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Item 2.02. Results of Operations and Financial Condition.

On October 8, 2015, Alcoa Inc. held its third quarter 2015 earnings conference call, broadcast live by webcast. A transcript of
the call and a copy of the slides presented during the call are attached hereto as Exhibits 99.1 and 99.2, respectively, and are hereby
incorporated by reference.
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The information in this Current Report on Form 8-K, including Exhibits 99.1 and 99.2, is being furnished in accordance with the
provisions of General Instruction B.2 of Form 8-K.

Forward-Looking Statements

This communication contains statements that relate to future events and expectations, and as such constitute forward-looking
statements within the meaning of the Private Securities Litigation Reform Act of 1995. Forward-looking statements include those
containing such words as “anticipates,” “believes,” “could,” “estimates,” “expects,” “forecasts,” “intends,” “may,” “outlook,”
“plans,” “projects,” “seeks,” “sees,” “should,” “targets,” “will,” “would,” or other words of similar meaning. All statements that
reflect Alcoa’s expectations, assumptions or projections about the future other than statements of historical fact are forward-looking
statements, including, without limitation, forecasts concerning global demand growth for aluminum, supply/demand balances, and
growth of the aerospace, automotive, and other end markets; statements regarding targeted financial results or operating performance;
statements about Alcoa’s strategies, outlook, business and financial prospects, and the acceleration of Alcoa’s portfolio
transformation; and statements regarding the separation transaction, including the future performance of Value-Add Company and
Upstream Company if the separation is completed, the expected benefits of the separation, the expected timing of completion of the
separation, and the expected qualification of the separation as a tax-free transaction. Forward-looking statements are not guarantees of
future performance and are subject to risks, uncertainties, and changes in circumstances that are difficult to predict. Although Alcoa
believes that the expectations reflected in any forward-looking statements are based on reasonable assumptions, it can give no
assurance that these expectations will be attained and it is possible that actual results may differ materially from those indicated by
these forward-looking statements due to a variety of risks and uncertainties. Such risks and uncertainties include, but are not limited
to: (a) uncertainties as to the timing of the separation and whether it will be completed; (b) the possibility that various closing
conditions for the separation may not be satisfied; (c) failure of the separation to qualify for the expected tax treatment; (d) the
possibility that any third-party consents required in connection with the separation will not be received; (e) the impact of the
separation on the businesses of Alcoa; (f) the risk that the businesses will not be separated successfully or such separation may be
more difficult, time-consuming or costly than expected, which could result in additional demands on Alcoa’s resources, systems,
procedures and controls, disruption of its ongoing business and diversion of management’s attention from other business concerns;
(g) material adverse changes in aluminum industry conditions; (h) deterioration in global economic and financial market conditions
generally;
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(1) unfavorable changes in the markets served by Alcoa; (j) the impact of changes in foreign currency exchange rates on costs and
results; (k) increases in energy costs; (1) the inability to achieve the level of revenue growth, cash generation, cost savings,
improvement in profitability and margins, fiscal discipline, or strengthening of competitiveness and operations (including moving the
Upstream Company’s alumina refining and aluminum smelting businesses down on the industry cost curves and increasing revenues
and improving margins in the Value-Add Company’s businesses) anticipated from restructuring programs and productivity
improvement, cash sustainability, technology advancements (including, without limitation, advanced aluminum alloys, Alcoa
Micromill, and other materials and processes), and other initiatives; (m) Alcoa’s inability to realize expected benefits, in each case as
planned and by targeted completion dates, from acquisitions, divestitures, facility closures, curtailments, or expansions, or
international joint ventures; (n) political, economic, and regulatory risks in the countries in which Alcoa operates or sells products;
(o) the outcome of contingencies, including legal proceedings, government or regulatory investigations, and environmental
remediation; (p) the impact of cyber attacks and potential information technology or data security breaches; (q) the potential failure to
retain key employees while the separation transaction is pending or after it is completed; (r) the risk that increased debt levels,
deterioration in debt protection metrics, contraction in liquidity, or other factors could adversely affect the targeted credit ratings for
Value-Add Company or Upstream Company; and (s) the other risk factors discussed in Alcoa’s Form 10-K for the year ended
December 31, 2014, and other reports filed with the U.S. Securities and Exchange Commission (SEC). Alcoa disclaims any
obligation to update publicly any forward-looking statements, whether in response to new information, future events or otherwise,
except as required by applicable law. Market projections are subject to the risks discussed above and other risks in the market.

Item 9.01. Financial Statements and Exhibits.
(d) Exhibits.
The following are furnished as exhibits to this report:

99.1 Transcript of Alcoa Inc. third quarter 2015 earnings call.
99.2  Slides presented during Alcoa Inc. third quarter 2015 earnings call.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on
its behalf by the undersigned hereunto duly authorized.

ALCOA INC.

By:  /s/ Audrey Strauss

Name: Audrey Strauss

Title: Executive Vice President, Chief Legal Officer
and Secretary

Dated: October 13, 2015
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Exhibit 99.1
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AA - Q3 2015 Alcoa Inc Earnings Call

EVENT DATE/TIME: OCTOBER 08, 2015/09:00PM GMT

OVERVIEW:
AA reported 3Q15 revenues of $5.6b and net income of $44m or $0.02 a
share.

THOMSON REUTERS STREETEVENTS | www.streetevents.com | Contact Us

© 2015 Thomson Reuters. All rights reserved. Republication or redistribution of Shinire

Thomson Reuters content, including by framing or similar means, is prohibited i S THOMSON REUTERS
without the prior written consent of Thomson Reuters. ‘Thomson Reuters’ and the e

Thomson Reuters logo are registered trademarks of Thomson Reuters and its

affiliated companies.



OCTOBER 08, 2015/ 09:00PM GMT, AA - Q3 2015 Alcoa Inc Earnings Call

CORPORATE PARTICIPANTS

Nahla Azmy Alcoa Inc. - VP of IR

Klaus Kleinfeld Alcoa Inc. - Chairman & CEO
William Oplinger Alcoa Inc. - EVP & CFO

CONFERENCE CALL PARTICIPANTS
Brian Yu Citigroup - Analyst

David Gagliano BMO Capital Markets - Analyst
Paul Massoud Stifel Nicolaus - Analyst

Timna Tanners Bof4 Merrill Lynch - Analyst
Josh Sullivan Sterne CRT - Analyst

Jorge Beristain Deutsche Bank - Analyst

PRESENTATION

Operator

Good day, ladies and gentlemen, and welcome to the third-quarter 2015 Alcoa earnings conference call. My name is Kelly, and I will
be your operator for today. As a reminder, today’s conference is being recorded for replay purposes. I would now like to turn the
conference over to your host for today, Nahla Azmy, Vice President of Investor Relations. Please proceed.

Nahla Azmy - Alcoa Inc. - VP of IR

Thank you, Kelly. Good afternoon, and welcome to Alcoa’s third-quarter 2015 earnings conference call. I’'m joined by Klaus
Kleinfeld, Chairman and Chief Executive Officer and William Oplinger, Executive Vice President and Chief Financial Officer. After
comments by Klaus and Bill, we will take your questions. Before we begin, I would like to remind you that today’s discussion will
contain forward-looking statements relating to future events and expectations. You can find factors that cause the Company’s actual
results to differ materially from these projections listed in today’s press release and presentation and in our most recent SEC filings.

In addition, we have included some non-GAAP financial measures in our discussion. Reconciliation to the most directly comparable
GAAP financial measures can be found in today’s press release, in the appendix to today’s presentation, and on our website at
www.alcoa.com under the “Invest” section. Any reference in our discussion today to EBITDA means adjusted EBITDA, for which
we have provided calculations and reconciliations in the appendix. And with that, I’d like to turn the call over to Klaus.

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Thank you, Nahla. So let me characterize the quarter. We have had a very strong value creation focus and we’re managing through
the headwinds. On the business side, $5.6 billion in revenues. This is really two factors. This is a 21% decline done on purpose a lot
coming from divestitures and closures and some also from headwinds. And partially it gets offset by a 10% increase coming from
aero and auto growth acquisitions and alumina sales, and that’s basically what leads to the 11% there. In addition to that, we have
shown $698 million of EBITDA, very strong productivity, solid value-add profitability and alumina strength. If you then look under
the hood on the value-add businesses, $3.4 billion revenues, $508 million adjusted EBITDA, engineered products and solutions and
this record revenue of $1.4 billion. Year- over-year aerospace revenue is up 39%.

On the global rolled products side, and the year-over-year auto sheet revenues up 133%, and then if you go to the other part of the
Company in what we call the upstream company, $2.2 billion revenues, $379 million EBITDA, best alumina profitability in the first
nine months here since 2007. Productivity gains overall for all of Alcoa of $849 million year to date and really coming from all
segments. Free cash flow, cash from operations, $420 million, cash on hand, $1.7 billion. So, let’s take a look also at the
transformation. It a little bit more than a week ago when we announced here that we are separating into two companies, into the
upstream company and
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the value-add company. The value-add company being a premier provider of high-performance multi-material products in growth
markets, and the upstream one having an attractive portfolio in bauxite, alumina, energy, aluminum, and casting.

Also in this quarter, we completed the RTI acquisition growing our titanium offerings and advanced manufacturing technologies. We
also signed two significant multi- year aero contracts. $1.1 billion with Lockheed, 100% of titanium milled products going into the
Joint Strike Fighter and $1 billion contract with Airbus supplying multi-material superalloy fastening systems. And we also advanced
the commercialization of the Micromill, I call it revolutionary materials process, as well as business system, and we reached an
agreement with Ford, a joint development agreement with Ford and also Ford is, as we speak, building it into the F-150. And we also
filed a letter of intent with Danieli to license the Micromill technology worldwide. So a lot going on, and with this, I hand it over,
Bill, to you.

William Oplinger - Alcoa Inc. - EVP & CFO

Thanks, Klaus. Let’s review the income statement. Third-quarter 2015 revenue totaled $5.6 billion, down approximately 11% year
over year. Organic growth in aerospace, automotive and alumina, as well as acquisitions, added 10% to the top line, but were more
than offset by market headwinds from pricing, currency, and the impact of the divested closed businesses. Cost of goods sold
percentage increased by 270 basis points sequentially, driven by lower revenue and somewhat offset by a stronger US dollar and
productivity gains. Overhead spending increased sequentially as a result of acquisition costs associated with the purchase of RTI and
costs related to separation of the upstream and value-add companies. The third-quarter effective tax rate of 49% was higher than our
expected operational tax rate due to net unfavorable discrete tax and special items in the quarter. Excluding these impacts, our
operational rate was 31%, which is consistent with our expected operational rate for the year. Overall, net income for the quarter was
a $44 million, or $0.02 a share. Excluding special items, net income was $109 million, or $0.07 a share.

Let’s take a closer look at the special items. In the quarter, we recorded an after-tax charge of $65 million, or $0.05 per share
primarily related to restructuring and acquisitions. The announced curtailment of the remaining capacity at the Suriname refinery
resulted in a $33 million after-tax charge. Other restructuring across the businesses included restructuring related to capturing
synergies in the acquisitions, headcount reduction programs, and a favorable adjustment as a result of a land sale in Australia.
Roughly half of the restructuring related charges are non-cash. Other special items include a gain of $25 million on asset sales related
to the disposition of land in Texas and our remaining stake in a Chinese rolling mill. We also had RTI acquisition costs of $10 million
and incurred $12 million of expense due to the announced separation of the upstream and value-add businesses. Discrete and special
tax items totaled $15 million. Let me take a moment to point out that we’ve provided a new reconciliation in the appendix which
provides corporate and other expenses before the impact of these special items.

Now let’s look at our performance versus a year ago. Third-quarter adjusted earnings of $109 million were down $261 million from
the prior-year quarter as declining metal prices weighed heavily on our results and more than offset strong productivity gains in every
business. From a market perspective, the substantial decline in LME drove $219 million of impact that was partially offset by the
favorable effect of the stronger US dollar. Volume growth of $19 million was driven primarily by strong automotive demand, as well
as organic and inorganic growth in aerospace. Unfavorable regional premiums of $138 million drove the vast majority of the price
mix decline. We delivered after-tax productivity gains of $186 million that more than covered $102 million in cost increases. Total
energy headwinds of $72 million were driven by lower price energy sales in Brazil and higher power costs in Spain, partially offset
by lower energy costs in refining. Cost increases for the quarter were due to higher costs for maintenance, labor and benefits, and
growth projects such as the Micromill and the LaPorte expansion.

Let’s move on to the segment results. As I begin to describe our segment results, let me remind you that this is the first quarter we
will report based on our newly realigned downstream segments EPS and TCS. The new engineered products and solutions is
comprised of Alcoa Titanium and Engineered Products, Alcoa Fastening Systems and Rings, Alcoa Forgings and Extrusions, and
Alcoa Power and Propulsion. The new EPS will continue to house our Firth Rixson, TITAL, and RTI acquisitions within a more
streamlined aerospace portfolio. We posted record EPS segment revenue for the third quarter, driven mainly by acquisitions as well
as share gains in aerospace, although currency was a headwind. ATOI was $151 million for the quarter, down slightly from the prior
year as we absorbed $16 million of after- tax expenses attributable to purchase accounting adjustments and other costs in connections
to our acquisition of RTI.

On an operational basis, Firth Rixson and RTI made solid contributions to the business this quarter, but we were impacted by
unfavorable price and mix in our base business. After-tax productivity gains of $53 million outpaced cost increases which included
$13 million on growth projects such as the LaPorte expansion. As we look to the fourth quarter, we expect aerospace to remain strong
with continued share gains driven by innovation in manufacturing productivity improvements. These gains will be offset somewhat
by continued softness in the European IGT market combined with the typical seasonal slowdown we experience in the fourth quarter.
Overall, we anticipate ATOI to increase by 2% to 5% versus the fourth quarter of 2014, including the impact of RTI purchase



accounting and unfavorable currency.

Now, let’s move to TCS. Our recently formed transportation and construction solutions segment includes Alcoa Wheels and
Transportation Products and Alcoa Building and Construction Systems, both formerly part of EPS, along with our Latin American
extrusion business, which previously was included in corporate. This new structure will drive Alcoa’s expansion in emerging
markets, an area where we see significant opportunity. Third-quarter revenue was $475 million, a year-over-year decline of 9%, and
ATOI totaled $44 million, a decline of 12%. These declines are mainly due to the unfavorable currency impact of a strong dollar.
Excluding currency, revenue is up 1% and ATOI is down 2%.
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Operationally, we saw improved year-over-year performance, largely driven by improved North American heavy duty truck build
rates, a gradual heavy truck market recovery in Europe, and the recovery in North America’s nonresidential construction market.
These improvements were offset by weakness in European and Brazilian construction markets. TCS delivered EBITDA margin of
15.2% in the third quarter despite cost increases and negative currency impacts. As we look to the fourth quarter, we expect TCS
ATOI to be driven by continued recovery in North American nonresidential construction market, offset partially by weakness in
Europe, gradual improvement in Europe’s heavy duty truck market, although North American build rates may decline slightly and
continued productivity gains. In total, ATOI for the segment is expected to increase 15% to 20% year over year, including an
unfavorable currency pressures of $5 million.

Let’s move to GRP. GRP third-quarter revenue was down 21% versus last year, but that was largely driven by the divestiture or
closing of six rolling mills, lower metal prices, and the stronger US dollar. These headwinds were offset partially by growth in
automotive sheet shipments resulting from the Davenport expansion. Also impacting earnings were unfavorable currency, specifically
in Russia, and continued pricing pressure in the packaging business. Solid productivity gains during the quarter fully offset cost
increases, as well as investment in growth projects such as the Micromill and the Tennessee automotive expansion. GRP realized
year-on-year EBITDA per metric ton improvement, demonstrating the success of the GRP transformation. As we look to the fourth
quarter, we expect GRP performance to reflect the following factors: strong automotive sheet shipments, continued pricing pressure
in the packaging business, and costs related to the ramp-up of the Tennessee expansion and Texarkana casthouse. Overall, ATOI for
the segment is expected to be flat year over year, assuming current exchange rates.

Moving to alumina. The alumina segment continues to generate strong earnings, posting the best year-to-date profits since 2007. This
result is even more significant given a 4% reduction in realized price sequentially. Third-quarter ATOI of $212 million was down
slightly sequentially. Despite the market prices’ decline, the segment benefited from higher shipments, favorable currency, more sales
converted to API pricing, and strong net productivity. Looking forward to the fourth quarter, we expect that 75% of third-party
shipments are on API or spot pricing for 2015 overall. API pricing follows a 30-day lag. LME pricing will follow the typical 60-day
lag. We expect a production decline of 120,000 tons compared to the third quarter due to the curtailment of the Suriname refinery,
and overall, we expect ATOI to be up $10 million versus the third quarter excluding pricing and currency.

Turning to primary metals. The primary metals segment was heavily impacted by the steep fall in realized prices. The third-quarter
ATOI loss of $59 million is down $126 million sequentially, driven by the decline in metal prices combined with unfavorable power
costs in Spain and the US. Favorable currency, lower input costs and strong performance at our operating locations help to offset the
lower pricing. In a few minutes, Klaus will provide a review of a margin improvement plan that we’ve launched in the primary metals
group. Looking forward to the fourth-quarter outlook, we expect the following. Pricing will continue to follow a 15-day lag to the
LME, production level should be similar to the third quarter, lower energy costs and favorable energy sales are compared to the third
quarter of 2015, and overall ATOI up $15 million versus the third quarter, excluding the impact of pricing and currency.

