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Quarter Results – Q3 Sep15

 Revenue for the quarter was $273.7m, 
an increase of $10.5m on 
corresponding quarter last year.

 Gross profit has increased 17.7% over 
the previous corresponding quarter as 
a result of the revenue increase and  
improvement in margin quality.

 One off costs have significantly 
decreased with the $200k cost  in the 
current quarter relating to 
redundancy payments with continued 
streamlining of operations 

 Group underlying EBITDA for the 
quarter was  $10.8m, an increase of 
$4.4m or 69.8% on corresponding 
quarter last year.
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Key Financial Data (In $M) Sep-15 Sep-14

Qtr Qtr Variance

Total Revenue 273.7 263.1 10.5

Gross Profit 26.7 22.7 4.0

Gross Margin % 9.8% 8.6% 1.1%

EBITDA [Statutory] 10.6 3.7 6.8

One off Costs 0.2 2.6 2.4

EBITDA [Underlying] 10.8 6.3 4.4

Profit before tax [Underlying] * 7.7 3.6 4.2

PBT Margin % 2.8% 1.4% 1.5%

Net profit after tax [Underlying] 5.4 2.5 2.9

* Underlying profit before tax includes amortisation of customer contracts to the value of 
$561k



YTD Tracking
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 In the nine months 

to September pre-

tax profit is tracking 

ahead of forecast.

 YTD group revenue 

is $802.9m

 Full year forecast 

for revenue of over 

$1 billion is 

expected to be 

achieved. 
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Guidance Update
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 We have previously provided guidance for pre-tax profit for FY15 at $30.9m.   

 This was expected to be reached through a combination of cost synergies, incremental 
contribution from acquisition, further costs savings and general growth in margin quality.

 Providing Q4 market conditions remain as expected, our guidance for pre-tax profit after 
one-off costs is updated to $31.5m.



Capital Structure
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 In August 2015 the 

company completed a 

share capital raising of 

$40.25m and a further 

$5.25m was raised under an 

existing shareholder 

purchase plan (fully 

underwritten).

 The capital raising had a 

material impact on the 

company’s gearing ratios 

and provides a base for 

further growth.

 Proceeds of the capital 

raising were partly applied 

to debt reduction and 

partly utilised for working 

capital.

 Total current borrowings as 

at end of September 2015 

were $89.7m, down from 

$110.m as at end of June 

2015.

Net Assets (in $m) Sep-15 Jun-15

Cash and equivalents 5.4 11.3

Accounts & other receivable 152.3 174.1

Inventory 112.7 109.6

Other current assets 0.0 2.5

Total current assets 270.4 297.6

PP&E, net 26.2 26.7

Goodwill & Intangibles 32.3 32.8

Other assets 4.7 3.5

Total assets 333.6 360.6

Accounts payable 121.4 171.7

Borrowings 89.7 110.0

Other current liabilities 5.5 5.5

Total current liabilities 216.6 287.2

Borrowings 38.7 38.7

Other long-term liabilities 6.7 6.7

Total liabilities 262.0 332.5

TOTAL NET ASSETS 71.6 28.1

Shareholders' Equity

Share Capital 54.1 10.3

Reserves 0.1 -0.2

Retained earnings 17.4 18.0

TOTAL EQUITY 71.6 28.1

Ratios

Debt to Equity 1.79 5.29 

Net Tangible Assets ($m) 39.3 -4.8

Equity 17%

Corporate 

Bond 23%

Bank Debt 

(Net of Cash)

60%

Source of Capital -June 2015

Equity 37%

Corporate 

Bond 20%

Bank Debt 

(Net of Cash 

43%

Source of Capital - Sept 2015Source of Capital -Sept 2015



Business Update
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CLOUD PORTAL
 Our cloud marketplace portal was successfully launched during the quarter and we are 

progressively adding vendor cloud products on this platform.

 We are expanding our capabilities to support offerings in the cloud space and on our platform. 

NEW VENDORS
 Continued business development of the new vendors announced in H1, including Intel, Lenovo 

System X and Toshiba in New Zealand.

 Introduction of a number of new software vendors including Veritas (previously part of Symantec), 

Paessler and IBM Softlayer. 

