
 
 
 
 
 

  

 

ASX Announcement                      15 November 2022 

 

Investor Webinar Presentation 

 

Elsight Limited (ASX: ELS) (Elsight or the Company), is pleased to release the following investor 

presentation for the quarterly results webinar scheduled for 5pm today, 15 November 2022. 

A recording of today’s webinar is expected to be available on the Company’s website as soon as possible 

following the event.  

For investors wanting to participate in today’s webinar, please click on the registration link below. 

Webinar details:  

Date:   Tuesday, 15 November 2022  

Time:   5:00PM AEDT 

To register:  Click HERE  

Dial-in details:   You will receive your personal dial-in details upon registration.  

 

Participants will be able to submit questions during the webinar via a ‘submit question’ facility displayed 

within the webinar or can submit them in advance to ir@elsight.com.  

 

Authorised for release by the Board of Directors of Elsight Limited. 

 

-ENDS- 

 

For more information, please contact: 

 

Corporate & Business Enquiries                    Media Enquiries 

 

Howard Digby                                                     Justin Kelly  

Elsight Limited                                                   Media + Capital Partners  
T: +61 434 987 750                                            M: +61 408 215 858  
E: howarddigby@elsight.com                          E: justin.kelly@mcpartners.com.au  
 

About Elsight 

 

Elsight (ASX:ELS) (www.elsight.com) Elsight delivers Absolute Connection with 24/7 Confidence.  Our 

proprietary bonding technology incorporates both software and hardware elements to deliver extremely 

reliable, secure, high bandwidth, real-time connectivity - even in the most challenging areas for stationary, 

portable, or actively mobile situational requirements.  

 

https://us02web.zoom.us/webinar/register/WN_SIQFblRBReCsAhqg5l6S7g
mailto:ir@elsight.com
mailto:howarddigby@elsight.com
mailto:justin.kelly@mcpartners.com.au
https://www.elsight.com/


Investors Webinar November 15th, 2022



Disclaimer

This presentation has been prepared by Elsight Limited. (“Elsight” or the “Company”)

based on information available to it as at the date of this presentation. The information in

this presentation is provided in summary form and does not contain all information

necessary to make an investment decision. This presentation does not constitute an offer,

invitation, solicitation or recommendation with respect to the purchase or sale of any

security in Elsight, nor does it constitute financial product advice or consider any

individual’s investment objectives, taxation situation, financial situation or needs. An

investor must not act based on any matter contained in this presentation but must make

its own assessment of Elsight and conduct its own investigations. Before making an

investment decision, investors should consider the appropriateness of the information

having regard to their own objectives, financial situation and needs, and seek legal,

taxation and financial advice appropriate to their jurisdiction and circumstances. Elsight is

not licensed to provide financial product advice in respect of its securities or any other

financial products. Cooling off rights do not apply to the acquisition of Elsight securities.

Although reasonable care has been taken to ensure that the facts stated in this

presentation are accurate and that the opinions expressed are fair and reasonable, no

representation or warranty, express or implied, is made as to the fairness, accuracy,

completeness or correctness of the information, opinions and conclusions contained in

this presentation. To the maximum extent permitted by law, none of Elsight its officers,

directors, employees and agents, nor any other person, accepts any responsibility and

liability for the content of this presentation including, without limitation, any liability arising

from fault or negligence, for any loss arising from the use of or reliance on any of the

information contained in this presentation or otherwise arising in connection with it.

The information presented in this presentation is subject to change without notice and

Elsight does not have any responsibility or obligation to inform you of any matter arising or

coming to their notice, after the date of this presentation, which may affect any matter

referred to in this presentation. The distribution of this presentation may be restricted by

law and you should observe any such restrictions. This presentation contains certain

forward-looking statements that are based on the Company’s management’s beliefs,

assumptions and expectations and on information currently available to management.

