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DISCLAIMER

This investor presentation has been prepared by Mitchell Services Limited (“the Company”). Information in this presentation is of a general nature only and should be read in conjunction with the 

Company’s other periodic and continuous disclosure announcements to the ASX, which are available at: www.asx.com.au.

This presentation contains statements, opinions, projections, forecasts and other material (“forward-looking statements”) with respect to the financial condition, business operations and competitive 

landscape of the Company and certain plans for its future management. The words anticipate, believe, expect, project, forecast, estimate, likely, intend, should, could, may, target, plan and other similar 

expressions are intended to identify forward-looking statements. Such forward-looking statements are not guarantees of future performance and include known and unknown risks, uncertainties, 

assumptions and other important factors which are beyond the Company’s control and may cause actual results to differ from those expressed or implied in such statements. There can be no assurance 

that actual outcomes will not differ materially from these statements. Any forward-looking statements contained in this document are qualified by this cautionary statement. The past performance of the 

Company is not a guarantee of future performance. None of the Company, or its officers, employees, agents or any other person named in this presentation makes any representation, assurance or 

guarantee as to the accuracy or likelihood of fulfilment of any forward-looking statements or any of the outcomes upon which they are based. 

The information contained in this presentation does not take into account the investment objectives, financial situation or particular needs of any recipient and is not financial product advice. Before 

making an investment decision, investors should consider their own needs and situation and, if necessary, seek independent professional advice. 

To the maximum extent permitted by law, the Company and its directors and advisers of both give no warranty, representation or guarantee as to the accuracy, completeness or reliability of the 

information contained in this presentation. Further, none of the Company, it officers, agents or employees of accepts, to the extent permitted by law, any liability for any loss, claim, damages, costs or 

expenses arising from the use of this presentation or its contents or otherwise arising out of, or in connection with it. Any recipient of this presentation should independently satisfy themselves as to the 

accuracy of all information contained herein. 

http://www.asx.com.au/
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HISTORY

1969
Mitchell Drilling 

commenced 

operations 

2008
Mitchell Drilling 

was sold for 

circa A$150m –

approx. 30 Rigs 

2008 – 2013
5 years non-compete 

period. Further 

development of 

overseas business

2013
Non-compete expired in 

August 2013. Re-entered 

Australian market. 

2000
Mitchell Drilling was at 

the forefront of the CSG 

industry in QLD

November 2013
Drill Torque acquires Mitchell 

Services Pty Ltd and renamed 

Mitchell Services (MSV)

2007
Well Drilled 

established with 

four rigs 

2011
Drill Torque Queensland 

& Well Drilled merge to 

form Drill Torque with 31 

rigs
2011

Drill Torque IPO 

1992
Drill Torque Queensland 

founded with a single rig

2013
Mitchell Group & 

Mitchell Services senior 

management acquire 

19.9% in Drill Torque

MITCHELL SERVICES HISTORY DRILL TORQUE HISTORY
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MITCHELL SERVICES MARKET PROFILE

ASX Stock Symbol: MSV

Shares Issued: 867,000,222

Performance Options: 98,700,000

Share Price (at 27/10/14): A$0.033

Market Capitalisation: A$28.61m

Average Daily Volume: 332,393

12 Month Volume: 83,430,772

$

Drill Torque (DTQ) acquires 

Mitchell Services and renamed 

Mitchell Services (MSV)
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5

Mitchell Group 20%

Acorn Capital 10%

Washington H Soul Pattinson 9%

CVC 8%

Miller Family 5%

Drill Torque Heads of 

Agreement with 

Mitchell Services

Rights 

Issue Release

Issue of new 

shares

Investor 

Update announcing 

capital raise

Jul 

2014

Investor 

Update announcing 

contract wins

Senior Management Team

Executive Chairman – Nathan Mitchell

CEO  - Andrew Elf

CFO & Company Secretary – Bob Witty

Chief Commercial Manager – Gary Salter

General Manager Drilling – Aaron Short

MSV Share Price History  

Aug 

2014

Sept 

2014

Oct

2014

Tom Browne Drilling 

Services assets 

acquisition
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BOARD AND MANAGEMENT

NATHAN MITCHELL – Executive Chairman

During his tenure as CEO for Mitchell Drilling Contractors the company doubled in 

size with Mr. Mitchell directing an international expansion into China, Indonesia, USA 

and various countries across Southern Africa.

