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Harnessing Geospatial “Big Data”

• What is Geospatial Big Data?
• 3D datasets are so large they require advanced 

tools and skills for management, processing and 
analysis

• Where does it come from?
• Laser scanners captured by terrestrial or aerial 

(LiDAR) devices 
• Who wants it?

• Construction & Engineering, Mining, Oil & Gas, 
Utilities, Government, and the Geospatial industry

• What is it used for?
• 3D models, 3D analytics and a multitude of 

visualisation, animation and surface 
rendering applications

Pointerra is mapping the world in 3D!
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So just how much 3D data is out there?
The world is awash with 3D point cloud data

• Humanity creates 1,200 Exabytes of data 
annually
• This would fit on 629 million 2 Terrabyte hard drives!
• Big Data not a buzzword – its mainstream

• Rise of 3D data
• Steep curve since mid-2000’s
• Private sector industry has created Petabytes of 3D 

data
• Free government data - USGS has 13 Terrabytes
• Much of this is 3D data is unmanageable and 

unuseable
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Widespread global use of 3D data today

Oil	and	gas Civil Mining

Deeply entrenched in asset management for process, non-process and civil infrastructure
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So What’s The Problem?

• Viewing – Massive 3D datasets can’t be easily viewed

• Storing – Unmanageable files kept on local hard drives

• Cost – High investment in IT and staff

• Delay – Time & cost gap between acquisition and use

• Usefulness – Efficacy of derivative point cloud products

• Efficiency – Unneccessary repeat scans

• Random – Difficult to be strategic about data acquisition

• Search – Its hard to find it if you can’t see it!

Massive 3D datasets can be a lot of work

“Attempting to use the huge 
volume and diversity of 

Geospatial Big Data is like 
drinking from a fire hose.”
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We allow people to see, use and share massive 3D point cloud data

Pointerra – What Do We Do?

We allow you to 
view massive 3D point 

clouds from any device, 
anywhere in the world.

We unlock the value in spatial 
data assets. You don’t need to 

be a spatial data expert to 
access 3D point cloud data.

We help you securely share 3D 
point cloud data with staff, 

customers, partners or anyone.

SEE PLAN SHARE
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The Pointerra Business Model
A subscription-based Data as a Service (DaaS) solution for managing, 

distributing and visualising massive point cloud data sets.

Pointerra Cloud provides:
• Data Warehouse/Archive
• Efficient compression & storage
• Image rendering
• Search, access & analyse data
• Subscription management
• Permission & sharing management

Select	and	
extract	data

3D	Data	Capture
Data	Consumers

Browse,	search,	
view,	point	clouds
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Real-world applications
3D data visualisation across the organisation

• One, unified, shared, accessible data set
• Each discipline extracts only what it needs
• Visible in real time - easy to find
• Allows colleagues to see the effect their

changes can make on others
• Data available remotely – allows work over

dispersed geographic areas
• View whole datasets, not just pieces – gain

new insights
• Understand change over time (4D)
• Leverage existing data more effectively

“While they value the 
data they rely on, they 

may not care how it 
comes to their 

desktops”
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Pointerra’s Solution – A Technology Breakthrough

• Core Technology - Storage
• Automated index, compress, unify
• Read without decompression
• Centralised, cloud (AWS) based repository
• Point clouds, not files, metadata attached
• Multiple formats and coordinate systems

• Core Technology - Visualisation
• Massive point clouds
• Not limited by hardware
• Server-based, rapid startup
• Any device (browser)
• No data copying

World Class Technology Solutions to Entrenched Business Problems 
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Pointerra’s Vision
Creating a global marketplace for 3D data

• Driving transformational access
• Organisations that can benefit from 3D data do not

have the capability to gather it themselves.
• Allow customers to leverage and repurpose existing

data and recover cost of investment
• Become the gateway for and trusted custodian of

distributed (retail) 3D capture
• What will this look like?

• We will be the go-to place for acquiring 3D data
• Widespread adoption by surveyors and geospatial

sector generally
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Where is the Interest?  Targeted Customer Segments
Pointerra is Targeting High-Value Channel Partner & End-User Sectors

Construction & 
Engineering

Infrastructure & 
Utilities

MiningOil & GasGeospatial 
Technologies

Pointerra has signed CA’s, Mutual NDA’s and Software Evaluation Agreements with Private 
and Public Sector organisations in both Australia and offshore across these segments
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Customer Acquisition Strategy
Diversified acquisition strategy across Enterprise and Non-Enterprise channels

• Enterprise Customers
• Own/operate/manage an asset
• Have significant amounts of hard to use 3D data
• Direct DaaS license arrangement with Pointerra