Moving to days working capital. We continue to focus on driving down days working capital to improve cash generation. Excluding
acquisitions, we improved days working capital by one day versus the same period last year. Including acquisitions, DWC increased
eight days. This area continues to be a major focus for our integration teams as we work to reduce the working capital for our
acquisitions.

Moving on to the cash flow statement and liquidity. Third-quarter cash from operations was $420 million, helping drive free cash
flow of $152 million. We achieved this positive result despite the declining LME and regional premiums, demonstrating our
capability to generate cash in a volatile commodity market. Pension contributions in the quarter were $72 million higher than
expense. Year-to-date contributions of $363 million included $194 million in the quarter and represent 75% of our anticipated full-
year total. Third-quarter capital expenditures of $268 million included $115 million for return-seeking capital projects such as the
Tennessee automotive expansion and LaPorte and Davenport aerospace projects, and $153 million for sustaining projects.

Turning to the balance sheet, we continue to maintain a strong balance sheet. We have very strong liquidity and ended the quarter
with $1.7 billion in cash on hand and debt of $9.3 billion, resulting in net debt of $7.5 billion. The $488 million increase in debt is
associated with the acquisition of RTI in the quarter. Debt to EBITDA was 2.4 times on a trailing 12 month basis, which is well
within our target range of 2.25 to 2.75.

And now I’ll move to a review of our 2015 targets. Starting off with our productivity target, as Klaus alluded to, year to date we have
achieved $849 million, or 94% of our full-year target. Return-seeking capital through the first nine months was $408 million and
sustaining capital was $389 million, both below the run rates for the annual targets. Year-to-date sustaining capital expenditures is
split roughly 50% between the value-add and upstream businesses, while return-seeking capital is approximately 80% attributable to
the value-add business. We are within our target leverage metric. Finally, while the current commodity environment has made this
target significantly more challenging, we are maintaining our free cash flow target of $500 million.



Now let’s turn to the market fundamentals that influence our upstream businesses. Starting with demand. We continue to expect very
strong global demand growth for aluminum of 6.5% in 2015, or 57.4 million metric tons. Demand is on track to double between 2010
and 2020. Demand from China continues to be strong at 9.3%. North America maintains momentum on strong automotive growth
and extrusion demand.
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Moving on to the market balances. We are tightening our aluminum outlook to a global surplus of 551,000 metric tons. This is
roughly 210,000 metric tons lower than our second quarter forecast, primarily due to the effect of the executed Chinese curtailments
and the slower launch of greenfield smelter projects in China. We now expect a surplus in China of 2 million metric tons compared to
a forecast of 2.2 million metric tons last quarter. Our rest of the world view of 1.4 million metric tons deficit is relatively unchanged.
As we said last quarter, China’s exports of fake semis has essentially filled the deficit in the rest of the world. However, these have
declined in this quarter. I’ll come back to this in a moment. There are no primary aluminum exports from China and given our view
of a progressively tightening market, we expect a global deficit for 2016.

Switching to the alumina market, we’ve also tightened our forecast by about 180,000 metric tons to a global surplus of 2.2 million
metric tons. Our expectation for the rest of the world surplus is down 840,000 metric tons from our second quarter view, largely due
to an increase in Chinese imports of 700,000 metric tons, as well as delayed expansions in the rest of the world. Chinese swing
refining capacity is under pressure to curtail as alumina prices have fallen below $300. We expect to see more Chinese refining
curtailments as we move into the fourth quarter. And as you can see, every quarter this year we’ve tightened our view of the surplus
and we expect a balanced alumina market for 2016. Global inventories stand at 62 days of consumption, two days lower than a year
ago and unchanged since last quarter. This level is almost at the 35-year average of 61 days.

Keep in mind that financiers are holding roughly 20 of the 62 days in the supply, and it’s hedged with LME sales ranging from 3 to
12 months into the future. These forward sales guarantee a future yield, and the only reason the financier would release that metal
early to the market is if the physical market was willing to pay a higher premium than the yield on the forward sale. Therefore, this
metal is most likely not available to consumers in the short term. Lastly, we saw continued weakness in regional premiums in this
quarter. However, with lower all-in metal prices, the attractiveness of exporting fake semis has declined, which we saw reflected in
the 21% drop in Chinese semi-exports from the second quarter to the third quarter.

Let me take a moment to sum all that up. The market continues to grow substantially. Inventory days are low or very low if we factor
in the financier held days. There’s no outflow of primary metal from China and the export of fake semis has decreased significantly.
We believe the surplus in the aluminum market is tightening, and we expect a deficit in 2016. Let me turn it back to Klaus.

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Yes. Thank you, Bill. Very, very good. Let’s start, as usual, with an overview on the end markets that we cater to and that starts here
with aerospace. Aerospace, we continue to see an 8% to 9% growth rate for this year, that commercial aircraft growth at 8.3%. Strong
demand continues also up to the Paris Air Show. Boeing got a $38 billion in orders and commitments from China. This is the new
record, and Airbus got $26.5 billion from IndiGo.

The order book stands at over nine years of production. The fundamentals continue to be strong. 6.7% passenger and 5.5% cargo
demand up, and airline profitability is expected to be at $29 billion this year. Just as a comparison, at last year it was at $16.4 billion.
This is a really healthy industry. Automotive, North America, we believe it’s going to grow 2% to 4%. Actually, we are narrowing
our projection here. In the last quarter, we said 1% to 4%. As we see the year go by, we think that’s going to be 2% to 4%. Actually,
you can see it from the sales in the US up 5.1% year to date, light trucks dominating this with a penetration rate now of 58% —
58.3% to be precise, for all the sales in there.

And there continues to be pent-up demand. That’s another good story here. The average vehicle age has actually gone up a little bit.
It’s now 11.5 years, whereas was previous one of 11.4. The long-term average in the US is 10 years, so that’s where we see the pent-
up demand. Production actually is also up 2.8% year to date. Inventories are down with 59 days, 5 days year over year decrease.
Roughly 60 to 65 days is the average, so it’s at the lower end. Incentives are up 5.7%. This is very strongly driven by the passenger
cars, because the light trucks are really stealing their thunder a bit here in the US.

Then on the automotive Europe side, we believe that we’re seeing a growth between 1% to 3%. This is also the projection kind of up
a little bit because before we saw also the chance that it would actually decrease by 1% and go up to 3%. We’re narrowing this down
to the upper end. Production is up 2.1%. Registrations are up 8.6%, and exports 3%. All good developments there.

China looks a little different. There we actually take it down a bit. We actually believed earlier that it could grow 5% to 8%. We are
now seeing it more in the 1% to 2% range. Production is slowing down. Year to date, plus 1.3%. And if you look at year over year,
you see a minus 7.8%. Sales up 1.5% year to date and a minus 2.1% if you do a year-over-year. Obviously, you also see a little bit of
a softening on the consumer confidence. So, much about automotive.

Let’s move to the next segment, heavy duty truck and trailer. North America, we continue to believe that we will see this year at 9%
to 11% growth. This is pretty much no change from what we saw before. Production, however, we see as peaking at a plus 15.8%



year to date, and we expect as a forecast that we will see production come down in the fourth quarter by 8.8% compared to the third
quarter. This is very strongly driven by the decreasing orders. 10.9% year to date after this really record fourth
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quarter of last year. So, diminishing order book obviously stems from that, but it’s still pretty strong. 20.3% year on year, but down if
you compare it to the end of 2014 by 15%. So the fundamentals are really good. 1.7% freight ton miles up and 9% fleet profitability

up.

Talking about Europe, heavy trucks and trailer. We’re actually take our number up. We said last quarter it’s probably going to be
between minus 2% and 0%. We now believe it’s rather going to be a plus 1% to plus 3%. Production is up in Western Europe by plus
1% and in August, we see a year-to-date number of 5.2% up. Improving conditions in Western Europe, orders are up by 10.4% year
to date and registrations are up 20.7%.

On China, last but not least on heavy duty truck and trailer. There is this abnormality that we’ve talked about because of the
regulatory change that led to this enormous demand in the end of 2014. The numbers are partially artificially coming down, but we’re
taking them even further down. We actually believe this minus 14%, minus 16%, we now see as minus 22% to minus 24%.
Production is now down 32% year to date. But we also believe that this is going to normalize going forward.

So, then the next segment is packaging. Really, no change on packaging. North America, we see minus 1% to minus 2%. This is the
historic carbonated soft drinks down and beer segment is partially offsetting it up. EU 1% to 2% through the substitution of steel by
aluminum, and in China we see 8% to 12% penetrating more aluminum cans in the beer segment.

Next segment is building and construction. In North America, we see a growing 4% to 5%. No change from our previous view.
Nonresidential contracts awarded are up 12.1%. The architecture building index is kind of mixed this year. We had five positive
months, three negative months. Case-Shiller Home Price Index, plus 4.7%. In Europe, we see a minus 2% to minus 3%, so the
weakness continues. In China, we take it a little bit down, we believe it’s going to grow 6% to 8%. We now see it more growing in
between 4% to 6%.

The last segment here is industrial gas turbines. Very good story actually. Up from 1% — we see the growth this year up from what
we thought was 1% to 3%. We now believe it is rather going to be in the 3% to 4% range. Because we are seeing the market moving
more toward higher value products and new efficiency turbines with advanced technology. And the interesting thing is the market is
really split between the 60 hertz market stronger US oriented where we see a 19.7% year-to-date growth, strong demand also of
spares and component upgrades of existing turbines. The 50 hertz market in Europe is still very soft, basically due to policy decisions
on subsidizing renewables.

So, so much about the end market, so let’s now talk about Alcoa. Just last week, we announced that we are completing our
transformation by creating two industry leaders. We create what we call the value-add company, a provider of high performance,
multi-material solutions, and an upstream company leading and built for success throughout the cycle. Both as we believe are top-tier
investment choices. So let me provide you also with some more information on what needs to be done to complete this separation. On
the timing, the target the second half of 2016. And some people have been asking in the meantime, why can’t you not do this right
away, or why did you announce it now and it takes about a year to do it? Frankly, there’s a lot that needs to be done in these
separations. We looked at benchmarks and studied this quite essentially before we announced it. It typically takes 9 to 18 months in
separations of this magnitude. On top of it, you need to inform people because you need to also broaden the team, bring more team
people in, and you need to talk to some authorities like the tax authorities because you want to try to minimize things like tax leakage,
just to give you a couple of points around this for those that are not so familiar with these things.

Turning to closing conditions, final approval by the Board, as well as an opinion of counsel on the tax-free nature of the transaction,
which we aspire to do whether it’s Form 10 filing to the US SEC. We are targeting prudent capital structures on the value-add side.
Investment-grade, we actually believe that the Alcoa debt we intend to have this remain with the value-add company. The upstream
company, we are targeting a strong non-investment grade. And also, it’s pretty clear that you should expect customary one-time
charges.

Right, so we are launching these two strong companies. And just for you to get a better feel for what are these companies all about,
the value-add company is really a lightweight multi-material innovation powerhouse. It is positioned to grow in growth markets,
aerospace, automotive, transportation, building and construction. We have expanded and will continue to expand in the multi-
materials field with technology and expertise. This company is an innovation leader in many fields. It’s successfully continuing to
shift to higher value add and it has robust margin and investment opportunities above the cost of capital.

On the upstream company, the upstream company is really a globally competitive upstream business. It caters into a market that has a
really robust demand growth that one should keep in mind. It is very different from many, many other commodities. Aluminum
demand is going to grow 6.5% this year worldwide, 9.3% in China. We believe that this decade is a decade where demand is doubling
and everything that we see so far is actually ahead of this number, right. It has an attractive portfolio, the upstream company. The



attractive portfolio of being the largest low-cost bauxite miner at the 19th percentile. The largest, most attractive alumina portfolio in
the first quartile. Substantial energy assets that you can flexibly use. Optimized smelting capacity in the second quartile, and 17
casthouses that are very capable to do value-add products and turn those into value. Last but not least, the upstream is committed to
disciplined capital allocation and prudent return on capital to the shareholders.

So let’s talk a little bit on what is in the value-add company as I guess you all are digesting this. It’s basically our GRP, our rolling
business, our EPS business, and our transportation and construction solutions business. Those are the businesses that are in there. And
then you see which subsegments you have in there. Let me point you
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to one thing that you might not be aware of yet. We announced today that we are forming two new businesses inside of our global
rolling business. One here is around the Micromill products and services. And I’ll talk a little bit more about it, because we have been
accelerating the commercialization of this and we feel it’s about time to turn this into a real business unit, and that’s — I’'m very, very
much interested in getting this thing going.

And then the other one is also great story of growth. We’ve grown our aerospace and automotive segments so much that we now
decided that it’s time to separate the commercial transportation and industrial goods and the brazing out of it so that they can — they
are big enough to stand on their own and at the same time, we can also in this segment grow much stronger. The interesting thing is
this will be basically headquartered in Europe because the markets in commercial transportation are much, much more non-US.

So much about this, so let me also provide you some insight on this. We have really built in the last years a very nice value-add
business, organically as well as inorganically. Just in this quarter, we closed the acquisition of RTI on July 23. When we announced
the acquisition, you see that we showed you the left side of this slide because one of the main reasons for this acquisition was to
complement our position in the titanium value-add chain with the very strong position that RTI has in it. This is what you see there.

We can tell you that the most important thing is that we make it happen with our customers. The customers reap the benefit. There’s
nothing better than to see it and realize it’s happening. This is the first quarter where we have RTI under our wings, literally spoken,
and we get the $1.1 billion contract from Lockheed Martin for the 100% of the titanium build product that are going into the Joint
Strike Fighter. In addition to that, we already have and are providing substantial value-add into the Joint Strike Fighter with
aluminum and titanium coming through forging so the aircraft body parts, some of those that you see here like the bulkheads and
spars that you see here in this picture. Some of the titanium milled products will then go further through the value-add structure inside
of our shops and will get forged or cast. We are also very strong when it comes to the Joint Strike Fighter jet engine parts that we go
into there that — also the acquisition of Firth Rixson, obviously is a big plus here.

So RTI, just to remind you of the financial benefits and what we set as targets and continue to confirm here. We believe by 2019, we
will grow this business into a $1.2 billion revenue business and have 25% of EBITDA margin, and then synergies of around $100
million, 30% coming in the second year and by the second year, and 100% coming by the fourth year. Interestingly, you will also see
that in our numbers because this will be, or is a standalone business unit inside of Alcoa other than with Firth Rixson, who got fully
integrated in two business units. Okay.

Let me also talk about — continue to talk about acrospace and another contract that we just this week announced on Airbus fasteners.
Those of you who are not so familiar with acrospace or with us might wonder what’s so exciting about aerospace fasteners. So we
decided to give you a little bit more of insight in this. We are a leader when it comes to aerospace — global aerospace fasteners
systems. When you look at the new aircraft platforms, they are all shooting for the same. That’s what their customers want, the
airlines. They want efficiency, fuel efficiency. How do they get it? They get it through aerodynamic improvement, rate reduction, fuel
reduction, maintenance reduction, and assembly reduction. This is what everybody is trying to do. The fasteners play and help in this
game.

We have a huge portfolio of fasteners. We have the broad application fasteners, and you see four examples of those that are also
present here in the Airbuses that fly around. We also have a very specifically designed product custom solutions. So here, for
instance, the custom panel fastener that goes into the decompression panel. What does that fastener do? Number one, the thing that
people like and Airbus likes is it’s going to save weight. It’s going to save instantly 20 pounds of weight for the A320 where this is
on.

What is the functionality of this thing? What does this fastener does in case you have a sudden drop of air pressure, this sits in the
luggage compartment. In case you have a sudden drop of air pressure in the cabin, be it in the luggage compartment or be it in the
passenger compartment, this thing automatically pops open and allows for pressure — automatic decompression. Obviously, I hope
you will never be exposed to this, but if you ever were, you would wish those fasteners would be on every plane.

The other thing here is what we call the VTP junction bolt. VTP stands for vertical tail plane. What does that thing do? It saves you
weight. It’s on the A350, 165 pounds of weight, and what does this VTP junction bolt do? 20 of those actually are used to connect the
back part, the full tail section with the main front end of the fuselage. They hold those two pieces together. Obviously, I don’t have to
— you have to imagine that this is a highly critical function and has to work flawlessly. So really high tech.

Let’s talk about automotive, also. Automotive growth really allows us to shift the rolling business to higher value. We have two
expansions here in the US. One is Davenport. It’s fully operational. It’s fully ramped up and it’s operating at capacity. Tennessee, we
did an expansion in Tennessee and we were able to get it done and pull it forward so that we could start shipping four months ahead
of our own targets and because demand also is very strongly there. Also bear in mind that in Tennessee, the way this was built is it



allows us to flex production between packaging as well as automotive, depending on where the market demand is and where our
profitability is. If you go at the right-hand side, you also see how the profitability growth is from automotive. From automotive, we
actually see 2014 to 2015 on the auto sheet side up 60%. And then when you look at auto sheet as well as brazing, 1.4 times up from
last year to this year and 2.4 times up to $1.8 billion revenues in 2018.
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Often we get asked the question of, well, is this only built on one customer? Or is that an industry trend? So, let me give you some
more background on that. We are catering from these operations to customers like Ford, which you would have expected, as well as
General Motors, as well as Chrysler, as well as Tesla, as well as Nissan, as well as Subaru and Honda, just to mention the most
important ones.

