AS)( ANNOUNGEMENT

Thursday, 19 June 2014
UBS AUSTRALIAN RESOURCES, ENERGY AND UTILITIES CONFERENCE

ERM Power Managing Director and CEO Philip St Baker will be speaking at the UBS Australian
Res Energy and Utilities Conference in Sydney today. A copy of his presentation follows.

Peter Jans
Group General Counsel & Company Secretary
ERM Power Limited

For further information

Garry West

Corporate Communications & Investor Relations Manager
Phone: +61 7 3020 5165

Mobile: +61 457 140 650

Email: gwest@ermpower.com.au

About ERM Power

ERM Power is a dynamic Australian energy company with interests in electricity sales, generation

and metering, and gas production and exploration. Trading as ERM Business Energy and founded in
1980, we have grown to become the 4th largest electricity retailer in Australia with operations in
every state and the Australian Capital Territory. We initially focused on larger businesses but now
offer our industry leading services to small businesses. We have equity interests in 497 megawatts of
low emission, gas fired peaking power stations in Western Australia and Queensland, operate an
electricity metering business that trades as Powermetric, sell conventional gas and condensate from
onshore discoveries in Western Australia, and have gas exploration operations in Western Australia
and New South Wales.

www.ermpower.com.au

ERM POWER LIMITED - LEVEL 52, 111 EAGLE STREET, BRISBANE QLD 4000 - GPO BOX 7152, BRISBANE QLD 4001
ABN 28122259223 - PHONE+61730205100 - FAX+61732206110 - www.ermpower.com.au
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IMPORTANT NOTICE - DISCLAIMER

Disclaimer

This presentation contains certain forward-looking statements with respect to the financial condition, results of operations and
business of ERM Power Limited (ERM Power) and certain plans and objectives of the management of ERM Power.

Such forward-looking statements involve both known and unknown risks, uncertainties, assumptions and other important factors
which are beyond the control of ERM Power and could cause the actual outcomes to be materially different from the events or results
expressed or implied by such statements.

None of ERM Power, its officers, advisers or any other person makes any representation, assurance or guarantee as to the accuracy or
likelihood of fulfilment of any forward-looking statements or any outcomes expressed or implied by any forward-looking statements.

The information contained in this presentation does not take into account investors investment objectives, financial situation or
particular needs. Before making an investment decision, investors should consider their own needs and situation and, if necessary,
seek professional advice.

To the maximum extent permitted by law, none of ERM Power, its directors, employees or agents, nor any other person accepts any
liability for any loss arising from the use of this presentation or its contents or otherwise arising out of, or in connection with it.

Non-IFRS information
This document may contain certain non-IFRS financial measures and other defined financial terms.

The directors believe the presentation of certain non-IFRS financial measures is useful for the users of this document as they reflect
the underlying financial performance of the business. The non-IFRS financial measures include but are not limited to:

EBITDAIF - Earnings before interest, tax, depreciation, amortisation, impairment and net fair value gains / losses on financial
instruments designated at fair value through profit and loss and gains/losses on onerous contracts, including profit from associates.

Underlying profit or Underlying NPAT- Statutory net profit after tax attributable to equity holders of the Company after excluding the
after tax effect of unrealised marked to market changes in the fair value of financial instruments, impairment and gains/losses on
onerous contracts.

All reference to S is a reference to Australian dollars unless otherwise stated. Individual items and totals are rounded to the nearest
appropriate number or decimal. Some totals may not add down the page due to rounding of individual components



OUR BUSINESS IN A SNAPSHOT

Australia's 4th? largest electricity retailer with generation and gas assets

e Australia's 4th? largest electricity e Conventional and unconventional
retailer, licenced to sell electricity in exploration and production tenements
all Australian States and mainland in Western Australia and New South
territories Wales

e Exploring options for the gas business,

* Targeting business customer o including potential demerger

market
— Large businesses
— Small businesses

e Ownership interest in, and operator
of, two low emission gas-fired
peaking power stations
— Oakey (100%) in Queensland
— Neerabup (50%) in Western

Australia

ERM
\POWER
e Electricity supply

exposure is hedged by

using owned or
contracted generation

capacity and derivative

contracts * Since inception, ERM Power has

developed >2,600MW of generation
and has a further >2,000MW
approved for development

1 ERM Power’s forecast league table for electricity sold in the National Electricity Market (NEM) for FY2014



NATIONAL FOOTPRINT

= Business energy sales
in every State and
ACT

= 497MW equity
Interests in 662MW of
peaking power Norther Terrory Queensiand
stations

= Operator of 982MW of Western Austrai

B

generation | E——
e hub— South Australia T -
= Gas production, =X
reserves, and - — g O e Sl B
exploration interests; e -
footprint on the east
an d W eSt C O aS t S . [ Asssts in which ERM Power Proposed pipeling route Victoria
has a current interest and operates
‘§ Assets fully divested which ) GasandCondensate
ERM Power operates Exploration and Production
Development approved assets Gas and Condensate Exploration

Tasmania
ERM Power's strategic land sites Retail Operations




HISTORY OF GROWTH

Listed on ASX since December 2010 (ASX: EPW)

= CAGR! (FY2011-FY2013)
— Electricity sales (TWh sold) 41%
— Revenue 70%
— EBITDAIF? 37%
— Underlying NPAT? 162%
— Dividends?3 73%
= Forecast CAGR (FY2013-FY2015%)
— Electricity sales (TWh sold) 24%
— EBITDAIF 11%
— Underlying NPAT 25%

