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Disclaimer & Disclosures

This presentation has been prepared by Disruptive Investment Group Limited ACN 109 958 272 (DVI). Each recipient of this presentation is deemed to have agreed to accept the qualifications, limitations
and disclaimers set out below.

None of DVI and or its related bodies corporate (as that term is defined in the Corporations Act 2001 (Cth)) including Find Solutions Australia Pty Ltd (FSA) and the officers, directors, employees, advisers
and agents of those entities (Beneficiaries) make any representation or warranty, express or implied, as to the accuracy, reliability or completeness of the information contained in this presentation,
including any forecast or prospective information.

DVI currently owns 50% of the equity in FSA (the owner and operator of iBuyNew) and has an option to acquire the remaining 50%.

This presentation may contain certain “forward-looking statements”. Forward looking statements can generally be identified by the use of forward looking words such as, “expect”, “should”, “could”,
“may”, “predict”, “plan”, “will”, “believe”, “forecast”, “estimate”, “target” and other similar expressions. Indications of, and guidance on, future earnings and financial position and performance are also
forward-looking statements. The forward looking statements included in this presentation involve subjective judgment and analysis and are subject to significant uncertainties, risks and contingencies,
many of which are outside the control of, and are unknown to, the Beneficiaries. Actual future events may vary materially from the forward looking statements and the assumptions on which those

statements are based. Given these uncertainties, you are cautioned to not place undue reliance on such forward looking statements.
DVI disclaims any intent or obligation to publicly update any forward looking statements, whether as a result of new information, future events or results or otherwise.

Nothing in this presentation is or is to be taken to be an offer, invitation or other proposal to subscribe for shares in DVI. This presentation is a general overview only and does not purport to contain all
the information that may be required to evaluate an investment in DVI. The information in this presentation does not amount to an express or implied recommendation with respect to any investment in
DVI nor does it constitute financial product advice (nor tax, accounting or legal advice). The recipient, potential investors and their advisers, should:

. conduct their own independent review, investigations and analysis of DVI and of the information contained or referred to in this presentation; and/or

. seek professional advice as to whether an investment in DVI is appropriate for them, having regard to their personal objectives, risk profile, financial situation and needs.
To the maximum extent permitted by law, DVI and its Beneficiaries do not accept any responsibility or liability including, without limitation, any liability arising from fault or negligence on the part of any
person, for any loss arising from the use of the presentation or its contents or otherwise arising in connection with it.

By receiving this information, you specifically acknowledge and agree that some of the information contained herein has been provided to the Beneficiaries by third parties and that the Beneficiaries
accept no responsibility for any inaccuracy, misstatement, misrepresentation or omission, in relation to that information.

This document may not be transmitted, copied or distributed, directly or indirectly in the United States or to any US person (as that term is defined in Regulation S under the U.S. Securities Act of 1933, as
amended) including any U.S. resident, any partnership or corporation or other entity organised or incorporated under the laws of the U.S. or any state thereof, any trust of which the trustee is a U.S.
person or any agency or branch of a foreign entity located in or resident of the United States. The recipient agrees to be bound by these terms.
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“iBuyNew is'focused on becoming the No.
destination for'new property sales in
Australia and beyond”



Overview

* iBuyNew is a proven facilitated marketplace for property built on a cloud
based property technology platform;

L1300 123463 00

* Unlike lead generation businesses, iBuyNew’s in-house consultants
actively assist the buyer through all aspects of the sales journey, from
searching to settlement and beyond;

* iBuyNew’s technology delivers in-house sales and allows external
distribution partners to search and compare more than 2,700 Off The
Plan (OTP) properties online; and

* External distribution partners such as independent real estate agents,
mortgage brokers and financial planners have the ability to either refer
leads or directly access iBuyNew’s marketplace to sell listed properties.
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The Australian market

Currently iBuyNew operates in A $57.1 billion property market and focuses on a niche
segment within that highly fragmented market concentrating solely on new and OTP
properties

Approved property development value
$ billion

* Revenue for the property construction industry is
expected to reach $571 billion in 2015-16;

* In the 12 months ended 30 June 2015 approvals lifted
by $7.5 billion;

e Over 200,000 dwellings are expected to be
constructed across Australia between 2015-2016; and

* Australia's housing construction sector remains as an
economic bright spot.

