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Disclaimer

This presentation contains summary information about Simble and its activities, which is current as at the date of this presentation. The information included in
this presentation is of a general nature and does not purport to be complete nor does it contain all the information which a prospective investor should consider
when making an investment decision. Each recipient of this presentation should make its own enquiries and investigations regarding all information in this
presentation including but not limited to the assumptions, uncertainties and contingencies which may affect future operations of Simble and the impact that
different future outcomes may have on Simble. This presentation has been prepared without taking account of any person’s investment objectives, financial
situation or particular needs. Before making an investment decision, prospective investors should consider the appropriateness of the information having regard to
their own objectives, financial situation and needs, make their own assessment of the information and seek legal, financial, accounting and taxation advice
appropriate to their jurisdiction in relation to the information and any action taken on the basis of the information.

The information included in this presentation has been provided to you solely for your information and background and is subject to updating, completion,
revision and amendment and such information may change materially. Unless required by applicable law or regulation, no person (including Simble) is under any
obligation to update or keep current the information contained in this presentation and any opinions expressed in relation thereto are subject to change without
notice. No representation or warranty, express or implied, is made as to the fairness, currency, accuracy, reasonableness or completeness of the information
contained herein. Neither Simble nor any other person (including its shareholders, directors, officers and employees) accepts any liability and Simble, its
shareholders, its related bodies corporate and their respective directors, officers and employees, to the maximum extent permitted by law, expressly disclaim all
liabilities for any loss howsoever arising, directly or indirectly, from this presentation or its contents.
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FY18 customer growth

240%

vs. FY17

Deals signed since IPO

AS4.9m

2018 Priorities

SIS Snapshot

Operating cash burn excl R&D

1 70%

Q4 vs Q1

Cash inflows

+124%

H2 vs H1

Build a scalable channel network & pipeline

Invest in innovation, marketing & expansion ‘

Lay foundation for sustainable growth over

years to come

Devices to be connected to

+10,000

Contracted minimum

Market Cap

S8.8m

as at 25 February 2019

2019 Priorities
* Nurture existing partnerships
e Convert large sales pipeline

* Accelerate growth across key markets
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Energy Analytics

Footprint and Focus Areas

Carbon Accounting Solutions Internet of Things Machine Learning Big Data
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Simble
London, UK

Europe HQ &
Product Team
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Da Nang, Vietnam
R&D Centre operating since 2014
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Sydney, Australia
Corporate HQ
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Melbourne, Australia
Business Development
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Our Technology Stack Simble

Hardware and network agnostic loT analytics solutions targeting multiple industry verticals

© O

Virtual Analytics SimbleLite SimbleSense

Simble loT

residential sQIution connected to utility meters with energy sub-meters with loT sensors
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Low cost — high volume High value — low volume

Partner
Network

TECHNOLOGY PARTNER

‘ amazon
webservices
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Go-to-market £5 SYNNEX Utlll

* Simble has established a high quality network of + 6,000 Partners _

channel and distribution partnerships — ®

mitigating the need for large direct sales teams » . ‘

L} B|dEnergy UCR Consultants

* Energy & |oT division signed deals worth up to

$4.9 million to date delivering recurring SaaS D

revenues over the years to come o PT U S O WAY

“~ great people : great work

* Recently secured first client win (Banyule City

Council) in partnership with BidEnergy - r ||| ||||I powerc 0 r

validating the combined merit of this partnership

* Laser-focused for 2019 with significant pipeline WattwatCherS 2 'cl':raa:lbeo)'(‘change

Access the world's carbon markets

DIGITAL ENERGY
across key markets

+ small to medium sized ESCOs, energy
brokers, utilities
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Some of the end-customers using our energy solutions
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Expansion of product suites -
to dr|ve growth |n 20 19 0 Meter Growth Simble Energy Platform

400

High value — low volume product

300 3-year CAGR 200%+

* In Q4 2018 Simble launched "low cost — high volume" product
suites, which will turbocharge growth of meters under management
(MUM) on the platform*.

200

100

loT devices + energy sub-meters

*  First significant contract win (UCR Consultants, announced January
2019), which will see a minimum of 10,000 meters connect to the 0

2017 2018 2019
platform before the end of Q2 2019 (as of Feb 2019) Meters under
Management
* Goinginto 2019 Simble has a significantly strengthened and 15 000 ] ]
diversified product offering, capable of delivering; ' Meter Growth - SimbleLite
» Diversified revenue streams o
> Accelerated low-cost client onboarding at scale £ 10,000 Low cost - high volume products connecting
0nQ S to smart meters
» Upsell opportunities v
E min. 10,000 meters to connect in H1 2019
e High volume products include 0o
* SimbleSenselite — commercial customers
*  Virtual Analytics — residential customers Launch Q4 2018
0 \
2017 2018 2019f

* Simble makes no forecast about potential future growth. Only contracted minimum commitments are referenced on this slide



UK Market Opportunity

Contracted minimum of 10,000 and up to 60,000
smart meters will be connected to the Platform via
energy broker UCR Consultants representing 0.1%
of the total potential addressable market

Recurring revenues of up to $3.4 million expected
from this deal alone

Channel partner Utiligroup services over 100
utilities and metering companies representing up
to 80% of the total addressable market

The UK Government has mandated the
deployment of 53 million smart electricity and gas
meters across residential households and small
businesses

0.1%

Simble Market Penetration

Simble to generate up to $3.4m in revenues
by connecting to 60k smart meters
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HIGHLIGHTS Simble

Proven management team with track record of creating value in ICT industry and delivering key operational targets

Fastest growing energy SaaS company on the ASX, supported by 10 small cap institutions

Strong value proposition targeting mass rollout in UK & Australia

Tight share register and aligned management interests via significant inside ownership

Least demanding valuation versus other ASX energy management software plays
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FADI GEHA
CEO
+61 411 141 065 | fadi@simble.io

SIMBLE SOLUTIONS LIMITED (ASX:SIS)
Level 12, 6-10 O'Connell Street, Sydney NSW 2000

www.simble.io



