
1

Investor Relations
Presentation



DISCLAIMER

Disclaimer:
Commercial in Confidence. Not to be shared or reproduced without the authority of Cashwerkz Limited (ACN: 010 653 862).
Cashwerkz Group I Cashwerkz Limited ABN 42 010 653 862 AFSL 260033 | Cashwerkz Technologies Pty Ltd ABN 70 164 806 357 AFSL 459645 | RIM Securities Ltd ABN 86 111 273 048 
AFSL 283119 | Trustees Australia Limited ABN 63 010 579 058 AFSL 260038. This Presentation contains general information only and is, or is based upon, information that has been 
released to ASX. This document is not an invitation, offer or recommendation (expressed or implied) to apply for or purchase or to take any other action in respect of securities and is 
not a prospectus, product disclosure statement or disclosure document for the purposes of the Corporations Act 2001 (Cth) and has not been lodged with ASIC. 
Investment Risk
An investment in Cashwerkz Limited (‘CWZ’ or ‘Group’), is subject to known and unknown risks both specific to CWZ and of a general nature, some of which are beyond the control of 
the Group. Such risks either may individually or in combination adversely affect the future operating and financial performance of CWZ, its investment return and value of its 
securities. 
There can be no guarantee, and the directors and management give no assurances, (notwithstanding that they will use their conscientious best endeavours), that CWZ will achieve its 
stated objectives or that any forward-looking statement or forecast will eventuate. 
Forward-Looking Statements
This Presentation contains certain statements that may constitute forward-looking statements or information (“forward-looking statements”), including statements regarding the use 
of proceeds of any funds available to the Group. These forward-looking statements are based on certain key expectations and assumptions, including assumptions regarding the 
general economic conditions in Australia and globally, industry conditions in Australia and the intended operations of the Group. These factors and assumptions are based upon 
currently available information and the forward-looking statements contained herein speak only as of the date hereof. 
Although the expectations and assumptions reflected in the forward-looking statements are reasonable in the view of the Group’s directors and management, reliance should not be 
placed on such statements, as there is no assurance that they will prove correct. This is due to forward-looking statements being subject to known and unknown risks, uncertainties 
and other factors that could influence actual results or events and cause actual results or events to differ materially from those stated, anticipated or implied in the forward-looking 
statements. These risks include, but are not limited to: uncertainties and other factors that are beyond the control of the Group; global economic conditions; risks associated with the 
financial markets; interests rates; bond prices; operational and seasonal risks associated with customer’s cashflow requirements; delays or changes in plans; specific risks associated 
with the ability to meet software development commitments and capital expenditures; and risks associated with securities market volatility. 
The Group assumes no obligation to update any forward-looking statements or to update the reasons why actual results could differ from those reflected in the forward-looking 
statements, except as required by Australian securities laws and ASX Listing Rules. 

© 2019 Cashwerkz Limited



Cashwerkz
Opportunity



Cashwerkz has transformed the $2.1T cash 
and deposit marketplace

• We are a Regtech and Fintech creating the first to solve for the second. 

• We own our KYC/AML, the banks trust our process of identification and we onboard 

the customer to them at no cost to them.

• We add value to every player in the market, from the $850b platform providers to the 

20,000 strong financial advisers or direct investors themselves. There are no limits.

• We have created new distribution partners helping them solve for their client’s best 

interest requirements.

• We have enabled choice, transparency, efficiency and better/safer outcomes for our 

customers.

• We are ready for NPP, Open Banking, and further developments.

• We have solved the problem that started when banking did, we have mobilised cash 

and deposit investing.



The problems 
we solve



Cash/Term Deposit ecosystem



• Best interest duties of all participants in financial services for cash and term 

deposits.

• Inefficiencies and unnecessary cost to those who have to manage cash for their 

clients.

• Customers can research, manage, transact and switch for competitive rates.

• An easy to use online platform, with only 3 clicks to invest.

• A safe place to invest, using the government guarantee smartly, and customers 

never losing control of their money.

• Integrating into other technologies, so financial service businesses can look 

after their clients more effectively.

Brought banks and cash investors closer 
together than ever before



2019 Summary



Inaugural milestones
• Total revenue increased by 38% to $ 1,152m versus FY18 revenue of $836k

• TAU strategic review completed pathway forward is exciting for shareholders

• 49 ADI’s and growing creating the leading marketplace for cash and TDs in Australia

• Successful capital raise of net $9.3m 

• Very strong pipeline built for conversion going into the year with agreements coming across, brokers, direct, custodian, platforms, 

advisers

• Strategic wins eg: Praemium, Agility, we are expecting to see strong inflows into the 2020 year

• New Data Feeds eg: Praemium and IRESS

• Cashflow expenses were kept in line with budget and expectations ensuring we can scale without significant cost additions. 

• Total Inflow of funds to the platform since activation date (August 2017) $2.7b.

• Total Inflow of funds to the platform for FY19 of $2.341b. Consisting of: Q1: $535m; Q2: $579m; Q3: $681m and Q4: $546m.

• Net Inflow (Inflows less redemptions) for FY19 of $704m.  Consisting of Q1: $445m, Q2: $230m, Q3: $135m, Q4: -$106m.

• Active funds scheduled for future maturity as at 30 June 2019 of $1.028b, compared to $324m as at 30 June 2018, a 317% increase for 

the period.