All right. So when people talk today about automotive, I think they also all talk about the Micromill. The Micromill is hugely
disruptive. It is disruptive in three ways: on the materials front, on the process front, as well as on the business model front. So on the
material side, this allows us to make material that is 40% more formable, 30% stronger against aluminum, 2 times more formable and
30% lighter against high-strength steel, and has the same type of crash resistance than high-strength steel. The process is
revolutionary. What takes us 20 days today, with the Micromill takes 20 minutes. One-quarter of the footprint, 50% less energy. We
were able because of all of this, we were able to sign a next-generation collaboration agreement, development agreement with Ford.
The good news also and a very strong testament that how strongly Ford believes in this is that Fort has decided to put Micromill
material on the Ford F150 pretty much now. And that’s after they’ve tested it a lot and validated it.

Let’s talk about the commercialization, which you see here on the bottom of this slide. A lot of successful customer trials were
completed. We have qualification agreements with nine major OEMs in all of the three continents. The letter of intent was signed
with Danieli to commercialize this and have a licensing agreement. We have lots of licenses out and then the business model here is
basically getting the licensing fees here. And we have the joint development agreement with Ford and this is already making it into
the car. For North America, we have decided that we are looking into a full-scale expansion option, but that’s not decided yet. It’s up
for evaluation.

Let’s also talk for a second about the upstream business. The upstream business really comprises of the five segments: bauxite
mining, alumina refining, energy, aluminum smelting, and casting. We are the world’s largest and lowest-cost bauxite miner, 19th
percentile. The Saudi mine is 100% complete. We now have an approval from the government of Western Australia that we can start
export trials for bauxite shipments, and it is targeted for early 2016. Largest and first quartile alumina refiner. That’s also what is a
really a gem, and you saw it in the numbers this quarter again here in the upstream business. 75% of all external sales today are on
API and spot.

The next two businesses in here, energy and casting. The upstream has 1,550 megawatts in there. Most of it hydro power with the
optionality to either use it internally or send it to the market. The casthouses, another segment here, we’ve been able to change the
way we operate it in such a way that we have been getting incremental margin of $1.3 billion from 2010 to 2014. 70% of the products
that leave the casthouse today are value-add products.

Last but not least here on this segment, primary metals. We launched an improvement plan that will get us an improvement of $110
million to $130 million in 2016. We have a proven track record in optimizing this segment. 33% operating capacity is closed,
curtailed, or has been divested. $2.1 billion of productivity gains since 2008 to 2014. 8 points down on the cost curve in the last years.
We flex the energy assets, and if you want to see what this has done, we provide you a very simple comparison here, down here
between 2010 and 2015. If you look at the prices, all in that is, right, the price has been down 7% and then you look at the EBITDA
per metric ton, up while the prices have come down, up 10%. That is what we are talking about, and it shows in the bottom line, and it
shows in the resilience of these segments and also in the other segments.

What have we done here today? We’ve been busy. We’ve curtailed Sao Luis, closed Pocos, closed Anglesea power stations, secured
interruptibility sales from Spain, revised the Intalco power contract, optimized the pot restarts across locations, and the strategic
review continues to go on. And how does this improvement program that we’ve launched look like? It has basically those four major
levers: operations, procurement, overhead, and value-add volume. And you see what the numbers are that we believe that we will be
getting out of this.

Let me sum this up. The transformation is on course. We’re managing the headwinds and portfolio is resilient. We are intensifying in

innovation and growth in the value-add side and on the upstream portfolio for making less vulnerable to downswings. And the
transformation continues on path to separation. With this, I’d be happy to have a Q&A.

QUESTION AND ANSWER

Operator
(Operator instructions)

Brian Yu, Citi.
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Brian Yu - Citigroup - Analyst

Thanks. Klaus, that was a great overview of the two businesses that you’re separating into. Just along those lines, as I think about this,
what do you think that these companies or the two businesses on a standalone basis can accomplish that would be difficult on a
combined basis to offset some of the synergies and additional public company costs?

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Well look, the thing that they can accomplish is that the — let’s start with the value-add businesses. On the value-add business side,
you get a feel for the value that is in there when you look at what happen the trading multiples for instance of those type of
businesses. You just see the acquisition of PCC is underway by Warren Buffett’s Berkshire Hathaway and he paid for a business that
is having $10 billion of revenue whereas 6 of those 10 are having a full overlap with us, $37 billion, right? So you get a feel for the
value that’s possible there. And then on the upstream side, I think that the focus on optimizing — continuing to optimize the upstream
assets will continue to be the same. But it allows investors to have a choice between those two. That’s the major point here.

We know from conversations with all of you that there are some of you who say, I love the upstream business, I love how you’re
managing it, I love how you’re making it more resilient, and I don’t understand the value-add business. It might be exciting but not
for me. And we have other investors and some of them have not invested in us that have said, hey, we love what you are doing in
these really cool growth businesses and how you’re using technology to grow in there but we are really concerned about the upstream
volatility because we don’t understand. We really don’t understand what’s going on in the commodity market and we have no way to
cope with this. That’s a big, big plus in my view, Brian.

Brian Yu - Citigroup - Analyst

Okay. Thanks. And the second question. On the Micromill, can you talk about the volume contributions that you would expect for
next year and will this be sufficient to offset some of the R&D costs so that the Micromill business with the expansion as well as
existing ramp-up that that becomes profit neutral or perhaps it starts to contribute to the GRP business?

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Brian, there a lot of variables in there and on top of it, I think we want to stick to not providing specific guidance on a business unit
level. But you are absolutely right to point out one thing that I would like to emphasize. This is still doing some development while
we already have commercial revenues. The revenues that we’re getting today we are getting out of our pilot mill in San Antonio,
which is the one that we developed this on. That’s very rare that you see this. Very often you actually have to develop a
[unintelligible] then you have to build a new one and it takes another few years until you get the revenues. This is what I think is
worth noting. On top of it, Ford has been so convinced to put it on their crown jewel, the F150, the biggest selling car for the last 33
years here in the US, which actually gives you an indication of how good the material is for them to go this step with something that
is so new.

Brian Yu - Citigroup - Analyst
Okay. Thank you.

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

On top of that, we have nine others that are going to the qualification process and many of those not in the US. That’s another good
point here. Thank you, Brian. Thank you. Let’s have the next question.

Operator
David Gagliano, BMO.

David Gagliano - BMO Capital Markets - Analyst
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Great. Thanks for taking the question. I wanted to just focus in a little bit on the downstream results in the third quarter first of all.
And I was wondering if you could give us a little more color. I think in total the ATOI was down 6% year over year. Some of that
may be explainable by the $16 million number whereas the guidance as of Q2 is up 5% to 10% year over year. So I’m trying to figure
out what changed versus the Q2 guidance.

William Oplinger - Alcoa Inc. - EVP & CFO

Dave, there’s really a couple of things going on within the EPS results. The first is just as it was with Firth Rixson in the first quarter
when you buy a company, you have significant purchase accounting adjustments that run through the financials in that first quarter.
So we had negative impact of $16 million in associated with RTI. And just to elaborate a little bit more on that, when you buy a
company, you step up the inventory to market value. That first turn of inventory, you don’t get any margin on. And so that’s what’s
negatively impacting EPS. The second big issue in EPS is currency. And as you probably know, a stronger US dollar really
significantly hurts the plants that are overseas and so that has had a negative impact on the EPS segment in the third quarter.

David Gagliano - BMO Capital Markets - Analyst

Okay. That’s helpful on the EPS side. I was actually doing it broader from just all three of the segments. Even when I add that $16
million in, those three segments were down about 1% year over year whereas the guidance was up 5% to 10%. So as a whole, is it all
currency or is there something else going on?

William Oplinger - Alcoa Inc. - EVP & CFO

Yes. So let’s go — you almost have to go one by one, Dave. In TCS, they also have a negative impact from currency. You have got a
big exposure in Europe with our truck wheels business in Europe. Also an exposure in Latin America in extrusions business. They
had great productivity that offset some of the other cost increases, and then as I discussed in my section, GRP had a number of things
going on, negative currency impact also but the auto volumes were very, very strong and very, very good productivity offsetting
much of some of the cost increases and then we did have some growth spending on a couple of projects. First of all, largely the
Micromill project and then also we are spending some money on increasing throughput projects on the GRP side. So that’s really
what was going on in the mid and the downstream.

David Gagliano - BMO Capital Markets - Analyst

Okay. And then a quick follow up. Another numbers question, really quickly on the metal lag number. With a $48 million negative
this quarter, we had a $39 million negative in the second quarter. I would have thought that would’ve start to reverse and should we
be thinking about that reversing in the next quarter, for example?

William Oplinger - Alcoa Inc. - EVP & CFO

Well, it will reverse depending on what metal prices do. It’s always best and in our reconciliation, we have shown you both of the
metal lag impact and the impact from LIFO. And largely those two offset. On any given quarter, they might be somewhat different
but if metal prices were to go up just to be clear, you would get a metal lag benefit but you would also get a little bit of a negative
coming out of LIFO.

David Gagliano - BMO Capital Markets - Analyst
All right. Thanks very much. That’s helpful.

William Oplinger - Alcoa Inc. - EVP & CFO

Sure.

Operator
Paul Massoud, Stifel.
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Paul Massoud - Stifel Nicolaus - Analyst

Thanks for taking my questions. First on the downstream side, the $1.1 billion contract that you signed with Lockheed Martin. I
believe you said all of that was a result of the RTI acquisition and the capabilities you got there. So I kind of wanted to get a sense of
margins. I think when RTI was purchased, EBITDA margins were somewhere in the mid-teens percent range, 15% or so. I appreciate
you pushing for 25% by 2019, but at least in the beginning part of this contract should we assume something a little closer to legacy
RTI margins on the early part of the contract?

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Paul, we’re not going to comment on the contract — margins on contracts. What I’ve said — I’'m really pleased that — look 23rd of
July was the closing date. And here we are, eight weeks later and we have a $1.1 billion contract for the Joint Strike Fighter. And the
interesting thing is, the Joint Strike Fighter, Alcoa has already has a big share in it when it comes to the same fabricating part on the
aluminum side for instance, forgers as well as on the jet engine side. So you see that we are catering now with this integrated
capability to the customer and that’s a very unique position where we can bring our joint knowledge in aerospace and say this is the
most advanced piece of flying equipment that exists on this planet. I think this is also a tribute to showing that there’s trust in our
capabilities there. Otherwise, this wouldn’t happen.

Paul Massoud - Stifel Nicolaus - Analyst

Thanks. Maybe just one other question on the downstream. For the strategic review that you’re planning to finish by the end of the
first quarter, excuse me, the upstream review, could you just remind us of the volumes that are still under review for both smelting
and refining capacity? And then also just given where market conditions are right now assuming that aluminum prices stay at these
levels, is it possible to see that review expand?

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Well, on the second one, you know us well. We always look at where market conditions are and never sit still. So, depending on
where it goes, we will respond to this. At the same time, you’ve heard Bill in a very clear way talking about what we believe we are
seeing in the market, and I think that was a very, very good analysis. Where we are seeing that the market is most likely going into a
deficit next year at a time when the warehouse stocks are relatively low, particularly when you look at the enormous amounts of and
20 days of financial investors sitting in there. So, a lot point to this. On the review side, if I remember this correctly, 500,000 tons —
(multiple speakers)

William Oplinger - Alcoa Inc. - EVP & CFO

2.8 million metric tons on the refining side, of which we’ve already taken action on the aluminum side. On the smelting side, about
one-third of that, and roughly half of that on the refining side with the Suralco curtailment.

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

But don’t just read into it that this means that it’s all closures. The very fact that we have been able to renegotiate our power contract
(multiple speakers) with Intalco is a major part of it. It’s all about looking at, how can we make certain things competitive? And that’s
a big win. We’re not in the business of closing things. We’re in the business of running it for profit. That’s what we do, and I think at
the very fact that we are able also to get those types of contract renegotiations is one of our core strengths and will continue to be.

Paul Massoud - Stifel Nicolaus - Analyst
Thanks.

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO
Thank you, Paul.
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Operator

Timna Tanners, Bank of America Merrill Lynch.

Timna Tanners - BofA Merrill Lynch - Analyst

Hello, good afternoon.

William Oplinger - Alcoa Inc. - EVP & CFO

Hi, Timna.

Timna Tanners - BofA Merrill Lynch - Analyst

I apologize in advance if I sound a little dense, but there are some answers that I just wanted to clarify that you’ve gone through in
some of the other questions. So, just to start on the comments you just made on the upstream side. I was a little confused on the one
hand I know that there’s a review and since the timing of the review prices have worsened on the LME, however if you’re believing a
more tighter market is around the corner, would that make you less inclined to close capacities? How do I think about that?

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Well, we always look at the — when we — one part of the review is that we look at the total package by site and each site has it
specificities. There are some sites, for instance, that have take or pay power agreements. There are some sites where the closure costs
are enormously high. And there are some sites which are really difficult to, once you ramp them down, to ramp them up again. All of
this goes into our evaluation and what we do, including also this point that I just pointed out to Paul, where we sometimes see is there
an opportunity because we know the power supplier, to sit down with a power supplier and say, look, we are in dire situation here,
and your costs are relatively low on the power. Maybe we have a better way how to have a power-sharing agreement. Very often this
ends in having an index power price where we say, let’s index it to the metals price so that we can then in good times you make more
and in bad times you give us more competitiveness, and we both win.

Those are things that, Timna, from that end this is how we’ve really done it basically since the crisis. Nothing has changed on that.
And it doesn’t always mean a full closure. It also means simple things like we are not relining. We are just not relining the plant,
which also brings the capacity down. It’s a very cost effective way.

Timna Tanners - BofA Merrill Lynch - Analyst

Okay. All right. That’s helpful. And then the other question I wanted to clarify is I think just generically, we get this question from
investors a lot, is the concern over a slowing acrospace market. I know you’ve been adamant that you’re confident in the aerospace
outlook, but I think when people look at the results in the formerly known as EPS segment and don’t see the growth that they were
expecting, it does beg the question of if the market isn’t what was expected. Is there a way that you can talk to that? And I know that
you didn’t back out a lot of the start-up costs and the purchase accounting costs, but is there a way that we can try to understand the
underlying growth that would have shown up in your business if it weren’t for those items?

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Yes. Why are you not saying the acro — they are you not seeing the aero growth? When you look at aero revenues in the downstream
segment, they are up 39% year over year. Part of this it is organic and part of it is acquisitions. Timna, we provided in the last quarter,
I spent a lot of time because this was a question that we got a lot on what do we see in the aerospace market, and we really put a lot of
research into it and just to give you a few of those factoids and you see the charts on that in my presentation for the last quarter.
Emerging Asia adds 100 million new passengers each year. The combined experts is that you will see a 5% compound average
growth in travel demand in the next 20 years. That’s one thing.
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Secondly is the aircraft retirement of 600 aircraft per annum between 2015 and 2024. The third thing is one thing that I mentioned
here also is the lower operating costs of the next-generation aircraft. Typically they give you a 20% fuel efficiency improvement and
a 30% lower maintenance cost. And then on top of it, you have a nine- year order backlog. And you have a more diversified customer
base today. There was many, many different airlines, so and we have shown that we continue to believe that this market is basically
want to grow pretty substantially until 2019 and on average we provide an out through 2024 growth between 3% to 5% on average.

Timna Tanners - BofA Merrill Lynch - Analyst

I understand that aerospace growth. I think the question is whether or not Alcoa’s earnings are growing with the aerospace story and
if there’s anything onerous happening in the margins for your businesses. Is their greater competition, titanium prices under pressure,
that kind of thing but I understand the acrospace demand.

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

What’s happening, I think, Bill, there are some things in this quarter, Timna. You are right and the two big factors on that end that are
in there is this RTI acquisition quarter cost and then the second thing is the currency side which the interesting thing now as we are
starting to think also externally about those two companies, most people probably don’t understand yet that the currency, a strong
dollar is very, very good for the upstream business but really bad for the value-add business, which is kind of when you think about it
is what’s expected. And that’s one thing that has been happening here and putting some more pressure on the value-add type.

William Oplinger - Alcoa Inc. - EVP & CFO

And you can see it very clearly in both sets of results.

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Yes, exactly. Moving up the upstream side and moving down the value-add side.

Timna Tanners - BofA Merrill Lynch - Analyst
Okay. All right. Thanks.

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO
Thank you. Thank you.

Operator
Josh Sullivan, Sterne CRT.

Josh Sullivan - Sterne CRT - Analyst

Good afternoon. Just some questions on free cash flow. You kept your $500 million target for the year but I believe you’re running at
about negative $60 million through nine months. What happens in the fourth quarter to bring in the difference there? And then if you

could just provide a little color between the cash flow for the value-added businesses versus the upstream businesses in this quarter, it
might help us just scope those two different businesses.

William Oplinger - Alcoa Inc. - EVP & CFO

Yes. Very good question, Josh. And as you said, year to date, we are flat to down about $60 million. We are continuing to target the
$500 million. If you go back in history and look at the fourth quarter cash generation that we had year in and year out, we generally
generate a lot of cash in the fourth quarter. So that’s why we’re
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sticking to the target. As I said in my prepared remarks, clearly more difficult this year with the metal price where it’s at but we’re
committed to doing that and we have a number of levers to be able to make it happen. What do we do each year? We try to take down
inventories.

Every year, we typically are able to take down inventories lower than the prior year before that. We accelerate receivables,
collections, things like that. While it’s going to be a tough stretch, we continue to target that $500 million. When we look at cash
generation of the two businesses over the year, you really have to look at the fact that we’ve been investing heavily in the mid and the
downstream businesses. So we’ve done the LaPorte expansion. We’ve done the Tennessee expansion, the Davenport expansion, and
that has taken a lot of the cash flow that would normally be generated out of the mid and the downstream and conversely we’ve not
been investing significantly in the upstream business and so year to date, very similar levels of cash generation between the two
companies.

