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Singapore Patent covers 
the same invention as 
the granted U.S. Patent

Creates a “Portfolio of 
Patents” increasing the 
potential for value

Validates our first-mover 
position and reinforces 
our longer-term vision

In-part, the patented 
invention is used today  
by Mastercard XB

Breaking news

Identitii receives Singapore Patent approval
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We are building one data platform to 
help the global financial services 
industry reduce financial crime

Our future



Meeting Anti Money Laundering and Counter 
Terrorism Financing reporting is very difficult
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2020-2021 regulatory fines:

Totalled US $16B
globally across the industry1The financial, reputational and personal risk for Companies, 

Boards and even Executives is extreme, and growing every day

Why $2b in bank fines 
was necessary
AUSTRAC boss Nicole Rose doubts 
the banks would have spent millions 
of dollars fixing their systems 
without the $2 billion in fines the 
regulator has extracted over the 
past two years
Sep 25, 2020

Commonwealth Bank 
settles AUSTRAC case 
for $700m
Jun 4, 2018

The High Court in 
Wellington fines TSB 
NZ$3.5M
Sept 1, 2021

Westpac to pay 
$1.3bn fine over 
AUSTRAC breaches
Sep 24, 2020

Crown, Star risk steep 
fines as AUSTRAC 
swoops …
Jun 8, 2021
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UK AML fines hit 
record as criminal 
convictions sought  
Feb 8, 2022

BNZ put on notice 
over AML rules 
technical error
Jul 8, 2022



Every regulator 
wants different 
information and 
rules constantly 
change

The Problem is disparate information, manual processes, 
regulator ambiguity and lack of automation

Information for 
reporting sits
across multiple 
systems and 
teams

Compliance is 
often managed 
by people,  
spreadsheets 
and email

Leadership has 
no oversight 
over whether 
reporting is 
being done right

Legislation is 
ambiguous, 
leaving rules 
open to 
interpretation

A lack of skilled 
resources makes 
it hard to 
spreadsheet and 
email

AML/CTF reporting today
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…and we have very 
few competitors

This problem exists in financial institutions, money transfer businesses, 
insurance companies, casinos and more, all over the world 



Trusted by some of the 
world’s leading financial 
institutions

one single view
of all transactions

Identitii gives its customers 
assurance and oversight of 
their AML/CTF reporting 
obligations by giving them:

1 2 Then automates the 
processing and submission 
of complete and accurate 
reports to regulators to:

MINIMISE THE RISK
OF NON-COMPLIANCE
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The Solution is the Identitii platform, that automates 
complete and accurate reporting to regulators
One Platform, hosted in our own cloud environment, adhering to strict 
ISO27001 information security standards, with streamlined operating costs



Major market drivers:

• Government regulatory enforcement
• Increasing financial crime
• New industry players
• Accelerated digital adoption
• Increased intelligence sharing
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US$287B3

The amount 
regulated entities 
currently spend 
internally to meet 
compliance and 
regulatory 
obligations

The Opportunity for Identitii is significant, and 
exists in multiple markets all over the world  

Global spending on RegTech will increase 
over 200% by 2026, reaching US$204B2
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Diverse go-to-market strategy, focused on direct and indirect 
sales channels, and acquiring payments industry expertise

Large enterprise sales 
opportunities will 
increase, following 
several global early-
adopter customers, 
further expedited by 
focus on multiple 
engagement points, 
with additional SaaS 
revenue generating 
linear income

Hiring payments 
industry experts
Sales, product and technology 
people who understand the 
problem and the buying cycle

Direct focus on 
enterprise clients
Sales and marketing to 
global and local banks, their 
problem owners and their 
budget holders

SaaS to capture 
non-enterprise
Large number of smaller non-
bank clients increase revenue 
and cash flow predictability

Partnerships to 
grow distribution
Complimentary sales and 
marketing with firms like Deloitte, 
PwC and Ashurst Risk Advisory

