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iSonea – Who We Are
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iSonea is an asthma control company

leveraging cutting edge acoustic and mobile technology

to provide information that enables better control of asthma

which has been shown to:

• improve quality of life

• improve lung function

• and potentially reduce mortality
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iSonea Near Term Market Potential:  US/AU/UK
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Metric USA Australia UK

Population 313,000,000 23,000,000 62,000,000

Asthma Rate 8% 10% 10%

Asthma Pool

• Adults

• Children/Teens

25,000,000
18,000,000

7,000,000

2,300,000
1,656,000

644,000

6,200,000
5,000,000

1,200,000

% Patients & Parents 

with Smartphones
30% 50% 55%

Asthma Pool with 

Smartphones
7,500,000 1,150,000 3,410,000

Intent to Purchase 

AirSonea*
60% 25% 50%

Asthma Purchase Pool 4,500,000 288,000 1,705,000

* According to market research
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• There are 300 million asthma sufferers world wide

• ~57 million asthmatics in near term markets for AirSonea:  AU, EU & US

• CDC Estimates direct and indirect cost of asthma at $56bn in the USA

AUS

2M 

6%

UK

6M 

18%
US

25M 

76%

AUS

2MM 

4%

EU

30M 

53%

US

25M 

44%

Asthma Sufferers, Millions and % of Total

AUS, US & UK and AUS, US &EU*

Total: 33M People

Total: 57MM People



The Importance of Asthma Monitoring

• Asthma is a chronic life long disease

• If properly treated, in most patients, as opposed to the other 

major chronic illnesses…  can remain mostly asymptomatic.

• Ideal management comes from a partnership between the 

patient and health care professional. The patent/care giver 

must monitor the disease status and follow the action plan 

designed by the professional. Until iSonea, people with 

asthma have not previously had a completely objective way of 

monitoring their disease activity.
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Audio Sonogram Wheeze Files 
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• AirSonea records airway sounds to detect and measure the extent of wheezing, 

a cardinal sign of asthma related to airway obstruction. 

• The sound file and sonogram below are of an actual wheezing event from an 

asthma patient, recorded with iSonea’s Acoustic Respiratory Monitoring (ARM) 

technology.
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AirSoneaTM Wheeze Monitor – hardware

Device that documents wheeze.

• Easy to use (can be used on toddler)

• Sends data to cloud server for analysis

• Pocketable, battery powered

AsthmaSense PrimeTM – software that can be used as a

stand alone product to manage asthma control

• Medication: records and prompts

• Symptoms: records and documents

• Triggers: records and warns

iSonea’s Asthma Control System Has Two Parts

Server
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AsthmaSense PRIME™ Software (Release Q1 2014)
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AsthmaSense PRIME  is a smart phone tool which empowers the person with 

asthma to follow physician-driven asthma therapy.

The backbone of AsthmaSense is 

a server-based artificial 

intelligence system that will 

connect iSonea to our customers 

and to potential partners who 

desire access to this information. 

It is available worldwide and we 

are engaging large integrated 

health care delivery networks to 

participate.



AirSonea™ Wheeze Monitor (Available Now) 
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The only device available that allows a patient to monitor 

one of their signs – wheeze – which is an indication of 

airway inflammation. 

Confidential & Proprietary



Confidential Company Information

Evolution of iSonea from 

Development to Commercialisation
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Positioning for Commercialization

• Ed Rosen – VP Sales and Marketing. Over 20

years experience in med device and diagnostics

and pharma selling. Strong track record of linking

consumers and physicians to drive revenue

growth on US and global basis.
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• Nick Spring – Business Development. Over 30

years executive leadership in pharmaceuticals

and medical devices. Over 20 years with Merck,

with contacts throughout the pharma retail

industry. Founder and CEO of Topaz

Pharaceuticals (acquired by Sanofi in 2011).

• Jerry Korten – CEO. 30 years of executive

leadership in the medical device business.

