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Disclaimer
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This presentation has been prepared by Indoor Skydive Australia Group Limited 
(ISA Group) and provides general background information about the Company’s 
activities.  That information is current at the date of this presentation.  The 
information is a summary and does not purport to be complete.  This 
presentation is not (and should be construed as) an offer, invitation, solicitation or 
recommendation with respect to the subscription for, purchase or sale of any 
security in any jurisdiction, and neither this document nor anything in it shall form 
the basis of any contract or commitment.  The presentation is not intended to be 
relied upon as advice to investors or potential investors and does not take into 
account the investment objectives, financial situation or needs of any particular 
investor which need to be considered, with or without professional advice, when 
deciding whether an investment is appropriate.  

ISA Group has prepared this presentation based on information available to it, 
including information derived from publically available sources that have not been 
independently verified.  No representation or warranty, express or implied, is 
made as to the fairness, accuracy, completeness, correctness or reliability of the 
information, opinions and conclusions expressed in this presentation.

Any statements or assumptions in this presentation as to future matters may 
prove to be incorrect and the differences may be material.  This presentation 
should not be relied upon as a recommendation of or forecast by the Company.  
To the maximum extent permitted by law, none of the Company, its directors, 
employees or agents , or any other person accepts any liability, including without 
limitation, any liability arising from fault or negligence on the part of any of them 
or any other person, for any loss arising from the use of this presentation or its 
content or otherwise arising in connection with it.

The financial information disclosed in this presentation has been prepared on a 
statutory and pro forma basis consistent with the financial information prepared in 
the Company’s accounts.  Due care and attention should be undertaken when 
considering and analysing the financial performance of the Company.  All 
references to dollars are to Australian currency unless otherwise stated.  The 
distribution of this presentation in jurisdictions outside Australia may be restricted 
by law and you should observe such restrictions.
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1. Details of Capital Raising

4

Institutional Placement under LR7.1 to raise $5 million 

Delivery of Australian Rollout – Perth on track

Offer Price $0.38 per Share

Discount of 7.9% to 5 day VWAP to 29 November  2016

Proceeds used to:
• Provide working capital for Australian and South 

East Asian Projects including Malaysia Prelim 
Works ($700K)

• Strengthen Cash Reserves
• Foreign Exchange Risk Mitigation

Share Purchase Plan to raise approximately $1 million

Restricted to Sophisticated and Professional Investors



2. Delivering on Strategy 
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Continues to be Delivered |     Implementing Growth     |     Commencing the Next Stage

First Australian Tunnel
Proof of Concept 

Second Sydney Tunnel – EQ Moore Park
Australian Rollout Continues

International Systems
Development

Global Opportunities
/ Acquisitions

S/E Asian
Preparation Completed Initial S/E Asian Expansion – Malaysia and Hong Kong

Operation Blue Print Developed
Multi-Tunnel Operations

Stable Australian Operations Base 
Penrith, Gold Coast, Perth

Presenter
Presentation Notes







3. Operations Update
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All Facilities Positively Contributing to Group  EBITDA – on track for operational profit FY17 

Stable Corporate Overheads Implementing Growth  - greater efficiencies from existing resources

Brand Recognition in Australia – continuing to drive the brand into new domestic markets

In house Training Capability Developed – no longer reliant on third party trainers

Stable Australian Operations Base Established

All Facilities Cash Flow Positive from Opening

Proven Systems  for Multiple Facilities - processes and systems standardised across all operations

Proposal for additional $15.3 million Debt Facility received from Westpac



Continued Revenue Growth – $6.55m FY16  

3. iFLY Downunder (Penrith)
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Market Continues to Grow

Increase in Enthusiasts - first time flyers converting to 
return flyers (sport)

Continued Occupancy Growth – 83%*

Frequent Flyer Program Launched

Strong Increase in Educational Programs

*Based on 12hrs/day 364 days/year

7%

Increased participants in 2nd Australian 
Championships – local and international coverage



Walk in Customers* 40% of all bookings 
(Penrith 18%)

3. iFLY Gold Coast
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Heart of Tourism District – Surfers Paradise 

Delivery of Australian Rollout – Perth on track
Category winner – Best New Tourism Business 
Queensland Tourism Awards 

Operations Cash Flow Positive and Contributing
to Group EBITDA 

Facility is still in ramp up stage with its first 
experience of the December/January holiday 
period about to commence.

* Book and Fly on the same day



Commissioning Commenced and on Track 

3. iFLY Perth
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Project On Time and Budget

Delivery of Australian Rollout – Perth on track

Strong daily sales have commenced, consistent with 
Penrith ramp up experience

Early Bird Sale Success – 400 hrs sold out in 3 
minutes

Successful Test Flights Completed

Booking System Live – taking flights from 17 Dec 16



Agreement for Lease signed – 16 November 2016

3. Second Sydney Tunnel
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Entertainment Quarter, Moore Park
• < 5kms CBD
• Easily accessible by Public Transport

Delivery of Australian Rollout – Perth on track

Opening the market to greater metro area
• Corporate market and international travellers 

staying close to the city

Design and Construction Confidence
• Project Management Team 
• Design
• Approval Process
• Delivery

14ft Diameter Flight Chamber

Leveraging 
from Perth 
success



3. South East Asia
First Project  - To be located within the largest 
shopping mall in Malaysia

Further opportunities in Malaysia, Singapore and 
Hong Kong under consideration

Reducing risk by partnering with successful 
local operator – final stages of negotiations

$2 - $2.5m Total Investment – Majority funded by 
Westpac Debt Facility (Proposal received)

ROI 3-5 years based on Profits and Management 
Agreement – additional Incentives available



4. Summary
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Clear strategy for growth

Dynamic Board of Directors

Strong management team

Expertise in planning and execution

Proven to deliver

Flexibility in engagement / manufacturers / technology



Thank you
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