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Investor Webinar Presentation

Elsight Limited (ASX: ELS) ( ‘Elsight Ltd’, ‘Elsight’ or ‘the Company’), is pleased to release the following

investor presentation for the quarterly results webinar scheduled for 5.30 pm today, 1 February 2023.

A recording of today’s webinar is expected to be available on the Company’s website as soon as possible

following the event.
For investors wanting to participate in today’s webinar, please click on the registration link below.

Webinar details:

Date: Wednesday, 1 February 2023

Time: 5:30PM AEDT

To register: Click HERE

Dial-in details: You will receive your personal dial-in details upon registration.

Participants will be able to submit questions during the webinar via a ‘submit question’ facility displayed
within the webinar or can submit them in advance to ir@elsight.com.

Authorised for release by the Board of Directors of Elsight Limited.

-ENDS-
For more information, please contact:
Corporate & Business Enquiries Media Enquiries
Howard Digby Justin Kelly
Elsight Limited Media + Capital Partners
T:+61 434987 750 M: +61 408 215 858
E: howarddigby@elsight.com E: justin.kelly@mcpartners.com.au

About Elsight

Elsight (ASX:ELS) (www.elsight.com) Elsight delivers Absolute Connection with 24/7 Confidence. Our
proprietary bonding technology incorporates both software and hardware elements to deliver extremely

reliable, secure, high bandwidth, real-time connectivity - even in the most challenging areas for stationary,
portable, or actively mobile situational requirements.


https://us02web.zoom.us/webinar/register/9716751466291/WN_iIafrGJHQ1-wiwlh2U2Xdg
mailto:ir@elsight.com
mailto:howarddigby@elsight.com
mailto:justin.kelly@mcpartners.com.au
https://www.elsight.com/
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Disclaimer

This presentation has been prepared by Elsight Limited. (“Elsight” or the “Company”)
based on information available to it as at the date of this presentation. The information in
this presentation is provided in summary form and does not contain all information
necessary to make an investment decision. This presentation does not constitute an offer,
invitation, solicitation or recommendation with respect to the purchase or sale of any
security in Elsight, nor does it constitute financial product advice or consider any
individual’'s investment objectives, taxation situation, financial situation or needs. An
investor must not act based on any matter contained in this presentation but must make
its own assessment of Elsight and conduct its own investigations. Before making an
investment decision, investors should consider the appropriateness of the information
having regard to their own objectives, financial situation and needs, and seek legal,
taxation and financial advice appropriate to their jurisdiction and circumstances. Elsight is
not licensed to provide financial product advice in respect of its securities or any other
financial products. Cooling off rights do not apply to the acquisition of Elsight securities.
Although reasonable care has been taken to ensure that the facts stated in this
presentation are accurate and that the opinions expressed are fair and reasonable, no
representation or warranty, express or implied, is made as to the fairness, accuracy,
completeness or correctness of the information, opinions and conclusions contained in
this presentation. To the maximum extent permitted by law, none of Elsight its officers,
directors, employees and agents, nor any other person, accepts any responsibility and
liability for the content of this presentation including, without limitation, any liability arising
from fault or negligence, for any loss arising from the use of or reliance on any of the
information contained in this presentation or otherwise arising in connection with it.

The information presented in this presentation is subject to change without notice and
Elsight does not have any responsibility or obligation to inform you of any matter arising or
coming to their notice, after the date of this presentation, which may affect any matter
referred to in this presentation. The distribution of this presentation may be restricted by
law and you should observe any such restrictions. This presentation contains certain
forward-looking statements that are based on the Company’s management's beliefs,
assumptions and expectations and on information currently available to management.
Such forward looking statements involve known and unknown risks, uncertainties, and
other factors which may cause the actual results or performance of Elsight to be
materially different from the results or performance expressed or implied by such forward
looking statements. Such forward looking statements are based on numerous
assumptions regarding the Company’s present and future business strategies and the
political and economic environment in which Elsight will operate in the future, which are
subject to change without notice. Past performance is not necessarily a guide to future
performance and no representation or warranty is made as to the likelihood of
achievement or reasonableness of any forward-looking statements or other forecast. To
the full extent permitted by law, Elsight and its directors, officers, employees, advisers,
agents and intermediaries disclaim any obligation or undertaking to release any updates or
revisions to information to reflect any change in any of the information contained in this
presentation (including, but not limited to, any assumptions or expectations set out in the
presentation).
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“Like the internet and GPS before them, are evolving beyond their
military origin to become . They've already made
the leap to the consumer market, and now they're being put to work in
commercial and civil government applications from firefighting to farming.
That's creating a .

- Goldman Sachs
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Elsight Halo Core Technology
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https://www.youtube.com/watch?v=z_gTJxnhc3M
https://www.youtube.com/watch?v=z_gTJxnhc3M

ELS Highlights

Proprietary technology
solution

Our unique software and
hardware solutions
facilitate reliable
connection confidence
everywhere

Substantial nascent
market opportunity

As the unmanned industry
is rapidly evolving, Elsight
is in a great position to
become industry-standard
for connectivity

Product validation - key
partners’ adoption

‘Design wins’ with multiple

key partners in high
demand verticals - the
company is at the tipping
point for growth

Multiple growth
engines

Scalable, repeat
transactional hardware &
software sales plus
recurring managed
services revenues

elsight
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Drone Industry Forecast
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Elsight Within the Drone Sector