ANDREW ELF (B.Com, CPA, MBA, GAICD) – Chief Executive Officer

Mr. Elf has over 15 years finance, commercial and operation experience. He has held 

senior roles with Boart Longyear and spearheaded the growth of Mitchell’s African 

business to an annual turnover in excess of $30 million. 

DR RALPH CRAVEN (BE PhD FIEAust FIPENZ  FAICD CPEng) –

Non Executive Director

Previous positions include CEO to the predecessor to Ergon Energy and CEO of 

Transpower New Zealand Ltd. Dr. Craven has held senior executive positions with 

Shell Coal Pty Ltd and NRG Asia Pacific Limited.

ROBERT WITTY (Associate Dip Bus (Acct), FIPA) - Chief Financial Officer & 

Company Secretary

Mr. Witty joined Notch Holdings Pty Ltd (now a subsidiary of Mitchell Services) in 

2009 after 38 years’ experience in retail and business banking and 2 years’ 

experience as a senior manager with Pricewaterhouse Coopers. 

PETER MILLER - Non Executive Director

Mr. Miller founded Drill Torque in 1992 with one drill rig, which grew to 29 prior to the 

acquisition of Well Drilled. Mr. Miller has been involved in all aspects of the drilling 

industry for the past 28 years and has extensive knowledge of the drilling conditions, 

equipment requirements and pricing structure to maximize productivity.

GARY SALTER (B.Sc (Geology) Hons) - Chief Commercial Officer

Mr. Salter has a wealth of senior management experience having worked with BHP 

Billiton (BHPB) for over 32 years in mine geology and exploration. Mr. Salter has 

been instrumental in leading the business development function and strengthening 

relationships with blue chip clients.

ROBERT DOUGLAS (BCom, LLB) – Non Executive Director

Mr. Douglas has over 15 years experience in finance and investment banking and is 

currently Executive Director of Morgans Financial. He has vast experience in all 

aspects of corporate advisory and equity capital raising for listed public companies 

and companies seeking to list. 

AARON SHORT – General Manager Drilling

Mr. Short has over 20 year’s experience in the drilling industry and has directly 

managed drilling operations across all commodity types and utilising multiple 

drilling techniques.
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CYCLICAL INDUSTRY PRESENTS OPPORTUNITY

2005 2006 2007 2008 2009 2010 2011 2012 2013 2014

Boart Longyear

Major Drilling

Foraco

Orbit Garant

AusDrill

Capital Drilling

Layne Christiansen

Geo Drill

Indexed Average

GROWTHGROWTH DECLINE ->DECLINE

Listed Drilling Company – Share Price Movements (Average is a non weighted average of daily close prices)

• Where are we in the cycle?

• Production drilling must continue

• Near mine exploration still continues

• Evidence of base level commitment spending

• Why is now the time to invest?

• Funds starting to be raised for new exploration

• ASX Small Resources turning with several successful raisings

• Industry peers experiencing financial distress and rig counts in 

the market place are beginning to reduce
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2005 2006 2007 2008 2009 2010 2011 2012 2013 2014

INDUSTRY ACQUISITIONS & DIVESTMENTS

 The drilling industry is highly cyclical and industry majors have tended to make acquisitions at all stages throughout the cycle, often paying high multiples on cyclical earnings. 

 This results in acquisitions at high values which does not always provide long term value to shareholders.

 Listed Drilling Company – Share Price Movement Index 

of companies listed on slide 7

Major Drilling acquires  

Harris y Cia Ltda

Boart Longyear 

acquires Eklund Drilling 

Co.

Orbit Garant acquires  

Morris Drilling Inc

Foraco acquires 

Servitec Brazil

Boart Longyear acquires 

Drill Corp

Foraco acquires North 

West Sequoia

Sanderson/Connors 

acquires Swick

Diamond Division 

Foraco acquires 

John Nitschke 

Drilling

AJ Lucas acquires 

McDermott Drilling

Major Drilling acquires  

Paragon del Ecuador 

S.A.