Josh Sullivan - Sterne CRT - Analyst

Okay. And then could you just update us on the progress at Firth Rixson and what the EBITDA was this quarter and then maybe
related to the last question about 2016, how are you thinking about the cadence as the LEAP engine really engages?

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Well on Firth Rixson, we ultimately refer to that in the last time. What’s different to RTI, the Firth Rixson has been fully integrated
into two business segments inside of engineered products and solutions. We already pointed out that we have in the last quarter, we
have a path to achieve our 2016 targets. We actually said that we are going to have an EBITDA target of $350 million in 2016
revenues of $1.6 billion. Starting from basically 16.8% EBITDA in the second quarter 2015 and then EBITDA of $168 million. And
here is what we are doing as we speak. The one big lever is around productivity and synergies, so we’re lifting those. The one thing is
the standalone incremental productivity that we’re getting out of there and then on top of that the synergies, and we are at this point in
time very roughly around 190%, 200% deployed.

So you know we have just the DIs, the degrees of implementation system which gives us a good view inside of it and gives me some
comfort that we are on a good path here. So that’s seeing the productivity and synergies we believe will get us an uplift between $70
million to $80 million, and then the second part is about $100 million to $110 million coming from market and share gains, and we
are well on our way here to build out our position. You mentioned the LEAP-X which is one which we are very much working on and
we have some growth opportunities also on rings, forging and metals growth in different areas. And particularly as we have seen that
we had some negative elements in there coming from the lower growth or decline actually in oil and gas as well as in mining to
compensate for it. This is all plan. We are in the process of executing the plan, so this is, Josh, what we are plan, what we are doing.

Josh Sullivan - Sterne CRT - Analyst
Okay. Thank you.

Klaus Kleinfeld - Alcoa Inc. -Chairman & CEO
Thank you.

William Oplinger - Alcoa Inc. - EVP & CFO
Thank you, Josh.

Operator

Jorge Beristain, Deutsche Bank.

Jorge Beristain - Deutsche Bank - Analyst
14
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Hello, good afternoon. My question is for Bill. On the pension, how should we think about the unfundedness of the pension and given
that you’re in the process of rounding off your contributions this year? Is that something that materially lowers your unfunded
pension balance or are those payments are simply required so it’s not really going to affect? That’s my first question.

William Oplinger - Alcoa Inc. - EVP & CFO

Yes. The overall underfunded status is about 78% currently, Jorge, and we’re making the minimum payments so they would not
significantly reduce the underfunded status.

Jorge Beristain - Deutsche Bank - Analyst

Great. And another question I had was just how should we think about the equity investments that Alcoa owns? From what I
understand, Ma’aden was funded by the — at the corporate level but in the event of a split, what’s the thinking in terms of where
some of these equity investments would sit? Would they just be allocated amongst the segment levels or would it be completely out
of left field for the downstream business to take say Ma’aden with it as an equity investment?

William Oplinger - Alcoa Inc. - EVP & CFO

No. The initial plans currently each sector, each section of the Ma’aden project sits in the results of the particular segment. The
refinery and the mine sit in the refining segment. Smelting sits in smelting. The current thinking would be that the upstream portion of
the Ma’aden project would go with the upstream company and the rolling mill portion of the Ma’aden project would go with the
value-add company.

Jorge Beristain - Deutsche Bank - Analyst

Got it. And just a last question on allocations. How should we think about the corporate overhead and eliminations of Alcoa. This
seems to have been one of the also reasons perhaps for the miss a little bit this quarter, sequentially your kind of elimination costs
were up about $20 million intercompany. Could you just talk about what those are and if you guys have any control of those to bring
those down as a way to I guess in other words improve your EBITDA?

William Oplinger - Alcoa Inc. - EVP & CFO

Right. So if you go through the reconciliation, first of all, we’ve now provided two reconciliations of segment results to the absolute
net income. We’ve done it both on a pre-special items level and a post-special items level. I think Nahla will spend a good deal of
time with most everyone on the call individually, but if you look at page 53 of our deck, it provides that reconciliation, Jorge. And if
you don’t mind, I’ll take a moment to talk through it. Metal lag and LIFO generally tend to offset. You can see interest expense;
interest expense for us is very predictable.

Noncontrolling interest, you know we just have one major noncontrolling interest now. And that’s the AWAC entity. Corporate
expenses are fairly predictable. Restructuring and other charges are going to be dependent on what restructuring gets done, and then
there’s the other category and the other category can vary a little bit from time to time but essentially it’s a couple of major items and
that’s the pension for retirees that are not in a particular business and also a true up for taxes. Nahla can walk you through all of that
but we’re trying to provide much more clarity around it in the reconciliations.

Jorge Beristain - Deutsche Bank - Analyst

Extremely helpful and sorry I did miss going to page 53.

William Oplinger - Alcoa Inc. - EVP & CFO

I apologize. I just gave you the actual number because it is a long deck.

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO
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It is a very long deck. Jorge, thank you.

Operator

And that is all the time we have for questions. 1 will now turn the call back to Klaus Kleinfeld.

Klaus Kleinfeld - Alcoa Inc. - Chairman & CEO

Okay. First of all, thank you very much for listening. Obviously, there was a lot to digest in this quarter. A very volatile world that we

are in. Currency swings, interest rate speculations, pricing uncertainties in China, emerging countries, commodity prices decline, all

of this affects all of us. Against the backdrop, we have seen very resilient results. I think it’s a testament of our transformation the
Company is today much stronger. We cannot control the outside factors but we are laser focused on what we can control. I believe

our resilience shows our course is the right one and we will give you more updates on the separation as we go. Thank you very much.

That concludes this call. Thank you.

Operator

This concludes today’s conference call. You may now disconnect.
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Important Information

Forward-Looking Statements
Thiz presentation contains statements that relate to future evenits and expectations and as such constitute forward-looking statements within the meaning of the Private Securities
Litigation Reform Act of 1995, Forward-looking statements include those containing such words as “anticipates,” “believes,” “could,” “estimates,”

expects,” “forecasts,” “intends,”
“may,” “outlock” "plans,” "projects,” “seeks,” “sees” “should,” "targets,” “will,” “would,” or other words of similar meaning. All statements that reflect Alcoa's expectations,
assumptions or projections about the future other than statements of historical fact are forward-looking statements, including, without limitation, forecasts concerning global demand
growth for aluminum, supply/demand balances, and growth of the aerospace, automotive, and other end markets; statements regarding targeted financial results or operating
perfarmance; statements about Alcoa's strategies, outlook, business and financial prospects, and the acceleration of Alcoa’s portfolio transformation; and statements regarding the
separation transaction, including the future performance of Value-Add Company and Upstream Company if the separation is completed, the expected benefits of the separation, the
expected timing of completion of the separation, and the expected gualification of the separation as a taxfree transaction, Forward-looking statements are not guarantees of future
performance and are subject to risks, uncertainties, and changes in circumstances that are difficult to predict. Although Alcoa believes that the expectations reflected in any forward-
looking statements are based on reasonable assumptions, it can give no assurance that these expectations will be attained and it is possible that actual results may differ materially from
those indicated by these forward-looking statements due to a variety of risks and uncertainties. Such risks and uncertainties include, but are not limited to: (a) uncertainties as to the
timing of the separation and whether it will be completed; [b) the possibility that various closing conditions for the separation may not be satisfied; (c) falure of the separation to qualify
for the expected tax treatment; {d) the possibility that any third-party consents required in connection with the separation will not be received; (e} the impact of the separation on the
businesses of Alcoa; (f) the risk that the businesses will not be separated successfully or such separation may be more difficult, ime-consuming or costly than expected, which could
result in additional demands on Alcoa's resources, systems, procedures and controls, disruption of its ongoing business and diversion of management's attention from other business
concerns; (g) material adverse changes in aluminum industry conditions; (h) deterioration in global economic and financial market conditions generally; (i) unfavorable changes in the
markets served by Alcoa; (j) the impact of changes in foreign currency exchange rates on costs and results; (k) increases in energy costs; (1) the inability to achieve the level of revenue
growth, cash generation, cost savings, improvement In profitability and margins, fiscal discipline, or strengthening of competitiveness and operations (including moving the Upstream
Company’s alumina refining and aluminum smelting businesses down on the industry cost curves and increasing revenues and improving margins in the Value-Add Company’s
businesses) anticipated from restructuring programs and productivity improvement, cash sustainability, technology advancements (including, without limitation, advanced aluminum
alloys, Alcoa Micromill, and other materials and processes), and other initiatives; (m) Alcoa’s inability to realize expected benefits, in each case as planned and by targeted completion
dates, from acquisitions, divestitures, facility closures, curtailments, or expansions, or international joint ventures; (n) political, economic, and regulatory risks in the countries in which
Alcoa operates or sells products; (o} the cutcome of contingencies, including legal proceedings, government ar regulatory investigations, and emvironmental remediation; {p) the impact
of cyber attacks and potential information technology or data security breaches: (q) the pote ntial failure to retain key employees while the separation transaction is pending or after it is
completed; (r] the risk that increased debt levels, deterioration in debt protection metrics, contraction in liquidity, or other factors could adversely affect the targeted credit ratings for
Value-Add Company or Upstream Company; and (s) the ather risk factors discussed in Alcoa’s Form 10-K for the year ended December 31, 2014, and other reports filed with the U.S.
Securities and Exchange Commission (SEC). Alcoa disclaims any obligation to update publicly any forward-looking statements, whether in response to new information, future events ar
otherwise, except as required by applicable law. Market projections are subject to the risks discussed above and other risks in the market.
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Important Information (continued)

Mon-GAAP Financial Measures

Some of the information included in this presentation is derived from Alcoa's consolidated financial information but is not presented in Alcoa’s financial statements prepared
in accordance with accounting principles generaly accepted in the United States of America (GAAP). Certain of these data are considered "non-GAAP financial measures”
under SEC rules. These non-GAAP financial measures supplement our GAAP disclosures and should not be considered an alternative to the GAAP measure. Reconciliations to
the most directly comparable GAAP financial measures and management’s rationale for the use of the non-GAAP financial measures can be found in the Appendix to this
presentation. Alcoa has not provided a reconciliation of any forward-looking non-GAAP financial measures to the most directly comparable GAAP financial measures, due
primarily to variability and difficulty in making accurate forecasts and projections, as not all of the information necessary for a quantitative reconciliation is available to Akoa
without unreasonable effort. Any reference to historical EBITDA means adjusted EBITDA, for which we have provided calculations and reconciliations in the Appendix.
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Strong Value Creation Focus - Managing through Headwinds

30Q 2015 Overview

Strengthening
Businesses
Against Market
Headwinds

$5.6B revenue: 21% decline Yo from divestitures, closures and market headwinds,
partially offset by 10% increase from aerospace and automotive growth, acquisitions and Alumina sales
3102 million' adjusted net income and $638 million® EBITDA:
Strong productivity, solid value-add profitability, and Alumina strength
— Value-add: $3.4B revenue, $257 million ATOI and $508 million adjusted EBITDA
® Engineered Products and Solutions: Record revenue of $1.48; YoY aerospace revenue up 39%
= Global Rolled Products: Yo¥ auto sheel revenue up 133%
— Upstream: $2.2B8 revenue, $153 million ATOl and $379 million adjusted EBITDA
" Best Alumina profitability 30 YTD ATOI resull since 2007,
offset by Primary Metals as Midwest transaction price declined 27% YTD
Productivity Gains: $287 million YoY and YTD of $849 million across all segments
Free Cash Flow: $152 million; Cash from Operations of $420 million; Cash on Hand: $1.7B

Successful
Transformation —
Launching

Two Companies |ig

Culminating multi-year transformation: Creates two distinct industry leaders
— Value-Add Co: Premier Provider of high performance multi-material products in growth markets
= Upstream Co: Attractive Portfolio in bauxite, alurnina, energy, aluminum, casting
Completed RTI acquisition, growing titanium offerings and advanced manufacturing technologies
= Ontrack for financial targets and driving contract wins
Signed two significant multi-year asro contracts
= =~531.1B Multi-year agreement with Lockheed to provide 100% of titanium milled products for F-35
— ~%1B Multi-year agreement with Airbus for multi-material superalloy fastening systems
Advanced commercialization of Micromill™ revolutionary technology
— Reached joint development agreement with Ford; shipments for 2016 F-150 starting in Q415
— Executed Letter of Intent with Danieli Group to license technology worldwide

Sed appendix for adjusted earnings and EBITDA reconciliations.

1) Reported earning s of 344 million in 3Q15. EBITDA includes $52 million of special items. . Advancing sach generation. [Adcoa bogo] l
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Income Statement Summary

PriorYear Sequential

$ Millions, except aluminum prices and per-share amounts 3014 2Q15 3Q15
Change Change

Realized AluminumPrice ($/MT) $2,538 $2,180 $1,901 ($637) ($279)
Revenue $6,239 $5,897 $5,573 ($666) ($324)
Cost of Goods Sold $4,904 $4,663 $4,559 ($345) ($104)

COGS % Revenue 78.6% 791% 81.8% 3.2% pts. | 2.7 % pts.
Selling, General Administrative, Other $243  $224  $261 $18 $37

SGA % Revenue 3.9% 3.8% 4.7% 0.8 % pts. | 0.9% pts.
Other Expenses (Income), Net $23 - ($15) ($38) (815)
Restructuring and Other Charges $209  $217 $66 ($143) ($151)
Effective Tax Rate 60.3% 26.6% 48.6% (11.7 % pts.)| 22.0 % pts.
EBITDA $1,035 $942  $698 ($337) ($244)
Net Income $149  $140 $44 ($105) ($96)
Net Income perDiluted Share $0.12 $0.10 $0.02 ($0.10) ($0.08)
Income excl. Special ltems $370 $250  $109 ($261) ($141)
Income per Diluted Share excl. Specialltems | $0.31 $0.19  $0.07 ($0.24) ($0.12)

Sen appendix for EBITDA and Adjusted Income reconcillations ........... Advancing sach generation. |Adeoa boga] l




Special ltems

Income Statement

£ Millions, except per-share amounts : ¢ Segment
Classification
Net Income $149 $140 $44
Net Income per Diluted Share $0.12 $0.10 $0.02
- Restructuring and Other Corporate/

Restructuring-Related ($202) ($143) ($43) Charges/COGS B Kk
Tax Items - $22  ($15) Income Taxes Corporate/GRP
Gain on Asset Sale 59 $19 $25 Other Income, Net Corporate
Portfolio Transaction Costs ($14) (85) (%22) SG&A/Interest Expense Corporate
Mark-to-Market Energy Contracts ($14)  (83) ($10) Other Expenses, Net Corporate

Special Items ($221) ($110) ($65)

NetIncome excl. Special ltems $370 $250 $109

NetIncome per Diluted Share excl. Special tems $0.31 $0.19 $0.07

See appendix for Adjusted Income reconciliation ............ Advancing esach generation. |Adeoa boga] l




Adjusted Earnings Down on Pricing Partly Offset by Productivity

Net Income excluding Special ltems (§ Millions)

$370  -$219
$186 -$72
$99 fa._lm--%_ﬁ
TTHEN
3Q14 LME API Currency Volume Price/ Productivity Energy Raw Cost RTI 3Q15
Mix Materials Increases Acquisition
{ Other

\ J

X

\ J | J
L'l Ll
Market Performance CostHeadwinds
-$139 +$61 -$183

See appendix for Adjusted Income reconciliation > - Advancing each generation. |Adeoa boga] l




EPS: Record Revenue up 35% Year-Over-Year; Aerospace up 39%

3Q15 Actual and 4Q15 Outlook — Engineered Products and Solutions

3 Quarter ATOIl Results

3" Quarter Business Highlights

314 2015 3q1s

3" Party Revenue (5 Millians) 1,034 1,279 1,397
ATOI (5 Millions) 155 165 151
EBITOA Margin! 25.7% 235% 20.3%

Record 3Q Revenue, up 35% year-over-year; Aerospace up 39%

* Revenue growth driven mainly by acquisitions and supported by
share gains, partially offset by currency

= Unfavorable currency ATOI impact of $6M

RTlintegration ATO! impact of $7M including $16M of unfavorable
purchase accounting and one-time charges

3 Quarter ATOl Performance Bridge

SMillions
853 529

. $18 520 N BRiE
5155 50 oo [ ST, s

3014 Cuwrency Volume Price Productiviy Cost  Growth RTI 3015
I Mix Ingrease Project Acquisiion

4" Quarter Year-over-Year QOutlook
= Agrospace market remains strong

* Qil & Gas and European Industrial Gas Turbine markets remain soft
= Pricing pressure across all markets

= Share gains through innovation and productivity continue across all
sectors

= ATOIl is expected to increase 2%-5% year over year including unfavorable
RTIl purchase accounting of $10M and currency pressures of $3M

The 3014 amount has bean updated o remove the impact of metal price lag, consistent with the 2015 and 3015 presentation

Soe appendix for additional information and EBITDA reconciliation.

r — Advancing sach generation. |Adeoa boga] !