Highly active with 
industry bodies
Memberships and sponsorship 
engagements with RegTech 
Association, ACAMS and more

Leverage fintech 
challenge wins
Technology recognised by 
SWIFT, Mastercard, Citi, Deloitte, 
Accenture, KPMG, Regulation Asia
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Customer Product Platform Environment

HSBC HK DART Serra Physical, theirs

HSBC AU Reporting Overlay+ Google, theirs

Mastercard Request Overlay+ Azure, ours

Novatti Group Reporting O+ SaaS AWS, ours

SCB AU Reporting New Plat. AWS, ours

Rabobank Reporting New Plat. AWS, ours

Hiring payments and technology expertise from within the 
financial services industry has been enormously beneficial
This expertise has identified our own legacy technology debt, running many products, on many 
platforms, in many environments, at high cost – with few customers and low revenue

The good news is, 
there is strong 

demand for our 
Reporting platform



Deliver Expand Innovate / Connect Payble

ü Global payments 
company Novatti
signed three-year 
licence 

ü Standard Chartered 
Australia signed three-
year licence 

ü Rabobank signed five-
year licence

ü New platform sandbox 
release enabling 
accelerated new 
customer growth 

ü Identitii platform 
processed over 3.0 
million payment 
messages 

ü New Board welcomes 
former banking and 
international payments 
CEOs

ü New CFO with former 
ANZ, Thomson 
Reuters and Nestle 
finance leader

ü Revenue from 
customers up 7% from 
FY21

ü 684% growth in 
revenue from 
customers (FY18-FY22)

ü Strategic initiatives to 
monetise US patent 
progress

After the end of the period:
ü Granted Patent 

approval in Singapore

ü CBA invested 
additional $0.7 million 
in Payble

ü Elise Fairbairn, MD 
IB&M joins the Board

ü New revenue 
generating contracts 
with:

ü City of Kingston 
ü Moreton Bay Council
ü Cessnock City Council

After the end of the period:
ü Wingecarribee Council

ü Patrick Vu joined to 
lead product

ü New SaaS platform 
launched to boost 
addressable market

ü Novatti went live with 
SaaS platform for 
AUSTRAC reporting

ü HSBC launched DART, 
built on Identitii
technology, in 
Australia and 
Singapore

ü $0.9 million R&D Tax 
Incentive rebate 
received

ü $7.4 million raised via 
Placement and 
Shareholder Rights 
Issue

Land

Growth strategy progress



FY22 financial performance

Value LY var LY $ LY %

Customer revenue $1.5m $0.1m 7%

Total revenue * $4.6m $1.9m 68%

Operating costs $9.6m $1.0m 11%

Loss for the year $5.0m $0.9m 15%

* includes government grants, plus a $1.9m gain on loss of control of Payble

“We have been through 
a year of change and 
relentless focus on 
market opportunity. I 
am delighted by the 
extraordinary 
commitment of the 
people and their 
unwavering belief in the 
business's future 
success.”

Tim Phillipps 
Chair
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We are transforming 

our operating model, 

moving away from 

many products, many 

platforms, high cost, 

few customers, and 

migrating new and 

existing customers to 

one platform, fewer

products, lower costs 

and scalable revenue 

One platform, fewer products, many customers

• Continue executing right across our current strategy

• Hire industry expertise as opportunity arises

• Relentless focus on selling our Reporting solution

• Pursue technology and distribution partnerships

• Remain active within the right industry bodies

• Expand our offering into new global markets

• Execute our One Platform strategy to improve efficiency

• Continue progressing our Patent Portfolio strategy

• Continue supporting Payble together with CommBank
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Summary of key messages  

strategy

• Demand for our regulatory reporting platform is strong and growing, in Australia and several 
other global markets

• Our current go-to-market strategy contains all the right elements for the Company to 
maximise the opportunity in front of us

• Hiring payments and technology expertise from within the industry has helped us identify 
what’s limiting our growth

• We have a robust One Platform strategy that will streamline our offering, enable faster
onboarding and lower operating costs

• By the end of 2023, Identitii will be operating one SaaS platform, serving multiple customers 
in several countries

• We have two additional assets, both with significant value opportunities, in our growing 
Patent Portfolio and our Payble joint venture
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1. Fenergo: https://resources.fenergo.com/i/1474552-enforcement-actions-in-a-covid-climate/18?

