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ASG GROUP ANNUAL GENERAL MEETING 2015 WEBCAST

ASG GROUP LIMITED (ASX: ASZ) has released a webcast with the following

details:

e ASG Group Annual General Meeting 2015

e Speakers: lan Campbell, Chairman, Geoff Lewis, CEO

Access this webcast at http://www.stagingconnections.org/ASG/

A copy of the presentation provided at the Annual General Meeting is attached.
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ASG Group (ASZ) Overview

ASG Snapshot Capitalisation Financials
(ASm) (ASm)
June YE FY15A
Market Capitalisation 210 Revenue 164.3
Growth 2.6%
cash 14 EBITDA 20.2
Debt 25 Margin 12.3%
NPAT 9.5
Enterprise Value o1 o
Free Cash Flow 7.3
Share Buy-Back

¢ Shares Purchased: 2,134,763
e Consideration: $2,041,087

Share Price Performance ASG Board
(A%/share)

125 - lan Campbell: Chairman
On-Market Share Buyback Geoff Lewis: Managing Director, CEO
(commencing 1 July)
Stephen Johnston: Non Executive Director
1.00 Grant Pestell: Non Executive Director
2 February o
New Bank Facility Peter Torre: Company Secretary
18 August .
0.75 Full Year Results ASG Executlve
Current: A$1.02 Geoff Lewis: Managing Director, CEO
17 February 12-Month High: A$1.09 Dean Langenbach: COO, CFO
Half Year Results 12-Month Low: A$0.61 o o
0.50 Gerald Strautins: Executive - Strategy

Jan-15 Feb-15 Mar-15 Apr-15 May-15 Jun-15 Jul-15 Aug-15 Sep-15 Oct-15
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Chairman’s Address Highlights

FY16 H1 Revenue Outlook: >10% over PCP

FY16 H1 EBITDA Outlook: At least $12.5 million, with
stronger H2 anticipated

Upgraded FY16 Guidance: $185-190 million

FY16 EBITDA target: 14%




Geoff Lewis

Managing Director/CEO

ASG




Strategic Highlights

ASG is a leading IT business solutions provider set apart from its peers by its first mover
advantage in transforming clients’ information and communications technology systems to
the latest generation of cloud, ‘as a service’ and data analytics (‘New World’). ASG’s diverse
contract base, committed pipeline and compelling valuation make it an attractive
investment opportunity.




Financial Summary ASG

ASG performed strongly in FY15 reporting a 3% increase in revenue and a 6% increase in

NPAT on FY14 as a result of new contracts / organic growth. Guidance upgraded to
AS$185m to A$190m for FY16, with AS160m of revenues already committed.

Strong Financial Performance Balance Sheet Strengthening
ASm FY14 FY15 Movement ASm FY14 FY15
Revenue 160.1 164.3 2.6% ASSETS
EBITDA 22.0 20.2 (8.1%)
Cash 16.1 13.8
NPBT 12.6 1161 (7.6%)
NPAT 9.0 9.5 6.3% Receivables 28.0 33.2
EBITDA Margin 13.7% 12.3% (1.4%) Other Current Assets 119 19
EPS 4.34c 4.61c 6.2%
Total Non-Current Assets 123.8 128.1
Debt Reduction Focus Total Assets 179.8 177.1
(Net Debt, ASm)
LIABILITIES

10

5 - Trade and Other Payables 33.1 336
0

5) . Borrowings 8.8 5.9
(10)

Other Current Liabilities 9.0 6.9
(15)
(20) Non-Current Borrowings 29.0 19.3
(25)
(30) Total Liabilities 86.3 73.8
(35) Net Assets 93.5 103.3

FY14 Target FY14 Actual FY15 Target FY15 Actual FY16 Target

Notes: (1) Decline in EBITDA between FY14 and FY15 driven by forgone operating EBITDA associated with divestment of data centre, release of doubtful debts, share-based

payments and bid and contract establishment costs (change in accounting treatment of bid and contract establishment costs from capitalisation and amortisation
over time to direct expensing).




ASG

Proven ‘New World’ Track Record

ASG’s offering is unique in the Australian marketplace, extending beyond the provision of legacy,
commoditised technical services. ASG has a track record of successfully transforming its clients’ businesses

to the new generation of cloud and ‘as a service’ platforms. ASG’s market position is that of delivering
cloud & ‘as a service’ today unlike a number of organisations that are too far behind and have too much
baggage to change.

Established ‘New World’ Offering Old World vs New World
OLD WORLD ;GG NEW WORLD
(under CIO management) | (:::;gt::];ets)s
[ |
Business
e Outcome
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g» Communications “'g PaaS
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3» Infrastructure «? laaS
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Revenue Evolution: Transition to the New World
Y13 o, FY14 - FY15 FY16 Estimate
25%
40% B old World
60% ] New World
75%

99% 87%
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Leading Managed Services Provider to Government and Corporates ASG

ASG is Australia’s leading provider of high value-add managed services. ASG’s managed

services platform is the backbone of the company’s success and serves as the foundation
of its Project Services and ‘New World’ revenues.

