
• Build product functionality and 

readiness for delivery

Launch: 
• Exclusive First – market preview cohort of 

customers (by invitation only) to join the POC 
program

• Launch online
• Targeted eDM campaign
• Sales pursuit begins!
• 14 leads from 1st day of eDM

Deliver:
• Delivery commences of POC’s
• Success criteria defined for sales 

conversion post POC
• Customer testimonials and case 

studies written
• Close paid POC’s

Revenue:
• Revenue starts to flow
• The product is maturing but still 

pre-scale due to Microsoft 
limitation

Scale:
• Product can support 

scale and self-service

v1 under the hood
Advanced search and 
assembly based on what was 
said, meeting organiser, 
participants, subjects and date 
range. 
Clip queueing and scrubber 
bar to enhance UX
Coming: AI, Share, 
Programmatic Packaging 



Sports 
Broadcasting
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• Global - sports media rights hit $51bn in 2019 and football remains the dominant sport in global media 
rights accounting for $20.8bn (sportsbusiness.com)

• UK - The Premier League is the most-watched sports league in the world, broadcast in 212 territories 
to 643 million homes and a TV audience of 4.7 billion people. (statista.com) 

• USA - The US NBA had over 1 billion unique viewers of their 2018 season. (forbes.com)

• AUS - The Australian Football League (AFL) has 1.1 million club members (afl.com.au)



Sports 
Demonstration

13



14

Racing.com, a leading Australian thoroughbred horse racing media organization, and a joint venture between Racing Victoria, 
Victorian race clubs and the Seven Network.

• Client Objective:        Drive longer and deeper viewer engagement of the Racing.com platform

• Value Proposition:     Drive viewer engagement by providing hyper-personalised video experiences

• Commercials: Bundled service under a fixed monthly fee

• Market: Betting on horse racing in Australia 
alone generates $18 billion in 
annual revenues, and globally it’s 
over $116 billion each year. (1) 

Gambling statistics show that 
around 26% of the world’s 
population gamble, with horse 
racing widely considered to be the 
biggest gambling portal all over the 
world. (2)

1. ifhaonline.org
2. casino.org/gambling statistics
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Racing.com
Demonstration



News 
Industry
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• In the US alone, adults over the age of 18 watched more than 27 billion minutes per week of national 
cable news programming, and across all media including smartphones, 73.5 billion minutes per week of 
news was consumed. (fortune.com)

• “Video is a case of platform power writ large”. Short form video remains the most popular format for 
news consumption (straight news clips or crafted with music and subtitles). (reuters institute digital news report 2019)

• Media consumption is at unprecedented levels amid COVID. (JP Morgan)
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Intelligent Meeting Solution

(demo in news)
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Grafa, a financial charting software platform planned to launch in August 2020 to bring news, charting and market intel into one 
place for subscribers. (grafa.io)

• Client Objective: Drive acquisition of users to the charting and market data app and drive viewer engagement of 
personalized financial news content. An initial target to the Australian market will be followed by a 
global roll-out targeted to millennials.

• Value Proposition: Your Market Mate – hyper-personalized market information in the palm of your hand

• Revenue: Fixed monthly fee plus standard rate card pricing.

Personalized 
video news

Portfolio 
charts



CORPORATE OVERVIEW

Volume/Value

Share Price (26 June 2020)

Market Cap

Total Shares on issue / listed on ASX

Total options on issue

Fully diluted shares on issue

Cash on hand as at 31 March 2020

Cash received as part of May 2020 capital raise

Estimated cash spend June 2020 Quarter

A$0.013

A$17.03m

1,310.3m

19.5m

1,329.9m

$1.356m

$1.45m

$1.2m

Major Shareholders %

Earthrise Pty Ltd 

Technical Investing

Steve McGovern

Gerard Bongiorno

7.37

4.95

3.49

3.49

Share Price Performance

Register

Board Shareholding (%)

Board & Management Shareholding (%)

International Shareholding (%)

Total Shareholders

7.0

7.0

3.2

2558
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ir@linius.comlinius.com