Similar to the PC market, where Intel has successfully branded “intel inside” while being agnostic to the PC brand -
Elsight is applying the same concept to the UAV BVLOS market to have “Halo inside”, ensuring absolute
connection confidence across a range of verticals
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Our Pathway to Market

FAA Standard

'High customer retention, companies
must continue using critical components
like the Halo to keep type certificates and

FAA waivers once approved

Organic Growth

Organic growth within the industry, as
more design wins lead to an industry
standard and hard vow by our partners to
grow with them

Growth Potential

Elsight grows organically as our partners
grow, with minimal to none sales cost or
efforts

Engineering Advantage

Companies will only replace existing
critical components under
extraordinary circumstances
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Optimizing Revenue Growth

Profitable models

Tiering
Increase Additional Services
*ARPU
Remote ID

Coverage map uploading

j Connectivity as a Service
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Revenue Models — One-Time sale

Building revenue through hardware, software, and services

‘ Halo Hardware

Cloud Service & SLA
(Recurring Annual Revenue)
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Data Usage (App. Based)
(Recurring Quarterly Revenue)




Revenue Models — Halo as a Service (subscription)

Growing with our customers and aligning with their business

‘ Cloud Service & SLA « Aligned with customers’ business model -> drive growth

‘ Halo Hardware
‘ Data Usage

 Lower Financial Risk

One-Stop-Shop for connectivity E-2-E

 Lifetime warranty

Overtime — much more profitable for Elsight
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Revenue Models — One-Time Vs Subscription

Recurring Income out of total

D

, R X S $300K
One-Time Vs Subscription over time >

$245K

$250K

$200K

$150K

$100K

$50K

SOK

2023 2024 2025 2026 Q1 Q2 (0K Q4
== (0ne-Time === Subscription B Recurring Income M One-Time Income

Table 1 This chart sets out the unaudited quarterly income for the Company with the increasing
contribution of the Recurrent Income based on Elsight Cloud and connectivity plans.
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So who are our customers?

Platform Manufacturer

Those that manufacture the drones/
robots and sale them to operators/ end
customers

emr

§4 speedbird

Service Providers/ Operators

The companies who provide the
services to the end customers using
specific platform or multiple platforms

DroneUp

End Customers with Custom needs

Enterprises, government organizations
that have a special need for BVLOS
solutions and create demand for the
operators and/or the manufacturers




World Class customer satisfaction

LORENC

Drone pilot and Chief
Operating Officer of Air
Operations Division of
Farada Group member
Labair

Elsight's solution
proved to be much
more effective than
the competitors’
products, mainly
because of its low
weight, better data
aggregation, and
ability to control a
couple of UAVs at
the same time.

CTO at DroneUp

JOHN VERNON

Elsight provided the reliability that we needed, provided the connection consistency,
provided the bandwidth. Elsight had the cloud, provisioning, management and
software capabilities that allowed us to continue refining and improving, something
Elsight still does very well

Head of Global Strategic Partnerships at Speedbird
ELUIOA RIVOS

Integrating Halo into our aircraft has helped us to
ensure the constant flow of our commercial operations
without delays due to loss of connectivity.

Director of Flight Operations
RKYAN AENVEROUN

With Halo, MissionGQ is able to perform the critical task of
cargo delivery, among many other aviation operations.
Reliable, fast, and robust connectivity on our aircraft will be a
cornerstone and key component to successful missions.

CEO and co-founder at High Lander

As a leading platform provider for managing drone airspace and missions, Elsight’s
5G support is helping us get much closer to fully autonomous BVLOS capabilities.

We have been extensively flying with HALO and
we love it. Just incredible. We've never
experienced such a solid LTE link before. Love it!

-Ryan Henderson, Director of Flight Operations, MissionGo!l
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Allan Burtness = 1st =L
Supporting the Future of UAS LHilizing a Lifelong Career of Manned Helico...

Elsight's customer support is the best I've ever seen. HALO is very
impressive and backed up by an outstanding support group. It's a win-
win.

(44

Elsight is our best supplier. Elsight not only has an
outstanding, amazing product, they also have superb
service and support, and we-really appreciate this. We are
pursuing regulatory type certificate in'Brazil with the Halo.
This is going to take us to the next level. Halo rocks!

- Santiago Pinzon, CEO, Orkid , ,
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Deployment as we speak- partners headlines
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We’re Bringing the Convenience of Drone
Delivery to 4 Million U.S. Households in
Partnership with DroneUp
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Drone Delivery Of Packages Becomes Reality In
Virginia

By Eric Burk - August 25 -

“Our delivery capacity will be four million homes by the end of this year. Our
goal is 30 million by the end of next year,” DroneUp CEO Tom Walker told the
media. “Our partnership with Walmart is unique because there’s 4,700
Walmarts. Ninety-two percent of the U.S. population lives within 10 miles of a
Walmart. So as we work with the FAA and negotiate that broader range, we’re
starting to go three, four, five, ten miles. It’s not long before 92 percent of the
U.S. population can be receiving products.”

Walker said that the drones have technology to avoid flying over people and
moving vehicles, and operators keep the drones in their sight at all times. He
said the drones have a 10-pound capacity, and suggested that they would
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deliver products like eggs and soda, but said they don’t deliver hazardous

material or alcohol.




Accelerating Growth

Unlocking value
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THANK YOU



https://www.youtube.com/channel/UCeFJxzpx9Rs9EyaxLbCdTqw
https://www.elsight.com/
https://www.linkedin.com/company/elsight/
mailto:ir@elsight.com
https://twitter.com/elsight
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