Former CEO of Versamed, sold company to GE

Healthcare.
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Commercial Validation at CES 2014
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Top Ten Pick of the Consumer Electronics Show (CES) 2014 

by  Tech Podcast News Network! 
(Out of two thousand six hundred exhibitors…. )

• Interview with Ed Rosen can be seen at: the iSonea website:

http://isoneamed.com/vp-of-sales-ed-rosen-is-interviewed-at-digital-ces-show/

• Tremendous engagement at our booth:

� People with asthma

� Distribution partners

� Clinical research organizations
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What People Are Saying About AirSonea
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“The thing I like about this product is it gives data.  Not just data for the person, 

their mother or father, but data for the doctor.  It gives you something to grasp at, 

something to use to improve the management of asthma in the community.”

Dr John D’Arcy, GP and Channel 7 medical editor

“As parents we were always worried.  We know that asthma is a killer.  The fear that 

at some point he’ll get an attack, and it’s completely random.  Now I have clarity 

and confidence about how I manage his asthma.  AirSonea moves you away from 

being reactionary to being proactive.”

Ben, father of 5-year old son with asthma – AirSonea user

“I can now find out whether he’s out of breath because he’s been running around or 

if it’s his asthma.  The device and app can do so much; we’re not even using it to it’s 

full potential yet, but we’re excited to use it because we’re seeing results.”

Brenda, mother of 7-year old son with asthma – AirSonea user
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Driving Forward With Phased Launch Strategy
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Consumers
Physicians & 

Pharmacists
Retail Channel

Healthcare 

Networks

• Create wide 

spread brand 

awareness

• Lay foundation to 

convert 

awareness into 

action

• Engage physicians on 

wheeze monitoring

• Physicians and 

pharmacists as 

patient education 

channel

• Physician referrals to 

pharmacies

• Build channel 

presence

• Support 

pharmacists for 

point of sale 

consultations

Drive Awareness Engage and 

Inform

Pharmacies and 

Online

Strategic 

Partnerships

• Increase reach

• Channel 

partnerships

• Health system 

collaboration

• Clinical research 

solutions

S
tr

a
te

g
y
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Building Awareness Among Physicians 

• Initial GP response to AirSonea has been supportive

• Excellent receptivity at GP13 conference in October with ~250 doctors detailed

• 70% interested in technology; 20% were “wowed” by AirSonea

• Australian Physician market research  (n=100) indicates majority of GPs are supportive

• Educational webinar tutorial on wheeze monitoring now available to physicians

• InfoMED distributing educational information to GPs in Sydney pilot 

• Physician practices will provide AirSonea materials to asthma patients
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Valuation – our long term perspective

From the JP Morgan Coverage:

5 insights from digital health CEOs at JP Morgan Healthcare conference

Read more: http://medcitynews.com/2014/01/5-interesting-points-raised-digital-

health-roundtable/#ixzz2qbbHgehD

In the early stages, revenue is a trap. Of course this can be widely applied to

companies in most industries but it works especially well for startups in digital

health. Thompson pointed out that digital health startups can do themselves a

disservice if they become consumed with how to generate revenue. Their focus

should be on how to attract users and produce data that shows their technology

not only works but is more effective than what’s available. Once they do that, it

should be much easier to focus on revenue.
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Dexcom Comparison DXCM.NAS 
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Summary

• Emerged from Development Stage

• Focused on Commercialisation

• Primed the Product Pipeline for Future Growth

Confidential & Proprietary

During 2013, iSonea:



Disclaimer

• This presentation does not constitute, or form part of, an offer to sell or the solicitation of an offer to subscribe for or buy

any securities, nor the solicitation of any vote or approval in any jurisdiction, nor shall there be any sale, issue or transfer of

the securities referred to in this presentation in any jurisdiction in contravention of applicable law. Persons needing advice

should consult their stockbroker, bank manager, solicitor, accountant or other independent financial advisor.