TCS: Strong Productivity Offset by Currency and Cost Headwinds

3Q75 Actual and 4Q15 Quilook — Transportation and Construction Solutions

3™ Quarter ATOI| Results

3014 2015  3Q15
3 Party Revenue (5 Millions) 523 492 475
ATOI (5 Millions) 50 44 44
EBITDA Margin’ 155% 14.4% 15.2%

3" Quarter Business Highlights
* Revenue down 9% year-over-year; up 1% excluding cumency

* Non-Residential Construction: uneven recovery in N.A., European
weakness continues

= Improved N.A. Heavy Duty Truck build rates; gradual recovery in Europe
* Brazil market weakness impacting Latin American extrusions

= Unfavorable currency ATOI impact of $5M, due to stronger U.S. dollar

2 Millions

$50

34

3" Quarter ATOIl Performance Bridge

Curency Valume Prica/ Mix  Produclivity Cost Increase

315

4" Quarter Year-over-Year Qutlook

Continued recovery in M.A. Non-Residential Construction;
weakness in Europe

M.A. Heavy Duty Truck build rates expected to decline slightly; Europe
will continue its gradual improvemeant

* Productivity gains to continue

ATOIl is expected to increase 15%-20% year-over-year, including
unfavorable currency pressures of $5M

The 3014 amount has bean updated o remove the impact of metal price lag, consistent with the 2015 and 3015 presentation

See appendix for additional information and EBITDA reconci

r — Advancing sach generation. |Adeoa boga] I



GRP: Auto Sheet Sales +133%; Capacity and Innovation Investments

3Q15 Actual and 4Q15 Outlook — Global Rolled Products
37 Quarter ATOI Results

o4 2

Q15 3q1s

3" Party Revenue (3 Millions)

ATOI! (5 Millions)

1,926 1,668 1,527

69

76 62

EBITDA/MT? (S)

312

342 330

3 Quarter Business Highlights

® Auto sheet sales up 133% year over year
* Unfavorable currency impacts of STM

* Volume and pricing pressures from weak/slowing econamies in Brazil,
Russia, China and packaging

= Strong productivity parially offset by costincreases

= Continued investments of $13M in Growth projects including Micromill™
R&D and throughput/capacity increases at key plants

SMillions

69 57 513 36

534 521

s

3" Quarter ATOI Performance Bridge

w7 se2

3014 Currency Wolume Price
 Mix

Prod- Costlncer/ Growth

Partfobe 3015

uctivity Other Projects Actions

4" Quarter Year-over-Year Qutlook
= Auto sheet shipments expected to be up 25%

® Expect continued volume and pricing pressure from weaker developing
economies as well as packaging

= Tennessee Auto and Texarkana casthouse ramp-up costs

= ATOI is expected to be flat year-over-year, including $6M of Auto related
start-up costs, and current currency rates

See appendix for additional infoermation and EBITDA reconciliation.

The 3014 amount has bean updated o remove the impact of metal price lag, consistent with the 2015 and 3015 presentation . ...........|| MR ancing sach generstion, [Adean bogo] I




Alumina: Best YTD Profitability Since 2007

3015 Actual and 4Q15 Qutfook — Alumina
3@ Quarter ATOIl Results

3" Quarter Business Highlights

aq14 2015 3015 = Shipments up versus Q215
ProduCHion bl Bl AL A ® Lower pricing partially offset by favorable currency
3 Party Shipments (kemt) 2,714 2,706 2,798
- = Benefit fromincreasing mix of APl shipments, volume increases
3" Party Revenue (5 Millions) %86 o4 cos and productivity improvements
3" Party Price ($/MT) 320 337 i
= Saudi Arabia refinery continuing to ramp-up
ATOH (% Millions) 62 215 212

3" Quarter ATOl Performance Bridge

SMillions
5215 511

$16  $212 = ~T5% of 3 party alumina shipments on APl or spot pricing for
- si3 S92 N 2015
-
- 528 Imlw|' -r = API pricing follows 30-day lag; LME pricing follows 60-day lag

4™ Quarter Sequential Outlook

®* Production down 120KMT due to Suriname curtailment

= ATOIl expected to be up $10M excluding the i s of pricin
2015 LME APl CurrencyVolume Frice Prod- Energy Cost  3Q1s d . & 4 frees P 9
IMix  wctivity Iner. | anag currency
Other

|_u—(..=._..=.|._.n_.u ot pem— i I



Primary Metals: Pricing Pressures Drive Loss

30Q15 Actual and 4Q15 Outlook — Primary Metals

3 Quarter ATOI Results 3" Quarter Business Highlights
3014 015 3015 = Realized price declines ~13% sequentially
BreeErion. eme} b 0L a0 * Productivity and cost control more than offset unfavorable
3" Party Shipments (kmt) 642 630 615 energy costs in Spain and the United States
3" Party Revenue (5 Millions) 1,865 1,534 1,249 _ . .
* Energy sales down due to lower prices and currency in Brazil
3" Party Price (5/MT) 2,538 2,180 1,901
ATOH (S Millions) 245 &7 (58}

3 Quarter ATOIl Performance Bridge 4" Quarter Sequential Outlook

% Millions .
® Pricing follows a 15-day lag to LME
$67  -593 ol e
: * Production level similar to 3 quarter
e A — T Te——
5 310 -54 - * Lower energy costs and favorable energy sales
. 1mm-m = g5 o 9y
=321 31 N— _—
5 ’ " ATOl expected to be up $15M excluding impacts of pricing and
2015 LME APl Currency Volume Price  Prod- Energy Cost  3Q15 currency
Mix  uctivity Ingr. !
Other

|_u—(..=._..=.|._.n_.u ot pem— i I



Base Business DWC Improves Year-over-Year, Acquisitions Add 9 days

Average Days Working Capital since Third Quarter 2010

= 13 ﬂ_mu.ﬁ [] Acquisitions (9 days)
Lower from base . Alcoa ex-Acquisitions (31 days)
44 business

40 40 40

1day
lower

from base
business

= 2 F = E E NS S M s @ jer o R X 2 & @ om0
d ¢§ ¢ 8 8 ¢§ ¢ &8 8 ¢ ¢ 8 8 ¢ ¢ /8 &8 ¢ ¢ 8 8¢
_ I I )\ I . |

| 1 f : Y |

4 days 4 days 5 days 1 day 8 days

lower lower lower higher higher

Sen appendix for days working capital reconciliation " — Advancing sach generation. |Adeoa boga] !




Strong Cash Generation; Cash Balance at $1.7 Billion

3Q14, 2015 and 3Q15 Cash Flow

($ Millions)

Met Income before Noncontrolling Interests 131 207 5106
Depreciation, Depletion and Amaoritization 5346 $320 318
Change in Working Capital (5411) 544 38
Pension Expense in Excess of Contributions (561) $37 (572)
Australian Gas Prepayment - (3300) -

Cther Adjustments 5244 164 £30

Cash from Operations

Dividends to Shareholders 536) {$55) (540)
Issuance of Preferred Stock $1.213 - -

Change in Debt 5981 {$38) ($9)
Met (Distributions)'Contributions fram Noncontrolling Interests (520) (342) (81)

Other Financing Activities

$2

Cash from Financing Activities ($133)
Capital Expenditures (5283) (3267) (3268)
Acquisitions/Divestitlures/Asset Sales £5 $67 £354

Other Investing Activities

Cash from Investing Activities
Free Cash Flow
Cash on Hand

See appandix for Free Cash Flow reconc

($3)
($281)
($34)

§3,272

(520)
($220)
£205
$1,311

Advancing sach generation.

(34)

|Adeoa boga]




Leverage within target range of 2.25 to 2.75

Debt, Net Debt, and Debit-to-LTM EBITDA

(8 Millions) [1cash [l NetDebt — Debt-to-LTM EBITDA

9,371 9,277
9,165 8,829 8,852 8,817 8,789

1,191

1,543

1,861 1,877

2010 201 2012 2013 2014 1Q15 2Q15 3Q15

LTM = last twelve months; See appendix for Met Debt and LTM EBITDA recon R |Adeoa boga] !



Maintaining Our 2015 Financial Targets

2015Annual Financial Targets and Year-to-Date Results

Taking the Right Actions Overarching 2015 Financial Target

Drive Productivity Gains of $900M ||| $849M

Target

Manage Return-Seeking Capital of

$750M $408M ﬁmoog
Control Sustaining Capital of $389M m —.mm O mm —.—
e o Flow
Attain 2.25 to 2.75 2 44

Debt-to-EBITDA

—~
See appéendix for EBITDA reconciliation. ............1 Advancing sach generation. | Aleoa higa] !



Market Fundamentals Remain Mixed

6.5% 2015E Demand Growth

Aluminum and Alumina Surplus Tightening

m.,:_--n-l. o J07 58 Pricsacy Alumsinoem Conpemnpéoss [rommd), Anousd e Crossdh (%)
8 = > %
e Fp— %
MEMA |..n.|.|.__|
SE A . 3 0
il M T e
2015 demand +6.5%,
P = World ex China +3.5%.
T ~Worldex China .mmwx
Eunpe | R S
China
s
5T 4 miwi | o s A, § Fiatsges, |t M i Bons, sl Cicsios
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See appendix for full scale charts
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Klaus Kleinfeld

Chairman and Chief Executive Officer

October 8, 2015



Aerospace Remains Strong; Steady Growth in Automotive

Alcoa End Markets: Current Assessment of 2015 vs. 2014

End Market 2015 Growth Global and Regional Commentary
Aerospace » Large Commercial Aircraft segment Growth of 8.3%
. - = Strong Commercial Jet Engine Order Book: ~23,800 Engines on firm order
» Strong demand continues after Paris Air Show including Boeing's $38B in orders and
: 8%to 9% commitments from China (a new record) and Airbus’ $26.5B from IndiGo
_/__..,. N .J . m_oa_,mrﬂ_mm - Strong Commercial Jet Order Book: >9 Years of Production at 2014 delivery rates
A T g « Solid Airline Fundamentals': +6.7% Passenger and +5.5% Cargo Demand,

Dramatic Improvement in Airline Profitability ($29B in 2015E)

= Strong Sales: U.S. sales +5.1% YTD; Light Truck penetration at all-time high of 58.3%
* Sustained Pent Up Demand: Average vehicle age 11.5 years? vs. prior recording of 11.4

Automotive A s 1+ Production Up: +2.8% YTD (11.6M vehicles)
* Inventory Down: 59 days, -5 Yo (industry target is 60-65 days)
1% to 3% * Incentives Up: +5.7% YoY ($3,144/unit), driven by Passenger Cars +12.5% YoY

Global E.U. * Production Up: +2.1% YTD; W. Eur continues to improve, offsetting decline in Russia
production 1%to3% = ° Registrations: +8.6% YTD; Exports +3.0% vs. prior year (2015 forecast)
growth China * Production Slowing: +1.3% YTD and -7.8% YoY Aug

1% to 2% .-. Sales +1.5% YTD and -2.1% YoY Aug on softening Consumer Confidence
* Moderated growth driven by increasing middle class, affordability, and Clean Air Act

Source: Alcoa analysis 1) International Ar TransportAssociation 2015 Expectations. 2 IHS annual study (July 28™ 2015). \.\\....11 :
; Advancing sach generation. |Adeoa boga]

M.A. Aute production as of Aug 2015; LS. sales, inventory and incentives as of Sept 2015, Eurepe and China Auto data as of A 20




Heavy Duty Truck — U.S.: Strong, China: Weak; Packaging Stable

Alcoa End Markets: Current Assessment of 2015 vs. 2014
End Market 2015 Growth Global and Regional Commentary

* Peaked Production: +15.8% YTD though decelerating, 4Q15F down -8.8% from 3Q15
N.A. » Decreasing Orders: -10.9% YTD, after record 4Q14 orders
9%to 11% * + Diminishing Order Book: +20.3% YoY at 147k trucks, yet down -15% from end 2014
7% to 9% + Solid Fundamentals: +1.7% freight ton miles (YTD); +9.0% Fleet profitability (2215 YoY)

Global E.U. ;.y Production Up: Western Europe +1.0% YoY in Aug and +5.2% YTD
el A production 1%to 3% * Improving conditions in W.Eur: Orders +10.4% YTD, Registrations +20.7% YTD

Heavy Duty Truck
and Trailer

[l

decline  china &-. Production Down: -32.2% YTD; Strong pull-ahead demand in 2014 due to stage IV

]

-22% to -24 regulations; 4Q15 forecasted to normalize from regulatory conditions

N.A. . » Demand decline: Weakness (-2.0% YTD)in Carbonated Soft Drinks (CSD)
-1%t0-2% © + Moderate growth in Beer Segment (+1.5% YTD) to partially offset CSD

2%to 3% E.U. .-. - Growth led by Steel to Aluminum conversion in Western Europe, partially offset by
declines in Eastern Europe

growth  china
8% to 12%

Source: Alcoa analysis. Heavy Duty Truck: YTD and Yo data for production and orders as of Aug 2015; Freight ton miles as of m.._u_. 113 o B —
W. Eur Registrations as of Aug 2015. Packaging: YTD Ggures as of Aug 2015, - - - [Adeoa boga]

‘. + Growth driven by continued penetration of Aluminum in Beer segment




Solid Commercial B&C Growth; Global Airfoil Market Improves

Alcoa End Markets: Current Assessment of 2015 vs, 2014
End Market 2015Growth | Globaland Regional Commentary

Building and

Construction

Industrial
Gas Turbines

]

3% to 4%
Global airfoil
market growth




Completing Transformation — Creating Two Industry Leaders

Will provide
Separation Rationale and Path fo Completion Progress Updates
Separationinto Two Industry-Leading Companies OurPath to Successful Completion
# Timing:
Creates Two Distinct Global Leaders * Target completion in the second half of 2016

# Critical Closing Conditions:
* Final approval from Alcoa Board of Directors
Premier Provider of High-Performance * Receipt of opinion of counsel with respect to

Multi-Material Solutions

the tax-free nature of the transaction
* Effectiveness of a Form 10 filing with the U.S. SEC

, ~ Target Prudent Capital Structures:

Throughout the Cycle - Current intent: Debt of Alcoa would be retained
by the Value-Add Company

* Upstream Co. target of strong non-investment grade rating

Offers Two Top-Tier Investment Choices » Expect customary one-time charges driven by the transaction

SEC: Securities and Exchange Commission -~ Ak, i
SEC: Securities and Exchange Commission - ancing sech generation. [Alcoa kgl !




Launching Two Strong Companies - Driving Value

Separating into Value-Add Co. and Upstream Co.

G )

r & Upstream Co.

Value-Add Co.
Lightweight Multi-Material Innovation Powerhouse ) Globally Competitive Upstream Business

k_
4
( ) . ) »Robust projected aluminum demand growth of 6.5% in 2015
»Premier provider of high-performance and double between 2010 and 2020

advanced multi-material products and solutions % Atiractiva Poitfollo of five Bushesass:

»Positioned to grow in growth markets with significant *World's largest, low cost bauxite miner at the 19t percentile!
customer synergies on cost curve (46M BDMTZ)
L e e AT ROl =World's largest, most attractive alumina business in the 15t
AainZ Al COnSE 0N quartile? of the cost curve (17.3M MT)

»Expanded multi-material technology and process expertise *Substantial energy assets with operational flexibility

=Optimized smelting capacity (3.4M MT) continuing to improve

#Innovation leader with full pipeline of products & solutions its 2nd quartile? cost curve position

»Successfully shifting productmix to higher value-add =17 casthouses providing value-add products
»Robustmargins and investment opportunities V_u_:__m..mw sites — m_u.mm.ﬂ_._uu_:._-_.w. to major Em}mﬁ
above cost of capital »Committed to disciplined capital allocation and prudent

A return of capital to shareholders

. Advancing sach generation. |Adeoa boga] I

1) CRU analysis. 2) Mined in 2014, inchuding equity inlerests. 3) CRU and Alcoa analysis,
BOMT = Borne Dry Melric Ton




Value-Add Co: Premier Provider of Innovative Solutions to Growing Markets

Value-Add Co. Business Operations and Key Atiributes

Key Attributes

» Premier provider of high-peformance advanced multi-material products and solutions

= Positioned to grow in growth markets with significant customer synergies &.g., asrospace, avlomolive, commareial

transportation, buiding and construction
» Expanded multi-material technology and process expertise
= Innovation leader with full pipeline of products and solutions
= Successfully shifting product mix to higher value-add
» Robust margins and investment opportunities above cost of capital

Power and Fastening
Propulsion Systems Engineerad
and Rings Products

Global 0 Vertically
Leader integrated
} playerinthe

Ti value
chain

Jorth Alric - Advancing sach generation.

N.A. Market
Leaderin
cormmercial in forged
aluminum
commercial
vehicle
wheels

[Alcoa bogol



Alcoa + RTI = Integrated Supply Solutions ... Benefiting our Customers

RTlInvestment and Lockheed Confract
RT| Complements Titanium Supply Chain’ ~$1.1B2 Ti Multi-Year? Contract with Lockheed Martin

* Full production rate of 13 aircraft/month by mid 2020s, up from 3 aircraft‘maonth in 2014
* Adds to current multi-material (Al, Ti, Ni} contracts from engine to aircraft body

Investment Casfing)

Machining,
Subassembly

RTIFinancial Benefits: 2019 Targets

S @O

B @ rn mE .____.__u.nn_.pm ~ ™
ALCODA i@en ]
m 1 Alcoa now provides 100% of
- | i titanium milled products
ting @ O “e" (i.e., ingot, billet, plate)
Ingot, Cast Slab ! I A : ;
o e “ " forthe structures
; . of the Joint Strike Fighter
Billetizing, : i | !
Rolling | ; \ e uil J
(MRl Products) ! ! F-35Ti Structural Components Supply Chain
o i H Tilngot TiBillet & Plate Ti Forging TiMachining
onversion ! !
. An_m“uﬂ..n_m ' . ! = Exclusive Ti supplier of milled products for airframe structures on F-35 variants
orging, Extruding, ' !