Managed Services: Core to ASG’s Success The ASG Difference

e Robust, rigorous and well- o Flexible management
tested organisational change approach allows
management processes completion of ‘out-of-
backed up with detailed scope’ projects by service

expertise in products
and application
architecture

team without significant
additional costs

Proven Flexible
Successes Approach

Entry Point »

Managed Project
Services Services

Infrastructure Consortia
Experience

Infrastructure as
a service harnesses the
innovation of the cloud to e Proven experience in

provide secure access to reliable, working within a

Core Business: Managed Services / New World agile, high-performance consortium, both as prime

Annuity Revenue infrastructure without contractor and sub-
compromising service and
security

v

contractor
Overhead /Cost | Non-Annuity Revenue

Sales Mobilise | Transition Operate: Business as Usual

6to 18 Months 1 to 3 Months 3 to 6 Months




Business Analytics and Big Data ASG

ASG is one of Australia’s largest business analytics and big data providers. The company’s

analytics platform enables companies to gain valuable organisational insights by
transforming data into information to facilitate clear and informed business decisions.

ASG’s Business Analytics Platform Components of Program Delivery
Architecture Data Science
@,@@
S “New World” Enabled
Business Analytics / Intelligence / Big Data
&
o
“S-\“e‘f"
Program Engineering
Delivery
Partner Recognition: Recipient of Leading Awards Key Business Analytics Clients
ORACLE ORACLE aviation Neavras Jetstadt

Global Excellence Asia Pacific

?war.dljl‘ord Oracle Business Bank / Fi ial o '

pecialise Analvtics Part an inancia ARES ‘%

Partner of the o)? fh); ;/cesarar ner Services ANZNe? AMP3 @ QBE

Year for Business

Analytics

2014 2014 Government L v
Contribution to ASG .

Revenue Headcount Health 121 s g Hoalt NITSTRE noa
14% 13%

[l other
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Committed Contract Base with ¢.5160m of Contracted Revenues

ASG boasts a quality portfolio of blue chip clients with recurring revenue streams. ASG

signed over $200m of contracts in the last 12 months and has a further A$345m of
revenue in the pipeline.

Strong $345m Pipeline of Opportunities Record Contract Wins; Quality Client Base

(Announced Contracts Since July 2013)

11

" FY16 FY17 .
Client Announced Type Contrib Contrib Min Value
At S 22 Sep 2015 Renewal Partial Full $23.8m
o
QLb
TOTAL $15m Viciora 9 Sep 2015 New Partial Full $9m
WA
$45m $345m ﬂ o 19 Aug 2015 New Partial Full $22m
NSW Renewal +
S60m .-gwemrnpnwer 5 Aug 2015 Additional Partial Full $40m
Scope
“ ACT - )
Vi $140m EECIMIC 22 Jul 2015 New Partial Full $35m
85m
? STATESUPER 15 ,un 2015 New Partial Full $15m
Renewal +
Record Locked-In Revenues; $160m for FY16 Already e, SEMEY 2015 NewWorld - Partial - Full - S18m
Secu rEd Renewal +
synergy 8 May 2015 Additional Partial Full $15m
(Asm) Scope
. cocumsrn manrinTl 10 Sep 2014 New Full Full NA
g ot 11 Aug 2014 New Full Full NA
FY13 —
16 Jul 2014 New Partial Full NA
FY14 iy, Gt 13 My 2014 New Full Full $21m
FY15 Viton 8 Oct 2013 New Partial Full $11.5m
@maioroads 26 Aug 2013 New Full Full NA
Already Secured
FY16
for FY16 $7m to $9m
J// CLOUGH JEERCIWERIE! New Full Full o
B Managed Services B New Managed Services
8 8 e Toaiar i 1Jul 2013 Renewal Full Full $11.3m

= Non-Managed Services

New Non-Managed Services




Outlook and Trends - Industry & ASG

International Industry Trends The ASG Positioning



http://www.wired.com/2015/10/meet-walking-dead-hp-cisco-dell-emc-ibm-oracle/

Outlook and Trends - Guidance




Proxy Results




Proxy Results

A

For Against Abstain Chairman’s | Undirected
undirected votes
votes (Other
(Chairman’s Proxy
discretion) Holders
discretion)
Resolution 1 [ Remuneration Report | 86,466,968 | 1,746,460 65,056 194,697 237,752
Resolution 2 | Re-election of a
director — Mr Stephen 99,769,940 | 1,648,362 40,584 194,697 237,752
Johnston
Resolution 3| Adoption of Employee | gg 105 278 | 1,779,716 | 100,257 | 187,930 | 237,752

Option Plan
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