T Compound annual growth rate (CAGR)
2 excludes the following significant items:
FY2013: the cost of the Neerabup arbitration and the costs of entering the small business market, staff rationalisation and depreciation adjustments.
3 Dividends declared for relevant financial year
4FY2015 based on guidance including mid-point of EBITDAIF and underlying NPAT guidance ranges



CONSISTENT GROWTH IN DIVIDENDS

Dividends = Strong growth in
dividends since IPO

= All dividends fully

franked to date
= Progressive dividend
policy subject to
| profitability and cash
| flow requirements

FY2011 final FY2012 FY2012 final FY2013 FY2013 final ~ FY2014
interim interim interim




ELECTRICITY SALES

= Trading as ERM Business Energy, dedicated to business
customers

= Grown to become 4th? largest electricity retailer in
Australia in just seven years

= Accounting for 7.5%*! of all electricity sales in NEM?
= Diversified customer base: >24,000 meters?

= Sales diversification3 includes 36% Qld, 30% NSW and
25% Victoria

= Strong growth in NSW (58%), Victoria (43%) in H1 FY2014

TERM Power’s forecast league table for electricity sold in the National Electricity Market (NEM) for FY2014
2 National Electricity Market
3May 2014



NO.1 FOR CUSTOMER SATISFACTION

ERM
BULINELS
EMHEIRGY

|

ERM Business Energy has the
most satisfied customers.
Overall Customer Satisfaction by retailer

OTHER MAJOR
EMERGY RETAILERS

B V. SATISFIED
B sATISFIED
B NEUTRAL
B CISSATISFIED

Source: Utility Market Intelligence (UMI) survey of retail electricity industry by independent research company NTF Group in 2013 (18th year of survey). Research
g based on survey of 414 business electricity customers in October/November 2013. Four major electricity retailers benchmarked.



NO.1 FOR BILLING ACCURACY

ERM
BUSINESS
EMERGY

|

95% of our customers are satisfied
ST with the accuracy of their bill.

ENERGY RETAILERS Customer Satisfaction with
billing accuracy by retailer

Bl V. SATISFIED
W sATISFIED
B NEUTRAL
B DISSATISFIED

Source: Utility Market Intelligence (UMI) survey of retail electricity industry by independent research company NTF Group in 2013 (18th year of survey). Research
based on survey of 414 business electricity customers in October/November 2013. Four major electricity retailers benchmarked.



OPERATIONAL EXCELLENCE

= Highly accurate and efficient operations enable market
leadership in customer satisfaction, service and value

= A major competitive advantage for ERM Power
= Billing accuracy of 99.95% (financial year to date)
= Billing collection rate 99.72% (financial year to date)

= We have achieved this industry-leading performance
level by designing, building, owning and operating our
own retailing systems and processes



BUSINESS ENERGY BENCHMARKING

We benchmark ourselves against global best practice to
ensure we maintain our competitive edge

= We study trends in other markets to identify innovations
that allow us to improve our customer service

= QOur executives regularly visit offshore markets including
US and UK

= |nnovations include our demand response product
introduced under an agreement with US-based EnerNOC

= Benchmarking has also highlighted the growing
importance of brokers and consultants and reinforced
the benefits of our strong relationship with them



SMALL BUSINESS

= Offering competitive pricing and industry leading service
to small businesses and small sites of large businesses

= Service offering based on world class IT platform
= Business launched with 10,000 NSW sites in July 2013

= 13,500 customer sites transferred since launch with
another 3,500 under contract and pending transfer

= Targeting further multi-site customers — the “corporate
tails” of large customers’ small sites

= Also targeting single site customers via marketing to
drive traffic to automated online sign-up portal



GROWTH IN CONTRACTED SALES

Forward sales contracts = Electricity sold in 2.5-3 year
: contracts which are signed
in advance of start date

= 79% of FY2015 forecast
sales have been contracted

= FY2015 contracted sales
currently 20% higher than
FY2014 contracted sales at
same time a year ago

= FY2015 forecast sales are
] ;é;a5czetisla,l\::,f;02f4l)3 at 31 May 2012, FY2014 at 31 May 2013, 2 1% h igh e r th a n FYZO 14
al Sales (FY2013), Forecast Sales (FY2014 and FY2015) fo reca St Sa Ies
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OPERATIONAL EXCELLENCE - GENERATION

= QOakey Power Station (Qld)
— 100% owner, operator
— 332MW peaker
— Two units
— Dual fuel — gas and diesel
— High availability! - 99.7%
* Neerabup Power Station (WA)
— 50% owner, operator
— 330MW peaker
— Two units

—  @Gas fuel
— High availability! - 99.99%

Neerabup Power Station — Western Australia

LIEEE Standard used for calculation of availability

14



OAKEY POWER STATION

= Off-take contract ends 31 December 2014

= Post-contract options include:

— Internal use by our electricity sales business (vertical
integration)

— Selling financial products in the wholesale market

— Selling specialised financial/physical products — such as gas
tolling agreements to gas and/or electricity market

participants



...
PRIORITIES
= Delivering guidance
= Continuing to grow large customer sales
= Delivering a breakthrough on small customer sales
= Restructuring gas assets to minimise capital demands
= Optimising returns from Oakey post contract

= Continuing to improve costs



MORE INFORMATION:

= Garry West

= Corporate Communications & Investor Relations
Manager

= Email: gwest@ermpower.com.au
Direct: 61-7 3020 5165
Mobile: 61- 457 140 650

= Website: www.ermpower.com.au



