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Disclaimer

The material in this presentation has been prepared by SelfWealth Ltd and is general background information about SelfWealth’s
activities current as at the date of this presentation. The information is given in summary form and does not purport to be complete.
Information in this presentation, including forecast financial information, should not be considered as advice or a recommendation to
investors or potential investors in relation to holding, purchasing or selling securities or other financial products or instruments.

This presentation may contain forward-looking statements including statements regarding our intent, belief or current expectations
with respect to SelfWealth’s business and operations, market conditions, results of operation and financial condition, capital adequacy,
specific provisions and risk management practices. Readers are cautioned not to place undue reliance on these forward-looking
statements.

SelfWealth does not undertake any obligation to publicly release the result of any revisions to these forward-looking statements to
reflect events or circumstances after the date hereof to reflect the occurrence of unanticipated events. While due care has been used
in the preparation of forecast information, actual results may vary in a materially positive or negative manner. Forecasts and
hypothetical examples are subject to uncertainty and contingencies outside of SelfWealth’s control. Past performance is not a reliable
indication of future performance.
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Selfwealth — Strong fundamentals + growing

Our Mission

To build a leading wealth management platform for retail and self-directed and advised investors.

FY 23 (YTD) Fundamentals

$22.7m 129K Active $9.3B FUM Cash flow $11.4m cash
Revenue Traders breakeven balance

* YTD — Year to Date from 1 July 2022 to 31 March 2023
Selfwealth market capitalisation of $46.2m at 28 April 2023



Continued growth in total assets on platform
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Building breadth and depth in a wealth management experience

Our Immediate Focus
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Multi-stage transformation program

Reposition &
Refocus FY22

* Brand refresh

* Educational content
* Minor accounts

* ESG data

* HKEX

* USA Early access

Operating Efficiency &
Customer Experience FY23

FNZ — ASX, Settlement Execution clearing ASX
ANZ - Enhancements with customer / client cash
Refinitiv - Data partnership

In-house technology and design uplift

Conditional orders

Sustainable Earnings
Growth FY24

Core platform enhancements
Advisor oriented functionality
Equity Capital Markets products
Continued Mobile enhancements
Advanced customer analytics
Personalisation — Salesforce

Future products....



Product development driven by in-depth Customer analytics

® Significant investment made in category
leading market research, with over 4,500
customers surveyed and 70 interviewed via
focus groups

Investment Appetite
Account Type(s)

® Detailed segmentation developed to Source(s) of Information

understand customer needs and
motivators

® Analysis of data led to the identification of
high value segments and their relative size

TY Y )

Current Asset Holdings

Family Status

Gender
in Australia - highlighting key commercial
targets Age
® 360 Customer view developed to inform all t Location
aspects of strategy and product Annual Income

development



Best in class educational content driving engagement

Podcast YouTube Live Blog / Personalised
Communications

BIG SW)\CU

STOCKS

FY23 YTD FY23 YTD FY23 YTD
44,479 downloads 53,694 hours watched 211,398 blog views
8,348 hours listened to 245,749 views

Top 20 Business
Podcast in Australia



What’s New This Quarter....

ECM
Phase 1

Focus on Sophisticated Investors and Advisers/B2B channel

Phased Access to a broad range of capital market transactions including IPQ’s, capital
raises, placements, capital notes, hybrids

Experienced capital markets team

Revitalised
Advisor
Offering

101 AFSL Licensees and 200+ Advisers registered

Integration into financial planning and accounting software (Xplan, Class Super etc) via
enhanced data feed capability

Enhanced tax and portfolio reporting via Sharesight Pro

Model portfolio and rebalancing functionality



Growth Opportunities

v Experienced in acquiring additional active clients through out cycles, segment approach
v Strong referral rates, which supports lower CAC than competitors

v Focus on further diversifying revenues + reducing costs

v Focus on core platform enhancements to ensure modernisation & speed of development
v Established credibility. Allows us to co-develop new offerings with confidence

v Anticipated consolidation in market
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Thank You

Shareholder or Investor Enquiries

Cath Whitaker, CEO
shareholders@selfwealth.com.au

Marketing or Media Enquiries
Alex Clarke- Groom Head of Marketing
marketing@selfwealth.com.au

For more information visit selfwealth.com.au
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