2014 2015 2016
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The traditional approach

Traditionally there is no way to effectively compare new and OTP property
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The 1IBuyNew approach

Providing a turn-key solution from selection to settlement and beyond

Investment
Goal
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iBuvN Searches and compares 99+ Exchange Construction Settlement
IBUyNew.com.au developments using online tools. updates and beyond

In-house sales provides guidance.
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How iBuyNew works
Cloud based platform delivering a B2B and B2C solution

Distribution Channels
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“Our business model has taken the traditional
Off The Plan ‘experience and flipped it.

Instead of trying to push stock we are solely
focused on helping the buyer make the right
choice for their heeds”

= Mark Mendel CEO and Founder of iBuyNew



Strong growth profile
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1H FY16 Key metrics compared to PCP 1H FY15

NPAT

$593k
UP 81%

TTV Revenue Operating
EBITDA

UP 120% UP 42% UP 78%

Property Sales Commissions Email
from sales database

106 $2.9m 41k
UP 93% UP 135% UP 86%

Note: Results prior to DVI's investment 1H FY15 are on an unaudited basis.

“TTV” means total transaction value, the total value of all contracts for property sales exchanged during the period.

“PCP” means prior corresponding period.

“Commissions from sales” represents a 50% upfront payment on exchange of contracts and 50% on settlement of property sale.

The wholesale platform allows external distribution partners to directly access iBuyNew’s marketplace to sell listed properties and was launched

during the 1H FY16 period.
BUY

Wholesale
platform sales
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Strategy for continued growth

DISTRIBUTION

TECHNOLOGY

N

Develop and deploy
new distribution
channels to leverage
iBuyNew's online
property distribution
marketplace.
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Cloud based

property technologu.

Improves lead
generation and
conversion rates.
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opportunity.

PEOPLE
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Focused on listing
both exclusive and
non-exclusive:

* New developments
(including new
apartments).

* New townhouses.

* House and land.

R&D

)

Currently recruiting
and retaining high
quality management
and sales team.

4

L)

Further investment in
the platform, i.e.
enabling the
purchase of property
entirely online and
developing 3D
imagery.
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Innovation

Leading the future in OTP sales through technology

Now
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Aggregation Distribution

Over 2,700 apartments
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Currently 4 channels.

Future
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BUYING OFF THE PLAN
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Advanced platform

Ability to purchase OTP
properties solely online.

Online exchanges and
settlements.
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property Super Fund

iBuyNew is striving to be
Australia's No.1
destination for off the plan
property buyers.
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iBuyNew has the nation covered with e sel
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R&D and Growth

3D imagery.

IBN projects,
focused on listings.

Our sole focus is

new property

Largest selection in
Australia |
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Totai Service

Managemont™

(

Scale

Empower existing
clients to refer
property sales.
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Leading a longer term vision for new property sales

Investing in R&D to enable the purchase of new property completely online
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Cloud based property technology platform
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A proven ability to drive cost effective traffic

Strong online presence and advanced platform

iBuyNew Google rankings by selected keywords*

Off the plan

Off the plan
Melbourne

Off the plan Sydney

New Apartments

New Apartments
Melbourne

New Apartments
Sydney

*As at 21 March 2016
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The architecture of
the iBuyNew
platform has been
developed to support
accelerated growth.
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Comparable Businesses

Enterprise Value

EV/EBITDA

Company (M) Revenue (M)* EBITDA (M)*  Net Profit(M)* EV/Revenue
REA Group

$6,784.20 $522.90 $285.80 $185.40 13x
Latam Autos $51.27 $6.80 -$12.25 -$14.45 8x
iCarAsia $207.09 $6.28 -$11.46 -$12.54 33x
Rent.com.au $12.16 $0.15 -$0.69 N/A 79x
Rewardle $13.88 $0.12 -$5.00 -$6.28 113x
Freelancer $509.53 $38.60 -$2.00 -$1.60 13x
iBuyNew (IBN) based on share price at $0.018 $16.58** $3.30 $1.10 $0.91 5.02x