• Enterprise Channel Partners
• Engaged in acquiring or using 3D data
• Already working for and with Enterprise Customers
• Commission based revenue share for DaaS acquisition wins

• Non-Enterprise Customers
• Require frequent casual use of 3D data
• Leverage free Government open-data initiatives
• Stepped approach from paywall-free through to recurring

DaaS revenue model
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Capital Structure
Total Shares Post-Offer 326m
Milestone Shares 165m
*Options 102m
Share Issue Price 3 Cents
Market Capitalisation (Undiluted) A$9.78m
Enterprise Value (Undiluted) A$5.28m
Net Cash A$4.50m
*Options to acquire Shares at 5 cents each on or before 30 June 2019

Shareholding (undiluted)
Pointerra vendors 30%
Public Offer 46%

Capital Structure
Relisted on ASX (3DP) on 12 July 2016

Board & Management

Top 20 excluding Board & Management

Balance
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Pointerra – An Emerging Global Technology Play

World Class Technology
• First-mover business model
• Patent protection strategy and

additional IP development pipeline

High Quality Board & Team
• Proven track record of 

technology development and 
commercialisation execution

Scalable Business Model
• Direct sales pipeline and partnership

agreements for accelerated
customer acquisition

• Capital-light high-margin business 
model

Attractive Valuation
• Modest enterprise value at the

issue price ($0.03)
• Fully funded business model
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Meet our Team
Board of Directors

Rob Newman Graham Griffiths Neville Bassett Ian Olson

Non-Executive 
Chairman

Non-Executive 
Director

Non-Executive 
Director

Co-Founder & 
Managing Director
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Meet our Team
Technical Team

Shane Douglas Mark Morrison Mike Freeth

Co-Founder & 
CTO

Co-Founder & VP 
Engineering

Co-Founder & 
Development Lead
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Disclaimer
Thispresentation hasbeen prepared byPointerra Limited. (“Pointerra” or the “Company”)based on information availableto it as at thedate of this presentation. The information
in this presentation is provided in summary form and does not contain all information necessary tomake an investment decision.

This presentation does not constitute an offer, invitation, solicitation or recommendation with respect to thepurchase or sale of any security in Pointerra, nor does it constitute
financial product advice or take into account any individual’s investment objectives, taxation situation, financial situation or needs. An investor must not act on the basis of any

matter contained in this presentation but must make its own assessment of Pointerra and conduct its own investigations. Before making an investment decision, investors should
consider the appropriateness of the information having regard to their own objectives, financial situation and needs, and seek legal, taxation and financial advice appropriate to

their jurisdiction and circumstances. Pointerra is not licensed toprovide financial product advice in respect of its securities or any other financial products. Cooling off rightsdonot

apply to the acquisition of Pointerra securities.

Although reasonable care has been taken to ensure that the facts stated in this presentation are accurate and that the opinions expressed are fair and reasonable, no
representation or warranty, express or implied, ismade as to the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this

presentation. To the maximum extent permitted by law, none of Pointerra, its officers, directors, employees and agents, nor any other person, accepts any responsibility and
liability for thecontent of this presentation including, without limitation, any liability arising from fault or negligence, for any loss arising from theuse of or reliance on anyof the

information contained in this presentation or otherwise arising in connection with it.

The information presented in this presentation is subject to change without notice and Pointerra does not have any responsibility or obligation to inform you of anymatter arising

or coming to theirnotice, after thedate of this presentation, which may affect anymatter referred to in this presentation. Thedistribution of this presentation maybe restricted by
law and you should observe anysuch restrictions.

Forward lookingstatements

Thispresentation contains certain forward looking statements that arebased on theCompany’smanagement’s beliefs, assumptions and expectationsand on information currently
available tomanagement. Such forward looking statements involve known and unknown risks, uncertainties, and other factors which may cause the actual results or performance

of Pointerra to be materiallydifferent from the results or performance expressed or implied by such forward looking statements. Such forward looking statements are based on

numerous assumptions regarding the Company’s present and future business strategies and thepolitical and economic environment in which Pointerra will operate in the future,
which are subject to change without notice. Past performance is not necessarily a guide to future performance and no representation or warranty is made as to the likelihood of

achievement or reasonableness of any forward looking statements or other forecast. To the full extent permitted by law, Pointerra and itsdirectors, officers, employees, advisers,
agents and intermediaries disclaim any obligation or undertaking to release anyupdates or revisions toinformation to reflect anychangein any of theinformation contained in this

presentation (including, but not limited to, anyassumptionsor expectations set out in the presentation).