P AL v $1.2B revenue, 25% EBITDA margin
s oo S ¥'Met Synergies*: $100M

"y

T F o o TR ) .
|Capabilities: () None #) Limited @) Moderate @ Significant @ Full | = 30% in Year 2, 100% in Year 4

U risflechs nel Synarpes -
(P .......... Advancing sach generation. |Adeoa boga] 27




Aero Fasteners: High Tech - Multi Material - Customer Solutions

20% Fuel
Efficiency
Improvement

2-5% lower wing
aerodynamic drag

Up to 3% weight
reduction

15% Engine fuel
burn reduction

Multi-material Fastener Solufions, Market Position and Airbus Coniract

#1 Global Leader in Aerospace Fastening Systems

ﬁ = Leaderin Innovation

* Broadestfastener solutions offering
= Expertisa in Multi-Material environments

Broad application designs

y - - -,
| XPL® ( LGPE Thraadad 12-Paind
| Lockbolts Lockbolis Pins and Fasteners
/ Collars
/ i, Al Imconil,
Stainiess Stainiless
Ti | TLA Stod Steal, Ti y

% ManSarcs savingson A350
cost reduction R - .
Alcoa Fasteners .h
10% Assembly 20 Ib weight on Every .
cost reduction savings on A320 | Stsrles || cones Airbus Aircraft
VTP: viertical tail plane

165 Ib weight

~%$1B Multi-Year Largest Airbus Fastener Contract

* Alcoa's largest-ever fastener deal with Airbus

= Positioned on new, high-growth (e.g., A350, A320neo) and
longer running (e.g., A330) platforms

= Titanium, stainless steel and nickel-based superalloy
fastening systems

® Improved fatigue life, enabling lightning strike protection
* Enhanced performance in multi-material applications

4 e Advancing sach generation. |Adeoa boga] !



Automotive Growth shifts Rolling Business to Higher Value

Automotive Capacity Investments, Alcoa Auto Shipment Indexed Growth and 2014-2018E Revenue

Automotive Investments On Track
Davenport Fully Operational

ARy

® Fully ramped up

= At capacity

® Meeting Auto growth
neads for customers

= Four months ahead of v_y
to meet customer demand

= Shipping to customers in
3Q 2015

= Allows flex production with
changing market demands .\

Profitable Growth in Automotive

Indexed’ Auto Sheet Shipmenis Revenues ($M)
_H._ Brazing
] Auto Sheet
Up~60% 1,800
(285 1,5%
100% — - -
GaxF1.040 |
750
YTD2014  YTD2015 f

|
T
2014 2015E 2Z016E Z01BE

Growing auto business supplies customers such as
Ford, GM, FCA, Tesla, Nissan, Subaru, and Honda

Advancing sach generation.

BRI Na !



Micromill: Disruptive ... Material — Process — Business Model

Micromill's Innovation in Automaotive Alloys, Value Proposition, Ford JDA, and Development Progress

The World’'s Most Advanced Rolling Mill

Ford & Alcoa Collaborate on Next-Gen Alloys

Breakthrough Materials

= 40% more formable, 30% stronger vs.
incumbent Al

= 2x more formable and 30% lighter vs.
HSS

= Equivalent HSS crash resistance

®* Micromill material to debut on
2016 Ford F-150 starting in Q4 2015

= Collaborate to produce next-gen
automotive aluminum alloys

® Micromill alloy validated by Ford
engineers for high quality parts,
complex structures for F-150

= 20 minutes vs. 20 days; 1/4 the
footprint of conventional mill; 50% less

energy use
V" V"

& |Use of Micromill material on Ford
vehicles to grow 2x from 2016 to 2017

o

w Qualificati Letter of Intent gl
ualification etter of Inten . - First ;

_._.m Completed agreements in with Danieli for M.wm.ﬂ_w% ..__.MM“_” commercial mnM u_ﬁm MMMM.”.@

o successful place with Commercial A P t application P

£ customer trials 9 major OEMs Licensing u.“_ﬂm_“:mm on 2016 F-150 Options

m on 3 continent Agreement Ll in Q4 2015

_ ﬂ Completed D In Process

gth Steel. Al=Aluminum ........... Advancing sach generation. | Aleoa higa] !




Upstream Co: Cost Competitive Industry Leader

KeyAlttributes and Global Business Unit 3Q15 Updates

+* Robust projectad aluminum demand growth of 6.5% in 2015 and double between2010 and 2020
= Attractive Portfolio of five businesses:
*World's largest, low cost bauxite miner at the 19" percentile' on cost curve [46M BOMT?)
: =\Warld's largest, most attractive alumina business in the 1% quartile? of the cost curve (17.3M MT)
Key Attributes » Substantial energy assets with operational flexibility
* Optimized smelting capacity (3.4M MT) continuing to improve its 2" guartile® cost curve position
*17 casthouses providing value-add products
+ Diverse sites — close proximity o major markets
+ Committed to disciplined capital allocation and prudent return of capital to shareholders

12-month
Capacity Review*

2.8 MMT Refining and
S00 kmt Smelting

ALUMINA ALUMINUM

MINING REFINING ENERGY SMELTING
x\m.ﬁ!f,f,

..h...m.-ﬂ...\\....;”.’%/ 2, / - - 4
¥ . a-r_.u.._ L / f ..._.
v ol £ S _..¢ -
.._..._.. P / -
- — " -

P

i

A

World’s largest 15t quartile® Flexibility to Strategic global
refiner marketcycles

Advancing sach generation.

[Adcon boga]

CASTING

Value-add
products in
key markets




World’s Most Attractive Bauxite and Alumina Portfolio

Mining and Refining Overview and Business Updates

World’s Largest & Low cost Bauxite Miner... ...and Largest & First Quartile Alumina Refiner
2014 Bauxite Production!? (M BDMT) 2015E alumina production from top 10 producers?® {mmt)
46 40 1B 13 o & 14

10 6 &
N e &

Alcoa' Chalco  Xinfa Honggiao RTA  Rusal Hydro Others

W .
[

Alcoa Rio Tinto Morsk UC Rusal Moranda

Alcan Hydro Costcurve progres sion? (percentile) T
Costcurve position® (percentile) -9% points
30 250 | 29 | =
% 3 — T costposiion
u Juruti mine hits 5M mtpy run rate = Announced full curtailment of Suralco refinery
= Saudi mine 100% complete = Expect 1.0 mmt Saudi JV 2015 production
» Received approval from Government of Western Australia to = New gas supply agreement secures a low cost position for
export trial bauxite shipments from Willowdale and Huntly Western Australia refineries through 2032
mines; targeted for early 2016 ..~ imports 40%-60% of total m San Ciprian nat. gas solution; ~$20/MT improvement in 2015E
m Strong presence in Atlantic Chinese and 70%-90% of global
and Pacific markets 3" party demand mmxnmﬂ ~75%S of 3rd party smelter-grade shipments on API/S _EL

® Proximity to owned refinery operations

Foderests, and nol &
1 CRU and Alcoa Ana

for AWAL inberest. 2) Bawdle Production based on =
5) In 2015E Advancing each generation. [Adcom bogo]




Energy and Casting - Profitability Through the Cycle

Energy and Casting Overview and Business Updates

Maximize Energy Assets' Profitability

Country Consolidated Capacity (MW)?
Brazil 492
Canada 132
Suriname 189
United States 739

Qﬂ. production capacity U
~1,550 MW
® ~65% of production is hydroelectric generation
® Provides optionality between market sales and
metal production (-20% currently used for metal production)
® Sell remaining ~70% of capacity into the power grid,
depending on the power requirements of other assets

B Capturing significant earnings from power sales globally

Casthouses shifting to high value-add products

Value-Add portfolio $1.3B

provides profits Incremental Margin
throughout the cycle: 2010 through 2014

Value-add products as %
of total shipments

65% ~70%

57%

2010 2014 2015E
® 17 casthouses provide ~70% value-add products in 2015E
® Qualified new foundry alloys with top tier OEM;

8 customer trials ongoing

Consolidated Capacity of the Bre

of ydropower plant nom

inal cap

.........|.| .h.u?...u._..—n.._.ﬂ._u e iy _.f__..EI r-ﬂ.__ l



Primary Metals: $110 - $130M Improvement Plan Underway

Track Record, Historical Performance and Improvement Plan

Optimizing Portfolio

Continuous Execution on Portfolio Improvements

= 33% operating capacity
closedfcurtailedidivested since 2007

= $2.1B in productivity! gains

" Moved B points down the cost
curve in 4 years, down $50/MT
relative to industry

* Flex energy assets

Building Financial Resilience

Aln Mers! Prce . Primary Metals
i3imi)

~ Year to Date Actions:
= Curtailed Sao Luis: 74 kmt
= Closed Pocos: 96 kmt
* Closed Anglesea power station
= Secured 2016 interruptibility sales for Spain (408 kmt#)
= Revised Intalco BPA power contract (279 kmt®)

* Optimized pot restarts across locations
II.II-|.|1|-|-I-I-|-I.I.I.II

$110 - $130M
Improvementin 2016

Strategic Review
Ongoing through 1Q16

Launched Aggressive Primary Metals Improvement Program

Operations Procurement Overhead Value-Add Volume
[ s3s-saom | | [ sa0-sasm | | [ s10-sism | | [ s25-s3om |
*Reduce spend usage *Raw material price *Casting throughput
and demand reductions sOverhead labor and optimization
=Accelerate productivity, |§|*Energy contract spend reductions asting technology
labor cost reduction renegotiations upgrades

vl productivity. 2011-

- . ” e e _ i e _ !



Transformation on Course

Managing Headwinds; Portfolio Resilient

Intensified Innovation & Growth in Value-Add

Upstream Portfolio Less Vulnerable to Downswings

Transformation Continues on Path to Separation

I_n_.‘_..—u._..—_.u.._.n_._u et e _.r__..EI r-ﬂ.__ I



Additional Information

Nahla Azmy
Vice President, Investor Relations

Alcoa

390 Park Avenue

New York, NY 10022-4608
Telephone: (212) 836-2674
Email: nahla.azmy@alcoa.com
www.alcoa.com

I_u_.‘_...“r_..—_.u.._.n_._u et e _.f__..EI r-ﬂ.__ !



Annual Sensitivity Summary

LME Aluminum Annual Net Income Sensitivity
+/- $100/MT = +/- $190 million

API/Spot Alumina Annual Net Income Sensitivity
+/- $10/MT = +/- $20 million

Currency Annual Net Income Sensitivity

Australian $ +/-$11 million per0.01 change in USD/ AUD
Brazilian $ +/-$ 1 million per0.01 change in BRL / USD
Euro€ +/-$ 2 million per0.01 changein USD/EUR
Canadian $ +/-% 4 million per0.01 changein CAD/USD
Norwegian Kroner +/-$ 4 million per0.10 change in NOK/USD

|_u:._....r_un.._.ﬂ._u G e _}._nEI r.ﬂ-__ !



Composition of Regional Premium Pricing Convention

2015E Shipments Regional Premiums Estimated Pricing Convention
50% Midwest — Platts 15-day lag
35% Rotterdam DDP = Metal Bulletin 45-day lag
10% CIF Japan — Platts Month prior to Quarter start
5% Megotiated Annual

In_.‘_..l._.._..u.._.n_uu e _.r__..-_l r:@n.__ !



Value-Add Co. Segment Bridges — 3Q 2015

EPS Sequential Quarter Bridge

IS

S Millions
52 59 59 50
i A o
&7
;-
Fani Cumency  Volume  Price/Mix Productivity  Cost RT
Incraasas!
Ciher

S Millions

iTE

2015

GRP Sequential Quarter Bridge

55 51
— T T -54 54 58
L. T e 62
Currancy Vilume Prica / Productivity Cost s
Mix Incraases
{ Other

EPS = Engineered Products and Solutions

TCS Sequential Quarter Bridge

5 Millions
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Upstream Co. Segment Bridges — 3Q 2015
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Revenue Change by Market - 3Q 2015

3Q15 Third-Party Revenue

Sequential

Year-Over-Year

23%

5%
6%

7%

o,
1% Mﬂamn.__m

Aerospace
Automotive
B&C
Comm. Transport
Industrial Products
IGT
® Packaging
® Distribution/Other
®Alumina

® Primary Metals

Change

3%
(11%)
0%
(5%)
(12%)
13%
(2%)
21%
(1%)
(19%)

Advancing each generation.

Change

27%
32%
(21%)
0%
(38%)
24%
(26%)
24%
3%
(33%)



Revenue Change by Market — YTD 2015

3Q YTD Third-Party Revenue Year-Over-Year Change

Aerospace 25%

. o

22% Automotive 44%
B&C (20%)

Comm. Transport 6%
Industrial Products (33%)

5%

IGT 2%
5% ® Packaging (17%)

7% B Djistribution/Other 27%

5% ®Alumina 9%

2%

® Primary Metals (12%)
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Composition of Upstream Production Costs

Refining Cost Structure Pricing Annual ATOI

FUelOl  parural aas B e I ohih Sensitivity

. 6% 13%
Conversion Fuel oil 1 -2 months Prior month $2m per $1/bbl
42% i :
Caustic

9% Natural gas N/A Spot! $13m per $1/GJ!

: ) Spot & semi- $8m per

Caustic soda 3- 6 months e $10/DMT

Bauxite
30%
Smelting Cost Structure

Annual ATOI

F— . InputCost | Inventoryflow | Pricing convention Sensitivit

22% . hE...ﬁ:m
E 34% 5 Spot, quarterly & $7m per
Materials Coke 1-2 months semi-annual $10/MT
7%
: Spot, quarterly & $2m per
Pitch 1-2 months semi-annual $10/MT

Carbon
25% 12%

Power

"Matural gas Information corresponds to Polnt Comdort, as Australia s priced on a rolling 16 quarter average

Advancing each generation. [Adcoa bga]




Alcoa Upstream capacity closed, sold and idled

Smelting Capacity Refining Capacity
Closedisold since December 2007 Idfed Closed(sold since December 2007 ldled

Facility Year kmit Facility kit Facility Year _ kit Facility kmt
.mm_m Comeau - 2008 - a3 Rockdale ] 19 .. Jamalco (sale of 55% inerest) 1 2014 i 7ra . Suriname’ I 2,207

Eastalco 2010 | 195 Sao Luis | 268 | Total 1779 | | PointComfort | 298

Badin 2010 | 60 R | a9 _ | Total 2,502
| Warrick 2010 40 Wenniches: | 41

Tennessee 2011 | 215 P | a2

Rockdale 2011 76 Portland | ap

Baie Comeau 2013 105 sacones | =1

Fusina 2013 44 Total | 635

Massena East 2013 41

Massena East 204 84

Paint Henry 2014 190

Partovesme 2014 150

bt Holly (sale of 50.33% interest) 2014 115

Pocos 2015 96

Total 1,464

1) Includes 887 kmt anngunced Sept 14th, 2015; expected to be executed by end of Novembaer 2015 Advancing each generation. |Adeoa bigzo] !



6.5% 2015E Demand Growth

M:mm_wm ———— 2015E Primary Aluminum Consumption (mmtf), Annualized Growth (%)
razi " .uﬁ.l”
Other' ----==--=--.__ -3% 350,
MEMA 4%
SE Asia 1 7% B 10%
Indig ------
1%

MNorth Asia

: 2015 demand +6.5%
Morth America : 5% ) "

e World ex China +3.5%
m.._—,nﬁm .
China
9.3%
7.4 mmt "Other includes Africa, E. Europe, Latin America ex Brazil, and Oceania

Spource: Alcoa estimates, CRU, Harbor, Wood Mackenzie e Advancing aach genaration, | Aleoa higa] !



Global Inventories at 62 days; Down 2 days YoY

Global inventories vs. LME price over time §

Days of $ per metric ton
Days of Days of Days of
Consumption e ayE = ¥E z
105 - 83days 64 days 62 days
Eonsumption LME Cash Pri LME Cash Pri LME Cash Pri
Nw 108 days -,u..mﬂw_!.ﬂ - u.__hvnu__a!._. i u,_.h._.._fﬂa- $3,000
LME Gash Pri
a4 un.._ﬂi- “
T
70 £2 500
63
E -
49 ] - §2,000
. ' - -
35 GlobalInventories .
Mm 7 ( -46 days from the '09 peak; 9 $1,500
4 -2 days YoY
T
o ’ ’ ’ ’ ' + §1,000
g &8 _0 n..a 0 W r,_.v PN hw )J_ )G n.___v PN M ...,,au N Au
o o %% o@o% ,m % & ¥ %%qo@p% W o o O o o @,%qo%.% & of
= China lncl SRE C—IProducer == Japan Port == | ME On Warrant
E=aCancelled Warrants  Off Exchange | ME Cash

Source: Alcoa estimates, 1AL LME, Marubeni, Shanghai Metal Exchange .......... Advancing aach genaration. [ Adeoa biga] !



Continued Weakness in Regional Premiums

Regional Premiums overtime

$ per metric
ton

Average
3Q15vs.3Q14
Europe -66%
Japan -76%

§ per metric
ton
$600
Region 30Q15 Average
=== Europe $156/MT
$500
= JApEN $96/MT
Midwest LUSA 3175/MT
$400
$300
$200 [ = -
$100

Source; Graph shows menthly average of daily prices - Platts Matals Weak
3015 and 3014 bubble/table data shows quarterly average of daily prices

Midwest USA -62%

5800

$500

3200

$100

50

-
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2015 Alumina and Aluminum Surplus Tightening

SupplylDemand Analysis
2015E Alumina Supply/Demand Balance 2015E Aluminum Supply/Demand Balance
% of market / mmt % of market / ‘000 kmt
Y r'Y
o 25
2.0
1]
215 1.3%
Expect w. Expect
2016 “ 10 1.0% 2016
Balance - 0.6% Deficit
+ 0.0
&
i)
0
Y 1a 2Q 3Q L T 2Q 3Q
Estimate Estimate Estimate Estimate Estimate Estimate

Source: Alcea analysis, CRU, CHIA, NBS, SMM - Advincing sach genaerahio, |Adeoa boga] !