Foraco acquires 

Mosslake Drilling

AusDrill  acquires 

Connector  Drilling

CanElson acquires  

Highkelly Drilling 

Limited

Boart Longyear acquires 

ProSonic Drilling

Foraco acquires 

Adviser Drilling

Orbit Garant acquires  

Lantech Drilling 

Services

Hughes Drilling 

acquires JSW 

Australia

Foraco acquires 

Connors Drilling
AJ Lucas acquires 

Mitchell Drilling

Major Drilling acquires 

North Star Drilling LLC

Major Drilling acquires 

Bradley Group Ltd

Rosneft acquires 

Orenburg Drilling 

Company
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2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

Mitchell Drilling Contractors sells to 

AJ Lucas for $150m

Mitchell Group acquires rigs and 

re-enters International markets 

Mitchell Equipment Hire makes 

equipment acquisition to commence 

hire business
Mitchell Group invests in Drill 

Torque (DTQ)

 Board and management have a strong understanding of the cyclical nature of the industry which drives investment decisions  

 Indexed Listed Drilling Company average – Share Price Movements (Average is a non weighted average of daily close prices) for the companies listed on slide 7

CYCLICAL MARKET PRESENTS OPPORTUNITY
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MITCHELL SERVICES VISION

Find a better way 

To be Australia’s leading provider of drilling services to the global exploration, mining and energy industries 

Management 

Team

Safety Leading 

Technology

Systems Operational 

Capability

Value 

Proposition
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ACHIEVEMENTS FOLLOWING ACQUISITION  

• Won in approximately $30m worth of contracts by revenue since acquisition of 
Mitchell Services including three Tier 1 clients

• Rig utilisation increased more than three fold from four to fifteen rigs

• Review and implementation of Industrial Relations strategy to increase flexibility 
across the business

• Moved operational base to new Emerald premises and corporate office to 
Brisbane premises

• Rented Townsville premises to major global defence contractor creating a 
valuable standalone property investment that can potentially be divested in the 
medium term

• Access to equipment with attractive buy out option through rental agreement

• Settled underwritten capital raising of $20.2m

• Acquired TBDS assets for $9.5m doubling fleet size to 58 rigs including 
acquisition of a drilling contract with a “Tier 1” mining company through until 
December 2015.

• Auction of surplus equipment
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Mitchell Services
Post Acquisition

Tom Browne Mitchell
Pre Acquisition

MATERIAL INCREASE IN CAPABILITY POST ACQUISITION

58 rigs
23 Tier 1 

rigs 

29 rigs
15 Tier1 

rigs 

29 rigs
8 Tier 1 

rigs 

Significant Fleet in Eastern Australia

Competitor 1 Competitor 2 Competitor 3 Competitor 4 Competitor 5 Competitor 6 Competitor 7

*Eastern Australia fleet sizes of selected competitors are based on Mitchell Services management internal estimates
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FY14 HIGHLIGHTS

Audited financials as at reporting date 30 June 2014

Revenue $15.01m

EBITDA ($2.90m)

NPAT ($4.60m)

Operating Cash flow ($2.20m)

FY15 Outlook

Baseline revenue forecast of circa $24m revenue at break even 

operating cash flow basis 

Significant upside potential in forecast revenue

Strong cash generation as rig utilisation increases

0

500,000

1,000,000

1,500,000

2,000,000

2,500,000

Jul-13 Aug-13 Sep-13 Oct-13 Nov-13 Dec-13 Jan-14 Feb-14 Mar-14 Apr-14 May-14 Jun-14 Jul-14

Other

Fuel tax credit

Expense recharges

Logging income

Drilling Income

• Increase in rig utilisation from 4 to 15 rigs in September

• Management has proven it can outperform versus standard industry utilisation rates

$878,474

$477,242

$305,796

$567,583

$723,787

$1,172,034

$1,788,252

$1,519,957

$1,331,531
$1,871,418

$1,709,019 $1,723,428

$2,015,895

FY2014 Revenue
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THE FUTURE

• Continue to improve the standards in the health and

safety of our people

• Meet and exceed the high standard of service that our

clients expect from Mitchell Services

• Integrate the Tom Browne Drilling Services assets and

inventory

• Increase rig utilisation with a view to increasing

shareholder value in the medium to long term

Top priorities in the year ahead
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SUMMARY

• Major one off expenses incurred to rebuild and position the 

business to work for Tier 1 clients

• Competitive landscape is improving rapidly and barriers to 

entry for new competitors have increased

• Best pricing for assets that Board and Management have seen. 

TBDS assets were acquired at $9.5m versus a replacement 

value of $52.6m

• Mitchell Services has a significant fleet in Eastern Australia to 

deliver on its vision of being Australia’s leading provider of 

drilling services to the global exploration, mining and energy 

industries

• Compelling bottom of the market investment 

opportunity with significant upside if

general market conditions improve
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