Such forward looking statements involve known and unknown risks, uncertainties, and

other factors which may cause the actual results or performance of Elsight to be

materially different from the results or performance expressed or implied by such forward

looking statements. Such forward looking statements are based on numerous

assumptions regarding the Company’s present and future business strategies and the

political and economic environment in which Elsight will operate in the future, which are

subject to change without notice. Past performance is not necessarily a guide to future

performance and no representation or warranty is made as to the likelihood of

achievement or reasonableness of any forward-looking statements or other forecast. To

the full extent permitted by law, Elsight and its directors, officers, employees, advisers,

agents and intermediaries disclaim any obligation or undertaking to release any updates or

revisions to information to reflect any change in any of the information contained in this

presentation (including, but not limited to, any assumptions or expectations set out in the

presentation).



“Like the internet and GPS before them, drones are evolving beyond their 

military origin to become powerful business tools. They’ve already made 

the leap to the consumer market, and now they're being put to work in 

commercial and civil government applications from firefighting to farming. 

That’s creating a market opportunity that's too large to ignore.”

- Goldman Sachs



Elsight Halo Core Technology 

https://www.youtube.com/watch?v=z_gTJxnhc3M
https://www.youtube.com/watch?v=z_gTJxnhc3M
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ELS Highlights

As the unmanned industry 
is rapidly evolving, Elsight 

is in a great position to 
become industry-standard

for connectivity

Substantial nascent 
market opportunity

‘Design wins’ with multiple 
key partners in high 

demand verticals - the 
company is at the  tipping 

point for growth

Product validation - key 
partners’ adoption

Our unique software and 
hardware solutions 

facilitate reliable
connection confidence 

everywhere

Proprietary technology 
solution

Scalable, repeat 
transactional hardware & 

software sales plus 
recurring managed 
services revenues

Multiple growth
engines 



Elsight Within the Drone Sector

Similar to the PC market, where Intel has successfully branded “intel inside” while being agnostic to the PC brand –
Elsight is applying the same concept to the UAV BVLOS market to have “Halo inside”, ensuring absolute 

connection confidence across a range of verticals

Defence Enterprise Consumer Public Safety Logistics Passenger



Drone Industry Forecast

Source: Levitate Capital -The Future of the Drone Economy report

Market Size, $B
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Source: Polaris Market Research Analysis 

Commercial UAV (Unmanned Aerial Vehicle) 
Market Size, By Region, 2016-2028, (USDB)

ILLUSTRATIVE

$13.46B

North America

Europe

Asia Pacific

Latin America

Middle East & Africa



3Q22 review

During the quarter, the Company continued to expand the Halo investment program as part of the
‘Design Win’ strategy, bringing the total number of partners to 67. 16 partners placed repeat orders
adding up to US$255K this quarter with great customer feedback.

Business metrics and customer feedback showing strong progress
2

Regulatory movement in the US by issuing the first FAA TC to a commercial drone operator, In
parallel with enterprise deployment declarations.

Unmanned industry progress 
3

Facing difficult macro-financial trends, the company has taken the necessary steps to optimize
activities to ensure the efficient deployment of capital from the beginning of the year. Those changes 
are seen both in the top and bottom lines by Increasing the income line while reducing the expense line.

1
Adapting early and quickly to macro trends 



Our Pathway to Market

Elsight grows organically as our partners 
grow, with minimal to none sales efforts

Growth Potential

Companies will only replace existing 
critical components under 
extraordinary circumstances

Engineering Advantage

'High customer retention, companies 
must continue using critical components 
like the Halo to keep type certificates and 

FAA waivers once approved 

FAA Standard

Organic growth within the industry, as 
more design wins lead to an industry 

standard

Organic Growth

Design 
Win
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Deployment as we speak- partners headlines



Accelerating Growth

Unlocking value



Revenue Model

Halo Hardware

Cloud Service & SLA
(Recurring Annual Revenue)

Data Usage (App. Based)
(Recurring  Quarterly Revenue)

Building revenue through hardware, software, and services



Thank You