2015 Alumina and Aluminum Surplus Tightening

Supply'Demand Analysis

2015E Alumina Supply/Demand Balance 2015E Aluminum Supply/Demand Balance
2Q15 2015
Surplus Surplus
2,428 762
"000 mt China Restof World 000 mt China Rest of Warld
ikl e 35354 35314 2015 Production 31512 26526
; :
2015 Production to be added 1,453 1,752 B P 50 203
2015 Capacity curtailed or restarted 4] (186)
2015 Capacity curtailed
Im portsi{exports) 3 800 (3.900) pacity ! {1.048) (1]
Total supply 60,707 53.000 Total Supply 31,114 26,819
Demand (60.050) (51.412) Demand 128.100) (28.282)
MNetBalance 657 1,588 Met Balance 2,014 (1,463)

Source: Alcea analysis, CRU, CHIA, NBS, SMM ........... Acvancing sach gonaeration. |Adeoa boga] !




Special ltems

Pre-tax, Before NCl  After-tax, After NCI

5 Millions, except per-share amounts 2Q15 3Q15 2Q15 3Q15 _Em..“”wnamwhwhwma Segment

Income from Continuing Operations $282 $206 $140 $44

Income per Diluted Share - - $0.10 $0.02
Restructuring-Related (5251 )N 0y S I8 (5 143} M (1) | et e e e e
Tax Items - - $22 ($15) Income Taxes Corporate/GRP
Gainon Land Sale $28 $38 $19 $25 OtherIncome, Net Corporate
Portfolio Transaction Costs ($6) ($25) ($5) ($22) SGEAInterest Expense Corporate
Mark-to-Market Energy Contracts ($4) ($17) ($3) ($10) Other Expenses, Net Corporate

Special ltems ($203) ($98) ($110) ($65)

Income from Continuing Ops excl. Special ltems | $485 $304 $250 $109

Income per Diluted Share excl. Special tems - - $0.19 $0.07

MEI: Non-controliing interest . g
See appendix for Adjusted Income reconciliation Advancing eact generation. [Adcaa biga]
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Reconciliation of ATOI to Consolidated Net (Loss) Income Attributable to

Alcoa®

T 1014 2014 3014 4014 2014 1Q15 2015 3015
Total segment ATOI™ $320 5408 581 3659 51,968 S656 5567 £410
Unallocated amounts (met of tax):
ImpactafLIFO (7 (8) (18) (21} (54) 7 35 50
Metal pricelag” 7 i1 38 22 78 (23) (39) (48)
Interest expense (78) (E9) (81) 80y (308} (80) {20) (B0
Moncontrolling intenasts 19 9 18 45 a1 {60} (BT) [62)
Corporate expense (63) (67) (72) (80) (284) (62) (B5) (72)
Restructuring and othercharges {321) {77 {169 (307) (B9d) (181) (159) (48)
Other {53) (68) {128) {79) {329) i82) {53) {108)
S(178) $138 $149 5159 $268 £195 £140 §44

111 In the third quarterof 2015, management approved a realignment of Alcoa's Engineered Products and Selutions segment duea to be expansion of this pan of Alcoa's business portfolo
through both organic and inorganic g rowth. A portion of this realignment consisted of moving the Latin American extrugions lusiness from Corporate into a new Transportation and
Constuction Solutions segment {ses the Reconcliation of Transporiation and Constrection Solutions Adjusted EBITDA for ad dilonalinformation). Segment information forall prier periods
presented was revizged o reflect the new segment siruciure

# Effective in the second quarder of 2015, management remaved the impact of metal price lag frem the results of the Global Rolked Produds and Engineered Producis and Solutions {now
Engineered Products and Solutions and Transpordation and Construction Solulions- see footnote 1 above) segments in onder to enhance the visibility of the undedying o perating
performance of these businesses. Metal price lag describes the timing difference created when the average prce of medal scld dffers from the average cost of the metal when purchased by
the respective segment. The impact of metal price lag is now reported as a separate line item in Alcoa's reconciliation of totd segment ATO o consolidated net (loss) i ncome altributable to
Alcoa, As aresult, this change does not impad the consolldated results of Alcoa, Segment information for all prior periods presented was updated to reflect this change.

|_u—(..=._..=.|._.n_.u ot pem— i !



Reconciliation of ATOI to Consolidated Net (Loss) Income Attributable to

Alcoa() — Supplemental View

(i milksanes)

1014 2014 3Q14 4014 2014 1015 2015 3Q15
Total segment ATOI™ £320 5408 $581 5650 £1,968 5656 SS67 $410
Unallocated amounts (net oftax):
ImpactafLIFO (M) (&) {18) 21 (54) 7 '] 50
Medtal price lag™ 7 11 38 22 78 (23) {39) (48)
Interest expense {78 {69) (72) (80 {290) {&0) {80y (80)
Moncontrallinginterasts (20) {13) (29) (72 (134) [85) (87) (52
Corporate expanse (B6) (58) {68) (60) (252) (56) (B0) (55)
Other (58] {55) (62 (18] (191} (48] (87) (78]
Incame excluding spedal items 98 216 I 432 1,116 363 250 109
___ Specialitems”’ (276) (78) (221) (273) (848) (168) {110) (65)
LConsolidated nat (loss) income atiribidable to Alcoa S(178) 5138 5149 5150 S26H 5195 5140 Edd

HOTES FOR CORPORATE AMOUNTS:
LIEQ and Metal price lag - these iterms tend to offset each other over time as the sama underlying market conditions typically drive both amounts.
Honcontrolling interests = primarily represents Alumina Limited's 40% share of the operating results of the Alcoa World Alumina and Chemicals joint venture, which principally comprises Alcoa's Alumina
segmant.
Corporate gapense - represents general and administrative expenses attributable to Alcoa's corporate and business support locations, as well as cosis associated with Alcoa's corporate research and
development center.
Other - includes all other incoms and sxpenses not included in the segments, primarily: postratirement benefits and envirenmental remediation costs associated with cortain closed or divested businesses;
warlous corporate eliminatiens of Inter-segmant transactions; certaln corparate forelgn currency gains and losses; and the Impact of the difference betwesn the income tax rates applicable to the segments
and the consoclldated effective tax rate of the Company.

1% vt Whird quirier of 2015, management spproved 8 realigrement of Akco's. Enginsaned Products and Sol s o ba of this part of Alcca's business pordiolio Bwough bolh crganic and ncrganic groath, A porton of Tis
rasligrrmend consiaied of moving the Latin Amenican acinmsions busineis fom Corporae indo o riw Transpontation ol Comtruclin Solutons soegmeend (08 the Reconciliation of Transpontation and Construction Solutons Adusted EBITDA for add tonal
information). Sagmenl ifformation for @l prior periods presended wis revised 1o refect the new ssgment struchre

1 Efective in thi second  quaner of 2015, maragemen remossd B impect of melel [ice |ag from T nesuts of the Globel Rolid Product ard Enginsered Products and Soutiors (now Ergansenid Prodects and Solutions and Trarsportaton and
Corminacion Sohtions — i looindle 1 above) segments in ofdi o enhancs e visilility of e underhying operabng peclormacs of Pese hinmee. Melsl price kg describes $e Sreng diffcencs crastid when B fverage price of mstsl sold Sfes
from e sverage cost of the metal when purcrosed by e respacties segment. The impect of metsl price lag is now reported 28 8 separats line e in Aloos's reconcilistion of total ssgment ATCH 1o cosolidaled nol (loss) income altributabls 10 Alooa,
Az aresult, this change does not impact e cosolidaled resulls of Alooa. Segment information for ol prior perkods presented wias updaied 1o rofiect this change

1% Special ilems are defired a8 restruchaing and other charges. discrety e items, and olher spocial iems. See the Reconcilison of Adusted Incomss for additonal information,

|_u—(..=._..-ﬁ...n_u ot pem— i !



Reconciliation of Adjusted Income

{in milions, except Income Diluted EPS
per-ahare amounts) Quarter ended Quarterended
Saptember 30, June 30, September 30, September 30, dune 30, September 30,
2014 205 2015 2014 2015 2015

Metincomea

attributable o Alcoa $149 $140 344 5012 $0.10 $0.02
Restruciuring and

other charges 175 141 30
Discrate tax itemst 25 (5) 4
Other specialiterns2: 21 (26) 3
Netincome

attributable to Alcoa

— as adjusted 2370 $250 £109 0.31 0.19 0.07

Helircame ativibutabie to Alcos — i afusted s 8

- GAAP finarcial messure.  Marogemenl beleves Fol this msssarcs is mesingh 56 Fvesions. because management réviews the operaling resulls of Sose excluding the impoects of restrochring and ather

charges, discrobe tax items, and other special iloms (collectively, “special fems"). There can be no asswances that additional special Hems will not ooour in fulure penods.  To compensaln for this Emitation, managomont belkeves. that it is appropriale b consider both
Ml incomi ativibutabie o Alooa debenminod under GAAP a5 will as Mot income afinitutable o Aloos = a5 adusied

A1 Dol b ibbme incheds the Filowing
= for the quesder endexd Seplember 30 2015, a nel charge for arumber of small ilems;
+ for the quarier ended June 30, 2015, anel bonelt for a rumboer of small ibems; and
« for the quarier onded Seplember 30, 2004, A chargn for e romoasuremanl of cotain delerred e assels of @ subsicinry in Brazil dus 10 @ oo nabe chang (534) and @ rel bonel for B romber of small items (S5

o b apicial Hemd incude the llowing:
= for the quarter ended Seplember 3 2015, an unfvoralle b impect resuling from the difference between Alcoa's consolidated estimated arnual effective o rale and the stshiory rafes applicable 1o special ilems (527), a gain on the sale of both land and an
ety investment ina China raling mill ($25), costs associated with the planned separation of Mooa and the acquisiton of BT intermational Metais (52, a fevorable b impact related S0 the inferim penod resiment of oporatioral losses in certsn dordign
jurischctions for which no L benefit wis recogrized ($96), & write-down of inveniory refaind 1o @ refinery in Suriname ($13), and & net unfvorabin chang @ in Cortain Mmark-io-markel energy dervative conracts ($90);
= o ther quanier ended June 30, 2015, A fevoratle b imgact relaled 1o the inbarien parcd yoatment of oparational losses in corlain Keagn jursdclions for which no Lie Denefil was recogrized (521), & gainon the sabe of land (351), (osls associated with the Fan-
plorred acyuisiton of BT nlernaionsl  Metals (35), a0 orfieorable Lo impact rsuling from e dflerence botwesn Aloa's comsolidsled esbmabed sl efleched G rale and e alalulony rabes applicable 10 apeciel Rems (34, & mel unfieoralle  changa in
coriain mark-ioemarkel energy devivolive contracts (55), and & wrile-down of inveniory relaled 5o the permanent closunes of a smaller in Brazil and o poser stafion inAustrabs (57 and
+ for the quarier ended Soplembor 30, 2004, a fseorable tax impact resuitng from the difference betwoon Alooa's comsoibcated estimaied amual offective o rabe and the stahtory rotes appilcable o spocial iloms (535, awriis-down of imventory rofaied 1o te
prrmanent chosurne of smoters in Bnly and Ausiralia (527), costs associaied with the hen-planned acquisiion of Fith Rixson ($14), & net onfmorable change in cortin. mar:io-mark energy derivalive contracts (514}, & gain on the sale of & aquity irvestmint o
Chira rollieg mill (59, o an unlivorabbe et imnpact ralatid 10 th inderim period neatmant of oparaBonal losses in CartRin Tarsge jurisdosons e which no b birebt was recognized (55

|1(a_...n...au sach gensration. sasd L !



Reconciliation of Alcoa Adjusted EBITDA

{&in millions) 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 3014 2015 3Q15
Metincome (loss)attributable to Alcoa $1.310 51233 52248 S2564 E(T4)  S(1,151) s254 3611 $191  §(2,285) %268 $149 5140 G4
Add:
Met income (loss ) atiri butable 1o noncontrolling
interasts 233 259 436 385 21 61 138 194 {29) 41 {91} [18) 67 62
Cumulative effect of accounting changes - 2 - - - - - - - - - - - -
Loss (incoma) fromdiscontinued operations 27 50 (22) 250 303 166 B 3 = = = = = -
Provision (benefit) for income taxes 545 464 B53 1,623 342 (574) 148 255 162 428 320 1588 75 100
Other (income) expenses, net (266)  (478)  (236) (1,920) (59) {161) 5 (87) (341) (25) a7 23 - (15)
Interest expensa 271 338 384 401 407 4T 454 524 480 453 473 126 124 123
Restructuring and other charges (29) 266 507 268 939 237 207 281 172 Ta2 1.168 209 217 (133
Impairment of goodwill - - - - - - - - - 1,73 - - - -
Provision fardepredation, depletion, and
amaortization 1,142 1,227 1,252 1,244 1,234 1311 1,450 1,474 1. 460 1,421 1.371 347 319 318
Adjusted EBITDA 53,234 33362 $5422 H4795 $3313 $350 SR04 3260 S2105 52546 2 §3556 1,035 2 $o42 3695
Sales £21,370 524,149 328950 S20.280 326901 518439 521,013 524951 $23700 523,032 $23906 %6230 S5897 $5573
Adjusted EBITDA Margin 15.1% 13.9%  18.7% 164% 123%  1.98%  129% 131%  B9%% 1A% 14.9% 166% 160%  125%

Alcoa's definition of Adjusted EBITDA (Earnings before interest, taxes, depreciation, and amortization)is net margin plus an ad d-back fordepredation, depletion, and amortization. Net margin
is equivalent to Sales minus the following items: Cost of goods sokd; Selling, general administrative, and other expenses, Research and d evelopment expenses; and Provision ford epreciation,
deplation, and amortization. Adjusted EBITDAIS anon-GAAP financial measure. Management believes thal this measure is meaningful to investors becausa Adjusted EBITDA provides
additionalinformation with respect 1o Alcoa's operating performance and the Company's ability to meet its financial obligations. The Adjusted EBITDA presented may not be compamable to

similarly titled measures of ather companies.
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Reconciliation of Alumina Adjusted EBITDA

{50 milbons, excepl per meldic lon amounts) 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 3014 2015 3015
After-lax operating income (ATO0) $632 $682  $1.050 5956 §727 5112 301 607 80 5259 5370 s62 3215 §212
Add:

Depreciation, depletion, and amontization 153 172 192 267 258 202 406 444 455 426 T 100 77 71

Equity {income) loss (1 - 2 (1) (7} (8) (10) (25) (9) 4 29 7 11 9

Income taxes 240 245 428 340 277 {22) &0 179 (27) 66 153 26 a7 85

Other (46} (8) 3] 2 {26} (52} (5} (44) (8) (6] (28] (2] = {1}
Adjusted EBITDA, $505  $749 3811 £193 £390 5376
Producticn (thousand metrictons) {kmt) 14,343 14,508 15128 15084 15256 14265 15922 16486 16342 16618 16606 4,196 3917 3954
Adjusted EBITDA Production

{5 per metric ton) ] &75 5110 $104 81 20 4T E70 531 845 855 346 508 845

Alcoa’s definition of Adjusted EBITDA (Earnings before intenast, taxes, depredation, and amortization)is net margin plusan add-badk fordeprediation, depletion, and amarlzation. Netmarginis
equivalentto Sales minus the fallowing items: Costof goods sold; Salling, general administrative, and other expenses; Resea rch and development expenses; and Provision for d epreciation,
depletion, and amortization. The Otherline inthe table above includes gainslosses on assel sales and othernon-operating items. Adjusted EBITDAIS a non-GAAP financial measure.

Man agement balieves that this measune is meaningful to investors because Ad justed EBITDA provides ad ditional | nfor mation with respect to Alcoa's operating performance and the Company's
ability to meet its financal obligations. The Adjusted EBITDA presented may nol be camparable to similarly titled measures of other companies.

|_u—(..=._..=.|._.n_.u ot pem— i !



Reconciliation of Primary Metals Adjusted EBITDA

{8 in millions, except per metric ton amounts) 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 3014 2015 3015  2015°

After-tax operating income (ATOI) $808 5822 81780 $1445 85931 5(612) 5488 2481 £309 (200 §504 §245 367 8(59) 5462
Add:
Depreciation, depletion, and
amarlization 326 368 395 410 503 560 571 556 532 526 404 124 109 106 441
Equity {income)loss (58) 12 (82) (57) (2) 26 (1) T 7 51 34 = S 7 4
Income taxes 314 307 726 542 172 {365) a6 a2 106 (74) 203 a5 & (49) 103
Other 20 (96} (13 (27} {32} (178} (71 2 {422 (&) 3] 1 = 4] {5}

Adjusted EBITDA

Production (thousand metricions) (kmt) 3,376 3,554 3,552 3853 4007 3564 3586 3775 3742 3550 3125 760 7O1 700 2.843

Adjusted EBITDA S Prod uction
(S per metric ton) £418 5308 £784 $626 §302 5159 3320 $301 5148 134 422 $612 s267 &4 £353

*LTh 2015 refers to the twelve-maonth period ended September 30, 2015,

Alcoa's definition of Adjusted EBITDA (Earnings befom interest, taxes, depredation, and amoriization)is net margin plus anadd-back fordeprediation, depletion, and amortization. Net marginis
equivalent to Sales minus the following iterms: Cost of goods sold; Selling, general ad ministrative, and other expenses; Reseach and development expenses; and Provision for depreciation,
depletion, and amorization. The Otherline in the table above includes gainsfosses on asset sales and other nonoperating items. Adjusted EBITDA s a non-GAAP financal measure.
Management believes that this measune is meaningful lo investors because Adjusted EBIT DA provides additional i nformation withrespect 1o Alcoa’s operating performance and the Company's
ability to meet iis inanc al obligations. The Adjusted EBITDA presented may not be comparable to similary titled measuresof olher companies.

|

cvancing sach guneration.