 Launch of Xplore Technologies and Shoretel in New Zealand.

 Continually reviewing our vendor mix with the objective of full portfolio coverage and long term 

profitability.

INDUSTRY AWARDS
 During the quarter the Company was recognised by industry peers and vendors for an number of 

awards:

 ARN Hardware Distributor of the Year for the fourth consecutive year

 HP Enterprise Distributor of the year

 Cisco Distribution Sales Champion for Australia

 APC Best Distributor for the Pacific Region



Thank you

Questions?

Contact Information
 David Dicker – david.dicker@dickerdata.com.au

 Mary Stojcevski – mary.stojcevski@dickerdata.com.au

 Vladimir Mitnovetski – vlad.mitnovetski@dickerdata.com.au
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Disclaimer

This presentation has been prepared by Dicker Data Ltd (ACN 000 969 362). All information and statistics in this presentation are current as at 3 November 2015 
unless otherwise specified. It contains selected summary information and does not purport to be all-inclusive or to contain all of the information that may be 
relevant, or which a prospective investor may require in evaluations for a possible investment in Dicker Data Ltd. It should be read in conjunction with Dicker 
Data’s other periodic and continuous disclosure announcements which are available at www.dickerdata.com.au. The recipient acknowledges that circumstances 
may change and that this presentation may become outdated as a result. This presentation and the information in it are subject to change without notice and 
Dicker Data is not obliged to update this presentation. This presentation is provided for general information purposes only. It is not a product disclosure 
statement, pathfinder document or any other disclosure document for the purposes of the Corporations Act and has not been, and is not required to be, lodged 
with the Australian Securities & Investments Commission. It should not be relied upon by the recipient in considering the merits of Dicker Data Ltd or the 
acquisition of securities in Dicker Data Ltd . Nothing in this presentation constitutes investment, legal, tax, accounting or other advice and it is not to be relied 
upon in substitution for the recipient’s own exercise of independent judgment with regard to the operations, financial condition and prospects of Dicker Data . 
The information contained in this presentation does not constitute financial product advice. Before making an investment decision, the recipient should consider 
its own financial situation, objectives and needs, and conduct its own independent investigation and assessment of the contents of this presentation, including 
obtaining investment, legal, tax, accounting and such other advice as it considers necessary or appropriate. This presentation has been prepared without taking 
account of any person’s individual investment objectives, financial situation or particular needs. It is not an invitation or offer to buy or sell, or a solicitation to 
invest in or refrain from investing in, securities in Dicker Data Ltd or any other investment product. The information in this presentation has been obtained from 
and based on sources believed by Dicker Data to be reliable. To the maximum extent permitted by law, Dicker Data Ltd makes no representation or warranty, 
express or implied, as to the accuracy, completeness, timeliness or reliability of the contents of this presentation. To the maximum extent permitted by law, 
Dicker Data does not accept any liability (including, without limitation, any liability arising from fault or negligence) for any loss whatsoever arising from the use 
of this presentation or its contents or otherwise arising in connection with it. This presentation may contain forward-looking statements, guidance, forecasts, 
estimates , prospects, projections or statements in relation to future matters (‘Forward Statements’). Forward Statements can generally be identified by the use 
of forward looking words such as “anticipate”, “estimates”, “will”, “should”, “could”, “may”, “expects”, “plans”, “forecast”, “target” or similar expressions. 
Forward Statements including indications, guidance or outlook on future revenues, distributions or financial position and performance or return or growth in 
underlying investments are provided as a general guide only and should not be relied upon as an indication or guarantee of future performance. No independent 
third party has reviewed the reasonableness of any such statements or assumptions. No member of Dicker Data Ltd warrants that such Forward Statements will 
be achieved or will prove to be correct or gives any warranty, express or implied, as to the accuracy, completeness, likelihood of achievement or reasonableness 
of any Forward Statement contained in this presentation. Except as required by law or regulation, Dicker Data assumes no obligation to release updates or 
revisions to Forward Statements to reflect any changes. All dollar values are in Australian dollars ($ or A$) unless stated otherwise. The recipient should note that 
this presentation contains pro forma financial information, including a pro forma balance sheet. 
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