2. Juniper Research: Global RegTech spend will exceed $204 billion by 2026; accounting for over 50% of all regulatory 
compliance spend for the first time. This spend will grow from $68 billion in 2022; representing growth of over 200% 
over the next four years. https://www.juniperresearch.com/researchstore/fintech-payments/regtech-market-size-report

3. Juniper Research, ‘RegTech: Market Opportunities, Challenges and Forecasts 2021-2025’
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This presentation has been prepared by Identitii Limited (ABN 83 603 107 044) 
(Identitii,  Company) based on information available to it as at the date of this 
presentation. The  information in this presentation is provided in summary form and 
does not contain all  information necessary to make an investment decision.

This presentation does not constitute an offer, invitation, solicitation or recommendation  
with respect to the purchase or sale of any security in Identitii, nor does it constitute  
financial product advice or take into account any individual’s investment objectives, 
taxation  situation, financial situation or needs. An investor must not act on the basis of 
any matter  contained in this presentation but must make its own assessment of Identitii 
and conduct  its own investigations. Before making an investment decision, investors 
should consider the  appropriateness of the information having regard to their own 
objectives, financial situation  and needs, and seek legal, taxation and financial advice 
appropriate to their jurisdiction and  circumstances. Identitii is not licensed to provide 
financial product advice in respect of its
securities or any other financial products. Cooling off rights do not apply to the acquisition 
of  Identitii securities.

Although reasonable care has been taken to ensure that the facts stated in this presentation  
are accurate and that the opinions expressed are fair and reasonable, no representation or  
warranty, express or implied, is made as to the fairness, accuracy, completeness or 
correctness  of the information, opinions and conclusions contained in this presentation. To 
the maximum  extent permitted by law, none of Identitii, its officers, directors, employees 
and agents, nor  any other person, accepts any responsibility and liability for the content of 
this presentation  including, without limitation, any liability arising from fault or negligence, 
for any loss arising  from the use of or reliance on any of the information contained in this 
presentation or  otherwise arising in connection with it.

The information contained in this presentation is subject to change without notice and 
Identitii  does not have any responsibility or obligation to inform you of any matter arising 
or coming to  their notice, after the date of this presentation, which may affect any matter 
referred to in this  presentation.

The distribution of this presentation may be restricted by law and you should observe any 
such  restrictions.

This presentation contains certain forward looking statements that are based on the  
Company’s management’s beliefs, assumptions and expectations and on information 
currently  available to management. Such forward looking statements involve known and 
unknown  risks, uncertainties, and other factors which may cause the actual results or 
performance of  Identitii to be materially different from the results or performance 
expressed or implied by  such forward looking statements. Such forward looking 
statements are based on numerous  assumptions regarding the Company’s present and 
future business strategies and the political  and economic environment in which Identitii 
will operate in the future, which are subject to  change without notice. Past performance is 
not necessarily a guide to future performance and
no representation or warranty is made as to the likelihood of achievement or reasonableness 
of  any forward looking statements or other forecast.

To the full extent permitted by law, Identitii and its directors, officers, employees, 
advisers,  agents and intermediaries disclaim any obligation or undertaking to release 
any updates  or revisions to information to reflect any change in any of the information 
contained in this  presentation (including, but not limited to, any assumptions or 
expectations set out in the  presentation).

Disclaimer and important notice. 

*This presentation has been approved and authorised to be lodge with ASX by the Board of Identitii 
Limited
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