Reconciliation of Global Rolled Products Adjusted EBITDA()

(Sin millions, sxcept per metric bon amaunts) 2004 2005 2006 2007 2008 2000 200 2011@  2092@ 2043 2014 3Q14 2015 3Q15
After-tax aperating income (ATON 5254 $278 $233 8178 3(3) S(49) 220 5266 §358 §292 245 569 576 62
Add;
Depreciation, depdetion, and amortization 200 220 223 22T 216 227 238 237 229 226 235 62 56 56
Equity loss 1 - 2 - - - - 3 6 13 27 8 7 ]
Income laxes 75 121 58 az 35 48 82 104 167 123 Ba 26 25 28
Other 1 1 20 1 & {2 1 1 (2} - {1} {1} - {1}
Adjusted EBITDA _ §531 $620 $535 5408 $254 $224 $551 %611 758 $654 $505 £164 $164 $153
Tatal shipments (thousand metrictons) (kmi) 2,136 2,250 2,376 2482 2,361 1,888 1,755 1,866 1,943 1,988 2,056 526 479 4654

Adjusted EBITDA/ Total shipmeanis
(% per metric ton) 5245 5276 5226 s201 s108 £119 £314 5az7 £390 $329 5289 312 §342 §330

% Effective in the second quarter of 2015, management remosed the impact of metal price lag from the resulls of the Global Rolled Products segmend in order to enfance the visibility of the undedying operaling
performance of this business, Metal price lag describes the timing difference created when the average price of melal sokd differs from the average cos! of the metal when purchased by this segment. The impact of matal
price lag is now reporied as a separate line #em in Alcoa's reconciliation of lotal segment ATOl 1o consoldated net (loss) income attributable to Alcoa, As a result, this change does nol impact the consolidated results of
Alcoa, Segment information for all pricr periods presented was updated 1o reflect this change.

® The average Adusiad EBITDA per metric ton of thesa three years equals 5344 and represents the avarage histosical high for the Giobal Rolled Products segmand. Alcoa has a 2016 targed to meet of excead this
averaga historical high.

Alooa's definition of Adjusled EBITDA (Eamings befors inlerest, laxes, deprecialion, and amarlizalion) is nel margin plus an add-back Tor depraciation, deplation, and amodization. Nel margin is equivalen 1o Sales minus
the follwing items: Cost of goods sold; Selling, general adminisiralive, and other expenses; Resaarch and development expans e, and Provigsion Tor dépreciation, deplalion, and amorlisslion. The Other ling in the table
above ncludes gains/losses on asset sakes and olher non-operating items. Adjusted EBITDA is & non-GAAP financial measure. Management believes that this measure is meaningful toinvestions because Adjusted
EBITDM provides additionsl information with respect 1o Alcoa’s operating performance and the Company’s abilty tomest s financial obligations.  The Adjusted EBITDA presented may not be comparabla 1o similarty tithed
measuwes of ather companies.
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Reconciliation of Engineered Products and Solutions(" Adjusted

EBITDA®)

($in milions) _ 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 _ 3Q14 2015 3Q15
After-tax o perating income (ATCH) 3144 $183 5237 8351 5465 321 £355 £436 S484 $569 5579 5155 165 151
Add:

Depreciation, depletion, and amortization 118 114 111 114 118 118 114 120 122 124 137 32 54 61

Income faxes 81 86 128 186 225 158 182 224 248 286 298 T8 81 Fa

Other (9] (12} 2 2 2 2 = - - = - 1 1 -
Adjusted EBITDA _§334  Sa7l  s478  ses3  S810  S600  SGS1 G780 S84 Soro  §1014  S266 a0t Sg83
Third-pary sales $2643 $2966 33406 33821 S4.215 §3355 $3225 33716 F3BE3 34054 BT 5103 51279 $1.397
Adjusted EBITDA Margin 12.6% 12.5% 14.0% 17.1% 19.2% 17.9% 202% 21.0%  2214% 24.1% 24.0% 25.7% 23.5% 20.3%

' I B qusned of 2015, managemant spoproved A resligamenl of Aleoa’s Enginiansd Prodets and Soluions segmeent dun 10 he apansion of this parl of Alooa's business porfols feough bofh ofganic and inonganc geowth, Ths nealignment corsisbog
of mirving both the Alooa Wohisls and Tramporiaion Products and Buildng and Constructiors Syabma businis unils lod new rgonabls segment nemed Traniporiaon and Comnsfroction Solulions.  Addiiorally, $ Labn Americen exinmiors Business
previousty included  in Corporale was moved inlo the new Trarsporiation and Comstrucion Sohuions segmert. The remaning Engireered Products and Soluions sepment corsssts of e Aloo Fastenng Systems and Rings (reramed b inchade portiors of
the Firth Rixson business acquined in Movenbor 2014), Alooa Powor and Propulsion {includes the TITAL business aoquined in March 2005), Aloos Forgings and Extrusions (includes the ofer portions. of Firth Rixson), and Alooa Titanium and  Eng inooned
Products (anew business unit Tal ropresonts ths RTI inemagonal  Mitals busingss acquined nJuly 2005 bsenass unils. Segmont sformnlon for all pror perods presentod was nesised 1o reflact th niw sepmont Shuciunn

 Efgctay in i gecord. quarier of 2015, maragemant  ramossd tha impact of metal prss kag from thi results of e Engiredred  Products and Soluions. (mow Engingered Products and Solutons and TransporiaSon and Construclion Soluons — s footncln
1 sl sagmsanl in order 10 anfance the visibiity of the urderlying operalirg  perkarmance of Bie business,  WMelsl rice lag th timing & croahed whn e sverage price of metal sold d¥ers rom e eaerage coet of the metal whin
purchased by s segment. The impact of melal price kg s now reporled i 8 separale ling ilem s Alcos's reconcliabon of total ssgment ATOH o consolbdited red (loss ) income afribuiable B0 Mlooa  As & resull, Tis change does rol imgecd the cors olidated
resuits of Alooa. Segment information for all prior periods prosented was upsdited) B reflect fis change

Acoa's definiion of Adusted ERITOA (Eamings belfore inferest, taces, depreciation. and amoriealion) is el margin pius an add-back for degreciation, deplefion, and amortizaion. Nel marginis equivalent to Sales mius the folowing ilems: Cost of goods
sold, Solling, genaral adminsirafive, and obher eiporses; Ressarch and developmaenl esporses; and Provision for deprecabion, depleion, and amortization. The Other lins in e table sbove includes garafosses on aesel sales and offwsr non-oparsling
ilms. Adjusind EBITDA is 8 nore GAAP firancial measure. Managamaent bl that This ¢ L giul 10 visions bicauss Adusied EBITDA provides sodiboral informalion with respoct 10 Alcoa's dparating perkrmance and the Company's
atility b et i85 rancial cbligations, The Adusted EBITDA presented iy nol b comparatio 10 similarly Glled meaiunis of olher Comganes
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Reconciliation of Transportation and Construction Solutions(") Adjusted

EBITDA®)

{$in milions) _ 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 3Q14 2015 3Q15
After-tax o perating income (ATOH) §15 544 §129 504 £82 85 573 %104 2126 $167 180 £50 544 544
Add:
Depreciation, depletion, and amortization 52 a0 45 55 53 65 48 45 42 42 42 10 1" "
Equity loss (income) - - B - - (2) (2) (1 - - = - - =
Income taxes {15) 30 27 T - {21) 18 38 49 &7 B9 20 17 18
Other 116 1 {4} {10} = = = {13 {9} {2} = 1 (11 {1}
Adjusted EBITDA 5168 175  $203  §146  §135  S47 &1y 100  gon8  go74  §v01 g1 81 572
Third-pany sales $1,754  $1,954 2,204 52,249 52270 $1,537 S$1656 31,938 $1.914 31951 2021 $523 $492 2475
Adjusted EBITDA Margin 9.6% 9.0% 9.2% 6.5% 5.9% 31% 8.3% 9.8% 10.9% 14.0% 14.4% 15.68% 14.4% 15.2%

' Iy @y Ehird qusnier of 2015, management approved & realigament of Alcoa's Enginsaned Products and Soluions segreent due iothe apansion of this parl of Alooa's busingss porfols Brough bofh organic and inorganic growth, This realignment corstsied
of moving ath the Alzoa Wihisls and Trarsporiaion Products and Bulldng and Constructiors Systems lusinssd unils 0@ néw rponable segment named Traniportaion and Construction Soluoms.  Addiionally, ® Labn Amiricen exinsiors Business
prasiously includkd in Corporsle wis moved inlo the new Trameporiation and Comtrucion Sohulions segmert The remaring Ergireered Products and Solutions segmant coressts of B Aleos Fastenrg Systems and Rings (rerameed i inchals portiors of
the Firth Rivson business acquired in Movernber 2014), Alooa Power and Propulsion (includes e TITAL business acquined in March 2005), Aloos Forgings and Exrusions (includes the o portions. of Firth Rimson), and Adoos Tilaniom and  Enginesned
Products (anow business unit Tl represents the RT] iniematonal Metals business acquined in July 2015) husness onits. Segment information for 5 prior poriocs prosonied was revised 10 rofiect the new sogmont sruciune

© Eflactn inths second  guarier of 2015, managemaent  remnodsd e impact of meaial prece kag from this results of the Engirsed Producls and Solulions. (now' Engindeied Products and Solubons and Trasporiafion and Consiruchion Solulons — s fooinoln
1 s} sogmsenl in order 10 anfance e visibikty of the orderlying opiralieg perlonmance of Bis Bosiness,  Walsl price lag o b I liming & crophnd whin P average price of melal sold dfers from e eaerage ol of the reelal whin
purchid by Bis dagmel The imgect of medal prices ki s now reporked i sepadals ling e s Alcol's fconcligbon of tolal dsgment ATOI 6 consobdited red (loss ) inooms alibuable 15 Mooa  As & resull, Tis change does rol imgesc] the oo olidaled
results of Alcon. Segment information for all prior periods prosented was upsdted) B0 reflect this change.

Acoa's definiion of Adusted ERITOA (Eamings belfore inferest, taces, depreciation. and amoriealion) is el margin pius an add-back for degreciation, deplefion, and amortizaion. Nel marginis equivalent to Sales mius the folowing ilems: Cost of goods
sold, Solling, genaral adminsirafive, and obher eiporses; Ressarch and developmaenl esporses; and Provision for deprecabion, depleion, and amortization. The Other lins in e table sbove includes garafosses on aesel sales and offwsr non-oparsling
ilms. Adjusind EBITDA is 8 nore GAAP firancial measure. Managamaent bl that This ¢ L giul 10 visions bicauss Adusied EBITDA provides sodiboral informalion with respoct 10 Alcoa's dparating perkrmance and the Company's
atility b et i85 rancial cbligations, The Adusted EBITDA presented iy nol b comparatio 10 similarly Glled meaiunis of olher Comganes
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Reconciliation of Free Cash Flow

(nmisons) e Yearended s Quarter ended
December 31, December3i, December3i, December3i, December3i, September30, June 30, September 30,
2010 2011 201z 2013 2014 2014 2015 2015

Cash from 52261 $2,193 1,497 1,578 51,674 5240 §472 5420

operalions
Capital

expenditures {1.015) {1.287) (1.261) {1,193) {1.219) {283) (267} [268)
Freecash flow 51,246 206 3236 5385 5455 B(34) 205 §152

Free Cash Flowis anon-GAAP financial measure. Management believes that this measure is meaningful o investors because management reviews cash flows generated from
operations after taking into consideration capital expenditures due to the fact that these expenditures are considered necessary to maintain and expand Alcoa's asset base and are
expected to generate fulure cash flows from operations. Itis important o note that Free Cash Flow does not represent the residual cash flow available for discretionary expenditures
since othernon-discretionary expenditures, such as mandatory debt service requirements, are not deducted from the measure.
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Days Working Capital

(5 in milkons) Quarter ended
31-Mar-12 30-Jun-12 30-Sep-12 31-Dec-12 31-Mar-13 30-Jun-13 30-Sep-13 31-Dec-13 31-Mar-14 30-Jun-14 30-Sep-14 31-Dec-14 31-Mar-15% 30-Jun-150 30-Sep-159

Receivables from

customers, less

allowances $1,709 $1,650 $1,600 $1,573 51,704 51,483 $1.427 $1,383 $1,39 51,401 1,526 $1,513 51,487 $1.548 1,489
Add: Deferred purchasa

price receivabled 85 144 104 53 50 223 347 339 238 37 438 385 389 421 382

Receivables from
customers, less
allowances, as adjusted 1,794 1,794 1,704 1,626 1,754 1.706 1,774 1,722 1,629 1,772 1,964 1,908 1.876 1,069 18T

Add: Inventaries 3079 3,007 3,061 2,804 2,961 2,949 2932 2783 2974 3,201 3,194 3,064 3189 3,230 3443
Less: Accounts payabla,

trade 2 680 2,584 2,496 2 587 2 656 2,820 2 746 2 816 2813 2 BED 3016 3,021 2 538 2978 2871
Warking Capital _$2213 $2297 %2950 $1933 $2059 S$1835 $1960 $1689 $1790 32093 $2142 $1951 $2129 §2931  §2.443
Sales $6,006 §5963  $5833 $5.808 §5833 55849 35,765  $5585 §5454  $5836  $6,230 $6,377 55819  $5.897  $5573
Days Waorking Capital 34 5 6 30 3z b K3 28 30 33 32 28 33 34 40

Days Working Capital = Working Capital divided by (Sales/number of days in the quariar).

""The defered purchase price recefvable relales toan arangement 1osell certain custiomer recesvables o several financiad instilutions on & recuring basis. Alcoa is adding back this recelvabde for the purposes of the Days
‘Working Capital calculation

= The Working Capital for each period presenled represems an average quarler Working Capilal, whach reflects the capital tied up during a given quarier. As such, the componenls of Working Capital for each period
prec antesd represgent the average of the ending balances in eachof the three months during the respeclive quarer.

P In the quarters ended March 31, 2015, June 30, 2015, and Seplember 30, 2015, Working Capilal and Sales include 5270 and $233, respectively, $315and 268 respectively, and $T08 and $38T, respectively, related 1o threa
acquisitions, Firth Rixson (November 2014), TITAL (March 2015), and RTI Intermational Metals (July 2015). Excluding these amaounts, Days Working Capital was 30, 31, and 31 for the quarers ended March 31, 2015, June
30, 2016, and Septembar 30, 2015, respactively.
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Reconciliation of Net Debt

(i millons ) December 31, 1 n mber

2010 2011 2012 2013 2014 2013 2013 2015
Short-termbormwings 92 362 353 £57 54 580 $50 $50
Commercial paper - 224 - - - - - -
Lang-erm dabt due within one year 21 45 485 655 29 26 26 136
Long-erm dabt, less amount due within one year B.842 B.840 B.311 7,607 8,769 B,711 B,713 9,091
Total debt 9,165 9,371 8,829 8,319 8,852 8817 8,789 9277
Less: Cash and cash equivalents 1,543 1,939 1,861 1,437 1,877 1,191 1,311 1,739
Met debt

Metdebtis a non-GAAP financial measure. Management believes that this measure is meaningful to investors because managemeant assessasAlcoa’s laverage posilion afier
factaring in available cash that could be used to repay oulstanding debl.
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Reconciliation of Debt-to-Adjusted EBITDA Ratio

{5 in millicns) 2010 2011 2012 2013 2014 1915 2015 3Q1S
Metincome (loss) attributable to Alcoa 5254 £611 191 2285 268 5641 2643 5538
Add:
MNet income {loss) attributable to noncantrolling
intefests 138 194 {29) 41 (o1) (12) 64 144
Loss from discontinued operations 8 3 - - - - - -
Provision forincome taxes 148 255 162 428 320 623 620 5231
Other expenses (income), net 5 {87 (341) (25) 47 10 5 (33)
Interest expanse 484 524 490 453 473 475 494 491
Restructuring and othercharges 207 281 172 782 1,168 B84 981 848
Impairment of goodwill - - - 1,73 - - - -
Pravision fordeprediation, depletion, and
amortization 1.450 1479 1,460 1421 1,371 1,352 1,322 1,203

Adjusted EBITDA

Total Dabt $9.165 $9371 58820 58319 58852 SBB17  $B.7EO 50277
Debi-to-Adjusted EBITDA Ratio 3.39 287 4,20 327 249 2.22 212 2.44

* The calculation of Adjusted EBITDA far the quarters ended March 31, 2015, June 30, 2015, and September 30, 2015is based on the respactive trailing twelve months,

Alcoa's definition of Adjusted EBITDA (Earnings before interest, taxes, depredation, and amortization)is net margin plus an add-back fordepreciation, depletion, and amortization. Met margin
is equivalent to Sales minus the fallowing items: Cost of goods sold; Selling, general ad ministrative, and other expensas; Research and development expenses; and Pravision fordeprecaton,
depletion, and amartization. Adjusted EBITDA s a non-GAAP financal measure. Management believes that this measure is meaningful to investors because Adjusted EBITDA provides
additional infarmation with res pedt to Alcoa’s o perating performance and the Company's ability to meet its financial abligations. The Adjusted EBITDA presented may not be comparable to
similarly litled measures of other companies.
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Advancing each generation. [Alcoa lago]
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