*Based on FY15 results.
** Based on share price at $0.018, $1.37m cash and total shares on issue upon completion of DVI's option to acquire the remaining 50% of FSA. (DVI
currently owns 50% of FSA has entered into a binding term sheet to accelerate the exercise of this option to acquire the remaining 50% of FSA)
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Strong Board and Management

Andrew Jensen — Executive Director

Andrew is an accomplished CFO having lead
Australasia’s largest real estate group Ray White and
The Loan Market as Director and CFO. Andrew holds
over 15 years’ experience in senior finance &
management roles.

Dr Adir Shiffman — Non-Executive Chairman
Adir is the Executive Chairman of ASX-listed
Catapult Group International (ASX:CAT) and has
extensive CEO and board experience across a
number of technology companies.

Calvin Ng — Non-Executive Director of DVI
Calvin is a co-founder of the Finsure and Aura Group
and has significant investment banking, mergers &

Mr John Kolenda — Non-Executive Director

John is the Co-Founder and Managing Director of the
Finsure Group one of Australia’s largest mortgage o _
broking and financial planning groups. John serves as ocqu.|3|t|‘ons and funds monogeme.nt exp.enence. .

a Director of several companies including Aura Calvin sits on a number of boards including ASX-listed

Group, Freedom Insurance and Spectrum Wealth. Catapult Group International (ASX:CAT).

Mark Mendel- IBN Founder and CEO
Mark is the founder and CEO of iBuyNew
and holds over 14 years experience in the
field of property and technology.
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& ibuynew.com.au

. 1300 123 463

Firsthome buyer

iBuyNew is striving to be the No.J destination for
new property sales in Australia and beyond.

Thank You
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Appendix Purchasing Trends

Historically, the process of purchasing property was
industry driven, printed classifieds, published details of
open inspections and consumers were only able to
ascertain further information through real estate agents.
The increasing accessibility to information to the internet
through mobile and laptop devices has shifted the power
to consumer. Buyers are now able to dictate where, when
and how they seek and receive information.

The Internet has become an essential and indispensable
tool in the home search process with nearly 92 percent
of home buyers using it to search for homes, and 57
percent of buyers stating that the use of the Internet was
the first step taken during the home buying process.

Source: Real estate tech trends 2016 report, Properties Online, Inc.
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Appendix Population Growth

The real estate market is expected to grow as the population of Australia increases

* The Australian population is projected to be at approximately Projected Population in Australia
26 Million by 2020, representing an increase of 9% from 2015.*
26.5
v
-
. 2 26.0
Population by state 2015 vs 2020 = |
255
NT m2015 m2020
ACT 250
245
24.0
aLb 235
23.0
1 3 5 7 9 2015 2016 2017 2018 2019 2020
Millions

*Source: Australian Bureau of Statistics as at 19 Nov 2015.
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Appendix Property Market Influences

Pre-existing property auction clearance rates start to decline

However, iBuyNew focuses solely on new and Off The Plan
properties.

Historically low interest rates but may rise in 2016

However, over 200,000 dwellings are scheduled to be built
between 2015-2016.

Banks start cracking down on investor lending

iBuyNew consultants guides investors throughout the entire
sales process, suitable properties are presented to the
investors based on needs, goals and wants.

The Australian unemployment rate still below forecasts at (5.9%)
versus an average of 6.69% from 1978-2015

Source: Australian Bureau of Statistics as at 27 November 2015 and tradingeconomics.com
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Foreign investments into Australia

* The lower AUD presents new opportunities for diversified international
buyers;

* According to the Foreign Investment Review Board (FIRB) total foreign
residential investment represented 13.2% of the market volume in 2013-
2014,

Foreign investment share 2013-14 $ million Percentage
Total market volume 258,164 100%
FIRB total foreign residential investment 34,720 13.4%
FIRB Chinese residential investment estimate 5,774 2.2%

Source: NAB Quarterly Australian Residential Property Surveys.
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