• Certain statements made in this presentation are forward-looking statements. These forward looking statements are not

historical facts but rather are based on iSonea’s current expectations, estimates and projections about the industry in which

iSonea operates, and its beliefs and assumptions. Words such as "anticipates," "expects," "intends," "plans," "believes,"

"seeks,” "estimates,“ “guidance” and similar expressions are intended to identify forward-looking statements. and should be

considered an at-risk statement. Such statements are subject to certain risks and uncertainties, particularly those risks or

uncertainties inherent in the process of developing technology and in the endeavour of building a business around such

products and services. These statements are not guarantees of future performance and are subject to known and unknown

risks, uncertainties and other factors, some of which are beyond the control of iSonea, are difficult to predict and could

cause actual results to differ materially from those expressed or forecasted in the forward-looking statements. iSonea

cautions shareholders and prospective shareholders not to place undue reliance on these forward-looking statements,

which reflect the view of iSonea only as of the date of this presentation. The forward-looking statements made in this

presentation relate only to events as of the date on which the statements are made. iSonea will not undertake any

obligation to release publicly any revisions or updates to these forward-looking statements to reflect events, circumstances

or unanticipated events occurring after the date of this presentation except as required by law or by any appropriate

regulatory authority.
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For More Information, Contact:

Jerry Korten
Chief Executive Officer

Email: jkorten@iSoneaMed.com

www.iSoneaMed.com

www.AsthmaSense.com
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Appendix: Market Data mHealth Trends



� Asthma & Chronic Obstructive Pulmonary Disease (COPD) 

affect an estimated 300,000,000 people worldwide.  Source:  

World Health Organization

� World Health Organization expects asthma affected 

population to increase by another 100 million by 2025.

� 250,000 preventable deaths occur from asthma annually.

� 25 million in US have asthma, including 10% of children. 
Source: CDC 

� The cost burden of asthma in the US alone exceeds 

$56 billion annually. Source: CDC 

� 53% of asthmatics in US are having annual attacks.

� Asthma is the #1 cause for outpatient emergency visits.

� In 2010, ~60% of asthma hospital visits were children 0-14.
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Asthma:  A Costly, Global Epidemic

Source:  CDC, Data from National Health Interview Survey

Medical Expenses 

Associated with Asthma 
(Direct & Indirect Costs)

~$3,300
Per Person/Year 

Source:  NIH, NHLBI Data 2007

+21%
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The 2010 CDC National Health Interview Survey underscores a great need for 

routine asthma monitoring in real life settings to improve management 

outcomes:

• Only 33% of patients use long-term control medications

• While 26% report emergency department visits for asthma

• Only 40% of patients use peak flow meter

22

High Costs & Poor Outcomes Are Preventable
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Monitoring  

Need
Benefits

Ultimate   

Monitor

• Professional guidelines all 

recommend, but

• Adherence is poor

• Peak Flow Meters are not  

pocket-sized or discrete

• Diary is a “hassle”

• Measurements are unreliable

• Better awareness 

• Medication  

compliance 

• Better data

• Improved outcomes

• Lower healthcare 

utilisation & costs

• Seamless functionality 

anywhere, anytime

• Small form factor – easy to 

carry & use discretely

• Automatic diary entry

• Location-based weather & air 

quality information

• Alerts when risks increase

• Integrates with action plan
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Why Mobile Health (mHealth)? 

• 500M smart phones sold globally in 2011 – expected to be >1B phones annually by 2015.

• 40,000 mobile health apps generated $718 million in revenue in 2011; $1.3B in 2012¹

• 247 million downloading mHealth apps in 2012, up from 124 million in 20111

• 7.4B mobile subscriptions projected by 2015.

• Number of health management apps for smart phones has grown >4X since 2010.

2,993

8,924

13,110

 -

 2,000

 4,000

 6,000

 8,000

 10,000

 12,000

 14,000

2010 Feb 2011 July 2012 July

iPhone Health Apps

# Health Apps

Qty
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Global mHealth Revenue Projections

• Global mHealth market revenues are projected to reach $23B by 2017.

• Monitoring services for chronic diseases are expected to account for 65% or  $15B.

• Healthcare apps are expected to generate $2.4B in revenues by 2017.