• Cash on hand at the end of FY19 was $5.15m, versus $402k in the previous year. There were no borrowings at the end of FY19, versus 

FY18 borrowings of $4m.

• Innovation of a revolutionary easy-to-use online ordering system for brokers to review and place investments At Call – classified as a 

‘game changer’ for brokers.  Brokers can now access 3 ADIs with market competitive rates for At Call cash solutions.







49 PARTNERS
Major Domestic Banks

AMP Bank Ltd

ANZ

Macquarie Bank Limited

NAB

International Banks

Arab Bank Australia Limited

Industrial and Commercial 
Bank of China Limited

ING Bank (Australia) Limited 
(trading as ING) – WS

Mega ICBC

RaboBank

United Overseas Bank

Regional Banks

Adelaide Bank

Australian Military Bank Ltd

Auswide Bank Ltd

Bank of us

Bank Australia 

Bank of Sydney

Bank of Queensland Specialist

Bendigo and Adelaide 
Bank Limited

BNK Bank

Gateway Bank 

Heritage Bank 

The Mutual

ME Bank

RACQ Bank

Rural Bank 

My State

NEO Banks

Volt Bank

86400

JUDO Bank

Additional Banks

People’s Choice Credit Union

Australian Unity Bank

Bank First

BCU 

Beyond Bank Australia

Bank VIC

Community First Credit Union Limited

G&C Mutual Bank Limited

CUA 

Credit Union SA 

Defence Bank

Goulburn Murray Credit Union 

Holiday Coast Credit Union 

P&N Bank

Police Bank Ltd

Police Credit Union Limited

QBANK

Qudos Bank

Queensland Country Credit 
Union 

Regional Australia Bank

The Capricornian

Warwick Credit Union 



FY19 Highlights



STRONG
RESULTS

TRANSFORMING  
THE WAY WE  
INVEST INCASH

• Exciting new product  

opportunity for direct retail  

investors and SMSFs

• Responding to demandfrom  

advisers, fund managersand

custodians for a newplatform

• Increasing the choice,

streamlining and offering  

transparency

• Open banking launched 1July,  

2019

• New partnerships, 
Praemium, Agility & IRESS

• New products including 
Bonds

• New markets

• Global aspirations

• Total revenue increased by 

38% to $ 1,152m versus FY18 

revenue of $836k

• Increase in ADIpartners  to 

49 partners*

• Steady customer loyalty, 

with 77% of customers 

reinvesting on the platform

• In demand by banks,advisers  

and dealer groups

• Exceeds anti-money laundering  

and know-your-customer  

compliance obligations

• State-of-the art REST API’sand  

integration with thirdparties

• 24/7 availability

• Opportunity to collaborate with  

partners to extend ouroffering

• In demand by Banks,Advisers  

and Dealer Groups

SUPERIOR  
TECHNOLOGY
& 
INNOVATION

FUTURE  
GROWTH  
POTENTIAL

* As at June 2019

• TAU strategic review 

completed 

• Key staff appointments -

Marketing, Sales & 

Technology investment

• Growing our tech roadmap

• Strong pipeline













Growth Outlook 
FY20 and Beyond



We are excited to work  
with Cashwerkz, to expand

and innovate our term deposit  
distribution to reach more investors,  

and we are particularly excited  
about extending our reach to the  
direct, advised, middle market and  

institutional segments.
Paul Thomas, CEO, Gateway

Cashwerkz  
provides more transparent

cash investing options for clients  
and ensures we are accessing the  

most competitive market rates  
possible. This has not onlymade a  

positive impact on our client’s  
returns, it has streamlined our  
reporting and administration

Todd Martin, Financial Adviser,  
MartinCo Financial Services

Our contribution to investing

CHOICE. HUGE RANGE OF
INVESTMENT OPTIONS

TRANSPARENCY. VIEW ALL YOUR  
INVESTMENTS IN ONE PLACE

BANK-GRADESECURE. PROTECTION

We are committed
to continually providing our  

clients with choice. By leveraging
our unique open architecture capabilities  
and integrating with Cashwerkz, we are

providing access to a range of cash and term  
deposit solutions through Agility Connect,  

which enables a seamless and
secure connection to external providersand  

enhances efficiencies for our clients
Craig Apps,  

Director, AgilityApplications

We are delighted to welcome 
Cashwerkz as a data feed 
partner to the Praemium

integrated Managed 
Accounts Platform.

Mat Walker Head of Product and 
Marketing, Praemium







Potential 
ASX Listing 

2020

Trustees Australia hidden value

TRUSTEES 
AUSTRALIA

Independent 
Trustee

MIS

Efficiency and 
compliance 

solution 
providers

Superannuation 
Trustees

Fintech









Marketing and 
Communications

• We are partnering with banks to give all customers 
better financial outcomes

• Cashwerkz is the cash marketplace for all Australians

• Cashwerkz will no longer be a secret to targeted 
audiences



Marketing activity: eDMs | Webinars | Social



Marketing activity: Partnerships | Events | PR



Technology focused media releases



Thank you



Appendix



The Business Model
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Cashwerkz Limited

ABN 42 010 653 862

Level 1, 200 CreekStreet

Brisbane QLD 4000

GPO Box 6

Brisbane QLD 4001

Trustees AustraliaLtd

Level 1, 200 CreekStreet

Brisbane Qld 4000  

Trusteesau.com.au
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