










Click to add text







https://www.theevolvedgroup.com/australian-b2b-nps-industry-benchmarks-how-does-your-organisation-compare/


•

•

•

•

•

•

•

•







•

P

P

P



•

•



•

•

•

•
TM



Rollup KPG: Partner Owner DriverTM
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1. WIP

4.8 days*

2. Debtors
46.3 days*

CASH 
CONVERSION

93.5%

3. Revenue
7.5% Growth

EBITDA
33.4% Margins
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EBITDA Costs
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KPG.ASX vs ASX All Ordinaries

ASX KPG





Quality shareholder #1 Quality shareholder #2 Quality shareholder #3

Quality shareholder #4 Quality shareholder #5





50%

6%
3%

14%

14%

13%

Shareholder Composition

Founder and CEO Partners

Management & Board of Directors Institutional

Retail Remaining Shareholders



Source: The Warren Buffett Way, Robert Hagstrom (pg 153)

Assumptions

Stage 1 Growth Rate (Years 1 - 10)

Stage 2 Growth Rate (Terminal Value)

Discount rate
Base Year Earnings 

Stage 2 - 

Term Value

0 1 2 3 4 5 6 7 8 9 10

Revenue 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0

Owners Earnings (FCF) - Nominal 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 #DIV/0!

Growth (5%+5%) (g) 0.0% 0.0% 0.0% 0.0% 0.0% 0.0% 0.0% 0.0% 0.0% 0.0%

Discount Factor (1+WACC)^n 1 1 1 1 1 1 1 1 1 1 1

Real FCF 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 #DIV/0!

Sum of (Real FCF) - Intrinsic Value / Market Cap implied #DIV/0!

Multiple #DIV/0!

Implied Share Price #DIV/0!

Number of Shares on Issue (millions) 45

Stage 1

0.0







1. The Kelly+Partners Business System powers our 

performance, builds our cultures & drives our 

competitive advantage 

2. Kelly+Partners continues to build dominant firms 

& seeding network effects

3. Kelly+Partners has generated superior cashflow 

returns



1.

The Kelly+Partners Business 

System powers our performance, 

builds our cultures & drives our

competitive advantange





2.

Building dominant firms & 

seeding network effects





3.

Kelly+Partners 

continues to generate superior 

cashflow returns
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52.8%

47.2%

52.2%

47.8%

53.2%

46.8%

52.8%

47.2%

25.0%

35.0%

45.0%

55.0%

65.0%

75.0%

1H18 2H18 1H19 2H19 1H20 2H20 1H21 2H21

Seasonality in accounting business
(excludes acquisitions)

Seasonality in Accounting Businesses
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