Confidential & Proprietary
24

Source:  GSMA 2012 

$15b$3.4b

$2.3b
$2.3b

Monitoring

Diagnosis

Treatment

Ancillary

Total = US$23 Billion

2017 mHealth Services Revenue US$ Billions
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Relevant Healthcare Issues & Trends
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• 75% of US healthcare costs are related to chronic disease management
• More active patient collaboration in care is essential to improve outcomes & lower costs

• Health plans are investing in mHealth solutions for member wellness programs 
• Increase personalized communication with health coaches, case managers, providers

• Aetna buys iTriage; Wellpoint & Verizon collaborate; UHC partners with CareSpeak, FitBit

• Medicare hospital readmission rates under scrutiny 
• Can mHealth tools at discharge provide early alerts of risk factors for readmission?

• Independent medical market research:  (Source: Float Mobile Learning 2012)

• 90% of physicians want chronic disease patients to self-monitor with mobile devices

• 56% of physicians stated their use of mHealth increases speed of decision-making

• 40% expect mHealth to reduce patient office visits

• 40% see improvements in administrative efficiency

• Global proliferation of smart phones provides accessible technology platform
• Even third world countries have established mobile telephony systems



Scientific Foundation for Asthma Self-Monitoring
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The need for frequent, ongoing self-monitoring of asthma symptoms is well established 

by the Global Initiative for Asthma (GINA) and National Heart Lung & Blood Institute 

(NHLBI) guidelines for asthma management.

GINA NHLBI
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Published Studies Demonstrate mHealth Benefits

Recently published clinical studies demonstrate beneficial health outcomes of 

mHealth tools in the management of chronic diseases:

• Hypertension – K Jethwani et al, presented American Heart Assoc. May 2012

- 219 hypertensive patients, 22-90 years old, on different medications

- Significant reduction in systolic blood pressure

- Web-based self management program for monitoring & data sharing

• Diabetes – WellDoc study, Diabetes Care, Sept 2011

- Mobile Diabetes Intervention Study - RCT with 163 diabetes patients

- Significant reduction in hemoglobin A1C for intervention group vs. control

- Smartphone app for diabetes management 

• Asthma – H Zhao et al, Telemedicine Journal E Health, June 2012 

- Asthma quality of life study – RCT with 150 asthma outpatients

- Significant increase in QOL & perceived control measures after 12 weeks

- Smartphone delivered SMS text reminders 
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Consumers Confirm mHealth Benefits

Widespread adoption of mHealth technology is viewed as inevitable, according to 

new study for Pricewaterhouse Coopers:   (Source:  EIU for Pwc Healthcare, June 2012)

• ~50% of consumers predict that mHealth will improve convenience, cost & quality of 

healthcare in next 3 years

• ~50% believe mHealth will change the way they manage chronic conditions 

(e.g., asthma), medication, and overall health

• 59% expect mHealth to change the way they obtain health information

• 48% expect mHealth to change the way they communicate with doctors

• 59% of those already using mHealth claim it has replaced some doctor visits
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Top 3 Reasons Consumers Use mHealth:

1) More convenient connectivity with doctor

2) Reduce out-of-pocket costs

3)  Assert greater personal control over health
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Goal:  Mass Customization Through mHealth

Mobile health (mHealth) allows mass customisation of healthcare:
• Individualized monitoring & treatment plans

• Patient as an active driver of their own care 

• Facilitates behavioral modification

• Measurement of individual treatment response

• mHealth can allow small company with innovative monitoring or treatment 

technology to efficiently reach a global population.

• Smart phones provide a ubiquitous hardware platform – the monitor as a constant 

companion.

• With a “commodity” platform,  the innovation is in the proprietary sensors, software, 

and algorithms “hosted” by the platform to deliver specific diagnostic, monitoring, or 

treatment benefits.

• Populations with smart phone enabled monitoring devices can function as an artificial 

“neural network” – providing large scale geographical & epidemiological  trend data
• In asthma, where are environmental factors causing attacks?

• Identify zones of elevated risks
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Digital Health Companies Attract Investment
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Source:  Rock Health 2012
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